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niches in the hall of fame have been actuated by selfish 
motives and have endeavored so to shape interests in- 


When an incumbent of an office decides, for reasons trusted to their charge as to subserve personal profit or 
itisfactory to himself, to resign the duties and honors ambition. History shows, however, that those who have 
f his position a successor usually can be secured who been actuated solely by selfish motives soon by popular 
issesses the qualifications necessary to the proper con-  yoice are relegated to the obscurity of the ranks. In 


ict of the interests to be in- 
usted to his care. Ordinarily 
me slight changes are involved 
n the process of the new occupant 
djusting himself to the office. 
hese changes usually are of a 
inor character, pertaining not so 
ich to the work itself as to the 
aunner in which it is performed. 
lis condition is true in the polit- 
al field and perhaps among the 
mber associations. Men of large 
liber infuse their personality 
to the work over which they ex- 
cise supervision, but this infu- 
m of individualism usually is of 
inor import and may be consid- 
ed as the means adopted for the 
iievement of desired ends, 
One of the most striking traits 
humanity is the facet that only 
exceptional cases do two men 
vard a question in exactly the 
me light or set about the ac- 
inplishment of any work in pre- 
ely the same manner. As a re- 
considerable difference is 
wn in the instrumentality used, 
though little if any may be ap- 
rent in the finished work. 
This week at Louisville R. H. 
nsant, a man high in the regard 
| esteem of his fellow lumber- 
n, & man whose wise counsel 


d courageous example have done 


ch to foster and protect the in- 
ests of hardwood manufacturers, 
ked to be relieved from the bur- 
some duties of the presidency 
the Hardwood Manufacturers’ 
sociation of the United States. 
. Vansant is a giant, physically 
| mentally, among the other 
‘nt hardwood producers in this 
utry. While convincec that he 
uli be relieved of the duties 
pertaining to the office of presi 
t he may be depended upon in 
future for the same loyal sup- 
port of the organization that he 
las given in the past. 
His successor, William Wilms, 
ce president of the Paepcke 
Leicht Lumber Company, of Chi- 
cago, is not a bigger or better 
lan. His past history shows, 
however, that he is a man who 
chiefly is concerned in accomplish- 
ing that which he undertakes. His 
words upon assuming the chair at 
the meeting held in Louisville 





WILLIAM WILMS, OF CHICAGO, ILL. ; 


The Hardwood Manufacturers’ Association of the 
United States is to be congratulated upon securing the 
services of an efficient, capable presiding officer such as 
Mr. Wilms will make. Naturally he justly is proud of 
the confidence and belief in his ability and integrity of 
purpose expressed by his associates’ unanimous choice of 
himself for president of the asso- 
ciation during the coming year. 
He occupies a place in the lumber 
trade which peculiarly fits him for 
this position of trust and respon- 
sibility. He is brought in touch 
with the manufacture of  hard- 
woods in his supervision of the 
operations of his own company, 
with the affairs of others from 
whom he buys as well as with the 
dealer and large user through o1 
to whom the bulk of. the 
great product of his company’s 
mills is sold. He is conversant 
with timber land values, methods 
of manufacture, methods of con- 
version and requirements of lum 
her users in this and other coun- 
tries. The information which he 
must have in the ordinary conduct 
of his business affairs should prove 
of great value to the association. 

it is timely to refer briefly to 
his career in the lumber world in 
this country. Incidentally _ ref- 
erence should be made to the ex- 
periences of this gentleman, which 
have rounded out his character 
and made him the finished man of 
business that he now is. Mr. 
Wilms was born September 11, 
1SGS8, in the town of Luebeck, Ger- 
many. His education was secured 
in the schools of that country 
which correspond to the high 
schools of the United States. He 
served an apprenticeship in a 
Scandinavian exporting house, 
after which for one year he served 
as a volunteer ir the army. A de- 
sire for a wider field and better 
opportunitics was instrumental in 
carrying him to Central America in 
1893, where for several years he 
was identified with various mer 
cantile and banking enterprises 
and learned thoroughly the intri- 
and learned thoroughly how busi 
ness is carried on in the Latin 
American countries. 

Mr. Wilms- connection with the 
lumber business came about in 
a somewhat unusual manner. 
Through one of the numerous 
changes in the political affairs of 
Guatemala the Reliance Lumber 
Company, of Beaumont, Tex., 


President of the Hardwood Manufacturers’ Association of the United States. found itself unable to collect for 


show conclusively that the members of this organization commercial organizations the instance where the influ- 
may expect a fair deal and the broadminded, courteous, ence of an association was diverted to further private 
gentlemanly treatment on all matters where opinions interests has been the exception. From the very nature of 


conflict that has characterized his 
others in the past. 


transactions with these organized bodies those in charge of their affairs 


must of necessity work for the improvement of those 


Since the beginning of time men have striven to matters which tend to advance the interests of all. 
earn the appreciation and the approval of their fellows, | Where any other sentiment has gained ascendency it has 


Many who have sueceeded in carving for themselves proven the deathknell of the organization. 


a large quantity of lumber it had 

furnished the Guatemala & North- 
ern Railroad Company. Probably everyone in the south 
knows or knows of Charles H. Moore, of Galveston, 
who personally is acquainted with the lumber trade of 
many countries. Mr. Moore suggested to the Reliance 
people that the services of a young German of the name 
of William Wilms be secured to straighten out this tangle. 
This suggestion was carried into effect and as the result 

(Concluded on Page 36.) 
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FOR PROMPT ATTENTION. 


The first postal card blanks of the AMERICAN LuM- 





BERMAN'S thirty-fourth annual statistics were mailed to 


the Pacifie coast December 20. Since that time from 


three to six persons have been steadily engaged in mail- 
ing out these letters and the last were sent this week to 
nanufacturers in’ Michigan, Minnesota and Wisconsin. 
These are at least two weeks late in being sent out and 
the AMERICAN LUMBERMAN must ask the pardon of its 
readers for reiterating the necessity for their prompt 
return, The fact that these statistics are widely recog- 
nized as an established institution has been borne in 
upon us during the past week or ten days by the receipt 
of various reports in advance of the requests for them 
having been sent out. 

Reports are coming in very rapidly from all the dis- 
tricts to which the earlier letters were mailed and it is 
aun assured fact that the great activity and prosperity 
in the lumber manufacturing industry during 1905 will 
he reflected adequately in the statistics. While in past 
vears they have been the most complete aggregation of 
information of this sort which was accessible to the lum- 
hermen of the country, they have never been as complete 
as they might have been had everyone responded to the 
request for a report. Of these neglectful ones, however, 
a very considerable proportion are smaller mills many of 
Which do custom sawing only and many others of which 
may have missed a sawing season because of failure of 
log supply; yet, inasmuch as the address list is con- 
tinued from year to year a report in any event would 
be appreciated, as it would be useful in revising the list 
for the succeeding year even though it contain no in- 
formation to incorporate in the current statistics. 

Owing to the fact that this year the statistics will 
give the stocks as of December 31 instead of December 1, 
the date of publication necessary will be a little later. 


If our friends will, however, now all mail in their reports 


upon receipt of this issue of the AMERICAN LUMBERMAN 
they will greatly facilitate the publication of what when 
completed will be the most complete and interesting of 


the thirty-four annual statistical reports which the 


AMERICAN LUMBERMAN has published. Certainly every- 
one must have the necessary information in hand by this 
time and its transmission to this office at the earliest 


possible moment will be gratefully appreciated. 





PERMANENT CAR STAKES WOULD RELIEVE THE DRAIN. 


It is probable that had the railroad companies agreed 
to give lumbermen an allowance for the weight of the 
equipment which they as shippers must provide when 
their products go forward in cpen cars the question of 
whether or not shippers should stand the expense of pro- 
viding the stakes never would have been carried before 
the Interstate Commerce Commission for settlement. In 
the general classification of a number of the freight 
associations is a paragraph relating to commodities 
shipped on open cars of a nature to require supports or 
stays. This paragraph makes an allowance for the 
weight of the equipment but never has been applied to 
lumber. Within the last twelve months several of the 
railroads, particularly those of the south, such as the 
Illinois Central, Louisville & Nashville and others, volun- 
tarily announced that an allowance of 500 pounds was to 
be made where the shipper provided equipment for open 
cars, providing the net weight was sufliciently above the 
minimum to permit of the deduction of 500 pounds with- 
out reducing the net weight below the minimum carload 
weight. 

Whether this action was an attempt at diplomacy or 
the railroads had from the representations of lumbermen 
concluded that it was their duty to pay at least a part 
of the cost of protecting lumber shipments cannot be 
said. A few other companies followed in this lead, but 
probably a majority of them continued to include the 
weight of the equipment in the net weight of the ship- 
ment, 

An arbitrary allowance for the weight of the equip- 
ment is an inequitable way of handling this question. 
The value of the material used in protecting lumber 
shipped on open cars varies, according to the estimates 
made by shippers, from $2 to $7. The weight also fluc- 
tuates, in some cases probably not being in excess of 400 
pounds and in others ranging as high as 700 pounds, 
the weight, of course, depending largely upon the amount 
of lumber used for stakes and cross pieces and whether 
or not the material used was dry or green, light soft- 
woods or hardwood. If the average weight of the 
equipment be placed at 500 pounds the allowance merely 
exempts the equipment from the freight charge and does 
not reimburse the shipper for a cent of the expense of 
providing the equipment. .Even should the weight of 
the stakes furnished be reduced to 400 pounds the under- 
weight would confer no great benefit on the shipper, as 
it would mean the return of 10 cents to 80 cents on an 
outlay of $2 to $7. In the majority of cases also those 
who are forced to pay the largest amounts for equipping 
cars would receive the least benefit from the underweight. 
‘or instance, it would cost the wholesale dealer more to 
provide stakes and cross pieces than it would the manu- 
facturer, yet the wholesaler’s business usually is con- 
fined to a limited territory and the rates the lumber 


bears probably would not average to exceed 15 cents a 
hundred pounds, 

The report of the proceedings before the Interstate 
Commerce Commission in a complaint brought on behalf 
of the National Wholesale Lumber Dealers’ Association 
in which lumber manufacturing associations have con- 
curred shows a peculiar attitude on the part of the 
representatives of the railroad companies. Awakening 
at length to the fact that lumbermen were determined 
to have this matter adjudicated, they came forth at this 
late day with a proposition to make an allowance to cover 
the weight of the stakes and apparently are much 
chagrined and hurt because their offer is not accepted 
instantly. 

According to the Master Car Builders’ rules governing 
the loading of lumber on open cars the minimum equip- 
ment consists of eight stakes 4x5 and eight pieces 1x6. 
The length of both stakes and cross pieces probably will 
average eight feet. It would require 131 feet of lumber 
to provide the minimum equipment for a flat car. Where 
six stakes on a car are required it would call for the 
use of about 200 feet, the average of these extremes 
being 165 feet. It is alleged in the complaint that annu- 
ally the lumbermen of the United States equip 2,000,000 
flat and gondola cars, which would make the lumber used 
for this purpose alone 230,000,000 feet. 

Is it any wonder that representative manufacturers 
and dealers protest against contributing annually this 
quantity of lumber, which at the low estimate of $12 a 
thousand feet would make the total cost $2,760,000? In 
addition lumbermen are required to bear the expense of 
putting the equipment in place, so that the measure of 
relief offered the transportation companies is in reality 
no relief, as the freight on the equipment has been 
merely a process of adding insult to injury. 

It is one of the unnecessary drains upon ‘' forest 
that should cease. Frequently buyers for railread com- 
panies make complaint in regard to the scarcity of tie 
material and yet compel lumber shippers to use enough 
material each year to make something like 8,000,000 ties, 
The shortsightedness of this policy should be appreci- 
ated and the sooner this shall be done the better it will 
be for both lumbermen and railroads. 

This justification of the course of the lumbermen who 
have instituted the suit against the railroad companies 
can be urged in addition to the merits of the case itself. 
There never has been a reasonable explanation of why it 
was necessary for lumbermen to furnish a part of the 
necessary facilities for handling their product any more 
than it would be if coal miners were required to ship 
on flat cars and to equip the flats with sides and ends. 
It is high time this question was settled in some satis- 
factory manner and settled so definitely as to preclude 
the necessity or likelihood of its being revived. 





THE RETAIL LUMBER TRADE OF INDIANA. 


Taking as authority the consensus of opinion as 
expressed at the convention of the Indiana association 
held in Indianapolis last week, the volume of trade 
in the state for 1905 was above the average. In only 
a few instances was it reported of smaller volume than 
for the preceding season, in many cases exceeding that 
of any previous year. It is noticeable that in most 
instances sales were comparatively heavier in town 
than in country, notwithstanding that in many loeal- 
ities barn building was a feature. A majority of the 
larger towns of the state are enjoying a steady and 
healthy growth, with in hardly an instance a character- 
istie that could be interpreted as artificial. The ab- 
sence of anything in the nature of a boom is com- 
mented upon with pleasure. Manufacturing establish- 
ments are busy and in several towns new enterprises 
are going in. In the gas belt are towns in which gas 
no longer is used for factory purposes but, as before 
gas was discovered, other fuel is answering the pur- 
pose. Plenty of gas remains, however, for domestic 
use, which materially reduces the expenses of living 
as compared with antegas times. 

There is little that is encouraging in connection 
with the retail trade of the state in the way of profits. 


Many of the dealers would naturally have it otherwise, 
but they have been unable to bring it about. At least 
75 pereent of all the lumber sold from the Indiana 
yards is yellow pine and the dealers assert that. the 
advances in wholesale in this lumber have been s0 
marked and many that they have been unable to keep 
step with them. It is thought by the most extensive 
retail dealer of the state, a man who has more yards 
than any other and who is most competent to judge in 
the matter, that the gross profits of the dealers, taken 
as a whole, did not the past year exceed 15 percent. 
Notwithstanding that the volume of trade has been 
large it certainly cannot be called prosperous if this 
dealer’s estimate is even approximately correct. With 
10 percent to cover operating expenses—labor, waste, 
insurance, depreciation, incidentals—the 5 percent 
extra does not leave a balance that is at all satisfac- 
tory to the ambitious dealer. A retail business cannot 
be called flourishing that must live on a profit of that 
dimension, 

A feature of the trade of the state that may sur- 
prise some is that a very small amount of west coast 
product has as yet come to the yards. Red cedar 
shingles are sold almost everywhere, but aside from 
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still is to an extent, a drawback to the retail trade is 
that a great deal of material is sold directly to the 
builder by the millman; and not infrequently when 
the farmer is about to build he hires a portable to set 
in and hauls his logs to the mill. Asa rule the job of 
sawing would be too small if only enough stuff was 
turned out for his own house or barn, so a larger 
quantity is sawed and whatever surplus results is sold 
to a neighboring farmer who is about to build, or pos- 
sibly drawn to town and disposéd of to any person 
who is in need of it. This has been done to a large 
extent in Indiana, as also in southern Illinois, Mis- 
court and other states. In many instanees the retail 
dealer has carried in stock no common lumber, his 
stock consisting wholly of the higher grades and sash 
While Indiana is by no means denuded of 

is gone to an extent that the portables 
in many sections are less numerous than they once 


und doors, 


ts timber it 


were, with a consequent result that the sales of the 
retail merchant have increased. 

Retail stocks in the state are not heavy, in the 
majority of instanees being under rather than over 
the normal. Previous to the promulgation of the De- 
cember list considerable yellow pine was purchased, 
which is to arrive. Just when some of it will be 
available is an enigma with many of the dealers who 
during the past season have had experience in getting 
lumber forward, but the orders have been given and 
it is hoped that the delay may not inconvenience them. 
These of the dealers who have little faith that the 
December list will endure are determined to hold off 
for a while and wateh the drift of the current. It is 
not believed by many that the advance in lumber 
values has caused the postponement of many build- 
ing plans, while others assert they positively know of 
prospective enterprises which have been abandoned. 





AFTERMATH OF THE “LARGEST CARLOAD” COMPETITION. 





eight reoms and giving each man a room to himself. 

When the record was printed a line preceding the 
statement of the load of Texas & New Orleans car 
SL3ST7 was given to the effect that the car was loaded 
with dressed pine lumber. In response toe an inquiry 
the Norgress-Menefee Lumber Company said that this 
car was loaded with 51,110 pieces of 1x4, three feet 
long, star and better, SIS and 2E, %&x3-35 inches, which 
should be a reasonably satisfactory explanation to all 
concerned. 

W. A. Cool, wholesale lumber dealer, of Cleveland, is 
another gentleman who takes exception to the Norgress- 
Menefee shipment but blushingly admits that August 
9, 1905, he shipped N. & W. car 62,293 loaded with 
D4AATO fect of poplar lumber, which is claimed to be 
the largest carloud of lumber ever shipped. It is pre- 
sumed that N. & W. stands for Norfolk & Western as 
that is the only railroad carrying the N. W.. initials 
that has any equipment worthy of mention. Car 62,293 
is described as a box car 36 feet long, S feet 6 inches 





wide and 7 feet 6 inches in hight, with a cubicda 
capacity of 2,295 feet. Estimating inch lumber to 
average twelve feet to the cubie foot it would require 
831; feet of space for each 1,000 feet of lumber, which 
would permit of loading N. & W. car 62,293 with a 
little more than 27,000 feet, o* allowing fifty-four cubic 
feet of waste space would make the load just 27,000 
cubic feet, so it would seem that someone else has been 
shipping thin lumber of some description. 

One of the most authentic big carloads reported was 
that shipped by Galloway Bros., of Elgin, Ore., to the 
Volker-Scoweroft Lumber Company, of Ogden, Utah. 
This shipment comprised 51,040 feet of 1x6 and 1x12 
boards, 10, 12, 14, 18 and 20 feet long. In the January 
28, 1905, issue of the LUMBERMAN was printed a photo- 
graph ot the car containing this lumber, which was one 
of the new style cars of the Oregon Short Line—No. 
0,241. 

If any reader desires to enter the competition due 
prominence will be given his communication. 





LESSONS FROM THE LIFE OF THE GREAT MERCHANT—MARSHALL FIELD. 





22 
ese in hundreds of vards in Indiana not a particle 
Paeiti ecoust stock has ever been seen, Many ot 
rs, however, are of the opinion that the 
West woods al l the eve of introduction, one 
er sserting that he was about to receive a car ot 
ae her that he will ceive cedar beveled sid- 
v hile a third win aim to become acquaint- 
the merits of long fir dimension. The eyes of 
s s s ire fixed upon coast material and it 
Wy a short time until they will know what 
s like a w it will sell. They do not confess 
1 need ot the Pacifie coast woods 
st t southern woods and these have 
it for t sike of novelty and vari 
me desire to do as their colaborers in 
¢ states are doing they will order in the out 
wooded country, suck as Indiana has been and 
Son en are born skeptics and not all et them were 
MEISS An ey his crops out im 
rey t or ! | competition, In 
1 Ss AMERL Xx of October 7 
s ‘ rel shipment by the Nergress 
Cypress ( upnnyv, Limited, Berwick, La... ot 
1110 feet of evpress. This statement has been received 
by son of our readers, two of whom 
SS eir disbelief in this record shipment, one 
eman siuving that it must have been loaded with 
he e fig s ineh lumber or something. of that 
' | SU " is he cites the fact that Texas 
& Ne 0 St L377 is 36 feet 7 inches long, 8 
feet s le und 7 feet 2 inches in hight, which 
s correct according to the official railway equip 
ster: its capneitv is stenctled as SO.000) pounds, 
5 res} nt points out that the eubieal crUpade ity 
s s iy S25 eet, wherens 51,110 feet ot 
ontnan $7) ¢ bie feet. lle Suyvs he 
i i story of putting nine men into 
( g n inou g over the loss, within two 
s. of s most eminent citizens. Last week 
R v Harpe president of the University 
Ve Sst \ “He ranked an ong the great 
rs strators of the world. <A pro- 
student anc a teacher by choice, he built on a 
eYsity Whiel tukes rank with = the 
1 fore f the world. As a. stu- 
her, an administrator and an active and 
Dp Sspurit | citizen he will long be remembered, 
~ This wee Marsh: Field, of ripe vears but until his 
st s ness sound in bodv and active in mind, sue- 
pneumonia, Tle was unquestionably from 
! standpoint Chieage’s leading citizen, 
as the foremost merchant of the globe. The 
notable taet of Mr. Field’s career is that he buiit 
! was probably the third, if not the seeond, 
argest tune in America solely by his own ability 
nel efforts, without a trace of speculation or of the 
S nvthing but the most conservative and legiti- 
t I >) ! tho Se 
Of all his wealth, estimated variously from $100,- 
) e9°90.000.000, not one dollar is ‘‘tainted,’’ 
S ( ession now 18 Ile hought no st wks on 
but miv as investments; he entered into no 
7 ive transaetions. He did what was substan- 
ish business from his earliest business life 
end. He believed in the permanent value of 


city real estate, of the great railroads of the coun- 
try, of the great industrials, but first of all he be- 
lieved in the buying power of the American people 
and that a man who sold honest goods at a fair 
price was bound to succeed. 

It has often been said that no man becomes worth 
a million dollars honestly. There are some ethical 
und altruistic questions bound up in that proposition 
which need not be considered here, but as far as the 
pul lie 
and students of his methods ean discern every dollar 
of Mr. Field’s many millions was as fairly earned 


knows and as far as observers of his career 


as the few dollars of the honest and hardworking 
carpenter, farmer or keeper of a corner grocery, 

So-called suceessful men are fond of giving out 
Lusiness maxims which often apply very slightly to 
their own careers, but Mr. Field practiced what he 
preached. These are some of the maxims which he 
once gave in a letter to a friend in publie life, which 
at the time were given wide circulation: 


Consider earefully your natural bent, whether 
for business’ or a profession. 

Take stock of yourself and try to determine 
What business you are best fitted for, 

Having started, learn your business thor- 
oughly from the ground up. 

Work with all your energy and do every 
thing as well as you can, not merely well 
enough to pass muster. 


_ Try always to be ahead of your position and 
increase your efficiency. 

Practice always economy, self restraint and 
self denial. 

Always remember that what you save and 
hot what you earn counts. 

Mr. Field was an honest man. He showed this in 
his relations to the publie, for he was not a tax 
dodger but cheerfully paid taxes on a larger assess 
ment than any other man in the United States. His 
word and his bond were equally good. Though reti 
cent and self contained he was not oblivious to the 
responsibilities which were placed upon him, and so 
he was one of the men who could be depended upon 
to do their share in the support of publie enterprises. 
He had the New England conscience. He never got 
away from the principles drilled into him during his 
first seventeen years spent on a farm in Massachu- 
setts. 

Whatever*he may have missed of certain phases of 
life his suecess demonstrates the applicability of the 
husiness maxims he chose as his own—the old ones 
about honesty, industry and thrift. He had a brain 
of a size and quality not possessed by many, and 
therein lay his only advantage over the millions less 
successful than himself, but his achievements are pos- 
sible in kind, if in less measure, to every one who will 
adopt the same plan of life and carry a wholesome 
lesson for contemporary and coming generations. 





REDWOOD LUMBER SHIPMENTS FOR TWELVE YEARS AND THE DESTINATIONS OF THE PRODUCT. 


According to the Jast monthly statement for 1905 
ssued by the Lumber Record Bureau, of San Francisco, 
Cal, one may re wlily see how redwood production 
ind. shipme have increased within recent years. In 


S04, twelve vears ago, the total shipments of redwood 





mber fron Humboldt and Mendocino counties were 
157.279,120 feet: in 1905 the total reached 347,679,159 
ber a gain of 121 percent. 

rhe following table shows shipments by years begin- 
ng with 1894: 

Shipped from 
Humboidt and Del Mendocine 

\ Norte counties, eounty Totals, 
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It will be seen that shipments in December, 1905, 
made a gain of 4,208,945 feet over shipments in 1904. 

It is interesting to note that considerably more red- 
wood lumber was sent to southern California in the 
December of 1905 than in that of 1904, despite the tre- 
mendous competition of northern fir. A great increase 
is observable in the shipments to Australia also, while 
there was a falling off in shipments to Atlantic ports 
in the United States, Europe and Africa. Shipments to 
the Hawaiian islands also made a notable comparative 
gain in the recent December. 

It will be seen that shipments in 1905 made some gain 
over shipments in 1904, the difference having been 
23,002,199 feet in favor of 1905. With some fluctua- 
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tions the gain has been a graduated average during the 
twelve years’ period. 

The following table shows the comparison between 
shipments in December, 1904, and in the like month in 
1905, with the destinations of shipments and the amount 
in each instance: 


December, December, 









To 1904. 1905. 
Ray of San Franciaco. .......scccces 21,940,285 19,921,421 
Southern Catiforni: 5,994 79,262 








Oregon and Washington............ 16,56: 
Mexico and Central Ameri 125,154 
OE PAMNORIOR cies 6:65.06 sees ciscdecee A ab semades 
Ilawaiian islands 2 276,862 $40,957 
Australia and other orie ports... 1,452,788 4,731,115 
United States Atlantic ports, Europe 
ge or ee ree 1,468,947 1,187,402 
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The subjoined table indicates shipments in each of 
twelve years and the destinations of the lumber in the 
several countries and domestic sections: 
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As compared with the history of other woods that of 
the cypress industry during the last few years has not 
been a spectacular one. Particularly is this true with 
respect to prices. The cypress market has been notably 
steady, yet at the same time values have not been in- 
creased as has been the case with other wovuds, particu- 
larly southern pine and western lumber. No change in 
the price was made from April 15, 1904, until Novem- 
ber, 1905, when upper grades were advanced $1 to $3. 
It is possible, of course, that stationary values are the 
result of competition with other woods, particularly 
those from the western states, many of which are suit- 
able for the purposes for which cypress is employed, 
such as tank stock, shop lumber and finish. Whatever 
has been the controlling motive—whether competition 
with other woods, as outlined, or increase in production 
during the last few years, which by some has been esti- 
mated at 20 percent in Louisiana territory—the fact 
remains that cypress has been the least active item on the 
lumber list. This condition naturally meets with the 
approval of the user, who, if the assurance is given that 


the cost of raw material will remain somewhere near an 
established level, is able to conduct his business to much 
better advantage, the speculative future cost of supplies 
is eliminated largely and the manufacturer, with the 
shrewdness characteristic of those concerned with the 
output of cypress, naturally profits by this knowledge. 
Cypress has a secure place in the regard of lumber 
users. The total production is small when compared with 
the output of other kinds of lumber. The demand is 
limited to certain classes of trade and apparently manvu- 
facturers have contented themselves with stimulating an 
inquiry for all the stock produced and now are conduet- 
ing their business along the lines which insure them a 
reasonably prompt market for the entire product. A 
notable feature in cypress circles has been the restricted 
output of shingles during the last four or five years 
and the introduction of dimension stock for wood novelty 
coneerns, such as washing machines and woodenware 
manufacture. The demand for this kind of lumber has 
increased so rapidly that of late years it has been found 
profitable to cut certain grades into dimension stock, the 


EVIDENCE OF IMPROVED CONDITIONS IN THE CYPRESS TRADE. 


manufacturer absorbing the loss incident to cutting out 
defects. Much of the material now put into short lengths 
or dimension stock, for which orders are taken in ad- 
vance, formerly was cut into shingles. This change has 
operated to the profit of the manufacturer and at the 
same time has enabled the consumer to secure the amount 
of lumber wanted and that in better shape to meet his 
requirements than under the conditions which previously 
ruled was the case, 

With the possil le exception of redwood no other class 
of lumber manufacturers are placed in position similar 
to that of the cypress men. The territory in which 
cypress in large quantities can be secured is 
probably the bulk of the 
being within the 


limited, 
remaining timber 
confines of Louisiana. While in the 
past the manufacturers have practiced a go as you please 
policy indications of a 

other in the trade are e\ 


standing 


better understanding of each 
ident, and this is the logical 
and to be expected outcome of the Southern Cypress 
Manufacturers’ Association, with whose history readers 
of the AMERICAN LUMBERMAN are familiar. 





STARTING THE NEW YEAR RIGHT—WITH THE AMERICAN LUMBERMAN. 


Those engaged in the retail lumber business have as 
many difficulties to surmount and as many bothersome 
questions to solve as have any other class of merchants. 
Relying upon the testimony of the individual the fact 
probably would be developed that, in the opinion ef 
those most concerned, the retail dealer has more prob- 
lems to solve than fall to the lot of his fellow mer- 
chants. It does not suffice for him to tell his troubles 
to a policeman, as usually that functionary is not versed 
in the intricacies of the lumber business and can suggest 
no course that would give the desired relief. 

Many deaiers recognize the necessity of a mentor. 
Of late years the comparatively simple business of 
selling lumber has experienced many changes, with the 
result that today the successful lumber merchant is ex- 
pected to have a working knowledge of the quality of 
lumber secured in many sections, must know for what 
purposes it is suited and whether or not he should 
recommend a certain class of lumber for any particular 
purposes. The lack of this knowledge has been em- 
phasized during the past year by the large number 
of appeals to the AMERICAN LUMBERMAN for informa- 
tion relative to a certain kind of lumber. 

A summary of the questions and answers printed 
during 1905 shows the, somewhat nebulous idea some 
dealers have of the general lumber situation and their 
desire for specific information on many points. Nat- 
urally the LUMBERMAN feels complimented by the faith 
and trust reposed in it by those who have laid their 
troubles before the editorial staff and askedé for informa- 
tion or suggestion as to the manner in which an emer- 
gency should be met. 


A partial record has been kept of the correspondents 
who are subscribers of the LUMBERMAN and those who 
are not. in nearly every instance the subseriber 
states his case concisely and the communication bears 
evidence that the writer is thoroughly familiar with 
common practices and has a comprehensive idea of the 
sources from which the lumber supplies of the country 
sre secured. In other words, he is a 
lumberman, while many of 
receive the paper are not. 
does ‘* this’ 


thoroughgoing 
those who do not regularly 
Naturally the question arises, 
account for *‘that’’? 

Jt is not desired at this time to go into details in 
an endeavor to set forth the function performed by 
this newspaper. The fact that the most successful manu- 
facturers, wholesalers and retail dealers read and ad- 
vertise in it should be sufficient to demonstrate the re- 
gard in which it is held. Another reason why every 
lumberman in the country should have a copy of the 
paper is that by a perusal of its columns he can keep 
in touch with tne developments of every lumber section 
in this country and also with the principal centers of 
consumption and production throughout the world. In 
a word, it covers the field—covers it thoroughly and gives 
its readers the important news from every section while 
vet the news is new. It does not print in any current 
issue en account of an event which happened four or 
five weeks previously and which by many had been for- 
gotten, or whose importance had been overshadowed in 
the public mind by later developments. 

Were it desired the LUMBERMAN could print extracts 
from letters it has received from its friends in foreign 
lands, from lumber manufacturers in every district in 


this country, from wholesale dealers and from members 
of the retail fraternity, making page after page of ex- 
pressions of commendation and approval. It has no 
desire to do this, however, but trusts the excerpts from 
letters reproduced here will serve the purpose of this 
article lumberman of the necessity of 
having this circulating library of information visit him 


weekly. 


HAMMOND, ILL., Jan. 6 Just to start the new year right 
with an investment paying us the best dividends of any 
investments we make, we inclose remittance for 1906 sub 
scription to the LUMBERMAN. 

We like the entire paper, and as well as being interesting 
and instructive reading, especially the retail department, 
from our viewpoint, we think that careful reading of the 
editorial department and scanning the general market re- 
ports pay even the small dealers well. 


convince each 


BuNYAN & EVANS. 
BeELLEVUB, Micu., Jan. 6 We wish to advise that we 
e repurchased our old yard from the Weed-Coulter Com 
vy, aud after a brief suspension of three months from 
we are back in the harness again. During our 
suspension of business we found ourselves looking forward 
to the coming of your paper as eagerly as when we were 
actively engaged in trade and wish to congratulate you on 
making your paper such an indispensable quantity to the 
lumber traternity We consider our subscription to the 
LUMBERMAN the best investment that we make in the 
Whole year and do not see how any progressive lumberman 
can get along without it. I’. M. MULVANEY & Co, 








These letters are characteristic of many containing 
similar words of commendation that are received each 
week. They tell a story which should interest every 
Those who desire to keep abreast 
of the times should have at their command the resources 
and services of this educational medium. 


dealer in the country. 





EARLY TARIFFS AND LATER LEGISLATION AFFECTING IMPORTATIONS OF WOOD. 


One of the important topies treated in the ‘‘ History 
of the Lumber Industry of America,’’ published by the 
AMERICAN LUMBERMAN,* is that concerning tariff legis- 
ijation in the United States. The tariff on raw and 
manufactured imports, primarily to secure revenue for 
governmental expenses and secondarily for the protee- 
tion of home industries, was of vital interest to the peo- 
ple in colonial times and has been during our national 
life. Jt has claimed the attention of manufacturers, 
merehants, farmers and consumers and has entered 
into politics perhaps more commandingly than any 
other factor save the all important one of saving the 
nation’s life, through civil war if necessary, and de- 
fense from foreign foes. 

Previous to the revolutionary war the British policy 
in America was to extract all possible benefit to the 
mother country from colonial trade, with apparently 
the determination to allow the least possible privilege 
and benefit to the colonies. Products of the soil from 
the colonies were admitted into the British isles duty 
free, while colonial manufactures were prohibited 
from entry into British ports. Pig and bar iron were 
admitted free, but iron further manufactured was 
embargoed. The entire policy of the British govern- 
ment was to discourage manufactures in the North 
American colonies so that they would be dependent on 
the mills and workshops of Great Britain for supplies. 
One regulation prohibited the import into the colonies 
of artisans; another the importation of woolen ma- 
chinery, and later a like restriction was laid on cotton 
machinery and artificers in cotton; still another pro- 
hibited the exportation from England to the colonies 
of iron and steel machinery and of workmen in iron 
and steel. Colliers were not allowed to enter the col- 
onies. Such a list of prohibitions shows that what 
the British government sought to do was to force the 
producers of America to remain simply agriculturists 
or miners, while the mother country was to derive all 
the benefits accruing from the manufacture of raw 
material into articles of commerce, besides having the 
advantages of transportation both ways and, so far as 
possible, the merchandising of both raw and manufac- 


*The History of the Lumber Industry of America. By J. 
E. Defebaugh. The AMERICAN LUMBERMAN, Chicago, pub- 
lisher. -Price, $3.50 a volume. 

First volume ready for delivery. Orders should come 
forward promptly to be sure of securing a copy of the first 
edition, which is selling rapidly. 


tured commodities. The result of so despotic and one 
sided an arrangement was inevitable; the colonies re- 
volted, the seven years’ revolutionary struggle en- 
sued and out of it was born the American republic. 

Then came the struggle of the nascent nation to ad- 
just its varied and complicated interests into a harmo- 
nious and permanent United States. No question in- 
volved in this process was more trying to the wisdom 
of the fathers than,a unified tariff. The separate 
states had diverse interests and each wanted to pre- 
serve its own. The states were held together by an 
instrument entitled ‘‘Artiecles of Confederation,’’ 
which declared that ‘‘each state retains its sover- 
eignty, freedom and independence, and every power, 
jurisdiction and right which is not by this Confedera- 
tion expressly delegated to the United States in Con- 
gress assembled. 

Article IV declared as follows: 

The people of each state shall have free ingress and egress 
to and from any other state and shall enjoy therein all the 
privileges of trade and commerce, subject to the same duties, 
impositions and restrictions as the inhabitants thereof, re 
spectively ; provided, that such restrictions shall not con- 
tinue so far as to prevent the removal of property imported 
into a state to any other state of which the owner is an 
tnhabitant. 

In Article 1X it was stated that 
no treaty of commerce shall be made whereby the legisla- 
tive power of the respective states shall be restrained from 
imposing such imposts and duties on foreigners as their own 
people are subject to, or from prohibiting the exportation or 
importation of any species of goods or commodities what- 
ever. 

Thus it will be seen that the doctrine of ‘‘state’s 
rights’’ was specifically declared in the Articles of 
Confederation, but it was found on trial that the 
reserved powers of the separate states, while exalting 
their self consequence as commonwealths, were inim- 
ical to the consolidation of the integers as a nation. 

In no phase of national legislation could this situa- 
tion induce greater dissension as between the states 
than in the consideration of the tariff problem, because 
the interests of each in several instances were diverse 
from those of the others. Under the confederation en 
sued heterogeneous tariff legislation sufficient to par- 
alyze all domestic and foreign commerce and jeopard- 
ize peace between the states. 

Retrospectively Daniel Webster, in a speech deliv- 
ered July 8, 1883, declared: 

After the close of the war of the revolution there came a 
period of depression and distress on the Atlantic coast such 
as the people bad hardly felt during the crisis of the war 


itself. Shipowners, shipbuilders, mechanics, artisans, all 
a oa of employment, and some of them destitute of 

“ad, 

George Washington and Alexander Hamilton were 
all along during the troublous times of the confederacy 
fully impressed with the necessity of a stronger union 
of the states, and Thomas Jefferson and others fully 
coincided with this view so far as unity was coneerned, 
but doubted the fiscai policy that Alexander Hamilton 
afterward formulated and = which 
adopted by the congress as law. 

In the initial tariff regulations of the government 
under the constitution encouragement to American in- 
dustries was distinetly recognized. In his first mes- 
sage to congress President Washington declared: 


eventually was 


I cannot forbear indicating to you the expediency of giving 
effectual encouragement as weil to the introduction of new 
and useful inventions from abroad as to the exertions of 
skill at home. . 

Among the first petitions presented to eongress im- 
mediately after the organization of that body under 
the eonstitution was one from the mechanies and 
tradesmen uf behalf of protection to 
manufactures. In this petition were these words: 


3altimore in 


They [the petitioners] confidently hope that the encourage- 
ment and protection of American manufacturers will claim 
the earliest attention of the supreme legislature of the 
nation; as it is a universally acknowledged truth that the 
United States contain within their limits resources amply 
sufficient to enable them to become a great manufacturing 
country, and only want the patriotism and support of a 
wise, energetic government. 

At the same session was presented a petition from 
ithe manufacturers and mechanies of the city of New 
York expressing the fear that in its independence the 
country might have gained only the form of liberty 
while lacking the essential elements of prosperity. <A 
petition from Boston declared that 
the citizens of these states conceive the object of their 
independence but half obtained till those national purposes 
{American arts and manufactures] are established on a 
permanent and extensive basis by the legislative act of the 
federal government. 

While a sentiment and a purpose was thus being 
evolved that pointed to protection of domestic indus- 
tries by tariff legislation that class of the people in- 
terested in the production of lumber took little or no 
part in the movement; for the forests were so abound 
ing and so little danger of competition from foreign 
sources of supply was feared that there was no incen 
tive to seek government aid to the lumber industry 
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through tariff laws. The only articles of wood goods 
enumerated in the tariff act of July 4, 1789, were cabi- 
net wares, canes, walking sticks and whips, which 
were charged a duty of 714% percent ad valorem. <A 
general duty of 5 percent was to be collected upon all 
‘*goods, wares and merchandise’’ not enumerated; 
thus for a few years there was a duty, though small, 
even on round timber and other wood forms, though 
such products have been on the free list since 1792. 

By the tariff act of May 2, 1792, ‘‘unmanufactured 
wood’? was specially mentioned and placed on the free 
list. It is probable that sawed lumber was not in- 
cluded in this classification. Rough lumber had been 
considered unmanutactured wood. In the act of June 
7, 1794, is found the expression ‘‘ecabinet wares and all 
manufactures of wood, or of which wood is the mate- 
rial of chief value.’’? Substantially this phraseology 
thereafter appears in the tariff schedules. 

The war with Great Britain in 1812 made it neces- 
sary for the government to raise additional revenue 
and the customs duties were doubled, making the 15 
percent ad valorem duty on manufactured goods 30 
percent, which applied to manufactures of wood but 
not to lumber. When the whigs returned to power, in 
1842, congress passed a high tariff law which put 
rough lumber and sawed timber in the dutiable list 
and more minutely classified forest products than 
theretofore had been the case. 

In 1846 the tariff of 1842 was repealed, but in the 
substitute bill lumber was left unchanged. In 1857 
the general tariff again was reduced, that on lumber 
15 per cent. 

In 1861 the adoption of the first Morrill tariff re- 
turned the country to the policy of high protection. 
Though the lumber tariff was increased to 20 percent 
there was no increase on Canadian product, since that 
was protected by the reciprocity treaty of 1855. It 
was not until this period that the lumber industry be- 
gan to be seriously affected by tariff legislation and 
American lumbermen began to take an active interest 
in the tariff question. The tariff law of 1870 restored 
logs to the free list but retained the 20 per cent ad 
valorem duty on manufactured lumber. In 1872, for 
the first time, a specifie tariff was placed on lumber, 
namely, $1 a thousand, board measure, on hemlock, 
whitewood, sycamore and basswood, and $2 on pine 
and other varieties of sawed lumber. In 1872 was 
added a specific tax per thousand of 15 cents on lath 
und 35 cents on shingles, and of $2 a thousand feet 
on pine clapboards and $1.50 on spruce clapboards, 

In 1883 logs were placed on the free list, while lum- 
ber was taxed as before at $1 and $2 a thousand. In 
this regulation tongued and grooved lumber was spe- 
cifically taxed for the first time, the tariff on which 
being placed at 50 cents a thousand on each side so 
planed, $1 on lumber planed on one side, tongued and 
grooved, and $1.50 a thousand on lumber planed on 
two sides, tongued and grooved. 

The conflict of interests between Canadian and 
American lumber beeame acute and strenuous during 
the tariff discussion which preceded the passage of the 
MeKinley bill in 1890. The high lumber tariff im- 
posed by previous bills had led to retaliation on the 
part of the Canadians in the shape of an export duty 
on logs amounting to $2 a thousand. 

The gradual diminution of the native log supply for 
the American mills on Lake Huron and Lake Erie and 
their connecting waters had caused serious questions 
to arise concerning the future supply for the mills of 
the Saginaw valley, the Huron shore and the few mills 
on Lake Erie. These mills represented a large invest- 
‘ment and on them depended to a considerable degree 
the prosperity of several communities. The operators 
in eastern Michigan wanted to continue their manu- 
facturing business by the use of the pine that 
abounded in immense growths in the Georgian bay re- 
gion of Ontario. In these forests they had secured 
large holdings of pine by means of licenses to cut 
under the timber limits regulations prevailing in that 
country. It therefore was desirable from the stand- 


point of American saw mill owners that Canada be 
induced to rescind her export duty on logs, which was 
$2 a thousand. 

The opportunity to effect this result arose when the 
tariff bill came up in Congress. This proposed revision 
of the then existing act reduced the tariff on lumber 
from $2 to $1 a thousand provided the Canadian gov- 
ernment should abrogate its export duty of $2 a thou- 
sand on logs. There was a tacit understanding be- 
tween the American and Canadian authorities to this 
effect. It was generally agreed that the remaining 
duty of $1 a thousand would serve to restrict Canadian 
competition in respect to coarse lumber, while Ameri- 
can mills weuld be able to derive logs from Canadian 
forests. 

The MeKinley tariff went into effect October 1, 1890. 
Besides the reduction of $1 a thousand in the duty on 
pine lumber it reduced the duty on pine shingles to 20 
cents a thousand and on other shingles to 30 cents, and 
reduced the tariff on pine clapboards from $2 to $1. 
This retaliatory clause was inserted in the bill which 
became law: 

Provided, That in case any foreign country shall impose 
an export duty upon pine, spruce, elm or other logs, or upon 
stave bolts, shingle wood or heading blocks exported to the 
United States from such country, then the duty upon the 
sawed lumber herein provided for, when imported from such 
country, shall remain the same as fixed by the law in force 
prior to the passage of this act. 

The immediate result of the removal of the export 
duty on Canadian logs was a great increase in the 
shipment of logs from the Georgian bay region to 
American mills, with some business of this sort also 
having been done on Lake Superior. Importation of 
Canadian logs was maintained until 1898, or until the 
effect of the Ontario inhibition of log export began to 
be felt. The total amount of Canadian logs delivered 
at Michigan mills during the period from 1891 to 1898 
inclusive was  1,794,305,953 thousand feet, board 
measure. The largest amount received in any one 
year was 301,000,000 feet. During this time the 
threatened removal of Michigan mills to Canada was 
abated, and mills which were being operated in that 
country were somewhat at a disadvantage, inasmuch 
as their product had to pay a duty of $1 a thousand, 
while the logs were imported into the United States 
free of duty. The rafting of logs was a remarkable 
industry, the description of which would make an 
interesting story by itself. 

In the meantime American millmen had been mak- 
ing large purchases of licenses to cut logs in Canada. 
The result to the Canadian crown lands department 
was a2 marked increase in the value of timber berths. 
The large investments made by Americans in Ontario 
timber limits during the period of unrestricted log 
importation, which ended with 1898, was an induce- 
ment for the establishment of a considerable number 
of American mills in the Georgian bay region as a 
means for the utilization of the timber that profitably 
could be converted in no other way. 

The Wilson tariff bill, under the influence of a 
democratic administration and congress, was enacted in 
1894 and went into effect August 28 of that year. 
The lumber schedule was practically free trade. It 
removed the duty from all forms of sawed lumber ex- 
cept those made from cabinet woods. On the dutiable 
list it placed only casks and barrels, shooks, tooth- 
picks, house or cabinet furniture and manufactures 
of wood, or things of which wood should be the com- 
ponent material of chief value. It was provided that 
the McKinley retaliatory measure should be continued 
as applied to the importation of logs or lumber; that 
is, the duties of the McKinley schedule should be 
imposed in ease any foreign country should place a 
duty on logs, bolts, posts, ties, timber, sawed lumber, 
lath, shingles, staves ete. which should lay an export 
duty or impose discriminating dues on any of them or 
the products thereof. 

The effect of the Wilson tariff was a greatly en- 
larged importation of Canadian lumber, the acme 
having been reached in 1897, in which year the total 


was 883,781,000 feet, as against 818,302,000 feet in 
1873, the year of next largest imports. 

The effect of the Wilson tariff was to let into the 
American markets, especially in the east, a mass of 
coarse lumber that was a serious competitor with 
product of the like class in the United States. In the 
production of lumber of an increasingly inferior qual- 
ity American lumbermen were compelled to turn out a 
surplus of coarse stock far in excess of the demand. 
The cream of the market for this class of output was 
in the east, so it can be seen how the increased inflow 
of Canadian coarse lumber was calculated to depress 
the market for American product. But this condition 
was not to last for many years. 

With the triumph of the high tariff idea in the 
presidential election of 1896, when William McKinley 
was elevated to the chief magistracy, taking the chair 
in March, 1897, American manufacturers saw their 
opportunity to restore the protective idea through the 
revision of the tariff schedules. The lumbermen of 
the country soon took organized action to secure their 
share of the benefit that was to come from higher 
duties. . After copious and energetic discussion and 
earnest advocacy the movement took definite form. 
At the request of many prominent lumbermen through- 
out the country W. B. Judson, publisher of the North- 
western Lumberman, and J. E. Defebaugh, publisher 
of the Timberman, the two publications that later 
were consolidated as the AMERICAN LUMBERMAN, of 
Chicago, called a convention of men interested in 
the lumber industry of the United States, which was 
held in Cincinnati, Tuesday, December 15, 1896. At 
this time the Dingley tariff bill was under considera- 
tion and a proposition had been made to place a duty 
on lumber equivalent to 60 percent of the duties 
named in the act of 1890, which would have been $1.20 
a thousand for rough pine lumber. But the lumber- 
men wanted $2 and, through organization and hard 
work, involving the expense of employing a secretary 
and a bureau of promotion, they won in their conten 
tion, so that when the Dingley bill was passed, March 
31, 1897, it contained the provision that the duty on 
rough pine lumber should be $2 a thousand, with addi- 
tional duties on dressed lumber ete. The Dingleyv 
tariff included also the McKinley retaliatory clause 
covering a possible export duty on Canada logs. But 
the Canadian authorities were not entirely thwarted in 
their disposition to get reprisals against the American 
tariff. They said that ‘‘if we are to be debarred from 
shipping lumber to the markets of the United States 
the Yankee mill operators shall have none of our 
logs to saw.’’ The Ontario government absolutely for 
bade any exportation of logs to the States—that is, 
any eut from crown lands—after April 1, 1898. Yet 
importation of logs continued heavy during 1898 be 
cause the logs had been cut prior to April 1 and were 
rafted to the mills during the succeeding season of 
navigation. Thereafter log importation ceased except 
in case the timber had been cut on land owned in fee 
simple or from Indian lands. 

Enough has here been said to show how intensely 
interesting the first volume of the history under re 
view is in its treatment of the tariff question. In 
this sketch only the salient features have been touched. 
In the larger historical treatment the evolution of the 
tariff from colonial days to the present time is por- 
trayed, with the reasons and influences for the passage 
of the several tariff acts, and the effect that tariff ac- 
tion has had on the lumber industry and trade. All 
the several tariff bills as respects lumber and wood 
products are quoted, so that any interested individual 
who is fortunate enough to possess the book can read- 
ily refer to any or all of them. 

The treatment in the ‘‘History of the Lumber In- 
dustry of America’’ of the several important matters 
already referred to in recent numbers of the AMERI- 
CAN LUMBERMAN is an earnest of the painstaking en 
deavor of the author to make the series of volumes re 
plete with valuable information not usually characteris- 
tie of industrial publications of similar pretensions. 





PROGRESS OF HARDWOOD MANUFACTURERS TOWARD UNIFORM INSPECTION. 


One of the most beneficent features of modern lumber 
methods is the official inspection designed and put in 
force by strong and responsible organizations. Official 
inspection is an old thing, but until ‘recent years it was 
almost invariably local in its application and in too 
many cases seemed designed primarily as an aid to 
those who would prey upon the public. There were, 
and still are, honest local inspectors that did a valuable 
service in maintaining the integrity of the lumber busi- 
ness, but a great step forward was taken when asso- 
ciations representing not merely one town or little 
locality but an entire industry organized inspection sys- 
tems with the sole purpose of putting that portion of 
the lumber business with which they were concerned 
upon a fair and open basis. 

The originator of this idea seems to have been the 
Mississippi Valley Lumbermen’s Association, that great 
and influential body which organized the white pine 
industry of the northwest. It sought to accomplish the 
actual establishment of uniform grades. It was not 
satisfied with a nominal grade but appointed inspectors 
whe should see to it that members of the association 
were actually using the grades adopted. Having ac- 
complished this it was easy to secure the acceptance of 
these grades by buyers and to make the inspection sys- 
tem a sort of court between buyer and seller in case of 
dispute as to grades and measurements. When buyers 
found that the association inspectors were as ready to 
give the verdict in their favor as in favor of association 
members and that their only rule was to do right, cheer- 


ful acquiescence was given and unjust or hasty claims 
were largely abandoned, disputes were almost eliminated 
and friendly relations were established between the two 
branches of the trade. 

Following the lead of the Mississippi Valley Lum- 
bermen’s Association, other lumber’ organizations 
adopted this plan, and among them the Hardwood 
Manufacturers’ Association of the United States. The 
inspection department of this association had a difficult 
task before it and most difficult of all was the securing 
of anything like uniformity in the grading methods of 
its members. Hardwoods of many sorts abound and 
there are many variations of growth within one species; 
the uses of hardwoods are extremely varied and the mills 
are scattered, with different markets and attempting to 
meet different requirements. 

Uniformity of inspection has not yet been secured, 
but great progress has been made. The report of the 
secretary for last year showed that of the inspections 
made by the force of inspectors only 18 percent showed 
the lumber handled to be of the precise grade specified. 
In 14 percent of the cases the lumber averaged above 
grade and in 70 percent of the cases the cars contained 
lumber both above and. below the grade it should have 
been. Of course reinspection involves only lumber of 
which complaint is made, but experience shows that care- 
lessness in grading still is one of the things which the 
inspection system of the association has to contend 
with, and this fact is emphasized by the appeals of 
the officers to the members, 


The association has adopted grading rules sufficiently 
different from any others in vogue to justify their being 
called new rules; therefore to secure their acceptance 
by customers involved time, much labor and a consid- 
erable degree of diplomacy. One of the methods 
adopted by the association to this end was the printing 
and free distribution of its rules to all who called for 
them. It was a most emphatic way of saying ‘‘ We 
have adopted rules which we believe to be fair 
to producer, dealer and consumer. We are not ashame 
of them and we believe that they will be acceptable 
to all departments of the trade; therefore we invite 
you, at our expense, to become acquainted with them 
and to assist us in putting them in force.’? The method 
was a wise one and the declaration unanswerable. 

The result has been that while as far as reported 
the shipments of the association members last year 
were 775,000,000 feet, only 203 reinspections were called 
for, of which only 5 were not settled in accordance with 
the inspectors’ reports. For nonmembers who used the 
rules in grading the lumber they turned out 23 rein- 
spections were made, all but one of which were settled 
in accordance with the inspectors’ reports. This is sub- 
stantial and gratifying progress and the Hardwood 
Manufacturers’ Association of the United States may 
be considered to have put itself on a par in the fair- 
ness and efficiency of its methods with the Mississippi 
Vailey Lumbermen’s Association, the Southern Lumber 
Manufacturers’ Association and other great organiza- 
tions east and west, 
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WHY CONSUMERS HAVE EXPERIENCED DIFFICULTIES IN SECURING SUPPLIES OF OAK. 


One of the more interesting features of the oak 
situation is that pertaining to the timber supply. Good 
oak timber is scarce. It is becoming more so each year, 
for many years are required to grow an oak tree of first 
quality. In the larger markets oak from Indiana—the 
oak state—Michigan, Wisconsin, Kentucky, Tennessee, 
Arkansas and in fact from any state or district where 
it grows is used. It is natural that in response to an 
increase in the consumption of this wood and the inroads 
which have been made upon the supply values should 
strengthen. 

An oak manufacturer in attendance at the Louisville 
meeting stated that frequently his company had an oak 
log on its saw carriages that cost $50. High grade logs 
are difficult to secure save by those companies which have 
foreseen the present condition and made provision for it 
by heavy investments in timber. There is, of course, a 
large supply of common grades secured from the manu- 
facture of that class of timber which a few years ago 
was refused by the millman. Much of the log supply 
of those dependent upon the surrounding territory for 
their timber is made up of these once rejected qualities. 
(he increase in the value of lumber has made it possi- 
ible for producers to spend larger sums in securing logs, 
with the result that today practically no limit has 
been placed on the distance the timber could be shipped, 
ind this condition in turn has brought on the market 
large blocks which a few years ago were not accessible. 
Logging expenses are constantly increasing as the neces- 
sity for investing large sums of money in installing log- 
ving roads or in paying freight on timber shipped at a 
sreat distance, which amounts to the same thing, has 
obtruded in the operation of the hardwood manufac- 
turers, 

Several changes in plain oak values were recommended 
hy 2 committee of the Hardwood Manufacturers’ Associa- 


‘ion of the United States. These changes in the opinion 


of the committee are explained by conditions outlined. 
It was decided, however, that officially the prices of No. 
1, No. 2, No. 3 and No. 4 common should remain the 
same. It was suggested that the price of inch first 
and seconds should be increased $1 a thousand, making 
the basic price—Ohio river points—$46. Other sug- 
gested prices were $55 for 21%4-inch, $57 for 3-inch and 
$63 for 4-inch, on the same basis. A further recom- 
mendation and one withal somewhat unusual was that 
a monthly advance of $1 a thousand feet on the upper 
grades should be made during the next four months, 
These changes may appear somewhat radical, but testi- 
mony showed that much higher prices are being received. 
Individually the opinion was expressed that before June 
inch oak will be selling at $50 to $55 a thousand feet, 
Ohio river points, with prices for thick stock in propor- 
tion. This would mean increases of $5 to $8 over the 
present base. The prediction is justified on the ground 
that stocks cn hand today are very scarce and the fact 
that weather in the principal oak district delays the 
operation of the mills, that stocks being put on the 
yard do not season rapidly and that even with a big 
improvement in the weather it will require six or eight 
months for the lumber to get into shipping condition. 

One manufacturer, who was asked to express an opinion 
on the oak situation for the AMERICAN LUMBERMAN, 
said: 

There is no question in my mind, and many concur in the 
opinion, that it is safe to count on an advance of $10 a 
thousand feet during the coming season on first and second 
grades of plain cak. In common grades the advance will be 
much lighter and depend somewhat upon the prices of 
other kinds of lumber. As a matter of fact, though, stocks 
of low grade oak are much lighter than many lumbermen 
supposed or would believe until they had opportunity to 
compare notes. One of the basic reasons for the advance 
in oak is that the percentage of firsts and seconds in any 
forest is not like it is in other woods. I do not believe 
it is more than 15 or 20 percent. Another matter having 
to do with values is that for finishing, furniture and by 


the car companies also oak is called upon to supply the 
demand which formerly was filled by oak, walnut and 
cherry. Further, a large amount of oak is consumed in 
making wagons and agricultural implements and for some 
of these purposes there is no other kind of wood that 
will take its place. In addition to the requirements of 
manufacturers in this country is the demand from abroad. 
European buyers are taking everything they can get hold 
of. None of us manufacturers can see any reason why 
the price of oak should not be as high as that of walnut or 
cherry ten years ago. Had anyone asked me two years 
ago I would have been willing to wager big money that 
oak would be worth $55 to $60 a thousand feet today. In 
1903 and 1904 oak was so “draggy” that we did not know 
what to do. It was selling for $38 last spring and since 
July inch oak has advanced from $38 to $45, with thick 
stock proportionately higher. 

The history of lumbering operations in 1905, particularly 
in the hardwood belt, is known to all. Production has been 
restricted and sales have been heavy, with the result that 
today there is very little plain oak on the market. Today 
the country roads are so bad that the farmers can’t haul 
logs and if they continue in anything like their present 
condition not only oak but other kinds of lumber will be 
scarce later in the year. I do not believe there are enough 
logs being put into the Ohio river this year to come to 
within 50 percent of last year’s receipts and not within 
60 or 70 percent of the quantity put in eight or ten years 
ago. 

This review, given by a man thoroughly conversant 
with conditions in the Ohio river valley and in touch 
with affairs in practically all other sections of the hard- 
wood producing territory, stands on its own substantial 
foundation. It is not necessary to add to the compre- 
hensive and explicit statement given. It constitutes an 
explanation of the shortage in plain oak and explains 
in a manner why buyers have experienced difficulty in 
securing supplies. 

With respect to quarter sawed oak the same conditions 
which militate against the production of plain oak 
hold good and become even more stringent when the 
percentage of logs suitable for quarter sawin 
sidered. 


g is con- 
Moreover, the percentage of oak logs of size 


suitable for quartering is decreasing steadily. 





KNOW AMERICA FIRST; THEN FOREIGN COUNTRIES. 


A coming event which has for its objects the aggran- 
dizement of a not inconsiderable portion of the whole 
populace of this country deserves, and through its im- 
portance demands, insistent and persistent effort directed 
\o their accomplishment; therefore the AMERICAN LuUM- 
‘ERMAN considers itself warranted in adding at this time 
‘ther chapters to what it has advanced in six preceding 
issues upon one contention. It regards the effort which 
t has already made toward the practical education of 
that large number of Americans classified as tourists, 
in a knowledge of the proven, vastly superior attractions 
of their own country as compared with those obtaining 
ibroad, as demanding continuous attention. In this the 
|.UMBERMAN not only has the encouragement of Amer- 
icans regarded as the highest authorities upon the best 
incentives to and rewards of travel—domestic and for- 
eign—but has demonstrated, as has been and-is being 
conceded by such authorities, that the arguments which 
it has championed are irrefutable. 

In preceding presentations of this subject the elo- 
quence of veracious, official statistics has been employed. 
It has been shown that misguided sightseeing Americans 
have wasted—the light of contrasts that have been drawn 
justifies the word ‘‘wasted’’ in this connection—in for- 
eign travel funds that would have been comfortably 
ample, had they been expended on the North American 
continent, for vast national improvements inuring to 
the benefit of the whole nation, many of them of a kind 
whose need has been apparent to every thinking Amer- 
ican and in fact must have intruded itself upon at least 
the subeconsciousness of the very class which has mis- 
used such money. Aside from this purely utilitarian 
point of view, these contentions have shown, beyond 
possibility of contradiction, that travel in America, from 
every known viewpoint that appeals to the tourist, is 
richer in the number and kinds of its rewards than is 
travel in any other portion or portions of the world. 
Repetition of arguments along this line would be justi- 
fied by a pending event, were it necessary. 

That event is one to which attention has before been 
called—the conference of western business interests to 
he held January 25 at Salt Lake City, Utah, to con- 
sider the present indefensible trend of a large proportion 
of travel by Americans and to adopt means for the 
diversion of it to its logical channels. The constituency 
of this conference and details of its program have 
before been recorded in these columns and the character 
of those who have been and are ready to support it by 
tongue and pen and more tangible means has been 
shown, That further indication of the seriousness with 
which this subject is being considered, as refiected by 
the character of those taking a practical interest in it, 
may be demonstrated the AMERICAN LUMBERMAN de- 
sires to add something more upon this point to the 
presentations it has heretofore made. 

Since the inauguration of this movement, in which 
this newspaper has rejoiced in having no inconspicuous 
part, it has had the indorsement of some of the greatest 
eastern newspapers—journals whose utterances have 
conceded weight—and eastern railroad officials of the 


highest rank have lent it their countenance enthusias- 
tically, this being instanced by reproductions of portions 
of some of their letters addressed to the editor of this 
paper. Among thinking men whose knowledge of this 
subject must be granted are some of those high in 
political office and whose eminence presupposes an in- 
timate knowledge of the sections in which they exercise 
their power. Excerpts, brief, yet cogent and eloquent 
with conviction, from their recent published utterances 
are herewith given: 

John C. Cutler, governor of Utah—the whole purpose of 
this movement * * * is to induce Americans to know 
and appreciate their own country. The good old adage 
“know thyseif”’ is equally potent when applied to the propo- 
sition “know America” before going to Europe. It is very 
gratifying to note the universal favor given to this move- 
ment. * * * Let every patriotic citizen add encourage- 
ment to the plan; make reasonable inducements to the 
tourists; court patronage by making hotel rates reasonable 
and the accommodations the best; show courtesy to the 
stranger and make him feel at home within your borders. 
The proposition will surely succeed. 

J. K. Toole, governor of Montana—Without detracting in 
the least from the advantages of a trip to Europe, the idea 
of “seeing America first’ is absolutely wholesome and ought 
to appeal alike to our pride and ambition. * * * No- 
where has nature done more to instruct and delight man- 
kind, whether considered with reference to our crystal 
brooks, noble rivers, placid lakes, sparkling cataracts, awe 
inspiring waterfalls, illimitable plains, impenetrable forests 
or snowcapped and sunkissed mountains. * * * Amer- 
ica is instinct with life, energy and action. Her wonderful 
resources, inventive genius and ceaseless progress have 
attracted and are holding the attention of the civilized 
world. 

J. F. MeDonald, governor of Colorado—We have scenery 
that is unsurpassed in the world. Our climatic conditions 
are unexcelled. The finest places for both summer and 
winter resorts are to be found in the west. Hotel and 
trausportation facilities are excellent, so there is no reason 
why a person should not become thoroughly familiar and 
conversant with his own country, its resources and indus- 
tries. To my mind the great good that would result from 
such a tourist movement would be from the capital that 
would flow into our undeveloped resources. * * * I 
believe this movement should receive the hearty support 
and codperation of all the western states. 

J. A. Johnson, governor of Minnesota—The American 
who wants to see nature’s handiwork at its best will go to 
the great west of the American continent. If he is to go 
where interest and patriotism will dictate it will be to the 
west, and if he but make the journey recent personal 
experience indicates that unfailingly the west will prosper. 

A. E. Mead, governor of Washington—One should know 
his own country and his own people before he goes abroad. 
He is a better citizen and a more intelligent man and the 
country is better off for his so doing. * * * The 


charms of the northern coast of the Mediterranean have 
their counterpart in southern California; the grandeur of 
the Alps is excelled in our own Rocky mountains and in 


the mountains of Alaska; the climate which has given to 
the natives of the British isles their health and beauty is 
duplicated on the northwestern Pacific coast, while no 
traveler has yet told us of a spot on earth more pleasing to 
the eye or advantageous as a place of residence than along 
Puget sound. 

G. B. Chamberlain, governor of Oregon—One of the first 
things necessary to be done is properly to advertise the 
west, the wealth of its resources, the magnificence of its 
climate and the grandeur of its scenery among those who 
are accustomed to travel in foreign parts in search of rest 
and recreation. * * * In addition to systematic adver- 
tising efforts should be made to secure reasonable rates 
from the different transcontinental lines. I am of the 
opinion that the railroad companies would be disposed to 
assist both in the matter of advertising and in furnishing 
reduced rates to persons desirous of touring the west. Every 
patriotic citizen ought to be anxious to see every part of 
this great country before becoming acquainted with the 
old world. Certain it is that there can be found nowhere 
else on the globe a section so peculiarly blessed as this 
western portion of the United States in everything that 
goes to make for the betterment of mankind. * * * We 
may expect that in the near future this country will be 
known the world over as the tourist’s paradise. 

G. C. Pardee, governor of California—We of the west, 
and especially of California, * * * have turned toward 
the Pacific coast and the Rocky mountain region a certain 
part of the stream of tourist travel, but this is only a 
beginning. We might reap tenfold if we would only sow 
more wisely and more extensively. A combined effort and 
an intelligent policy are needed, and for that reason I am 
glad to observe the movement in this direction. 

H. B. Brooks, governor of Wyoming—aA goodly percentage 
of the $200,000,000 squandered annually by Americans 
traveling in Europe should be diverted into western chan- 
nels. We have grander scenery, a healthier climate, more 
interesting industrial problems and a more congenial people 
than can be found abroad. 

J. H. Mickey, governor of Nebraska—It has always seemed 
to me that no American is prepared to travel abroad who 
has not familiarized himself with the scenic wonders and 
points of especial interest in his own country. * * * I 
am assured by many who have ransacked Europe that the 
continent presents no natural attractions that cannot be 
duplicated in America and that in many respects our scenery 
is far superior. 

These are expressions solely from governors of far 
western states. It may safely be hazarded that if their 
fellows of the middle west and east were consulted they 
would enthusiastically go on record with similar ex- 
pressions with as substantial bases and with the appro- 
priate amendments for the various sections of the country 
preéminently the most attractive for the discerning 
tourist. During the last year for which statistics are 
available the railways of the United States carried 
719,654,951 passengers, far too great a proportion of 
whom had ultimate destinations outside this co-tinent. 
The labors of the conference to be held in Salt Lake 
City on Thursday of next week, with its constituency 
of extraordinary character, may be trusted to correct 
this misguided movement in a measure and to insure the 
beginnings of its diversion to a sensible course. For the 
conference the AMERICAN LUMBERMAN predicts success 
from the start and an ultimate success that will astonish 
its warmest adherents, 


<6 


AMERICAN LUMBERMAN. 


JANUARY 20, 1906. 





REVIEW OF 


Colder weather early this week brought less of a 
nulge to the coal market than the same temperature 
would have done a month ago. There was more slack 
in the rope to be taken up before the frigidity could 
operative. The markets late last week were 
in the dumps. It was a case of excessive supply, and 
excessive supply between mine and the retail dealer 
now means more trouble than usual. With but a 3-day 
limit before demurrage charges operate there is little 
hope for the holder in a dull market. If the buyer 
tuke the coal in this brief time it has to be 
sacificed and last week the buyer did not seem to want 
the coal. But the accumulation that had to be moved 
before strength could appear was naturally lessened by 
the scantier stocks that could be carried under the new 
regime. 

Sacrificial deeds in the coal trade are welcomed only 
occasionally, if then, and their frequency calls for a 
remedy. There has perhaps been some tendency during 
the last few days to ship coal more cautiously to the 
congested centers. It has been urged upon some of the 
retailers to buy for shipment direct from mines, in 
localities where shipment from some point of distribu- 
tion might be equally or more advantageously employed. 
The shipment from mine of course has its disadvantage 
if a suddenly increased demand should occur, for greater 
delays would ensue. This whole subject of storing coal 
for contingent needs, to develop according to the fitful 
weather, is one that lately has been engaging the atten- 
tion of the trade more earnestly than for some time. 
The subject is difficult to handle and permanent results 
are not likely to ensue soon. The direct billing rule re- 
cently put into effect on two of the north and south 
coal roads in Illinois has been modified already because 
of some strenuous protests from shippers. And grow- 
ing out of the confused conditions seems to be the ex- 
pression of the wish on the part of the carriers to favor 
the trade of the regular shippers and to discourage that 
element of speculation whereby coal is sought to be 


become 


does not 


THE COAL TRADE IN A MIDWINTER WEEK. 


accumulated on track for conjectured scarcity or strength 
to occur a little later. Much of this speculative fever 
has been eradicated through the discouragements that 
have come through losses and the railroad companies 
are the readier able to control for the present the coal 
traffic on their respective roads, 

As January progresses the recent betterment of the 
car supply at mines continues. Perhaps the supply is 
even greater. The operators are commonly in com- 
fortable circumstances in that respect. Considering the 
producers of bituminous coal as a class they have within 
the past few days been seeking orders, and seeking them 
with something like the old time energy. This is par- 
ticularly true of some of the eastern operators, those 
with no large contracts or settled trade to take the bulk 
of their output. Because of this easier car supply a 
somewhat greater production could be stimulated in re- 
sponse to any greater demand that might be created 
by severer weather. 

The nerthwest has been ordering with some freedom. 
Just what has become of the coal shipped by lake last 
season does not appear, but the information comes from 
the dock companies that they have little or no more 
bituminous for sale this winter and the new January 
price schedule, recording a 25-cent advance, seems to 
be well maintained. And while shippers are not saying 
a great deal about it the movement of all rail to the 
northwest has been excellent during the past few days. 
In other parts of the west buying has been more mod- 
erate. When the retail dealers are solicited for busi- 
ness, as they have been very persistently of late, the 
merchant often points to his well filled shed and asks 
where will he put the coal if bought. The dealer has 
provided himself fairly well with fuel. There has been 
some better buying this week, for the consumers them- 


selves have called for fuel in much greater volume. The 
improvement is the direct attendant of the cooler 


weather. There has been enough of the brisker buying 
to rid a market like Chicago of most of the cheap coal 


that had been hawked about day after day, as it was 
successively forced upon the market. A week of good 
cold weather doubtless would give the market notable 
strength, while a snowstorm like that of February last 
year would bring all sorts of trouble for the buyers and 
consumers or those among them not comfortably stocked. 

Western retail dealers are delivering anthracite orders 
from their stock piles, husbanded perhaps ever since 
last spring. This makes the present anthracite wholesale 
trade duller considerably than the trade which the cur- 
rent consumption represents. April 1 is nearly three 
months away, but the possessors of anthracite are figur- 
ing on getting their stocks down to the disappearing 
point by that date. They may be keeping the possi 
bilities of a general coal strike in mind and closely 
watching developments in respect to the labor situation, 
but evidences of any present tendency to accumulate 
coal are absent. Guesses at future events are no more 
accurate in the coal trade than in any other industry, 
but it may be a matter of ephemeral interest to note 
the views usually expressed by coalmen in respect to the 
issue between operators and miners. The reference of 
the question by the anthracite miners without any in 
structions to a committee of which John Mitchell is the 
chairman is regarded as cheeringly conservative. The 
union reserves the right of final action on the committe: 
report but the situation is regarded as reassuring. 

On Thursday of next week the conference between 
the operators and miners of Pennsylvania, Ohio, Indi 
ana and Illinois will begin at Indianapolis. The se 
vere slump in coal prices during the past few days had 
deprived the operators of the cheerful spirit with 
which they regarded the coming event a month ago, 
when prices were more satisfactory. Newspaper in 
timation from the miners’ convention this week is to 
the effect that an advance will be asked, but it seems 
from the present outlook that the operatives will not 
be allowed an advance in the wage seale. At least this 
is the attitude of prominent owners. 





EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


NORTHERN lumbermen, while as a rule not inter- 
ested in the profits which the coal dealer derives nor 
in those which grow out of the operations of the ice 
man, are sadly disappointed with the weather this 
winter. A letter from the Georgian bay district states 
that the weather has not been favorable for a large 
inquiry. Operations on the Spanish river, Ont., are 
carried on at a disadvantage and unless colder weather 
shall set in an early breakup of the ice roads is antici- 
pated. It is stated that the roads are wearing out 


and that the temperature is hardly low enough to 
freeze, This communication was in answer to a state- 


ment recently made to the effect that logging condi- 
tions in the north are ideal. It is evident that some 
correspondent has allowed his imagination too great a 
latitude in portraying logging conditions. 


MILL OPERATORS in Florida are handicapped by 
the labor situation, Mill hands and woodsmen are 
negroes, largely, who seem to grow more shiftless and 
unreliable as time Advances of wages seem 
to render them more independent of their. employers 
than ever, as increased earnings enable them to supply 
their wants by putting in less time at work. Verily 
the southern negro is a hard problem. 


passes. 


IN A GENERAL way the committee appointed by 
the Northwestern Lumbermen’s Association at the an- 
nual meeting held in January, 1905, has set the seal 
of its approval upon the manner in which the mem- 
bers of the Mississippi Valley Lumbermen’s Associa- 
tion grade their lumber. Admiration is expressed for 
the manner in which the bureau of grades operates and 
over the faet that grades of equal value are made by 
all manufacturers afliliated with the manufacturers’ 
association. However, opportunity for improvement is 
pointed out in the case where the lumber is loaded on 
trucks at the tail of the mill and the grading done 
when the material is transferred to the cars. This re- 
sults in slow loading, where the grading is done thor- 
oughly, or else the grading is slighted in order to facil- 
itate the loading operation. The committee decided 
that it was a most expensive way to the manufacturer 
in either case and one that easily could cause trouble. 
The committee concludes, however, that it is a case 
where ‘‘maybe boys should not advise men.’’ This 
brush with methods of grading by representatives of 
the retail Jumbermen’s associations should result in es- 
tablishing confidence on the part of its members and 
undoubtedly has proved beneficial personally to those 
Who constituted the committee. 


IN THE LONGLEAF section of Mississippi and Ala- 
bama demand for heartface flooring is about 50 per- 
cent greater than the cut. The export shipper is 
utterly unable to cope with values offered:in the inte- 
rior trade, while no prospect appears that the output 
will increase. An extraordinary call for primes and 
kiln dried saps is a feature. 


INVESTIGATING committees are the order of the 
day. Among the latest to enter the field is one ap- 
pointed by the Mississippi legislature, which is in- 
structed to pull the mask off the great lumber com- 
bine. Jf the work of this organization does not ter- 


minate in a farce its report should be of material 


benefit to the lumbermen and to the state. It is 
probable, however, from the nature of its appointment 
and the manner in which it has undertaken the work, 
that it will visit a few points of manufacture, sum- 
mon half a dozen or more lumbermen and question 
them about matters which the committee does not un- 
derstand and frame up some sort of a report for the 
legislature which will be worth considerably less than 
nothing. If it should take up this question in the 
right manner and make a thorough canvass of the tim- 
ber resources of the state, develop some information 
showing the enormous demand for lumber in all parts 
of the country and in a general way establish the rela- 
tion of supply to demand, its work would be worth 


while. Lumbermen have nothing to fear from the 
closest possible investigation, but, of course, their 


business can be disturbed by the amount of interfer- 
ence which would follow the adoption and enforce- 
ment of the recommendation of a committee partly or 
wholly uninformed in regard to the industry it had 
investigated. If Mississippi or any other state will 
enact wise measures for the preservation of the lumber 
industry within its borders it will confer a greater 
benefit on the people of that state even though the 
price of Jumber thereby be greatly increased than it 
would were it to enact into a law some fool recom- 
mendation that is impracticable and which would be 
impossible of enforcement. The statute books are full 
of examples of freak legislation and it is about time 
more measures of a practical nature were added. 

A GREAT CHANGE has come over the sawed tim- 
ber trade at Gulf ports within a year and a half. Up 
to last year sawed timber at Mobile, Pascagoula and 
other ports was almost a drug, while hewed timber 
was in demand excessive of the supply. For several 
months producers have not been able to turn out 
enough to meet the requirement. Our Mobile corre- 
spondent this week states that another record was 
broken lately when sawn timber was sold at 26% 
cents a cubic foot. 





IN THE REPORT of failures in Dun’s annual re- 
view a remarkable coincidence appears in the number 
of failures for the last five years of concerns in the 
lumber, carpenter and cooper class. The record notes 
336 failures in 1905, 321 in 1904, 321 in 1903, 360 in 
1902 and 320 in 1901. In the list 1902 was the year 
of greatest number, but in the four other years the 
difference was so slight as to be scarcely worthy of 
notice. The record seems to show that the lumber and 
kindred interests are steady goers even in the matter 
of failures. 


RESOURCES of all banks in the United States 
have inereased from $10,889,758,820 in 1900 to $17,- 
153,556,832 in 1905, The largest relative increase 
during the time indicated was in state banks, though 
the national banks have exceeded all others in de- 
posits and other resources. Loan and trust compa- 
nies ulso have made great progress. National banks 
have inereased 1,962 in number; state banks, 3,425; 
Joan and trust companies, 393; savings banks, 235, and 
private banks but 39. The slight increase of the 
latter is partly explained by the favor shown toward 
national or state banks in the smaller towns. 


AT THE ANNUAL meeting of the @rkansas Short 
leaf Yellow Pine Association, held January 10, actior 
was taken to discourage the selling of lumber directly 
from the mills to consumers. A resolution was passed 
pledging the members to a refusal to quote prices o1 
sell to consumers where the business can be handled 
satisfactorily by a regular retail dealer. This is a con 
summation long desired by the retailers of the state. 

AT A MEETING of the executive committee of thi 
South Mississippi Lumbermen’s Association, January 
9, it was decided to advance the prices of railway and 
car material. This measure, in the view of the com 
mittee, seems justified by the excessive demand. At 
the same time it is said that the need of lumber anil 
timber which the mills cannot readily supply handi 
caps the builders of projected roads in 
more than any other cause except 
weather. 


Mississippi 
unfavorable 


IN A RECENT ISSUE the Wall Street Journal 1 
marks that as we get farther into the new year 
general business conditions seem to get better. Th: 
monetary situation is improving, which naturally 
encourages an increase of mercantile commitments and 
a broadening of business activity. 
of merchandise were well cleaned up. In nearls 
every line prices hold firm, based on demand anid 
supply. The ¢onsumptive ability of the people was 
never more in evidence. 


Last year’s stocks 


CLEARING HOUSE returns for 1905 show that the 
volume of bank exchanges in Chicago for the first 


time exeeeded $10,000,000,000, This inerease indi 
cates that the commerce of the city within four 
decades has multiplied over thirty-one times. 

AN INTERNATIONAL EXPOSITION at Milan 


Italy, is to be the next ‘world’s fair event. The gates 
will be opened April 15 next and the show will con 


tinue open to the public until the end otf 
November. Claim is made that it will b 
the largest exposition ever held in Europe 


outside of Paris. It is in celebration of the opening 
of the Simplon tunnel, and the authorities in charg¢ 
have decided to make land transportation its dom- 
inant idea. 


AMERICANS ean but view with satisfaction th 
progress that is being made by Cuba in good govern 
ment and material well being—a satisfaction like tha 
with which a parent regards a child that has turned 
out well. The Cuban republic is a child of the United 
States, or at least a protege, for Uncle Samuel took 
the youngster off the street, so to say, and gave him : 
start in life. The recent triumphant reélection ot 
Presicent Palma and the strength thus shown by th: 
conservative element of the people is evidence that 
the dominant influence is determined to suppress tli 
insurrectionary habit and maintain good and _ stabli 
government. An interesting article in Dun’s Review 
portrays the progress that Cuba has made under th 
Palma administration and the bright prospects that 
are encouraging to the young republic. To southern 
Jumbermen such conditions in Cuba are of much inter- 
est, for that country has become a good market for 
lumber, 
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THE LUMBERMAN POET—THE 


THE PALM. 
The righteous shall flourish like a palm tree.—Psalm 91:12. 


From the sands of the desert unnumbered, 
Afar from the lily crowned Nile, 
Where the world through the ages has slumbered 
The sleep without vision or simile, 
It rises in evergreen splendor, 
Majestic and mighty and calm 
And the heart of the pilgrim grows tender 
And sweet with the peace of the palm, 


The earth is a desert of yellow, 
The sky is a desert of brass, 

But the fruit of the palm tree is mellow 
And its throne is a carpet of grass. 
On the silence of earth, gray and solemn, 
It breaks like the tones of a psalm; 

It lifts to the heavens a column, 
The evergreen shaft of the palm. 


And thus, in the desert of living 
Where the feet of the pilgrims have trod, 


PALM IN THE OASIS; EVIDENCES 


Ifis heart of its mellow fruit giving, 
Arises the servant of God 

A comfort to those who would falter; 
To those who are weary, a balm; 

By the desolate roadside, an altar; 
In the desert of living, a palm. 


O be ye the palm tree, my brother, 
An oasis thus on the way; 

© give of your faith to another, 
A beacon to him who would stray. 

And the sands shall be cool that are burning, 
And the heart that is torn shall be calm, 
And the feet that would fail shall be turning 

To rest in the peace of the palm. 


IMMORTALITY. 
For there is hope of a tree, if it be cut down, that it will 
sprout again.—Job 14:7. 
There is no end of life. The tree that falls 
Beneath the ax, or shattered by the storm, 
Gives up but that which was its show of strength; 
Its wealth of blossoms and its breathing leaves, 
The trunk that marked the progress of its years, 


OF IMMORTALITY IN NATURE. 


These only die. The life sap still is there, 

Still there the soil, still there the bending sky, 
Still there the sun that warmed its crown of green, 
Still there the springs that fed its hidden roots. 
So, from its shattered form, new life shall come, 
New leaves put forth, new blossoms deck the glen, 
And where it was the tree again shall be. 


There is no end of life. The man who falls 
But dies as dies the trunk of fallen tree, 
To live again in richer garb and hue, 
For, in the tree, life’s essence still is there, 
And, in the man, the soul may never die 
It does but drop the thing that once it was, 
Its earthly form. Its life it still retains 
And, mounting upward, lifts its golden bloom 
Where, in its earthly shape, it might not reach. 
Yea, mounting upward, casts its petaled shower 
Upon the footsteps of the mighty throne 
That gave it life. 

Trees fall, men die, worlds change, 
But life lives on and on. 

For to the soul 

There comes no death, there is no end of life. 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Wood as Street Paving Material—Conundrum of Easy Solution—Demand for a Morally High Grade—New Bunco Game. 


Wants Rule for Measuring Logs. 

Vinton, lowa, Jan. 11.—Editor AMERICAN LUMBERMAN: 
A customer asks us for a scale for log measurement, and 
as We cannot supply it will you please give us standard 
rules for such measurement or advise us where we can 
tind them? ELLIS LUMBER COMPANY. 

|Scribner’s Lumber & Log Book gives the Doyle log 
rule. This is used extensively in determining the con- 
tents of logs by lumber manufacturers in the north, 
south and east. It probably would be satisfactory in 
this case. The book is sold by the AMERICAN LUMBER- 
MAN; price 25 cents.—EpIror. | 





A Weighty Wood Conundrum. 


Tiprourr, VPa., Jan. 8.—Editor AMERICAN LUMBERMAN: 
This question may interest most of the younger generation 
who are engaged in lumbering : 

Who was the first person of record to cut down 
trees, hew them into squares, raft and run them in 
the water for building purposes; what kind of 
timber was it, and where was it done? 

I think this question will be of interest to your readers. 

Cc. P. BockKirn. 
|The elass in history may take its place. ‘* Now 





don’t all answer at once. Think twice before you ad- 
vance a solution. This evidently was before the days 
of timber operations in either Mexico, Africa or the 
Philippines. It was, however, subsequent to that fair 
morning in May when Mr. Prying Adam and Mrs. 
Curious Eve decided to give the moving company em- 
ployment. The period at which this interesting event 
took place ranged between the Adamses’ moving day 
and the date the operator on one of Ontario’s small 
lakes Jost a raft of oak containing 1,000,000 feet of 
timber. With this specific limitation as to time you 
should have no difficulty in shifting the evidence and 
fin ling out who the guilty party was.’’ 

This business may have been carried on under the 
supervision of one of the ancient Pharaohs; possibly 
Ciucimatus kept an eve on the work, when not fighting 
the battles of his country or directing the movements 
ot-his yvoke of oxen. The scene of this operation may 
have been on the Rhine, the Orinoco, the Yangtze, the 
Yalu, the Colorado or the Chicago river. Again it may 
not have been on either of these. The only possibility 
of ascertaining where it was is to send in your answer 
und see whether or not it is right.—Ep1ror. | 





Practical Forestry Applied. 

MUNISING, Micu., Jan. 12.—Editor AMERICAN LUMBER 
MAN: It may be of interest to you to know that the Cleve- 
land-Cliffs Iron Company has started the plan of subdividing 
its lands into districts and putting each in the hands of a 
forester. ‘The Munising district is the first created. 

Your article on the value of white pine stumpage was of 
interest to me and answered in a large measure an inquiry 
which I sent you a few weeks ago. 

THomas B. WYMAN, Forester. 

[The Cleveland-Cliffs Iron Company is one of the 
largest owners of timber lands in northern Michigan. 
Those in charge of this company evidently desire to keep 
in the van of progress and the information given by 
Mr. Wyman shows their view of the vital question of 
devoting those tracts more suitable for forestry than 
any other purpose to the growth of a new forest or the 
wise use of the timber now standing.—EDITOoR. ] 

Philadelphia Reformers of the Stump Age. 

PrttLaADELPHrA, PA., Jan. 10.—Editor AMERICAN LUMBER- 
MAN: It has been thought possible that you might appre- 
ciate the opportunity of giving prominence to the following: 

Message No. 5. Wanted—For the people, good, 
sound standing timber, able to stand alone without 
props, with strnight, clean surface and honest, clean 
heart. With all punk knots showing and no secret 
flaws. Tit Civic CADETS OF AMERICA. 

Respectfully, THe Clyic COUNCELLOR. 

| The editor of the AMERICAN LUMBERMAN does appre- 
ciate the opportunity of giving prominence to the 
above ‘‘want ad,’’? but he makes no predictions or 
promises. The searcity of good stumpage in this 
country is growing more apparent all the time, but 
there is no searcity of timber equal to the scarcity 
of the kind above mentioned. The difficulty appears 
to be, however, not that such timber does not exist 
but that the political cruisers have not discovered it. 


Some timber which it was supposed would eut up into 
No. 1 clear developed dry rot or sap after being cut 
to fit political office. Some of it also absorbed too 
much moisture. 

**Civie Councellor’’ must know that there is a_ tre- 
mendous demand for the kind ot timber he mentions. 
Not only is it desirable for use in public buildings 
but private enterprises stand ready to pay much higher 
prices than the government will offer. Until the gov- 
ernment shall come up to the market it must expect 
to see most of the timber of this character fall into 
private hands.—EpITor. | 





Prices of Hardwood Dimension Stock. 


TABLE Rock, Nep., Jan. 8.—Editor AMERICAN LUMBER- 
MAN: I am offered from $40 to $45 a thousand for hickory 
plank, 1l-inch to 4-inch, and also from $30 to $40 for oak 
plank; 50 cents for 4x4x4x2'4, 12-foot tongues, delivered. 
Am I getting enough? Others are selling 2-inch oak felloes 
at $1 a set in Chicago. 

It you can give me some idea of what others are securing 


for their stock I will be very much obliged. From your 
paper I conclude there are no price lists and that every- 
body sells for himself. S. H. Dopp. 


| Prices of hardwood dimension stocks, including ve- 
hicle woodwork, are a somewhat uncertain quantity. 
Absence of a well defined market price undoubtedly is 
due to the unorganized condition of manufacturers. 
Prices quoted doubtless are above those received by some 
producers and below the returns of others. The prices 
offered for the lumber are about right. The absence of 
anything like a recognized standard list for vehicle wood- 
work makes it impossible to pass judgment on the sub- 


mitted values of dimension stock. Judging from reports 
from both manufacturers and users, market values are 
what the producer of hardwood dimension can get for 
his stock; sometimes it is much and sometimes it is 
little. A great deal depends upon whether the buyer 
wants the stock for immediate use, the reputation the 
goods of an individual manufacturer have and a number 
of other influences which enter into and determine the 
value of the material delivered to the user.—Eprror. } 





Another Swarts Eruption. 

PHILADELPHIA, Pa., Jan. 13.—Editor AMERICAN LUMBER- 
MAN: Knowing the very great interest you have taken in 
H. Ly. Swarts I enclose herewith a clipping from the Phila 
delphia Evening Telegram of January 11, from which you 
will see that the irrepressible Swarts is offering gold bricks 
at 25 cents each. NORMAN A. PERRY. 

[If Mr. Swarts is not careful he will arouse the en- 
mity of the Gold Brick Makers’ Union. Twenty-five 
cents is below the regulation price issued by the Bunko 
Steerers’ Association. The Swarts’ unparalleled offer is 
worded as follows: 

LUMBER PROPOSITION. 

Shares in Wholesale Lumber Manufacturing Enterprise 
that pays dividends. Owns timber and mills, and is a propo 
sition worth considering. They can be secured for 25 cents 
each, for cash or on easy terms. Write for Prospectus at 
once. H. D. Swarts, Scranton, Pa. 

Evidently Swarts subsists on double portions of Dr. 
Bunyon’s world renowned nerve tonic. He certainly 
has a sufficiency of gall to offer any kind of a proposi- 
tion to any one. It is about time somebody put a crimp 
in his career.—EDITOR. | 





The G. K. Wentworth Launched at Portland, Ore. 


With a bottle of extra dry to steady her nerves 
against the shock of a dive into the cold waters of 
the Willamette the biocks were knocked from beneath 
the keel of the steamer G. K. Wentworth at 3:30 Tues- 
day afternoon, January 2, and, encouraged by cheers 
and waving of flags, the good boat slid down the ways 
of the Portland Shipbuilding Company’s dock, at 
South Portland, Ore., and settled herself in the water 
as gracefully as a swan. 

It had been hoped that the launching could be 
effected New Year’s day, but old Boreas started the 
year in an ugly mood and it was thought best to let 
the important event go over for a day rather than 
risk possible damage. The guests of honor who offi- 
cinted at the christening were Mrs. O. W. Hosford, 
Mrs. F. S. Fields, Mrs. Baker, Miss Catherine Sitton, 
Miss Edith Tormy, Miss Marion Kolle, Mrs. L. J. 
Wentworth, Mrs. E. C. Stewart, G. K. Wentworth, 
J. S. Hamilton, O. J. Evenson, G. K. Wentworth, jr., 
Drake O’Reilly, L. J. Wentworth, M. W. Lillard, A. 
Kolle, C. Honnes and Capt. O. W. Hosford. 

Miss Sitton was intrusted with the bottle of cham- 
pagne, which had been decorated with bright ribbons 


of many colors, and made a very pretty sponsor for 
the new craft, sending the sparkling bubbles down 
both sides of the bow on the instant the vessel started 
down the incline. 

The G. K. Wentworth, owned by Capt. O. W. Hos- 
ford, was especially built for towing the products of 
the Portland Lumber Company and was named out of 
compliment to the distinguished head of the company. 
She is nct a little craft by any means, being 146 feet 
long, 28.6 feet across the beam and drawing 7 feet 
of water. The boat is thoroughly up to date in all 
respects, has a complete electric lighting plant and 
Anieriean balance rotary cutoff slide valve engines 
which are expected to develop GOO horsepower. She 
will be commanded by Captain Hosford, while A. B. 
Andrews, formerly of the steamer Metlako, will be 
chief engineer. When the steamer struck the water 
she was practically ready to begin her duties as 
earrier for the Portland Lumber Company and only 
a few finishing touches remained to make her in every 
respect as perfect a combination of wood and steel as 
the Portland Shipbuilding Company is capable of 
putting into water. The steamer cost $35,000. 








THE G. K. WENTWORTH AS SHE APPEARED IMMEDI ATELY AFTER HER MAIDEN PLUNGE. 
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EVILS OF METHODS OF EQUIPPING OPEN CARS AIRED. 


Interstate Commerce Commission Asked to Decide This Question—Cost Involved in Equipping Open Cars for 
Lumber Shipments—Temporary Equipment a Drain on Forests and Shippers’ Resources— 
Details of the Hearing—Evidence of the Railroads Offered in Rebuttal. 


At Washington, D. C., January 11, in the investigation 
instituted by the National Wholesale Lumber Dealers’ 
Association, begun before the Interstate Commerce Com- 
mission, all the roads interested were represented by counsel, 
their spokesman being Mr. Rich, representing the Boston 
Central and other northern and eastern railroads, and upon 
him devolved the task of stating that it was not until a late 
hour last night that a conclusion had been reached to grant 
an allowance ot 500 pounds on the freight rates for all 
lumber shipped in open or gondola cars, and contending that 
in view of that fact there was now no case to come before 
the commission, ‘Tilts were many and numerous during the 
early hours of the hearing. The tirst came when the sug- 
gestion Was made that the hearings on the two cases in 
interest should be considered as one and that the witnesses 
in one case might be allowed to figure in both when con- 
sideration of their testimony was to be taken up. 

Last September, the southern lines claim, they made the 
concession of 500 pounds in freight to make up the weight 
of the racks used, but the other lines could not bring them- 
selves to that point until last night, and they came before 
the commission this morning with the statement that they 
would now make a like allowance on all flat and gondola 
cars used in loading lumber, the rule to become operative 
February 1; that the agreement had already been signed 
by a number of roads defendants in the case and would be 
signed by all the roads as soon as possible. 


Grounds for Complaint. 


The claim for dismissal of the case on this ground met 
with vigorous opposition by counsel for the plaintiff, Attor- 
ney Ross, who said that while the lumber dealers would be 
grateful for the concession the points brought in the bill 
of complaint had not been met and they were still before 
the commission, a point being that the railroads require the 
lumber shippers to equip their cars for the safe carrying 
of the lumber on such cars, and the contention made is that 
it is the duty of the company to furnish the cars in proper 
condition for the safe transportation of lumber, just as 
much as for the transportation of other commodities. It is 
contended that the freight rate is made up of the cost of 
the stakes plus the freight rate; that it is unjust and un- 
reasovable; that the railroads should furnish the equipment 
that is necessary for the flat or gondola cars. The lines 
make no allowance to the shippers for the cost of the equip- 
ment which they are compelled to furnish under the present 
conditions. While it was conceded by the complainant that 
the roads have eliminated the cause for one of the conten- 
tions—freight on the equipment furnished by the lumber- 
men—yet there were still two points covered by the com- 
plainant’s bill, and for this reason it was prayed that the 
investigation be carried out as originally proposed, the re- 
quirements being unreasonable and unjust. 


Status of the Defendants. 

The railroad representatives claimed that» to meet the 
new claims made by the complainant they were not pre- 
pared at the present time, and they would have to have 
more time to look into the matter; that the complainant 
should be required to file amended complaint and that the 
roads interested should have the time and right to file new 
amendments to their briefs in order to reply, as entirely new 
issues were being introduced. In fact, an attempt was 
made to carry the impression to the commission that the 
entire freight rates on lumber were to be attacked, and that 
there was literally no end to the new matter and conten- 
tions that were to be introduced. 

This being the case it was moved that the case be dis- 
missed, tirst upon the ground that the matter of complaint 
had been disposed of when the allowance was granted to 
the lumbermen and, second, that the matter as_ presented 
with that feature eliminated did not constitute a violation 
of any conditions which would permit of action on the part 
of the commission. This was fought out and finally an 
effort was also made to have the cases tried separately. 
To the latter claim the commission took exception and 
thought there was no reason why matter pertaining to one 
was not also germain to the other. Commissioner 
Prouty stated it as his opinion that all the claims now 
made by the complainant were very clearly set forth in its 
complaint and that there was really no reason why the case 
should not be considered at the present time, at the same 
time stating that if during the progress of the hearing it 
should develop that new points were made, and that they 
would require time in which to be replied to, such time 
would be granted. 

Just about this time Mr. Ross stated that the following 
associations were made parties to the case: Philadelphia 
Wholesale Lumber Dealers’ Association, Pittsburg Wholesale 
Lumber Dealers’ Association, National Hardwood Lumber 
Association, Northwestern Cedarmen’s Association, Lumber 
exchanges of Philadelphia and Baltimore. 


The Case of the Complainant. 


Mr. Ross opened his statement by saying that the Na- 
tional Wholesale Dealers’ Lumber Association represented 
12,000 firms and persons and about 20,000 others who are 
equally interested in the production of about 100,000,000 
tons of lumber annually throughout the United States. The 
railroads require persons shipping lumber on flat or gondola 
cars to equip them with, for flat cars, four stakes on each 








side, in some instances with six on each side, necessary to 
keep the lumber in position during transit. These stakes 
must be of sound lumber, hardwood preferred, and free from 
knots. On gondola cars three such stakes are required on 
each side, with the necessary lumber to keep them in posi- 
tion at the top. 

The contention is that it is the legal duty of the carriers 
to provide the equipment necessary for the safe shipment of 
the lumber over their lines. They supply the necessary 
equipment for cars used in the transportation of cattle, 
coal and grain and, in fact, for every other commodity 
except lumber. Lumber is next to the greatest of the com- 
modities transported throughout the United States. Bitu- 
minous coal yields 250,000,000 tons of freight a year. Lum- 
ber yields about 100,000,000 tons annually. These two 
articles are closely followed by grain and grain products and 
lastly by anthracite coal. 


Operation of Present Methods. 


The rate on lumber is higher than that on any other 
similar commodity transported in similar amount and under 
simiiar conditions. For example, on a ecarload of lumber 
shipped from Kast St. Louis to Wilkesbarre, Pa., the charge 
is $96. It is carried in gondola cars and the cost of equip- 
ping them is from $38 to $7 each, all of which is borne by 
the shipper. ‘This makes the cost for transportation a 
little over $100 a earload lot. Now, when that same ear is 
loaded with coal and sent back to East St. Louis, with 
£0,000 pounds net each car, the rate is only $80 a car. This 





PRESIDENT LEWIS DILL, 
Of the National Wholesale Lumber Dealers’ Association. 


gives widely different rates on two commodities of substan- 
tially equal value. Of liability to the railroad company 
there is practically none. The lumber shipment is 25 per- 
cent higher than the coal shipment. A statement has been 
prepared and is before the commission showing the different 
rates on various commodities, and for the purpose of show- 
ing that the shippers of lumber are discriminated against. 


Unjust Requirements and Cost of Equipment. 


It is the opinion of the shippers that the position of the 
railroads in requiring them to furnish this equipment is 
unreasonable and unjust. After the representatives of the 
railroad companies have studied this question out, and 
especially if judgment shall finally be that the requirement 
of the roads is unjust, there is very little doubt but that 
they will be able to find ways and means for the securing 
of a permanent equipment for these flat and gondola cars 
that will meet all the requirements of this traffic. About 
5,000,000 carloads of lumber are shipped throughout the 
United States annually and about two-fifths, or 2,000,000 
ears, are flat or gondola cars, and all of these are tem- 
porarily equipped by the lumber shippers. It can easily be 
estimated what cost amounts to tne lumber interests each 
year. A safe and permanent equipment could be furnished 
by the railroads at a cost of from $15 to $18 a car, and it 
could be stated that permanent equipment could be used 
over and over again, where it is thrown away at the end 
of every journey under the present arrangement, each car 
being equipped on an average of from twelve to- fourteen 
times a year. It is safe to predict that if the railroad 
companies find the rate declared to be unreasonable and 
unjust they will soon find a way to make the saving. 

In recent years it is claimed that the railroads have been 
much more stringent in the rules that they have made goy- 
erning the class of stakes that may be used. Cheap labor 
is used in loading and this sometimes led to accidents which 
have been very expensive to the roads, and this is the rea- 
son that the rules as to equipment are so stringent and 
hard at the present time. They now require hardwood 
stakes 4x5 inches by 8 feet long. If they have the right 


to call upon shippers to furnish this class of stakes why 
may they not have the right to call upon them to furnish 
steel stakes? There would not be much difference in 
the cost to the shipper. If they have the right to require 
the steel stakes why might they not also have the right to 
require the shipper to furnish the cars themselves? Counsel 
did not believe the railroad companies have given this ques- 
tion full consideration. It is the opinion of the complainant 
that it can furnish evidence to warrant the commission in 
finding that the rate is unreasonable and unjust. 


The Association’s President Deposes. 

The first witness calied was Lewis Dill, of Baltimore, who 
is engaged in the wholesale lumber business and is also pres- 
ident of the National Wholesale Lumber Dealers’ Associa- 
tion. Ejiiminating the questions by means of which the 
information was secured, it was brought out that Mr. Dill 
has been in the business for fifteen years, that his source 
of supply of lumber is from the southern states, and that 
he has always heen a wholesale dealer although at times a 
retail dealer as well. ‘The association has had this question 
under consideration for several years and the rate is claimed 
to be both unreasonable and unjust. There are 370 mem 
bers in the association. It represents 32,000 lumber dealers 
and shippers and indirectly about 12,000 others. The cost 
of equipment is about $3 for the lumber entering into such 
equipment. From six to eight or nine stakes are required 
and the size may be altered at the requirement of the car 
inspector. Loards are nailed to the top of the stakes and 
the minimum requirement for each car is six stakes and six 
boards. The entire cost is about $3,50 per minimum set 
of stakes, this not including the cost of the labor, which 
runs the total cost up to $4.50 a car. If the inspectors for 
the railroads should insist at any time upon the use of 
nothing but hardwood tor such equipment it would result in 
a cost of about $15 a car, as good straight grained hard 
wood is now valued at about $100 a thousand feet. 

Most of the products handled by Mr. Dill go into nearby 
territory, and it was sought to bring out in cross examina 
tion that he did not enter at all into the question of inter- 
state commerce. No use is made of the stakes when re- 
ceived, and to use them over again it would be necessary 
in many instances to cut them down from one to two feet, 
so they would be of no use for the purpose for which they 
were originally intended. In many instances also they have 
to be sawn off or broken out of the sockets. It was further 
brought out that the minimum weight of the equipment is 
from 450 to 500 pounds when only six stakes are used and 
that this is increased as the staking is higher in number 
and might reach as much as 600 or 700 poupnds a car. 
About 80 percent of his lumber shipped in is on flat cars. 
The dressed lumber is shipped in box cars. Dimension lum- 
ber sometimes requires two cars. He ships three-fourths of 
his product out in box cars. Requests are made for flat cars 
because in many instances lumber cannot be loaded into the 
box cars. In his territory the minimum weight required by 
the railrozds is 30,000 pounds; some cars require a greater 
minimum weight than this. They load to the capacity 
when possible. 

During the cross examination of Mr. Dill, as of every 
succeeding witness for the complainant, it was sought to 
be shown by counsel for the railroads that there had been 
such a material advance in the price of lumber during the 
past fifteen or twenty years that it more than compensated 
for any expense to which they may have been put for 
equipment. This was, however, offset in many instances by 
the information brought out in rebuttal to the effect that 
stumpage was not so readily available as it was so many 
years ago and that it would be also necessary, if this course 
of questioning were persisted in, to go thoroughly into the 
juestion of the cost of material, labor ete. for the same 
Jeriod of time. 


Testimony from Philadelphia. 

Mr. Dill was followed by W. M. McCormick, of Philadel- 
phia, in the course of whose evidence it was shown that 
the cost of equipment was different in different localities, 
the average price being about $3.50 a car for the material. 
The requirements in Pennsylvania are sometimes for 4x5 
und at others 4x4 stakes can be used, and this has to be 
reduced at the end to 3x3™% in order to fit the sockets into 
which the stakes have to be driven. From Pennsylvania it 
was shown that about 90 percent of the movement in lumber 
in which this witness was interested was in open cars. 
¥rom the mills in Virginia to the factory the movement is 
in open cars, and from that point north in box cars. 

Coal cars, it was brought out, are properly equipped by 
the railroads, having been built expressly for the purpose 
for which they are used. Witness stated that he shipped 
an average of 3,000 carloads of lumber last year from 
Pennsylvania, each of which had to be equipped at a cost 
of about $3.50 a car. This cost varies in different places, 
according to the cost of labor and the stipulations which 
ure enforced as to material to be used in making the stakes. 


Exasperating and Needless Losses. 


At this point an effort was made by the defense to show 
that the stakes were manufactured at no cost to the ship- 
per, but Mr. McCormick deposed that they are in every 
Instance made out of sound merchantable lumber, and that 
they would have a merchantable value and could be sold if 
they were not cut up into these required lengths, but that, 
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after being so cut up, they have no further value, going to the 
zonsignee, in many instances lying around the yards and 
in others being stolen, and in only a few instances can it 
pe proven that these stakes are again used for the same 
purpose for which they were intended in the original in- 
ytance. An effort was also made to show that it was easier 
to load open cars and that for this reason demands are 
made for flat or gondola cars, but in rebuttal it appeared 
that in many instances, conditions being equal, there was 
no difference in the cost of loading a flat or a box car, and 
that no preference could be shown on that account. It was 
also brought out by the complainant that box cars are often 
called for when they cannot be secured; in fact the evidence 
seems to show all along the line that lumber shippers are 
very thankful to get any cars at all in which to carry their 
shipments and do not care to specify what they require. 

Going more particularly into the cost of lumber now and 
for some time previous, it was shown that there has been 
a slight increase along some lines during the past two years, 
and that this is also true for the past five years. There 
was an increase in 1899 in price but no time in the history 
of the business when prices have been higher than they are 
at present. In contradistinction to this it was brought out 
that stumpage in Mr. McCormick's locality is materially 
higher than it was fifteen or twenty years ago, sometimes 
from three to five times higher than it was a few years 
ago: in fact, the advance in stumpage has been nearly as 
much as those made in the price of lumber. 

It was further brought out that if at any time there is 
an imperfection found in the stakes used in the equipment 
of the ears the particular car or cars involved are held up 
it the junction point and rearranged by the railroad com- 
pany at a cost of from $1 to $5 a car, which expense has 
to be borne by the shipper and for which there is no redress. 
his makes it all the more imperative that the shipper shall 
employ for the work only the better kinds of timber for his 
stakes. ‘The minimum shipment made by Mr. McCormick's 
companies is 30,000 pounds and in the case of open and 
gondola cars they make every effort to load to the maximum 
capacity of the cars furnished, the additional weight fur- 
nished by the companies always proving to be an increased 
source of revenue to the carrier. It was also made to ap- 
pear that the cost of transportation enters very largely into 
the price of the lumber at destinations and the price to the 
consumer is of course affected by the cost for transporta- 
tion. Witness stated that the average freight was $6 a 
thousand feet or over; it averaged not less than that amount. 


A Tennesseean’s Testimony. 

The next witness called by the complainant was W. D. 
rownsend, of Townsend, Tenn., who stated that he was 
engaged in the manufacturing of lumber both there and at 
Mintonvale, Pa. In Pennsylvania he was engaged in the 
manufacture of hemlock and hardwoods. His concern al- 
ways has to stake the open cars when it uses them for the 
hipment of lumber, and the cost of doing so was stated to 
© about $3.50 a car on an average, and they are equipped 
trictly in accordance with the rules of the Master Car 
(uilders’ Association in most instances although there are 
imes when they are not so closely followed. Shipments in 
he south are almost entirely made in box cars by this con- 
ern, and in the north on flat or gondola cars. 

So much mention had been made of the rules adopted by 
ie Master Car 3uilders’ Association that it was 
lecided that an amended capy, as issued in September last, 
hould be filed with the commission as a part of the evi- 
dence in the case. It was again brought out that the lumber 
sed for the stakes is of a merchantable value and that it 
aries, in accordance with the locality, from $15 to $16 or 
“1S a thousand feet in Pennsylvania and less in Tennessee, 
ind that this is at a total loss to the shippers. 





Contentions of the Defense. 

The defense sought again to show that there had been a 

teady increase in the price of lumber for the past twenty 

thirty years and that it was never as high as at the pres- 

ut time. Also that culls represent about two-thirds of the 
price of the higher grades. There is no difference to this 
-omplainant, the defense claimed, in the cost of loading 
ther flat or box cars; they can be loaded just as cheaply 
either instance, The rules followed in staking are those 
the Master Car Builders’ Association and, generally 
peeking, are the same for all parts of the country. They 
re varied slightly on some occasions but these variations 
deviations can be made only where the shipments are 
cal, but where they pass junction points they must comply 
trietly with the requirements or they will be rejected by 
‘he inspectors. So far as the standard roads are concerned 
was shown that copies of the regulations are furnished 
each shipper, to the agent and to the railroad conductor. 

Mr. Dill was again put on the stand by the defense, but 

ery little of new interest was developed, except that he 

tated that he did not appear for the association as a 
peaker for it officially but only in his own capacity of a 

holesale lumber dealer. He also stated that gondola cars 

e asked for in his business only when, on account of the 

ngth of the lumber, it was impossible to load in box cars, 
suit would not intentionally ask for a gondola or flat car if 

box car would answer the purpose equally well. 

Some little detailed information was asked for as to the 

embership of the association and he was asked to file a 
complete jist of the members located east of the Mississippi 
and south of the Ohio rivers. He stated that while the 
association had been informed of the fact that an allowance 
was being made by the southern roads of 5vv pounds weight 
for stakes it had never been informed officially of the fact 
and, except in two bills, his firm had no notification that 
such allowance had ever yet been made. 

Opinions of a Pennsylvania Manufacturer. 

The next witness called was B. F. Betts, of Philadelphia, 
who stated “that he was a wholesale dealer in and a manu- 
facturer of lumber with mills at Sumter and Effingham, 
S. C., and wholesale yards at Philadelphia. At both of his 
mills bis firm is required to equip the cars with stakes, 


and when in single loads the requirements are for twelve 
stakes to the car and the necessary standards, making a 
total of about 200 feet of lumber, all of which is made out 
of good, sound, merchantable yellow pine, and together with 
the labor cost for staking the cars cost the company from 
$3.25 to $3.50 each. All the shipments from the south are 
made over the Atlantic Coast lines and the principal markets 
were found in Richmond and points north. The shipments 
made by Mr. Betts’ firm were stated to be very large an- 
nually and from 40 to 50 percent of them are made on flat 
or gondola cars. If at any time defective stakes are found 
the shipment is held up and the stake replaced, charges 
being made for the work at the point of delivery. There is 
no regular charge for such service; it might be $1 or it 
might be $4, depending entirely upon what the railroad 
would see fit to charge. No account was ever made of the 
ultimate disposal of the stakes, as they were the property 
of the consignee and there is nothing to show what becomes 
ot them; most of them, however, are thrown away. They 
might possibly be used for kindling wood, but the receipts 
from their sale would not amount to much. 

Asked as to whether he thought the railroads could do 
the work of equipping as cheaply as the lumbermen, he 
stated that he thought not. But he thought it was the duty 
of the railroads properly to equip the cars and that, failing 
to furnish a permanent equipment, the railroads should be 
called upon to assume the cost of the stakes. Their mechan- 
ical departments should furnish the necessary equipment. 

No advantage was claimed for the use of box over flat or 
gondola cars at the yards in Buffalo other than the cost 
of the stakes, and it was the opinion of the witness that 
in that locality they used norway pine for the manufactur- 
ing of the stakes. 


From a Heavy Pittsburg Shipper. 


The next witness called by the complainant was F. R. 
Babcock, of Pittsburg, wholesale lumber dealer and manu- 





Fr. R. BABCOCK, OF PITTSBURG, PA.; 
A Witness Well Posted and Unafraid. 


facturer with mills in Pennsylvania and Georgia. He stated 
that the cost of staking the cars in Pennsylvania, as near 
as he could estimate, was in the neighborhood of $3 a car, 
and in the south $3.50, the difference being not only in the 
value of the lumber used but also due to the fact that the 
requirements in the south are more rigid, and his compa- 
nies are compelled to live up to the regulations laid down 
by the Master Car Builders’ Association absolutely. This 
tends to make the cost greater in the south. The railroads 
refuse to accept cars if they happen to be improperly staked, 
and if they have left, the mills and then are found to be 
improperly staked they are restaked at the expense of the 
shipper. A recent experience along this line was where three 
cars were passed at Babcock, Ga., and refused when they 
reached Tallahassee, the result being that the shippers were 
compelled to send new stakes and a man down to Taliahas- 
see to restake them, and this notwithstanding the fact that 
they had passed inspection on the original road. This 
expense is three or four times the original cost of staking. 
Inequalities in Coal and Lumber Rates. 


Asked to compare the rates on coal and lumber from his 
companies’ mills in Pennsylvania, Mr. Babcock said that the 
rates were very much lighter on coal, notwithstanding the 
fact that coal cars are furnished thoroughly equipped to 
the mine owners. From the mines in Pennsylvania to New 
York market the freight rate on bituminous coal is $1.85 a 
gross ton, that on lumber $2.40 a net ton. The rate to 
Philadelphia on coal is $1.85, on lumber $2.10; to Balti- 
more it is $1.55 on coal, $2.10 on lumber; all shipped over 
the ‘South Fork, and the lumber camp being only five miles 
farther back. The rate to Newark on coal is $1.80, on 
lumber $2.40; to Buffalo on coal $1.70, and on lumber $3. 
In all instances the coal charge is on the gross ton and 
for lumber on net ton. 

It was also shown by Mr. Babcock’s testimony that the 
railroads will give lower rates for shipments of lumber when 
they are intended for the use of railroad contractors. 

Some Railroad Inconsistencies. 

In keeping a record of freight rates for three months 
during the past year the Babcock companies found that, 
taking large and small cars together, the average cost was 
$45.33 a car on 1,021 cars shipped. That included 270 
short hauls, which would make the rate much less that it 
would have been had they all been for long hauls. Mr. 
Babcock stated that their shipments in Pennsylvania are 











made almost exclusively in flat or gondola cars, partly for 
the reason that they cannot get a sufficient number of box 
cars for the material that should be shipped in box cars. 
Frequently bark is left lying in the woods for a long period 
of time for the reason that they cannot get the necessary 
cars in which to ship it out. In the Georgia work the 
circumstances are different, as about one-half of all thei> 
product is finished stuff and must be shipped out in box 
cars and cannot be shipped until they receive the box cars 
required. From the Georgia mills they ship about 1,600 or 
1,800 cars annually. Shipments are made all the way from 
Chicago to Maine, Indiana, Ohio, Pennsylvania, New York, 
New Jersey, Rhode Island, Connecticut, Massachusetts ete, 
Flat or gondola cars are, as far as possible, loaded to the 
full capacity of the cars; in loading box cars they have to 
restrain themselves to the bulk capacity of the cars and 
this is frequently far below the weight capacity of a car. 

it was brought out again in this witness’ testimony that 
it cost no more to load a box car than a flat car; in fact, 
that a box car could be loaded cheaper when the car was 
properly equipped so as to load. This witness also thought 
it was to the advantage of the railroads to furnish flat cars, 
as they could carry a much larger weight and for that rea- 
son were a greater source of revenue to the roads. He 
stated that the weight of a set of car stakes and equipment 
would vary from 450 to 1,200 pounds a set, the latter weight 
applying in the south in the carrying ef twin loads and. 
where they were compelled to use idlers, more stakes and 
more lumber were used. The average weight, however, in 
the south is about 600 pounds, and in Pennsylvania from 
500 to 700 pounds. , 


An Interesting Cross-Examination. 

Mr. Babcock was closely cross examined as to the nature 
of the business conducted, the cost of staking and the value 
of the lumber used, and the point made that the value of the 
lumber used in stakes used in the south is $20 a thousand 
at the mill was evidently a doubtful point with defendant 
lawyers. In this connection it was sought to show by ques 
tions asked the witness that lumber shipments are much 
more valuable than those of coal. For this reason it was 
sought to be implied that the rates on lumber should be 
higher, but Mr. Babcock saw no reason why the rates should 
be any higher on lumber and, further, he thought that the 
rates should be based on the cost to the road for hauling and 
not on the value of the commodity hauled; this, of course, 
to apply to commodities of a similar nature. An effort was 
made to show that the price on bark and lumber handled by 
the witness had advanced considerably during the past five 
years, but in so far as bark was concerned Mr. Babcock 
managed to convince the commission that no advance in 
price was of any advantage to them, as they were under 
contract to furnish at a given price per ton, The question 
of the practicability or advisability of using wire was also 
taken up, but Mr, Babcock stated that wire could not 
used to good advantage in builtup loads. 


It was also shown that there has been a marked increase 
in stumpage cost during the past ten years. The cost of 
operating is also a little higher and so is that of labor, but 
in none of these items has the advance been as great as in 
cost pf stumpage, and this is increasing from year to year. 


Some Reasonable Contentions. 


Mr. Babcock expressed himself as of the opinion that the 
flat or gondola car is a great earner to the railroad com 
pany and that the railroads should be forced to provide the 
appliances necessary for the safe hauling of the loads, and 
not the shippers. The coal car, which is unfit for other 
service than to haul coal, is thoroughly equipped by the 
roads. Ile said that the lumber shippers feel that if they 
furnish, as they do, one of the best paying commodities to 
the roads they should be as fairly treated as are the ship 
pers of other commodities of a like nature. A greater por 
tion of the material shipped from the south is of such a 
nature that box cars are and must be used, even if the flat 
cars should be offered at a lower rate. 


From a Georgia Manufacturer. 


H. M. Graham, of Brinson, Ga., stated that he was a 
manufacturer of lumber and had been engaged in the busi- 
ness for the past twenty years. He stated that there had 
been an advance in freight rates during the last seven years 
of about 23 percent. His shipments average about 1,400 
cars annually, of which about 25 percent are equipped with 
stakes. His concern keeps accurate figures as to the cost 
of staking and finds that it is about $3.23, but when idlers 
are used this average is run up to $6 a car. He stated that 
he had seen cars permanently equipped, a few being used 
on the Georgia Southern & Florida road, and it was be- 
lieved that they had been found to be practicable; they 
were constructed by the master mechanic of the road. He 
stated that Lee Ensign, of Clifton, Ga., had started to work 
on an equipment of steel stakes, but for some reason they 
were never gotten out. He stated that the freight on flat 
cars just about equals the value of the lumber at the mills 
at the present time. Practically everything they make at 
their mills could be shipped in box cars, and about 75 per- 
cent of their output is shipped out in box cars. 

Mr. Graham’s statements as to the freight equaling the 
value of the lumber at the mill, also the value of the 
wood manufactured up into stakes, were attacked by the 
defendants’ counsel. The witness thought thut the remedy 
should either be a permanent equipment by the roads or 
else a reduction of the rates on flat or gondola cars which 
would make the rates equal rather than discriminating as 
they are at the present time. Effort was made to get at 
the actual cost of the lumber and also to prove that the 
short lengths used for stakes were not of any great value, 
but this resulted only in bringing out the fact that Mr. 
Graham is selling all the time much shorter lengths of the 
same material to the railroads for use in building cars. 

W. L. Barcley, of Laquin, Pa., stated that he was a ship- 
per of 207,000,000 feet of lumber last year. His average of 
the cost to equip a car with stakes was $3, including labor. 
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His company equipped with such stakes about 90 or 95 
percent of the cars which it uses. It was brought out that 
his coneern is a large shipper of bark and that it is fur- 
nished by the railroads some cars equipped for the purpose 
with racks and others which they are compelled to equip 
The racking furnished by the rail- 
roads is permanent in its nature in some instances and in 
temporary; that furnished by the Lehigh Valley 
being permanent and the temporary coming with the cars 
furnished by the Susquehanna & New York railroad. The 
Witness stated that the cost of stumpage had materially 


with racks themselves. 


others 


increased during the past ten or fifteen years. 


Cost of Equipping with Stakes. 


It was further shown that his company loads to 80 or 
SS percent of the capacity of flat cars and about 60 percent 
of the capacity of box cars. Along the same lines George F. 
ef West Virginia, stated they could load trom 65 to 
SS percent of the capacity on flat cars and from 60 to 70 
percent of the capacity of box cars. 
with stakes was $2.50 to S$: 


Craig, 





The cost of equipping 






50 a car. It was also shown 
by the defendant's counsel at this point and through this 
witness that the average weight of a car of coal was from 
thirty-tive to fifty tons while that of a car of lumber was 
about twenty tons. 

Ek. P. Gili, of Baltimore, stated that he had been in whole- 
sale and retail business for fifteen years and that most of 
this material comes to him from the south by water; his 
firm averages about five cars a day in shipping out. The 
cost to it of equipping flat or 
about $3 


gondola cars would average 
The firm sometimes staked in accordance 
with the rules of the Master Car Builders’ Association but 
avout three months ago the rules were made so rigid that 
it absolutely refused so to stake. The result was that the 
lumber was left in the yards for a time. Had the firm met 
these requirements in every particular, Mr. Gill stated, it 
would have cost it about $20 a car to equip. The cars 
stayed there for two weeks, at the end of which time the 
road permitted the shippers to stake in the same manner in 
which they had been staking theretofore. He stated that 
he was not a 





oO a year. 


member of the complainant association but 


that he was a member of the Baltimore Lumber Exchange. 


Equipment, Car Supply and Stumpage. 
F. G. 
that the company loaded from 98 to 100 percent of its ship- 
ments on open cars. Last year it loaded 2,622 cars, The 
Master Car Builders’ rules are enforced in all cases, and in 
any instance where a car fails to meet the requirements it 
will be left on some siding until it is properly equipped. Mr. 
Piyler stated that at one time his company was furnished 
with equipped cars on the Pennsylvania railroad, on which 
the stakes were made of hardwood and could be laid down 
flat and slipped into pockets provided for the purpose when 
the cars were not in use for the transportation of lumber. 
G. T setts, of the U. 8. 


stated that the company of 


Plyler, of the Ridgeway Lumber Company, stated 


Betts Company, Ashburn, Ga., 
which he was a member was 
a manufacturer of lumber and other by-products; that it 
shipped about 2,000 cars a year, the shipments being about 
equal on both kinds of cars, the shipments for last year 
being 094 flat and 9G8 box cars. The cost to equip is about 
$3 a car, but the cars are not equipped strictly in accordance 
with the Master Car Builders’ rules, for the reason that 
those rules call for a higher class of material than his com- 
pany uses. 

On the matter of stumpage he said that there had been a 
very marked advance during the past ten or fifteen years, in 
some instances varying from 50 to 500 percent and never 
iess than 15 percent. The advance during the past two 
years had averaged about 100 percent. 

Under cross-examination Mr. Betts stated, with reference 
to calls for cars on the railroad companies, that his com- 
pany preferred to use box cars wherever it was possible, 
because by su doing it saved the additional cost for equip- 
ment. He further stated that the company was always from 
ten days to two weeks behind in its supply of cars. He also 
stated that it was now buying stumpage at from §2 to 
$2.50 a thousand which, two years ago, could have been 
bought for from $1 to $1.50. He was also made to state 
that the margin of profit has been greater in recent years 
and that dimension timber has been largely increased. ‘The 
advance in price has been caused by a number of things; 
for one reason, the expense of manufacturing is much greater 
than it formerly was. He stated that he was a member of 
the Southern Lumber Manufacturers’ Association and of 
several other associaticns. An effort was made by counsel 
for defendant at this point, as well as at several other 
times during the hearing, to find out whether the associa- 
tions meet to discuss and {ix the prices of lumber. Objec- 
tion was made to this line of questioning and sustained. 

In reply to Judge Knapp as to the class of lumber used 
for staking he replied that his company used lumber which 
it could sell at $18 a thousand. The equipment weighs, upon 
actual weight, from 600 to 700 pounds. He stated that the 
company was supposed to get a 500-pound allowance on this, 
but there did not seem to be any way of knowing whether 
or not it was received. 





An QOhioan’s Deposition. 


D. W. Mills, Cleveland, Ohio, stated that he had been in 
the lumber business for four years as a wholesale and 
retail lumber dealer. His people received much of their 
supply of timber from Wisconsin and Minnesota by vessel 
and it was by them shipped into the eastern territory. They 
shipped last year about 700 cars equipped with stakes. The 
cost of equipping was between $3.50 and $4 a car; they are 
able to load to two-thirds or three-fourths of the capacity 
of the flat cars but in box cars are not able to load much 
more than one-half the capacity, the minimum weight being 
30,000. The reason for this is the nature of the material, 
which is light and takes up more room in bulk. The number 
of cars skipped last year was about 2,200. He stated that 
when flat cars came in to them the stakes are never used 
the second time. 


Coal Rate Contrasts and Cost of Cars. 


John Curry, of Connellsville, Pa., stated that he had been 
in the lumber business for the past seventeen years. Ile 
equips the flat cars with 4x5 stuff at a cost of from $3 to 
oO a car. 





Asked as to the difference in rates between 
lumber and coal over the lines he stated that to 
Kendal, 49 miles, the rate on lumber was $1.30 a net ton, 
to Lockwood, 49 miles, $1.25 
on lumber, 55 cents on coal; to Milesdale, 50 miles, $1.40 


same 
on coal 55 cents a gross ton; 


on lumber, 60 cents on coal; and to Cumberland, 93 miles, 
on lumber $1.75, on coal SO cents. He gave the average 
weight of a set of car stakes as from 600 to 1,000 pounds. 
The majority of the cars he uses are gondolas and flats. 

J. IL. Babb, Mill Creek, W. Va., stated that he was asso- 
ciated with the Tygart Lumber Company; that it 
shipped into the eastern territory about 1,200 or 1,500 cars 
annually, 75 percent of which were made on gondola cars. 
The average cost to equip is $2.75 a car, the reason for 
this being that the company equips with beech, the weight 
of the equipment averaging from 650 to 700 pounds. 

Mr. Graham was recalled and testified that he was now 
equipping a road for his own use and that he had bought 
for the purpose cars at a cost of $325 each, 36 feet long, 
and with a capacity of 60,000 pounds. 
three 40-foot cars at $525 each. 


River 


Ile also purchased 
These are practically the 
same cars that are used on the regular roads, and can be 
used over the Atlantic Coast Line, with which he connects. 
Ile stated that the average vaiue of the lumber loaded today 


is $17 a thousand, while the freight thereon is $13.50. 


From a Cypress Manufacturer. 


W. L. Burton, of Strader, La., stated that he had been a 
shipper of lumber for about thirty years and nearly all of 
that time in the south. Ie stated that the cost of staking 
was about S84 a car for 4x6 stakes. Much better stakes 
are required now than were in former years. 
been a large increase in the value of stumpage, 
five times as high as it was a few years back. Stumpage for 
cypress at the present time averages from $4 to $6 a thou- 


There has 
possibly 


sand, while a few years ago it was as low as 15 cents, and 
did not average higher than Sl. There has been an increase 
in the price of cypress from about $14 fifteen years ago to 
$17 at the present time for merchantable. 


From an Expert in Shipping. 


R. W. Higbie, of New York city, stated that he had been 
in the lumber business over twenty years. His interests are 
in West Virginia, New York state and New York city. Ilis 
experience was greater in the receiving of lumber on flat 
and gondola cars than in the shipment of them. 
he received cars that 





Years ago 
were equipped in two ways, one with 
a wocden stake so adjusted that it could be laid flat when 
not in use and the other with an immovable iron stake. 

An antagonistic element was brought into play just here 
on account of a statement to the commission by Mr. Higbie 
to the effect that he had been toid by railread officials that 
they had not equipped cars for the lumbermen because the 
lumbermen had equipped for themselves, and it was the 
policy of the roads not to furnish any equipment until they 
were compelled to do so. These cars furnished with equip- 
ment were supplied by the Long Island railroad, and it was 
the impression of the witness that he had seen similar cars 
on the New York Central railroad some years ago. Another 
lively debate took place over the statement of Mr. Higbie 
to the effect that he thought the permanent stakes could be 
supplied at a cost of about $1 each. While there is no 
difference in the actual rate, the difference to the shipper 
in the rate is the additional cost for the equipment of the 
flat or gondola car, which makes it more expensive. It was 
stated that the feeling among the lumbermen was _ that 
shipments of lumber must be a very profitable source of 
revenue to the railroads, as it moves in large quantities at 
all seasons of the year and all the year round, and as it is 
not a perishable commodity the lumber shipper is made a 
convenience of, as the cars are sidetracked in order to give 
other and perishable commodities the right of way; in fact, 
that lumber is used as a sort of ballast, and this is true 
of no other commodity except coal. There is a movement 
of about 100,000,000 tons a year. To ship this not less than 
400,000,000 teet of lumber is used annually for equipping 
purposes. and this means an expenditure of not less than 
$6,000,000, which is annually thrown because this 
staking is temporary in its nature. In addition to this must 
be remembered the cost of placing the stakes in position, 
which is certainly not less than 50 cents a car, or all told 
not less than another million dollars, thus making about 
$7,000,000 thrown away annually. 


away 


A Concession and a Commissioner’s Experience. 


At this point counsel for the defendants stated that there 
was no wish on the part of the railroads to dispute that the 
present method of equipping was wasteful; that they were 
perfectly willing to adopt a permanent equipment if it could 
be found to be practical. He objected to much of Mr. Hig- 
bie’s testimony because he stated that it was his opinion 
that certain things could be done without any practical 
knowledge of the subject under discussion. 

Judge Prouty gave the benefit of some of his own early 
experience with the makeshifts of the early lumber trade 
and equipment, but he stated that he thought the time had 
come when something should be done toward securing a 
permanent equipment for the cars if that were possible. 
Mr. Rich, for the Boston rvads, stated that they had been 
working on this problem all the time and that they have 
men trying to devise some method that would be practical. 
Some attention has been given to a telescope form of stake, 
but so far nothing had been evolved that seemed to meet the 
requirements, and he was ready to prove that the early 


equipment to which reference had been made had proved to 
be disastrous in the extreme. 

Several points of interest were brought out in Mr. Higbie’s 
evidence, among others that while there has been a large 
increase in the price of !umber a very large proportion of 
this has gone to the owner of the trees; also that 1903 was 
not at all a good year in the lumber business, 


Testimony of a Well Posted Railroad Man. 

Perhaps the appearance of David in the camp of the 
Thilistines when he went forth to slay Goliath was not 
provocative of more interest than was the appearance of 
Ik. J. Eddy, who was introduced as the traffic manager for 
the National Whelesale Lumber Dealers’ Association, and it 
was around this beardless young man that the war waxed 
fast and furious for a short time. Mr. Ross sought to intro- 
duce into the evidence, by means of interrogations, certain 
compilations of rates on certain named commodities and 
from certain named points which had been compiled from 
igures in possession of the Interstate Commerce Commission, 
but the matter was contested at every step of the way, until 
finally it was agreed that the sheets themselves should be 
offered in evidence and copies be furnished to the defendants 
so that they could check them up. In addition to this Mr. 
ffered in evidence some statements showing the earn- 
ings of the railroads for the years of 1901, 1902, 1903 and 
1904, and an extra compilation to Le made for 1905. This 
was objected to by counsel for the New York Central rail- 
road. what the 
complainant was prove and the statement was 
they did not care to go into the 
unreasonableness of rates as a whole at the present time 
but that the exaction on the part of the railroads requiring 
the lumber shipper to equip creates an unreasonable and 
unjust rate and is a distinction as between flat and box cars 
which amounts to a discrimination, and is in violation of 
sections 2 and $5 and creates an unreasonable rate, ‘which is 
in violation of section 1. Ile stated that he was not attack- 
ing the rate on box car lumover, but simply the fact that 
it is unreasonable to require the shipper of lumber on flat 
cars to pay $3 or $4 more than is paid if the lumber is 
shipped on box cars. ‘That discrimination makes the rate 
on flat and gondola cars unreasonable and unjust. Mr. Ross 
stated that it would be impossible for him to conclude his 
case at this meeting of the commission and that he intended 
to call froin other sections of the country witnesses who as 
yet had not been heard, and who had not been called for the 
present hearing as it was felt that it wouid be impossible 
to have them all intreduced. 


Threats of the Defense. 

The battle began to rage again when Mr. Rich stated that 
it was only fair at this point that he should give an intima- 
tion of what he expected to do at a future hearing. As 
the commission had ruled out questions whenever they had 
heen offered which would have a tendency to show that 
there was an agreement among the lumbermen through their 
associations for the advancement and control of the price 
on lumber, and it was easy to see why the commission would 


Ross 


Considerable discussion arose as to just 
trying to 


made by Mr. Ross that 





hesitate to enter into such discussion as would bring into 
the matter the violation of the Sherman act, that would be 
the ground upon which he would offer evidence and the 
ground upon which he would put questions to the witnesses. 
Ile called attention to a article in the Boston 
Transcript wherein it was stated that the Hemlock associa 
tion had decided that there should be an advance upon the 
price of hemlock of 50 cents a thousand feet. He would now 
sive notice that he intended to call as witnesses at the next 
hearing the presidents and secretaries of the complainant 
associations, and of all the intervening 
with their books and 
bylaws, and should 


recent 


associations, 
copies of their 
them for the purpose of 
determining whether they advance lumber prices. 

He called the attention of the commission to the fact 
that the value of a commedity should be an important ele 
ment in determining the freight rate, and was perfectly free 
to say that on a low valued commodity there should be a 
low freight rate. In this case it is not so fundamentally a 
question of the value, but one of prefit. Can the article 
bear a reasonable increase in rate? ‘he application of this 
principle to the present that when these lumber 
dealers come before the commission and ask for a reduction 
in the rate amounting to 5 or 6 cents a thousand feet it 
can be shown that they are trying to increase the price of 
lumber from 50 cents to $1 a thousand. 


A Counter Threat. 

This statement of the purpese of Mr. Rich to bring in all 
the presidents and secretaries of the intervening associations 
brought Mr. Ross to his feet with a counter proposition to 
the effect that if such a step were taken he would call as 
witnesses all the presidents of the various roads that were 
defendants and the directors, with their books, and go fully 
into the question of the matters which enter into the making 
of the rates. If there is to be a general charge that there 
is a lumber trust that is something entirely different to what 
had been anticipated when the question was brought before 
the commissien. ‘The purpose had been to try whether or 
not the rate as it existed, by reason of the necessity for 
equipment, was reasonable or unreasonable. The discussion 
pro and con became so animated that Mr. Eddy was allowed 
to leave the stand and the commission decided to take a 
recess and decide what elements might and might not enter 
into the case at a future hearing of it. 

Some Rulings of the Commission. 

The rulings were that, as to future evidence— 

The complainant may show what the actual cost of equip- 
ment is to the shipper. 

It may show that where there are articles claimed to be 
of a similar character and requiring similar appliances the 
carrier furnishes the appliances at its own expense. 

It may show whether practical or not to have a perma 
nent equipment which would have to be provided by the 
carrier. . 

It may compare lumber rates with the rates on other 
articles. 

The commission declared that it was not inclined to g0 
into the unreasonableness of the lumber rates, nor to go into 
the matter of any violation of the Sherman act by 
either side. It asked for the prices of lumber of different 
kinds and grades for various years, which will show how 
high lumber is now and has been for several years past. The 
commission said further: 
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“It appears to the commission that the lumber business is 
more prosperous now than it has ever been before; but it 
also appears that the railroad industry is generally pros- 
perous, and the lines which are made defendants to the 
present case are conducting their businesses with a fair 
degree of financial success. 

“Proof must be confined to the lines which have been 
indicated above.” 

The next hearing will be most likely held in Washington 
and it was the opinion of the commission that it was not 
necessary for the complainant to call very many more wit- 
nesses—perhaps one from Michigan, one or two from the 
northeastern part of the country and one from the west, as 
the members know nearly enough about the matter already 


Compromise Propositions of the Defendants. 


Mr. Ross then stated that he would be able to get in the 
evidence in one day. ‘Then followed considerable discussion 
as to date for the holding of the next meeting, when a 


further surprise came to light in the shape of a proposition 
from Mr. Rich for the defendant roads that the matter 
should be taken to a conference of both the lumbermen and 
the railruads. He stated that, for the roads he represented, 
the matters had been adjusted already in his territory to 
such an extent that he thought it would be almost impossible 
to find a dissatisfied witness; concessions have been made 
by the railroads that have overcome the difficulties. The 
roads had agreed to furnish wire to the lumbermen at a 
very low rate, scarcely the cost of the material to the roads. 
In view of this fact he thought it altogether possible that 
some satisfactory adjustment of the matter might be brought 
about by a conference, and he suggested that the hearing be 
continued so as to enable the parties interested to get to- 
gether in conference. Florida has a ruling on her statute 
books now which has been found to be impracticable, and 
the lumbermen have agreed not to push the railroads for the 
permanent equipment of cars in accordance with that act of 
the legislature, for that reason. 


It was finally agreed that the matter should be left open 
until some time during March, and in the meantime a con- 
ference is to be held to see if the matter can be amicably 
adjusted, as the various representatives of the interested 
roads all expressed themselves as in, favor of this move; it 
might be well to note, however, that no suggestion was.made 
for such a conference until it was found that the rulings of 
the commission as to the evidence which would be admitted 
were so largely in favor of the complainants in the case. 

A conference will be arranged for at the earliest possible 
moment, at a place most convenient to all parties concerned 
and yet to be determined upon. 


[Secretary E. F. Perry, of the executive committee of the 
National Hlardwood Lumber Association, and W. W. Ross, 
its counsel at the hearing, have issued a circular letter to 
presidents of lumber organizations giving the gist of the 
foregoing proceedings and asking the codperation of such 
asseciations at a conference to be held February 1 at Old 
Point Comfort, Va., such organizations to send one or more 
representatives to the conference.—EptIror. | 





BUSINESS MEN ENLIGHTENED ON THE URGENT NEED OF PRACTICAL FORESTRY. 


The Merchants’ Club of Chicago Addressed by Authorities—Outlines of Forceful Speeches—Representative Business Men in Attendance. 


The forestry problem was a question discussed at a 
dinner of the Merchants’ Club of Chicago at the Audi- 
torium hotel Saturday evening, January 13. Present, 
as guests of the club, were a number of men prominent 
in the lumber industry in the city and nation and they 
gave visible evidence of their approval of the senti- 
ments expressed by the speakers and demonstrated 
that in this great public question, so nearly approach 
ing their financial interests, the lumbermen of the 
United States take the same broad view of the prob- 
lem as do those who are not directly financially con- 
cerned. The idea that the lumbermen of this country 
are opposed to the forestry movement, that they are 





GIFFORD PINCHOT, OF WASHINGTON, D. C.; 
Chief Forester of the Forest Service. 


‘ven apathetie or dubious, has been practically oblit 
rated by the presence on such occasions of prominent 
imbermen and by their keen and often expressed in- 
terest in just such work as that now being conducted 
n an inereased measure by the government. 

President Charles H. Wacker, of the Merchants’ 
Club, presided and in his introductory remarks paid 
i tribute to J. Sterling Morton, former United States 
eeretary of agriculture, who is the father of Arbor 
Day. He said: 

Why should not others follow his example more generally ? 
On April 10, 1872, when this day first was observed, more 
han 1,000,000 trees were planted in Nebraska. Today we 
nd trees on more than 700,000 acres in a state that hitherto 
as barren. 


President Wacker then introduced Gifford Pinchot, 
hief forester of the United States, and in doing so 
old something cf Mr. Pinchot’s personal history; hav- 
ing, however, started his speech by quoting from the 
president. He said: 

resident Roosevelt delivered about a year ago an address 
n which he said: “Unless the men from the west believe 
1 forest preservation the western forests cannot be pre 
erved. If the present rate of forest destruction is allowed 
© continue, with nothing to offset it, a timber famine in 
he future is inevitable. The forest is for use, and its users 
ill decide its future.” 


Mr. Pinchot was greeted heartily, and he said in 
part: 

Among the great services which Theodore Roosevelt has 
lone for his country none other will have so lasting effect, will 
© so long and gratefully remembered in the hereafter, as 
vhat he has done for the promotion of irrigation and the 
preservation of the forests. While I am an optimist by 
nature and opposed to alarmist talk, the subject of forest 
preservation is one of the most critical. farreaching and 
important that the American people can consider today. 

The great permanent resources upon which our nation 
inust depend in the end come from the waters, the farms 
and the forests. In the end our mines must become ex- 
hausted, and if our timber supply should fail farming, trans- 
portation, manufacturing and commerce must fail with them. 
New mines may be discovered, but new forests cannot be 
grown in less than fifty years. It is possible now to take 
steps to relieve us from a future timber famine. 

_ The Iumbermen appreciate these conditions and are co- 
operating with us in the methods of forest preservation we 
recommend. We show them that it is profitable lumbering. 

The forest service is intimately connected with the Keep 








commission, which is reorganizing the government on busi 
ness methods. Nine times out of ten the mistake in gov- 
ernment methods is from not placing reliance on young men. 
We substitute inspection by the human eye for the written 
government report, with the result that we are able to hold 
our corps of young men up to the mark even though not di 
rectly under the scrutiny of a superior officer. Although 
less than 1,000 men are employed in the forest service they 
are doing a great work for the preservation of the timber 
of the United States. 

The greatest problem which is confronting us is the 


forest extension. The government at first thought this was 
interesting. but not commercial or essential. We have 
learned different. In a few years this will be the most 


profitable business in which the United States government 
can engage, 

In the national forest reserve are 100,000,000 acres. From 
20,000,000 to 30,000,000 acres will have to be replanted in 
a few vears. The private holdings in this country are about 
three times as great as those of the government. The gov- 
ernment should have at least 250,000,000 acres. 

But while that work is growing slowly Uncle Sam has 
been developing other branches of the forest work. For 
instance, the department furnishes expert advice to owners 
ot timber tracts as to the best methods of increasing their 
value. Last year this offer was accepted by the owners of 
over 1,000,000 acres, taxing the expert resources of the de- 
partment to the utmost. 

Canada is far in advance of us in the preservation and 
production of trees because it began the earnest study of 
the subject long before we even began talking about it. 

The Canadians have had the wisdom to begin this work 
in time and to bring it up to a high standard by practical 
methods. We are:many years behind them in this most 
farreaching and critical of subjects. 

Mr. Pinchot declared that the way to solve the prob- 
lex was ‘‘to preserve the forests by use’’ and that 
there was no second way. He said that a forest fam- 
ine would in time result if forest lands were used un- 
wisely. He deelared the main thing for their preser- 
vation was cooperation of the federal department with 
individuals and among states and the practical educa- 
tion of the public and the lumberman. 

He stated that the forest service is equipped much 
on the plan of the Merchants’ Club—or, if you please, 
on the republican or democratic plan—under a repub- 
lican form of government. The central office at Wash- 
ington was in touch with the numerous companies of 
young men who are engaged in either one class or an- 
other in the great forests of the west and south and 
in touch with headquarters; that the Keep commission 

sometimes spoken of as the ‘‘Keep mum’’ commis- 
sion—which has undertaken, under the president’s ap- 
pointment, to look up the land laws and seek to har- 
monize them and cause them to operate to the best 
good of all concerned, was in intimate contact with 
the forest service of the agricultural district generally. 
‘The edueational work of the bureau has met with a 
ready response from the multitude, its publications 
have been well received and a vast amount of intelli- 
gence has been conveyed to the parties chiefly inter- 
ested as well as to the masses regarding the work 
that is being done and that which it is possible to do. 

Mr. Pinchot expressed the belief that foresters 
should be taken for the work only after a college 
career. Such a foundation would fit them for the 
technical and scientific as well as the practical work 
outlined for the forester by the forest service. It was 
the policy of the service to study forest products, the 
use of woods, preservation, better knowledge of quali- 
ties by tests, chemical elements in the woods and the 
utilization of forest products; all these things being 
an outgrowth of the treatment of the subject which is 
a part of the curriculum of the forest service. 

In speaking of the forest reserves Mr. Pinchot said 
he believed that within four years they would be self- 
supporting. The income at present is something like 
$400,000. He believed another year would bring that 
total up to $800,000 and in four years to $1,000,000, 
which is approximately the cost today. 

Mr. Pinchot had just arrived in the city from Can- 
ada, where he had been in attendance upon the for- 
estry congress there, and he made some figures by way 
of comparison between the forest service of this coun- 
try and the more thoroughly formulated and better 
equipped poliey of that government, which did not 
reflect credit on the intelligence of our people in view 
of their sluggishness in the matter of forest preserva- 
tion along practical lines. 

Nelson W. MeLeod, of St. Louis, Mo., president of 
the National Lumber Manufacturers’ Association, re- 
sponded to the topie ‘‘Is Forestry Practicable?’’ He 
stated that the standing timber of the country is being 
cut at the rate of 13 percent a year. Said the speaker: 

Railroad ties alone are consuming an immense percentage 
of the total forest area, something like 345,600 acres an- 


nually. Careful thought is being given to this question of 
meeting the demand for ties by reforestation, a special bul 
letin on the subject having been issued by the forest service 

In former years the operating lumbermen, when approached 
on the subject of forestry, would not consider the question, 
believing that forestry in the United States was purely an 
academic question, impossible of commercial application. 
But within recent years many of these men, finding them 
selves obliged to purchase additional tracts of forests in 
order to supply new mills, have discovered that they had 
been mistaken. 

As the result of this the National Lumber Manufacturers’ 
Association conducted an investigation which revealed that 
white pine in Michigan is a thing of the past, that the 
end is in sight in Minnesota and Wisconsin and that there 
is less than twenty years’ supply of yellow pine in the 
south. 

This has had its lesson, At the last meeting of the 
National Lumber Manufacturers’ Association $150,000 was 
subscribed to endow a chair of forestry in Yale University, 
an amount that will help to make the work more practical 
No great nation can flourish in a treeless country 

With an executive of the nation whose policy on forestry 
is actuated by his belief that a man is a mighty poor 
American whose care for the well being of his country is 
limited to his own generation and with a man at the head 
of the forestry department. while investing time and for 
tune in disseminating knowledge as an asset to future gen 
erations, is educating the present generation to take advan- 
tage of their present opportunities and conserve the future 
for posterity, there can be but one conclusion: Forestry is 
practicable. 





Among those present were the following: 
Guests at the Tables. 








A. T. Aldis Hl. M. Dawes. George Merryweath 
James M. Arnold. R. C. Dawes. er. 
Cc. L. Bartlett. C. G. Dawes. Il. V. Mashek. 
ki. B. Butler. Is. A. Eckert. Arthur Meeker. 
I, Cc. Bartlett. J. \. Farwell, jr. Hl. R. MeCullough. 
Il. M. Bylessby kerastus Foote Hugh J. McBirney. 
N. VP. Bigelow. ly. R, Forgan. hk. &. Moberly. 
Cc. B. Borland. I \. Ferguson. L. W. Noyes 
Kk. DD. Brigham. W. L. Fisner Frank B. Noyes. 
lrancis Leidler. Walter Fitch. Charles D. Norton. 
IF. W. Blocki E. G. Forman. Allen B. Pond. 
I. W. Burrows Fr. C. Farwell. ('", A. Paltzer. 
W. Vernon Booth. C. H, Gansbergen. E. H. Pearson. 
k. A. Bancroft. W. A. Gardner. Alex H. Revell, 
A. L. Baker. J. W. Gary. G. S. Reynolds. 
G. B. Caldwell W. S. Hartwell, W. H. Roddis. 
A. A. Carpenter. k. LD. Huiburd A. 8S. Ray. 
Alfred Cowles Edward Hines. Robert Stuart. 
Rensselaer Cox. Cc. W. Hinkley. B. E. Sunny. 
(. R. Crane. George D. Holt. James P. Soper, 
T. E. Donnelley. Frank H. Jones, M. B. Starring. 
J. E. Downs. William Kent. A. E. Stearns. 
J. J. Dau. J. I. Lord. A. A. Sprague. IT. 
J. E. Defebaugh. E. L. Lobdell. Walter B. Smith 
A. B. Dewey. ’erley Lowe. Hl. A. Stillwell. 
C. S. Dana. J. M. MeCormick. Douglas Smith, 
I.. A. Seeberger (. H. Thayer l.. T. Walker 
J. C. Spry. (. HW. Thorne (. If. Wacker. 
Charles A. Street. J. P. Underwood W. H. Wilson. 
W. W. Sehultz. Fred W. Upham W. J. Watson 
J. T. Talbert. James R. Walker. Edward Yeomans. 
k. A, Turner. A. D, Wheeler. 

Out of town guests included: 
H. C. Clarke, Minneapolis. r Stephenson, Menominee, 
S. D. Crandell, Big Rapids, Mich. 

Mich. T. H. Shevlin, Minneapolts, 
N. W. McLeod, St. Louis W. C. Mason, Philadelphia, 


G. Pinchot, Washington, D. C. 


PRESIDENT N. W. McLEOD, 
Of the National Lumber Manufacturers’ Association. 
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THE EDITOR’S TRIP TO THE LAND OF THE MONTEZUMAS. 


Character of Stocks Carried in Mexican Yards—A Prince of Hosts—Northern Vim and Enterprise at the 
Capital—Outline of an Adventurous Lumberman’s Career—A Typical Mexican Price List 
with Analysis—Selling Methods in the Sister Republic—Lumber 
Prices in Mexico and the North Compared. 


XVII.—Stocks on the Yards. 


INCE looking over the lumber 
stocks and investigating the 
plants of men who really 
know all about them I ean 
say further regarding the 
timber of Mexico—mvy_re- 
marks of last week having 
heen very general in char- 
acter—that the principal 
timbers found in the higher 
altitudes are pine and oak, 
interspersed with oyamel 

a kind ot and a 
large variety of hardwoods 
eountry which are peculiar to 





spruce 


indigenous to the 


Mexico and many of which are of great size and 
value, Of these hardwoods there are about sixty 
different varieties. Many of them take a splen- 


did) finish and are of 
the latter 


as has 


great strength and durability, 
when exposed to the elements, 
When they have manufac- 
Which use they are practically 
They are successfully for ve- 
furniture, for inside finish and for minor 
structural work. It is possible that in 
varieties of hardwoods vehicle and other 
manufacturers of the States may find a partial solu- 
tion of some of their troubles, for some of the hard 
woods native to Mexico are extremely tough and are 
used suecesstully for handles and wagon timbers and, 
it is claimed, are as useful in this direction as are the 
finest oaks and hickory. One wood which is peculiar 
to Mexico, that it is net at all uneommon 
in California, is the madrone, This grows extensively 
throughout the country but has no commercial value 
as timber, being used in the manufacture of chareoal 
for black gunpowder. 


XVIII. 


especially 
hot iced 
posts, in 


been been 
tured for 
indestructible. 


neers, for 


used 


port ious of 


other these 


except 


Friends in Need. 


Be he never so experienced a traveler nor so eon- 
firmed a cosmopolite the traveler approaching a strange 
city involuntarily mental roster of acquaint- 
ances he may think he has within its confines and he 
realizes the importance of having one or more friendly 
guides to avoid the pitfalls and discover the attractions 
and places of interest in the new town. I have usually 
been very fortunate in this matter: In Paris, on one 
was hailed by a lumberman whose counte- 
nance was not familiar to me, while passing up the Bou- 
levard des Invalides one night under the glare of the 
electrie lights, and at first I thought I had been singled 
out as the victim of a confidence man; but after he 
had teased me for some time he told me who he was 
and took me in charge, and while I am not going to 
tell everything that he said to and did with me he 
gave me every possible facility for seeing Paris intelli- 
gently, as he had been there long enough to have dis 
covered the key to the situation. When I went to St. 
Petersburg I tound a friend kind enough to welcome 
me with a kiss and self sacrificing enough to devote his 
time for all the days and nights L could spare for his 
city, so LT knew what was going on and could anticipate 
something for the future of Russia, and could then see 
in my mind’s eve what since has transpired—the burst- 
ing of the bonds which then seemed to hold down to 
earth the vast multitude of Russians by reason of gov- 
ernmental systems and oppressive methods which di 


makes a 


occasion, I 


vided the classes snd subjugated the masses. I have 
had equally friendly welcomes in almost every country 
that I have visited and IT have passed through most 
of the foreign countries except those in the extreme 
southern part of Europe and Asia and China and 
Japan. 

We were, of course, escorted to Mexico by n friendly 
hand, we were put over the border, into the City of 
Mexico and up close te the president of the republic, 
to its viee president ard to the governors of the Mexi- 
can states and introduced to the best in that country 
by one qualified to stand sponsor for and introduce the 
best—A. E. Stilwell, our host and the president of the 
Kansas City, Mexico & Orient Railway Company. Mr. 
Stilwell is accustomed to offer only the best, and that is 
the quality of what we had from the start. Our train 
is best described as princely. It was the train that was 
on exhibition at the Louisiana Purchase Exposition, in 
every particular a model of high class work from the 
Pullman shops, and when we were tendered the acme of 
comfort and luxury by President Stilwell we could all 
say as with one voice that here were the prince of hosts 
and the last possibilities in hospitality. 

[ had felt almost as much a stranger in the City of 


Mexico when I entered its borders as though I were 
tens of theusands of miles away from home insteal 


of a few hundred; but having remembered that J. FE. 
Meginn, the erstwhile Chicago lumberman, lately of St. 
Paul and of Kansas City, had become an act.ve operator 
in the City of Mexico, as soon as my time permitted 








after arrival there I took a cab and went to his yard. 
It was hard to realize that he could be identified with 
an establishment that bore a Spanish name which was 
found on the outside. Nevertheless I found him wel- 
coming me with open arms. He put on his silk hat 
and Jong coat and showed me around, took me to the 
American Club, gave me every facility for the best food 
wud the finest sightseeing and the most exhaustive re- 
search and the pleasantest experiences I could have 
within that big city, which is the heart of the United 
Mexican States. 


XIX.—A Transplanted Northerner. 


About six years ago, in the latter part of the year, 
J. E. Meginn migrated from the United States to the 
City of Mexico and opened a retail lumber yard in 
conjunction with Fred Navarro, the latter a splendid 
specimen of the new element in Mexico, who was born 
in San Francisco but had had a thorough Mexican 
training. Before locating permanently in Mexico Mr. 
Meginn had made a number of trips there in behalf of 
the Santa Fe road, with which he was identified as tim- 
her agent. About four years ago, the first vard hav- 
ing been somewhat of a success, the two gentlemen 
organized a second yard. They have at the present 
time an investment of about $175,000 in the retail 
yards and carry between 3,000,000 and 4,000,000 feet 
of lumber whieh sells at the average price of $40, 
Mexican. 

They are importing eonsiderable American hard- 
wood Jumber and carry everything in stock—all kinds 
of native lumber, Mexican mahogany and cedar as 
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well as pine. To give an idea of the comprehensive 
character of the price Jist which is issued by the 
Texas & Gulf Lumber Company—under which title 
Messrs. Meginn and-Navarro are incorporated—refer- 
ence is made to the list published elsewhere in this 
article which emanated from the parent yard. It 
covers practically everything consumed in the lumber 
line in the City of Mexico and is analyzed in other 
paragraphs. In stock at the yard at the time of my 
visit were about 1,500,000 feet of flooring, 500,000 feet 
of finish and 500,000 feet of timber. This stock comes 
largely from Orange and Beaumont, Tex., although 
some of it originates in western Louisiana and other 
states are called upon for contributions. The Texas 
& Gulf Lumber Company is the wholesale end of the 
business; the same gentlemen operate in a retail way 
in the City ef Mexico under the name of the Inter- 
national Hardwood Company. 

Messrs. Meginn and Navarro have prospered greatly 
since establishing their business and, at the time of 
my visit to them, were in the act of preparing cor- 
poration papers and arranging other formalities neces- 
sary for the increase of their capital to approximately 
$350,000. 


XX.—The Start of a Varied Career. 


J. HK. Meginn’s career has been a more or less _piec- 
turesque and varied one. He hegan his connection 
with the lumber business when 12 years old, working 
as tally bey during his school vacations for Samuel 


Stannard. His first work was handling lath. In 
1856 he attended the St. Joseph academy in St. 


Louis and gathered everything of an educational char- 


acter that would tend to polish him off and make 
him a bright young lumberman. Later he went to 
work for John W. Tooley and aequired some impor- 
tance as a factor in the yard trade in St. Louis. 

Military life had at this time many attractions for 
the young man and Mr. Meginn entered Uncle Sam’s 
service as a volunteer and speedily rose in the ranks 
to the position of orderly sergeant. Good conduct and 
gallantry in service attracted attention to Mr. Meginn 
and he was advanced to the position of first leutenant 
of volunteers and with such commission went among 
the Indians to Fort Laramie. 

While stationed at Fort Laramie Mr. Meginn dem- 
onstrated his ability in lumber manutacture and by 
his superior officers was put in charge of a saw mill 
at that point which he ran satisfactorily during 1866 
and 1867. ‘The following year he resigned from the 
service and returned to St. Louis, where he engaged 
with George Westlock & Co., Fourteenth street and 
Franklin avenue, as bookkeeper and salesman in the 
lumber business. Later he transferred his services to 
the yard business of James T. Leonard, serving in the 
same capacity. In 1870 he went to Chicago and took 
a position with the Garden City Lumber & Supply 
Cowpany, sold some stock on the road and exhibited 
some skill in that direction and later in the same 
year took charge of the Witbeck yard as manager 
and salesman. In this position he remained until 1881. 
In the same year he established a retail yard on his 
own account at Taylorville, Ill., but two years later 
sold out at Taylorville and went to St. Paul, Minn. 
Shortly after he became interested at Bayfield, Wis., 
with Isaac Wing and remained in business relation- 
ship with him for three years. 

In 1883 Mr. Meginn’s knowledge of the business 
and his reputation in connection with lumber trade 
generally had become widely known and he was not 
slow in advertising it further by means of inspection 
rules for white pine of his own devising, which at- 
tracted attention over the country from Wisconsin to 
New Jersey. These rules were put into general use 
under the name of the Meginn Rules. They were 
adopted and used as a basis for rules which sinee have 
been enforced as the official rules of the Mississippi 
Valley Lumbermen’s Association. 

Mr. Meginn remained in Minnesota until the lat- 
ter part of 1888, when A. N. Mannville, president of 
the Santa Fe, selected Mr. Meginn as general lumber 
agent for the Santa Fe system with headquarters at 
Kansas City, Mo. He remained in this position until 
1895, his jurisdiction and labors covering the produce 
ing districts of the south. He visited all the mills 
and with the help of the Cypress association he for 
mulated a basis of weights to govern shipments of 
cypress which are still in foree. 


XXI.—Cruising in the Tropics. 


In 1890 Mr. Meginn made a trip from Guillens, 
Mexico, to Guatemala, going down to the Gulf of 
California and along the Pacifie coast for the purpose 
of picking up mahogany, rosewood, cedar and other 
fine woods to be used in car building by car concerns 
of the United States. He spent seventeen weeks on 
this trip and as a result of his pilgrimage sold 200 
carloads of tropical woods to coneerns in the United 
States. In 1895 he enme to Mexico and organized the 
company known as the Texas & Gulf Lumber Company. 
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With Mr. Meginn’s commercial progress he has 
achieved a notable standing, socially and personally, 
in the City of Mexico, among the Americans as well 
as the natives. He is vice president of the Ameri- 
can Club, which organization has splendid quarters 
and provides its membership with something like 1,400 
meals a day, of the kind that ‘‘mother used to make.’’ 
The cooking of the American Club is of the best and 
its other features are in keeping with it. Mr. Meginn 
is president of a baseball association in the city of 
Mexico which gives an excellent series of games 
through each season. The component parts of the as- 
sociation are two baseball clubs, of both of which 
Mr. Meginn is president. 


XXII.—Guatemalan Timber. 


Four years ago Mr. Meginn made a trip to Guate- 
mala, beginning in January, for the purpose of look- 
ing over 25,000 square miles of timber. He went from 
New Orleans on a frvit steamer through the Gulf 
and the Caribbean sea and landed at Bluefields, Nica- 
ragua. I*rom thence he took passage on a 28-ton coast 
steamer and went up the Pruyapilleo river, ninety 
miles north of Bluefields. At that point he fitted out 
a pitpan, or large dugout, made from a cedar tree, the 
craft being forty-seven feet long. Taking with him 
seven Zuni Indians he went up the river 154 miles, 
consuming nineteen days on the trip, and stopping 
every fifteen or twenty miles to enter and look over 
the timber on both sides of the river. 

The pine of this particular tract is the finest, Mr. 
Meginn says, that he ever saw, averaging 5,000 to 
8,000 feet an acre. The timber is very pitchy and 
will be productive of large crops of turpentine. Through 
this tract of land run five fine streams of water—the 
Rio Grande, the Pruyapilleo, the Bandana, the Wawa 
and the Kukorayi. These streams are navigable and 
available from as far up at least as 175 miles from 
the coast for the transportation of logs for manufac- 
turing. It is understood that George D. Emery & Co., 
the well known Boston manufacturers of mahogany, 
are operating in this district, bringing out mahogany 
and cedar logs in large quantities each year. They 
do a large business in that line. The only trouble 
that is found in handling this property, Mr. Me- 
ginn reports, is the labor question, which, on account of 
the many revolutions in Central America and 
quent general unrest, cannot be eradicated. 


XXITII.—Typical Prices for Mexican Lumber. 


Here is the price list of the International Lumver 
Company, the retail branch of the Texas & Gulf com- 
pany, the concern previously cited, which is quoted as 
xn example of the list in effect in that part of Mexico 
last fall: 
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XXIV.—The Pines of Mexico. 


It will be observed that the price list which is given 
below is printed entirely in English. Of course I might 
have used my Spanish in publishing this matter, to 
give it something of a native air, but prefer, in 
consideration of my less favored friends who have 
never been to Mexico, breathed the atmosphere, and 
imbibed some of the Mexican influence and acquired 
some of the prevailing tongue, to give it to them in 
English, and it will be noticed that pitch pine and 
various other woods of a familiar character are 
quoted. J will say too that four classes of merchant- 
able pine are found in Mexico and these are: 

Ocote (pitch pine); ocote amarillo (yellow pine) ; 













ocote blanco (white pine); ocote colorado (red pine). 

For the white pine, so called, it is claimed that it 
has many of the characteristics of the Michigan and 
Minnesota variety. It resembles it in appearance and 
is soft and easily worked, especially in doors and mill- 
work. The variety principally found is the ocote or 
pitch pine, which is sound and straight bodied. The 
oyame! is used principally for making boxes and secant 
lings and is also employed in quantities by makers of 
pulp and for similar uses. 


XXV.—Methods of Sale. 


In explanation of tlfe prices given, Mexican hemlock 
beams are sold by the piece, the firs} two figures 
representing the size of the piece in inches and the 
third the length in varas; and a vara is thirty-three 
inches. This will enable a comparison to be made 
between the price of native hemlock and cedar also. 

Mexican pine is sold by the dozen pieces, the price 
given being for such quantities. Hardwoods are sold 
by the meter, which according to board measure means 
34% feet of lumber. The meter surface measure as 
applied to lumber means a piece twelve inches wide 
and thirty-nine inches long. A variation in thickness 
is accounted for by the price. It will be noted in some 
eases that the price is given in feet, which means 
board measure according to this country’s interpreta- 
tion. 

Native dressed flooring is sold by the dozen pieces; 
native hardwoods are sold by the meter; Oregon fir 
by the thousand feet. In contrasting the prices given 
and those which may be evolved by reducing the di- 
mension used to board measure in ascertaining the 
price of a thousand feet it should be borne in mind 
that these prices are in Mexican currency. 


XXVI.—Mexican Money’s Purchasing Power. 


Inasmuch as a dollar in Mexican coin has a purchas- 
ing power of only about 50 cents in United States 
money the seemingly high prices are not so high when 
the actual value of the money is taken into consider- 
ation. Yellow pine timbers sell in Mexico City at 
$150 a thousand feet; this means approximately $65 in 
gold. According to the last list issued by the Southern 
Lumber Manufacturers’ Association this stock would 
be worth something like $25 a thousand feet at the 
mill. Freight rates from points of origin to Mexico 
are what the average American dealer would call 
excessive. The rate from the mills to border towns 
such as Laredo, El Paso or Eagle Pass is 18 cents a 
hundred. There is a blanket rate of 48 cents a hun- 
dred, gold, from any of the points of entry to Mexico 
City. This makes the through rate 66 cents, which, 
according to Mexieo City dealers, makes the freight 
on yellow pine timbers $27.72, gold, a thousand feet. 
Add to this the cost of production, $25, gives a total 
of about $53 cost to the Mexican dealer. This calcula 
tion may possibly be subject to some modification, but 
it will serve to illustrate the difference between the 
nominal value a thousand and what is actually re- 
ceived from the sale of lumber. 

Features of Mexican political, commercial and social 
life are subjects for comment almost inexhaustible, so 
I will continue these observations in a succeeding issue 
of the paper. J. E. D. 
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REALM OF THE RETAILER. 


Saley with the Hoosier Retail Association—He Makes Discoveries as to Modern Baths—Trade Conditions Reflected by Mem- 
bers—Personal Mention of Live Indiana Retailers—The State’s Line Yards—Building in Indianapolis. 


Echoed from the Indiana Meeting. 


After the manner in which we speak of men the 
Indiana retail assceintion was of age a year ago, since 
which time it has flourished finely. Secretary Seearce 
tells me that never before at a meeting were there 
so many applications for membership as at the one just 
closed and that the amount received for dues is also 
a recordbreaker. That the dues were raised from $3 
to $5 is another healthy indication. It must be humil- 
inting for the retail lumbermen of the country to re- 
ceive so much for little. In this retail association 
proposition they are continually lined up at the bargain 
Even when the dues are $10 vearly what does 
it nmount to when balanced against the value received? 
Not the smallest pinch. Only 45 percent of the avail- 
uble vards of the state hold memberships, which does not 
peak well for the remaining 55 percent. They don’t 
know how much the other fellows are doin® for them. 
They are unappreciative. If the bottom should fall 
out of the association they would understand. When 
they saw their territory overrun by poachers they 
would beg of their emplovees to take lath, pickets, 
small fence posts—anything they could wield—and 
pummel them for being so thickheaded and stiffneeked 


eounter, 
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as not to have availed themselves of the only medium 
that would insure their business prosperity. Mr. 
Seearce’s home is in Mooresville and country trade 
was not large with him the past year. 

We swarmed around H. L. Hart, who is now on the 
road for Schultz Bros. & Benedict, of Chicago, and con- 
vratulated him that he was alive. On my way to 
Indianapolis | felt that the absenee of Mr. Hart would 
ercate a lonesome vacaney and was surprised when on 
the floor I] saw his tall form surrounded by a group of 
the boys. It was only a few weeks ago that we read 
that he had undergone an operation for appendicitis in 
a hospital in South Bend. When going under the influ- 
ence of chloroform, he says, on his right he saw bevies 
of angels, on his left was the roar of Niagara, in front 
all the trains which had ever passed over the Lake Shore 
were thundering along, while behind stood out vividly 
every act of his life that should have been left undone. 

No posters or signs of any description were permitted 
in the lobby of the Claypool at this meeting, and as. 
all were ruled out I heard no complaining. |The econven- 
tion was a very condensed affair, every exhibit as well 
as the convention hall being on the eighth floor. My 
quarters were also on this floor, so that the dealers 
could step right in and warm their hands by my radi- 
ator. At the head of my bed was hanging the picture 
of a black cow, with a beautiful maiden leaning against 
a tree watching her sipping water from a tub. The 
scene reminded me so much of home that when at 
night (or, to be truthful, in the morning) I would go 
to bed I would rest my eyes upon it until sleep would 
close them, It is the only picture of the kind in the 
house and that it should hang in my room is evidence 
that fate has a eollar around our necks and is leading 
us along in certain grooves. I did not know but by the 
suggestion of some friend this picture had been placed 
here, but the Irish chambermaid said that to her knowl- 
edge it had been a feature of the room for six months. 
I asked W. H. Matthias, the whiritwind salesman who 
dispenses boards for the W. M. Ritter Lumber Com- 
pany, of Cosmbus, Ohio, to take note of this picture 
so that in case I should mention the curfous fact he 
could verify it, and he agreed to swear to anything I 
said. 

I like the bathtubs in the Claypool better than I do 
the soap. To meet the requirements of the cultured 
there isn’t cnough perfumery in the soap. The bath- 
tubs are solid porcelain, with no place for mice to run 
under them and with some patent flimgimus that pre- 
vents them running over. The last time I. was in 








Kansas City and was getting ready for the bath a great 
thought struck me and, rushing out to record it, it 
came slower than the water did and when I went back 
the tub was running over. The water leaked through 
the floor, the landlord came up with a provoked look on 
his face and I vet feel that if he had not taken pity 
on my abject ignorance of bath room apparatus and 
etiquette that thought would have cost me two or 
three dollars. On my 3-aere Iowa farm I have had 
little opportunity to become acquainted with the man- 
ner in which the elite of society take their little swims. 
In the summer there is a hole in Squaw creek that I 
visit occasionally. In colder weather I take a_ big 
washtub into the woodhouse and fill it with cistern 
water. And say, have you ever seen a little bird 
spluttering around in a dish of water? I go at it in 
the same way. The use of these great square porce- 
iain bathtubs in the Claypool is not begrudgingly 
doled out. Pay $4 a day for a room and they don’t 
care if you lie in a bathtub all the time. 

When a few of us choice spirits were at a table in 
the dining room someone says, ‘‘Gee whiz! If there 
isn’t Governor Hanly at the next table,’’ and just 
then Harry Sample began bowing to him. ‘‘For the 
love of Peter Piper, Harry, how long since you became 
intimate with governors??? True & True Dodd asked. 
Then he further remarked that he supposed a governor 
must how to anybody, with emphasis on the last word. 
The governor came over to our table and we had a 
little levee, the rest of the dining room occupants rub- 
bering and wondering what grand dukes we were that 
we could command the governor’s time in this way. 
**Tell us about it, Harry,’’ I said, when the governor 
was gone. ‘“‘We grew up together,’’ said Harry, 
‘swam in the same hole and sneaked apples from the 
same grocer’s stand.’’ The people are mighty proud 
ot Governor Hanly beeause he is their governor and 
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the politicians would like to feed him poison because 
they can’t work him. 

In the evening some lassies of the American Volun- 
teers were making a collection in the lobby. ‘‘ This is 
for American what—AMERICAN LUMBERMAN?’’ True & 
True Dodd asked. Then the lassie east a pleasant 
look of reproach upon him and said they were building, 
but not with lumber. The reply was so ready and 
ingenious that we tossed in a cent apiece all around. 

The ‘‘Only Pat,’’ of Michigan City, as P. W. Max- 
well is known, says he has had an excellent trade and 
that this early in the season there are new buildings 
under way. The only drawback has been a seareity of 
labor. , 

Albert Greeley, of Muncie, wondered that IT remem- 
bered him, as if I could forget anybody with whom 
IT had eaten peanuts at a l-ring circus. There was 
more building last vear than for a like period before in 
the history of his town. One structure went up that 
took sixty earloads of lumber. One of the jobs the 
present season will be a government building. There 


is also talk about an 8-story skyscraper. Gas no 
longer is used for manufacturing purposes. The 


Greeleys have built a 2-story brick office, 20 by 80, 
which comprises a tight sash and door room. A few 
months ago a wagon that was devised by Mr. Greeley 
was illustrated in this department and it so pleased 
an Iowa lumberman that he ordered one made for him 
in Muncie. This Muncie dealer has a glass rack that 
le thinks would please others were they to use it. 
You know what slobmagullions we are when it comes 
to handling glass and if there is anything that will 
reform our loose ways we certainly need it. Mr. 
Greeley’s rack is divided into apartments to hold glass 
of various widths, then up and down the apartment is 


marked off every two inches. Thus, we will take the 
apartment in which the glass that is 20 inches wide is 
kept. On the up and down partition are figures, 18, 
20, 22, 24, 26 and so on. When a plate of glass is in 
one of these apartments it may be seen at a glance 
how long it is—a glanee showing both the width and 
length. There may be another device just as good, but 
I have never run across it. Mr. Greeley and wife are 
about to start for California on a pleasure trip. 

There was an extraordinary erop of corn in the 
vicinity of Monticello. The town is eighty-seven 
miles from Chicago and fifteen years ago the land was 
worth only $10 an aere, but large ditches were cut 
for drainage and now $75 an acre is a usual price. 
Curtis D. Meeker, of the Monticello Lumber & Coal 
Company, says that trade was quiet the first of the 
season, but later it picked up and remains good. Mr. 
Meeker has served as state senator and now is a 
representative. 

In the country surrounding Monroeville, G. F. 
Spake tells me, the farmers build barns as large as 
40 by 100 and which cost from $1,000 to $2,000 each, 
He has seen no evidences of curtailment of building 
on account of the prices of lumber. Some of the 
farmers are raising sugar beets, which is proving a 
profitable crop. This is a l-yard town. 

In 1902 J. O. Parrish, Shelbyville, was president of 
the association. His town has 10,000 population and 
three yards. Its principal industry is furniture, there 
being three factories. The year for trade was pros 
perous and the outlook is flattering, the only hindrance 
heing lumber prices, which he doubts, however, have 
stood much in the way as yet. These prices may cur- 
tail speculative building, but if the farmer wants to 
build a house or barn he is able to do so and probably 
will. 

Wingate is a l-yard town, the yard held dewn by 
the Henry Bros. Lumber Company, represented a 
the meeting by J. N. Henry, who reported nothing 
flattering in building prospects. Corn and oats were 
large crops. Corn is bringing 388 cents and oats 30 
and the farmers will have some money in their pockets 
whether it burns a hole through or not. The company 
has two vards. 

Marion has grown to he a city of 50,000 and W. 8. 
Simpson says that trade was not great in 1905, but 
he expects it will show an improvement the present 
season. The elecirie road has helped the city. The 
farmers have a double header, insomuch that they 
receive in oli royalties from $500 to $1,500 yearly and 
the wells do not interfere with their crops. Seventy- 
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five percent of the lumber sold by Mr. Simpson is 
yellow pine. He sells gum for lining and boxing and 
is starting in on eypress. 

According to FE. A. Jordon, who operates an oil well 
supply yard in Muncie and another in Marion, that 
branch of the trade is at a low ebb. Oil is worth 89 
cents and he is hoping that if the price should advance 
there will be an awakening in the industry. | 
notice, however, that Mr. Jordon wears as large a 
diamond as he did when he was shoving out a rig 
every day, which shows he has not gone hungry. | 
speak from experience, for I know that if hunger 
were gnawing at my vitals I should see my uncle 
about the brilliant stone that sparkles upon my figured 
shirt front. are 

As the yard at Mulberry goes under the name of the 
Clinton Lumber Company and is operated by the 
Gangwers it might puzzle a shortseeing mortal to know 
whence came the name. The town has 800 inhabitants 
and one yard and while F. P. Gangwer told me all I 
could ask him to about his business a traveling man 
added to it in a way that pleased me. This yard, he 
says, is a modern and model one, and when I hear of 
a dealer who is running the only yard in the town in 
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a ereditable way I have great respect for him. So 
to operate the only yard in a town requires more tact 
than though there were a dozen competitors. The 
company has a planing mill owing to the circumstance 
that it bought a furniture factory for little money and 
turned it into a mill. While the mill brings trade Mr. 
Gangwer has little faith in a planing mill as an annex 
to a yard unless the conditions are very favorable. 
Valparaiso is an agricultural town, with a popula- 
tion of 10,000, its main standby outside of the farming 
community being the state normal school, which at 
present has an attendance of 2,300.. One of the four 
yards is owned by the Foster Lumber & Coal Company, 
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vhich does general contracting, and it is the testimony 
f C. C. Foster that the price of lumber has not as 
et seared to death the man who has building on the 

rain, 

C. A. Wood, of Marion, tells me that at one time last 
eason there was heavy construction under way in 

is city of the value of $500,000. It looks as though 
he present year will be a repetition of the last. 

i. P. Tee, Mount Summit, had last season what he 

‘rmed an elegant trade in hardwoods and building 

iaterial. He sells 100 cars of lumber yearly and 

uys nails and glass in carload lots. He has a saw 

ill with a capacity of 10,000 feet which for twenty 
ears has run every work day. A dozen times Mr. Ice 

iys he has thought that the end of the timber had 

me, but still it holds out. The town has 300 popula- 
on, 
Last year was a recordbreaker for the North Vernon 
“ump & Lumber Company, North Vernon, and F. M. 
latter, of the company, says there is building in 
-ight to the value of $50,000, including a bank build- 
ng and a Catholic school. The company has a plan- 
ig mill and a band saw mill at home and a saw mill 
Kentucky. 
That rattling town Mishawaka, Charles Frank says, 
is nearly 12,000 inhabitants and is growing rapidly. 
ast fall Mr. Frank was elected mayor of the city. 

veneer products factory is going in. The lumber 
usiness was good the past year, but prices were not 
what they should have been. 

The next time a yardman goes to French Lick, or 

‘est Baden, to get cured he should run in and see 

. A. De Mont, who has the only yard at those some- 

hat famous health resorts and who is also the largest 

an, physically, in attendance at the convention. He 
vns a planing mill, but says he has not got so low as 
own a saw mill; in fact, he wouldn’t give $1.50 

r a saw mill. He may have had experience with 
saw mills. The outlook for trade is less bright than 

was in 1905. 

L. N. Kitson, Syracuse, does not know what the 

ttage business on Lake Wawasee will amount to this 

ar, it being a little early to determine. This lake 

half a mile wide and nine miles long and on its 
banks are 300 cottages, at a rough guess. The more 
prosperity there is the more cottages are built, conse- 
quently there may be something doing in the cottage 

ne this year. Mr. Kitson’s cash sales for every 
month of the past year were larger than those of any 
previous year, and as a consequence he went into the 
new year with smaller book accounts than formerly. 
Since January 1 he has sold two barn bills and on his 
return home was to figure on a house bill. 

On reaching Indianapolis C. M. Hanger, whose home 
is in Morocco and who travels in northern Indiana and 
a portion of Illinois for the Frost-Trigg Lumber Com- 
pany, and I sprawled around on the icy sidewalk to- 
gether on our way over to the Claypool. It is Mr. 
Hanger’s observation that retail stocks in his territory 
are small, 

_W. H. Miller lives in Madison, which is the second 
oldest town of the state, and has sold lumber there 
tor twenty years. Apples and peaches in large quan- 
tities grow in the vicinity. The country is better for 
wheat than corn. The bulk of the lumber trade comes 
trom the city, which has about 10,000 inhabitants. 

Bedford is noted for its building stone, it being the 
stone that was used in the walls of the Claypool. 
Charles W. Lanz, who is a member of the Lanz-Fry 
Lumber Company in this stone town, thinks that the 
price of lumber may cause some prospective builders to 
hold off for a while. Mr. Lanz is about to break 


into politics and will be a candidate for representa- 
tive subject to the republican primary election. 

I want it to go on record that Chris Knoepfle, of 
Bremen, is a paragon of honesty, else he would not 
go to Wawasee lake, fish all day, catch nothing, buy 
a 4-pound bass, and when going along the streets of 
his town proudly swinging the fish say to his towns- 
men that he bought it. I doubt if you could find 
his counterpart in the wide, wide world—surely not 
cutside the lumber fraternity. Mr. Knoepfle has had 
a poor lumber trade, attributable, he thinks, to the 
high price of lumber, but his shingle business has 
smashed all records. The roofs around Bremen seemed 
to have had an understanding that they would all 
give out at the same time. From the names used in 
this mention you would know there were some Ger- 
mans in that section, and, like most Germans, when it 
comes to lumber, they want the best. Nothing goes 
but 5 to 2, a thinner shingle being thought of no 
value. Poplar siding is used in preference to white 
pine. This has been a great poplar section and the 
farmers think they know what the wood is. They 
are not going to give it up for any darned old white 
pine that grows away up north, nobody knows where. 

During the brief time that the feet of Will C. 
Pulse and mine were wearing out the carpet under 
the same table I came to know him so well that I 
want to know him a dozen times better. Later on I 
expect to tour Indiana and if Mr. Pulse had asked me 
to do so, right on the spot I should have made ar- 
rangements to linger in Greensburg for several days, 
and it wouldn’t surprise me if without any such invi- 
tation I should hang around for a spell. At this meet- 
ing Mr. Pulse retired from the president’s chair, hav- 
ing filled it for two years, and it was well filled. Mr. 
Pulse was an excellent presiding officer. I did not 
ask him where he wus educated, but you can bet all 
you are worth that he has seen the inside of schools. 
When I meet a man who uses language as nicely as 
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Mr. Pulse does I feel like an old male stork that 
ought to have his head cut off for not having learned 
more. 

G. D. Dye, Boswell, had just an average trade last 
year. His county (Benton) he thinks is the banner 
agricultural county of the state. Corn yielded fifty 
bushels to the acre and much of it has been contracted 
at 40 cents. Farming land is worth as high as $150 
an acre. Mr. Dye’s is the only yard in the town. 

With one year’s experience as a lumberman Andrew 
Weaver, of Sheridan, would not think of going back 
to the clothing business. He says that his present call- 
ing brings him in contact with a better class of people. 
His trade in volume has more than equaled his expec- 
tations. There has been a large amount of repairing 
in his territory. The outlook for trade is excellent. 

R. L. Toombs, of South Bend, hereafter will cover 
northern Indiana for John A. Gauger & Co. in place 
of M. L. Strickler, who has evoluted to the position of 
general representative and will travel as the spirit 
may move and complaints may beckon. It would not 
be an Indiana meeting if Fred Knight, Mr. Strickler 
and myself did not at some period of it take the lime- 
light position in the lobby and discuss literature. We 
get off some wise things. Unfortunately Mr. Knight’s 
initials are not the same as Mr. Strickler’s and mine, 
yet he is a good third. I have known only one man 
whose initials were the same as Mr. Strickler’s and 
mine who amounted to nothing. Back east I knew 
an M. L. Swallow who was one of the most worthless 
of beings. Even unto this day, after a lapse of 
twenty-five years, he owes me $14. I shall see that 
he reads this notice, hoping that he may forward. Yet 
both Mr. Strickler and myself, in fact all of us, know 
that one swallow doesn’t make a summer. 

The farmers are feeling just bully around Reming- 
ton, C. T. Dye says. A heap of barn and crib mate- 
rial has been sold, but not nany residences have been 
built. Notwithstanding the many alvances in lumber 
the past year Mr. Dye kas never experienced so littie 
kicking. The farmers are aware that they are yet- 
ting good prices for their products, that any day 
they could sell their land at a big advance, so they 
have become logicians aud taik back mighty little. 

Three yards—business good sast year—largely resi- 
dences—prospect bright—basswood lath, is the way 


35 


W. T. Hartz, of Williamsovort, crowded it into a nut- 
shell. 

Clarence 8S. Corse looked half uisconsolate. For 
twenty-four years he has sold white pine and now he 
is talking yellow pine for the W. T. Ferguson Lumber 
Company, of St. Louis. For the last seven years he 
was with the Badger & Jackson Company and for 
three years previous with the Flambeau J.umber Com- 
pany. He carries a finely embossed business card. 
These little things reflect the character of the house. 

Paul D. Talbott says that the farmers in the vicinity 
of Earl Park have sold their corn at from 37 to 40 
cents a bushel, but owing to a car shortage it cannot 
be delivered, hence money just now is not flying in the 
air. There is considerable talk of the farmers build- 
ing this season. Mr. Talbott sells hardware, agricul- 
tural implements, wagons ete., the name of his com- 
pany being the Flinn Hardware & Lumber Company. 
Earl Park is a l-yard town. 

I always feel like tossing my hat to the roof because 
the traveling men are recognized at these Indiana 
meetings. When they were dispensing the theater 
tickets I asked Secretary Scearce if our traveling 
friends were being taken into account and he said I 
might bet they would be as long as the money of the 
association held out. If I were a retail association 
and couldn’t recognize the traveling men in these mat- 
ters I would go out of business. 

I believe that E. T. Parker, of Logansport, could 
travel on his good nature anywhere. Notwithstanding 
he and I may finally wither up and blow away, we are 
never going to get old. To the end you will find us 
mixing with the boys, absorbing their good spirits and, 
we trust, their good will. In 1898 Mr. Parker was 
president of the association and he never comes to a 
meeting but he has on his high heeled shoes, and for 
every colaborer in the business he has only words of 
kindness. He thinks that unless headed off by high 
prices of building material there will be business this 
year. To the town there is a good steady growth. 
There are five yards and two saw mills, the latter sell 
ing to contractors on a basis of about $15 a thousand 
for small dimension of all kinds of native timber. 

If I hear a mean thing about a lumberman I don’t 
like to tell it, but I rejoice when I can spread abroad 
iis good qualities. At this meeting two dealers told 
me of the moderate way in which they started and 
were assisted by a wholesale concern. One of them 
was told he could have the lumber with which to make 
i start if only he could pay the freight on it. The 
other dealer, I believe, had something like $1,500. 
Both of these men are highly prosperous and highly 
yrateful to the men who reached out the helping hand. 


Mr. Hines may blush when he reads this—or, indeed, 
he may be displeased—but I am going to tell it just 
the same. It was the Edward Hines Lumber Company 


that was named by both of these dealers. Young man, 
‘lo you remember that I have said that if of the right 
kind you may get a yard of your own with little 
money? But I want to go back and read that sen- 
tence again—it says the ‘‘right kind.’’ That is the 
only kind that will fill the bill. 

It was said on the floor that it would be impossible 
to find a red cedar shingle that had been on the roof 
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twenty-five years. This dealer is right, as not to 
exceed sixteen years has the red cedar been used in 
this section. In the shingle discussion only one dealer 
made a bullseye shot, and that was when it was as- 
serted that the red cedar should be fastened to the 
roof with the old fashioned cut nail. If that were 
done there would be less kicking about the durability 
of the shingle. 

In the highly interesting address of Judge Wood, 
of the state railroad commission, the statement was 
made that in Evansville, his home, 2,000 houses were 
built last year. 

W. J. Eckman, sales manager for the M. B. Farrin 
Lumber Company, said that in addition to the barrel 
of apples that was as free as the air to all he had in- 
tended to add a barrel of cider, but thinking it would 
be ‘‘sloppy’’ he gave it up. It would have been 
sloppy only for a quarter of an hour at the longe 
for it would not have been a typical Indiana crowd o 
several hundred if it eould not get away with a bar- 
rels of cider in fifteen minutes. 
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Sullivan is surrounded by fifty coal mines. The 
town is in the Wabash bottom and the soil is as rich 
us the proverbial Hebrew. H. W. Davis, who has a 
yard in Sullivan, says that in 1905 he had an excellent 
trade. ‘The farmers never before were so prosperous. 
As an annex to his yard Mr. Davis has a planing mill. 

In common with his competitor, EK. T. Parker, H. D. 
Thompson gives an encouraging report from Logans- 
port. He had a good fall trade and believes that 1906 
will be a good year, although as yet there is little in 
sight. The crop of corn in Cass county broke the 
record and as it is selling for 35 cents the farmers are 
not in the financial dumps. The city has 21,000 popu- 
lation, with very few vacant houses. 

Irvine MeCauley, manager of the D. G. Saunders 
Lumber Company, was on hand, as he has been of late 
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vears, With flowers for distribution. This innovation 
at the conventions was introduced by Mr. MeCauley 
ut Chicago three years ago and he should have a vote 
of thanks for it. It is a graceful thing to do. I think 
that the man who has no love for flowers should be 
relegated to outside the city walls. When wearing 
them we are nearer on a par with our best girls and 
the good Lord knows there is reason enough for our 
vetting nearer on a parity with them. We swearing, 
smoking, whisky drinking, foul mouthed villains, what 
can we think of ourselves, anyway?) Mr. MeCauley, 
pin those beautiful flowers all over us that we may 
he regenerated. The carnation used this year is a 
Lawson, and if we were to go to the florist he would 
want $4.50 for a dozen of them. Mr. McCauley has 
made a contract for 8,000 which will be distributed at 
the varicus conventions—principally at Kansas City 
und Chicago, I suppose. 

I like to meet C. W. Stroh, of Crawfordsville, for he 
talks hoss as well as business. He carries the picture 
ot one of his best horses in his watch. He is great on 
saddlers and says the next time I come to his town 
he will have me straddle as fine a beast as I ever saw, 
and away we will go galloping o’er hill and dale. 
When I expressed a fear that I might fall off he said 
he had a pacer that gets over the ground in 2:24 and 
{ told him that would be better than riding on top of 
any hoss that ever lived. Mr. Stroh has had a big 
trade. The last year there was more improvement in 
the business street than for the five years previous. 
Native timber is less of a factor than it has been, the 
past year it being hauled in fifteen miles. 

W. W. Atherton, Anderson, tells me that if the pros- 
pects don’t fall through there will be a good business 
this year. Anderson is strictly a manufacturing town. 
It has a tinplate mill, shovel factory, carriage hard- 
ware works, wire and nail mill, a cut glass factory is 
going in, and there are other factories too numerous 
to mention. When I was in Anderson it was a boom- 
ing gas town, but since that date. three glass factories 
have moved away on account of the- failure of gas; 
the wells in the city are dry. There was a Jumbo well 
that at the start was uncontrollable, but that too is 
dead. Chicago, Indianapolis and other cities piped 
the gas out and now the Anderson people wish it had 
been kept at home. 

Charles Wolflin, Ed Forhan and a dozen other well 
known yellow pine salesmen probably never before 
went through a convention with so little friction on 
their ability as salesmen, as evidently they would not 
snap a finger to sell a board. With the most of them 
it was the December list or nothing and some of them 
said if they sold at that list there was no telling when 
it would be delivered. Now that it is not a require- 
ment for a salesman to sell lumber I believe I could 
be a successful salesman myself. I was in the lobby 
nine-tenths of the time and I saw only one salesman 
who had a hustle on him. Morris Hayward was over 
from Columbus and said he had no poplar to sell. What 
they did in the exhibition rooms upstairs I don’t 
know; they may have sold whole trains of lumber, but 
confidentially I hardly think they did. I asked as 
many as fifty dealers if they had bought, and a few 
thousand feet was the limit that had been ordered by 
the whole bunch. 

Former President Barney C. Smith, of South Bend, 
testifies to a good trade but unsatisfactory profits. J. 


E. Donahue said, in effect, the same about profits. 
Trade with Mr. Donahue’s firm never was better; in 
fact, it is of such volume they can hardly take care 
of it. In December they started twenty-nine jobs and 
the indication is that during 1906 there will be plenty 
of lumber moving. Mr. Donahue and I have it put up 
that the next time I go to South Bend I crawl up be- 
hind that pacer of his that is as fast as they turn ’em 
out in Indiana. 
Line Yards in the Hoosier State. 


There are dealers in other states who would say that 
in this regard Indiana is blessed. I do not understand 
this feeling against line yards by so many individual 
dealers, still it exists and as this is a free country 
there is no law against it. At the wildest estimate 
the line yards of this state do not comprise more than 
15 percent of the whole number and I am disposed to 
the belief that 12 percent would be more nearly cor- 
rect, yet a dealer said to me that the line yards were 
getting pretty thick. What would he think if he sold 
lumber in either of the Dakotas, where the percentage 
of line yards is about 70? 

J. W. Pinnell & Co. have thirteen yards; the South- 
ern Produet Company, five; the Greer-Wilkinson Com- 
pany, thirty-five, and [ have put the Mercer-Brannum 
Company down for fifteen. These figures are about cor- 
rect. This makes a total of sixty-eight yards, and in 
addition there may be enough two and three yard lines 
to run the figures up to 100, yet I think there is hardly 
that number. 

S. R. Greer, of the Greer-Wilkinson Company, con- 
ceded to be one of the best posted dealers-of the state, 
made the astounding statement that in his opinion the 
profits of the retail dealers of Indiana have not in the 
past vear exceeded a gross of 15 percent. His yards 
ure scattered well over the state and surely he has an 
opportunity to know. For the last six months trade 
at his various points has been disappointing. It is a 
question how the prices of lumber will affect building 
and he is somewhat inelined to the opinion that the 
falling off in trade during the last half of the year 
was due to advancing lumber values. Seventy-five 
pereent of the lumber sold by the company is yellow 
pine. It is expected that in the near future more 
Pacifie coast stuff will he handled. The company is 
putting in a planing mill plant at Cairo, Ill., which is 
expected to be in running order April 1. A specialty 
will be made of gum, cottonwood, poplar and cypress. 
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Mr. Greer’s company is selling gum siding and it is 
said to give satisfaction. 

J. W. Pinnell tells me that the thirteen yards of his 
firm are in good agricultural territory and that trade 
has been big, holding up late in the season on account 
of the fine weather. The amount of inquiry would in- 
dicate that the prospect for building the approaching 
season is good, yet he is of the opinion that the pres- 
ent prices of lumber will curtail operations in the 
larger towns where there is speculative building, but 
very little in the smaller ones. The firm has eight 
planing mills and is putting in one at Kokomo, Steam 
is the power at all but two of these mills. 

andianapolis Trade and Dealers. 

According to a report that was issued yesterday by 
the building inspector of Indianapolis 1905 proved the 
banner year for building in the Indiana metropolis. 
The total amount spent for buildings was $7,225,325, 
showing a gain of $3,153,190 over the previous year. 
The largest item was for dwelling houses, which num- 
bered 1,763 and cost $2,819,345. 

C. C. Foster believes that every yard in the city 
would report a good business. He has several large 
jobs booked which will keep him busy much of the 
season. I shook hands with N. F. Dalton in the Ciay- 
pool and he told the same old Indianapolis story about 
trade. 

Notwithstanding I have had high regard for George 
L. Maas, of the Maas-Neimeyer Lumber Company, I 
now think more of him than ever since I have learned 
that being unable to live up to the requirements of the 
association he has withdrawn his name from the mem- 
bership. For such a man I have profound respect, but 
that other fellow who at the meetings trains with 
the association and away from the meetings poaches 


upon his neighhor’s territory I regard less highly. 1 
don’t know how a man of this kind expects to get to 
heaven. Mr. Maas says that trade for 1905 was 25 
pereent larger than for any previous year since he 
has been doing business in the eapital city. 

The Burnett-Lewis Lumber Company is putting in a 
second yard which will be operated by the North In- 
dianapolis Lumber Company. It is intended that the 
yard shall be in shape for lumber in thirty days. The 
main shed is 100 by 125 feet, with open sides and a 
20-foot alley. There are also 250 lineal feet of shed 
that is eighteen feet wide. The foundations are of 
solid cement. T. R. Lewis reports a good trade, and as 
an indication of confidence in the future the company 
has purchased 125 cars of yellow pine. He thinks that 
the west coast stuff is on the eve of coming. The 
communications in this department from Kansas have 
been of interest to Mr. Lewis, as formerly he managed 
yards in that state, being for a while with G. B. Shaw 
& Co. and later with the Long-Bell Lumber Company. 

Louis Buddenbaum says he was named for a tree 
that grows in Germany, hence he is licensed, he thinks, 
to follow the lumber business. He has had an excel- 
lent trade at good prices, his lumber going into resi- 
dences largely. Mr. Buddenbaum was on the enter- 
tainment committee, but I will het $4 he would dis- 
claim having anything to do with the theater party 
at the Empire. He came around with his auto to show 
me the city, but 1 was so busy that I couldn’t even 
step outdoors to see how the wind was blowing. 


LO * 
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(Conciuded from the Front Page.) 


Mr. Wilms made his debut in the lumber world. This 
was in 1897. His knowledge of conditions in Central 


and South America proved a very valuable asset to the 


Reliance Lumber Company and he continued with that 
concern until it became a part of the Kirby Lumber 
Company. After this Mr. Wilms was identified with 
the United Lumber & Export Company, of Beaumont, 
and later was purchasing agent for S. Pearson & Son, 
of London, which firm had establishments at Vera Cruz 
and other points in Mexico and in Central America. 

The motive which led Mr. Wilms to leave the land of 
his birth induced him to act upon the suggestion of a 
friend that better opportunities existed in the United 
States than he could find in Mexico or Central America. 
Shortly after the change in the ownership of the Reli- 
ance Lumber Company took place, in April, 1902, Mr. 
Wilms entered the employ of the Paepeke-Leicht Lum- 
ber Company, of Chicago. January 1, 1904, he was 
appointed assistant to President Paepcke and in Jan- 
uary, 1905, he was elected vice president of the company. 

When Mr. Wilms secured 2 position with the Paep 
cke-Leicht Lumber Company he did not claim to be a 
lumberman in the sense that that term now is applied. 
His previous connection with the business had been in 
the nature of that of a special salesman whose knowl- 
edge of conditions and the facility with which he could 
speak many languages made him of value in the dis- 
tribution of saw mill products in foreign countries. He 
decided, however, that the jumber business offered many 
opportunities and that necessary to success was a 
thorough understanding of manufacture, grading and 
everything else pertaining to the business. He proved 
an apt student. Not only did he apply himself to the 
task of mastering the details of manufacture but also 
to those various influences which have so much to do 
with the profitable conduct of a business. Harly in his 
career he was brought into contact with the Hardwood 
Manufacturers’ Association of the United States, which, 
very properly, he considered one of the great factors 
to be studied and one of the agencies whose influence 
had much to do with the results secured by the manu- 
facturer of hardwood lumber. His company has been a 
member of the association from the first. 

He has taken an exceptional interest in the manufac- 
ture of southern hardwoods, particularly cottonwood and 
gum, with the development of which he has much to do, 
and he is of opinion that as yet the use of these two 
woods is in its infancy. 

Ordinarily business men have a special hobby to which 
they apply themselves during their leisure moments. 
With Mr. Wilms this fancy takes a somewhat practical! 
turn, as he spends a great deal of his time in and revels 
in the privilege of roughing it in the woods. During 
the first year of his connection with the Paepcke-Leicht 
Lumber Company he spent considerable of his time in 
familiarizing himself thoroughly with operations in all 
departments. The knowledge he has gained by the in- 
spection of methods employed and through his associa- 
tion with the workers is one of his most valuable assets. 

September 20, 1904, Mr. Wilms and Miss Lydia 
Paepcke, the daughter of Herman Paepcke, were united 
in the bonds of matrimony. A son was born August 11, 
1905. Since his marriage he has given his wife a taste 
of woods fare and woods experience merely to demon 
strate the many attractions and desirable features of life 
in the Arkansas timber district, according to his version. 

Mr. Wilms brings to his new office and the duties it 
involves all the vigor and earnestness which his past 
history shows he has applied to everything he has under- 
taken. His efforts will be seconded by the rank and file 


of its membership—those who in the past have borne 
an important part in the affairs of the Hardwood Manu- 
facturers’ Association of the United States, and should 
be fruitful of much good for that organization. 
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HARDWOOD MANUFACTURERS DISCUSS LIVE TOPICS. 


Fourth Annual Meeting of the Hardwood Manufacturers of the United States—Officers Report Great Prog- 
ress—Features of Last Year’s Trade Succinctly Reviewed—Suggested Changes in Grading 
Rules and Prices—Royal Reception and Entertainment by Members 
of the Local Fraternity—Officers for 1906. 


LOUISVILLE, Ky., Jan. 16.—One of the most profitable 
hours of the convention of the Hardwood Manufac- 
turers’ Association of the United States was that just 
preceding the call to order. Members and visitors 
congregated in the spacious rotunda of the Galt, 
swapped experiences, gave individual interpretations 
of the year just closed and improved the opportunity 
presented of cementing old acquaintances and forming 
new ones. The ‘‘Press Gang’’ largely was in evi- 
dence and contributed its share to the general fund 
of cordiality which permeated the informal gather- 
ing. 

At 10:45 the strident voice of a Nashville train 
caller, imported especially for this purpose, announced 
that members and visitors would hear of something 
to their advantage by assembling in the hall on the 
second floor. Probably reference was made to the 
comprehensive address of President R. H. Vansant, 
which was delivered immediately following the call 
to order at 11 o’elock and the formal rolleall of the 
registered members and visitors. If the address of 
President Vansant is susceptible of characterization 
possibly the most fitting description would be an adap- 
tation of the scriptural injunction: ‘‘Come, let us rea- 
son together that our mutual interests may be con- 
served and such action taken as will operate to pro- 
tect our industry and that national prosperity and 
well being contingent thereupon.’’ The address is given 
here in detail: 


President Vansant’s Address. 


It affords me much pleasure to see here at its fourth 
annual meeting so many members of the Hardwood Manufac- 
turers’ Association of the United States. It is a compliment 
not only to the organization but to your retiring chief officer, 
whom you have so signally honored and to whom you have 
given your unreserved confidence and support for the last 
two years. 





History of the Association for a Year. 


The history of the Hardwood Manufacturers’ Association 
of the United States during the last year has been marked 
by progress and prosperity. It often happens that in times 
of prosperity the members neglect their duties to an organi- 
zation that has brought about such conditions; interest lags 
and even goes by default during periods of commercial pros- 
verity. This has not been the case with the Hardwood Man- 
ifacturers’ Association. Its executive force has not been 
inmindful of the possible approach of dull seasons and its 
members have not forgotten the chaotic conditions that 
prevailed in the hardwood industry previous to their mak- 
ing this organization. They are not unmindful of the time 
when the jobbing trade dictated to them both the grades 
they should make and the prices at which they should 
market their lumber; of the time when, if prosperity was 
abroad in the land, they did not hear of it until it was all 
over, and of the time when it was a never ceasing struggle 
io “make both ends meet.” 

or these changed conditions its members give to the 
llardwood Manufacturers’ Association a due portion of the 
redit and remain loyal and steadfast in their support. They 
are determined to keep their organization intact and stand 
loyally by it. 

The cordial relations of our association to the consumer, 
while firmly established, are improving every day. Just as 
soon as the large corsumer becomes acquainted with the 
systems employed by cur members in the conduct of the 
manufacturing, grading, selling and shipping of lumber 
inder our grades just so soon he becomes an enthusiastic 
supporter of our association and its methods. 

In furtherance of this object the secretary's office has 
in preparation for distribution to members and to con- 
umers a list of all legitimate and financially responsible 
arload buyers and consumers of hardwood all over the 
ountry, with a notation of the kinds and quantity of lum- 
er annually consumed by each, which will be furnished 
io each member of the association; and all these manufac- 
uring consumers will Le furnished with a list of the mem- 
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bers of this association, of whom they can Luy the kind of 
lumber which they use in their business. 

This part of the work requires considerable detail and 
it will be some time before it can be completed, but this 
feature will be very valuable to every member of the asso- 
ciation and we feel sure it will have your cordial support 
and will be very acceptable to our customers, and the sec 
retary can so keep before these buyers the amount of stock 
in hands of manufacturers that is ready for prompt ship 
ment. 

Forestry. 

The forestry question is fast coming to the front and 
will have to be met and solved at no distant day. 

That there has been a marked change in the perennial 
flow of the streams and in agriculture by the clearing of 
the soil and the destruction of the forests no one now at 
all familiar with the subject will doubt. 

To those whose water supply is controlled largely by the 
forests of the Appalachian range the destruction of these 
forests has become seriously important: as also in other 
sections of the United States, but with these I am not so 
familiar. 

Various ways have been proposed for the protection of 
these forests, and among these is the appeal to the lumber- 
man to voluntarily and without recompense cease removing 
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the timber, cr certain parts of it; and also, one to con- 
gress to enact a law requiring him to do so. In my opinion 
an appeal of this character or a law of this kind is, under 
present conditions, extremely unreasonable and will be met 
with the strongest opposition by the present day lumber- 
men. 

The men who own these forests of marketable timber 
have expended vast fortunes in acquiring them, with the 
laudable expectation of realizing a fair profit on their in- 
vestments; in fact, a large number of them have the sav- 
ings of a lifetime of hardest labor wrapped up in them, and 
to require or ask them to give all they have to a project in 
which they have no pecuniary interest is, to my mind, 
unfair and unjust. 

That something should be done ail will admit, and, in my 
opinion, the only feasible plan that would be just to all is 
for the national government to acquire by purchase the 
tops of these mountains and a sufficiency of the lower parts 
after the timber now of marketable size shall have been 
removed without the unnecessary destruction of the smaller 
timber, to insure the necessary protection to the great 
natural reservoir which waters that vast industrial and 
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agricultural country draining the Appalachian mountains. 
This, to my mind, is the only practicable solution of the 
problem that would be fair to every one and I trust that 
this or some other method equally as satisfactory will be 
adopted in the near future. 


Forest Economies. 

Without in anywise discouraging the value of forestry we 
think the duty that lies nearest the hand of the lumber- 
man is the practice of forest and saw mill economies. The 
last few years has developed the fact and the past twelve 
months have emphasized it that no wood grows out of the 
ground that does not possess a value for some purpose. To 
day every variety of American forest growth is under 
tribute to minister to the wants of mankind. ‘The wise lum 
berman will learn all that is worth knowing about these 
woods; he will learn the way to handle them, the uses for 
which they may be adapted and the way to make money 
out of them. 

I am glad to note that many of the manufacturers of 
hardwoods are interesting themselves in the possibilities of 
the dimension business, in the financial possibilities of the 
saw mill economies. This branch of the hardwood business 
has been neglected. The undertaking has meant loss and 
failure to the majority entering upon it; the business has 
lacked system, expert knowledge of the requirements of 
production and especially has it been deficient in organiza- 
tion. From all just and logical viewpoints the dimension 
business should be one of the Lest and most profitable 
features of the hardwood lumber business if correct sys 
tems of manufacture, accurate grading and just values shall 
have been attained. 


Some Early Hardwood History. 

The early history of the hardwood lumber business in 
this country is a pathetic and lamentable one. A little 
more than a century ago the major portion of the United 
States east of the Missouri river was covered with a great 
stand of bardwood timber of a variety, richness and density 
not equaled in any other part of the world. This growth 
was also marked by a variety of woods that were phenome 
nal in their growth; woods suitable for all purposes and 
which for many years had made this portion of America a 
source of supply for nearly every part of the civilized globe. 

This wealth was so prolific as to be utterly unappreciated. 
Millions of acres of this magnificent timber were wantoniy 
destroyed. Other millions of acres were depreciated and 
largely ruined and the choicest trees of other millions of 
acres were felled and cut into badly manufactured lumber : 
and, worse still, was placed upon the market unseasoned 
and unfit for use. 

The commercial history of the hardwood business during 
all this time was very bad; it was difficult for any manu- 
facturer to know in advance that he would make any profit 
in his business or market his lumber in a satisfactory man- 
ner; and it has been within the last few years only that 
the hardwood manufacturer could, with any degree of cer- 
tainty, expect a dollar’s profit cut of his business. 

Conditions of Today. 

We present day manufacturers of hardwood are just 
learning our trade and with former forest conditions exist- 
ing could easily carve out fortunes, but today we generally 
stand confronted with sparse and depreciated forests, for 
the most part located at long distances from market, and it 
is almost impossible for us to succeed without the aid of 
experience, skill, good judgment, industry and the codpera- 
tion of our fellows in the trade. It is incumbent upon 
every man who would succeed in the hardwood business 
to be on the alert, study his business thoroughly, analyze 
every feature of it, learn something about it every day 
and to be satisfied that he has done his best only when 
he has mastered the details of the most approved methods 
in the trade; and to do this he must learn from the ex- 
perience of others as well as himself and should be equally 
ready to assist others to learn the best methods; this can 
be done through this organization and by exchanging our 
views liberally with each other. 

Methods of Inspection. 

I want to impress upon you the principle upon which this 
association was builded—‘‘To every man a square deal.” 
Our inspection rules are fashioned so that the consumer 
may not only obtain uniform grades of lumber but grades 
best suited to his requirements, at a minimum cost to him; 
grades also that logically can be produced by the manufac 
turer with economy of material and commensurate with 
qualities obtainable from today’s recognized standard of 
timber. ‘That the grades are high I will admit, but it is 
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by reason of this excellence that we retain the respect and 
confidence of the buying public. 

Above all things I wish to commend the impartial system 
of veinspection originated, put in force and carried out by 
this association, by means of which no member, through 
either ignorance or intention, can successfully market his 
lumber without giving due heed to the tenets of this asso 
ciation—just and fair treatment to every buyer. 

I want to again impress upon you the essential import 
ance of branding your lumber. In my annual address at 
Nashville last year, I said: 


Every man has or should have a just pride in 
the goods he manufactures, and to the end that 
a manufacturer may not lose his identity in the 
trade I would suggest that this association make 
provisions for a specific trademark or brand for 
each member of this association, which he can 
either stencil or brand upon his lumber, in addi- 
tion to the grade mark. ‘This system would in- 
sure a means whereby any piece of lumber manu- 
factured by a member of this association could be 
traced to its origin, which would be a protection 
to the individual manufacturer as well as tend to 
stimulate him to better methods in production and 
to more careful methods in the inspection and 
shipping of his product. 

Again: 


That a special and universal mark be given to 
each grade of lumber manufactured by members 
of this association and that each mark be plainly 
placed on each piece before it goes upon the mar- 
ket, to the end that the mark may become a recog- 
nized grade symbol and be known to every manu- 
facturer, inspector, buyer and consumer of the 
hardwood products of this association. By doing 
this we will, in my judgment, command the con 
fidence and respect of every buyer and consumer 
of lumber the world over. 


These features guarantee an absolute check on careless 
inspection and safeguard our products from the manipula- 
tions of the unscrupulous from the time it leaves our pos 
session to its eventual disposal to the consumer. ‘The sys- 
tem has met the unqualified approval of thousands of con- 
sumers during the past year and, while not yet utilized by 
all our members, it is to their manifest advantage and to 
the satisfaction of the ultimate buyer that they should 
do so. The system materially contributes to bringing into 
close contact and sympathy the manufacturers and con 
sumers. ‘he experience of the past year has shown the 
grade marking system to be of paramount importance in the 
successful carrying out of our business and I most heartily 
advocate and recommend its continuance and universal 
adoption. 

With double emphasis I want to commend your action 
at our last meeting and again to make the recommendation 
made at Nashville as follows: 

A determined demand of this association that 
all its members avoid the demoralizing practice of 
manipulating or changing established grades so 
as to enable the unscrupulous to impose on the 
consumers of our lumber. 

No member of this association, in my opinion, should at 
any time permit this to be done with any of his products 
or lend his assistance to this scheme. If those who have 
permitted this to be done fully realized the detriment to 
trade and the injustice that is practiced by those who buy 
and ship their product in this way I feel sure it would be 
stopped at once. 

Committee on Inspection. 

fhe committee on inspection was continued from our last 
meeting and will make a report which I trust will embody 
no recommendations for radical changes in the grades on 
ihe recognized standard hardwoods. ‘The history of the 
past has demonstrated that our grades as now authorized 
meet the approval of the majority of hardwood buyers. 

As several minor hardwoods are coming into the market 
at present of which the physics and character have Leen 
little understood in the past it may be deemed wise to alter 
or add to the grades of such varieties to meet the require 
ments of a just inspection from the viewpoint of recent 
experience. 

Our grading bureau has been carried on to the manifest 
advantage of the association and, to increase its efficiency, 
1 recommend that the number of its members be increased 
so that experts on all hardwoods shall be included in the 
bureau and that the number of members be suflicient that 
the plant of every member of this association may be visited 
by one or more of them at least twice every year. 


Statistics. 

The value of the documents sent out to the members for 
their information, concerning general trade _ conditions, 
building permits of the chief commercial centers, records 
of stocks in first hands and individual commercial reports, 
are growing in appreciation, as forming a basis upon which 
every Man may make an intelligent estimate of what lies 
in the future for his business. 

I want here to call your attention to the importance of 
the members of this association replying promptly to re- 
quests from the secretary's office for such information, as 
it is necessary to have this in order to carry on this work 
intelligently. While it will take only a short time to 
respond to these requests it is of vast importance to the 
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secretary that he should be assisted in carrying on his 
work. 
A Look Into the Future. 

The prosperity that has attended the hardwood manu- 
facturing industry of the United States during 1905 is a 
matter of history. It has Leen marked by greater material 
success than ever before has come to those engaged in hard- 
wood production. While the cost of production and manu- 
facture show a decided increase over former years, lumber 
values have shown an increase in almost every variety of 
wood, until today a satisfactory standard of value has 
been practically attained. Equally satisfying to this condi- 
tion is the fact that the consumers are cheerfully accepting 
the basis of hardwood values as being just and have 
amended their lists on a great variety of manufactured 
products that require vast quantities of hardwood, so that 
any possible burden of increased cost is equitably distributed 
and falls in nowise as a hardship upon any division of the 
consuming trade. 

These satisfactory conditions of the hardwood manufac- 
turing and consuming industry bid fair to continue, indefi- 
nitely, as there are no clouds on the commercial horizon. 
While 1905 has been a recordbreaking year in the construc- 
tion of high class structures consuming large quantities of 
hardwoods, in railroad and street car buildings, in wagons, 
carriages and automobiles, and in furniture and agricultural 
implements, the demand for hardwoods in 1906 looks even 
more promising. 

As to Prices. 


It was with temerity that a year ago, impelled by the 
necessity of obtaining just profits, you recommended a 
schedule of prices that would place in relative value sev- 
eral items of hardwoods that were fast becoming of short 
supply. The sagacity of your judgment has been proven 
and the courage of your convictions has been rewarded. 

The opening of the new year shows less hardwoods in 
the hands of preducers, wholesalers and consumers than at 
any time since the hardwood lumber trade became a great 
commercial pursuit. Prospects are meager for an increase 
of these stocks to anything like normal for months. You 
may, therefore, deem it wise to analyze the conditions of 
hardwood stocks, prospective demand and the possibility of 
increased or decreased production, with a view of suggest- 
ing such changes in prices as will meet the conditions of 
supply and demand. 


Importance of the Newspapers. 


I want to say a word concerning the lumber press. With 
few exceptions the gentlemen who so intelligently conduct 
these newspaper enterprises have recognized the manifold 
reasons that impelled the organization of this association, 
the spirit of fairness that invariably has prevailed at its 
meetings and the justice of the work that has been carried 
on by it. In a ‘ike spirit of fairness they have treated your 
officers with justice, respect and consideration. 

I desire to return my sincere thanks to them for their 
fair treatment during the time I have been your chief officer 
and urge every member of this association to recognize the 
importance of the newspapers and the fact that they are 
entitled to our support and consideration, as these men 
have, in no ineconsiderable measure, contributed to our suc- 
cess. 

I think that every member of this organization can logic- 
ally congratulate himself upon the success that has attended 
the Hardwood Manufacturers’ Association. When I con- 
sider the methods of manufacture, grading and receipt of 
lumber that prevails today as compared with the chaotic 
conditions that obtained in every branch of the business 
when this association came into being I assure you that, 
personally, I am. extremely proud of it and know that as 
time and the organization shall go on I will be still prouder 


of it. 
A Last Word. 


In retiring as your president I want to thank not only 
the executive board and other officers who have so faith- 
fully worked with me, sparing neither time nor expense to 
contribute to the welfare of the association, Lut each and 
every individual for loyalty and support. 

As you must needs know the detail of the work—ever 
increasing since you first made me your president—has 
taken much of my time and energies. However, I assure 
you that both have been cheerfully given, not solely as a 
labor of love but largely for the privilege of assisting in 
working out the principle enumerated at the inception of 
this association—"Fair play and a square deal,” and as I 
see this principle firmly established today in the hardwood 
manufacturing industry of this country I shall always 
have a pardonable pride that I have contributed even in a 
slight degree to the betterment of my chosen calling in life 
and to the wellbeing of my fellows in the trade. 

Gentlemen, I thank you. 


After the applause which greeted President Van- 
sant’s address subsided the assistant recorder of the 
outgoing and incomings of the association, J. C. Bur- 
chette, submitted a record of certain facts and figures, 
having to do with the 1905 operations, which for more 
exact description are reproduced here in detail: 


Secretary Burchette’s Report. 


In presenting to you a report of the work of the sec- 
retary’s office for 1905 it is proper for me to state that 
Lewis Doster, who was the active secretary, has been de- 
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layed in Europe owing to serious illness and that this report 
has been prepared in his absence; any remissness should be 
attributed to this cause. 

We have endeavored to cover as fully as possible the 
details of the work carried on by the secretary's office as 
well as to outline some new features that have been sug 
gested for adoption. 


Membership and Output. 


In the last report of the secretary was set out in tabu- 
lated form the number of members that the books of the 
association showed enrolled at each annual meeting and in 
the same table was the estimated annual output of the 
membership, arranged by states. We have used the best 
efforts at our command this year to show actual figures 
in a tabulation of this kind and at this time we have re- 
ceived enough replies from our members for us to estimate 
with considerable accuracy the output of the association to 
be 1,250,000,000 feet. Not all the members have reported, 
owing to the inability in many cases for them to gage their 
output for 1906, which is caused by climatic conditions. 

During the past year a few of the members have with- 
drawn from the association for various reasons and a few 
have been dropped for nonpayment of dues, but at the same 
time we have enrolled more new members than have re- 
signed and all of the new members have taken a very active 
interest in the association work and show promise of giving 
most active and loyal support to our efforts for the benefit 
of the manufacturers. 


The Monthly Stock Sheet Innovation. 


One of the first features adopted by this association was 
the issuance of monthly stock sheets showing surplus stocks 
on hand and items of stock in short supply by the members. 
This system has been in constant use at all times and has 
been highly spoken of by every member who has used them. 

We have endeavored to increase the efficiency of this de- 
partment by issuing these stocks twice a month, beginning 
the latter part of the year. This enables the members to get 
quicker returns on their memorandums submitted and en- 
ables the secretary's oflice to have on hand at all times 
an up to date list of stock wanted and stock for sale by 
our membership. 

We always are open for suggesiions from any member for 
improvement in this system and believe that if every mem- 
ber of the association would promptly return the memo- 
randums sent out on the 1st and 15th of each month the 
value of these stock sheets would be doubled to the users 
thereof. 

We append hereto a tabulated statement showing the 
total amount in feet of each of the different kinds of wood 
that have been shown on these stock sheets during the year: 









Woop—- For sale. Wanted. 
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are é sce 0s See 478,000 
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Quartered oak (white)............ 9,605,400 2,334,000 
Quartered oak (red) .....s.ccccess 2,689,000 481,000 
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EE a -¥ctnis 4: sie: sere io Sa kses ath alates 202,500 1,536,000 

MME = 5-5-5. reiki rbserkta aye ange 67,096,860 29,766,000 


Bureau of Grades. 


In the report made last year it was sugggested that an 
effort would be made in 1905 to show the shipments of 
each kind of wood, but as one-half of the members have 
shown on their assessmtnt blanks no distribution of the 
total shipments we were unable to submit this information, 
but would again request that the amount of each kind 
of wood be inserted on the blank submitted for that pur- 
pose, realizing that this information is extremely valuable 
to the secretary’s office in making compilations and is held 
in absolute confidence, no individual information being given 
out at any time. 

The total shipments reported do not show any larger 
than for last year, which was owing partly to the fact 
that the early part of the year saw a rather slow de- 
mand and also in great part to the inability of the 
railroads to provide sufficient equipment to move the stock. 
In the latter part of the year the demand became very 
strong and far exceeded that of the similar period of last 
year, members reporting that orders for the last two months 
of 1905 exceeded those of the like period in 1904 by 53 per- 
cent and other reports showing that orders were at least 
100 percent greater the last two months of 1905 than in 
1904; the same kind of reports come from all sections, vary- 
ing only in amount. 

A careful report of the entire shipments of our member- 
ship is being compiled and will be subdivided into states and 
show amounts received each month. This compilation is 
not yet in shape for publication but will appear in detail In 
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our full published report to all manufacturers. The total 
shipments, however, were 775,000,000 feet. 
Rules of Inspection. 

During the past year we received more requests for the 
trading rules adopted by this association than in any previ- 
vus year, with the possible exception of 1902, when tne rules 
as now published are the same as those which were adopted 
in 1905, except that in later editions typographical errors 
made by the printers have been corrected and that the 
slight changes made in gum and cottonwood rules at our 
last annual meeting have been incorporated in the editions 
distributed in 1905. 

Requests for these grading rules continue to come from 
all the different sections of the country as well as abroad 
and represent all departments of the hardwood industry, 
from mill inspector to consumer, and judging from the 
correspoudence received at the secretary's office they are 
becoming more popular with the consuming public as they 
become better understood. 

We have received several suggestions along the line of 
etting out under the heading of each wood the defects that 
are peculiar to that wood ete. which would make the rules 
even more explicit and obviate any possible misinterpreta- 








tion. These suggestions have been submitted to the grading 
rules committees and no doubt will receive their atten 
tion, 
Reinspection Department. 
No department of our association work receives more 


areful attention in our office than this. Appreciating that 
in the working of this department the principles of the asso 
ciation are brought more clearly before a class of people 
whose interest in the hardwood industry is next to your 
own-—to wit, the consumers—-we have used our best efforts, 
ind believe we have been successful, to employ a corps of 
inspectors whose integrity, competence and ability to inter 
pret our grading rules are above reproach. It requires no 
itthe amount of skiil and diplomacy for an inspector who is 
in absolute stranger to approach a man who has made ¢ 
claim for inferior stock or short count, make the reinspec 
tion of the shipment and leave him in an amiable frame of 
mind, whether the error is one of his own—in inspection or 
nterpretation of the rules—or that of the shipper. But 
that we have been successful in obtaining these results will 
be seen from the number of reinspections we have made that 
have been settled in accordance with our inspectors’ re- 
ports. 

We have not made as many reinspections this year as in 
ome years past, owing, as we believe, to the fact that our 
members are adhering more strictly to our rules and their 
inspectors shipping more even grades. Up to January 1, 
1905, we had a total of 241 requests for reinspections and 
f this number 38S were not reinspected owing to the dis 
putes being settled before the arrival of our inspector or to 
the fact that the stock was not in condition to be rein 
pected, being mixed with other stock. We lately have made 
inquiry among those for whom our inspectors have made 
einspections as to the basis of settlement and find that 
out of the 203 reinspections actually made 164 have been 
settled in accordance with the inspectors’ reports ; 5 were not 
settled in such manner; 10 are not yet settled for and 
the remainder, 24, have not yet reported. We know of none 
that was not settled in accordance with our’ inspector's 
eport when agreement was made in advance that the ship 
nent was made subject to reinspection by one of our official 
We also would state that twenty-three reinspec 
‘ions have been made for manufacturers who are not mem 
vers of our association but who are using our grading 
ules, and all of these disputes have been settled on the 
sasis of our inspectors’ reports except one. 

lor the benefit of new members it might be well for us 
it this point to state that when a request is made for a 
einspection of a car at destination we advise the customer 
of the request and ask him to hold the stock intact for such 
einspection, and that if it is not in condition to permit 
dentification, by reason of being mixed with other stock, 
» kindly advise us; this is to avoid the expense of sending 
n inspector on a futile errand. We use the same methods 
n making reinspections for nonmembers except that we 
ake a per diem charge for the inspector's services, which 
re free to members, 









hspectors, 





Grade Symbols. 

resident Vansant, in his address at our last annual meet- 
ug, recommended “That a special and universal mark be 
iven to each grade of lumber manufactured by members 

this association and that this mark be placed upon the 
tober before being placed upon the market” ete. In pursu- 
nee of this recommendation the executive board of this 
ssociation adopted a set of grade symbols to be used by 
ihe members and the secretary’s office has published these 
vmbols in all of the lumber trade journals and has made 
rrangements with a stamp manufacturer for rubber stamps 
i convenient size to be used in marking these symbols upon 
he lumber; and we have received orders from a number of 
he members for sets of these stamps. We are able to fur 
nish these sets to members at a very slight cost and can 
do so promptly upen receipt of request. 

We will also say that the secretary’s office sent out to 
bout 8,000 consumers of hardwoods a copy of these symbols 
nd invited them to express their opinion as to the value 
to them of having the lumber so marked, and without excep- 
tion they have declared themselves heartily in favor of such 
i system, many suggesting that they would stipulate on 
‘uture orders that shipments to them should be so marked. 


The Price List Bureau. 

A plan was outlined last year by which is was provided 
that a price list reflecting the actual conditions of the 
uurket should be issued as often as was deemed necessary 
ind in pursuance of this plan canvasses have been made 
rom time to time this year of the valuation committees, 
vith the result that since the issue of our price list, Janu 
ry 27, but one published price list has been sent out 
luring the year and that was the list of May 2, 1905, known 

the “Pink” list. 


Some Hardwood Statistics. 






Stocks of hardwoods on hand at the mills show a decided 
ecrease when compared with the amounts held last year, 
We have sent out inquiry blanks to all the manufacturers 
ft hardwoeds and although we have not received as many 
eplies the aggregate amount is several million feet less than 
last year, and practically one-half of those reporting advise 
is that of the amount shown more than one-half is sold 
thead and is out of the market. Realizing that statistics 
‘re of little value unless susceptible of comparison we have 
taken the reports of all those who sent in statements both 
last year and this year and find that but 64 reported this 
year who also answered the inquiry last year and these 
64 show a total decrease this year of 21,462,000 feet. You 
will note from the tabulated statement attached that there 
was reported on sticks January 1, 1906, 401,178,000 feet, as 
against 43,261,000 feet last year: 

Feet. 
.. 8,445,000 
- 11,841,000 


. 7,577,000 





Feet. 
BED. cacass 47,803 
Basswood oe 
Leech 


Hard maple..... 
Plain white oak. 
Plain red oak... 











i ‘ Quartered white 
a oak .......... 24,886,000 
OO: ar 0,000 | Quartered red oak. 7, 000 


1.810, 
9,164,000 
. 51,263,000 
9,495,000 
-. 1,456,000 
Soft elm......... 11,043,000 





Chestnut ... 
Cottonwood 
Cypress .... 


Poplar (rough).. 278,000 
Poplar (dressed). 5,710,000 
PANO: :d0'h.0.0.08 0) 4:4 

Sycamore ...... 3, 
Walnut 2,072,000 








GUM .ccccccccee 43,000,000 ———--——_ 
Hickory ....ce.. 1,447,000 Total ........401,178,000 
Soft maple ..... 2,588,000 


National Lumber Manufacturers’ Association. 

As you doubtless are aware, we are affiliated with the above 
association, which is composed of associations of manufac- 
turers of lumber, and practically every manufacturers’ asso 
ciation in the lumber business is affiliated with us in this 
parent association, of which George K. Smith, known to 
you all, is secretary. This association, covering the entire 
United States, takes up for each of you questions that come 
up from time to time and are referred to the individual 
associations but which prove too farreaching in their scope 
to be dealt with properly by one association such as ours 
and which can be well handled and satisfactory results ob 
tained by the larger body. 

We regret that Mr. Smith will not be able to be with us 
on this occasion, but his representative, W. F. Isiederman, 
will be in attendance and will have a place on the pro- 
gram, 









Building Statistics. 

We have reproduced each month to our members a report 
of the building activity in the principal cities of the coun 
try and in looking over the reports sent out from month 
to month we note that each separate month in 1905 showed 
a decided gain in building contracted for over the corre 
sponding month in 1904 

We append hereto a summary of the reports we have 
issued showing the total for the year and the gain percent 
over 1904, which shows results that are eminently satis 
factory : 








1995 






Monti gain, 
January a 
February oe 
March GS 
April 27 
May 12 
June 20 
July nD 
August 48 
September 52 
October , 14 
Novembet 140 23 


3.900 SS,031 $316,031,062 38 





Totals 104,789 : 
You will note that this is gain of 16,758 buildings and 
in in value of S120,S12,838 over 1904, or a total of 3S 











ag 
pereent, 
New Features. 
In course of preparation is a classified list of consumers 
who use large quantities of your product We are securing 
from consumers inforination as to the kinds of wood used, 








John BL. 
FOUR 


John W. 
NASHVILLE LUMBERMEN 


Ransom Love 


thicknesses, grades, number of cars monthly and the nature 
of the product they manufacture. This information we are 
classifying and compiling in the most convenient form and 
when the classification shall have been completed we will 
have on hand for the use of members a list of consumers 
of good financial rating covering the entire consuming ‘terri 
tory of the United States east of the Mississippi. ‘These lists 
we will endeavor to keep corrected at all times and for the 
immediate use of any member requesting them. 

At the request of Treasurer F. C. Fisher, Mr. Bur 
chette read the financial statement of the keeper of 
the exchequer, showing a healthy condition of affairs, 
as follows: 

The Treasurer’s Report. 


Cash on hand January 1, 1905........ $ 
Cash received ' secretary's office 
anuary 1, 1905, to December 30, 
105, and deposited in bank........ 


84.46 





19,634.21 
- $19,718.67 
Voucher checks paid out during 1905, from No. 


A-230, old series, to No. B new series.... 





18,953.07 


Cash on hand January 1, 
book 
Attached to this report I hand you an exhibit made by 
the auditor appointed by your president, which states that 
the books and balance sheet are absolutely true and cor 
rect. 


1906, verified by 
.$ 765.60 





Upon motion, duly seconded, the reports of the see- 
retary and treasurer were referred to the proper com- 
mittee, <A special committee consisting of J. B. Ran- 
som, Frank F. Fee and J. H. Northrop was appointed 
to which was referred President Vansant’s address. 

Chief Inspector J, V. Hill related the history of his 
department briefly and suecinetly, as follows: 


Chief Inspector’s Report. 


Work in the inspection depariment during the year just 
closed has brought me®in contact with many of the custom 
ers of our members and lumbermen generally throughout 
different sections of the country and has afforded a good 
opportunity to judge of the progress being made as well 
as developing the weak spots to be strengthened in our meth 
ods of doing business. Considering the great quantity of 
lumber shipped under our grading rules the reinspection has 
been notably small. During 1905 the reinspection made 
shows 18 percent within the 4 percent limit, 14 percent 
above grade and 70 percent that contained lumber both 
above and below the grade it should have been. This directs 





attention to the necessity of organized and systematic effort 
to teach your inspectors at the point of shipment how to 
make a more uniform grade of lumber than some are mak- 
ing. ‘To do this a competent man should go into a manu- 
facturing center, call a meeting of the inspectors of the 
mills, take a few thousand feet of mill run lumber and have 
each man pass on the grade of each board, and when differ 
ences are so developed discuss and decide who is right, and 
so gradually get a common understanding and practice in 
grading throughout the entire producing country This will 
reduce the number of reinspections necessary and in effect 
spend our money to prevent instead of cure the disease it 
will not require a very large force of men to do this and 
I strongly urge that a sufficient number of inspectors be em 
ployed to do this work effectually. 

The practice of mixing grades is disappearing gradually, 
but it is sometimes in evidence. Of course this means the 
manufacturer is unwittingly furnishing the lever to bear his 
own price, while the manufacturing consumer who accept 
mixed ides accepts less value than he should and thereby 
increases his cost. Too much cannot be said against thi 
pernicious practice, which has been one of the very worst 
evils of the business. Uniformity of grading and fair value 
should be the aim of every manufacturer and is the best evi 
dence of the ability of his inepector. 

Lumber shipped with a percentage above grade and some 
below grade, although one may equalize the other in value, 
is aimost sure to cause complaint and subject the shipper to 
expense of readjustment which generally consumes all the 
profit in the shipment. 

J am convinced that the manufacturers, almo without 
exception, are anxious to grade their lumber as it should be 
graded, and the customers are equally willing to accept what 
is right, so that it is now largely a question of getting in 
spectors upon a basis of uniformity in their work 

The wave of disapproval of our rules by those who did 
not understand them is fast passing away, and if all mem 
bers shall adhere strictly to the rules I predict a growth in 
the Hardwood Manufacturers’ Association that will make it 
one of the greatest organizations of the kind in the country. 

Gentlemen, I thank you. 





Secretary Lewis Doster, at the request of the pre 
siding officer, read letters of regret, words of encour 
agement and expressions of loyalty from W. H. White, 
soyne City, Mich.; 


Garetson-Greason Lumber Com 


pany officers and representatives, of Hastings, Neb., 
and St. Louis, Mo.; Dr. C. A. Schenck, forester, of 
Biltmore, N. C., and J. A, Jones, of Maple Rapids, 


Mich. 

Announcement was made on behalf lumber 
men of Louisville and New Albany that arrangements 
had heen made to give a dinner to the 

Those who desired to attend were r 
quested to give in their names so that 
could be perfected. 


of: the 


Visitors within 
the gates, 
arrangements 
Motion to adjourn was made and prevailed. 
TUESDAY AFTERNOON SESSION. 

A full attendance came to order at the fall of the 
gavel at 2 o’clock Tuesday afternoon, Chairman John 
3. Ransom, of the special committee to which had been 
referred the president’s 


} 
adaress, 


submitted this re 


port: 
Committee cn President’s Address. 
We have gone over the address thoroughly and have 
selected the most prominent parts thereof to Le brought 
before the convention for action and recommend that the 


president be authorized to appoint committees to take 
of that part of the work, as follows 
1. Committee on manufacture and grading of lumber 
subdivided, 
a. On poplar and basswood, to consist of sever 
b. On oak, ash and chestnut, seven 
« On cherry, walnut, butternut, sycamore 
ory and pecan, five 
d. On beech, birch. soft and rock eln imrd and 


soft maple, three 
e. On cottonwood, three 
fr. On gum, three 
2 A committee on published val 





tions, subdivided, 





a. On poplar and basswood, to consist of seven 

b. On oak, ash and chestnut, seven 

ce. On cherry, walnut, butternut, sycamore hick 
ory and pecan, three 

d. On beech, birch, rock and soft elm ard and 


soft maple, three. 
e, On cottonwood, three. 
f. On gum, three 





3 Committee on finance, to consist of five 
4. Committee on applied forestry and practical lus 
bering, to consist of three 
5. Committee on dimension stock, to consist of five 
i) It is also recommended, to expedite business, t! 
the president announce that the different states should 
hold their state meetings for the purpose of electing 


presidents «and di 


candidates for the offices of vice 
should hand the names to the 


rectors and that they 
nominating committee. 
7. We also recommend that owing he fact th 





it is in the order of business duri conve! n 

for the election of officers for tl g yea 

the president to appoint a nominating commi 

five, to report toe the convention for the election of 

executive officers. 

We would suggest that these committees be appointes 
and be instructed to go into executive session as on as 
possible and report at tomorrow morning's session 


Adopted as read with the exception of the numbs 
on the committee of nominations, i 
from three to five. 

The program mapped out in advance 
a paper on applied forestry and practical 
heing read by William Wilms, vice president of the 
Paepcke-Leicht Lumber Company. 

Mr. Wilms on Forestry. 


During the Forest Congress which was held 
ton in the early part of January, 1905, and at which I 
had the honor to represent this organization, one f the 
sessions was devoted to the discussion of the ’ 
iumber Industry and the Forests.” 

As pointed out in various of the able 
were made at the congress, lumbermen as a rule are siOW 
10 appreciate the fact that forestry and practical lumbering 
have points in common, and are more inclined t 
the antiquated view that they are diametrically opposed to 
one another. 

While forestry, in its highest state of 
not be applicable to the operations of the 
prises here represented, there is no doubt { 
business at large could be elevated to a 1 er plane of 
efficiency if the theoretical principles advocated by forestry 
were permitted to come to the assistance of practice , 

In viewing this subject I naturally have in mind, pri 
marily, the application that forestry could find in the 
operations which our company conducts in the south, and I 
do not hesitate to state that a man fully equipped with a 
thorough knowledge of the subject such as only a training 
at a school of forestry could give would have a splendid 
field in our business, and I believe that conditions in the 
operations of a large number of cther members of the 
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association are not unlike ours. ‘The Forest Congress prob- 
ably has brought this matter nearer to the minds of a large 
number of lumbermen than has any other movement, and 
as a result of it Prof. Gifford Vinchot, chief forester of the 
Forest Service of the United States, in response to an 
invitation issued by the National Lumber Manufacturers’ 
Association, addressed the organization at Chicago in Me y> 
1905, and in the course of his remarks pointed out that the 
forester needs to be educated in lumber and that the lum- 
berman needs to know all he can about the forest and that 
in his opinion some provision should be made for proper 
instruction in practical lumbering in the forestry schools. 
Professor Pinchot’s suggestion appealed very forcibly to the 
convention and, acting upon it, President McLeod appointed 
a committee composed of J. T. Barber, R. Weyerhaeuser 
and I. C. Enochs to confer with Vrofessor Pinchot and 
submit a recommendation based on his suggestions. This 
conference resulted in the recommendation to raise a fund 
to endow a chair of lumbering in the Yale Forest School, 
Yale University, New Hlaven, Conn. The recommendation 
was seconded by Capt. J. KB. White, of Kansas City, Mo., 
and heartily indorsed by the entire convention. 











To Provide a Fund. 


President McLeod later appointed an executive committee 


to take charge of raising this fund, and this committee, at 
a meeting held in Chicago July 26, 1905, decided to raise 
$150,000 for the endowment of a chair to be known as the 
chair of “Applied Forestry and Vractical Lumbering” at 
Yale, 

I. ik. Weyerhaeuser, chairman of this committee, re- 
quested the different organizations afliliated with the 
National Lumber Manutacturers’ Association to appoint 
subcommittees to assist the general committee in its work, 





and in addressing you today I urge upon you the indorse- 
meut of the movement which originated at the national 
meeting in Chicago last May, and as chairman of the 
special committee of your association I take advantage of 
this opportunity to recommend the worthy object of the 
movement to your consideration and of inviting your sub 
scriptions to the fund, requesting you to insert on the cards 
Which have been handed you the amounts which you desire 
to contribute, either individually or in the name of the 
concerns Which you represent. 

In conclusion I wish to add that it is the aim of the 
committee having this maiter in hand to make the move- 
ment a national one in the true sense of the word, and it is, 
therefore, hardly necessary for me to state that the support 
and indorsement of each member of the association is 
earnestly requested 

Prosperity Makes for Liberality. 

The prosperity which we have been enjoying in the lum 
ber business during the past year gives us an opportunity 
of demonstrating our liberality in a channel that will revert 
its flow of benefits to its source, and with this in view I 


have all reason to believe that every member of this asso 
ciation will contribute its share toward making the endow 
ment of a chair of applied forestry and practical lumbering 
at Yale Forest School a success. 


\fter delivering his set address Mr. Wilms said: 


We want to make it clear to every member of this asso 
ciation that his contribution is not to be considered an 
investment, It will be an investment in the course of 
time. ‘The fund will be used to educate the young men 
who will become factors in the industry and who will teach 
us, as lumbermen, things which in the busy day of business 
we had no time to learn. Lumbermen do not take stock in 
theories and do not care to become attiliated with chimerical 
undertakings. We want to see results, we want them in 
l our Look accounts and on the right side of 
that. The fact which was the originating 
erce in this movement was Mr. Pinchot meeting some 
lumbermen in Chicago. He emphasized at the meeting of 
the National Lumber Manufacturers’ Association how for- 
estry could be improved with the assistance of lumbermen 
ind how lumbering could be improved with the assistance 
of foresters—practical men who are able to apply prac- 
tically the knowledge that comes from theory, studied and 





year the forest service sent two young men to our 
lo camps. I met them at Memphis after they were 
through with their investigations. Doubtless it is the 
experience of every business man to receive important sug- 
vestions from those who make what might be termed casual 
investigations. I asked these young men how they had found 
matters at the various camps—if there was any drinking, 
gumbling or general deviltry going on. They gave me infor 
mation on some points which in the ordinary course of 
events I never would have acquired. <Atter a review of 
the work and the workers one said: “I think the best 
workers you have in your logging camps are the second 
growth trees. ‘They are the most faithful, never leave their 
jobs, never get drunk, never show up in bad shape, but 
work for you night and day without cessation.” I thought 
that a very clever answer for a young man who had just 
le tt school, 








Subscriptions Flow In. 

i, C. Fischer tendered a subscription of $500 from 
W. M. Ritter and one for a similar amount from him- 
self. - 

For a time the meeting had something of the char- 
acter of a session of the members of a financially em- 
barassed echureh endeavoring to raise the overdue 
salary of the pastor. Lewis Doster passed the tam- 
bourine, assisted by a corps of charming lassies. Mr. 
Wilms’ exhortations caused some of the brethren to 
add their offerings to the general fund. At the close 
of the ‘‘collection’’ subscriptions aggregating $3,000 
were announced. 


Duty of All Members. 

‘*What Should the Association Expect of Its Mem- 
bers?’’ was the subject treated by A. J. Gahagan, of 
the Loomis-Hart Manufacturing Company, in part as 
given: 

The Hardwood Manufacturers’ Association should expect 
of its members active and hearty codperation in all the 
legitimate work of the association. In many ways hard- 
wood lumber manufacturers can be of mutual interest to 
each other in an individual way, but the benefits that they 
can confer on the association may be increased largely by 
cobperative methods. 

The association cannot be of material benefit to its mem- 
bers unless the members themselves will take an active and 
hearty interest in the work of the association. One of the 
greatest benefits that the members derive from the associa- 
tion work is through the departments “For Sale’ and 
“Wants” that are so thoroughly looked after by the secre- 
tary of the association and his assistant. 

Through this means the association members are placed 
in communication with those who have stock for sale and 
those who have stock for sale are likewise placed in touch 
with those who are in the market to buy; then again 
another benefit comes as a result of the statistics which the 
association is able to furnish to its members. 


Members Must Supply Information. 


The department of statistics cannot be made anywhere 
near complete or perfect unless the members will carefully 
and systematically furnish the secretary's office with reports 
of stock on hand. If the individual members of the asso- 
ciation expect to obtain benefits by reason of the organiza- 
tion they must be willing to return to the association such 
information as they may possess that, when compiled, will 


be of material benefit not only to the association as a whole 
but to each member of it. 

The association should likewise expect of its members 
attendance, at least at the annual meetings. A more nearly 
cooperative spirit is prevalent now in all prominent busi- 
ness lines than has ever existed at any time in the past. 
Business people are learning to have more confidence in 
each other. I believe a promise or a statement made by a 
business man today can be more thoroughly relied upon 
than one made at any time in the recent history of our 
country. ‘This condition grows out of a development of the 
principles of integrity as well as educated methods of con- 
ducting business. 


Users of Shady Methods Are Getting Scarce. 


The man who expects to succeed in business in this 
enlightened age must do business in harmony with the 
principles of the Golden Rule.  Disreputable or dishonest 
methods will not bring about success in business and it is a 
very gratifying thing in connection with the lumber inter- 
ests of the country that not so many lumber sharks are 
drawing upon the resources of the saw mills and lumber- 
men as there were a few years back. ‘They are being 
weeded out. Their methods are being condemned by every 
honest man associated with the lumber business. Through 
the codperative methods of the association every member 
who makes any effort to post himself can keep pretty 
thoroughly in touch with the supply and demand for his 
products. In this way each holder of lumber can nearly 
always tell what he ought to get for it. 

I think one of the most commendable features in connec- 
tion with the Hardwood Manufacturers’ Association is the 
fact that through its executive officers it tells its members 
what their lumber is worth. With this information before 
the individual if he sells his products for less than their 
market value he does it of his own volition and is the loser. 

Another thing that the members of the association should 
do is when they load and ship lumber they should give 
good, honest grade. That will save the necessity of the 
buyer at the other end of the line finding fault with the 
lumber or rejecting it; but where a member ships lumber 
graded according to the rules of the association and it is 
refused at the other end of the line he ought not to 
compromise until an association inspector has gone and 
regraded it and found that a mistake had been made in the 
methods of grading at the shipping point. It is a very 
easy thing for a sharp buyer who is not very scrupulous 
as to his methods to say that a carload of lumber is not 
up to grade, and if he can get it cut a dollar a thousand 
and make $10 or $15 he thinks he is ahead that much. 
This method of making money off of the lumber shippers 
ought not to be tolerated except when it is found by 
reinspection that the shipper was in the wrong. 


Membership Worth Its Cost. 


Whatever is worth having is worth paying for. If the 
individual members of the association derive benefits by 
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reason of the membership they should report promptly each 
month to the secretary the amount of their shipments the 
former month and send with the report their check for 
their association dues. 

There is not a single member of the association who 
will not get full benefit for every dollar he pays in, provided 
he will put himself in position to take advantage of the 
benefits his membership offers him. 5 

All of us appreciate the growing scarcity of timber. ‘The 
standing timber problem is one that does not present very 
encouraging prospects to the lumberman. I can think of 
no industry that is so prominent as the lumber business 
that demands at this time more careful management and the 
application of twentieth century business methods in its 
conduct. 

The association has been of great benefit to its members 
and there has been no time in its history when its members 
were in position to derive greater benefits from its operation 
than at this time. The organization has been fortunate in 
having at its head and on its executive board the best 
lumber talent in the country. They have faithfully filled 
their offices and their unselfish work has I am sure been 
highly appreciated by everyone taking a real interest in the 
work of the association. 

If in the future we shall be so fortunate as to have the 
two principal offices filled by as capable men as Mr. Ritter 
and Mr. Vansant and Secretary Doster we may count our- 
selves following the leadership of men who will give us the 
best service possible to obtain. 





Important Questions Discussed. 


Questions pertaining to the manner in which grades 
should be made, how claims for allowances should be 
handled, terms of sale ete., were discussed briefly, 
these matters having been suggested by the papers 
read. 

Value of Statistics. 


F. W. Fry was asked to read a paper prepared by 
W. W. Dings, who was unable tg attend the meeting. 
Mr. Dings had been assigned as a subject ‘‘ Value of 
Statistics to the Producer,’’ which he treated in an 
able manner as indicated by the reproduced article; 


It would appear no more than reasonable to assume that, 
to the manufacturer of lumber, accurate information as to 
the demand for and current prices on such material as he 
markets, together with statistics showing the amount of 
stock held by others, the probable supply of logs and the 
general conditions obtaining throughout the producing terri- 
tory, must of necessity be limited in value only in proportion 


to the accuracy with which this information is placed 
betore him. 

From the office of the secretary of this association are 
issued from time to time various bulletins pertaining to 
these subjects the value of which will be discussed briefly 
in this address, 


Where the Lumber Goes. 


_ The matter of building conditions is treated each month 
in a concise manner, showing the number of buildings in 
course of construction in the large cities throughout the 
United States, their value in dollars and comparative fig- 
ures with the last season. 

This information should be of great interest and value 
to the manufacturer of lumber as showing the prosperity of 
the country reflected in the amount of construction, the 
points of greatest activity and the current consumption of 
building material. 

The semimonthly bulletins giving stock for sale and stock 
wanted by members are worthy of careful attention. These 
show items of stock which manufacturers, by reason of 
overproduction or from various other causes, are desirous 
of selling, and a careful study of the offerings frequently 
will disclose a general surplus of some particular item or 
items and manutacturers are thereby enabled to regulate to 
some extent at least the placing of a still larger amount of 
similar stock on the market. It will often be a decisive 
argument for the selling of the particular kind or grade of 
material or the holding of it for better prices, as the judg- 
ment of the manufacturer may dictate. 

Lumber offered through the bulletins may not infrequently 
be secured by members to apply on orders which they may 
have, and thus accomplish a twofold purpose—atfording 
an opportunity to handle an increased amount of stock, 
and the maintaining of current prices to the consumer. 

Stock wanted, as a general rule, will indicate to the mill- 
man the particular items which are in demand and should 
influence him to hold out for prices which his knowledge 
of the business would suggest as being commensurate. Items 
appearing under this heading may be of great interest to 
parties with such stock for sale, as affording them an oppor- 
tunity for disposing of surplus lumber without the necessity 
of advertising or cutting prices. 









A Practical Lumber Exchange. 


This department of statistics may be correctly termed a 
lumber exchange, and the fact that it is conducted through 
the medium of the mails should not render it the less valu- 
able or effective. Attention is directed to the fact that 
these bulletins are sent out twice each month, which will 
be changed to weekly issues when conditions shall justify 
the increase. 

Market conditions are reported to members at regular 
intervals and the information covering the various divisions 
und subdivisions of the lumber industry is interesting and 
valuable. 

But it is not suflicient that the producer be acquainted 
with the demand for his commodity only; he should have 
full and reliable information as to the amount of lumber 
on hand at the various mills, the quantity of logs available 
and the conditions surrounding the manufacture of lumber. 
These last may be general or confined to one locality, relate 
to a specific line of manufacture or to a particular wood, 
but in this day of substitutes the effect of a shortage in 
production of one line must be felt, at least indirectly, in 
others. 

Starting with the log supply, we are given condensed 
information, compiled from reports made to the secretary 
by individual manufacturers as to the logs available and 
the prospects for future supply. ‘There are but few manu 
facturers to whom this point is not of vital concern, for, given 
an abundant supply of logs, one of the most difficult prob- 
lems confronting the saw mill man is solved. Circumstances 
beyond human control enter very largely into the manufac- 
turing of lumber and, while no amount of statistics can 
change conditions, reliable information covering the visible 
supply of logs, tides and other means of delivery to manu- 
facturing points is of such importance that no wideawake 
manufacturer can afford to ignore it. 

Stocks on hand would appear to be a matter second only 
in importance to that of demand. 

To have before one, on one or two pages, this informa- 
tion compiled from individual reports is to be in possession 
of facts which cannot but be of great value. At a glance 
is seen the amount of lumber in pile and comparative fig- 
ures showing the increase or decrease in each and every 
wood. What manufacturer would not be willing to lend his 
aid to the making of this report a full and complete one? 
and who is there among us that would not consider himself 
repaid a thousand fold for the amount of time and trouble 
expended upon his individual statement? 








Commercial Agency Information. 


Another matter which may not, on first thought, appear 
to be included under the topic of statistics is a point which 
is of such general concern to those engaged in the selling 
of lumber that it may not be considered out of place to 
mention it here. 

Members of this association receive at frequent intervals 
inquiry blanks relating to the jobbing and consuming trade. 
These inquiries cover the manner of payment, settlement 
according to agreement, deductions and other points with 
which all engaged in the lumber business are painfully 
familiar. 

There are, it is asserted, some lumbermen who are so 
fortunate or talented as never to be placed, under any 
circumstances, in the position where a claim is made; or, 
if it be made, it is not allowed. The secret of conducting 
a business of any magnitude without being compelled to 
make concessions, at least occasionally, has been so carefully 
guarded that the majority of us undoubtedly will feel an 
interest in lending our aid toward the suppression of the 
chronic kicker. 

In few manufacturing businesses is the product sold on 
the buyer's inspection, count and terms, but there is no 
saw mill man who has not been forced, at some time, to 
allow a purchaser to make deductions which were arbitrary 
and unjust. 

The credit rating reports issued by this association are 
unique, in so far as the information is based on the actual 
dealings of members and covers recent transactions. Any 
one of us can obtain from the standard mercantile agencies 
a report as to the financial standing of any concern, but 
this is not sufficient. We are vitally interested in knowing 
how the yardman or the consumer treats the manufacturer 
who ships the lumber not only as to payment but with 
particular regard to the matter of claims. 

It is our duty as well as our privilege to contribute our 
experience to this important work, bearing in mind the fact 
that the greater the number of replies the more valuable 
will be the results. 

To all of this and these let us now resolve to give our 
earnest support, that the statistical work so ably conducted 
by our secretary and his assistants may keep pace_ with 
what has been accomplished in other lines by the Hardwood 
Manufacturers’ Association. 


The sentiments expressed were greeted with ap- 
plause. 

Next in order was an address by J. K. Williams, of 
the Williams-Haas Lumber Company, who prefaced 
his address with the statement that many of the mat- 
ters he had attempted to treat had been covered in a 
more able manner in the reports of the officers. Extra 
calls for space this week make it impossible to print 
this paper. 
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General Outlook for 1906. 
Otto Lachmund, of the Bacon-Nolan Hardwood Com- 


pany, Chicago, drew a brilliant picture of the trade 
outlook for 1906. That his conclusions were based on 
substantial grounds is shown by the subject matter of 
the address: 


Statistics covering every quarter of our fair land tell of 
a year of marvelous prosperity in all lines of industrial 
activity. Never has the farm wealth of the country 
equaled that of 1905, the total value of crops, according to 
Secretary Wilson, being $6,415,000,000. During the last 
year, he says, farm products employed in manufactures were 
valued at $2,679,000,000. These industries employed 2,154,- 
OVO persons and a capital of $4,132,000,000. This was 
when such a yield by Mother Earth would have resulted 
in demoralization of prices. Not many years ago farmers 
in the west used their corn for fuel, so cheap had it 
become; but so prosperous is our country now, so great 
the absorbing and buying power of our people, that it is 
safe to say the tiller of the soil today gets the Lest 
average prices for the products of his land and labor ever 
before obtained. 








Some Stupendous Figures. 


In the production of iron the past year exceeded that of 
the best previous record by over 5,000,000 tons and the 
increase, it is stated, exceeds the total output of the coun- 
try twenty years ago. 

The railways have been taxed to their utmost to move the 
products of the soil, forests and mines, and as they have 
found their equipment entirely inadequate have placed 
orders for thousands of cars, which in itself will give an 
enormous impetus to the business of saw and iron mills. 
Irom all the larger centers of the country as well as from 
hundreds of smaller manufacturing and distributing points 
come assurances of the most positive kind as to the won- 
derful prosperity of the past year and the optimistic out- 
look for the one just entered upon. Many of these points 
report that the demand for lumber of all kinds has been 
for some time much greater than the supply. Mills of the 
coast and those of the north and south have been and are 
even now—at a season when in ordinary times shipments 
have been pretty near a standstill—flooded with orders and 
inquiries; while many of them are hundreds of cars behind 
in their deliveries. A sign of the times is the many offers 
by large buyers for large quantities of oak and other hard- 
woods to be cut for future delivery, an evidence that they 
are believers in the stability of present prices, to say the 
least. In the south many mills have been hampered by 
excessive rains, causing a considerable reduction in the 
expected cut and consequent shortage of stock. ‘The ques- 
tion in 1906 will not be how to produce business but rather 
how to properly take care of what is offered. Why, under 
these conditions, some manufacturers of oak have not en- 
tirely gotten over the habit of giving away their commodity 
it is hard to tell. Some of us may occasionally have a 
little more of this item or that than we think we should 
carry which we call “surplus stock’ and immediately we 
make an effort to rid ourselves of it, regardless of price. 
Common oak has been sold in Chicago as late as within the 
last ninety da $27 less. Today there is no trouble 
in getting $2 for it, while some manufacturers 
are holding the .50, little caring whether they sell 
at that figure even. So, brethren, if any of us are weak- 
kneed, let’s brace up. The man who does not make “hay 
while the sun shines’ has no one to blame but himself. 
In times of depression we are sometimes forced to let the 
other fellow set the price for us; but he who does not get 
what’s coming to him when everybody is able and, _per- 
force, Willing to pay, is not deserving of sympathy. With 
present conditions of trade and the roseate promise for the 
future there is no such thing as “surplus stock.” The man 
who thinks he has it should regard himself as in luck—it 
will be worth more money. Permit me here to make refer- 
ence to a practice that, I think, has had much to do with 
the instability of hardwood prices. I mean salting of 
vrades. It is an indefensible practice which ought to be 
frowned down by every reputable manufacturer. 


The Great Central Market. 


Chicago, one of if not the largest consumer of lumber in 
ihe country, has handled a larger quantity of all kinds of 
woods than in former years and at a very material increase 
in prices. It is claimed that the equivalent of more than 
forty-seven miles of buildings, at a cost of about $62,000,- 
000, was erected during 1905, a record equaled only once 
and that during the boom of 1892. One of our most 
reliable and conservative dailies puts it aptly and tersely: 
“The phenomenal increase in the volume of business in 
1905 pushes Chicago into the new year like a runner at 
high speed. The unspent momentum of one great business 
vear sets the pace for another.” While this is made 
applicable to Chicago, a glance at our great lumber jour- 
nals, which have with persistent zeal secured for the benefit 
of their readers accurate reports from every state of our 
Union as to lumber conditions especially, would lead us to 
say that 1905 pushes our whole glorious country into the 
new year like a runner at record speed.” - 

No one product stands out more prominently a beneficiary 
of these conditions than that of lumber for 6. How can 
anvone doubt that 1906 will equal—yes, surpass—its great 
predecessor? If there is a cloud anywhere to darken its 
prospects the naked eye fails to see it and we shall be toe 
busy, too prosperous, to hunt for it through a spyglass. 
















S. Leiberman, of Nashville, moved that a vote of 
thinks be tendered the gentlemen who had prepared 
ind delivered the able addresses. The response was 
hearty, emphatic and affirmative. 

Secretary Doster’s Remarks. 

A member suggested that under the head of ‘‘Gen- 
eral business’? it might be wise to secure expressions 
from all present as to their experiences during 1905 and 
expectations for 1906. This motion was instantly fol- 
lowed by eries of ‘‘Doster!’’ ‘‘Doster!’’ and in re- 
sponse Lewis Doster, of the W. M. Ritter Lumber Com- 
pany, said: 

When I was on the other side I studied conditions pretty 
thoroughly, having occasion to travel on the continent and 
in England and Scotland. I never saw such a change. of 
sentiment as has occurred in the last six months. This 
improvement has been a surprise to all. Many buyers who 
have heard of the buyer’s paradise on this side have had 
cause lately to change their minds. I know of buyers who 
are coming over and they not only are wanting to contract 
for new stock but want some of their old contracts filled. 
I realize why these people cannot get lumber; much of 
iheir difficulties is due to their management after the lumber 
reaches the other side. 

The Foreign Consignment Evil. 

When I was secretary of this association we developed a 
letter to the trade in regard to shipments of lumber on 
consignment to European markets. On this side there was 
and is a sentiment against it. European buyers who visit 
this country say they do not want lumber on consignment ; 
they have written the shippers not to send their stocks 
abroad in this manner, but despite these warnings a great 
many shipments on consignment have been made. 1 visited 
a number of points to which these consignments had been 
shipped and I found out what charges are made by the 
commission merchants for handling this stock. I will not 
attempt explicit statements on this point, as the data I 
collected are not now available. My trunks could not be 
gotten through in time for this meeting. I will say, how- 
ever, that charges were made on every possible movement 


of the lumber, so that when returns were made the shipper 
owed the commission man money. I found from talks with 
large consumers that this character of Lusiness_ interfered 
with the satisfactory conduct of their affairs. I hope the 
association will publish a strong protest against this class 
of business. 

I also investigated and found that when consignments 
are received it is necessary to force that lumber on the 
market and this makes the lumbermen use a great many 
unfair methods. I was advised and asked, if I returned in 
time for this meeting, to place before it my knowledge of 
the consignment business and the fact that it was not 
wanted on the other side. Conditions in this country are 
such that no manufacturer need resort to consignments in 
order to find buyers for his lumber. Plenty of foreign buy- 
ers want it and will buy it on ec. i. f. terms, on regular 
methods of grading and measurements, and that is the only 
way the business can be handled satisfactorily. 

Industry Reviving Abroad. 

A general reaction has taken place in conditions over 
there. In cotton districts they are building mills for the 
first time in many years. I did not know there was so 
much cotton grown until I had visited the cotton markets 
at Manchester and Liverpool and saw it coming in. 

In closing Mr. Doster referred to the changes in 
the policies of England and the fact that business men 
as a rule thought this change would operate to improve 
trade generally and that all were working toward that 
end. 

The remainder of the afternoon session was devoted 
to discussions of questions pertaining to the work of 
the association, this part being executive. 

The convention then adjourned for the day. 


THE LAST SESSION. 


Important committee work delayed the opening of the 
convention, which was called to order at 11:15 a. m. 

An address by W. F. Biederman, of the National Lum- 
ber Manufacturers’ Association, St. Louis, Mo., on the 
credit rating book being issued by that body, was the 
first matter to occupy the attention of the convention. 
Mr. Biederman outlined the manner in which this work 
was compiled and told of its value to lumber manufac- 
turers. He gave the terms on which members of the 
Southern Lumber Manufacturers’ Association were 
securing the book and told in a general way how other 
manufacturers could secure it. In conclusion he said: 


This matter will be brought up at the meeting of the 
National Lumber Manufacturers’ Association and each 
affiliated organization is requested to have a committee there 
empowered to act. This matter probably will be given more 
thought here when you adopt your terms of sale. 

President Vansant—-I see present this morning one of 
our most distinguished members, Dr. C. A. Schenck, of 
Asheville, N. C., and trust he will favor us with a talk. 


Business Men’s Forestry. 


Dr. Schenck is a rapid speaker, hence the only claim 
made is that the following version of his address is in 
line with the thought of the speaker’s ideas, though 
given in address form. 


I am sorry not to have had the pleasure of attending yes 
terday’s session. I know a little of what was going on. 
We had a special session here last night—Mr. Fischer, Mr. 
Wilms, myself and some others. What was it we de- 
cided to sell our oak for, $200 or $300 a thousand? It was 
not long ago—it was 1:30 in the morning, but I really 
forget what the figure was. [Laughter.] 

It seems to be the fate of foresters to be late. I some- 
times am afraid it is too late to begin. You cannot begin 
mining when the mine is exhausted; you cannot begin milk- 
ing a cow when the cow has been killed and you cannot 
begin to practice forestry after the forests are gone. I 
ought not to preach forestry, because I practice it myseif. 
We have made a wonderful showing at Biltmore, but much 
of its greatness is due to the increase in timber values. 
bank on the steady and continued increase in stumpage 
prices. Tell me of any man who has ever lost money who 
put his faith in the future value of timber. I think that 
on the whole the great fortunes of lumbermen have been 
made by buying timber and holding it. The timber has 
brought great profits to its owners. I am not in the con- 
fidence of Mr. Weyerhaeuser, but I know he has made his 
money by buying when no one else wanted to buy and by 
holding on to his stumpage until prices went soaring. 

Recently I was in the Georgian bay district in company 
with John R. Booth, who now is 78 years old. In an after- 
dinner talk he related some of his experiences. He started 
with nothing except energy, industry and ability. When 
he bought his limits everybody laughed at him. He bought 
them after the best white pine had been cut. I am _ in- 
formed he is rated at $40,000,000. Much of his wealth has 
been made by the increase in the value of timber. It seems 
to me from the experience of his and other men that money 
placed in stumpage as an investment due to the increase of 
stumpage prices is mighty well placed. We have been bold- 
ing on to our stumpage as tight as we could and we have 
made no mistake. It does not make much difference to 
Mr. Vanderbilt whether he gets a million or two more or 
less, but I am trying to make the most out of it. 

The chances for improvement in the hardwood business 
are much better than in any other business with which I 
ever came into contact. I am sorry I am a poor beggar my- 
self. If I were not I would put my money into hardwood 
timber. We here in the south of the United States hold 
the bulk of the good hardwoods not only of the United 
States but of the world, Other timber exporting countries 
are softwood countries. There is only one other country in 
the world that is capable of exporting oak. That is Slavo- 
nia. Slavonia oak is a fine quality, equal to or better than 
the best from any other source. But there is only a little 
of it. 

Manchuria may have poplar and oak, but if it comes on 
the market someone must pay the freight bill. You can 
imagine it will be high—the freight charge to bring timber 
from Manchuria to this country. 

Again, what about the demand? Imagine! There is no 
hardwood in Canada; there is no hardwood on the prairies 
nor west of the prairies. Those sections will show the 
most rapid development in the future. They will require our 
hardwoods at a time when hardwoods are mighty scarce. If 
you own any stumpage, gentlemen, hold on to it, because it 
is the best investment you ever made—and if you do not 
own any hardwood stumpage buy it as quickly as you can. 
[Laughter and applause.] 

I think forestry from this standpoint will appeal to you. 
It is forestry in a business sense and in dollars and cents. 
We want to have from a patriotic standpoint the best kind 
of forestry. In this country of the stars and stripes and 
bus'ness no occupation that does not pay has any birth- 
right. It sometimes is hard for us, I realize, to apply 
patriotism to our own business interests. We give to Cesar 
what is Cwsar’s, we give to the gods what is the gods’ and 
we give to our families what belongs to our families. How 
to make the subdivision we must leave for personal decision, 
but it seems to me that here patriotism comes into contact 
with our business interests. Nothing has ever been done 
by the state or nation for forestry. Tell me of another 
industry that has not been fostered by the commonwealth! 










In mining? How has it been developed except by protec- 
tive tariff? Manufacture, agriculture—all have ‘been as- 
sisted. For forestry alone, which is a sort of agriculture, 
absolutely nothing has been done, 


Eliminate Fires and Taxes. 

The practice of forestry would appeal to you much more 
Strongly if it were safer; safer from fires and squatters ; 
and if the commonwealth. made some concession in taxes. 
By these two means our commonwealth can encourage for- 
estry or can kill it and it seems to me that by these two 
causes the very life of forestry is controlled. It is in dollars 
and cents I would speak to you. Take it as a second growth 
proposition and I haven't much faith in it. I think in a 
primeval growth there is great opportunity, but the possi- 
bilities of second growth seem to be mighty poor. In a 
second growth proposition you must protect the timber from 
fires and squatters for many years before you will get any 
interest on your investment. Second growth forestry does 
not seem to be that enticing speculation into which I’ would 
put my dollars and cents. The time may come in thirty, 
forty or fifty years from now when such opportunity will 
exist, but the chances are not as good by far as is the bust- 
ness chance of banking on first growth. 

We are doing a little bit of planting at Biltmore, as you 
know. We have never done it out in the woods, but only on 
tracts very close to the market, where you can sell anything 
the size of a pencil. On these abandoned fields we plant 
white pine, oak, chestnut etc., but this is an investment I 
would make in the backwoods where there is danger from 
fires. Fires do not come every year and you may keep them 
out for a long time and then see the results of your labors 
swept away in a few hours. If you want to have a for- 
estry dealing in second growth then, gentlemen, you must 
get protection for that second growth; without this protec- 
tection it is a hard job to raise a second growth of timber. 
Under present conditions I would as soon think of planting 
wheat on the streets of Louisville as of planting white oak, 
ee or poplar on a tract that continuously is subject to 
ires, 

You know that a large number of forestry schools have 
sprung up in this country. It is unfortunate that the same 
conditions prevail here that obtained in Germany 100 years 
ago. There the botanist taught forestry and the doctors 
and economists taught forestry. Do you think their teaching 
advanced forestry in the least? That their schools turned 
out well equipped technical men, capable of taking charge 
and assisting in lumbering operations? What we need in 
this country is technical men who above all are lumbermen. 
Inasmuch as forestry consists in the utilization of timber it 
seems to me we need forestry schools which give a_ tech- 











nical, practical training above everything else. I try to 
have such a school at Biltmore, really the first school of 
forestry in this country. I try to keep the boys contin- 


ually within sound of the mill and teach them so they get 
into the swing of the lumber business. My boys must be 
above all lumbermen and I think they will be better lum 
bermen than I am. [Applause and laughter.] I did not 
have the advantage of being born in this country and I 
spent nine of the first ten years of my life here in getting 
rid of European impressions which misled me. It seems 
to me many schools in this country are following in the 
rut and copying the mistakes of the foresters of the old 
world. Of the many schools here I believe Yale stands fore- 
most because it is the best endowed, but there is no one 
connected with it who has had charge of logging operations. 
‘They ali deal with it from the standpoint of the car window 
observer. That seems to be the great drawback. 


Chair of Forestry Recommended. 

I Jearned that you raised something like $3,000 to endow 
a chair of practical lumbering at Yale University. I want 
to commend this movement because without this practical 
knowledge you will not be able to use any of the Yale boys 
in your woods. 

I have just returned from atténding a meeting of the 
Canadian Forestry Association at Ottawa. There you meet 
the lumbermen of that country who are taking a vital in- 
terest in shaping its forestry policy. In the past it has 
never been my pleasure to see at any of the forestry con- 
ventions in this country an attendance of the lumbermen, 
unless you count me a lumberman. [Laughter.] There is 
a meeting in Washington now and you won't find any lum- 
bermen there except some bluestocking; theorists, dreamers 
and society women who “dearly love that elm tree.” 
[Laughter.] In Canada it is exactly the opposite. There 
it is the big lumbermen who attend the forestry meetings. 
They are trying to carve out a policy that is patriotic. I 
wish I could persuade all of you to become members of the 
United States Forestry Association and could rid it of the 
Utopian views held by those who now guide its affairs. 

What is the use of raising trees unless you can make 
money out of them? Senator Edwards said recently that 
every forestry school should have a large tract of forest 
nearby with pulp mills, saw mills and tannic acid plant and 
all sorts of operations which go with the forest. 


Fit the Remedy to the Disease. 

When you are sick do you send for a doctor who has 
never had hospital experience and never practiced his pro- 
fession? When you engage in mining do you call in some 
one who knows about it in the abstract only and when you 
begin lumbering operations do you send for a scientific for- 
est expert? Never. That is not the class of men you want. 
Senator Edwards had before him fifty-two letters from Yale 
graduates asking for jobs and he wrote stating he could 
not give them employment. That seems to be the condition 
which prevails now in our forest schools. We are educating 
silviculturists. We are educating foresters but we are not 
educating lumbermen. * s ; 

This is my life’s work: it is my delight and I want to 
put it on a practical footing. I do not want you to endow 
a chair at Biltmore, because I hold that chair myself; and 
if you will send me your boys I will make good lumbermen 
out of them. 

Routine Business Resumed. 

John B. Ransom, of Nashville, moved that a vote of 
thanks be given the Louisville and New Albany lumber 
men for their proffered entertainment. 

Assistant Secretary Burchette read the report of the 
finance committee approving the secretary’s and treas- 
urer’s reports. 

F. C. Fisher offered a motion referring the number 
of changes in grading rules, which had been advocated, 
back to the original committee which made the rules 
that are now being used, of which R. H. Vansant was 
chairman, with request that the committee get together 
again at its convenience and take up this question, every 
member to be notified and to submit whatever change 
he considered necessary. This motion prevailed. 

The report of the committee on prices of poplar and 
basswood was read by the chairman and approved. It 
is given: 

Your committee on prices of poplar and basswood have 
carefully considered the present business conditions of the 
country, as well as the supply of lumber now in the yards 
of the manufacturers and dealers and logs in sight that 
will be available in the near future. We believe that con- 
servative action on the part of this association will best 
serve the interests of all engaged in the manufacture or 
sale of lumber. We therefore recommend that $45 for inch 
firsts and seconds poplar and $34 for inch firsts and seconds 
basswood, f. o. b. Ohio river points, the association should 
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adopt, and for the other grades and dimensions the follow 


























in chedule of prices be adopted: 
ROUGH WIDE STOCK, 
Panel and 
Fille K NESS Width No.l No. 2. 
. neh eck 16 25 S47.00 
ineh 24 to 27 52.00 
in 2S und up 62.00 ee 
1 ineh 24° to OT 64.00 $50.00 
1 ine IS to 23 54.00 : 
1} oineh 2S and up 74.00 E 
Vo. 1 No. 2 No. 3 
Select, Saps com., com., con., 
land 2, Gineh , inch pinch finch Sineh 
te 7 to and and and and and 
SESS pinch wider wide) wider, wider, wider. 
S237 sBo S30 S24 $16 $12 
\ $2 Py BP 26 1s 1 
1 i ‘ H 29 1G 
l 17 3 38 18 
1 17 os +0 1S 
2 1S 2) rs) . LS 
mh i4 Ss oe 
i 28 sass 
| > 1G ” a4 
POPLAR SQUARES 
fand 2. Common land 2. Common 
ix S16 SG a* & S37 S47 
‘ AD tu fox : nt i) 
Ove aD) $0) | 10x10... Ree 2 53 
‘XT ” Ye) eee sa, TA o7 
Inch Poplar Box Boards. 
- . $38 113 to 17 inches. sou 
Poplar Patent or Drop Siding. 
No.l Vo. 2 
Wipril No. I Nelects, common, Contmeaon 
6 tehes S41 Si $27 S20 
» ined . 40 1s) 
t ineh aH) oe 25 Ls 
Poplar Ceiling. 
Vo.l No. 2 
Poin SIONS Now com MO, COMMON, 
\ | >and © ineh . sv S16 SIZ 
Ne, 4 nnd © ineh 24 30 15 
a a >and © inch 24 mW) 
». 4, 0 and © inch a6 pt | 
Is 1S 5, 4. 5 and 6 inch ; re | r$i | 
Poplar Partition. 
Nowt No. 2 
DIMENSIONS No. 1. COMLHLON. CONMLHLOR, 
ond, O and 6 ineh $27 $2: 
x4 rand © ineh a the tH] 
Xd, 5 and 6 inch ‘ oO ~ 
| lux t > and © i) on 
Poplar Dimension Strips. 
No. 1 Vo. 2 
Si No. f Neleets commoil, COntnton, 
ined 1 ine 42 S2o Si 
ind GO ineh 14 oe 4 | 
7 oaamd = oS ineh 1G 3) 1 23 
Oand 10> ineh 1S 1 oo 2. 
Tt and 2 ineh : | a bo st 


Poplar Moldings. 
Under FP ineh, TO percent off; 1 to 8 inches, 65 percent 
Wy and over 3 inches, 60 percent National list. 
Special Range of Widths on Poplar Rough Work. 


kor wide run of stock add to prices of random widths, 7 
n ind up poplar, first and second grades only : 

Tnder {-ineh, same as miscellaneous widths; 10 to 17 
inch, inclusive, $3 extra; 9 to IL inch, inclusive, $2 extra; 
12 to 17 inch, inclusive, 85 extra; 18 to 20 inch, inclusive, 
st) extra 

For specitie widths add to random widths, 7-inch and up, 


st and second grades only 
lO ineh wide, add S2; 16-inch wide, add $0; 22-inch wide, 
dd S1S Ivineh wide, add S85; S-inch wide, add S14; 
‘f-ineh wide, add S20; 14-inch wide, add $7; 20-inch wide, 
dd S16. 
For stock all 16 feet, add $3; resawing, SL extra For 
ek all 14 feet, add $3: kiln drying, $2 extra. For stock 
lt and 16 feet, add S2; bundling, SL extra. Surfacing, one 
two sides, SL extra 


The report ot the committee on cottonwood values 
Vis adopted as read: 











1 t firsts and seconds, 6-ineh and up 

t-4 firsts and seconds, 6 to 12...... 

4 firsts and seconds, 13 and up 

tt box | as, 8 to 12 

t4 hox boards, 13 to 17.... xe Bk (ie ners ae 1d @iaC Re SUAS 

t4 No. L common.. aceere _ 

t+ No common. . aaa Mia Rim ares 
ov L1,-ineh add $2 to above prices. 
For Lls-ineh add $3 to above prices 
hor 2-inch add S4 to above prices, 
Based on 10-cent rate to Chicago. 


The recommendations of the committee on gum in 
vard to values on gum and grading rules were adopted 
separate lv. 
Permanent Grading Committee. 

\ verbal report was submitted by the chairman of the 
committee on cherry, walnut and other woods, as fol- 

We did not go into the matter very thoroughly. The con 
ensus of opinion was that we would recommend no change 
in prices and that changes in rules would be submitted to 
t committee for consideration. While it may be a_ little 
previous to submit this suggestion I would say that the 
hominating committee considered this matter carefully and 
ecommends a regular and permanent committee on grading 
les Men thrown together for a few hours we do not 

ieve are able to sift the questions thoroughly and to ree 
ommend changes of value in the brief time at their disposal, 

ln compliance with this recommendation a committee 
on grades consisting of R. H. Vansant, W. M. Ritter, 
M,C. Fischer, W. H. Dawkins and J. W. Love was ap- 
pomted, 

J. W. Love, reporting for the oak, ash and chestnut 
grading rule committee, referred the slight changes sug 
vested to the general committee on grades. 


Dimension Price List. 
I. Lz Davis, chairman of the committee on dimension 
stock, submitted a report which is given here: 


We your committee appointed on inspection and valuation 
ot dimension hardwood wish to report that the time given 
us is entirely too short to allow us to come to a definiie 
understanding in regard to either values or inspection. 

So far we have been able by comparison of prices being 
obtained by our best manufacturers, and a comparison of 
the relative value of this stock as compared with the grades 
of lumber which must necessarily be used to obtain the 
stock to evolve the foilowing list of prices, which we think 
could be cbtained for this stock in the present condition of 
the market : . 

Wagon stock, oak or hickory bolsters, 3x4, 4 feet and 
ROGE 2 SHEMGS BUG MIRON 6 < 60-0. 6.50.0 65s cbt eed oa $40 
34 x4% to 44; 












Oak or ash tongues, forest timber............. 
oxt and 514x414, 6-foot hickory axles.... 
3$14x4% to 5x6 hickory axles........... 

2x4 to 244x414 10 and 12 foot oak reaches 





uxt to 24x44 10 and 12 foot hickory reaches..... 80 
oe ee rae 70 
TT eT ere 75 





The above prices are for green stock f. 0. b. Ohio ‘river 
points. 
Plain Oak Chair Stock. 









Bed CO-BUS, TO 0O Be DAGON, 0 vv cc cc ctccecseses ieee 
IxLl to ee ert reek Pine camer reece Benet 30 
1x1 to 2 > to 40 inches...... 5 carataerente le ceyatasbr a eae eens 35 
Ixl to 2 oS re ere ie ee 40 
PE (Cee Ce EO: Oe TOR gaint sie adie so loo 010 0 6:0 :0 0b 018l6 5V 


Chair Seats. 
1x5 to 5, 9 to 20 inches, $35; same size, 21 to 30 inches, 
Chair Backs. 


Quartered 
red oak, 


Quartered 
white oak. 








ix 2, 16 to 26 inches sow eee $28 
Ix 3, 16 to 26 inches 30 
Ix 4, 16 46 inches 44 
ix 5, 26 inches 40 
ix 6, 26 inches. 46 
ly %, 26 inches. 5 bre ee ‘ Dt 
bx 'S, 36 MAOMORs 60656 80 a) 60 
ix 3, 26 SSS eee cvek WOO 64 
Ixlo, 16 EE ORO ore ai: 6S 
Ix11, 16 See sla ae 72 
tZ, 16 to 26 tmchkes.........cccss Savane) ae 65 


These prices are based f. 0. b. Ohio river points on dry 
stock cut to the exact size and lengths, and on the assump- 
tion that the grade on the stock is such that the manufac- 
turer can use it for his purpose without waste. 

We desire to explain that we have not had sufficient time 
to go into this matter deeply enough to make the report 
and recommend it for final action to this body, but would 
suggest that this report be referred back to a committee to 
investigate and develop and carry their information to a 
meeting of the people who are interested in dimension stock 
who expect to convene in Cincinnati February 21 and 22.) That 
your committee if so appointed be instructed to consult with 
these dimension people as to the advisability, practicability 
and the good results that would be obtained by this associa- 
tion establishing a dimension department and taking in as 
full members subject to all of the rules and conditions of 
the association as it is now organized these manufacturers 
of dimension stock, with the understanding that if the plan 
seems to the best interest of all this association will receive 
such members and establish a department as suggested. 


A Report of a Committee on Grading. 
We beg to report that we recommend no change in 
the present grading rules for soft elm and soft maple. 


> 





Values. 

We recommend the following prices on log run 
maple; f. 0. b. Ohio river points, taking 19-cent rate 
to New York and 10-cent rate to Chicago: 

l-inch, $20; 114, $22; 114, $22; 2-inch, 
soft elm, log run, as follows: 

l-inch, 00; 14, $23.50; 1144, $23.50; 2-ineh, 


0, 


and in 








PP edee 
We tind as regards birch, roek elm and beech that 
the representation in the association is so small that 
we do not reel justified in suggesting any price for 
these woods, 

Gum Values. 

We recommend the following schedule of prices for red 
gum which we believe represents as nearly as possible the 
present selling value of this wood : 

Cairo or Thebes. Memphis. 





*-inch 1 and 2 red.. P ere er S16.50 S16.50 
lb ad 2 san, %...... atatneien eee 11.50 10.50 
% red COMMON... ....00. ee omisceeee deOcae 

7h. Dec COMMON, cc.cc cone ee ase nc orks v.00 

% 1 and 2 ON ERA eet eer rock a eer arenas meee 2050 A 
Be. i A A ks cals oan 660% ret Rt we 14.00 ¢ 

K% red COMMON........26. : 2.f 
1, No. 1 common 10.75 
*% 1 and 2 red....... 23.00 
ie i RMI A INS 5 Sg acu. crerar 4 ade 4 aneceawracee ME a 15.00 
5 red cOMMOR....65%.. c E 14.00 


*% No. 1 common.... 
ee fg Rae 
*% 1 and 2 sap.... 

*% red common...... 
*%) No. 1 common... 





OS ee ee ie Shade 20.000 
DRC F OMS BAD ok oes c eeceis : 1S.50 
Inch box boards, S to 12 Ree eer 20.00 
Inch box boards, 13 to 17 inch cece. ae 25.00 
BRCM POR: COMBO aio. a: 503020 cise S00 0's A 17.00 
REE Ot 2 REN 5 wea a tain de cen es Swe s Dee 14.50 
Inch No. 2 common......... eG ove le 11.50 
Se TAO: SS COMIN. kc ele cis cs cena 10.00 O00 


For 114, inch add $1 and for 144 add $2 per thousand on 
1 and 2 red and $1.50 on 1 and 2 sap, red conimon and 
No. 1 common over price 6-inch. pM 

For 2-inech add 85 on 1 and 2 red and $2.50 on 1 and 2 
sap and red common over price of inch. 

Add 50 cents to these prices for all bundling and sten- 
ciling. 





Nominating Committee Reports. 
The report of the nominating committee was then 
called for and in response J. W. Love said: 


When Twas appointed on this committee IT was given to un 
derstand absolutely that the present incumbent would not serve 
further and with that information pumped into my head 
and with the conviction that he would not change his ideas 
the committee met this morning and after thoroughly con 
vassing the situation report for vice president J. B. Ransom 
and for treasurer F.C. Fischer. For members of the execu 
tive committee we would recommend W. M. Ritter, Clinton 
Crane, Ro M. Carrier, F.C. Fischer and R. H. Vansant. 

For president we recommend a man whom we believe will 
be acceptable to you all, William Wilms, of Chicago. 

The report of the nominating committee was adopted 
us read and the officers selected were declared 
elected. 

Retiring President Vansart sefore T leave the chair I 
desire to return my sincere thanks for the hearty, loyal and 
continuous support T have received from the members and 
officers of this association. T bespeak for Mr. Wilms, and 
| believe vou will give him, the same loyal support you have 
given me and also that vou will find him better equipped 
to conduct yeur business for you. 

President Wilms Speaks. 

Upon assuming the chair Mr. Wilms said: 

Gentlemen of the association: In having this great honor 
thrust upon me I realize the duties that go with the honor 
and in being introduced by Mr. Vansant to you as the new 
president of this association I wish to say to you that it 
shall be my aim at all times and under all circumstances to 
preside at both executive and open sessions in justice to 


every one of its members. Taking the presidency of this 
association places a nian so that he must realize that his 
personal interests are subservient to the good of its mem- 
bers. In taking the chair today it shall be my aim to con- 
tinue along the lines in which this association has been 
conducted by our retiring president, Mr. Vansant, and his 
ndministration, his methods and his fairness and the spirir 
ef equity which have been demonstrated throughout the time 
of his occupancy shall be the guiding light and the principle 
upon which I shall try to serve you to the best of my ability 
ond to the best of the light that is given me. Gentlemen, 
what is your further pleasure? 
For Courtesies Shown. 

It was moved by J. K. Williams that a vote of ap- 
preciation and thanks be given to the retiring presi- 
dent for the very pleasant and just manner in which 
he had presided at the meetings. This met with the 
approval of everyone present. In acknowledgment 
Mr. Vansant said: 

I hardly have words to express my thanks for your kind 
ness and tor the assistance you have been to me since [ have 
been your president. No one knows who has not been in 
that position the amount of labor required. This apprecia 
tion doubly pays me for all my efforts. 

A motion was offered that the committee on dimen- 
sion stock be continued to carry on its work. It pre: 
viiled. 

A vote of thanks was given to the other officers 
and to the board of directors of the asosciation. Lewis 
Doster was asked to respond for the officers and direc 
tors and aid so in a neat speech which was received 
with applause. John B. Ransom said he wanted to 
thank the association for the compliment of being 
elected vice president. 

A motien that a committee be appointed to formu- 
late rules governing terms of sale and inspection pre- 
vailed. 

Kk. L. Davis announced the time of the informal 
dinner which the lumbermen of Louisville and New 
Albany were giving the visitors and extended an in- 
vitation for all manufacturers of dimension stock to 
be in attendance at the meeting in Cincinnati Febru- 
ary 21 and 22, 

Pick the Right Men. 

_F. C. Fischer—The selection of your vice presidents and 
directors is a matter of a great deal of importance to the 
work of this association and I would direct your attention 
to the necessity of picking out representative men in each 
section—those who can influence new membership. These 
men should be able to work in harmony with the president 
and secretary toward the end suggested. 

The committee appointed to formulate terms of 
sale was then announced consisting of 8. Lieberman, 
R. M. Carrier and E. A. Lang. 

IX. C. Fischer—The National Lumber Manufacturers’ Asso 
ciation has up this question of terms of sale. [ would urge 
this committee to support the action of the National associa 
tion, which will make the terms of all manufacturers of 
this country uniform not only in hardwoods but everything 
else and give us the support we could not secure in any 
other manner. 

President Wilms emphasized Mr. Fischer’s recom 
mendation in regard to the care which should be 
exercised in seleeting vice presidents, 

R. Hf. Vansant moved that the thanks of the asso 
ciation be tendered the management of the Galt house 
for the uniformly liberal treatment the members had 
received, I. C. Fiseher introduced the resolution 
legalizing the merging of the two sessions in one, 

Chairman Lieberman of the committee on sales re 
ported as follows: 

‘Terms: 2 pereent in ten days, 1 percent in thirty days 
or sixty days, all on net amount, from date of invoice. 

Inspection: Our lumber is inspected according to the rules 
of the Hardwood Manufacturers’ Association of the United 
States and all quotations are based thereon. <A copy of 
the rules will be cheerfully furnished on application. In 
case of dispute on grades it is to be reinspected by the 
Ilardwood Manufacturers’ Association of the United States, 
which shall be final. 

The above is to appear on all stationery and all quota 
tions. 

Terms were discussed somewhat at length and the 
necessity for printing them on all stationery used such 
us quotations, letterheads and invoices, was empha 
sized, 

Some delay oceurred in the selection of vice presi- 
dents, it being decided eventually to proceed with 
caution and to make announcements later as the state 
officers were chosen. 

This econeluded the deliberations of the fourth an- 
nual meeting of the Hardwood Manufacturers’ Asso- 
ciation of the United States and upon motion the con- 
vention adjourned. 


THE BANQUET. 


Louisville’s famed hospitality found opportunity to 
manifest itself during the stay of the lumbermen in that 
attractive city by the great Ohio. An informal dinner 
was tendered the visitors, being sandwiched in between 
the close of the afternoon session Wednesday and the 
hour at which many of the lumbermen left for their 
trains. One of the peculiar features of this convention 
was that the invitation voiced by the imported train 
caller from Nashville was accepted with greater alacrity 
than had previous announcements to take part in the 
convention proceedings. Members and visitors had found 
no difheulty in entering the convention room at any time, 
but something approaching a jam occurred near the 
doors where hats and wraps were checked. 

Kk. L. Davis, of E. L. Davis & Co., Louisville, acting 
on behalf of the lumbermen of that city and New AI- 
bany, Ind., was master of ceremonies and also toast- 
master, introducing first an oyster cocktail, which was 
listened to with great respect. He observed minutely 


the expeditious manner in which the contents of the 
glasses were transferred to a convenient receptacle and 
then in a convincing manner introduced the next course. 
which consisted of a gentleman—rather a newspaper 
man—surnamed Ford, who was instructed to entertain the 
guests during the interval between courses. 
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Welcomed by an Orator. 

Mr. Ford complimented the diners on the patient man- 
ner in which they bore the interruption and promised to 
‘‘make it short.’’? It was not entirely clear to his mind 
why he had been selected to speak for Louisville 
and he intimated that the city was not living up to its 
reputation for hospitality. He told a part of all he 
didn’t know about the lumber business and occasionally 
mentioned such things as stumpage, board measure, and 
other expresisons because he thought they could be 
worked in approjwiately from time to time. 

Mr. Ford violated one of the fundamental rules of the 
Amalgamated Lumber Convention Reporters’ Associated 
Union by referring to the part the shingle had played 
in his early education. For this reason no further men- 
tion can be made of his story. He referred to the fa- 
cility with which the people of this country associate 
themselves, particularly those engaged in like lines of 
work, saying: ‘* Where three men are gathered together 
there you will always find a president, a vice president 
and a seecretary.’’ He said he did not like to welcome 
and speed guests in one breath. Before closing he in- 
structed lumbermen how to conduct their business, saying 
that when they cut one tree there was a chance for 
another tree to grow in its place unless the lumbermen 
were guilty of the crimes charged against them. He 
took his seat amid wild applause and the appearance of 
the bouillon, 

Fourth Course. 

After satisfactory disposition had been made of the 
chicken extract in cups Mr. Davis introduced A. EK. Nor- 
man, of the Norman Lumber Company, Louisville, who 
was instructed to tell the members of the association why 
the annual meeting should always be held in that city. 
Mr. Norman said: 


My first reason why you should continue to come to Louis 
ville and hold your meetings here is because we want you 
to come, The reason why we want you to come is because 
we know this to be the most representative body of men 
ever assembled in convention any place. [Applause. | 
furthermore, they have promulgated recently a set of rules 
for the inspection of lumber that are so fair and so easy to 
interpret that never can anyone repeat of this body of men 
issembled a comment [ once heard a traveler relate of a 
ventleman who inquired of a boy as to the location of his 
father. The boy said his father was on the other side of the 
field feeding the hogs, but that the traveler could readily 
distinguish the father because he wore a hat and clothes. 

Why should you come to Louisville and make it the per- 
uanent place for holding your meetings’ Because we are 
the head of the hardwood business in the United States 
We are within one night's ride of St. Louis and Chicago 
ind within half of that time of Memphis, Cincinnati, Nash 
ville and also West Virginia, and this thoroughly demon 
trates that we are the center of the hardwood industry of 
he United States. There is one other reason why you 
should want to come to Louisville and that is because Louis 
ville is the metropolis of the state whose daughters are 
airer than the roseate hues of the morning dawn, whose 
iorses are faster than the wind and whose liquors are so 
ure as to make intemperance a virtue. 

We want you to come again and we will treat you many 
imes better than we have on this occasion. We regret we 

ive not had opportunity to treat you as we would have 

ked. One of the reasons why we want you to come is to 
ive us an opportunity to redeem ourselves. We expect you 

» be bere at the next annual meeting. [Applause. ] 


Not an Apologist. 


Ik. L. Davis—It would not be well to lay too much stress 
pon our regret, as we did have knowledge of your con 
mplated visit. Mr. Norman says we were not warned you 
ere coming. We were warned but not prepared. I am 
‘ing to give Mr. Love, of Nashville, an opportunity to tell 
sa why you should go to his city, and I will give him one 
inute to do it in. 


From a Nashville Gentleman. 


John W. Love—I think you have taken snap judgment on 
« Really, I do not know why the lumbermen should 
eet in Nashville. I think they might just as well come 
re. We have a few attractions, of course; one of them 
the weather. At the meeting last year we had people 
m the sunny south, the frozen north, the wild and wooly 
st and the effete east. In the morning we had sunshine, 
fore noon snow and we mixed up the remainder of the 
y in pretty good shape so as to give all of them the kind 
ey liked. Nashville is the home of Jackson, Jim Baird 
d several other celebrities and there are a few other 
ings down there to see. If you will come Mr. Lieberman 
| tell you what kind of lumber sap selects are. 
Gentlemen, I cannot get started in one minute. I will 
se by saying we certainly appreciate your kind attention 
vs here and I think we will come to Louisville a while 
d then go to Nashville only to relieve Louisville. If you 
come we will do the best we can to entertain you. 
i. L. Davis—I do not agree with Mr. Love in what he 
said. The lumbermen of Louisville do not want this 
ivention to stop coming. We want you to keep on coming 
| while we cannot furnish the variety of attractions they 


can we are a great deal steadier and what we start in with 
we end up with. 


One Whom They All Love. 

The next man is known to you all and has done as much 
or more for the association than any other man connected 
with it. Ile has served it ever since it started. 

Mr. Davis related the incident of a man who retired 
from busy life and having nothing else to do laid down 
and died. He said, however, this did not apply in the 
present case, as more work was expected of the retiring 
president, R. H. Vansant, than in the past. In response 
Mr. Vansant said: 

I teel we should offer Louisville and the lumbermen of 
Louisville a yote of thanks and appreciation. The secre 
taries and myself, being Kentuckians, did not think it neces 
sary to notify these people you were coming because they 
ure ever ready to receive and entertain guests. 

I appreciate the remarks of Mr. Davis and I hope I still 
shall be able to do whatever is in my power for the associa 
tion. I feel a little bit lonely, as any man would who until 
au few hours ago was at the head of such an organization as 
ours. IT want to thank you all for your support and the 
lumbermen of this city for their entertainment. 

At this point, in ‘order to insure the appearance of 
this report in the current issue of the LUMBERMAN, its 
representative was obliged to leave the banquet hurriedly 
to catch the Monon train bound north. 


THE ATTENDANCE. 


Stuart A. Allen, C., Hk. & D. Ry. Co., Cincinnati, Ohio 

J. C. Burchette, acting secretary Hardwood Manufaciur 
ers’ Association, Columbus, Ohio. 
B. Benson, Louisville. 
2. Berger, M. H. Dawkins Lumber Company, Ash 








W. EF. Biederman, National Lumber Manufacturers’ Asso 

ciation, St. Louis, Mo. 
Kk. Bacon, Bacon-Nolan Hardwood Co., Memphis, Tenn 

Auton Bruckon, Anton Bruckon, Evansville, Ind. 

William Burke, Crawford, McGregor & Cranby Co., Day 
tou, Ohno. 

Cc. W. Burt, Burt & Brabb Lumber Co., Ford, Ky. 
, arr, Barr-Holaday Lumber Co., Greentield, Ohio 

: erry, Louisville. 
William ©. Ballard, Louisville. 
t. M. Carrier, Carrier Lumber & Manufacturing Co., Sai 
dis, Miss. 

«. M. Clarke, Swann-Day Lumber Co., Clay City, Ky 

C. M. Crawford, Yellow Poplar Lumber Co., Coal Grove, 
(thio, 

Clinton Crane, C. Crane & Co., Cincinnati, Ohio. 
A. W. Campbell, Phelps, Ky. 
3. To J. Christman, fullerton-Powell Hardwood Lumber 
Co., South Bend, Ind. 

S. N. Crowell, Tunica, Miss. 

W. J. Cude, Kimmins, Tenn. 

IF. BB. Cockrell, Chicago 

Floyd Day, Sweun-Day Lumber Co., Clay City, Ky 

W. S. Darnell, Ll. M. Darnell & Sons, Memphis, Tenn 

W. If. Dvawkins, W. EL. Dawkins Lumber Co., Ashland, Ky 

Il. EX Dubois, Interstate Despatch, Cincinnati, Ohio 

©. Direks, Askins & Dircks Lumber Co., Union City, 
‘Tenn. 

\ 








£45 


. Kk. Delaney, Kentucky Lumber Co., Burnside, Ky 
J. KE. Davis, k. L. Davis & Co., Louisville. 

G. A. Dwiggins, Fountain City, Ind. 

Edward L. Davis, E. L. Davis & Co., Louisville. 

IF. C. Fischer, Yellow Voplar Lumber Co., Coal Grove, 
Ohio. 

Thomas W. Fry, C. F. Luehrmann Hardwood Lumber C« 
St. Louis. 

«. EK. Fisher, Fisher Bros., Louisville. 

Frank KF. Fee, Newark, Ohio. 

G. Db. Fellows, G. D. Fellows Lumber Co., Racine, Wis 

«, 1. Fridman, Fridman Lumber Co, New Richmond, Ohi 
rahagan, Loomis & Llart Manufacturing Co., Chat 
i Tenn. 
J. G. Gamble, Louisville. 
W. HL. Greble, Three States Lumber Co., Memphis, Tenn 
W. A. Gilchrist, Three States Lumber Co., Memphis, Tenn 
N. Gvodman, Lronton Lumber Co., Lronton, Ohio. 
M. F. Greene, Lavidson-Benedict Lumber Co., Nashville, 
‘Tenn. 

Levi C. Goode, E. K. Lumber Co., Cincinnati, Ohio. 

G. W. Ilartzell, Dayton, Ohio. 

J. M. Hodges, Bowling Green, Ky. 

J. ID. Iughes. J. D. Hughes Lumber Co., High Bridge, Ky. 

J. V. Hill, Hardwood Manufacturers’ Association, Colum 
bus, Ohio. 

Gi. S. Hill, Vestal Lumber & Manufacturing Co., Knoxville, 
Tenn. 

A. Z. Haas, Williams-Haas Lumber Co., Fayetteville, Tenn. 

W. A. Hoyt, C. 1. Hoyt & Co.; Pekin, Ind. 

Hl. (. Hlossafous, Dayton, Ohio. 

Il. L. Heaton, Hardwood Manufacturers’ Association, 
Columbus, Ohio. 

Ss. W. Jayne, 
Columbus, Ohio. 

A. Johnson, Pennington Lumber Co., Pennington Gap, Va. 

J. W. Kitchen, Vansant, Kitchen & Co., Ashland, Ky. 

Albert W. Kampf. Board of Trade, Louisville. 

I. E. Kline, Louisville Veneer Works, Louisville. 

Cc. H. Cramer, C. & W. Cramer Co., Richmond, Ind. 

Kk. A. Lang, Paepcke-Leicht Lumber Co., Memphis, Tenn. 

I. B. Little, Litthe Lumber Co., St. Louis. 

Otto Lachmund, Bacon-Nolan Hardwood Co., Chicago. 

S. Lieberman, Lieberman, Loveman & O’Brien, Nashville, 
Tenn. 





Hardwood Manufacturers’ Association, 
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John W. Love, Love, Boyd & Co., Nashville, Tenn 
J. W. Mayhew, W. M. Ritter Lumber Co., Columbus, Ohio 
kd Maphet, Logan & Maphet Lumber Co., Knoxville, Tenn 
Edward Morgan, B. & O. R. R. Co., Louisville. 
A. J. McCausland, W. E. Kelley & Co., Chicago. 
W. A. McLean, Wood Mosaic Flooring Co., New Albany, 
Ind. 
Owen Moffatt, Moffatt-Bowman Lumber Co., Madison, Ind 
Ralph May, May, Thompson & Thayer, Evansville, Ind 
Frank May, May, Thompson & Thayer, Evansville 
W. B. Morgan, Anderson-Tully Co., Memphis, Tenn 
W. Il. Nigh, Nigh Lumber Co., Ironton, Ohio. 
J. I. Northrup, Louisa, Ky 
A. k. Norman, Norman Lumber Co., Louisville. 
R. If. Orff, Ohio River Saw Mill Co., Louisville 
Karl Palmer, Ferguson & Palmer, Paducah, Ky 
Van B. Verrine, lerrine-Armstrong Co., Fort Wayne, Ind 
I. M. Platter, North Vernon Pump & L. Co., North Vet 
non, Ind. 
«. G. Powell, Fullerton Powell Hardwood L. Co., South 
tend, Ind. 
Theodore Plummer, Plummer Lumber Co., St. Louis 
«(. F. Rial, Paepeke-Leicht Lumber Co., Memphis, Tenn 
Iloward Rule, Himmelberger-larrison Lumber Co., More 
house, Mo. 
" M. Ritter, W. M. Ritter Lumber Co., Columbus, Ohio 
W. J. Roberts, Kentucky River Poplar Co., Frankfort, Ky 
Gi. A. Roy, Roy Lumber Co., Nicholasville, Ky 
W. IL. Russe, Russe & Burgess, Memphis, Tenn 
John B. Ransom, John B. Ransom & Co., Nashville, Teun 
(. M. Rawlings, Cincinnati, Ohio. 
I), W. Roads, Leesburg, Ohio. 
Jolin M. Robertson, Robertson Company, New Albany, Ind. 
William Redman, Glasgow, Ky. 
Ek. W. Rhubesky, Louisville 
A. VP. Steele, Carrier Lumber & Manufacturing 
dis, Miss 
J. If. Shearer, Monticello, Ky. 
George Schmidt, Chicago Lumber & Coal Co., Chicago 
Kk. C. Schaeffer, Monticello, Ky 
«(. A. Schenck, Biltmore Forest School, Biltmore, N. ¢ 
J. V. Stimson, Huntingburg, Ind 
Ed Shippen, Louisville 
W. 1. Sturm, Bell & Coggeshall, Louisville 
J. B. Senier, Kentucky Saw Works, Louisville 
J. Crow Taylor, secretary Lumbermen’s Club, Louisvill 
Rk. LL. Thomas, Ford Lumber & 
Ford, Ky. 
Nathan Thayer, May. Thompson & Thayer, Evansville. Ind 
W. M. Thomas, W. M. Thomas Lumber Co., Ashland, Wy 
Rk. Hf. Vansant, president Hardwood Manufacturers’ Asso 
ciation, Ashland, Ky 
Robert Vestal, Vestal Lbr. & Mfg. Co.. Knoxville. Tenn 
William Wilms, Paepcke-Leicht Lumber Co., Chicago 
W. Rh. Vansant. W. R. Vansant Lumber Co., Ashland, Wy 
W. L. Watson, John W. Mahan Lumber Co., Mahan, W. Va 
Claude Wertz, Maley & Wertz. Evansville 
A. W. Wylie, M. D. Casey & Co., Chicago 
J. K. Williams, Williams-Haas Lumber Co., Fayetteville 
Tenn 
A. T. Williams. Williams-Haas Lumber Co., Fayetteville 
Daniel Wertz, Maley & Wertz, Evansville. Ind 
A. (. Webster, Huntsville Lumber Co., Huntsville. Ala 
I. V. Wyssbrod, EK. V. Wyssbrod & Co., Panola, Ky 
I. Young, Young & Cutsinger, Evansville, Ky 


Sal 





Manufacturing 





NEW ST. LOUIS SASH AND DOOR HOUSE. 


Sr. Louis, Mo., Jan. 17. 
heen aroused in the trade by the ineorporation of the 
Imse-Schilling Sash & Door Company. The incorporators 
and ofticers of the concern are Robert ©. Imse, presi 
dent and treasurer; William Lothman, formerly of the 
Lothman Cypress Lumber Company, of St. Louis, and 
the Foster-Lothman Mills, Oshkosh, Wis., vice presi 
dent; Edward Schilling, former manager of the St. 
Louis Sash & Door Works, secretary; F. P. Schilling 
and Thomas Newell, both of whom were salesmen fot 
the St. Louis Sash & Door Works. 

The Imse-Schilling Sash & Door Company will carry 
and job a full line of millwork ordinarily carried by 
wholesalers and probably manufacture certain items 
of odd work and hurry orders, Several advantageous 
locations are in view for a habitat for the concern, but 
hone has been selected. A decision will be reached 
within a few days. Much of the stock will be secured 
from the Foster-Lotiman Mills, noted for its goods of 
quality. 

Mr. Imse and Mr. Schilling are well known to the 
trade by reason of their having been in the employ of 
the old firm for sixteen years. They are hopetul of 
meeting with success because of the wide opportunities 
presented and anticipate being ready for business by 
February 15. 


Considerable interest has 


o 
ip 





THE RETAIL INSURANCE COMPANY’S REPORT. 


The financial statement of the Indiana Lumber Mu 
tual Insurance Company was not available at the time 
of the report made duri 
secretary, F. B. Fowler. The statement, however, was 
distributed among the members Wednesday morning 
and shows a most excellent condition of the company. 
It is as follows: 


Tuesday’s session by its 


o 
ig 


ASSETS 
Cash ip bank : wie 
First mortgage notes (5 to 6 percent) 
Indianapolis scheol bonds—market value 
Accrued interest .... ee — ‘ 
Net premiums in course of collection 
Contingent assets — ‘ 





fotal assets .. ; ; SHOG 22.70 


LIABILITIES 


Reported losses (unadjusted). ; R 50.00 
Net assets 2 SS00,TL7To 
Insurance in force $2.8S1.527.66 
Losses paid since organization : 111,288.15 
Dividends paid to policy holders in 1905 14,066.76 
Dividends paid to policy holders since organiza 
tion : , 811.48 
Present rate of dividend . : 25 percent 





———<er—rrn" 


The 30-stall roundhouse of the Intercolonial Railway 
Company, Truro, N. 8., is being equipped by the B. F. 
Sturtevant Company, Boston, Mass., with a complete 
heating and ventilating system especially designed for 
the rapid thawing out of engines. An induced draft 
apparatus is being furnished for the boiler plant. 
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MEMBERS OF THE UNION ASSOCIATION HOLD A BIG MEETING. 


Twenty-fourth Annual Session of Ohio, Pennsylvania, West Virginia and Kentucky Dealers—Gains Made 
in Membership—Railroad Rate Legislation Attracts Attention— Wholesalers 


CLEVELAND, Ottlo, Jan, 16.—A storm that bore all the 
earmarks of a young blizzard did not prevent one of 
the largest gatherings of delegates in the history of 
the organization or detract from their interest in the 
proceedings of the twenty-fourth annual convention of 
the Union Association of Lumber Dealers of Ohio, 
Pennsylvania, West Virginia and Kentucky, which 
opened today. The Colonial hotel was selected for the 
four in all, extending over Tuesday and 
Wednesday, and the hostelry was the headquarters of 
several hundred lumbermen, 

The unusually large attendance, the enthusiasm, the 
interest displayed and the vital questions taken up 
stamp the meeting as the most important held in re- 
cent years. The program arranged by the officers 
provided two general sessions for the first day and two 
executive sessions for the second day. The entertain- 
ment feature of the convention took place Tuesday 
evening under the auspices of the Cleveland lumber- 
men. They acquitted themselves most thoroughly as 
clever hosts by the royal festival provided for the 
delectation of their guests. 

The first session was in the nature of a formal gath- 
ering, the customary address of welcome being made 
and the reports of the several officers presented. The 
second session was taken up principally by the reading 
of two papers on mutual fire insurance and a particu- 
larly interesting paper on ‘*Unjust Railroad Rates and 
a Remedy.’’ The latter was discussed in its various 
phases by 8. S. King, secretary of the Dayton Lumber 


SOSSIONS, 





Ss. S. 


KING, OF DAYTON, OHIO: 
The VDresident-elect. 


& Manufacturing Company, of Dayton, Ohio, and 
evoked much applause from the delegates and was 
made a subject for action at the executive sessions, 


TUESDAY MORNING SESSION. 

The convention was called to order at 10 o’¢lock by 
President James Anderson, of Sidney, Ohio, at which 
hour about 150 delegates were seated in the conven- 
tion hall. C, H. Prescott, jr., president of the Cleve- 
land Lumber Dealers’ Association, welcomed the con- 
vention in the following remarks: 


Gentlemen, it affords me great pleasure to welcome you to 
our city. When I left my office this morning I thought I 
had memorized a clever speech, but I guess I have forgotten 
it. My forgetfulness reminds me of a story, however. A 
minister was met by one of his parishioners one morning 
and the dominie was asked if he did not occasionally forget 
his sermon and what he did under the circumstances. The 
xyood man was not abashed by the question and replied: 
“Well, I talk pious for a few minutes until I get my head.” 

We are interested in you gentlemen because many of 
you are our customers. Many changes have taken place in 
the last fifteen or twenty years, however, that have tended 
to improve the good feeling existing on both sides. When 
I first came here it was the custom for you to come here 
and examine the stocks carried, while in later years we 
have had to seek you. Conditions have changed greatly and 
now many customers buy largely in the southern markets 
and other markets. But that has not affected the cor- 
diality. I will welcome you to our several yards, for we 
look upon you with a friendly feeling and hope you do the 
same. 

In recent vears coiperation has come to the fore. Any- 
thing that interests the retailer should interest the whole- 
saler. I am greatly interested in the growth of association 
work. When I first came here the personnel of the trade 
hardly spoke a greeting and we would not think of walking 
through a neighbor's yard without an invitation. Neither 
would we think of exchanging a stock or price list. We 
now exchange lists and each man knows what stock the 
other has, It has been a great change and shows the good 
fellowship which now prevails. We feel that we are still 
close to our customers even if we do not see them as often 
as in the old days. Association work has not only been 
successful in the cities but in the smaller communities as 
well, and there is more harmony between competitors than 
ever before. You will receive a formal welcome to our 
city tonight from Mayor Johnson, but it gives me much 
pleasure to welcome you as a representative of the Cleve- 





as Hosts—Sessions in Detail. 





land fraternity as well as a member of the National Whole- 
sale Lumber Dealers’ Association. 

Response to the welcome was made by B. F. Whit- 
ney, secretary of the Toledo Retail Dealers’ Associ- 
ation. He said in part: 

I am glad to respond to Mr. Prescott’s welcome. Cleve- 
land is a great city, and the Union sociation comes here 
twenty-four years old, strong and virile. In union there 
is strength! No man is independent in this country of 
ours; we are interdependent on each other. As lumbermen 
we must be broadminded. If there is any broader education 
to be getten than that of lumbering I would like to know 
it. To deal in lumber today, handling stocks from every sec- 
tion of the country, we must needs know about the north, 
east, south and west and become cosmopolitan. It is in 
this business that we obtain a practical education. We 
are believers, I suppose, in Tom Johnson. We are, at least, 
in municipal ownership. We own the city. 


President Anderson’s Address. 


President Anderson then delivered his annual ad- 
dress, as follows: 





Gentlemen, this is the twenty-fourth annual convention of 
the Union Association of Lumber Dealers. It always gives 
me great pleasure to attend these conventions and exchange 
ideas and opinions with the “boys.” The past year was 
a very prosperous year. The one great event of the year 
was the advancement in the price of lumber, which has been 
very detrimental to the average retail dealer for the reason 
that by the time he disposed of the stock on hand, bought 
at a lower price, he had to replace it at about what he had 
sold his lumber for. This condition in trade is, as a rule, 
very unsatisfactory, and if there ever was a time that we 
should stand together as an association it is at the present. 

There never has been a period when it was so necessary 
for every retail dealer to get well acquainted and be on 
friendly terms with his immediate neighbor and competitor 
in the lumber business. I would advise that during this 
meeting every retail lumber dealer have a conference with 
his neighbor or competitor in business within his territory. 
It is a good time to be friendly and talk over the matter 
of lumber prices. 

In the near future we all will be loaded to the guards 
with large stocks of lumber at high prices, and for this 
reason it is very necessary for retail lumber dealers to be 
in close touch with each other. From present indications 
the price of lumber will reach its climax during 1906. 

Nothing else that we can do as retail lumbermen’ will 
protect our interests as well as to form ourselves into local 
organizations. These organizations do not necessarily need 
to be large and, in fact, often bring the best results if they 
comprise only the local dealers in your town or vicinity. 
This scheme I have been advocating for the last three years 
and it has worked to the mutual bénefit of a great many 
dealers in the Union's territory. These local retail clubs 
are formed all over the state and wherever they have held 
together they have been very beneficial to the parties be 
longing to them. The past year has been one of few griev 
ances, as the price of lumber has been so high and scarce 
that the wholesaler was satisfied with the legitimate trade: 
in fact, he could not supply the trade with all the lumber it 
demanded. 

In regard to our financial standing: One year ago our 
association was in debt $1,992.60; January 1, 1906, we 
were in debt only $840.63. We have increased our member- 
ship the last year but I must say nothing in comparison to 
what it should have been. Our association should have, ¢ 
the very least, 1.500 members in good standing. This is 
great problem with us and one that we should scrutinize 
with care. We have been handicapped the last two years 
on aecount of being so much in debt, but as we are now 
practically out of debt I think the time is ripe to increase 
our membership to 1.500 members in the next two years. 
In order to do this we will have to offer some inducement 
to the dealers in the territory whereby we can show that it 
will pay them to belong to our association. I therefore 
would suggest that our dues be reduced to $7.50 instead 
of $10 a year. 

















Proposes Insurance Department. 


I would also recommend that we form a lumbermen’s 
insurance association for the members belonging to the 
Union association only, and make the rate to them as cheap 
as it can possibly be carried. I was talking to a party in 
Chicago a few days ago who told me that the insurance 
rate for the northwest lumber dealers was being carried by 
a company. such as I have suggested, for about 60 to 75 
cents on the dollar. This is something that will teuch our 
finances and save us money. ‘There is no reason why we 
cannot band ourselves together and form a very strong in- 
surance organization which will protect us just as thor- 
oughly as the best stock companies in the land, and at the 
same time reduce our rate and relieve us from the monopoly. 

This scheme should not interfere with nor hurt our lum- 
bermen’s mutual, as none of us who carry insurance can 
get all we want from one company. All the associate or- 
ganizations of the country today are working along this 
scheme, as the hardware. grocery, drug men’s associations 
ete. They have formed their own insurance companies for 
protection at lower rates. 

Under this insurance scheme we should be able to get 
more lumber dealers in the Union's territory to belong to 
our association. At the same time the dues from so many 
members would pav the entire expense of carrying on the 
association work, also the insurance work. lurthermore, 
this would band us closer together and make our interests 
more mutual. We would have something tangible to show 
that it is a goed thing to belong to the Union association. 
This would save a déaler enough money to more than 
doubly pay his dues each year. Every member of the asso- 
ciation would be thoroughly in touch with each phase of 
the insurance end of it, as everything would be up for dis- 
cussion at our annual meetings, officers would be elected 
each year, the books would be properly audited and every 
one would be thoroughly satisfied with the management. 
In fact. it would not be a one man affair like some of the 
companies that are being manipulated along this line today, 
especially our large insurance companies. 

I would suggest that you give this insurance feature a 
good deal of thought during the day, so you will be thor- 
oughly prepared to discuss it in executive session tomorrow. 
I would suggest that at our executive session there will be 
no one admitted except members in good standing in the 
Tnion association, and that you procure tickets from the 
secretary today or tomorrow morning for admission to this 
session. I would also recommend that our association pass 
a resolution sustaining President Roosevelt's position in the 
Interstate Commerce rate question, one that interests us all 
and especially the common people, as it embodies a square 
deal for everybody. 


The Secretary’s Report. 

Seeretary Il. S. Adams was next called to give his 
report, as follows: 

The past year has been a very successful one in the his- 
tory of the association. In 1904 we had one active member 
in Toledo and one in Cleveland. ‘Today we have eleven out 
of twelve dealers in Toledu and practically the whole of the 
Cleveland trade afliliated with us. We received in 1905, in 
all, seventy-eight new members. During the same time we 
lost but eight members. Never in the history of the asso 
ciation have we had so large an increase in our membership 
in any one year, unless it be the year in which Mr. Edgerly 
was employed to solicit them. In that year we received 138 
new members. Even with the large increase of that year 
it is doubtful if the results were as beneficial as in the year 
just ended, for the association paid the solicitor more than 
half of the receipts in commissions and for expenses. In 
order to induce dealers to become members of the associa- 
tion promises were made which it was impossible to keep. 





The result was that but few of those thus secured remained 


as members more than a year. 

The increase in the membership in 1905 was largely vol 
untary, thus assuring a more permanent growth, and cost 
no commission, the whole amount received going into the 
treasury. The increase in the membership must not be 
measured in dollars and cents, however, as the influence in 
the future also must be considered. The type of members 
secured assures strong codperation and assistance from 
sources most helpful to this association and its members. 

The relations existing between the wholesale and retail 
trade have been moie friendly than in the past and the dif 
ferences, in the majority of cases, have been amicably ad 
justed. 

The relations between the bureau of information and this 
association have reached the same plane they occupied dur 
ing 1908 by the election of the secretary of this association 
to the presidency of the Secretaries’ Bureau of Information 
at the recent convention held in Chicago. 





Il. S. ADAMS, OF CHILLICOTITE, OHIO; 
Reélected Secretary. 


At the beginning of 1904 the association had an indebted 
ness of $5,500, in round figures. At the beginning of 1905 
the association had an indebtedness of $1,990, in round 
figures. At the beginning of 1906 it had an indebtedness o 
$340. This indicates that the indebtedness of the associa 
tion has been reduced in two years about $3,100. 

With practically no indebtedness, a strong increase in tl 
membership, a strengthening of trade relations and an eve! 
increasing regard for trade ethics it can be said truthfully 
that 1905 was a successful year. 

Finances, 

The financial report of Secretary Adams showed th 
total receipts in 1905 to have been $4,437.70 and th 
expenditures $4,350.33, leaving a balance in the hands 
of the treasurer of $84.37. The report of the treas 
urer, F. D. Torrence, was embodied in the secretary’ 
statement and the accounts were given as correct b) 
M. J. Bergin, chairman of the auditing committee. 


President’s Suggestions Discussed. 

Before the morning session was closed the several 
points made by President Anderson in his addres 
were taken up and discussed by the delegates. In tli 
matter of advancing prices by the wholesalers it was 
pointed out that the retailer had not the same advar 
tage of raising prices at a moment’s notice. He is 
forced by conditions to permit some time to elaps: 
before setting a higher figure on his stock. It was 
the opinion of several delegates that advances shoul: 
be made as speedily as those by the middlemen. A 
resolution was introduced for reference of the con 
mittee on resolutions to the effeet that the wholesalers 
should give notice of fifteen or twenty days of an 
advance in prices, : 

President Anderson said in reply to a query as 
the possibility of increasing the membership of t! 
association to 1,500 that there are 4,000 dealers in Ohio, 
Pennsylvania, West Virginia and Kentucky from 
which members could be drawn. He said the associ- 
ation has 449 members, an increase of 48 over those of 
1904. A motion to reduce the dues from $10 to $7.50 
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in accordance with the president’s recommendation 
did not prevail. The sentiment of the meeting was 
shown when hearty applause greeted the remark of 
one speaker: ‘‘If it is not worth $10 to belong to 
this association it is not worth $1.’’ Those who 
favored the reduction argued that a surplus was impol- 
itie and that lower dues would prove more attractive 
to prospective members. When the discussion became 
agitated a halt was called by the withdrawal of the 
resolution to cut down the dues. 

It was suggested that President Anderson appoint 
committees on insurance and railroad rate regulation 
to consider the questions and report at the executive 
sessions. A resolution creating the committees was 





JAMES J. MUNN, OF PITTSBURG, PA. ; 
Reélected Treasurer. 


dopted and later the followir committees were 


named: 


9 
1g 


Insurance—J. Elam Artz, Dayton, chairman; Henry 0, 
Norris, Newark; Joseph J. Knox, Columbus; J. J. Munn, 
Pittsburg; V. K. Dodge, Lexington. 

Railroads—F,, W. Cheney, Detiance, chairman; N. L. Vier 
on, Cincinnati; S. S. King, Dayton. 

TUESDAY AFTERNOON SESSION. 

Upon the reassembling of the delegates in the after- 
oon President Anderson announced these committee 
ppointments: 

Nominations—J. W. Smith, Portsmouth, chairman; Joseph 
\iurphy, Urbana; V. K. Dodge, Lexington. 

Resolutions—M. J. Bergin, Columbus, chairman; N. L. 
ierson, Cincinnati; W. S. Parker, Findlay. 
ylaws—J. A. Shade, Piqua, chairman ; 
ewark ; George M. Glass, Pittsburg. 

Insurance Experts Speak. 

Vice President James J. Munn, of Pittsburg, was 
iven the floor and read a report verifying the exam- 
nation of the books and securities of the Lumber- 

ent’s Mutual Insurance Company, of Mansfield. He 
as followed by the secretary of the company, W. H. 
egg, who read a paper entitled ‘‘Resume of Mutual 
‘ire Insuranee,’’ in which he reviewed the origin of 
utual insurance, its extension from the _ orig- 
nal marine risks, the recognition of the benefit 
of mutual insurance and its application to other lines. 
\nother speaker on mutual insurance was Henry C. 
luntington, jr., representing the Toledo Fire & Marine 
nsurance Company, of Sandusky. 


Archer C. Davis, 


An Interesting Railroad Paper. 

S. S. King, seeretary of the Dayton Lumber & Manu- 
icturing Company, Dayton, was introduced to the con- 
ntion by President Anderson and read a paper en- 
tled ‘*Unjust Railroad Rates and a Remedy,’’ which 
1 part was as follows: 

the fifty-ninth congress, now in session, has under con- 
eration three measures any one of which is of vital 
crtance to the American people. No measure, in the last 
ve of years, has been of more importance than any one 
the three. We regret that the subject allotted to this 
per permits consideration of only one of these laws. 

(he anti-injunction and the eight hour laws which the 
erican Federation of Labor is seeking to fasten upon 
eborn Americans are two of the most nefarious measures 
t ever were offered in congress and we cannot refrain 
m exhorting you to use all of the influence you can com- 
nd to defeat them; but when the most patriotic president 

ever graced the chief magistrate’s chair in his message 
congress on December 6, 1904, declared that “A com- 
ission should be vested with the power where a given rate 

been challenged and after a full hearing found to be 
easonable to decide, subject to judicial review, what 
ill be a reasonable rate to take its place; the ruling of 

commission to take effect immediately and to obtain 
less it is reversed by the court of review” it was then 
at the issue was squarely made as to unreasonable rail- 
ad rates and a remedy therefor. 

The speaker gave a resumé of the well known 
‘*2-eent advance’’ rate on yellow pine and its subse- 
quent litigation and continued: 
Vast Power of Railroads. 


The rate making power of the land, under the laws as they 
now exist, is where? With the railroads of course. The 
courts cannot interfere, the commission's orders are disre- 
carded and a rate once promulgated and properly published 
becomes legal and there is no escape for ‘Poor Jones,” who 
pays the bill. * * * ‘The railroads are vested with a 
tight of eminent domain and if your lumber yard or even 
your residence happens to be so located as to obstruct their 
Wishes in expanding their business they can pay you what 
it is worth and set you out of the way to start afresh and 
build up a new business at your leisure. Corporations pos- 
Sessed of special privileges should be subject to special re- 
Strictions, * * Can it be possible, when the law cre- 






ated the Interstate commission in 1887, that the emissaries 
of the roads made it inoperative? What is your opinion? 
If so, then we are again face to face with the gravest dan 
ger of whatever legislation may pass being made ineffective 
by the influence and pressure that will be brought to bear 
by the money power of the country. 


The Chicago Meeting. 

The continued advance in rates, the never ceasing changes 
of classification by advancing commodities to a higher class, 
the unreasonable demand that the shipper surrender abso- 
lutely all his rights guaranteed by the common laws of the 
state by requiring him to sign the so called uniform bill of 
lading and thereby release the carriers of all responsibility 
for damage or loss, or pay 20 percent in advanced freights 
practically as an insurance for safe delivery, have resulted 
in an uprising of the shippers and receivers of the country 
and the organization of associations for seif protection. 

Here Mr. King offered a brief history of the rail- 
road regulation conventions of October last in Chi- 
eago, and then said farther: 


A Chance for Legislation. 

Free passes, free mileage books, special rate freight 
transportation, need not like oil, grain and coal be con- 
verted into money to be used to corrupt the law making 
power of the land, for every man of influence uses a 
product of the railwé in its raw state—transportation. 

One of the most antie evils of the country to-day is 
the free transportation list, predominant in which are the 
legislator, the lawyer, the minister, the newspaper, all of 
whom have their special power and will be found in a 
majority of cases arrayed against the fare and freight pay- 
ing citizen who must pay his cash before he rides or re- 
ceives his freight after it has been transported. 

The Esch-Townsend bill, which contained the precise 
recommendation of the president, passed the house of the 
last congress by a vote of 325 to 17, but the railroads gath 
ered sufficient force to defeat the same in the senate at that 
session. 

On December 6, 1905, Mr. Townsend introduced in the 
house of representatives again house bill 4425 and on De- 
cember 19 Senator Dolliver introduced senate bill 2261. 
Both of these bills embody the recommendation made by the 
president. Senator Dolliver’s bill, however, has the indorse 
ment of President Roosevelt and it is satisfactory to the 
Interstate Commer« Commission and therein lies its best 
chances of success against the enormous odds pitted for its 
defeat. 

Cases innumerable can be cited where no excuse could be 
offered for the rate in effect. Why is it if a car of lumber 
be loaded at Ashland, Ky., for Cincinnati, is subject to a 
rate of 7 cents a hundred pounds, a car loaded at the 
same point for Dayton, Ohio, takes a rate of 11% cents; 
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while a car loaded at the same point for Columbus passes 
Cincinnati, is taken on through Dayton and 70 _ miles 
further to Columbus and yet takes a rate of 7 cents? The 
reason of course is the competition of another line direct 
from Ashland to Columbus. This is basing rates upon 
expediency and cannot be just. 


Weighing Methods Ludicrous. 

Let us take a look at the methods used for weighing your 
ears. Go if you please to the freight yards in your town, 
where is located the scales of the railroad, and you will see 
fifteen or twenty loaded cars coupled together with an 
engine hooked on, moving down the track. This train con- 
tains pig iron, coal, grain, lumber. The ground is covered 
with snow and ice. 

What is that fellow doing who stands down the track 
where is located the unsheltered scale? Why he is weigh- 
ing your car of lumber to see how much freight you are to 
pay. Yes, you say, but the train has not stopped. Oh, no, 
that is not necessary; that brakeman is an expert at the 
business; he can tell to the pound how much each of those 
cars weighs without stopping the train to lose time, it mat 
ters not how much snow or ice there is nor at what rate 
of speed the train is moving. 

Now is there a man in this room who believes he can do 
this? No; it matters not what your education is or 
how quick witted you may be, you know it cannot be 
done and how far from possible it is for that unfortunate 
whose education prevents him from rising above the posi- 
tion of brakeman. 

Your car has been weighed, the report turned into the 
agent’s office, the expense bill made up and_ presented 
to you. What do you do? Pay it of course without any 
question as to its correctness. Why? Because the shipper 
of that car of lumber pays the bill and it is no concern of 
yours how much freight there is on it. That is between 
the shipper and the railroad. The shipper presents his 
claim for overweight. The scales are absolutely correct, of 
course, and the car was properly weighed and his claim is 
even denied consideration. 

Now, gentlemen, this is a gross injustice to your shippers. 
In every lumber office in the territory covered by this asso- 
ciation there is, or should be at least, a schedule of weights 
of all the kinds of lumber that you handle. 

Insists on Car Reweighing. 

Before you pay the freight or at least before you unload 
that car of lumber you should see to it that you do not 
give the railroad more of the shipper’s money than it is 
entitled to collect. We know that the shipper is negligent 
in sending you a properly signed bill of lading and that you 
are not familiar with his rate into your place, but because 
he has not done his full duty—for there are cases where he 





cannot secure a bill of lading—there is no excuse why you 
should not protect him in the matter of weights. z 

It is not very diflicult to get correction in rate, but on 
weights it is seldom accomplished. 

Why should the manufacturers of lumber loan to the 
railroads an immense sum of money, much of which is 
never recovered? That part that is lost is taken into con- 
sideration when delivered prices are made you, so in the 
end you must stand it. 

There is nothing that you can do that will cost you so 
little time and no money as to see to it that the weights on 
your cars are looked after. That will be of more benefit to 
your shipper and indirectly a help to you, 

Insist upon the shipper putting on his invoice the weights 
and the amount of freight and when the railroad notifies 
you of the arrival of the car have him tell you the amount 
of the freight. If the weights given do not closely corre- 
spond with the amount shown by your invoice demand that 
the car be weighed again. 

Your shipper will soon learn that you will protect his 
interest and then he will take pleasure in making you the 
lowest price possible to secure your business, ‘ 


A Remedy Suggested. 

So much for the evil, now wherein lies the remedy ? 

As many of you may know, shippers have organized in 
many of the cities and a state organization has been 
formed as well. Those of you who heard C. B. Jenkins, 
then president of the Ohio Receivers & Shippers’ Associa- 
tion, at the Dayton meeting one year ago, will recall that 
he deplored the fact that the lumbermen were not properly 
represented in the association and consequently no conces- 
sions favoring the lumber traflic could be secured from the 
railroads. 

Early in 1905, when the state convention of the shippers’ 
association was held at Columbus, B. H. Whitney, represent- 
ing the lumbermen of Toledo, was made one of the executive 
committee and has served as well on what is known as the 
conference committee cf that association. The conference 
committee is one that mects in consultation with a similar 
committee of railroad officials to consider points of interest 
to the shipper. Owing to the fact that the lumbermen were 
duly and ably represented it resulted in securing 72 hours’ 
free time for unloading all closed cars of lumber. Possibly 
there are some of you who did not know this, but it is true 
nevertheless. 

The measure of influence that the shippers’ associations 
will have is the degree of support that they have from the 
individual shipper. You could not invest $5 of your money 
in anything that will bring you the same return that will 
come to yon from the amount paid for a membership in the 
state association. 

Every member of the Union Association of Lumber Deal- 
ers has an influence that can be made felt upon the law- 
making power of our country. It is conceded that those 
two iniquitous measures first mentioned in this paper, the 
Anti-Injunction and the Kight Hour Laws, have been de 
feated five successive years in congress by a single associa- 
tion of business men with a membership of less than 2,5 
by direct communication individually with congressmen and 
senators and by keeping everlastingly at it, giving them to 
understand that it was the wish of the individual in each 
case that these measures be defeated. 




















Bring Pressure on Lawmakers. 

If with a membership of 2,500 the influence of the 
American Federation of Labor can be successfully com- 
bated why cannot the membership of the affiliated retail 
lumber dealers, numbering many thousands, wield an in- 
fluence that will be farreaching in its effect? 

We predict that no otler measure can be taken up by 
this association that can bring so much good to the mem 
bership as this railroad rate regulation proposition, if 
pushed aggressively. 

The important step to Le taken now is to give your rep- 
resentative in congress to understand, by writing him a 
personal letter, that you favor the passage of Senator 
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Dolliver’s bill on rate regulation. Go to your neighbor and 
see that he understands the situation and that he, too, 
joins you in the fight. See to it that your town, your 
county has a shippers’ association. 

A resolution passed by an organization has its influence 
but personal letters in your own hand, short and to the 
point, of your own composition, will have ten times the 
weight. The remedy, gentlemen, is with you. Will you 
take advantage of it and do it now? 


President Anderson’s Experience. 

Mr. King’s paper made an impression on the dele- 
gates, as was evidenced by the prolonged applause ac- 
corded him as he took his seat. President Anderson, 
when the applause subsided, said: 


Secretary Adams and myself were delegates to the Baker 
Interstate Commerce Law conference at Chicago last fall. 
We received much literature saying we would not get free 
speech in the Bacon convention. When I reached the 
Auditorium Annex I found a very busy scene presented. In 
an office were fifteen or twenty girl typewriters at work, 
tables piled with literature, cigars in plenty and a host of 
men ready to greet one. I finally landed up against a rail- 
road attorney, who said “We'll have the liveliest conven- 
tion you ever saw: we'll pack the convention; we'll howl 
‘em down.” He said he had not had his clothes off for six 
weeks because he had been traveling among the boys giv- 
ing them the word. Our association stands with President 
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Roosevelt My experience in Chicago shows what the rail- 
roads of the country can do. 


Torrence 
about the 
roads by Ohio shippers. 

President Anderson suggested a resolution embody- 
ing Mr. King’s remarks be drawn up by a committee 
uppointed to consider the question. The resolution 
wis adopted, 


Treasurer supplemented Mr. King’s re- 


marks concessions obtained from the rail- 


(. PP. Mayer, of Allegheny, was accorded the floor 
and gave a hint as to a remedy for railroad ills by 
the coneerted action of the people. Ile said: 

Congress would not allow a bill detrimental to the rail 
reads to pass. The solution of the problem lies with the 
people direct So long as senators are sent, so long will 
Vou suffer In the people To see oa reform coming. The 
hieves and rebbers in cur senate all want you to vote for a 


certain thing: vote against it and you will be right. Let 
me congratulate you Ohioans on what you have accomplished, 
What we want is more thinking; if the people won't yote 
for partyism, then will come reform, 


What Ohio Shippers Gained. 


\ hint of what the shippers of Ohio sueeceeded in 


oing by their organization—the Ohio Shippers’ Asso- 
cintion—-was given by B. Fk. Whitney, of Toledo. He 
sued: 

We all know there is strength in combination. There 
are honest trusts. The Ohio Shippers’ Association repre- 
sents the shippers of the state. It gets an appeal without 
resorting to the courts, simply because it is strong. It 
started last vear conferences on questions of car service ete. 


fhe conference committee takes up the questions with a 
ommittee from the railroads and = results are obtained. 
One oof chese results was the allowance of seventy-two 
heurs for unloading bex cars We also established a con 
ference tratlic committee You all have had claims of $1, 
2, 83 or maybe S10. You give this claim to the local 
vent, he gives it to the general agent. You are told after 
® long lapse of time the claim is lost. You may get three 
or four copies. But the original probably has been pigeon- 
holed If yeu are a inember of the shippers’ association 
and cannot collect your claim you turn it over to the asso- 
ciation and do net wear yourseli out with your efforts. 
The railroads are endeavoring to make shippers believe 
that the proposed legislation authorizes the commission to 
act on all rates, to make an entire readjustment, as is done 
in foreign countries It is no such thing. What President 
Roosevell suggests is a commission with power to adjust 
to wrong rate For instance, if the rate is 12 cents and 
should be 6 cents, then the commission makes it 6 cents and 
that rate shall prevail until the courts dec.de it is wrong. 
Why have the railroads given the Ohio Shippers’ Associa 
tion certain concessions * Iecause they see we come to 


them as a claimant owe are 
in) individual 


shippers as a bedy and not as 


President Anderson proposed the convention extend 


a vote of thanks to Mr. Whitney as the representative 
of the lumbermen on the conference committee for the 
concession secured for the trade. The motion was ear- 
ried unanimously. 


\ discussion of the 
bers of the U 
the Ohio 


the Ohio mem- 
becoming members of 
Association followed. This re- 
sulted in the adoption of a resolution to ascertain the 
cost of such membership to 25, 50 or 100 lumbermen 


advisability of 
nion association 


Shippers’ 


admitted ina body. 


SECOND DAY’S SESSION. 


The morning 
tion on the 
\t the first 


hominations, 


and 


secone 


afternoon sessions of the eonven- 
dav, Wednes!v, were executive. 
session the reports (1 the committees on 


resolutions and constitution and by-laws 


were made. The remaining hours until noon were 
viven over to 2 general discussion of association mat- 
ters. 


The early part of the last session was taken up with 
the election of a president, vice president, treasurer 


und three directors. The choice for the executive 
officer for the coming vear of the association was Sid- 
nev Scott King, secretary of the Dayton Lumber & 


Manufacturing Company, 
Munn, of Alleghany, Pa., 
kK. D. Torrence, of 


Dayton, Ohio. James J. 
was reélected vice president ; 


Xenia, Ohio, was reélected treas- 
urer, and H. FL. Adams, of Chillicothe, Ohio, was re 
elected secretary. 

The three new directors elected were F. W. Cheney, 
of Defiance, Ohio, for distriet No. 1; John T. Seott, of 
Bridgeport, Ohio, for distriet No. 5, and A. A. Wilson, 
of Wheeling, W. Va., for district No. 8. The board of 


directors is composed of the three —— mentioned 
and M. J. Bergin, of Columbus, Ohio; J. A. Bernower, 
of Canton, Ohio; D. Snook, of Lockland, Ohio, and 
H. J. Ritter, of Tippecanoe City, Ohio. 

Before adjourning the convention passed a 
tion indorsing President 
rite legisintion. 


resolu- 


Roosevelt ’s stand for railroad 


Entertainment by Clevelandites. 


By invitation of the Cleveland dealers there was a 
gathering of S800 on 'Puesday evening at Gray’s 
armory to enjoy what was termed a German banquet, 
followed by vaudeville and other features. 


The first on the program was an address of wel- 


come by the mayor, Tom Johnson, who was greeted by 
the Hoo-Hoo yell. Mr, Johnson said it was unusual 
to have the talk so early in the evening, as by so 


doing the audience might be too eritical, while if it 
were later on anything would go. He had only one 
complaint to make regarding the lumber industry, 
namely, he objeeted to the Canadian tariff. He be- 
lieved in free trade in everything, in ideas, in ban- 


quets. Then Mr. Johnson slipped a cog by asserting 
that in his hehef the timber of the country is grow- 
ing twice as fast as it is being cut by the lumber- 


men. He hoped the banquet would be enjoyed and 
that all would come to Cleveland again, 

A response was made by L. N. Pierson, of Cinein- 
nati, who said that the lumbermen had come to the 
lid covered little town to rest. He wanted.to thank 


the mayor that he had permitted the lid to be slightly 
removed for a little while. Other cities were gov- 
erned every whit as well as Cleveland, but they had 
no Tom Johnson to keep them to the front. To ho:d 
them in line the iumbermen needed some such man as 
Mr. Johnson to dietate and to enforee his will. If 
Johnson would go into the lumber business he might 
become president of the Union association. The lum- 
ber trade, he said, needs to be better organized and 
now is the time to do it. He had gone over the list 
of members and had found no Tom Johnson, hence he 
would like to see the famous mayor president of the 
organization. 

Mr. Johnson, who had left the platform, mounted 
chair and said he wanted to remark that the lid was 
not on very tight, that it was only a wooden lid and 
that lumbermen ought to be able to get rid of that. 
Ile scored Pierson for intimating that he was a boss. 
Ile said this was the finest body of men he had ever 
welcomed to Cleveland—that he said the same thing 
to the last gathering he addressed. When the laugh 
had subsided he continued that the witticism was not 
original with him; that he stole it from the governor 
of Indiana, 

It was announced that there would be a few sur- 
prises by the Cleveland fraternity, which consisted 
principally in projecting upon a screen the portraits 
of some of the prominent men in the trade, sand- 
wiched with a few comie scenes and exclamations of 
humorous raillery. A telegram that purported to come 


from the editor of the AMERICAN LUMBERMAN an- 
nouneed that the Edward Hines Lumber Company 
had bought all the timber of Canada and obtained 


options on all in the United States. 
times larger than life of Met L. Saley, of the editorial 
staff of the paper, was branded ‘‘ King of Diamonds.’’ 
An illustrated song dealt with well known men in the 
jumber business. Fred Potter, of Potter, Teare & Co., 
came on the stage drawing a miniature automobile 
and gave a humorous description of the sights of the 
city as he and his passengers were supposed to pass 
along the streets. Jt was evidently the purpose of 
the committee who had this work in charge to ‘‘cod’’ 
everybody whose name could be worked into song or 
story. 

There was complaint that it was too much of a man 
show; that is, that too great a proportion of the 
actors were men. At one point a young woman with 
abbreviated lingerie was brought upon the stage and 
it was expected that she would kick the electric lights 


A portrait many 


out, but she departed as medestly as she came having 
done nothing except slowly to raise one hand. No 
doubt this act was meant to tantalize the crowd. 
Some good acrobatie feats followed. The music of 


the orchestra of twenty-one pieces was much enjoyed. 
The eatables were salad, sandwiches and cake and the 
drinkables coffee and beer. ‘fo let the body of vis- 
itors know that the lid in the town was not serewed 
down not even water was dispensed—and it wasn’t 
missed. 

It was nearly 12 o’clock when the benediction was 
pronounced and in a happy mood the lumbermen seat- 
tered to their hotels. 


The Attendance. 


James Anderson, Buckeye Churn Co., Sidney. 

J. Munn, Munn Lumber Co., Alleghany, Pa. 
I. D. Torrence, McDowell & Torrence Lumber Co., Nenia 
Il. i’. Adams, secretary, Chillicothe. 

HH. Athens. 
Dy Van Wert. 
& Manufacturing Co., 


I). Henry, Athens Lumber Co., 
arl Gleason, Gleason Lumber Co., 
. K. Dodge, Lexington Lumber 
Lexington, Ky. 
M. J. Bergin, M. J. Bergin Lumber Co., Columbus. 
J. A. Bernower, Canton Lumber Co., Canton. 
Ib. ©. Snook, Lockland Lumber Co., Lockland. 
Hl. J. Ritter, Tippecance Building & Manufacturing Co., 
Tippecanoe C ity. 
George N. Glass, Keystone Lumber Co., 
kK. P. Potter, Potter, Teare & Co., 
Charles Rider, Potter, Teare & Co., 
Harry Rider, Potter, Teare & Co., 
EK. k. Tear2, Potter, Teare & Co., 
A. Costetter, Potter, 'Teare & Co., 
William S. Gehres, Gehres Bros., Waverly. 
Ik. R. Albaugh, Logan County Lumber Co., Pellefontaine. 
W. B. James, Potter, Teare & Co., Cleveland. 
Maurice Albaugh, Quincy Lumber Co., Quincy. 
J. UW. Aumick, Lake Erie Lumber Co., Cleveland. 
Ralph J. Jones, Lake Erie Lumber Co., Cleveland. 
J. Reynolds, Lake Erie Lumber Co., Cleveland. 
George TT. Barner, Barner-Mead Lumber Co., Cleveland. 
P. Wagner, Wible-Emk Co., Canal Dover. 
Samuel Jones, Belle Vernon Planing Mill Co. 
* W. Pierce, Taylor & Pierce Lumber Co., London. 


Pittsburg, Pa. 
Cleveland. 
Cleveland. 
Cleveland. 

Cleveland. 

Cleveland. 


hk. G. Miller, Robert Hixon Lumber Co., Orrville. 

John L. Morgan, Enterprise Lumber Co., Cincinnati. 

J. R. Wishart, A. Wishart & Sons Co., Sharon, Pa. 

W. Ff. Richardson, Richardson & Brown Lumber Co., 


Cleveland. 
George V. 
Cleveland. 


Brown, Richardson & Brown Lumber Co., 


J. If. Kennedy, Richardson & Brown Lumber Co., Cleve 
land. : ; 

Charles W. Forney, ¢ ambridge. 

A. J. Summerville, Mansfield. 


I. M. Neff, Mansfield. 

W. J. Eckman, M. B. Farrin Lumber Co., Cincinnati. 

J. N. Leatherman, Wadsworth Lumber & Manufacturing 
Co., Wadsworth. 

1 A. Kilmer, Gordon Lumber Co., Oak Harbor. 

J. EK. Artz, FF. KE. Requarth Co., Dayton. 

T. B. Clark, MeDowell & Torrence Lumber Co., Nenia. 

Frank Weichert, A. Gebhart Co., Dayton. 

©. F. Dischinger, Port Clinton Lumber & Coal Co., Tort 
Clinton. 

Walter Blair, Robert Hixon Lumber Co. 

W. M. Quigfelder, W. M. Quigtelder & Co., Ifamilton. 

John S. Scott, Robert Scott, Wellsburg, W. V 


a. 
Charles L. Wilson, Builders’ Supply Co., Follanshee, 


W. Va. 
A. ©. Klumph, Cuyahoga Lumber Co., Cleveland. 
KE. C. Jenkins, Willoughby. 


Charles S. Ferris, Cincinnati. 
lL. H. Criager, M. B. Farrin 
A. S. Thiesen, Napoleon. 
William B. Wick, Hamilton. 
John IL. Ross, Hamilton. 
Charles F. Eggers, Morrison, Pa. 
W. T. Baumbaugh, Morrison, Pa. 
L. H. Clark, Columbus. 


Lumber Co., Toledo. 


Cleveland. 
‘ Cleveland. 
Youngstown. 


Charles Q. Gill, Gill Lumber Co., 
W. H. Hager, Gill Lumber Co., 


Il. Scheetz, Scheetz Lros., 


Joseph Murphy, Urbana. 

G. A. Smith, Nova Bale Tie & Lumber Co., Nova. 

W. H. Van Horn, Robert Hixon Lumber Co. 

kk. C. Robinson, Lowellville. 

I. W. Cheney, Defiance. 

J. . Adams, Jamestown. 

W. D. Walthour, Greensburg, Pa. 

Il. O. Stine, Stine & Erwin Lumber Co., Bryan. 

J. A. Moog, Bryan. : 
I. Il. Whitney, Toledo. : 
M. H. Leatherman, Wadsworth. ' 
Rt. McCracken, Somerset, Ky. 

«. M. Beall, Cleveland City Lumber Co., Cleveland. 3 
Ik. I. Huy, Cleveland City Lumber Co., Cleveland. 4 
W. A. Schraegel, Cleveland City Lumber Co., Cleveland. ¥ 
J. D. Hitchcock, J. D. Hitchcock Lumber Co., Ashtabula. 

l.. ©. Douglass, L. C. Douglass Lumber Co., Jefferson. 

John T. Scott, Seott Lumber Co., Bridgeport. 

Peter belo Gordon Lumber Co., Limestone. 

lL. V’. Gearing, H. C. Gearing, Pittsburg, Va. 

William Wigman, Wigman Lumber Co., Pittsburg, Da. 

«. C. Ramsdale, Franklin Lumber Co., Pittsburg, Pa. 

J. A. Shade, Unger & Kuntz Lumber Co., Piqua. 

Rh. V. D. Coons, ‘Coe & Spencer Lumber Co., Columbus. 


Columbus Lumber Co., 
. If. Campbell, Campbell Co., Toledo. 
Joseph J. Knox, Columbus. 

W. Db. Howard, Howard Bros., 
J. I. Philp, United Lumber & Coal Co., Oib City, Pa. 
Il. D. Toleston, I. G. Toleston & Son, Alliance. 

«. L. Ducotey, I. G. Toleston & Son, Alliance. 


Seymour N. brown, Columbus. 


Franklin, Pa. 


T. J. Mekarlan, Dexter Lumber Co., Norwood. 

W. BP. Stone, Dexter Lumber Co., Norwood. 

lL. A. Linhart, Bloomdale. 3 

Ik. C. Rogers, Banner Lumber Co., Greenville. 

G. W. Campbell, Campbell Co., Toledo. ‘ 

W. C. Linhart, Bloomdale. ry 

Ii. Beach, J. M. Beach & Co., Plain City. 4 

ki. A. Hildreth, Hildreth & “Martin Lumber Co. | 

N. L. Pierson, Cincinnati. { 

W. W. Watterson, W. W. Watterson Lumber Co., Parkers ; 
burg, W. Va. 

Il. O. Norris, Newark. 

Ii. Schlosser, D. Schlosser & Co., Erie, Va. 

V. N. Estry, Celina. 

E. E. Stephenson, Celina. 

If. D. Purdy, Peters Mill Work & Lumber Co., Cleveland. } 


J. A. Levisay, Jackson Mill & Lumber Co. 
I’. B. Anderson, G. C. Anderson & Sons, Latrobe, Ia. 
A. Roth, Schulin & Roth, 





Ottoville. 


I.. k. Gleason, Gleason Lumber Co., Van Wert. 4 
J. A. Meek, East Palestine. ( 
George H. Junod, Athens Lumber (o., Athens. 4 
J. W. Brynn, Atkins Lumber Co., Glouster. ; 
8. N. Wilson, N. C. Wilson Lumber Co., Akron. 

A. D. Madden, Clarksville. : 
W. Hl. Madden, W. H. Madden & Co., Corwin. 7 
J. W. Smith, Smith Lumber Co., Portsmouth. 4 
J. A. Resler, Caledonia. 

l.. Straup, Alliance. ; 
S. S. King, Dayton Lumber & Manufacturing Co., Dayton 4 
A. C. Davis, Smith & Sons Lumber Co., Newark. ; 
«. Earl Jordan, Paulding Lumber Co., Paulding. d 
W. W. Hfenry, Lisbon Lumber Co., Lisbon. 

W. E. Mills, Mt. Gilead. 

J. F. Smith, Painesville. 

W. S. Post, Painesville. 

W. Ek. Hyde, Columbus. 

Ilubert Gregg, Upper Sandusky. 

Met L. Saley, Chicago, IIl 

J. B. Tennyson, Defiance. 

I. I). Malin, Painesville. 

Gordon Ward, Wyeth & Kent Lumber Co., Piqua. 

Ilarry Long, Piqua. 

I’. Hoffman, Circleville. 

Thomas T. Sweringen, South Side Lumber Co., Columbus 

G. C. Rinderknecht, G. C. Rinderknecht & Son, Dayton. 

Lawrence Ifulf, Lawrence Ilull Lumber Co., Lima. 

J. T. Phillips, Phillips & Seeley, Saginaw, Mich. 

W. H. Morse, Phillips & Seeley, Saginaw, Mich. 

W. S. Parker, Findlay. 

Vance J. Parker, Findlay. 

J. Wi. Agnew, Findlay. 3 
Hl. J. Ryan, La Grange. | 
Ir. A. Wilhelm, Salem. , 
«. C, Sieving, Toledo. ’ 
Fred J. Puck, Toledo. 

W. KE. Ewers, Columbus. 

Ik. S. Thomas, Jackson. 

Philip Iferrnstein, Circleville. 

WwW. J. % Bait, Sharpsburg, Pa. 

Il. M. Wise, Harmony, Va. 

F. J. Bleile, Columbus. 

I. P. Rusher, F. P. Rusher Lumber Co., Lima. 

Ik. R. Lytle, Deshler. 

Fred C. Bishop, Centerburg. 

T. J. Dundon, Columbus. 


George N. Glass, Pittsburg, Pa. 

A. B. MeKeen, Acorn Lumber Co., Columbus. 

Joseph King, Galion. 

kK. J. King, Galion. 

Il. Hf. Bretz, Enterprise Planing Mill, New Waterford. ) 
IF. P. Kelly, Kelly Bros., Fairmount, W. Va. 

A. A. Stout, Mogadore Lumber & Supply Co., Mogadore 


A. Moyer, Bridgeville, Da. 

M. Bachtel, Canton. 

i. Bachtel, Canton. 

>. King, Holwick-King Lumber Co., 


“ kK Canton. 
M. Gallant, G. W. 


A Gallant & Son, Elmore. 
Vv. B. Francis, Francis, Clemm & Co., Troy. 
hk. W. Crofoot, Troy. 
I). S. Cook, D. S. Cook & Co., Pasil. " 
George S. Gynn, Wilson Avenue Lumber Co., Cleveland. | 
©. Wollenweber, Prendergast Lumber & Coal Co., Marion r 
Martin Gross, Gross Lumber Co., Bellevue. ; 
©. W. Bloom, "W. A. Drake, Dayton. a 
Il. Kk. Peet, Akron Board of Lumber Dealers, Akron. 4 
J. H. Dellenberger, Akron Lumber Co., Akron. | 
A. KE. Lyman, aenen Lumber Co., Akron. % 
Stewart A. Romig, Canton. 
hk. L. Ewing, People’s Lumber Co., Monessen, Pa. 4 
W. R. Maritz, Summit Lumber & Building Co., Akron : 
W. E. Ford, Foster-Munger Co., Chicago. 4 
Charles Dietz, Dietz Lumber Co., Akron. x 
Charles W. Hawkins, Akron Lumber Co., Akron. 4 
I’. Bigelow, Skinner-Bigelow Co., New London. < 
Charles A. Smith, Newark Lumber Co., Newark. 3 
lL. W. Larber, Convoy. & 
W. H. Parrish, Rosslyn Park Lumber Co., Carnegie, Pa. Le | 
J. L. Beelman, Beelman Manufacturing & Lumber Co j 
( ‘hie ago. 4 
(a Beelman, Beelman Manufacturing & Lumber Co., : 


( ‘hicago. 
J. MeDonald, Leipsic. 


T. EK. Ewing, Snyder & Ewing, Lodi. 

hk. 1. Knapp, Snyder & Knapp, Lodi. 

«, A. Krauss, jr., Lake Shore S. M. & Lumber Co., Cleve 
land. 

W. A. Finley, Kelley Bros., Fairmount, W. Va. 


i. & 


Orwiler, Orwiler & Armstrong, 
B. Pelton, 


Wood Co., Medina. 


Nevada. 


G. A. Wilder, Robert Hixon Lumber Co., Mansfield. 
IF. W. Barge, Willson Avenue Lumber Co., Cleveland. 
W. W. Wood, W. W. Wood Co., Wheeling, W. Va. 


Lewis Newman, W. W. 

W. Hl. Snyder, Carey. 
A. A. Wilson, W. A. Wilson & Son, Wheeling, W. Va. 

George W. Wright, Cuyahoga Lumber Co., Cleveland. 
/. Ff. Fuller, Ashtabula. 

J. A. Petty, Sycamore. 

R. E. Talbon, Talbon, Farr & Co., Beaver, Pa. 


Wood Co., Wheeling W. Va. 
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Farr, Talbon, Farr & Co., Beaver, Pa. A. L. Krauss, Lake Shore S. M. & Lumber Co., Cleveland. N. C. Whipper, Teachout Co., Cleveland. 
1. Lewin, A. M. Lewin, Cincinnati. Kk. b. Bregenzer, Lake Shore 8S. M. & Lumber Co., Cleve T. I. Thames, J. W. Farrior, Birmingham, Ala. 
W. Post, Ashtabula. land. I’. A. Wilson, William Ritter Lumber Co., Columbus. 
e. V. Buel, Buel & Klotz, Malvern. M. Deter, Lake Shore S. M. & Lumber Co., Cleveland. B. Gilhaim, William Ritter Lumber Co., Columbus. 
F Du Bois, Dubois & McCoy. M. (. Hammel, Euclid Avenue Lumber Co., Cleveland. Thame, J. W. Farrior & Co., Birmingham, Ala. 
J. A. Pardennor, John Ranner Co., Dayton. KE. J. Koos, Newark Lumber Co., Newark. Waterfield, Yellow Poplar Lumber Co., Coal Grove. 
Charles Shealy, Shealy & Stephan, Upper Sandusky. J. (. Fitzsimmons, Steubenville. Prescott, Jr., Saginaw Bay Co., Cleveland 
J. KK. Me! Nally, J. J. Snider Lumber Co., Columbus. William Zeitz, Sr.. William Zeitz & Son, Cleveland. Ames, M. B. Farrin Lumber Co., Cincinnati. 
«. 2B. Lovelin, Warren Manufacturing Co.. Warren. William R. Zeitz, Jr... William Zeitz & Son, Cleveland. McAllister, Cleveland Builders’ Exchange, Cleve 
C. L. Wood, Western Reserve Lumber Co., Warren. W. E. Douglass, J. Hitehcock Lumber Co., Ashtabula. 
Charles L. Davis, A. Teachout Co., Cleveland. Fred Miller, Newport. Ky. Martin, Martin-Barriss Co., Cleveland. 
W. G. Smith. Twin City Lumber Co., Uhrichsville. Milton Yoder, Belle Center Lumber Co., Belle Center Roberts, Builders’ Exchange, Cleveland, 
F (. Ferrell, Twin City Lumber Co., Uhrichsville. Kk. Gs. Prasse, Prasse Lumber Co., Cleveland. McQueen, Martin-Barriss Co., Cleveland. 
S. T. B. Van Alstine, Youngstown Lumber Co., Youngstown. (. G. Prasse, Prasse Lumber Co., Cleveland. Wallace, Martin-Barriss Co., Cleveland. 
‘ Louis Hoffman, F. Hoffman & Son, Youngstown. I. Hl. Flandermyer, Prasse Lumber Co., Cleveland. as Schmitz, Martin-Barriss Co., Cleveland. 
3 i. A. Bachtel, Eachtel Lumber Co., Canton. Ii. I’. Luekens, Prasse Lumber Co., Cleveland. Pickands, Martin-Barriss Co., Cleveland. 
Kk. J. Watson, Foster-Munger Co. IF. KE. Prasse, Prasse Lumber Co., Cleveland. John R. O'Neill, Barnes & Mauk, Toledo. 
W. G. Anderson, L. G. Anderson's Sons, Franklin. Solomon Rickensberg, McDonald Lumber Co., Leipsic. W. D. Hyde, Kyle & Morgan Co., Columbus. 
S. D. Iluffman, Huffman Bros., Youngstown. David Rickensberg, McDonald Lumber Co., Leipsic. Charles C. Thompson, Camp & Hinton Co. 
l.. Heller, Heller Bros. Co., Youngstown. ii. J. ldwin, Zanesville. Hl. L. Hart, Schultz Bros. & Benedict. 
.. DB. Hammond, Hammond Co., Frankfort, Ky. 3. ©. Tibbitts, B.C. Tibbitts Lumber Co., Youngstown. N. Bradley, Bradley Lumber Co. 
Ik. W. Duttweiler, Findlay. Andrew Dietterle, Newcastle Lumber & Coal Co. kk. EK. Guin, W. M. Cutter Lumber Co 
lL. Schlosser, Erie, Pa. Hl. Cooper, Newcastle Lumber & Coal Co. W. Hl. Deross, Curll & Lytle Lumber Co 
Ir Peters, Peters Mill Work & Lumber Co., Cleveland Adolph Braun, Guy & Ralph Gray Co., Cleveland. J. T. Drescher, Kirby Lumber Co. 
( Meyers, Peters Mill Work & Lumber Co., Cleveland. A. 4. Gabriel, Kersey & Freeman, Toledo. (. A. Dawson, J. M. Hastings Lumber Co. 
Haines, Ellwood City, Pa. lL. ©. Hewey, Colonial Lumber Co., Cleveland. W. P. Hilton, Advance Lumber Co. 
Taylor, Goff-Kirby Coal Co., Euclid. I. HH. Clark, Georgian Bay Co., Cleveland. 1). Ik. Morrill, Morgan Sash & Door Co. 
Stevens, Goff-Kirby Coal Co., Euclid. J. 1. James, Guy & Ralph Gray Co., Cleveland. J. L. Morton, Empire Lumber Co. 
s. Goff-Kirby Coal Co., Euclid. Il. Tl. Fisher, Fisher-Wilson Co.. Cleveland. Il. G. Irwin, General Lumber Co., Columbus 
J. 1. Counsman, 1). Counsman & Son, Altoona, Va. George Il. Mallach, Bliss & Van Auken, Saginaw, Mich. J. V. Bartelle, Barbour & Star, Toledo. 
John Buck, Cuyahoga Lumber Co., Cleveland. Kk. L. Fisher, Fisher-Wilson) Lumber Co.. Cleveland. *, Chamberlain, Cleveland Window Glass Co. 
A. E. Robinson, Cuyahoga Lumber Co., Cleveland. A. M. Allyn, Fisher-Wilson Lumber Co., Cleveland. Wean, Empire Lumber Co., Toledo. 
R. ©. Klumph, Cu ahoga Lumber Co., Cleveland. L.. 1. Pope, Fisher-Wilson Lumber Co., Cleveland, Donges, W. W. Dempsey, Johnstown, Ia 
I. W. Power, Cuyahoga Lumbet Co., Cleveland. Fr. DB. Blaght, Fisher-Wilson Lumber Co.. Cleveland. McCready, Mead & Speer Co., Pittsburg, Pa 
James Walsh, Cuyahoga Lumber Co., Cleveland. J. W. Wagner, Il. Jenks Co., Cleveland. Marsh, FE. B. Foss Co., Eay City, Mich. 
Ss. KE. Blank, Hixon Lumber Co., Uniopolis. I. L.. Jenks, I. Jenks Co., Cleveland. : Holden, Cherry River Boom & Lumber Co., Phila 
I’. A. Weaver, Weaver Lumber Co., Canton. I. W. Avery, Il. Jenks Co., Cleveland. delphia, I’a. 
J. W. Frankeberger, Mansfield Lumber Co.. Mansfield Mr. Rober . LH. Jenks Co., Cleveland. A. O. Hayward, Burt & Brabb Lumber Co., Ford, Ky. 
James M. Flautt, William Snider & Co., Somerset. Gi. N. Comfort, R. IL. Jenks Co., Cleveland. George A. Stacy, Bradley Miller & Co., Bay City, Mich. 
: (i, ‘ss Myers Lumber Co., Rising Sun. A. B. Lambert, R. IL Jenks Co., Cleveland. .. E. Graham, Graham’ Bros. Lumber Co., Brady, Va. 
: Ww PD. (. Curry Lumber Co., Wooster. L. M. Sevord, R. IL. Jenks Co., Cleveland. LB. Stanbery, Chicago Lumber & Coal Co. 
M Marion Lumber & Coal Co.. Marion. J. W. Roch, R. IL. Jenks Co., Cleveland R. Johnson, Chicago Lumber & Coal Co. 
i I. S. Smith, Robert Ilixon Lumber Co., Toledo. J. L. Rees, R. IL. Jenks Co., Cleveland. M. Sprague, Edward Hines Lumber Co., Chicago 
2 M. I. Weber, Robert Hixon Lumber Co., Coldwater. (. R. Greime, R. I. Jenks Co., Cleveland. G. Sheldon, Edward Hines Lumber Co., Chicago. 
; lames 1). Johnson, Erie, Va. J. FL. Shaw, Rv i. Jenks Co., Cleveland. «. Cowen, Schultz Bros. & Benedict. 
» C. Beem. Richwood. (. FL Keener, R. HL. Jenks Co., Cleveland. Emrich, John R. Gobey & Co., Columbus. 
li W. Cannell, Hamlet Lumber & Supply Co.. Cleveland. 1, White, R. 1. Jenks Lumber Co., Cleveland . L. Stephens, John R. Gobey & Co., Columbus. 
Ik. S. Cannell, Hamlet Lumber & Supply Co., Cleveland. (. LB. Mitchell, A. Hf. Jenks Lumber Co., Cleveland. George Eble, Alexander Bros. Lumber Co. 
H. W. Corlett, Hamlet Lumber & Supply Co., Cleveland. I. W. Miller, A. IL. Jenks Lumber Co., Cleveland. Il. C. Malcolm, Cleveland Window Glass Co. 
} Charles D. Brown, W. HH. Snider, Carey. ©. ‘IT. Jenks, A. HL. Jenks Lumber Co., Cleveland. W. A. Hass, Cleveland Window Glass Co., Cleveland 
: Lincoln Tefft, Ohio Sash & Door Co., Cleveland. i. FF. Williams, Assistant Secretary. L. R. Hawes, Red Cliff Lumber Co., Duluth. 
Ik. K. Wemple, Ohio Sash & Door Co., Cleveland. I. W. Hlennie, Ohio Lumber & Door Co. John Jackson, J. A. Granger & Co. 
J. Brandenburg, Ohio Sash & Door Co., Cleveland. W. A. Cool, W. A. Cool & Sen. G. B. Stone, Belden-Stine Lumber Co., Toledo. 
W. J. Jorden, Ohio Sash & Door Co., Cleveland. Samuel Jones, Belle Vernon Planing Mill Co. (. W. Greene, Belden-Stine Lumber Co., Toledo 
i Norman Roy, Ohio Sash & Door Co., Cleveland. {i}. 1. Wiborg, Wiborg-Ilanna Co. i. EK. Parmelee, Belden-Stine Lumber Co., Toledo. 
ae Will Kennelly, Ohio Sash & Door Co., Cleveland. A. S. Springer, A. Teachout Co., Cleveland. Il. D. Brasher. Van Cleve Lumber Co., St. Louis, Mo. 
% W. J. Smith, Ohio Sash & Door Co., Cleveland. Hl. J. Vineent, A. Teachout Co., Cleveland. (. IL. Foote, C. If. Foote Lumber Co. 
(. W. Kyler, Ohio Sash & Door Co., Cleveland. J. VP. Hamilton, Wiborg-Hanna Co. EK. A. Bowler, Pennsylvania Sash & Door Co., Pittsburg 
A. Dubroy, Ohio Sash & Door Co., Cleveland. “. WW . A. L. Schwerd, Allegheny. ° Ik. M. Carlete, Mills Carlete Co. 
Ik. A. Oberlin, Ohio Sash & Door Co., Cleveland. A. B. rs, Cincinnati Sash & Door Co., Cincinnati. William Gehods, Mills Carlete Co. 
& Ih. LL. Cook, Ohio Sash & Door Co., Cleveland. W. G. Sayer, Cincinnati Sash & Door Co., Cincinnati lL. ©. Connor, Bury & Noble. 
4 ©. R. Hopkins, Hopkins Lumber Co., Creston. I. W. Landfear, Saginaw y Co., Cleveland. J. Kk. Long, Southern Lumber Manufacturing Association 
(. W. lamos, Steubenville. Hi. M. O'Malley, King & Bartles Lumber Co.. Cleveland. George G. Wells, Colonial Lumber Co. 
i ©. T. Bradley, Cumberland, W. Va. C. W. Chambers, Michigan City Sash & Door Co. John K. Sowers, Sowers Lumber Co. 
i (. ©. Thomas, Cleveland. i. Li. Palmer, Cleveland Window Glass Co. J. A. Penn, Colonial Lumber Co. 
i I’. Hl. Ilenderson, Zanesville. W. EE. Grady, Frost Trigg Lumber Co.. St. Louis, Mo. A. K. Coon, Nicola Bros. Co. 
q lames McFeely, Steubenville. J. IF. Schneiders, Frost Trigg Lumber Co., St. Louis, Mo. I. (. Brainard, Nicola Bros. Co. 
s. J. Aungst, Fancknall. I’. G. Waterloo, Mud Creek Lumber Co. John Hillenbrand, Nicola Bros, Co. 
James Cadin, Loudonville. W. R. Smith, Central Lumber Co. A. J. Williams. William Ritter Lumber Co. 
i. L. Anderson, Steubenville. John ©. King, King & Bartles Lumber Co., Cleveland. I. Hi. Briggs, Briggs & Cooper, Saginaw, Mich 
\ G. Frederick, U. G. Frederick Lumber Co., Akron. John T. Parsons, Nicola, Stone & Myers Co., Cleveland. John DL. Mershon, Mershon, Schuette, Varker & Co, 
lh. I. Weeks, Hankey Lumber Co.. Akron. J. S. Haywood, Nicola, Stone & Myers Co., Cleveland. Saginaw. 
1. W.eHays., Lawrence County Lumber Co., Newcastle, Va. IF. 1. Carson, Nicola, Stone & Myers Co., Cleveland. Lewis C. Slade, Saginaw. 
M. O. Sherer, Louisville. ‘ A. J. Fisher, Nicola, Stone & Myers Co.. Cleveland. Rh. 1. Baker, Pittsburg. 
I. J. Bemower, Canton. A. L. Stone, Nicola, Stone & Myers Co., Cleveland. G. IL Crawford, Fordyce Lumber Co. 
Kobert Bemower O'Brien, P. J. Bemower. Canton. Max Myers, Nicola, Stone & Myers Co., Cleveland. I). J. Peterson, Toledo. 
s. F. Tombaugh, Starkey & Tombaugh, Minerva. Walter Cook, Nicola, Stone & Myers Co., Cleveland. I. R. Laudfear, Saginaw Bay. 
. S. Parsons, 'T. G. Parsons, Kent. W. HH. Ockel, Nicola, Stone & Myers Co., Cleveland. G. Drews, Saginaw’ Bay. 
Charles Prechtel, William Himberger Co., Norwalk. kk. C. Jefferies, Nicola, Stone & Myers Co., Cleveland. «. A. Connaut, Saginaw Bay. 
lohn G. Simon. Simon Lumber Co., Cleveland. ©. Hl. Heinrichs, Nicola, Stone & Myers Co., Cleve:and. EK. I. Abe, Saginaw Bay 
harles J. Simon, Simon Lumber Co., Cleveland. I. M. Marks, Nicola, Stone & Myers Co., Cleveland. L. Loveman, Saginaw Bay. 
Levi Cartright, Simon Lumber Co., Clevelana. red Slagel, Nicola, Stone & Myers Co., Cleveland. ki. EE. Colwell, Saginaw Bay. 
Villiam IF. Woesner, Simon Lumber Co.. Cleveland. Ilarry Bohn, Nicola, Stone & Myers © Cleveland I’. E. Kimball, Central Lumber Co. 
|. A. Weaver, Weaver Lumber Ce., Canton, Hugh Corrigan, Nicola, Stone & Myers Co., Cleveland I. Ik. Sehuck, Gilcher & Schuck, Sandusky. 
M. English, Newcastle, Pa. J. 4. Harwocd, R. i. Jenks Lumber Co. W. H. Lewer, M. B. Farrin Lumber Co. ; 
hn Du Bois. Du Bois & McCoy, Bellevue. Il. Lavidge, Putman & Savidge. ‘ (i. M. Thompson, Commercial Sash & Door, Vittsburg 
Pearch, J. Pearch, Uhrichsville. W. DD. Brown, C. Ik. Foote Lumber Co. J. WH. Falk, Advance Lumber Co. 
i A. Ponnig, J. Pearch, Uhrichsville. Paul L. Gill, Gill Lumber Co., Cleveland il. B. Munge, Foster-Munger Lumber Co. 
’ (eorge Schriver, Massillon, l.. I. Foster, Central Lumber Co, : . P. Parker. Columbus. ii 
shin R. Dangler, Massillon Lumber Co.. Massillon. W. A. Buffington, Crescent Lumber co. . ‘ A. W. Burnham, Cleveland Window Glass. 
Huffman. Huffman Bros., Youngstown. *. G. Korn, Farrin Korn Lumber Co., Cincinnati. I. W. Flantt, Teachout Sash & Door Co., Columbus 
A. Thompson, Independent Lumber Co., Cleveland. IF. Massmann. Farrin Korn Lumber Co., Cinesmnati. Hi. EK. Young. Teachout Sash & Door Co., Columbus 
es O. Goodlin, Toronto. T. Lample, Chicago Title & Trust Co. p Hl. C. Creith, H. C. Creith & Co., Columbus. 
P. Goodlin, Toronto. I. Basley, Wallson Bros, Lumber Co., Pittsburg. Va nh. T. Parker, Arkansas Lumber Co. 
J. Hanrahan, Cleveland Window Glass Co. I. Freeman, Kelsey & FE reeman, Poledo, Rh. G. Ferguson, Pittsburg Stave & Barrel Co. 
~. If. Buell. Garrettsville. Kk. Fisher, Barnes & Mauk, Toledo. John R. Gobey & Co., Columbus. 
i C. Gleason, Gleason Lumber Co., Coshocton, T. Flannery, Farrin Korn Lumber Co, || Hi. W. Almander, Mershon, Schuette, Parker & Co. 
iNiam Gordon, Gordon Lumber Co., Oak Harbor, I. KE. Clouse, Babcock Lumber Co., Pittsburg. W. |. Knapp. Mersheon, Schuette, Parker & Co. 
Il. Siegel, Siegel Bros.. Cleveland. T. Writes, Foster-Munger Lumber Co, Il. R. Cook, W. A. Cook & Son, Cleveland. 
eodore Ahlers, Ahlers Lumber Co., Allegheny, Va RK. Carter, Carter-Mann Lumber Co, ; T. C, Mijers, Varker-Bell Lumber Co., Seattle. 
iliam J. Kopp, Ahlers Lumber Co., Allegheny, Va. . N. Yocken, Morgan Sash & Door Co., Chicago. l.. Hf. Heister, Sherwin, Williams Co., Cleveland 
ed Gutzeit, Ahlers Lumber Co., Allegheny, ‘Va. J. 2. Senseman, Foster-Munger Co. A. 4. Rauch, Mills, Gray, Carleton Co. 
Kutchen. J. Kutchen & Co. j R. S. Runyon, Carter-Mawn Lumber Co. ; ; M. Hayward, Kenova Voplar Manufacturing Co. 
Calois. Columbiana Lumber Co., Columbiana. iH. @. Huntington, Poledo Fire & Marine Insurance Co, I. Shepnere, Booth & Boyd Lumber Co., Saginaw. — 
Jackson, Jackson Lumber Co. I. DP. Rogers, F. P. Rogers Lumber Co., Columbus. Pr. A. Gill, Fuller & Rice Lumber & Manufacturing Co., 
) a : . : -, Tor W. C. Peachout, ‘hout Co., Cleveland. Grand Rapids, Mich. 
A. Redhead, Johnston, Soo & Co., Toronto. . Doe an } bs ; : 7 
‘EE. Sehumacher, Columbia Cabinet & Furniture Co., J.C. Alexander, Alexander Bros, Lumber Co, G. W. Stephan, B. E. Cogbill, Boydton, Va. 
an Ni Berlin. Sat game — +“" ———— Co. A. Spies. oo “1 iL umber Co. 
10 > few Berli B. BK. utnam, utnam «& Savidge. 5 —s (. ’. Schwartz, St. Louis. 
WD. Kimlad. East Side Lumber Co. Toledo. 4. \. (rien, Wholesale Lumber Dealers’ Association. J. W. Vinket, Rich Lumber Co. 
©. Reisher, Mingo Junction. I. HH. Duling, Kentucky River Poplar Co. (. A. Southerand, (., H. & D. R. R., Toledo. 
Guy Johnston, Johnston, Soo & Ce., Toronto. ). I. Faught, Advance Lumber ( o. Ss. 1). Dare, Poledo. 
lL. Matteson, Seville. “. & Hall, c. R. Hall, ¢ incinnati. a ' r J. W. Enoch. Pittsburg. es 
W. Emerson, Union Lumber Co., New Philadelphia. J. A. Everett, Ohio Sash & Door Co., Pittsburg. Pa. J. W. Burry, Mills-Gray-Carleton Co., Cleveland 
3 se M. Allen. Akron. James EK. N alter, Keys, Fannin Lumber Co., Ashland, Ky. Phenix _Colman Co., Port Washington. 
: 4. Trotter, Akron. * Germain, FE. Gern ain, Saginaw, Mich. ey ; Ss. A. Wagner, Columbus. 
. Il. Sherman, Collinwood Lumber Co., Collinwood. George TD. King, Bradley, Miller & Co., Bay City, Mich. Hf. M. Rowe, Powell Lumber Co., Columbus. 
on 4 \. Cramer. Collinwood Lumber Co.. Collinwood. Harry Alexander, Alexander Bros. Lumber Co., Cleveland. W. B._ McPherson, Chicago. ; 
4 Hl. Perry, Collinwood Lumber Co., Collinwood. A. I. Miller, D. G, Sanders Lumber Co., Chicago, Tl. Il. 1. Blair, Cleveland Window Glass Co. 
3 William DP. Neill, William Salen & Co., West Salem. 1b. F, Van Sant. W. 1. Dawkins Lumber (o.. Ashland, Ky. J. W. Taylor, General Lumber Co., Columbus. 
y ii IL Jacobs. Youngstown. S. W. Richey, Richey, Halsted & Quick, Cincinnati. W. G. & R. Gray Co. 
3 is M. Campbell, Youngstown, W. HH. Flinn, Richey, Halsted & _— Sh agg eo Ne I’. B. Fishery, G. & R. Gray Co 
} red N. Streek, J. N. Streek & Bro., Louisville, Ky. George W. Hand, Richey, lialsted & Quick, Cincinnati. Z. c. Kruggle, G. & KR. Gray Co. 
4 “ "TP. Woodman, Painesville. F. Nicholson, M. B. Farrin Lumber Co. I, Schlundt, G. & R. Gray Co. 
]  S. Wright, Wright Bros., Greenwich. G. V. Ginpton, P almer-Fuller Co. aa al Fire Guy Gray, G. & R. Gray Co. L 
n 4 I! LL. Wright. Wright Bros... Greenwich. Ww. AL. G. Kegg, Secretary Lumbermen’s Mutual Fire As I. Kk. Waterloo, G. & I. ‘0. 
: I oi. Snytler, Lodi. sociation. oe : a Joseph Poryzek, G. & R. Gi 0 
* I W. Stroh. Stroh & Willis. Barberton. Rk. Campbell, Lumbermen's Mutual Fire Association, I. McNeal, G. & R. Gray Co. 
f | kK. Miller, Stroh & Willis, Barberton. B. J. Throop, Throop, Martin & Co., Columbus. B. F. Brimmond, Giesy & Bros. 
3 James Hl. Hunt, Wadsworth, 4 G. Anderson, John R. Gobey & Co., Columbus. F. W. Bell, Saginaw Bay Co. 
é 1. A. Slauser, J. A. Slauser Lumber Co., La Rue. J. J. Wemple, Ohio Sash & Door Co. (. F. Leuer, Georgian Co 
: re | W. 1. Smith, Clinton. I. W. Merrian, Ohio Sash & Door Co, | C. A. Ricks, Kuhlman Car Co. | : , 
yr ‘seorge If. Worck, Versailles. J. R. Rankin, Cleveland Window Glass Co. i. R. Allen, ¢ entury Lumber ¢ v., | olum yUS. 
= 4 T. Arnold, PD. Arnold & Son, Pradford. I. Long, KE. M. Long & Sons, Cadiz. | =. avleree. Century Lumber Co., Columbus 
‘ i Willian Klipstine. George H. Worck, Sidney Ii. Gildehaus, Farrin-Korn Lumber Co. _ : (. Worrollo, S. 38. Worrollo & Son. 
Co., James Mason, Canton. | J. ¢. West, P. M. Smith, ‘arkersburg, W. Va. - R. Jones, R. Of. Jenks ., 
Me ward Mason, Canton. George I’. Morgan, P. M. Smith, Parkersburg, =: Va. W. Sturtevant i R. H. Jenks Co. 
ing Vease. Wood Lumber Co., Lorain. DD. W. Kerr, P. M. Smith, Parkersburg. W. ; Fr. Kimberly, BR. H. Jenks Co. 
4 A. Saunders, J. A. Saunders Co., Cleveland. Frank H. Reilly, W. W. Reilly & Bros., isuttalo, s & F. Bircher, Rn. H. Jenks Co. 
‘lev. AR, Saunders, J. A. Saunders Co., Cleveland. EK. J. Robinsor, Robinson & Duttweiler, Toledo. I, Gee, R. HH, Jenks Co. 
leve Il. Poundes, Galion Lumber Co.. Galion FF. W. Duttweiler, Robinson & Duttweiler, Toledo. A Will O'Neill, R. H. Jenks Co. ; 
S. Chase, Rosslyn ’ark Lumber “o., Carnegie, Ia. William Cunningham, Lumbermen’s Mutual Insurance Co. I. B. Deck, ( entral. ( a & ge bel ie 
I). E. Herbert, Peters Mill Work & Lumber Co., Cleveland Ik. PP. Ransom, Cleveland. ’ Rae oO. G. rrebing, og Be —» ¥ ~~ 
Carl Rieger, Cleveland Lumber Co. Ib. C. Phelps, Advance Lumber Co., ¢ leveland. J. Miller, William Whitmer Sons, , i 
L. Barth, Cleveland Lumber Co John Ricker. H. Ricker & Sons, Delphos. J. B. Flint. Flint, Erving & Stoner Co. 
c... i. Coman Cleveland Lumber Co. «. W. Bunnell, Pease Co., Cincinnati. af S. M. Stamets, F. Beidler & Co., — 
ae. : IF. 1). Webber, Mansfield k. EK. Gannon, Saginaw Co., Cincinnatl. David Tutter, D. Tutter & Co., Poledo. 
: I. L. Webber, Mansfield. | W. L. Whitacre, W. L. Whitacre, Columbus. J. E. Moriarity, Advance Lumbet Co. 
“eoree "CT. Whitmore, Akron. Kk. R. Hilton, Stearns Co., Huron, M. F. Hudson, Advance I.umber Ce. 
’ rrank E. Boyd, Erie, Pa. Il. P. Blake, Advance Lumber Co., Cleveland. W. H. Richardson, Richardson & Brown. 
a Hl. oM. tubbed, Urbana A. K. Eaton, a c ypress Se Finglas, A 5 ay mer Co 
: Charle an Sad Chee a . or C ‘Sane, . sader, F. uttweile ri . Monroe, + f y . ‘ 
— en ee Se A Se Se See Le O. i bg SS Co., Cleveland. }’. M. Smit, Standard Sash & Door Co. 


E. A. Krauss, Lake Shore S. M, & Lumber Co., Cleveland, Fr. E, Glaser, Teachout Co., Cleveland, ‘ F, T. Peitch, Advance Lumber Co., Cleveland. 4 
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O. L. Worden, Advance Lumber Co., Cleveland. 

J. G. Whittier, Advance Lumber Co., Cleveland. 

If. Bb. Odell, Advance Lumber Co., Cleveland. 

W. BL. Schwartz, Goodsell Manufacturing Co. 

J. C. Ahrens, True & True Co., Chicago. 

M. Diebold, Pittsburg, Va. 

Rh. A. Parker, Cleveland. 

Hi. A. Hulbert, Cleveland Window Glass. 

2. B. Newton, A. Teachout Co., Cleveland. 

A. W. Teachout, A. Teachout Co., Cleveland. 

A. T. Wagner, Cleveland Window Glass Co., Cleveland. 
A. C. Smith, Cleveland Window Glass Co., Cleveland. 
S. E. Kirk, W. & L. E. R. R., Detroit, Mich. 

R. O. Crampton, Diamond Glass Co., Cleveland. 


Allen A. Smith, Goodsell Manufacturing Co., Toledo. 
John Gordon, MeDoot & Sons, New York. 
I. J. Cook, Ohio Sash & Door Co., Cleveland. 
Frank Pearson, Commercial Sash & Door Co. 
J. C. Schwelger, Diamond Glass Co. 
Cc. I. Gill, Gill Lumber Co., Cleveland. 
V. W. Rathbun, Montgomery, Ala. 
KE. B. Smith, Advance Lumber Co:, Cleveland. 
D. TI. Randolph, A. Teachout Co., Cleveland. 
George Anderson, A. Teachout Co., Cleveland. 
A. J. Crowell, N. R. Vansant Lumber Co., Ashland, Ky. 
J. G. White, Ohio Sash & Door Co. 
Kk. W. Moore, J. M. Hastings Lumber Co., Pittsburg, Da. 
L. J. Leet, Wiborg-Hanna Co., Cincinnati. 
Rh. L. Andres, Kirby Lumber Co. 
c. A. Mauk, Barnes & Mauk, Toledo. 
Cc. W. Palmer, Cleveland Window Glass Co., Cleveland. 
. A. Gardner, Cleveland Window Glass Co., Cleveland. 
W. S. Booth, Booth Column Co., Toledo. 
L. French, W. A. Cool, Cleveland. 
P. Hausbruck, Ohio Sash & Door Co., Cleveland. 
L. Stearn, Philips & Seeley, Saginaw, Mich. 
B. Franks, Montpelier. 
. X. Diebold, Forest Lumber Co., Pittsburg, Pa. 
» S. Hutchison, Nashville Hardwood Flooring Co., Nash- 
ville, Tenn. 
I. Oehlke, Mills-Gray-Carleton Co., Cleveland. 
W. B. Slusser, Mills-Gray-Carleton Co., Cleveland. 








red Bubert, Mills-Gray-Carleton Co., Cleveland, 
Leroy Lern, Mills-Gray-Carieton Co., Cleveland. 
G. A. Dimon, Mills-Gray-Carleton Co., Cleveland. 
G. A. Myers, Sandusky. 

Charles Shriver, Massillon. 


R. A. Stewart, Cleveland Window Glass. 


I. N. Vietmeier, Ilastings Lumber Co., Sandusky. 
O. W. Prescott, iginaw Bay Co., Cleveland. 

W. H. Prescott, Saginaw Pay Co., Cleveland. 

Owen T. Jenks, R. H. Jenks Lumber Co., Cleveland. 
Irrank J. Matousel, A. Teachout Co., Cleveland. 

John Brandenberg, Ohio Sash & Door Co., Cleveland. 








ki. H. Mauk, Kirby Lumber Co. 

It. C. Cool, R. C. Cool Lumber Co., Charleston, W. Va. 
H. C. Christy, Jr., Advance Lumber Co., Cleveland. 

Ii. R. Butler, Browning Engineering Co., Cleveland. 

lL. G. Sears, Colonial Lumber Co. 

R. J. Fitzgerald, Advance Lumber Co., Cleveland. 


J. C. Braniard, Johnson & Jennings Co. 

P. I. Quinn, Advance Lumber Co., Cleveland. 

M. A. Noble, Bury & Noble. 

A. J. Gregory, Cleveland. 

M. Klumph, Cleveland Baled Shavings Co., Cleveland. 
A. D. Ware, Eastman, Gardiner & Co. 

k. A. Bury, L. Si: & M. 8. Ry. 

W. W. Covert, Nicola Bros. Co. 

kk. K. Mahan, J. H. Burns & Bros. Co. 

J. H. Burns, J. HW. Burns & Bros. Co. 

Irwin Earl, True & True Co., Chicago. 

«. Hl. Carleton, Mills-Gray-Carleton Co., Cleveland. 
Fred Arndt, Mills-Gray-Carleton Co., Cleveland. 
Ward Sager, Wiborg-Hanna Co., Cincinnati. 

kk. B. Souers, Souers Lumber Co., Columbus. 

W. Hl. Moore, Giesy & Bros. Co., Dayton. 

J. Hunt, Mills-Gray-Carleton Co, 

Sidney Young, Cincinnati Sash & Door Co., Marion. 
N. H. Martyn, Georgian Bay Co., Cleveland. 

George Bayard, King & Bartles Lumber Co., Cleveland. 
William J. Ellenberger, Smeed Box Co., Cleveland. 
I. IL. Ellenberger, Smeed Box Co., Cleveland. 

A. W. Beal, Pearl River Lumber Co., Cleveland. 

k. F. Pagel, Cleveland Window Glass Co., Cleveland. 





TRAVELING SALESMEN HOLD THEIR SIXTH ANNUAL. 





Union Association Agitates Uniform Mileage Rate— Finances in 


Fine Shape— Banquets 


Deemed a Useless Expense. 





The sixth annual meeting of the Union Association 
of Traveling Lumber & Sash & Door Salesmen was 
held in Cleveland Wednesday, January 17, in connection 
with the convention of the Union association. The meet- 
ing took place in the assembly room of the Cleveland 
Commercial Travelers’ Association in the Masonic 
‘Temple. 

President John P. Bartelle, of Toledo, who presided, 
addressed the salesmen as follows: 

I have not prepared an address of welcome to you, yet I 
am delighted to see so many of the traveling men here to 
take an interest in the meeting. I fear that the objects of 
this order are not fully understood, else we would have 
more brethren. Our constitution states these objects more 
thoroughly than I can explain them, and perhaps it would 
not be out of place for me to read them. The constitution 
reads: “Lhe objects of this association shall be, first, to 
use a moral influence in promoting honest business methods 
and in elevating the standard of the members of the usso- 
ciation Second, to assist all worthy members when in 
distress and to aid members out of employment in obtaining 
positions. Third, to adjust all differences that may exist in 
our membership and harmonize the interests of the salaried 
and commission salesmen, as well as the interests of the 
manufacturers and wholesalers with their salaried and 
commission salesmen so far as practicable.” 

We are members of the National association, and the 
traveling men threugh their association are doing a good 
work. Apparently a great many men seem to think that if 
they are members of the association that is all that is 
necessary. We should interest ourselves in the work .and 
much more good could be accomplished, devoting part of cur 
energy along other lines, 

The Secretary’s Report. 

Following the reading of the minutes of the last 
annual meeting the secretary, Charles C. Thornton, of 
Granville, Ohio, read his annual report, which was as 
follows: 

At the opening of our last annual meeting we had enrolled 
on our books 158 names. ITruring the year we have added 
twenty-nine, making to date 187. Of this number 105 are 
in good standing and loyal. During the past year two of 
our members, Brother C. H. Meyers on January 235 and 
Brother J. IL. I. Jeffries on April 19, answered the summons 
of a higher authority than the “house” and took that long 
trip from which no traveling man returns. Those who knew 
them know what the world has lost; to those who did not 
know them it is but justice to their memory to state that 
they were tried and true gentlemen, men whom it was a 
pleasure to meet, and men who were an honor to the fra- 
ternity. Suitable action should be taken in memory of them. 

During the year the association has had five applications 
for pesitions from its members. At present there is but 
one member who has no position so far as your secretary 
is informed. We have had eleven applications for men 
through the National association and eight direct to your 
secretary. Now let me call your attention in this, my last 
report, as secretary, to the necessity of each member notify- 
ing the secretary of positions that are, or will be, open for 
men. Let your secretary be the central point about which 
all your information in regard to positions, or men required 
to fill them, congregate, 

Finances in Good Shape. 

Mr. Thornton’s report as treasurer showed that the 
membership fees and dues during 1905 amounted to 
3 which, with the balance on hand at the beginning 
of the year, $122.76, made a total of $260.76. The dis- 
bursements during the year aggregated $205.47, leaving 
a balance on hand of $55.29. The auditing committee 
reported having examined the accounts and found them 
correct. 

President Bartelle appointed E. R. Hilton, Edward 
M. Vietmeier and E. W. Chambers a committee to draft 
appropriate resolutions on the deaths of Brothers C. H. 
Meyers, Lancaster, Ohio, and J. H. P. Jeffries, of Grand 
Rapids, Mich. 

It was announced by President Bartelle that the board 
of directors had deemed it inexpedient to hold the 
usual banquet in connection with the meeting. It was 
suggested that the money usually spent, for a banquet 
could be more advantageously employed in getting up 
some souvenir for distribution among the members of 
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the Union Association of Lumber Dealers. This mat- 
ter after discussion was referred to the board of direc- 
tors for the purpose of action. 

Want a 2-Cent Rate. 

The agitation throughout the central west for a 2-cent 
mileage rate was brought forcibly to the attention of the 
meeting by Walter L. Whitacre, of Columbus. He stated 
that a strong fight was being waged in Michigan and 
Ohio to compel the railroads to give this rate. He 
said three bills had been introduced into the Ohio 
legislature and as the question was one which vitally 
affected the interests of the traveling men it appeared 
to him that the association should give its moral sup- 
port to the authors of these bills. Myr. Whitacre stated 
that the meeting with the Central Passenger <Associa- 
tion representatives in Chicago was farcical. Continu- 
ing he said: i 

The time is ripe to compel the railroads to do something 








CHARLES C. THORNTON, OF GRANVILLE, OHIO; 
Retiring Secretary of the Travelers’ Association. 


in the matter of giving a uniform 2-cent rate and it is time 
for us to do something for ourselves and the concerns we 
represent. The men on the road wield a tremendous power 
and are earnest and determined to act in concert in obtain- 
ing the concessions demanded from the railroads. Right here 
in Ohio if the bills introduced in the legislature are not 
passed an organized fight will be made by the traveling men 
of the state and I assure you that no man will be returned 
to the legislature with the assistance of the traveling men 
unless his stand on the question of railroad rates is fully 
understood. The United Commercial Travelers in this state 
number 6,000 and there are 200,000 traveling men in the 
United States. 

Mr. Whitacre during the discussion that followed 
stated that the powerful trolley road interests have 
raised a fund to fight the passage of a 2-cent rate law 
in Ohio. He said this was a straw which indicated the 
direction of the wind. A motion was unanimously 
adopted directing the secretary to communicate to the 
authors of the bills intreduced into the Ohio legislature 
the moral support of the association in their fight. 

Election of Officers. 

When the election for oflicers for the ensuing year was 
taken up W. E. Ford, of Mansfield, Ohio, vice president 
of the association, was the only nominee for the office 
of president. ‘he choice was unanimous and the secre- 





tary cast the ballet. H. G. Sheldon, of Fremont, Ohio, 
was chosen vice president, and E. W. Chambers, of 
Toledo, and E. R. Hilton, of Huron, were elected diree- 
tors. Mr. Thornton positively declined the nomination 
to succeed himself as secretary and treasurer, and the 
choice for this dual office fell upon Frank P. Sutphen, 
of Middletown, Ohio. 

Several complimentary resolutions were passed, one 
commending the administration of President Bartelle 
and Secretary Thornton and extending the thanks of the 
association for their able work. Another resolution ex- 
pressed appreciation of the courtesy of the Cleveland 
Traveling Men’s Asseciation for the use of its rooms, 
and a third resolution extended the thanks of the organ- 
ization to the AMERICAN LUMBERMAN, 

BABB 


A DESERVED POPULAR APPRECIATION. 


It is not often that the leading manufacturer of a 
community evokes such a popular demonstration as 
that occurring at Belmont, N. Y., on Christmas day. 
Only too frequently there is much sordid feeling, envy 
or other element of antagonism generated either be- 
tween the employer and his employees, who constitute 
possibly a large proportion of the citizenship of the 
town, or else relations are strained by controversies 
which are prone to arise between a grasping set of 
town officials and a leading tax payer. The Christmas 
event at Belmont, therefore, is to be given more than 
the usual significance, in that it indicates the entirely 
harmonious and friendly sentiment prevailing between 
the employer and his employees, and also the fraternal 
spirit existing among the residents of the community. 

On the evening of Christmas day, December 25, 
1905, William P. Clark, president of the Clark Bros. 





WILLIAM P. CLARK. 


Company, Belmont, N. Y., was made the central figure 
of such a demonstration. Mr. Clark finds time enough 
in the conduct of the great machinery works of which 
he is the head to take a more than ordinary interest 
in the welfare of the community in consenting to serve 
as the president of the village board. In such whole- 
some fashion has he occupied this dual role that a 
number ot the enterprising citizens of Belmont decided 
to testify to their appreciation of his good offices in 
a more substantial way than that whieh is usually 
shown, At 8 o’clock Christmas evening 200 of them 
repaired to the residence of Mr. Clark, headed by a 
band. The gentleman was taken completely by  sur- 
prise when Hon. Charles-Brown, on behalf of the 
donors, presented him with a handsome diamond ring 
and a roll of paper on which were inser{bed the names 
of the 200 contributors. Mr. Clark thanked his fellow 
citizens in a most feeling manner, stating that he 
valued the gift and the feeling which prompted it and 
especially prized the roll of paper which contained the 
names of his appreciative neighbors. In making the 
presentation Hon. Charles Brown made a most becom- 
ing and complimentary address, a gem in its way, which 
is given herewith: 

Mr. Clark, a few of your many friends make this call to 
extend the compliments of the seasén and exchange kindly 
greetings. For over a quarter of a century you have been 
very closely identified with the material well being of this 
village. Every man, woman and child in Belmont, in a 
measure, has been benefited by the results of your industry. 
your labor, your public spirit, your devotion to the general 
welfare and your sacrifices. The splendid business originated 
and conducted for years by you and your brother and which 
you have so successfully builded means very much to our 
citizens, They have stood by you in all the times of your 
trials and disappointments; they have admired your cour 
age, pluck and determination to win success; they know you 
thoroughly, they are acquainted with your character, your 
manhood, your integrity; they are friends of yours; they 
are fond of you; they take pride in the thought that you 
are one pf them; they most fully appreciate your worth 
and value to this community. 

To partially express that appreciation, esteem, confidence, 
respect and affection, they have commissioned me in their 
behalf to present you a token of this high regard—this beau 
tiful diamond. It is the affectionate gift of nearly two 
hundred of your fellow citizens. Their names are inscribed 
on this roll. They accompany it with the sincerest wishes 
of happiness and good cheer. They extend to you the right 
hand of honest good fellowship; they join me in the hearty 
expression of the sentiment of old Rip Van Winkle, ‘Here's 
to you, your health, your wife and family; may you all live 
long and prosper.”” They unite in the old fashioned wish 
to you and yours, of a Merry Christmas and a Happy New 
Year; that peace, comfort and happiness be abundantly ap- 
portioned to you and that you may have many, many 
returns of this festive season. 
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MEMPHIS LUMBERMEN’S CLUB MEETS IN ANNUAL BANQUET AND ENJOYS ITSELF. 


Short Speeches Prolific of Good Stories and Wise Opinions—Railroad Men Are Given a Chance to Testify—A Most Successful Affair Throughout. 


Mempuis, TENN., Jan. 15.—The annual banquet of 
the Lumbermen’s Club, of Memphis, which occurred at 
the Hotel Gayoso last Saturday evening, was one of the 
most delightful affairs of the kind ever given under the 
auspices cf that strong and rapidly growing organiza- 
tion. It began promptly at 8 o’clock, showing that the 
lumbermen of Mempilis know how to keep dates when 
something good is in sight, and lasted until the small 
hours, which illustrates that they, as well as_ their 
friends, know how to stay with a good thing when they 
have it. The Lumbermen’s Club of Memphis, now in its 
eighth year, has won a reputation for hospitality which 
it would be difficult to surpass, but those who were pres- 
ent Saturday evening «nd who had been present on 
previous occasions declared in emphatic terms that the 
host of the occasion never was seen to better advantage. 

The large banquet hall of the hotel was prettily deco- 
rated. A band played during much of the evening, ren- 
dering patriotic and popular airs in which the lumbermen 
joined. ‘‘Dixie,’’ that song which goes straight to the 
heart of every southerner—and northerner, too, for 
that matter—brought forth long and loud applause, 
while ‘‘ America’? and *‘The Star Spangled Banner’’ 
were received with unusual interest. The table was ar- 
ranged so that those present were compactly seated, 
thus making it easy to hear the speeches of the evening, 


The New President. 


W. R. Barksdale, of Barksdale, Denton & Co., the 
newly elected president of the club, presided, and he per- 
formed his duties as toastmaster in a graceful and 
thoroughly easy manner. Mr. Barksdale announced, 
when the substantial things set before the guests had 
been disposed of, that there would be no speeches of 
greater length than three minutes. This rule was strictly 
followed. 


The Mental Feast. 


The first speaker of the evening was R. J. Darnell, 
cof R. J. Darnell, Incorporated, and retiring president of 
the club. He declared that he-was badly handicapped by 
the fact that the presiding officer had limited him to 
three minutes, as it would take an hour for him to make 
the big speech on which he had been working for weeks 
and which had cost him a great deal of time and sleep. 
He said he guessed that, since his time had been cut so 
short, he would have to tell a snake story, an allusion 
which provoked hearty laughter all around the banquet 
hall, as he referred to the revised version of a Virginia 
snake story as told by the Rev. W. E. Thompson, D.D., 
of Memphis, at a banquet given for the purpose of en- 
couraging a female college to be established in a suburb 
of Memphis. 

W. S. King, superintendent of the Yazoo & Mississippi 
Valley railroad, with headquarters in Memphis, was in- 
troduced as the ‘‘ King of Cars’’ to respond to the toast 
‘*Car Shortage.’’? He expressed pleasure at the ‘‘dis- 
tinguished opportunity’’ of being present on this occa- 
sion and declared in emphatic terms that the railroad 
men keenly appreciate the traflic represented by the 
lumbermen of this city and section, in both timber and 
lumber. 

Lumbermen who have had considerable difficulty in 
getting cars from the Illinois Central system, of which 
the Yazoo & Mississippi Valley is a part, looked rather 
surprised at his statements, but just then the toastmaster 
came to the relief of the situation by asserting that he 
knew that after what Superintendent King had said, 
the lumbermen would have all the cars they could use. 

M. R. Perkins, who had a reputation as a postprandial 
speaker, began his remarks by stating that the text 
and doxology would be so close together in a 3-minute 
speech that he did not know exactly where to start. 
He compromised by telling a story, illustrating in a 
most forceful, emphatic, convincing and thoroughly 
humorous manner that the ruling habit or passion may 
be strong in sleep as well as in death. 

B. G. Sargent, of the St. Louis, Iron Mountain & 
Southern railway, was introduced. He amused his hear- 
ers with his statement of the position of his road for 
handling business. ‘‘We have plenty of cars, cars to 
burn,’’? he said. ‘‘They are all 80,000-pound capacity 
and offer superior service. The Iron Mountain is noted 
for its prompt payment of claims. We will give you 
lumbermen the service if you will give us the business, 
I am very busy now and cannot talk more. Come and 
see us.’? 

Harry Anderson, a prominent young lawyer, son of 
S. B. Anderson, president of the Anderson-Tully Com- 
pany, and himself identified with the Arthur Hardwood 
Flooring Company, made one of the best talks of the 
evening. He told a story of Senator Vest. 

The toastmaster said that all sorts of men were pres- 
ent—lightweights, heavyweights, talls and shorts, fats 
and thins, and wound up by introducing S. H. Stout, of 
the Louisville & Nashville, who responded briefly, declar- 
ing among other things that the greatest difficulty of 
the Louisville & Nashville in relation to the lumber in- 
dustry lay not in finding the cars for the lumber, but in 
finding lumber for the cars. 

John Seott, of the Illinois Central’s passenger de- 
partment, and John Turner, of the Nashville, Chatta- 
nooga & St. Louis freight department, were called and 
they responded briefly but in very happy vein. 

C. A. DeSaussure, division passenger agent of the 
Southern railway, expressed surprise that he should be 
asked to talk when the passenger men are not supposed 
to have much to do with the lumber business, leaving this 





delightful work generally to the freight men. He said 
that he was much impressed with the growth of the lum- 
ber industry in Memphis and the magnitude which it has 
attained during the last few years. 

W. H. Russe, of Russe & Burgess, and president of 
the National Lumber Exporters’ Association, said he did 
not have time to talk about equipment and did not 
think the passenger men should be surprised at being 
called upon to talk at a meeting of lumbermen, since 
they were up against it in connection with the annual 
meeting of the National Hardwood Lumbermen’s Asso- 
ciation. He declared that Memphis was looked upon as 
the biggest thing in the hardwood lumber line in the 
world and that it must beat Buffalo in the excellence of 
its treatment of the visiting lumbermen, since Memphis 
had to sustain the lavish idea of southern hospitality 
which is entertained of this section by everybody who has 
ever passed through it. He repeated that it meant work 
and that, since the date of the convention might be 
changed to May 3 instead of later, as previously ar- 
ranged, it behooved lumbermen and railroad interests 
too to get busy and stay busy until everything was ship- 
shape. 

This brought from the toastmaster the assurance that 
the visiting lumbermen would be entertained, and that it 
would be done in so royal a manner that nobody would 
have to be ashamed of the affair. 

R. T. Cooper, of the Cochran Lumber Company, was 
asked to respond to the toast ‘‘ Cottonwood Box Boards, ’’ 
and expressed surprise, in view of the fact that he has 
not sold any cottonwood box boards for months. He 
thought it best, therefore, to leave that topic to someone 
else. He said it was a pleasure for him to meet with 
the representative lumber interests of this city and to 
compliment them on the fact that they conducted their 
business along so high a plane of honesty and effort. 
He asserted that while Memphis lumbermen were rivals in 
a business sense, they were friendly toward each other 
and worked together, a fact which, in his opinion, has 
contributed more to the rapid growth of the lumber busi- 
ness here than had any other single factor. They were, 
he said, working for the upbuilding of the city as well 
as their own business and that, while the railroads did 
not help them in the least, they believed in doing every- 
thing they could for the railroads. He declared that the 
lumbermen had a good many sore toes in connection with 
the railroad end of their business, but that he did not 
have any doubt at all that the railroad men really meant 
well, though he thought they should do a great deal 
better. 

Max Sondheimer, president of the E. Sondheimer 
Company, wiio came in after speaking had begun, was 
the last speaker of the evening. He was introduced as 
the ‘‘King of the Chicago lumber market.’’ He took 
his text from this remark of the toastmaster and for a 
few minutes kept the guests laughing at his pleasantries. 


The Attendance, 


The following were present: 

Jobn A. Scott, passenger department Illinois Central, 
Memphis. 

O. K. Palmer, Guirl-Stover Lumber Co., Memphis. 

EK. Brantley, Guirl-Stover Lumber Co., Memphis. 

George Higley, Guirl-Stover Lumber Co., Memphis. 

Lewis C. Smith, Traders’ Despatch, Memphis. 

Fk. A. Conkling, Farrin-Korn Lumber Co., Memphis. 

Cc. E. LeCrone, Advance Lumber Co., Memphis. 

J. A. Braun, St. Louis. 

J. R. Blair, L. H. Gage Lumber Co., Earle, Ark. 

E. B. Smith, Tyronza Lumber Co., Earle, Ark. 

Robert ‘T. Cooper, Cochran Lumber Co., Memphis. 

I’. E. Stonebraker, L. H. Gage Lumber Co., Memphis. 

S. H. Stout, division freight agent Louisville and Nash- 
ville, Memphis. 

Cc. W. Holmes, Holmes Lumber Co., Memphis. 

W. A. Bickford, W. <A. Bickford & Co., real estate, 
Memphis. 

Cc. B. Stetson, C. B. Stetson Lumber Co., Memphis. 

M. R. Perkins, lumberman, Memphis. 

H. B. Anderson, lawyer, Memphis. 

Z. N. Estes, lawyer, Memphis. 

R. J. Wiggs, R. J. Darnell, Incorporated, Memphis. 

A. M. Love, Darnell-Love Lumber Co., Leland, Miss. 

Elliott Lang, R. J. Darnell, Incorporated, Memphis. 

John Dwyer, assistant general freight agent Illinois Cen- 
tral, Memphis. 

W. A. Crawley, Clarksdale, Miss. 

G. A. Farber, Price & Heald, Baltimore. 

W. S. King, superintendent Yazoo & Mississippi Valley 
railroad, Memphis. 

George D. Burgess, Russe & Burgess, Memphis. 

Cc. C. Cameron, general freight agent Illinois Central. 

W. H. Russe, Russe & Burgess, Memphis. 

Cc. B. Dudley, Dudley Lumber Co., Grand Rapids, Mich. 

W. L. Crenshaw, Crenshaw & Cathey, Memphis. 

Theo. A. Schneider, Brunswick-Balke-Collender Co., Chi- 
cago. 

C. L. Wheeler, Wheeler Bros., Memphis and Madison, Ark. 

L. E. Campbell, L. E. Campbell Lumber Co., Memphis. 

Ilans Johannson, Russe & Burgess, Memphis. 

I. E. Gary, Baker Lumber Co., Memphis. 

E. M. Ford, timberman, Memphis. 

Mf. H. Bonner, lawyer, Memphis. 

Wm. A. Starke, James E. Starke & Co., Memphis. 

R. Petrus, James EK. Starke & Co., Memphis. 

J. S. Morris, Bennett Hardwood Lumber Co., Memphis. 

George C. Ehemann, Bennett & Witte, Memphis. 

W. S. Jett, Southern Handle Company, Memphis. 

Cc. A. DeSaussure, division passenger agent Southern, 
Memphis. 

James M. Thompson, James M. Thompson & Co., Memphis. 

Joseph G. Johnson, James M. Thompson & Co., Memphis. 

James EB. Starke, James EF. Starke & Co., Memphis. 

H. M. Kramer, C. & W. Kramer, Memphis and Princedale, 


Cc. M. Kellogg, Dudley Lumber Co., Memphis. 


Cc. E. Thompson, Dudley Lumber Co., Memphis. 

U. S. Lambert, Green River Lumber Co., Memphis. 

S. C. Major, 8. C. Major Lumber Co., Memphis. 

A. L. Foster, J. W. Thompson Lumber Co., Memphis. 
A. N. Thompson, Thompson & McClure, Memphis. 

L. P. Arthur, Arthur Hardwood Flooring Co., Memphis. 
T. H. Wall, Buffalo Hardwood Lumber Co., Buffalo. 


J. H. Mallory, commercial agent Illinois Central, Memphis. 
I’. S. Smithwick, cashier Bank of Commerce & Trust Co., 
Memphis. 

Ss. LB. Anderson, Anderson-Tully Co., Memphis. 

lL. G. Sargent, commercial agent Iron Mountain. 

RK. J. Darnell, R. J. Darnell, Incorporated, Memphis. 

W. R. Barksdale, Barksdale, Denton & Co., Memphis. 

Roland I. Krebs, lumberman, St. Louis. 

John W. Turner, freight department Nashville, Chatta- 
nooga & St. Louis, Memphis. 

Max Sondheimer, E. Sondheimer Co., Memphis, 





FORT SMITH RETAILERS FRATERNIZE. 


Fort SMITH, ARK., Jan. 11.—The retail lumber deal- 
ers of this city held their annual banquet at Hotel Main 
January 10 and an enjoyable and profitable evening was 
spent. M. T. Dyke, of Dyke Bros., acted as toastmaster 
and after speaking feelingly of the advantages derived 
from previous gatherings, spoke at length on the good 
that would result from a permanent organization. Among 
the other speakers were R. W. Campbell, of the Border 
City Lumber Company, who tersely pointed out the pos- 
sibilities of Fort Smith as a manufacturing point and 
prophesied a glowing future for the city; H. P. Farring- 
ton, of Alexander & Sons & Farrington, stated that he 
was a new member of the local trade but believed that 
much good would result from a closer organization and a 
uniform system of transacting business; Alexander Fer- 
guson told of the many valuable points he had secured 
from conferences with his competitors and advocated 
tue perfection of an organization, to hold meetings at 
regular intervals, along the lines suggested by the 
toastmaster. 

Among the guests were the following: M. T. and 
N. Dyke, R. R. Hook and James Crain, of Dyke Bros.; 
J. M. Tenney, of J. M. Tenney & Co.; H. P. Farrington, 
of Alexander & Sons & Farrington; R. W. Campbell and 
i. E. Albright, of the Border City Lumber Company; 
A. E. Peer and R. E. Peer, of the Mansfield Lumber & 
Mercantile Company; E. E, Nield and A. M. Campbell, 
of the Nield & Campbell Lumber Company; Leo Kenney, 
of Kenney Bros.; Frank Edelman, of the Mechanics Plan- 
ing Mill; Arthur Ferguson and H. Anderson, the Fer- 
guson Lumber Company, and Alderman W, J. Johnston. 





LUMBERMEN CONFER WITH RAILROAD MEN. 

SAVANNAH, GA., Jan. 11.—At a meeting held in this 
city last week between representatives appointed by the 
Georgia Interstate Saw Mill Association and officials of 
five southern railroad companies a compromise is said 
to have been made of the points at issue. The principal 
contention of the lumbermen was over the inability of 
the roads to furnish the necessary number of cars. Lum- 
bermen agreed to load and unload cars with greater 
dispatch, while the representatives of the railroads 
promised to increase the equipment and to get ship- 
ments out as promptly as possible. It was determined to 
reduce the free time demurrage on cars charged now 
for those held over five days on coastwise loading and ten 
days for foreign loading, the amount of this reduction 
to be decided upon at some later period. 


a ee ee ee eee 


Mill Company in Voluntary Liquidation. 


PITTSBURG, PA., Jan. 16.—The Hope Planing Mill Com- 
pany, with a mill and retail yards at Nineteenth and Mary 
strects, is going into voluntary liquidation. The company 
has a capital of $50,000 and D. O. Cunningham, president, 
is an extensive glass manufacturer in Pittsburg; William 
Schmolze is secretary and manager. A meeting of creditors 
is to be held tomorrow and arrangements are to be made 
for the appointment of a trustee who will act in the 
winding up of the business with an advisory committee of 
three creditors to assist him. ‘. 

The reason for this action is said to be that the poor 
health of Mr. Schmolze has forced his retirement from the 
business and it has been found impossible to secure a 
successor who would prove able to assume the charge of the 
business. Most of the creditors say that the concern will 
pay all obligations but that business has not been paying 
for some time. The company has been in existence for 
years. 





TO PURIFY THE AIR WE BREATHE. 

Laundered air! Sounds like a joke, doesn’t it? Well, 
it isn’t. It’s a serious thing—like all things that cost 
money. The B. F. Sturtevant Company, of Boston, 
Mass., which is always coming to the front with,some- 
thing new in the way of improved devices for heating, 
cooling and driving air, is responsible for this somewhat 
startling innovation in the realm of ozone, An appa- 
ratus for washing the atmosphere has been installed in 
the office building of the H. H. Porter Company, Pitts- 
burg, Pa., and as the results were very satisfactory it 
may be only a short time before the ‘‘Smoky City’’ 
will be robbed of its faney cognomen and its citizens 
be able to wear a white shirt on Sunday without being 
forced into the bankruptcy court by the washlady. 

The machine, which is guaranteed to remove the soft 
coal, life insurance odors, profanity and other nauseous 
and unhealthful properties of the ordinary carbon oxygen 
combination which daily passes through the systems of 
the laboring millions,,is a very simple one. It con- 
sists of a metal supporting frame filled with coke over 
which water trickles. All air entering the building 
wherein the contrivance is installed is drawn through 
this filter by means of a fan and delivered under pressure 
to the various rooms. There is nothing so wonderful 
about it after all. If water can be filtered and cleansed 
of its impurities, why not air? And certainly the need 
is as great. 
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FOURTEENTH ANNUAL OF PENNSYLVANIA LUMBERMEN. 


Enthusiastic Meeting Held at Philadelphia—Forestry, the Tariff and Other Important Questions Receive 
Attention—The Officers Elected and Other Business Transacted. 


PHILADELPHIA, Pa., Jan. 18.—With the largest at 
tendance in its history the Pennsylvania Lumber- 
man’s Association held its fourteenth annual conven- 
tion in the Lumbermen’s Exchange, the Bourse, Phila- 
delphia, January 11, A large amount of important 
business was transacted, and the association enters its 
fifteenth vear able to report substantial progress in 
the purposes for which it was formed. The associ- 
ation was organized March 2, 892, at Reading, Pa., 
and incorporated January 4, 1904. Its history has 
heen one of steadify increasing membership, interest 
and usefulness, 


Secretary Laudig’s Report. 

The convention was called to order at 10:15 a. m. 
by President W. M. James, of Steelton, Secretary B. 
If. Laudig, of Scranton, presented his annual report 
which was received and filed as follows: 

This is the fourteenth annual meeting of the Pennsyl- 
yvania Lumberman’s Association, Incorporated, and __ it 
gives me great pleasure to be able to say that it exceeds 
that of last year. The year was a large one in many 
respects, especially in the volume of trade; the number of 
complaints entered against wholesalers for irregularities 
in quoting and selling; number of classifications of trade; 
increase of correspondence and in the growth of the roll 
of membership—in fact, more interest in general shows 
itself. 

The executive committee have their work well in hand. 
The board of directors have met but twice this past year. 
The work of the committees was very heavy, especially 
that of the railroad and transportation committee. 

Some of the retailers of this state are still content to 
reap the benefits where others have sown. ‘To them we 
continue to extend the glhid hand to join our membership 
and assist us in keeping wholesalers from infringing on 
the rights of the retailer. The contractors stand ready 
to join at any time, because it is a benefit. The retailers 
certainly should not need an invitation. 

The members greatly assisted the secretary in furnish- 
ing information in the way of clearing up complaints 
against wholesalers. There were 23 complaints filed in 
1905, against 17 during the previous year of 1904, a few 
of which are still pending settlement. It appears that. 
in accordance to the increase of interest, so is the growth 
of the roll of membership and, likewise, the expenses of 
the association, 

The question of revising the interstate commerce law is 
one of much importance, and will come up in the proper 
committee and should have your continued support. The 
car stake and equipment question is still unsettled and 
will be presented for your further consideration. 

The question of increasing still more interest in our 
annual meetings needs your attention at this session and 
will also be brought up at the proper time. The ques- 
tion of forestry is in its infancy; it is of great depth and 
far reaching. The committee on forestry are at work and 
you will hear from them. 

The semiannual meeting at Bloomsburg was a sur 
prise to those who attended and to those who were un- 
able to be present I desire to say you missed a treat. 

The last complaint filed with the secretary is that of 
high prices on hemlock. Some dealers desire to know 
whether the evergreen tree is going to take wings next. 

The association has lost by death during the past yvear 


Adam Laubach, of Seigfried. and Lewis Thompson, of 
Philadelphia. 
Summary. 

Complaints filed Guring 190G......:.:06..cccceswcsscessens 23 
MEI MOE DED 5 65 00 ho -u.0 60:3 615..0 bare’ 07014: Rie eid arasepare lot 
Es OO OUI 6.56.05 ai 0 Bis i a cidee ek aueasnes 19 
Number of resignations during year................ S 
Number of classifications made..................... D4 
Number of executive Meetings. .......ccccseccesccvses 2 
Number of directors meetings. .........cccccrccvecs - 4 
Number of communications sent out................ 2.300 


Treasurer O. M. Brandow, of Wilkesbarre, presented 
au verbal report showing on hand a balance, in spite of 
increased expense and decreased revenue, of $707, 

The executive committee reported twenty-three com- 
plaints during the vear, in which wholesalers were 
charged with selling to consumers. All but ten of 
twenty-three were settled, in three cases the 
members being notified that the culprits had been sell- 
ing to the consumer as charged. During the vear 
fifty-four classifications were made. 

The members indulged in a somewhat lengthy and 
emphatic discussion of the proposed amendment to fine 
members who are not present at the annual meetings 
of the association. The consensus of opinion among 
the speakers appeared to be that such action would 
serve to drive members out of the association rather 
than to compel their attendance at its meetings. 

The proposed amendment was put to a vote and 
lost. The report of the committee on railroads and 
transportation was read by the secretary and adopted, 
together with the following supplementary resolutions: 


these 


WHEREAS, This association at its semiannual meeting. 
held at Bloomsburg. July 11 and 12, 1905, adopted resolu- 
tions relative to the car stake and equipment complaint. 
which both directly and indirectly interests the entire 
lumber trade, endorsing the action of the shippers of lum- 
ber set forth in said resolutions, and 

WuHereas, The retailers are desirous of having the com 
plaint brought before the Interstate Commerce Com- 
mission and receive proper redress, and 


Wuereas, There are expenses incurred in the way of 


presenting this matter to an issue; therefore be it 

Resolved, That this association here assembled = most 
heartily endorses the work of the committee in charge of 
the cur stake and equipment complaint, and be it 

Resolved, That the board of directors of the Pennsyl- 
vania Lumberman’s Association be directed to contribute 
towards the expenses incurred by the committee in per- 
forming their work. 

Frank V. Henon, president of the Lumbermen’s 
Mutual Fire Insurance Company, was called on for an 
address. In response he said: 


I have just returned this morning from an insurance 
meeting in Mansfield, Ohio. Yesterday the Lumberman’s 








Mutual Fire Insurance Company, of Mansfield, held its 
annual meeting and L was there as a guest and I learned 
the work that had been accomplished by that company 
last year. That company has added about $20,000 to its 
surplus. It has $6,600,000 of insurance in force on lum- 
ber risks and is continuing to pay its dividends of 33 1-5 
percent. I wish to suggest for the interest of every lum- 
berman who has insurance to place who has not already 
placed insurance with the Ohio company that he should 
do so for his own interest. The Pennsylvania Lumber- 
man's Mutual has added this year about $30,000 to its 
surplus, making an addition to its surplus in the last 
two years of $70,000; that inakes our surplus” today 
$140,000, In other words, it took thirty-nine yvears to 
accumulate a surplus of about $72,000 and in the last 
two vears we have practically doubled that surplus. You 
must recognize, therefore, that this insurance which was 
started by your association in conjunction with the other 
lumbermen’s association in the year 1905 has proven a 
great success. There was no mistake made at that time. 
Not only have the lumbermen saved a great amount in 
their expenses, in the most of their insurance. by that 
which has been written by these lumber mutual insurance 
companies, but the competition which has been afforded 
by these companies has enabled a great many of us to 
secure reduced rates from the stock Companies upon the 
whole of our insurance, therefore the economy «and sav- 
ing which has been effected is not limited simply to the 
umount saved in the insurance placed with these com- 
panies but includes that which has been saved through 
the competition. In the securing of insurance it is of 
the greatest importance to know that the policy when 
obtained affords, first, secure indemnity. The Pennsyl- 
vania Lumberman’s company now has back of every 
policy that is issued a security. [ believe. of approxi- 
mately $700,000. We have a little over $6,000,000 of in- 
surance in force, but the proportion of the resources’ back 
of every policy is greater to each dollar of insurance than 
that of any stock company doing business in the states. 
Therefore, in taking these policies no member of the 
trade need have the slightest fear that he is not securing 
good insurance. Every member of the trade that takes a 
policy in these mutual companies becomes a member of 
the association and participates in the profits. It has 
been the policy of the directors in charge of these com- 
panies to set aside each year a portion of their earnings 
to create a surplus to guard against the possibilitw of a 











PRESIDENT W. M. JAMES. 


bad year. In the eleven vears the Pennsylvania lLumber- 
man’s company has been in business we have not found 
uny bad year. Our losses last year were only about 
thirty-two percent of the premiums taken in, and I think 
the average losses for the whole period are only about 
thirty-five percent of the premiums. ‘These figures will 
show to you conclusively how greatly you were over- 
charged and I tell you that the results obtained up to 
date are the beginning of greater results to be obtained. 
There is no doubt that some day the stock companies 
will wake up to the fact that they are losing all this 
lumber insurance and that they will cut the rates and 
bring down the cost of our insurance. In the mean- 
time your mutual companies are doing all that they pos- 
sibly can; they are creating this surplus and paying out 
each year as much back to you in the way of dividends 
as they feel they can reasonably. Some companies are 
paying greater dividends and creating a surplus less 
rapidly. The Pennsylvania Lumberman’s have consid- 
ered it more conservative to pay slightly lower dividends 
and increase their surplus more rapidly to the end that 
some day we will obtain a surplus which will enable us 
to pay out each year practically all the profits that we 
make. [Applause. | 


President James, on motion, appointed Messrs. Ker- 
tendale, Hartman and Mulherin a committee on nom- 
inations to name three directors for terms of three 
years to succeed the three retiring directors. The 
committee subsequently reported and, after one 
change, the following were elected directors for three 
years: T. J. Snowdon, of Scranton; W. Z. Sener, of 
Laneaster, and 8. C. Creasy, of Bloomsburg. 

A Hearty Welcome. 

President Malone, of the Lumbermen’s 
was called upon for an address of welcome. 
received with applause and spoke as follows: 


Exchange, 
He was 


This association has done me the honor to request that 
address you this morning and welcome you _ here, 
which I do most heartily, not only from a personal stand- 
point but also on behalf of the Lumbermen’s Exchange 
of the city of Philadelphia and also of the Philadelphia 





lumbermen. The past year in the trade IT suppose has 
been the same with you as it has been with the Phila- 
deiphia lumbermen, particularly the retail portion of. it 
We have passed through a year that probably has never 
been equaled in the business. The unprecedented ad- 
vance in prices of all kinds of lumber has, I think, no 
doubt been as much of a wonder to the manufacture: 
und the wholesaler as it has been to the retailer. There 
are good reasons for these advances and the strongest 
one that can be offered is the demand. There is nm 
denying the fact, even today, that the demand for lum- 
ber generally is larger than the supply. We believe here 
it is more of a question of securing our stock than a 
question of price. These advances from a retail stand- 
point L consider have been good. I think it has brougnt 
the retail trade of Philadelphia closer together. I think 
we have been more often with one another during the 
past vear than formerly. It has ferced us to get as neni 
as possible on a common level with prices to be obtained 
1 think our prices today are closer than they have ever 
been. We are having less competition among ourselves 
than certainly in any previous year during the past ten, 
We have almost adopted a uniform scale of prices, not by 
any preconcerted action but by a general desire on the 
part of all to maintain, and if possible to get, a return 
sufficient for the work we do. Our level or prices I 
think is higher today than it has ever been, that is, in 
my experience, and I hope we have reached the time that 
we can now have rather a standard price than any 
further advance. It is very difficult to explain to th 
contractors and builders why these advances are com- 
ing on. They do not appreciate the fact that lumber is 
growing scarcer every year and that it cannot be repro- 
duced, in our generation at least. The people of the 
southwest and east have awakened to a realization ol 
this. They appreciate at last the real value of lumber 
and there is nothing under the present conditions that 
would point to any very great reflex from the present 
general prices that have been maintained. 





President James thanked the Lumber Exchange fo. 
its uniform courtesy, not only on the present occasion 
hut for many years in the past. He said that it 
would always Le held in gratetul remembrance. 


Personal Forestry Observations. 


S.C. Creasy, of Bloomsburg, presented an exhaustive 
und interesting report of the forestry committee, add 
ing much to the information of the members and to 
general information on the subjeet ot Pennsylvania 
lorest trees. He said in part: , 


When we consider that only the chestnut tree grows 
from a tree stump. and only the willow grows from a 
cutting, that all the rest of the Pennsylvania forest trees 
grow from these seeds, then the question of seeds bi 
comes an important one. We want the forestry com 
mission of this state to grow and care for the whit 
pine trees and other trees that produce seed, and afte: 
a While gather these seeds and send them out to. the 
inhabitants of this commonwealth just the same as seeds 
are now sent to the farmer. 

About 40 or 50 pereent of the fifty millions of acres ot 
land in the state of Pennsylvania is denuded woodland 
barring a small portion that is in original timber, and it 
is not practicable, or will not be in this generation, to 
plant that land in young trees. No matter how larg 
the nurseries it will not be practicable in this genern- 
tion, perhaps not in the next, to have seeds distributed 
to the farmer and the million and a third of peopl 
ot that type and have them sow these seeds upon these 
denuded lands to reforest them. 

In the vegetable kingdom you know there are such a 
variety of seeds. The pumpkin, the turnip, the radish, 
the onion and other seeds so vastly different, and so in 
timber the seeds grow under such various conditions 
and the way it matures. The shape of the seed and 
the winged part is different. Nearly every seed has a 
flying machine attached to it. If you will examine the 
forest tree seeds of this state, outside of the hickory 
nuts, chestnut and the acorn, you will find that they 
have litthe wind instruments, and just as soon as these 
cones open the seeds can be carried ten miles as well 
as one mile. Sometimes you clear off ten or fifteen acres 
und farm that land and let it go for a while and you 
will see young pines growing on that section. Thes+ 
seeds might have come from four miles off on the hil! 
Forest tree seeds are like the apple crop. One year yo 
have a good crop and the next year none. 

The most interesting of all trees and the most profit 
able for timber is the white pine. No trees grow on suc! 
poor soil and no trees are so profitable to plant as thi 
lree, 

I want to say this in conclusion: We as lumberm« 
ought to be practical on this question of forestry. It 
au great question when you think about the seeds a1 
think then about the insects that prey upon these seed 
All those edible seeds, such as the white acorn, the pig 
nut, the chestnut, the beech, and these seeds have worn 
in them just like chestnuts have. I have shaken then 
out from those boxes. Of course, when the worm get 
into the seed it kills its germinating power after a tim: 
When you consider how destructive these worms are t 
the seeds and how destructive the lumbermen are | 
the forest itself, you think of what little chance a tre 
has to grow in this state in view of its many enemies 
But you can remedy these evils I believe. I won't 

I thank you for your attention. All these seeds | 
have gathered myself. I might have made some mis 
takes. If I have [ ask you to excuse them. | Applauss« 

W. Z. Sener, of Lancaster, suggested the propriet) 
of an annual banquet by the association. He sug 
gested that action be taken at the next annual meet 
ing looking to the installation of this important socii! 
feature. 

Secretary Laudig read several communications, one 
of them raising the question of the present tariff 0! 
lumber. The question produced a_ spirited colloqu) 
curing which the association went on record in fave! 
of free lumber under reciprocal arrangements. Among 
the expressions made were the following: 

I can heartily say, while I am -merely a retail lumbe! 
man, that I am opposed to tabling that motion. Whil: 
our action may not amount to anything directly I think 
we are reaching a time in the life of the lumber busi 
ness, and as the pine trees principally come from Cuzan- 
ada now, we should take them on the same terms and 
thereby save as much as possible the pine that may 
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still be standing in the United States, and I see no 
reason Why we should not remove that tax or duty. 

Mr. Mulherin—What Mr. Sener says is true. We get 
au good deal of white pine from Canada, but I would like 
to know in what way it will benefit Pennsylvania lum- 
bermen to take that duty off? White pine from Canada 
will cost us just the same. It will only benefit the 
people who are cutting lumber in Canada to that extent. 
It won't benefit this association. 

Mr. Sener—I think there is a possibility and a proba- 
bility that the price of white pine lumber may be re- 
duced if that duty were taken off, and I would offer as 
an amendment to that resolution that it is the sense 
of this organization that the duty should be removed. 

Mr. Henson—I would like to offer an addition to Mr. 
Sener’s amendment. Canada has been anxious for a 
long time to get free admission of its lumber into the 
United States. I am in favor of the admission of lumber 
into the United States and Canada is, I think, ready at 
almost any time to grant some favors in return and I 
therefore am in favor of free duty negotiated on a reci- 
procity basis. 


Mr. Sener’s amendment, with Mr. Henson’s amend- 
ment, was then offered and carried, and the matter 
was referred to the committee on legislation with in- 
structions to use its best efforts for the free admit- 
tance of lumber, with reciprocal benefits. 

A Dissertation on Forestry. 

Votes of thanks were extended to Messrs. Henson 
and Malone, of the Lumber Exchange, for the use of 
the assembly room and for other courtesies and, in 
iulvance, to I. ©. Williams, of the Forestry Commis- 
sion, Who deliverea the following address on the work 
of his department: 


Mv. Sener-—I can say, while I am merely a retail lumber 
would be better pleased if Miss Myra Dock had come 
down to speak to you. I even assured her you would 
be chivalrous enough to lay aside your cigars while she 
was speaking, but it didn’t have any effect, and I am 
here to represent her. To introduce the subject on which 
1 desire to make a few remarks. | want to show vou a 
map. ‘This is a map of the state of Pennsylvania and 
the black patches on there represent the present extent 
of forest land owned by the commonwealth for forestry 
purposes. In Pike and Monroe counties we have an area 
of 56,000) acres. In Adams and Franklin counties we 
have an area of 43,000 acres. That central reservation 
running northeast and southwest contains approxima.e:.y 
230,000 and in these areas out through there are as 
many more. Here is a nucleus in eastern Nycoming and 
we are about ready to join that up with other land in 
southern and northern Columbia. Here in southern 
Lackawanna is 3.000 acres; in Dauphin we have anothe 
tract, in Wyoming 1,200 acres. in western Franklin and 
eastern Clinton 3,000 acres; there are a few scattered 
tracts in eastern Huntington and in here, in the north- 
western corner of Clearfield and in Cumberland. In all, 
the state owns, or has contracted to pay for, 749,000 
acres. You do not hear much about the forestry move- 
ment but it is very much alive in this state. We are 
purchasing lands rapidly. We have many offers and the 
commission at its meeting each month considers offers 
aggregating from forty to fifty thousand acres. We are 
just getting in, in eastern Huntington, another area of 
15.000. There is one in central Clinton of about 13,000 
now contracted for and before the close of the present 
year (1906) we hope to have our aggregate increased well 
up towards a round million. 

Now, gentiemen, what does all this mean’ What is 
the character of the lands and what is the intention of 
buying them in this way? You who are Pennsylvania 
lumbermen know that your best lumber now does not 
come from Penneyivania. There is still lumber in Penn- 
svyilvania but it is not here in large commercial quanti- 
tics. I do not know how many of us are going to live 
fifty more years. but if we do we will find that the 
forestry administration of the state will at the end of 
that time be supplying you with new, fresh forests. 
We buy this land, pay for it with the money of the 
state, take the title in the name of the commonwealth 
and hold it for forestry purposes. These purposes are to 
protect the lands. We have them set with a good char- 
acter of timber and protect them from that time for- 
ward and allow the trees to grow into commercial lum- 
ber. In order to do this it takes time. You cannot grow 
a pine tree to produce good lumber within one hundred 
vears, It is too slow a grower. You cannot produce 
white oak timber that is of much account from a tree 
that is under forty or fifty years of age. There is no 
need to tell you these facts: you know them already. 
If we are to produce lumber at home, if Pennsylvania is 
to produce her own product, we can only do it by buying 
this wild mountain land, fit for no other pur- 
pose than for the raising of trees, let the state hold it 
ind care for it and let it grow up in timber and then 
under suitable contracts and arrangements for cutting 
the timber let those who are interested in the business 
buy that lumber. They can buy it from the state just 
as cheaply, probably, when you consider the quality of 
lumber, as you can from an individual owner, and in 
addition to that there will probably be better facilities 
for getting the lumber to market because, when the 
state takes a reservation, its intention is to develop that 
reservation and to develop it means the building of roads 
und you know what roads are to a lumber operation. To 
protect this land we must keep out fire and we must 
prevent depredation by those who go in and_ steal 
timber. It is a well known fact that down in the South 
Mountain reservation, a portion of Franklin and Adams 
counties that was pointed out here on the map, there 
are men in that location who have been selling railroad 
ies and cordwood and various other kinds of wood for 
years and years and have been making a fair kind of 
living out of it and they don't own an acre of land. You 
can pretty well guess how that is done. This land is 
not thrown open to be dealt with by strangers and in 
dividuals as they please, but every person who goes on 
that land must be responsible to the state for his actions. 
“Ve protect these lands by placing upon them men whom 
we call rangers or wardens. I will come a little later on 
to the forest academy, where we are educating foresters. 
At the head of each reservation will be a forester and 
under him we hope to have as many wardens as are nec- 
essary thoroughly to protect each tract. These men are 
watchmen thoroughly acquainted with the locality in 
which they work—those who know the country and can 
pass from point to point any time in the least possible 
time. These men are the guards or the protectors to 
keep out fire. The forester is the administration head. 
He it is who detects imposters and who protects the 
trees in order to induce them to make the most rapid 
growth possible and bring them into condition of ripe- 
ness for lumber purposes. 

Forestry means just the same to the forester as farm- 
ing does to the farmer. He plants his crops with the in- 
tention of ripening and .benefiting from them in the fu- 
ture. The farmer's benefit comes at the end of the sea- 
son, while the benefit of the lumbermen comes at the 
end of a longer period. That is the only difference be- 
tween the two. The fires are responsible for more lum- 
ber destruction in this state than any other one agency. 
The railroads of the state are the worst offenders, 

What are we doing in the way of planting trees? Last 














spring, in Huntington county, 25,000 white pine trees were 
set up by students from the forest academy. The report 
from the warden in charge is to the effect that about 2 
percent of the two-year old white pines are growing at this 
time, or were at the close of the growing season, and about 
SY percent of the one-year olds were then in good growing 
condition. So you see we are having a fair measure of 
success in the planting of white pines. These pines cost 
us from eight to twelve dollars a thousand. So you see the 
amount invested is not much. With adequate protection we 
will have coming up all over the state in a few years, 
young white pine forests. We are giving the most atten 
tion to the white pine at this time for the reason that it is 
probably the most valuable timber tree we have, and of 
which we have the least remaining. 

On the South Mountain reservation tree planting is going 
on, and we expect to undertake it in) bike county this 
coming spring, and to accomplish these ends we are open 
ing tree nurseries. In the South Mouatain reservation 
we have a nursery of four or five acres that is devoted 
to planting of seeds and raising seedlings of 15 or 20 
different kinds. We hope to locate another nursery in the 
western part of the state before long. These trees are 
taken from the nurseries, plantd in open places in the 
reservations we buy, and then adequateiy protected and 
allowed to grow into timber. 

Another subject which is closely allied to forestry, and 
which the lumbermen know is a very valuable adjunct 
to timbering, is the question of water supply. The legis 
lature at its last session created what is known as a 
water supply commission, and it) Was created none too 
soon. The reason for the creation of that body is thas: 
Within the last five years it has been the custom for 
individuals to go to the secretary of the conmonwealth 
under the act of assembly, and procure charters for water 
companies. Now, in nine cases out of ten the intention 
of these companies was not to use the water, or develop 
water power, or furnish it to municipalities, but to hold 
their privilege for sale, and some of our central counties 
are simply plastered over with water companies, chartered, 
giving them the right to impound and take all the water 
from a given stream. Why should the state put into the 
hands of a few men called a corporation, the right to use 
the water for all of a given stream’ ‘There is no good 
reason why that should be done. It is against the best 
interests of the people, and it is certainly against the in 
terests of the lumbermen, because in the early years of 
lumbering in Pennsylvania the waterways had tull flow 
and full head, and were the great highways down which 
the lumber was sent to market. Now, with the mountains 
denuded, with the forests gone, with the water supply 
very greatly diminished, it is impossible on many streams, 
now, to float a log, where formerly it) was possible to send 
Aown a whole boom. The water supply commission ts exer 
Eso ae ears mw 
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cising good judgment and good business circumspection in 
granting charters. Every water company chartered now 
must come before that commission, and if it is to the 
interest of the public they will grant it: but if they decide 
it is against the public interest, it is turned down At 
the head of that commission is our very well known en 
gineer, John Berkenbine of Vhiladelphia, a man of staunch 
integrity and engaging personality, whom many of you 
no doubt know. 

A very interesting statement was made in the other raom 
by Mr. Creasy. It is a matter of wonder how it is) pos 
sible for so many trees to grow and mature into good 
timber when the enemies of trees are ever at hand to 
break them down, prevent their growth, or destroy them 
altogether. The worst enemies of our trees outside of forest 
fires and timber thieves, are the insects which prey upon 
young trees and the fruit of trees and the only possible 
way to control the nuisance is to protect the birds. The 
great forest regions of this state held for forestry purposes 
will be homes of birds, and one of the rules of the forestry 
commission is that no person going on that reservation dare 
shoot a bird out of season, destroy a bird's nest, or in 
any way interfere with the birds’ lives and happiness. itt 
you will protect the birds you will eliminate the insects, 
and with the insects gone your trees have a better chance 
tor growth. 

Just a few words about the forest academy: Forestry 
is a science, just as engineering is a science and as medi 
cine is a science. It is governed by definite laws and rules. 
Now the best results from forestry reservations can only 
be obtained by administering them in accordance’ with 
scientific principles. The state of Pennsylvania, through its 
legislature of 1905, created under the care and direction 
of the commission of forestry, a forestry academy. The 
academy is now located on the South Mountain reserva 
tion, near Holmesburg. It has been in operation since 
June, 1903. At the present time we have there twenty 
seven young men studying forestry, and they have a con- 
tract with the state which says that at the end of their 
term, which has been fixed for three years, they will enter 
the employ of the state as trained foresters upon these 
forest reservations. You cannot take a green man and put 
him in the woods and trust that he will administer these 
principles to the best interests of the state. It simply 
cannot be done, because training is needed. You can no 
more do that than a man can make himself a physician by 
simply saying so. These young fellows, who range in age 
from seventeen to twenty-five years, are working all year 
long. They merely have a short vacation at) Christmas 
time, and during the summer. At the end of the three 
vears’ contract we expect to have these fellows trained 
to be expert foresters. Then each one will be put in charge 
of one of these reservations, and have under him a suitable 
number of wardens or rangers and he will be made re- 
sponsible for that reservation. and his duty will be to 
administer it not only for the best interests of all the people 
concerned, but to administer it in strict accordance with 
business principles, and procure for the state of LDennsyl- 








vania, or the people of the state, the largest possible revenue 
from these reservations, because the reservations of the 
state will be and can be made great revenue producers. 
The dominion of Canada, probably wiser in foresight 
than some of the American state governments, did not let 
go of its public land with the ease that the national gov 
ernment has in the past, but it kept its hands upon 
those lands, and now it is reaping the benefit, because in 
the millions of acres which Canada is now administering, 
and from which a revenue is derived from timber cut 
ting. I saw the statement some time ago that she is 
receiving a revenue of $2.50 per acre If Pennsylvania can 
procure for herself from her forest reservations one dollar 
an acre after this business has been sufficiently advanced, 
she can put into the treasury of the state just as many 
dol.ars as we have acres, and that is possible . 


A Free Trade Argument. 

On motion of Mr. Hensen the report of the forestry 
committee was ordere+ printed for distribution, accom 
panied by such printed matter as the forestry depart- 
ment of the state may recommend. Mr. Hensen sup 
plemented his motion with some which 
Lrought forth the following discussion: 


remarks 


Mr. Hensen—I would like to ask Mr. Williams in re- 
guard to the question of free lumber from Canada The 
denuding of the forests of the United States is appar- 
eatly depriving some of our citizens of water. That may 
not be a deprivation to the lumbermen, but we must 
necessarily take into consideration the welfare of all 
citizens, and L would like to know whether or not the 
forestry department of the state does not consider that 
the United States would gain more by obtaining more 
of its lumber from outside of its borders and by con- 
servation of its own torests than it would by the duty 
upon lumber and the cutting of our own forests. 

Mr. Williams—-In answer to the gentleman's question 
I think | had better speak only for myself I am con 
vinced that for the country to remove the duty from 
Canada lumber if we could get it cheaper in Pennsyl- 
Vania than we ar now getting it, we certainly would 
protect our own forests just to that extent. We collect 
Scatistics every year as to timber cutting in this state. 
jeginning with 1895 and coming down to the present 
time you will find a steadily decreasing timber cutting. 
That simply means that the timber of Pennsylvania is 
not only becoming scarce but that the people are driven 
to cut timber which ought not to be cut. Therefore, if 
we could get a supply of lumber from another source, we 
word just so far protect our remaining forests 

President James—Is it not a fact, Mr. Williams, that 
all over the state they are cutting everything in a tract 
of timber as they 2 through, the smaller trees as wela 
as the larger ones? 

Mr. Wiliams—In 1901 I believe congress passed a law 
that is known as the Morris act. It relates to the 
30,000 acres of timber land in Minnesota. The manage- 
ment and administration of this reservation was given 
to the forest service of the United States The forest 
service made working rules and plans for the use of this 
timber, and one of these rules was that five percent of all 
the good seed trees must remain on the soil. I saw a 
photograph some time ago of the cutting of this Minne- 
sota reservation and all through the cutover land there 
stood sentinel trees, probably two or three hundred yards 
apart These trees will ripen their seed and spread it, 
and a new forest will immediately begin to grow But 
aus lumbering has been done in Vennsylvania, and in fact 
wn all the other states, it is coming more and more to 
a clean cutting Where once the most magnificent for- 
esis in the state grew, where you could go for a distance 
of forty miles without being out of the unbroken forest 
of magnificent white pine trees, today that land is al 
most as bare as the top of that table 





Mr. Pierce offered the following resolution: 


Resolred, That the Vennsylvania Lumbermen’s Associa 
tion wishes to add its protest to that of other organizations 
against the unjust charge made by the Pennsylvania Railroad 
Company of the $10 extra upon the 1,000 mile tickets, which 
makes the purchaser pay S30 instead of S20 (that $10 being 
returned only under certain limited restrictions) 

Mr. Sener—I believe the Lehigh Valley does the same 
thing on certain conditions. 1 believe it is unjust and un 
lawful. 

l’resident James—The resolution includes all railroads 
that do that. 

Mr. Vierce—The Reading does not, I understand. 





The motion to adopt the resolution was carried, 

Mr. Williams, of the forestry commission, arose 
and said: 

I want to invite the members of this association to hold 
the next meeting on the South Mountain reservation at 
Mt. Alto, Franklin county, Va. This park is owned by the 
state and is upon that reservation. We would be happy to 
show you right in the heart of the woods some of these 
things we have been telling you about, and have you made 
acquainted with our forest academy, which is at the edge 
of the park We would take you into the heart of the 
reservation on top of the mountain, at an elevation of 1,700 
feet, show you the academy and sanitarium founded by Dr. 
Rothrock, and now one of the remarkable institutions of the 
state. If you make up yeur minds to come I feel you will 
net regret that you have paid us a visit. [Applause.] 

President James said he thought it would be pleas- 
ant and profitable fer the association to meet as sug’ 
gested. and to see the practical workings of the 
theories of the forestry commission; and, on motion of 
Mr. Sener, the invitation to hold the midsummer 
meeting in the park was put to a vote and enthusias- 
tieally carried. 

Retail lumbermen from all parts of Pennsylvania 
und representatives of some of the largest wholesale 
houses attended the meeting. All the old officers were 
reélected for the current vear as follows: 


lresident—W. M. James, Steelton, Pa. 

Vice president—'l. J. Snowdon, Scranton, Pa 

Secretary—B. F. Laudig, Scranton, Pa. 

Treasurer—QO. M. Brandow, Wilkesbarre, Da. 

The committee which will take up the question of 
free lumber comprises W. M. James, O. M. 
and T. J. Snowdon. 

After the convention the members 
luncheon at the Lumbermen’s Exchange. 

The Attendance. 

Among those who were at the meeting and the 

luncheon which followed were: 


srandow 


enjoyed a 


Richard Torpin, Daniel Adams, William J. Benners, 0. M. 
Bruner, Daniel Bush, W. C. Coles, William J. Cooper, Joseph 
J. Arbelle, J. W. Ilvifenderfer, Mr. Grater, E. F. Henson, 
George A. Hewes, J. ’. Janney, Robert G. Kay, Victor 
Kugler, Clemm E. Lloyd, George Hamel, Edwin B. Malone, 
lI. W. Miller. H. TP. Robiuson, A. S. MeGaughan, John Me- 
Lean, I.. A. Nagle, Edmund [Tennell, Franklin A. Smith, jr., 
Frank Rambo, Vhiladelphia; W. Z. Sener, Lancaster : 
L. 8S. Ryan, Wilkesbarre; C. F. Brown, Bethlehem; W. P. 
Kirkendell, Kingston: W. 8S. Goff, Wilkesbarre;: 8S. Y. Fred- 
erick, Hazelton; 8S. C. Creasy, Bloomsburg; Robert Sturde 
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Cc. J. Kirsch- 
Johnson, Lu- 


vant, Wilkesbarre; I’. B. Hartman, Bloomsburg ; 
ner, Hazelton; Fred May, Hazelton; Hl. C. 





zerne ; : . Ruggles, Luzerne; M. Kaufhold, Scranton; 
Harry C. Rile *y, W. Robinson, John J. Rumbarger, Samuel 
Il. Shearer, Jerome Ii. Sheip, Franklin Smedley, E. A. 


Souder, George W. Stoker, F. Dalrymple, Ben S. Thomson, 
A. ©. Williams, A. Wilt, Charles Hl. Wisler, Philadelphia ; 
W. W. James, Steelton: T. J. Snowdon, Scranton; B. F. Lau- 


dig, Scranton, and O. M. Brandon, Wilkesbarre. 


THE BIG NORTHWESTERN MEETING. 
(Concluded from Page 41.) 


safely invested in interest bearing securities and should 
earn at least $12,500 a year. The total receipts therefore 
the first year, on the 60 percent basis, making no allow- 
ance for any growth whatever, would be $412,500 out of 
which to pay losses and expenses. 

The chances for total losses on policies covering both 
mills and lumber are not as great as on retail yards under 
the modern shed arrangement, and though it would be en- 
tirely possible for such a company to encounter twenty 
total losses in one year, which would more than wipe out 
resources both actual and contingent, the probabilities 
based upon careful study, observation and knowledge of the 
experience of those in the business would indicate that 60 
percent assessments on the original deposit would be ample 
to meet all losses and expenses and in most years put a 
handsome sum into a surplus fund against not a= rainy 
day but an unusually het one. On this basis the 40 per- 
cent saving would mean to these 200 policy-holders $100,- 
Ooo or about $500 each—enough to buy quite a little dough 
for the chickens. 

This is a kind of “juggiing’ I enjoy and, if I have inter- 
ested you, think about it. I have laid this proposition be- 
fore a number of our wholesale friends and have yet to 
find the man who, in the face of our twelve years’ ex- 
perience under this plan, is not enthusiastically willing to 





indorse it. Nearly everyone has suggested that our com- 
pany sheuld take it up and start a wholesale series, and 


at one time such a step looked 
talking it over with some of our 
it would be departing 
retail yards only and 
this organization. 


feasible to me, but after 
directors it seems as if 
from our well established line of 
would not be wise as a series under 
As a separate proposition, to be handled 


in a joint office, however, it is a very attractive proposi- 
tion and I would stake my reputation as a “juggler” on its 
success, if properly and conservatively managed. 


So much for a suggestion to think about. 

Now to come back for a moment in closing, to our own 
history: We have become so accustomed to the thought 
that our insurance is the best and cheapest that we seldom 
stop to figure what we have brought to the retail lumber 
trade in the way of saving in the aggregate. In the twelve 
years we have saved to our own policy holders on the 
ness_actually carried on our own books the sum of $5% 
i43.74. In addition to this it is safe to say that “: 
reason of our success the “old line’ rates have been so 
reduced that an equal saving has resulted. So that in 
round numbers our own policy holders have already saved 
considerably more than $1,000,000 as a direct outcome of 
this organization. Add to this all that has been saved to 
other dealers, not our policy holders, by the reduction in 
rates brought about by our advent in the field and we need 
not be ashamed of the record. Calling your attention to 
our financial statement, copies of which are in your hands, 
you will note that we could today close up our business, 
pay back to every policy holder his original deposit and in 
addition a dividend of very nearly 50 percent, or we could 
reinsure every policy to the end of the year for which it is 
written and then pay back to each policy holder a sum 
almost equal to his original deposit. 

Permit me to congratulate you upon the continued suc- 
cess of this undertaking and to thank you for your loya!ty. 


Assistant Secretary E. G. Fahnestock addressed the 
members and called attention, supplementing Secretary 
ITollis’ report, to the statement of the Retail Lumber- 
men’s Insurance Association’s condition. 

The report was rendered in exhaustive detail and 





showed in series A receipts of $121,350.53; disburse- 
ments, including office and salary expenses, losses, 
loans ete., $93,820.34. The record of losses was sub. 


divided in detail and showed thirty-four, ranging in 
amounts from a minimum of $2 to a maximum of 
$3,000. These, aggregating $21,296.90, deducting rein- 
surance of $367.96, showed aggregate losses of $20,- 
928.94. The assets were shown to be $165,576.11. De- 
ducting from this amount required to pay original 
deposit premium for every policy in force, amounting 
to $104,509.59, leaves a surplus of $61,066.52. 





Amount of Insurance fm fOrce 2.5... 606 enc cee of SS.S20,175.00 
Amount of deposit premiums on same........ 104 ao 
Amount of insurance written in 1905 y 
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Amount of deposit premium on 


Series B was given also in 
ceipts of $66,468.98; 


detail and showed re- 
disbursements, $5,354.21;  ex- 


penses, including rent, salaries ete., $6,135.02; new 
loans, $19,300—showing total disbursements of $47,- 


672.79 and a balance in bank of $18,796.19. 

In series B losses for the year had numbered twenty- 
four, the lowest being $2 and the maximum $3,000, 
these losses totaling $16,883.56, after deducting rein- 
surance of $357.96. The assets showed a net surplus 
of $20,569.45, 

Amount of insurance in force 





10.00 





Amount of original deposit premium......... 66,505.97 
Amount of insurance written since December 
a ee er ee re rer ere ie 1,047.675.00 
Amount of deposit premium on same......... 12,526.74 
A resume of the financial condition of the Retail 


Lumbermen’s Insurance Association was presented as 
follows: 
Series A. 
SECURITY OFFERED. 





Oe UOMO GRBCUE OIC eo 5. 6a 5. o.6ckieceot.5.:9:8, 05:00. 06 $165,576.11 
Reserve required in accordance with all state 
Rr ree re ree es ee eee ee ee 52,254.79 
Surplus over re-insurance reserve............ $113 321.32 
Series B. 
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Surplus over re-insurance reserve............ bY 

COMBINED STATEMENT. 
Amount of insurance in force 





Amount of deposit premium on same.......... 
COMRDINCE BORBTE cis sca eh 660060 680060 eae cee 
Amount of deposit premium ere Tere Te re 


Surplus over 
Combined assets . 
Amound required to re-insure all risks 


deposits 


Surplus over re-inmsurance ......... 





Mr. Fahnestock answered questions of the members 
and compared operations of the association with those 
of the old line companies, among other things asserting 
that assessments for the last year had dropped to 
forty-two. 

The auditing committee reported the books and ae- 
counts of the association correct and it was decided 
upon motion that the books be submitted annually to 
expert examination. 

Election of directors followed, resulting in the choice 
for directors for three years of J. Queal, A. M. 
Sheldon and S. H. Bowman, all of Minneapolis. The 
finance committee chosen consists of C. A. Stone, Tama 
City, Iowa; Charles Midgett, Valley City; N. D. Bart- 
lett, Vermillion, 8. D. 

A Useful Gift. 

Osborne & Clark, the Minneapolis hardwood whole- 
remembered their retail friends with a souvenir 
consisting of a neat salt shaker, carrying a clever ad- 
vertisement of their stocks. 


HOO-HOO DOINGS. 


PDI DDD 
At Montgomery Ala., January 13. 


MontraGomery, ALA., Jan. 15.—One of the most interest- 
ing coneatenations of the year occurred at Montgomery 
last Saturday night when eight candidates were made mem- 
bers of the H[oo-Iloo clan. There were to have been nine, 
but Hervey W. Laird, a local writer and correspondent, 
was called suddenly to Birmingham and did not get back. 
He will go over the mystic route next month, when another 
bunch of felines will be sent through the hot sands. 

The initiatory exercises were conducted by W. J. Wallace, 
of Nashville, Tenn., a Vicegerent Snark of Tennessee. lle 
was assisted by the following: W. S. Fleming, Senior ILoo- 
Iloo; W. W. Rathburn, Junior Hoo-Hloo; E. 1 «Bove 
Bojum; T. W. Tebbs, Jabberwock; R. J. Meyers, Custoca- 
tian; A. C. Janney, Serivenoter; F. J. Crampton, Gurdon ; 
W. C. Cox, Arcanoper. 

The concatenation was gotten up by F. P. 


salers, 





McCormick, 


Vicegerent Snark for the central district of Alabama. There 
will be another next month. 
These were the kittens: 
Pope Foster, R. H. Jenks Lumber Co., Cleveland, Ohio. 
Lrooks Flowers, Flowers Lumber Co., Montgomery. 
J. UH. Johnson, American Car & Foundry Co., St. Louis. 


Joe Strauss, 
AS. 


Florala Saw Mill Co., Paxton, Fla. 
Stewart, J. H. Burton Lumber Co., New York. 
J. H. Hunnicut, Hunnicut-Neal Lumber Co., Vick, Ala. 
S. H. Thompson, Montgomery. 

Dr. Neal, Hunnicut-Neal Lumber Co., Vick, Ala. 





At Denver, Col., January 19. 


Tuesday night, in conjunction with the annual meeting 
of the Colorado & Wyoming Retail Lumber Dealers’ Associa- 
tion, a meeting of the Hoo-Iloo was held in Denver in the 
ball room of the Adams hotel. Fifty-three members were 
present and eleven kittens were brought into the order, 
The sessicn was conducted by J. T. Brown, Vicegerent 
Snark for Colorado. Following the ceremonies a_ banquet 
was served at the Adams hotel and R. W. English was 
toastmaster. A list of the candidates initiated follows: 

William H. Abbott, Burlington. 

Sam W. Bradford, Denver. 

Thomas B. Groves, Wray. 

Hl. G. Faerber, Clinton, lowa. 

Frederick S. Goble, Silverton. 

Ek. H. Fulghum, Raton, N. M. 

William A. Arey, Centralia, Wash. 

John W. Accoia, Denver. 

Ht. B. Fuller, Rock Island, II]. 

R. Hoo-Hoo K. Noll, Fort Collins. 

William H. Chandler, Denver. 


At Baltimore, January 11. 


What is said to be the most largely attended and suc- 
cessful concatenation of Hoo-Hoo in Baltimore was held at 
the Merchants’ Club, the larger part of the handsome build- 
ing being given over to the eats and the kittens. llow 
much the candidates enjoyed it has not been ascertained, 
but the cats are not yet done talking about the assemblage, 
which will go down in Hoo-Hoo history as a gala occasion. 
In addition to a large representation of the local member- 
ship were present E. Stringer Boggess, of Clarksburg, W. 
Va., the Supreme Jabberwock and a member of the Supreme 
Nine; E. I. Perry, secretary of the National Wholesale 
Lumber Deaiers’ Assoviation, high in the councils of the 
order; J. if. Scheip, Vicegerent Snark of Eastern Pennsyl- 
vania, with headquarters in Philadelphia; Hl. M. Graham, 
of Brinson, Ga., president of that dignified organization 
the Sawdust Club; C. B. Howard, of Cowan, W. Va.; W. 
Il). Floyd, of Flatwood, W. Va., and Lee Gorrell, of Sutton, 
W. Va. ‘The several stations were effectively filled by 
George E Waters, the new Vicegerent Snark, whose acces- 
sion to office the event was in part intended to signalize 
and who thus entered upon his duties in the most auspicious 
manner; Louis Becker, Senior Hoo-Hoo; William I’. Gill, 
Junior Hoo-Hoo; W. L. Rowe, Bojum; E. C. Mantz, Scrive- 
noter; Theodore Mottu, Jabberwock; W. J. Cromwell, Custo- 
catian; H. T. Burt, Arcanoper; Norman James, Gurdon. 

The initiatory exercises took place in one of the large 
halls on the third floor and afforded great edification to all 
who witnessed it, the candidates being as follows: 

George H. Poehlmann, Thomas A. Myers. 
Harry F. Reid. John H. Kraft. 

Paul A. Coriell. Allen O. Stehl. 

Henry C. Matthews. Bernard John Barrett. 
John J. Duffy, sr. John R. Jorss. 

John J. Duffy, jr. William C. Kidd. 
James Cuthbert Rowe. G. L. Helfrich. 

James H. Webster. J. L. Yost. 

Harry P. Duker. W J. Schnepfe. 
George H. Schumacher. R. J. Colonna. 

James H. McDougal. George N. Bowen, 
Harvey R. Clapp. George H. Kuhst. 
Charles Earl Williamson. H. Edgar Wofford. 
Charles E. Waters. William B. Gardner, jr. 
Henry J. Matthews. George N. Bowen, jr. 
Jerome T. Stack. Lee -L. Herrell. 

S. P. Ryland, jr. 

Newly initiated candidates and older members adjourned 
to the second floor, which had been transformed into a 
pleasing banquet hall, and there all took seats at tables 
arranged in the form of a U, the new Vicegerent Snark, 
guests from a distance and other officers occupying places at 
the head. The menu was most tempting and included vari- 
ous choice delicacies for which Maryland is justly famous. 

In the course of the banquet a highly diverting vaudeville 
entertainment was given, some of the professional actors 
secured getting off hits on various members that provoked 
resounding sallies of laughter. The committee of arrange- 
ments was made up of George E. Waters, W. D. Gill and 
Norman James. 

The event was to have been made the occasion for start- 
ing a boom in favor of Baltimore as the place for the con- 
ecatenation of 1907, the Baltimore delegates to the Port- 





land coneatenation having made no effort to secure this 
year’s gathering because it was understood that Oklahoma 
City had already received the promise that it would be 
chosen. The members here feel that the Monumental City 
Iloo-Hoo have attained a strength which justifies them in 
asking for the concatenation, because it gives assurance of 
no lack of entertainment. Through some oversight, how- 
ever, the matter was not mentioned at all during the exer- 
cises or at the banquet and Vicegerent Waters is now dis- 
posed to send out invitations for a smoker to which dis- 
tinguished members from other cities can be invited and at 
which the ball will be set rolling. Ile is expected shortly 
to confze with prominent members here and get their views 
on the subject. The next regular concatenation is to take 
place some time in February. In the course of the annual 
meeting of the Wholesa:e Lumber Dealers’ Association at 
Washington, next March, the Vicegerent Snark for Maryland 
and the District of Columbia will call a meeting at which 
are expected to be present not only members of the Supreme 
Nine but well known Iloo-Iloo from all over the country, and 
this concatenation is to be made the biggest ever held. 
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Appreaching Concatenations. 
At Nashville, Tenn., 





January the regular annual con- 
eatenation will be held by Vicegerent Snark W. A. Binkley, 
of the middle district of Tennessee. Brother Binkley al 
ready has a class of fifteen signed up and expects to 
initiate not less than twenty men. He asks that traveling 
Iloo-Iloo and lumber buyers everywhere take note of the 
time and place and says that all who attend will be 
given an oldtime Nashville welcome. The concatenations 
at Nashville are always held with the participation of tne 
Nashville Lumbermen’s Association. Every lumberman in 
the city attends the session “on the roof,’ whether a mem 
ber of the order or not. 

At Cairo, UL, February 2, one of the notable concatena 
tions of the year will be held. It will be recalled that Cairo 
added to the Hoo-Iloo vocabulary in the matter of arrange- 
ments of the hall of initiation—-“Cairo Gardens.” The 
coneatenation will be heid by Vicegerent Snark Pete T. 


Langan. The Supreme Scrivenoter has promised to attend 
and other members of the Supreme Nine have made definite 
promises. Vicegerent Langan asks that all Illinois Hoo-Hoo 


take notice that they are expected to be present. It will 
be a grand reunion of all the button wearers in Egypt. 
Vicegerent Snark D. Loyce Sprague will hold a concate 
nation at Winnipeg, Man., Saturday, February 10, during 
Bonspiel Week. He expects to have a good class, 





~ 


The Order of Kokoal. 


The new order of Kokoal, which is to the coal business of 
the country what Hoo-Iloo is to the lumber trade, is mak 
ing rapid strides in growth. ‘The order will hold _a koruska 
tion at Cedar Rapids, Iowa, Thursday evening, February 8, 
during the annual session of the Coal Dealers’ Association 
of Iowa & Nebraska. <A koruskation was held at Minne 
apolis Thursday evening, January 18, during the session of 
the Northwestern Lumbermen’s Association, many of the 
retail lumbermen being also dealers in coal and therefore 
eligible to the order. Arthur M. Hull, of 1451 Monadnock 
building, Chicago, is the “pictor’’ of the fraternity, other 
wise the scrivenoter. 


ECONOMICAL FORCED DRAFT. 


For forced draft on boilers the New York Blower 
Company, of Chicago, lately has furnished a good many 
outfits similar to the one shown in the accompanying 
illustration. They are self contained, need no special 
foundations and but ljittle care in running, and the cost 
is comparatively low at installment. Overtaxed power 
plants or those without sufficient chimney draft have 
been treated so as to run economically and give greater 
results. 

The New York Blower people have a large experienc 
in this line of work and can select the right size and 
kind of apparatus needed. Plans can be had for the 
asking, by addressing The New York Blower Company, 
Twenty-fifth place and Stewart avenue, Chicago. 











FROM THE HOOSIER CAPITAL. 

INDIANAPOLIS, IND., Jan. 10.—Dealers in this city 
report a most active trade during the past year, with con 
siderable new business coming in since the first of the 
present year. The annual report of the building depart 
ment of the city shows that building operations increased 
77 percent in 1905 over 1904. There were 4,041 build 
ing permits issued during the year with an estimated 
value of $7, 295,325.14 as “against an estimated value ot 
$4,072,155 in 1904. 

Of the total amount of buildings erected 1,765 
were one and two story dwelling houses costing $2,819,- 
345. ‘There were twenty-six brick apartment houses, cost- 
ing $387.255; twenty-four frame apartment building: 
costing $123,350; eight brick and stone churches, cost 
ing $387,255 ; twenty- four frame apartment building 
and ninety-three brick buildings of various kinds, costing 
$1,071,488; eleven fireproof “buildings costing $1,339, 
500; 252 miscellaneous buildings, costing $325,424.64 
318 stables, sheds ete., costing $91,725, and 1,542 repairs 
and additions, costing $693,406. 

It is no wonder that with such a large amount 0° 
building on the way during 1905 the city lumbe 
dealers have had a most prosperous year. It is sai 
that during the latter part of December fully 1,000 cars 
of yellow pine were purchased by the various local deal 
ers and line yard concerns here for delivery befor 
spring. 














A. M. McClain Dead. 


RipGway, Pa., Jan. 12.—Austin M. McClain, identified 
prominently with the lumber business of this city for mor 
than twenty years, died at his home here January 6 afte! 


an illness of over two months’ duration. . 
Deceased was 59 years of age, having been born at 


State College, this state, in 1846. In his early life he was 
engaged in railroading and subsequently was in the lumber 
business at Moshannon. Mr. McClain moved with_ his 
family to Ridgway in the fall of 1884, entering the lum 
ber trade here at that time, and ever since he has been 
a_ prominent factor in that industry of this county. 
widow and five children are left to mourn his demise. 


BABB LB LLL LDL LI 
The bleaching room of the Arnold Print Works, North 
Adams, Mass., is to be ventilated and the heater room 
and storehouses of the Eastern Manufacturing Company, 
South Brewer, Me., are to be heated by a blower system 
installed by the B. F. Sturtevant Company, Boston, Mass. 
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EDUCATION OF TRAVELING LUMBER SALESMEN BY PRACTICAL METHODS. 


Annual Outing of the Long-Bell Lumber Company’s Employees—Study of Conditions 


Monday, January 1, the following named salesmen 
of the Long-Bell Lumber Company gathered in Kan- 
sas City for their regular annual meeting: 


i. B. Kennard, Waco, Tex. L. E. Fifer, Valley Falls, Kan. 
if. N. Ashby, Kansas City. C. W. Thornton, Kansas City. 
Ss. T. Woodring, St. Louis. Cc. R. Kirkwood, Emporia, 
J. A. MeClanahan, Parsons, Kan. 

Kan. G. 8S. Hays, Oklahoma City. 
Will Beebe, Omaha, Neb. S. P. Skeen, Indianapolis. 


. C. Lingham, St. Joseph, Mo.C. E. Bathe, Decatur, II. 
‘rank J. Shields, St. Louis. C. H. Ditewig, Omaha, Neb. 
Vv. A. Anderson, Kansas City. Arch W. Looney, Alexandria, 
s. E. Barwick, Chicago. La. 

Heretofore the practice of the company has been 
to eall together at Kansas City its salesmen on or 
ibout the first of the year for the purpose of going 
iver together the business of the past year and out- 
ining plans for the new year. At these annual meet- 
ngs various and sundry subjects have been presented 
for discussion. The most prominent one has been 
‘In what way may be improve upon our plan of 
iandling the business intrusted to us that we may be 
f more service to our customers?’’ This year Sales 
\lanager Nelson concluded that in addition to the 
program heretofore used a visit to the mills of the 
‘company would be of benefit to the salesmen and 
vould result in making them better acquainted with 
onditions surreunding the producing end of the busi- 
iess, thus placing them in a position to serve their 
ustomers more intelligently, hence with more satis- 
action; accordingly a trip was planned, and Tuesday, 
January 2, at noon, M. B. Nelson, general sales man- 
ager for the Long-Bell Lumber Company, with the 
salesmen mentioned, left Kansas City in the private 
ar Long-Bell, attached to Kansas City Southern train 
No. 1, to visit some of the mills owned by the com- 
pany. 

Enroute to and from the mills, each salesman read 
carefully prepared papers on two or more subjects. 
\fter the reading of each paper the subject was open 
for general discussion and from this discussion ideas 
if very great value to those present were obtained. 


At De Ridder. 


The party arrived at De Ridder, La., Wednesday, at 
11 o’elock p. m. At this place is located the im- 
iense milling plant of the Hudson River Lumber Com- 
any, one of the Long-Bell Lumber Company proper- 
ties. This is a thoroughly modern plant in every 
articular and has an annual capacity of 40,000,000 
feet. Thursday was devoted to the inspection of this 
lant and of the lumber in stock, manufactured and 
ough. ‘The salesmen were eager to learn as much 
s possible of the Hudson River Lumber Company 
nd its plan of conducting business and found the 
iy too short, notwithstanding all the hours of day- 
vht were devoted to investigation. 


























HOLDING DOWN YELLOW PINE STOCKS. 





After supper the party met in the general offices of 
the company and listened to a very instructive talk 
from G. W. Gittings, who has general charge of all 
the orders handled by the Hudson River Lumber Com- 
pany. 

At Bonami. 

At 11 o’clock p. m. the special car with the party 
aboard was pulled to Bonami, La., at which place is 
located the plant of the King-Ryder Lumber Com- 
pany. This is another of the Long-Bell Lumber Com- 
pany mills and one among the largest in the south, 
having an annual capacity of 60,000,000 feet. This is 
a two band and circular saw mill, and to take care 
of its product two planing mills of large capacity are 
necessary. This mill has as its general manager B. 
H. Smith, who was engaged in the retail lumber busi- 
ness for a period of about fifteen years before going 
south to become a manufacturer. His long experi- 
ence as a retailer of lumber fits him to handle intelli- 
gently and satisfactorily the orders going to his mill 
for shipment to the retail trade. 

Friday morning dawned bright and fair and the 
salesmen after a hasty breakfast were out for a thor- 
ough inspection of the plant, its stock of lumber ete. 
The party was under the guidance of G. E. Davison, 
who has general supervision of all the orders sent to 
the King-Ryder Lumber Company. Mr. Davison be- 
lieves that anything that is worth attempting is worth 
doing well and accordingly is ever watchful that 
orders shipped from that mill go forward correct in 
every particular. The day at Bonami passed pleas- 
antly and profitably and the one regret expressed by 
the salesmen was that the 6 0’clock whistle, which is 














FAKING ACTIVE CHARGE OF SHIPPING. 








INVESTIGATIONS AT A LOG POND. 





at the Mills—Record of the Trip. 


the notice to cease work for the day, sounded too 
soon. 

After supper the party was entertained by General 
Manager Smith in a discussion of the lumber busi 
ness from the point of view of the millman. Mr. 
Smith’s remarks were well chosen and to the point 
and it-is safe to say that all present were benefited 
as well as entertained. After Mr. Smith had finished 
he was asked to give attention to the salesmen and 
each one present had his say. The time for leaving 
Bonami, 11:30 p. m., having arrived the salesmen said 
goodbye to Mr. Smith and his assistants and, after 
having voted the day one of the most instructive in 
their experience, retired for the night. 


At Yellow Pine. 


Early Saturday morning the gentleman of dusky hue 
who looks after the welfare of the occupants of the 
ear Long-Bell passed the information that it was nea 
ing Shreveport, La., from which place the party was 
taken by special locomotive to Sibley, La. There the 
car was switched to the Sibley, Lake Bisteneau & 
Southern tracks and taken in charge by officials of 
that line and conveyed to the town of Yellow Pine, 
La., where is located another of the Long-Bell Lum- 
ber Company mills, conducted under the name of the 
Globe Lumber Company, Limited. This is a thor 
oughly modern and up to date plant and has an an 
nual capacity of 50,000,000 feet. Its equipment is a 
three band saw mill, patent stacker, a seven room 
brick dry kiln and the largest planing mill under one 
roof in the south. The timber is all of the shortleaf 
variety of pine and for use as finish, casing, base, 
moldings and bevel siding is much sought for. Its 
specialty is bevel siding, the mill producing an article 
very much akin to the white pine of the north, and 
once used it ever after is in demand. 

This plant is under the management of J. W. Mar- 
tin, who is a recognized authority on grades and man- 
ufacture and as a practical mill manager is second to 
none in the south. Mr. Martin prepared the original 
grading and dressing rules for yellow pine lumber and 
since the organization of the Southern Lumber Manu- 
facturers’ Association has been a member of the grad- 
ing and dressing rules committee. Originally a mill- 
man, he changed his occupation to that of a retail 
dealer, in which line he continued for several years, 
but his yearning for the ‘‘musie of the saw’’ was too 
strong to be resisted, so he returned to his first love 
and is'giving particular and careful attention to the 
retail orders from the Long-Bell Lumber Company 
going to the Globe Lumber Company, Limited, for at- 
tention. His experience as a retail lumberman places 
him in position to know retailers’ requirements and it is 
his ambition to ship stock producing fewer complaints 








POSING AMID CONGENIAL SURROUNDINGS. 
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SCENES ON THE ANNUAL INSPECTION TOUR OF SALESMEN OF THE LONG-BELL LUMBER COMPANY. 
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than arise on shipments from any other mill in’ the 
south. He as ably assisted in administering the af 
fairs of the company by William Peters, who bega 
bis mill experience twenty vears ago, 

All of Saturday was given to the inspection of this 
plant. With four exceptions none of the salesmen had 
previously visited Yellow Pine and, while they knew 
int general way of the character of the stock shipped 
by having examined it at points where it) was sold, 
they were pleased bevond measure to learn of the 
almost perfeet system in-use to safeguard the interest 
of the customer. This mill as well as the other nifills 
of the Long-Bell Lumber Company gives particular and 
special attention to the manufactured product, its man 
neers believing a well satisfied customer the best 
recommendation any mill management can have. 

This being the last mill shown on the program the 
time given to it was utilized to the best advantage 
ane the 6 o'clock whistle was heard with sincere re 
gret, as the time had proven all too short. After 
supper and until 10) o'clock, the time for leaving 
Yellow Pine, the party listened to a very entertaining 


tnd instructive talk from General Manager Martin, 
Homeward Bound. 

The party arrived at Shreveport at 11:30 p.m. en- 
route to Kansas City. The following day being Sun- 
day, the day when good citizens are expected to de 
sist from business, it was given over to becoming bet 
ter aequainted in a social way. In this way the day 
Was passed pleasantly, 

The party arrived at Kansas City at 11:50 a. om. 
Monday, several hours behind schedule time. 

Back in Kansas City. 

The program net having been fully completed, a 
meeting was called for | p.aim. in the private office of 
Sales Manager Nelson, At this session Mr. Nelson 
read a paper on ** What Constitutes the Most Valuable 
Salesman’? The paper was a very able article, the 
central thought being that in order to sueceed a 
salesman must be fairminded and honest and thus be 
able to gain and retain the confidence of the buyer. 
The program having been concluded with Mr. Nelson's 
paper, Mr. Long was invited to be present to witness 


the presentation by the salesmen of an umbrella to 
Mr. Nelson as a slight token of their appreciation of 
the uniformly courteous treatment he has always ac- 
corded them and their high regard for him as a sales 
manager and a gentleman. Mr. Nelson responded by 
stating that he valued it more than anything he pos 
sessed except his good wife. 

Mr. Long then addressed the salesmen, inspiring 
them to high ideals as salesmen and assuring them 
that it is the pelicy of the company to reward merit 
wherever found as opportunity should offer. In the 
course of his remarks he mentioned that the terms 
‘Semplover’* and ‘*employee’’ do not accord with his 
idea of the relationship that should exist and that he 
prefers to consider their interests as mutual and hence 
prefers the more appropriate term ‘business asso 
ciate. ’’ 

The purpose for which the salesmen were called to- 
gether having been consummated they separated for 
their several fields of labor for the ensuing vear, each 
feeling that the experience had been the most in 
structive and profitable it had been theirs to enjoy. 









EXPERT TESTIMONY ON FORESTRY METHODS TENDERED A CANADIAN CLUB. 


Address at Toronto by Forester Pinchot—This Country’s Ways and Needs— Unobtrusive but Valuable Advice. 


The Ton. Gitford Pinehot, chief of the United States 
ferest service, While on his way te the Canadian Forestry 
Convention at Ottawa addressed the Canadian Club at 
Toronto January S and was enthusiastically received 
by a large aml distingnished audience. Mr. Pinchot 
said: 

Toam tere to speak oof American forestry That) means 
|} Applause.| [tind the 
problems that you have to meet here, and that we have to 


forestry on both sides of the line 


ineet im the United States, absolutely alike, because the 
conditions, the topography and the national characteristies 


are the same. Consequently it seemed to me that the best 


thing | could doe was not te speak of the things vou have 
here, except as tT describe them when L describe the things 
we have there 

Forestry with us. and forestry with you. is first of alla 
business proposition and nothing else We are approaching 
tostrictiy from that point of view not because we do not 
love the forests and see the need for the protection of game 
(game protection itself is a business proposition), but the 
fundamental thing we claim is simply that) forestry. for 
both the nation and the individual, is a business matter, to 
be treated on business lines, and that unless it) is werth 
while as a business proposition it is not worth bothering 
about I have ne use for a forest that is not good tor 
something, and ai forest that is simply good to look at. is 
good for very little We have consequently asserted this as 
the foundation stone of our work 

There is no other continent on which forestry begins te be 
important in the same sense as it is on ours In the east 
ern part of the continent timber protection stands first: in 
the west, in the irrigable regions, water production: every 
Where the production of forage —-these are the most important 
uses of the forest These three great objects are the three 
points toward which the forestry service is) working. I 
will not detain vou with a description of the organization, 
of the machinery, with which we do our business, but lav 
ing in mind protection as the first object of our service we 
take up all other things as subsidiary matters. Our. tirst 
duty is to protect the forests and we go about that in three 
different ways. We realize that with us, as with you. any 
permanent protection must rest on one thing—the convie 
tion of the people that it is worth while. The first thing 
is therefore the education of the public in these matters and 
we undertake that with all the emphasis at our command, 
and it is because we have acted upon that principle that 
we have a united. and what is more important, an effective 
public opinion to assist us in carrying out the necessary 
measures. And | have vet to find a single instance where 
the public opinion for rational forestry in the United States 
ever has been appealed to without getting a response. 

Secondly. we have a situation there which does not obtatn 
so inueh with vou The great bulk of forest land is under 
private ownership. Now, the only way you can appeal with 
any effect to private owners of timber lands fer improved 


forestry methods is to show them it is a good investment. 
that it is worth their while from a dollar and cent point of 
view. We have taken it up by sending tramed. men out to 
deal with the individual tract under a coéperative plan. by 
Vhich the government pays the salaries and the firms pay 
the expenses. As a result several million acres have come 
under forestry work, and we have all the time more appli 
cations for the assistance of trained foresters than the de 
partment is able to fll. 

The best illustration of the effect upon the lumbermen 
for it is on the way the lumbermen look upon this that its 
suecess depends—is this: That the lumbermen through their 
ussociation, the Lumber Manufacturers’ Association, voted 
last spring to raise $150,000 to endow a chair of lumbering 
in one of our forestry schoois. When the interest of a 
commercial body is translated into money you may be per 
fectly sure it means something. [Applause.| So we are 
getting on with the lumbermen. 

Then a third line is in dealing with the public lands: and 
we laid this down as a fundamental proposition: That no 
public land that will serve the public better under public 
ownership should be allowed to pass under private owner 
ship. [Loud applause.| That is a simple statement, but 
we are trying to carry it out by making forest reserves, and 
this has changed the whole aspect of forestry work in the 
United States. We have in the western states 150,000,000 
acres of reserve land. We should have, if we had taken this 


in time as you have. perhaps 250.000.0000 acres, and the 
United States will have ultimately to pay out millions of 
dollars to buy back Jands which it allowed to pass out of 
tts hands but which it had only to say the word to keep. 
You have this advantage, that where the worst damage has 
been done with us the harm is not yet done here, and if I 
should make any suggestion it is that you should make use 
of this enormous advantage for the lack of which we will 
have to pay out vast sums of money in the not distant 
future. 

Working along these three lines we find that we are able 
gradually to bring about the appiication of the knowledge of 
1 
forest lands. Some years age when | first took up) this 


ined foresters to the handling of private and = public 





work there was a condition of things in Washington which 
Was simply fatal to the progress of forestry. On one side 
was the Public Lands Office controlling all publie lands, 
including forests. with not a single trained forester in its 
employ. And on the other hand there was the Agricultural 
Department employing nearly every trained forester in the 
United States, and with not a single acre of forest to look 
after | Laughter. 
vetocd any idea of progress, because it is a difficult’ matter 


This was a situation which simply 


to set a forester at handling lands over which he has no 
control LL have tried it. | Laughter.| Last April we got 
thines together, got foresters over public lands and consid 
erable progress has been made. 

What does all this mean in essence’ It means just this, 
that the whole effort: which now at last is engaging the 
attention of a fairly numerous body of trained foresters is 
directed to this—to the making and maintenance of pros 
perous homes. [| Applause.| That is our basis, our forestry 
reserves are managed for that purpose. We do not want to 
grow trees on any land that can be used to grow children. 
| Laughter and applause.| Taking that conception of the 
matter, we find that our forest policy merges immediately 
into our public lands policy and is one of the features of 
it, Now, the public lands pelicy of any nation in the mak 
ing «as ours on both sides of the line are) lies at the bot 
tom of nearly everything. 

Land hunger, the desire for land, is almost the stronzest 
passion of the human mind, and the things men will do to 
get land are indescribable in polite language. Men whe are 
perfectly respectable and honorable in every other walk of 
lite will steal public lands. | Laughter.| I say this not as 
a confession, not because [T have been stealing public lands 
myself, but because people have been stealing public lands 
in the United States, and some in high positions have been 
sent to jail for it. | Applause.| That does not mean that 
there has been any sudden outburst of corruption in regard 
to public lands, but the reverse -that there has been ai 
awakening in regard to. matters.that have been taking. piace 
for many years. | Applause. | 

There is no way in whieh bad administration can inake 
such a bad impression upon the morals of a nation as the 
bad administrat.on of public lands. What happened with 
us was this: our land laws were framed to suit) certain 
states, Illinois, Lowa, Wisconsin, and when these were tiled 
up the people kept moving on westward and instead of 
changing the laws to suit the new conditions we tried to 
Ceal with them under the old laws. And when the new 
Wine was put into the old bottles the bottles burst and the 
wine ran all over the place. What it meant was that when a 
man tried to get lands under the new conditions and the 
eld laws something had to be stretched and generally it was 
| Laughter. | That meant that per 
jury in public lands matters grew to be a semi-respectab'e 
function, exercised over large portions of the public lands 
states, partly because of this land hunger, and partly be 


the man’s conscience 


cause it was difficult for an honest man to get public land 
and tell the truth all the way through. 

We are trying to remedy this evil and one of the means 
adopted by our president was the creation of a commission 
charged with the entire revision of public land laws and 
public land = systems. I speak of this personally becatse 
for mv sins [ was made the secretary of it. 


| Laughter. 
It is not, however, a jesting matter, for the effect of wrong 
public land laws is one of the most lasting that can come to 
any nation. What has happened to us will happen to you 
unicss you move in time. What has happened with us is 
that interests have sprung up controlling large blocks of 
land so that they thréaten a land monopoly; but that is a 
thing which, thanks to Vresident Roosevelt, is not going to 


happen. | Loud and continued applause from the entire club. | 

If the forest policy is part of the public land policy, the 
public land policy is simply one phase of the way in which 
a nation deals with its problems; and [ want to say in a 
word something of the attempt at reform along different 
lines which President Roosevelt is leading and which, thanks 
to his Jeadership, bids fair to be successful. It is not always 
easy to realize what the national housekeeping means to 
the individual and to the nation, Curiously enough, per 
sonal morality has always stood on a higher plane than 
business morality, business morality as a rule has siood 
higher than political morality and the relations of nations 
are on 2 yet lower plane than any of the three. | Applause. | 

Take bodies of men, and the tendency in things of this 
National 
administration therefore means an immense deal in the way 
of setting standards in the nation’s life. The president 
realized that and set himself to work gradually, for these 
are large problems, to level up. Ife has been doing very 
much through a number of different commissions as weil as 


kind is to level down instead of leveling up. 


through the agitation for a “square deal” in every line of 
life. The president is standing more and more for a series 
of theorems, the fundamental one of which is that every man 


should have no less than a “square deal” and no more, 
| Loud applause.| The “square deal” in forest work trans- 
lates itself into this: That every acre should be put to tie 
use that will contribute most to the well being of the na- 
tion. | Applause.| IT have heard it said by a congressman : 
“There is 20> percent of such a district in’ forest reserve. 
What a shame!" [ say it makes no difference whether it 
is 20 percent or 90 percent if the lands can be best tsed 
in that form, but if there is an acre which can be used in 
any better way then by all means let us take it out of the 
forest reserve. | Applause. | 

This policy of the president has translated itself ints 
2 number of commissions of reform. One of these is the 
public lands commission, of which [ spoke, and which is 
making progress. Another is a commission to organize all 
government scientific work, which gradually is going to re 
organize the somewhat chaotic state of the government's 
scientific activity. For it is true of every government that 
I know of that its scientific work has grown up) withont 
prevision and simply because things were put here and there 
for convenience. 

Finally there is a commission on the business methods of 
the government, based on this theory: that it is not enough 





for a great government to do business as well as a large 
business institution but that it ought to do it better [ap 
plause| and we, if we are fortunate, will work that out to 
tat ihe business methods of the United States will cor 
respond in integrity and effectiveness with the size of the 
country and the importance of the work to be done. [Ap 





see tl 


piause, | 

All this means simply this, that the attempt is now being 
nade in the United States in forestry, in public lands, in 
relation to the railways and the trusts and many other 
matters not merely to give every man a “square deal,” which 
is the foundation, but to use the best intelligence of the 
nation for the good of the nation. | Applause. | 

Gentlemen, there are so many things to be said about this 
that T shy off [laughter], but if there is any one message 
I have for you it is to save yourselves, in regard to forestry, 
now you have the chance, the uphill fight we have had 
because we did not take hold in time to lay our founda 
tions straight. [Loud applause. | 


A vote of thanks in graceful terms was moved by 
Aubrey White and = seconded by N. Ferrar’ David- 
son, K. C., and at the close many of those present 
availed themselves of the opportunity of having a 
word with Mr. Pinchot. 


The Borchezding Failure. 

CINCINNATI, Outo, Jan. 16.—Sufficient progress has been 
made in the investigation of the affairs of the Borceherding 
I'res. Lumber Company to give an approximate idea of the 
concern Ss indebtedness. The case was up before the referee 
last Saturday. The rece ver reported that obligations 
amounting to $20,826.95 had been discovered. He is await- 
ing itemized statements from some of the larger creditors. 
The assets will amount to only a fractional part of the 
liabilities. It is expected that a meeting of Borcherding 
creditors will be held some time next week. The receiver 
declines to make public at this time the schedule of the 
assets and liabilities, but the largest creditor is said to be 
Bomer Bros., of Brownsville, Tenn,, who have a claim for 
$6,400, 
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THE GREAT ANNUAL NORTHWESTERN MEETING. 


Prosperity the Watchword of the Association—Conditions Exhaustively Reflected by Annual Reports— 
Courtesy of Manufacturers an Education in Grades—Forestry Chair at Yale Indorsed—Businesslike 
Executive Sessions—Healthfulness of the Insurance Branch—Conservative 


MINNEAPOLIS, MINN., Jan. 18.—The sixteenth annual 
convention of the Northwestern Lumbermen’s Associa- 
tion was held this year in Knights of Pythias hall, 
Masonic temple, this city, January 16, 17 and 18. The 
Northwestern, which is the largest association of lum- 
bermen in the world, always turns out in force at these 
annual gatherings, and despite the fact that this year 
there was no exposition or excursion to attract delegates 
the attendance was, as usual, good. It was so good in 
fact that belated visitors found every hotel filled to 
overflowing and were forced to hunt up acquaintances 
and beg the privilege of ‘‘doubling up’’ as preferable 
to spending the night in the hospitable but uncomforta- 
bly cold Minneapolis streets. 

Tuesday forenoon was devoted to getting the mem- 
bers supplied with badges and credential cards, this 
work being in charge of the credentials committee, con- 
sisting of Maynard Crane, chairman; W. J. Pinney, J. 
T. Grant, Harry Van Tassel and O. D. Hauschild. The 
committee, or rather Mr. Crane, for he seemed to be 
the active member thereof, was located at room No. 
902, Masonic temple, and from early morning until 
2 o’clock p. m. there was a steady stream of applicants 
for identification cards. 

The first session was cailed to order by President 
George C. Ingram promptly at 2:30, at which time the 
convention hall was filled to its utmost capacity, a 
few stragglers, who had not thought it possible that 
the meeting really would convene on the minute, being 
forced to stand in the entry room and listen to the pro- 
ceedings from this somewhat disadvantageous post. 

Secretary Hollis had provided a pleasant surprise in 
the shape of the Masonic quartet of Minneapolis, which 
opened the meeting by singing ‘‘A Song by the Fire’’ 
and, in response to a vigorous encore, ‘‘Lucky Jim,’’ 
the latter being a piece of poetical satire on the mar- 
ried state which, to use a vulgarism of the stage, 
‘*brought down the house.’’ 

The President’s Annual Address. 


President Ingram then delivered his annual address, 
as follows: 


I notice that the next thing on the program is aa annual 
address by the president and, without any comments, I will 
agree to read the few thoughts that I have put on paper. 

According to parliamentary custom the only time that the 
president should make a speech without first calling the 
vice president to the chair. or at least asking the indulgence 
ef the meeting, is on occasions like this, at which it is his 
privilege to inflict upon his hearers anything he pleases, with 
a reasonable assurance that the audience will hear him out. 

You were given fair warning at the time you elected me 
io this office that you had selected neither an orator, a 
parliamentarian nor one gifted with great command of the 
I:nglish language; but just a worker from the ranks—that’s 
all. ‘Therefore in offering to yeu today the few thoughts 
that have come to me I have no apologies to offer. I have 
fulfilled my promise to you to do the best I could to serve 
you faithfully and well. I thank you for the honor con- 
ferred upon me and if it shall be found that I have made 
mistakes I trust vou will believe them to have been cf the 
head and not of the heart. 

Elements of Success. 

This meeting represents the closing event of the sixteenth 
vear of this association’s existence. Each succeeding year 
has shown greater numerical strength and closer adhesion 
to the association principles upon which our organization 
has builded its past and present usefulness. The year just 
closed has been no exception to that rule and we meet 
today the largest in numbers and, I do not hesitate to 
say, the most influential association of retailers in the 
world. As this fact sinks into ycur consciousness you will 
not wonder that I yielded to the temptation to accept the 
honor of being for one year its presid ng officer. These 
esults of numbers and influence have been attained, first, 
xy the ceaseless application of a most efficient secretary to 
the duties he has been called upon to perform; second, by 
vour good judgment in choosing conservative boards of di- 
rectors who have been always willing to give of their time 
and thought in good counsel and support; third, by your 
oyalty, under trying circumstances at times, to the principle 
of the greatest good to the greatest number; and, last but 
not least, to the fact that the principles upon whicb we 
rganized and upon which our work has been done are so 
losely followed that there never has been attempted any 
ct which could by any logical course of reasoning be con- 
trued as at variance with the laws of the land. I wish 
to lay particular stress upon this last feature and caution 
you—not that I really feel that there is need of caution— 
against doing or attempting to do anything which might 
be construed to be unlawful. For upon the laws and their 
enforcement must denend our country's future greatness, 
glory and stability. The act of any individual, corporation 
association which does not take into consideration the 
nation’s welfare cannot and does not deserve to be of lasting 
benefit. 

Periodically, ever since time has been, the world has ex- 
perienced reform waves of varying character. These are 
the direct outgrowth of evils, real and imaginary, consequent 
upon the acts of men occupying positions of trust, either 
serving the people directly as government employees or indi- 
rectly as managers of semipublic institutions. The applica- 
tion of the term “semipublic institutions’ is constantly 
broadening and today takes in industries which a decade ago 
would have been considered purely personal. Consequently 
these reforms now lead to investigation of every conceivable 
nature. The final results are for the betterment of man- 
kind. It is possible, however. for this sentiment to become 
2 sort of witcheraft craze and many innocent, well meaning 
and beneficent institutions be made to suffer at the hands 
of some notoriety seeking “understranling™’ of a nolitician. 
These eenditions it is our duty to diseourave that the on- 
ward march of prosperity may not be checked. 

- A Lumber Trust Impracticable. 
_ Our business is one which from the very nature of things 
is impossible of “trustification.””. The varying local condi- 
tions arising from the proximity to or remoteness from the 
sources of supply, from the difference in the requirements 
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of the consumer, in kind, quantity and quality of material, 
and from the vast numbers engaged in the business make 
even the crudest form of combination, to say nothing of 
trust, at once impracticable and impossible or, if possible, 
dangerous alike to those engaged in it and to the public. 
To such a business, then, an association becomes the only 
successful means of carrying it on. By contact with our 
better informed neighbors we may gain a wider knowledge 
of how to manage and conduct the business, get a more 
comprehensive idea of the relative values of the different 
materials for different uses, and each assimilate the best 
of the others’ methods and as a result become “lumbermen” 
instead of mere handlers of building materials. It matters 
not what you call the agency which brings about these 
results so that the results shall be attained. And I believe 
that no one at all conversant with conditions now and 
those of sixteen years ago would venture to assert that the 
Northwestern Lumbermen’s Association and kindred organi- 
zations had not accomplished a world of good in these mat- 
ters. The unintelligent, stay at home handler of building 
material may, in some instances, accumulate more money 
than his better informed neighbor; but if he does it must, of 
necessity, be at the expense of his customer. Lesides, after 
all, the making of money, even in this age of commercialism, 
is not generally considered the highest aim in life and he 
who sees nothing beyond the shining gold is usually little 
heard of here and less missed when he has gone, I firmly 
believe in the association of ail engaged in similar lines of 
industry. If properly conducted, on the live and let live 
plan, associations can result only in good. 
Commendation and Caution. 

Refore closing I cannot refrain from referring to the 
wholesale market. The past year has been one of extreme 
activity and particularly so in the wholesale lumber busi- 
ness. The demand from large cities, from manufacturing 
establishments and from foreign countries has been so 
heavy and urgent that the wholesaler has perforce been 
obliged to raise his price again and again. Applying the 
scientific principle of supply and demand to even the present 
high prices would seem to warrant still further advances ; 
but applying the test of good judgment and sound reason 
I question if prices would not be found to be high enough. 
Prosperity begets high prices in every commodity; let us 
hope that something may prevent the prices of lumber ad- 
vancing to a point that will retard prosperity. 

In conclusion I would admonish you that in the future 
as in the past we should endeavor by all fair means, both 
collectively as an association and individually as members 
thereof, to bring about those things which will elevate our 
chosen occupation to even a higher rank among the useful 
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industries of mankind, so that when we shall have finished 
our labors here we may go hence feeling that the world has 
been benefited by our existence. 

The Secretary’s Report. 

At the conclusion of his speech Mr. Ingram was ac- 
corded a generous meed of applause. He was followed 
by the ever popular secretary, W. G. Hollis. Mr. Hol- 
lis said: 

When one sits down to chronicle the events of a year in 
the history of a retail lumbermen’s association with a mem- 
bership approximately 2,500 yards he begins to realize that 
the task is impossible within the limits of a report of rea- 
sonable length, and when our friends among the trade papers 
tell us that practically none of these lengthy addresses, set 
in nonpareil type, ever is read I purpose to convey to you 
most of what I have to say in extemporaneous remarks at 
a later session of this corvention. 

Business Methods Clean. 

Suffice it to say now that generally speaking the year has 
been a quiet one. Manufacturers and wholesalers have been 
too busy lifting prices in a vain effort to keep pace with the 
unprecedented demand from legitimate trade to devote any 
time, or have any inclination to listen, to the voice of the 
tempter. This is not to say that there have been no irregu- 
lar shipments, but the record for the year has been remark- 
ably clean. At one time during the summer there were 
but six complaints on my desk. I do not mean, however, 
that there has not been something doing every working day; 
indeed, more than the regular working days and then some 
have been needed in which to study ways and means to cope 
with some of the problems in hand. The evolution of the 
trade is constantly bringing to the fore new conditions, to 
meet which new methods must be devised. 

That which looks feasible and effective in theory may 


prove utterly inadequate and unsatisfactory in practice; 
scores of plans suggest themselves, from time to time, but 
when submitted to legal scrutiny will not stand the test 
and promptly are rejected. 

It is a pleasure to say that the members of this associa- 
tion have always scen fit to elect for its officers and direc- 
tors conservative men whose aim has been to have each act 
of the organization well within its legal rights, so that no 
charge otf unlawful methods could possibly lie against it. 
My instructions have always been to take legal counsel 
whenever in doubt, and we have but to look about us in 
this day of public agitation regarding all forms of business 
coéperaticn to be satisfied that our advice has been safe 


and wise. 


Cultivate the Poacher; Inculcate Trade Ethics. 

As the new conditions present themselves we find that we 
must get acquainted with and make friends of a lot of 
shippers at faraway points many of whom do not know 
what is meant by “trade ethics.”” They are located perhaps 
at isolated places where they do not hear or know much 
about association work. Their idea of good business is a 
large output sold at good prices, without regard to how the 
shipments may affect the trade at large or any dealer in 
particular. The poacher is as welcome as a customer as is 
the dealer with an untarnished record. Those shippers are 
good, broad, well intending business men, and when we take 
the trouble to point out to them the evils of the trade they 
are eager and willing to assist in eliminating so far as pos- 
sible ruinous and unbusinesslike practices. We must get to 
know them personally, just as we have known the shippers 
of the white pine country, and the time for these friendships 
to be formed is now, while they are knocking at our doors. 
The years will soon slip by and the time be at hand when 
we must look altogether to these faraway shippers of the 
west and south for our stocks. Let us begin at once so to 
cultivate them that when this time shall arrive “good trade 
ethics” will be as natural and pleasing to them as to raise 
the wholesale list. I will not take more of your time now 
to dilate upon this important point, but may have something 
to say later. 

Mutual Insurance Confined to Members. 


Through the courtesy of the directors of our insurance 
association no insurance now is written for any yard not 
enrolled upon the membership list of either this or some 
other state or interstate association of retail lumber deal- 
ers. In the earlier days of our insurance work, when it 
Was so essential to increase our volume of business rapidly 
in order to make safe averages, line yard owners were 
offered a line of insurance on all their yards without the 
requirement that all their yards be enrolled in the associa- 
tion. This aroused some criticism from single yard men 
who claimed it was not equitable, but when the point was 
explained to them they agreed to suspend judgment until the 
problem could be worked out. Now that the conditions are 
such as to make the step advisable their ideas of absolute 
equity have been fully met and since early in the past year 
no new policies have been written nor old business renewed 
except the yard was enrolled in the association. This is 
proving an added element of numerical and financial 
strength and a further incentive for those not already with 
us to join. 

Apparent Anomaly Explained. 

Reference to our list will show memberships in Minneapo- 
lis, Duluth and Winona. These have been authorized by the 
directors upon the understanding that all the retail dealers 
in these markets should join. Heretofore no applications 
have been accepted from any wholesale market, so that this 
step has been a departure. Necessarily such memberships 
entail more than ordinary work and expense for a while, 
but the results, we trust, have been in a large measure 
satisfactory to the newcomers and an added element of 
strength and effectiveness in our general work. More ap- 
plications from other wholesale markets are in hand now, 
which doubtless will be acted upon favorably by the board. 

Acting under advice of our legal counsel, the so called 
reciprocity arrangement with manufacturers’ associations 
was abrogated, having been found upon close examination 
to be open to possible criticism, but our general business 
relations with the wholesale trade continue to be of the 
most friendly character. 

At a later session of the convention I will go into detail 
regarding some of the routine work of the year and will not 
presume upon your patience farther at this time. 





The president expressed his gratification at the large 
attendance and called upon Treasurer George P. Thomp- 
son for a summing up of the financial condition of the 
association. Mr. Thompson complied by making his 
annual report, which showed receipts of $16,993.61; dis- 


bursements, $14,073; balance on hand, $2,920.61. 


Grade Inspection and Improvement. 

Regarding the committee of retailers which had 
worked in conjunction with the bureau of grades for 
the purpose of submitting a report at this convention 
President Ingram stated that at the last annual of the 
association Secretary Rhodes, of the Mississippi Valley 
Lumbermen’s Association, had requested that a com- 
mittee from the Northwestern association be appointed 
to accompauy a committee from the bureau of grades 
of the Mississippi Valley Lumbermen’s Association in its 
tour of inspection of the mills of Minnesota and Wis- 
consin, the bureau of grades to pay all expenses inci- 
dent to this trip. In accordance with the request, some 
time during July he had appointed C. E. Greef, of 
Eldora, Iowa; A. L. Wall, and E. J. Stearns a commit- 
tee to accompany the bureau of grades. The tour had 
been made, including visits to the mills of Minnesota 
and to one or two in Wisconsin, and, upon the informa- 
tion gained by this inspection, a report had been pre- 
pared and was now in the hands of Mr. Greef. Chair- 
man Greef being called upon delivered the following 
report: 

Report of the committee appointed at the request of 
the Mississippi Valley Lumbermen’s Association to in- 
spect the operation of the bureau of grades: 

Probably many of those present at this meeting have 
forgotten the fact that at our last annual meeting Mr. 


Rhodes, during his very interesting talk in defense of white 
pine (and tamarack), on behalf of the Mississippi Valley 
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Lumbermen’s Association, issued an invitation to our presi- 
dent to appoint a committee of retaii lumbermen to go with 
representatives of that association to see the products manu- 
factured. ht 

In accordance therewith, we, your committee appointed 
by yourself to accompany these representatives of the Mis- 
sissippi Valley Lumbermen’s Association on this tour of 
inspection of mills and lumber stocks, beg leave to report 
as follows: 

A Tour of the Mills. 

We met at the office of Secretary Rhodes August 31 and 
were shown through yards and mills in Minneapolis, our aim 
being, at each point visited, to ask to see the same kinds of 
lumber, and in this way as nearly as we could to carry 
impressions in our minds, from one yard to the other, regard- 
ing their grades, conditions and as to whether they really 
were of equal values. : 

Monday at 6 p. m. we started for Winona, accompanied by 
If. S. Childs, the chief inspector. We were shown the mills 
and stocks there very thoroughly. As at Minneapolis, we 
here again saw the different grades both in sheds and being 
loaded on cars for retail dealers. 

We returned to Minneapolis Tuesday night and visited 
other yards there Wednesday. 

In company with Messrs. J. D. Bronson and Childs we left 
Minneapolis again Wednesday afternoon bound for Cloquet 
and arrived there that evening. We were expected, and 
found arrangements all made and pleasant quarters re- 
served for us. 

Here we were shown through a large plant running a 
night shift, all lighted up bright as day with electricity. 
Cloquet justly claims the distinction of being the largest 
lumber manufacturing point in the world. With six mills 
there, five of them pool their logs and necessarily their cut 
must be very similar. 

We left Cloquet Thursday night, arriving at Bemidji, our 
next stop, at 3 o'clock Friday morning. After a very short 
session of sleep we were called to get up and found a repre- 
sentative waiting for us, with conveyances to carry us to 
the plants. Here we found a large, new plant complete in 
every detail, with acres of nice, bright lumber. We spent 
part of the day here and arrived at Duluth that night and 
returned to Minneapolis Saturday morning. 

Uniform Grading a Fact. 

Mr. Rhodes has asked us to especially state: ‘Whether 
or not you find that the bureau of grades of this associa- 
tion is making grades of as nearly uniform value as is pos- 
sible considering the physical characteristics of logs being 
sawed at the various mills which you visit.” We answer, 
Yes, as far as it is possible with varied human judgments, 
and gladly state that their grading system is an exception- 
ally good one, in charge of a most excellent chief of in 
spectors. 

It would be practically impossible to grade all sorts at 
all these mills to look exactly alike. But we believe the 
desired results are yery nearly accomplished, where values 
are considered, by the grading system as taught by this 
bureau, 

The second point on which our judgment is asked is as 
follows: “Whether or not the grades of lumber in shipping 
condition, or which you see being loaded on cars for ship- 
ment at the various mills which you visit, conform to the 
printed specifications for such grades as published in the 
book of grading rules as issued by the bureau of grades.” 

To this question we beg to say that before starting out 
we were given copies of these rules and during our trip we 
tried to tind pieces of lumber to conform with examples 
given in the book. While we found few precisely as de- 
seribed therein, still we surely found the grades at the 
several points we visited to average well, when based on 
these “Rules for Grading Pine Lumber” of association stan- 
dard grades. 

Our request was, in every case, to be shown these several 
kinds on the truck at the car door or, preferably, loaded in 
the car ready for shipment. We had early discovered that 
these grading rules governed all along the line, from. the 
saw to the inside of the car, and our real object being to 
see what each plant would ship, on an order from a retail 
dealer, we could best determine this by seeing the goods 
ready for delivery. 

Mr. Rhodes further asked for an answer as to “Whether 
or not you can offer any suggestion for improvement of the 
system by which the bureau of grades endeavors to make 
uniform grades of lumber at the various mills represented 
by this association.” 

Reform Recommended. 

‘To this question your committee hesitate to make reply, 
feeling as we do that ‘maybe boys shouldn’t advise men”; 
however, we can say, and hope it will be received in a kindly 
spirit, that we noticed several plants where they depended 
more or less on car loaders doing the work of better paid 
graders, that for various given reasons certain lumber was 
milled and for some reason not graded at the “tail of the 
machine,’ or not according to the custom and the wish of 
the bureau of inspection. In other words, the lumber was 
loaded on trucks direct from the machine, generally by a 
boy, and then pushed to the car door and graded there. The 
result of this was that the loading was very slow if the 
grading was done well or else that the grading was poorly 
done it the loading was swift. We decided that it was a 
most expensive way to the wholesaler in either case and one 
that could easily cause trouble. 

This might produce a just kick from an honorable dealer. 
Trne, by making an extra sweet grade, in this way it could 
also wrong the bureau in general, although it is not likely 
that any complaint would be made by the purchaser on 
this particular sweetening. However, this same dealer, 
whose opinion about grades is largely formed by what he 
sees, would be likely to be dissatisfied with his next ship- 
ment, even though the grades were really up to the estab- 
lished rules. 

We believe that it would be a good thing for both buyer 
and seller if these association rules were better understood 
by retailers, and we recommend that some way be devised 
whereby each member of the Northwestern Lumbermen’s As- 
sociation will be supplied with a copy, with a request that 
they be carefully studied by each dealer receiving them. 

You will observe the location of the milts we visited, 
thus giving the opportunity to see grades as they are shipped 
to all sections, south, west and east, so that it is with a 
feeling of mingled surprise and admiration that we found 
the bureau of grades had accomplished so much toward mak- 
ing even grades of like values for all sections of the country 
to which their product goes. r 

Little Improvement Possible. 

We conclude that the retail dealer is being served ac- 
ceptably and, through the present system of inspection, as 
nearly equably as is possible from the viewpoint of your 
committee, 

As long as such competent men are at the head of this 
bureau you may rest assured that it will continue. 

Your committee, individually, certainly feel under deep 
obligations to the Mississippi Valley Lumbermen’s Associa- 
tion for the many favors shown to them on this trip and 
our thanks are additionally due to the several parties who 
so kindly refused any of our financial help, saying every 
place and every time, “Your money is no good here.” ; 

As a representative committee of the Northwestern Lum- 
bermen’s Association we feel we have placed our association 
under obligations to the Mississippi Valley Lumbermen’s As- 
sociation for the favors accepted by this committee and 
recommend that a proper resolution be adopted by this meet- 
ing, expressing our thanks to them as an association. 

C. E. Greer, Chairman ; 

A. L. WALL, 

E. J, STPARNS, 
Committee, 


Upon motion the report was adopted as read and 
the recommendation regarding a vote of thanks to 
the members of the Mississippi Valley Lumbermen’s 
Association was referred to the committee on resolu- 
tions to be placed in formal shape. 

Mr. Kittredge—As a matter of general information I 
would like to ask the chairman of that committee whether, 
in his opinion, any remedy is possible—whether it is possi 
ble to make any improvement in the present grades. 

Mr. Greef—Well, that is a pretty hard question. | 

Mr. Kittredge—Well, it just occurred to me that it would 
be a good idea to get the gentleman’s opinion on that 
point—whether there might be an improvement made, 
whether we could split the difference, or whether such an 
attempt might only make things worse. : 

Mr. Greef—Well, I will have to answer that question by 
saying that I'll be dinged if I know. [Laughter.] 

In Friendly Remembrance: Transportation. 

Mr. Frudden—In view of the fact that two of our most 
prominent, well known and active lumbermen have gone to 
the great beyond since our last annual I would suggest that 
the president appoint a committee to draft suitable resolu- 
tions of regret. I refer to John D. Jung. of Fairmont, 
Minn., and Marcus Koehler. And I would suggest, Mr. 
President, that you appoint on such committee Secretary 
Hollis, Mr. Allen, of La Crosse, and Mr. Baker, of Fair- 
mont, Iowa, as a regular committee on resolutions. 

The motion was carried. 

Mr. Hollis called the attention of the delegates to 
the fact that those who had not already done so should 
give their railroad certificates to him in order to secure 
the one and one-third round trip rate granted by the 
Western Passenger Association; also that they should 
secure credential cards in order to obtain admittance 
to the executive sessions, which would oceupy the whole 
of Wednesday. 

Some Entertainment. 

The Masonic quartet then enlivened things by ren- 
dering a new version of the ‘‘Old Oaken Bucket,’’ 
after which came ‘‘the feature of the day,’’ as an- 
nounced in the advance programs. It certainly was 
an innovation in lumber convention work. First a tall 
ian appeared in the gallery which overlooks the assem- 
bly hall of the Knights of Pythias, and began making 
sleight of hand motions at a big, sinister looking ma- 
chine which bore a mixed family resemblance to some- 
thing between a rapid fire Krupp gun and an over- 
grown picture machine. Then a short man, evidently 
not on good terms with the barber, unrolled a long 
white sheet until it draped the wall back of the dais 
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upon which Messrs. Hollis, Ingram, Greef and others 
had been orating a few minutes before. The audience 
began to look a little scared, but was reassured when 
Mr. MeNeil, the affable gentleman who looks after the 
Minneapolis end of the Northern Pacific’s interests, 
advanced to the platform and stated that, by courtesy 
of the officers of the association, he would endeavor 
to take the party on a little trip west, passing through 
the great Yellowstone Park, thence to Portland, Ore., 
and up the inland passage, taking fleeting glimpses 
at some of the scenic beauties which lie on the other 
side of the Canadian line. 

Mr. MeNeil is a firm believer in the doctrine, recently 
given forceful utterance through the editorial columns 
of the AMERICAN LUMBERMAN, of ‘‘Seeing America 
first.’? He began his journey by kinetoscopie views 
of Minnehaha Falls, not far from this city, supple- 
menting the pictures with graphic descriptions. From 
the falls he passed in rapid view the ‘‘Bad Lands’’ 
(showing the pyramids) in North Dakota, ‘‘Indian 
Villages,’’ ‘‘A Group of Chiefs of the Sioux Tribe,’’ 
‘*Sitting Bull,’’ ‘‘Custer’s Monument,’’ ‘‘His Scout 
Curley’’ (the latter the only survivor of the dread- 
ful massacre). Passing then to Montana he showed 
“*Cowboys of Montana,’’ ‘‘The Captain of the Range,’’ 
and ‘‘ Paradise Valley,’’ which lies near the entrance 
to the famous Yellowstone National Park. Next came 
a map of the Yellowstone, upon which were marked 
the more important of the great collection of wonders 
which it contains and which find: no parallel in any 
other part of the globe, and, following this outline, 


Mr. MeNeil illustrated by pictures and word painting 
a few of the natural wonders to be found in this 
He took the course of the 


treasure house of nature, 





tour which is conducted by the Northern Pacific Rail- 
way Company from the time the train pulls into the 
station and the passengers are loaded on the big 6-horse 
coaches until they turn their backs upon the park. 
In the course of this trip he showed two of the hotels 
visited as well as a number of the more important and 
beautiful geysers, lakes and mountains, also a_ sec- 
tion of the government timber reserve, which embraces 
a wooded area ten miles square. The most important 
geysers shown were the Excelsior (in Hell’s Half Acre) 
and ‘*Old Faithful.’’ In connection with the latter 
views were exhibited of the Old Faithful hotel, proba- 
bly the most unique structure in the world. It is built 
entirely of logs and boulders procured in the neighbor- 
hood. Numerous peaks, lakes, canyons and caves also 
were shown in an effort to give the watchers some idea 
of the marvelous color effects here achieved by nature’s 
brush. Views of Seattle and Portland were shown, 
as well as of the great Columbia river, but the Cana- 
dian pictures were not given, the hour being late and 
many of the delegates having come in on early trains 
and being, in consequence, pretty well worn out. 
To Nominate Officers. 

Coming back to business, a motion was made and 
seconded that a committee consisting of three members 
from Iowa, two from Minnesota, one from North Da- 
kota and one from South Dakota be appointed by the 
chair as a nominating committee. The motion was 
passed and President Ingram stated that he would make 
the appointments Wednesday morning during the first 
executive session. 

Mr. Hollis announced that the photographer who had 
been hired to take a picture of the convention had 
been crippled by the non-appearance of his assistant 
and that the picture-taking, therefore, would have to 
be delayed until Wednesday. 

A motion to adjourn was made and earried. 

The Badge of the Annual. 

The official ‘‘badge,’’ so called, for the sixteenth an- 
nual convention of the association took this year the 
form of a watch fob. This was composed of gun metal 
and consisted of a short chain and clasp and three links, 
pendant from which was a medallion which bore the 
official seal of the association and which was appro- 
priately inscribed on the reverse side with the announee- 
ment of the organization, the number of the convention 
and the place and date. The link of panels above re- 
ferred to depict in embossed effect three scenes from 
Longfellow’s ‘‘Hiawatha,’’ on the reverse of which 
were the accompanying appropriate verses. The fob 
was designed with exceeding good taste and was neatly 
executed and doubtless will be preserved for many 
years by those fortunate enough to have worn it. 

THE FIRST EXECUTIVE SESSION. 

The first business taken up on Wednesday was the 
reading of a paper by Mr. Frudden, which dealt with 
the relations between the manufacturer and the re- 
tailer as they had existed in the past and as they exist 
at present. Mr. Frudden complimented the manufae- 
turers on the progress made by them since their or- 
ganization had heen effected. The speaker paid a 
glowing tribute to Seeretary W. G. Hollis, saying that 
in the nine years during which he had codperated 
with that gentleman in association work he had dis- 
covered in him a combination of good qualities, of both 
head and heart, such as he had never found in any 
other man he had ever met. This praise brought forth 
a vigorous round of applause from the members, who 
seemed eager to indorse the sentiments expressed by 
Mr. Frudden. 

After complimenting the president and the board 
for their faithful work during the year past Mr. Frud- 
den went on to express a wish, which he stated to be 
coneurred in by other representative members, that 
certain changes be made in the work of the associa- 
tion’s affairs along the line of confining its efforts 
more closely to its own particular territory, and that, 
by the employmert of special agents of the secretary 
for work in the field, conditions might he bettered by 
the pacifying of malcontents and obstructionists to 
the ends aimed at by the association. 

Upon motion the suggestions made were laid over 
until 4:30 p. m., then to be acted upon by a rising 
vote. 

Chairman Hollis, of the resolutions committee, then 
read the following resolutions expressing the sorrow 
of the association at the untimely removal of the two 
members whose lives had closed since the last annual 
meeting: 

WHEREAS, We, the members of the Northwestern Lumber 
men’s Association, once more gathered in annual convention. 
are reminded that during the year there have left us for 
their pilgrimage in the “Great Beyond.” Brother John PD. 
Young, of Fairmont. Minn., and Mareus Kahler, of Traer, 
Iowa, two of our most loyal co-workers; and 

WHEREAS, While we sorely miss their genial fellowship. 
their earnest efforts in every direction that made for the 
good of our organization. their readiness always to put 
their strong shoulders to the wheel and give of their time 
and energies for the common cause: and 

WHEREAS, We are made sad by these tender recollections 
and at the same time gladdened that our brothers have left 
behind them such lovable records: be it therefore 

Resolved, That we recognize that they have but taken 
another step in the life which is eternal and on this higher 
plane they will not be found wanting in any direction, and 
that they will be as dear to the friends gone before as to 
those who remain here: and be it further 

Resolved, That we extend to their families and near ones 
our heartfelt sympathy and kind wishes. 

D. EK. BAKER. 

N. D. ALLEN, 

W. G. Horiis. 
Committee 


The Chair of Forestry at Yale. 


Secretary Hollis—At the annual meeting of the Lumber 
Secretaries’ Bureau of Information a communication was 
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weceived from Chairman F. E. Weyerhaeuser, of the com 
mittee on endowment of a chair of applied forestry and 
practical lumbering at the Yale Forestry School, Yale 


University, New Haven, Conn. The letter was read and the 
sentiment indorsed by the secretary and delegates present 
‘and a motion was carried instructing the secretary of the 
bureau to communicate with the secretaries of the bu- 
reau, asking them each to present at his annual meeting a 
set of resolutions regarding this matter, following the ac- 
tion of the bureau. Let me state, before I read_ this 
letter, that is not a plea for funds in any sense of the 
word, but it is the desire of this committee, of which Mr. 
Weyerhaeuser is chairman, to put this matter before the 
lumber world as fully as possible, and if any contributions 
are made by retailers or anyone else in the lumber industry 
they will be entirely voluntary and this committee 
not make a request for funds. 


does 


Mr. Hollis then read Mr. Weyerhaeuser’s letter, the 
purport of which has frequently appeared in the 
AMERICAN LUMBERMAN and is treated at some length 
in the remarks of William Wilms, of Chicago, before 
the Hardwood Manufacturers’ Association of the 
United States, which will be found in another column 
of this The letter recited the history of the 
movement from its incipiency and concluded as fol- 
lows: 


Under the 
the retail 


issue. 


that were we to ask 
who will be repre- 


circumstances, I fear 
lumber dealers’ associations, 
sented by your meeting next week, to contribute to this 
fund there might be those who would misunderstand the 
object of our appeal, fearing that possibly the timber own- 
ers were soliciting aid from tbe retail lumbermen for 


something which would result in the exclusive benefit of 
the former. This is farthest from our desire, and while 
we feel that the results of the training along the lines 
indicated of the classes of intelligent foresters who will 
be graduated from this school will be of benefit not only 
to the present owners of timber lands but to all who ure 
engaged in the lumber industry in any capacity, as well 
as to the people generally, 1 am not going to ask the 


associations which you represent to contribute to this fund. 
We would be pleased, of ccurse, to have as many _ indi- 
viduals contribute whatever sums they may desire as might 
feel so inclined, but my principal object in writing is to 
ask the various associations which you represent to ar- 
range to adopt resoluticns at their conventions to be held 
during the coming winter, indorsing the forestry policy of 
the government and the awakening interest which those 





engaged in the lumber business seem to be taking in it, 
referring in such resolutions to the benefits which you 


may feel will result from the establishment of the proposed 
chair ot lumbering. I ask that such resolutions may be 
adopted by your conventions simply. to give the matter 
publicity, which you will recognize is necessary in order 
to create interest in the movement, and that it may have 
the indorsement of the lumber fraternity generally. 1 
might say that the pulp and paper manufacturers have 
also been interested and we expect them to contribute to 
this fund. The trade papers have indorsed the movement 
very heartily and if the various retailers’ associations will 
adopt resolutions as suggested during the winter they will 
all be published by the press and will greatly add to the 
advertising necessary to aid us in the work, as well as in- 
teresting possibly many people whose attention might not 
otherwise be called to the matter. 

The communication was referred to the committee 
on resolutions. 

The secretary read the acceptances which had been 
viven to the applications for membership received 
from several wholesale towns in Jowa. 

Sash and Door Relations and a Diversion. 

Mr. Hollis then gave a very interesting talk cov- 
ering the association’s joint trade relations with the 
General & Door Association and at the con- 
elusion of his address introduced W. R. Nolan, of Min- 
neapolis, whose reputation as a maker of funny 
speeches extends far beyond the confines of the 
Gopher State. The following summary will give some 
idea of Mr. Nolan’s wit during the half hour which 
he used to entertain the members: 


Mr. Chairman, Mr. Secretary, gentlemen and so fourth: I 
don’t know whether you have been properly welcomed to 
Minneapolis, but if not I will take this occasion to wish 
you joy. You know IJ have a great many occasions to 
make talks like this; I have talked to members of the 
state legislature, and to the inmates of the prison at Still- 
water, and so I feel perfectly at home this morning talk 
ing to you. 

Now my talk this morning must necessarily be of a 
serious nature. I think it well to prepare the text in ad 
vance so we may know what we are coming to and if we 
don't like it we don’t need to stay and hear it. One day 
I was traveling with a company that had a number of at- 
tractions, one of which was a lecture by a reverend gentle 


Sash 


man on the Holy Land. As ill luck would have it the 
minister fell sick and I was called upon to take his 
place. Somebody neglected to announce that a change had 


taken place in the program, but of this fact I was not 
aware, so I went on and told all the funny stories I knew. 
But do you know I couldn't get a smile from anyone to 
save my life. But after the entertainment was over one 
old gentleman came to me and said, “Well, I'll be domed 
if that wasn’t the funniest lecture on the Holy Land ever | 
heard 1” 

It is too bad that space will not permit giving in 
full all the stories told by Mr. Nolan, but as it would 
he impossible to reproduce the facial expressions and 
contortions that accompanied the delivery of these 
humorous naratives cold type would not in anywise do 
them justice. He said that as this was to be a serious, 
decorous address he had decided to go back about 
1,000,000 years and begin at the very beginning of 
things. He intended telling some stories as a means of 
enlivening the more serious passages of his discourse 
and it was necessary to start at the early date men- 
tioned in ease anyone should question their authen- 
ticity. But the stories he told had never been housed 
in the ark—at least they were not recognized, and 
they certainly made a large sized hit with the house. 
lle had not keen present at the arguments carried on 
hy the opposing forces in 1861 owing to a combination 
of cireumstaneces over which he had no control, but he 
had sent his father to represent him and from all re- 
ports the old gentleman had done him honor. This 
was just a starter on the war stories, and Mr. Nolan 
kept the convention convulsed for perhaps a quarter 
of an hour with similar anecdotes of doubtful author 
ity, perhaps, but certainly entertaining enough to make 
this slight defect of no importance. 

Following the humorist Secretary Hollis continued 
the diseussion of sash and door conditions, to which 
some time was devoted. 


Just before adjournment an attempt was made to 
take a flashlight picture of the convention, but for 
some reason not plain to the uninitiated the fuse re- 
fused to work. A time exposure was taken, but as 
some of the sitters moved this attempt was a failure 
and the picture taking had to be put over until Thurs- 
day morning. 

THE SECOND EXECUTIVE SESSION. 

The principal question taken up at this session was 
that of the farmers’ codperative yards. This brought 
about a great deal of discussion, at the conclusion of 
which Mr. Nolan was announced and immediately 
everybody expressed a willingness to hear a few more 
of his droll stories. The gentleman has stories by the 
iundred continually on tap and is always willing to 
oblige. He began with one about an Irishman who 
went to a barher’s shop to be shaved. It appears that 
the barber was an Italian who recently had acquired 
the monkey of an organ grinding friend. The Irish- 
man went to sleep in the chair and, the barber being 
called away while lathering the TIrishman’s face, the 
monkey climbed upon the chair and proceeded to finish 
the job. Pat woke up during the operation, and, re- 
arding the newcomer with a firm but not unfriendly 
glance said: ‘‘Thot’s right, little bhoy, thot’s right; 
e¢ kin iather me, but, be gobs, ver father’s got ter 
shave me!’? , . 

Mr. Nolan, remarking that this was strictly a gen- 
tleman’s audience, proceeded to talk about the ladies, 
telling a few on the gentler sex as a way of get- 
ting even with them while their backs were turned. 
He owned up to being married and confessed that he 
would not dare to talk in that strain if his better half 
were within earshot. Other stories concerned an auto- 
mobile trip with a doctor given to the extravagant use 
of profanity, the troubles of a guileless Swede who 
wanted to have photographs of his children taken, 
but who concluded he would have to wait a while as 
he had only ten when the price was $4 a dozen ete. 

Mr. Frudden’s paper, which had been brought up 
during the morning and referred to the afternoon ses- 
sion for further consideration, was the cause of con- 
siderable discussion, in which John W. Barry, of Cedar 
Rapids, Towa, took an active, in fact the leading part. 
It finally was decided, hy a rising vote, to refer this 
matter to the incoming board of directors without any 
recommendation whatsoever, leaving the matter en- 
tirely to the judgment of that body. 

A motion to adjourn was then made, seconded and 
carried unanimously. 


The Nominating Committee. 


After adjournment had been formally announced it 
was discovered that announcement of the nominating 
committee had not been made, and this oversight was 
at once rectified. The committee is as follows: D. E. 
jaker, Traer, Iowa, chairman; George S. Lam, Webster 
City, Iowa; James T. Weart, Cherokee, Iowa; Henry 
Winther, Fergus Falls, Minn.; O. M. Botsford, Winona. 
Minn.; James H. Parker, Sioux Falls, §. D.; O. U. 
Dunham, Bismarck, N. D. 


THE LAST SESSION. 
telegram to the AMERICAN LUMBERMAN.) 

MINNEAPOLIS, MINN., Jan. 18.—The closing session of 
the annual was enlivened by songs by the Masonie 
quartet, after which the following report, action on 
which was initiated at a previous session, was read: 

WHEREAS, We believe that the preservation of the forests 
along sensible and practical lines is necessary for the future 
welfare and prosperity of our nation: and, 

WHEREAS, We recognize that the products of the forest 
are a necessity to the protection, comfort and well being 
ef the people; and, 

WHEREAS, A_ proper conservative use of our forests alone 
can maintain the business of lumbering as one of our great- 
est industries. Se i 

Resolved, That we, the members 
Lumbermen’s Association. in annual meeting assembled, 
hereby heartily indorse the views of President Roosevelt, 
who emphatically says that it is the duty of the present 
generation, and especially of those who depend for a live 
lihood upon the forest and its preducts, to do their utmost 
to preserve existing forests by conservative use, for the 
benefit of generations to come. Be it also 

Resolved, That we indorse the policy of the United States 
government in seeking to perpetuate the forests, while at 
the same time appreciating the needs of the people for 
lumber, and which is endeavoring to educate those engaged 
in the manufacture of lumber how to conduct their logging 
operations so that the supply of merchantable timber may 
be perpetually in proportion to the production of the manu- 
factured product. Be it further 

Resolved, That to this end we heartily indorse the move 
ment inaugurated by the National Lumber Manufacturers’ 
Association for the endowment of a chair of “Applied 
Forestry and Practical ILumbering”’ in Yale Forest School, 
providing a course of instruction caleulated to educate 
foresters in the practical details of the lumber business, and 
lumbtermen in the necessities of proper forest conservation. 

We hereby approve of this endowment as one worthy of 
the support of all who are engaged in the lumber industry 
in whatever capacity, feeling that the establishment of a 
chair of “practical lumbering” in the foremost forest school 
of the country will be a most substantial indorsement of 
the forest policy of President Roosevelt. 


(Special 





of the Northwestern 


The following recognition of a recent courtesy re- 
ceived from the Mississippi Valley Lumbermen’s Asso- 
ciation was then read: 


WHeEREAS, At the invitation of the Mississippi Valley 

Lumbermen’s Association there was appointed a committee 
of this organization to inspect the operation and system of 
the Bureau of Grades; and, 
F As, Our committee has made in its report a rec- 
ommendation that a vote of thanks be extended to the 
Mississippi Valley Lumbermen’s Association: to its secre 
tary. J. E. Rhodes; to H. S. Childs, the chief inspector of 
the bureau: to the members of the bureau committee who 
conducted the trip, and to the several firms whose plants 
were visited: be it therefore 

Resolved, That we do hereby thank them all, individually 
and collectively, for the many courtesies extended to our 
committee and for the information imparted to us through 
its report: and be it further 

Resolved, That we trust the said Bureau of Grades will 
continue its efforts further to perfect the system to the 





end that the grades may be still more even and, if possible, 
just a little sweeter. 
D. E. BAKER, 
N. D. ALLEN, 
W. G. HOLuis, 
Committee. 

Both the preceding were adopted unani- 
mously as read. 

B. A. Brown read the report for the auditing com- 
mittee, showing a balance on hand in the association’s 
treasury on January 6 of $2,477.81; receipts, $14,- 
515.80; -iisbursements, $14,073, leaving a net total 
balance on hand of $2,920. Chairman Crane, of the 
committee on credentials, reported a registration of 
711 and an attendance of approximately 1,000, which 
breaks all records of attendance at a meeting of this 
association. 


reports 


Election of Officers. 
The annnal election of officers followed. 
in each case was unanimous and 
follows: 


The choice 
the results were as 


President—Ralph Burnside, Oskaloosa, Iowa 

Vice president—C. E. Greef, Eldora, Iowa. 

Directors—For three years, George C. Ingram, Sauk 
Center, Minn.: J. W. Lucas, Winona, Minn.; for one year, 
(. H. Ross, Sioux Falls, Iowa. 


John W. Barry and Mr. Baker carried the newly 
elected president to the chair amid considerable en- 
thusiasm. Speeches were called for and made by the 
retiring and incoming presidents, which were supple- 
mented by a humorous address by Mr. Nolan, after 
which the association adjourned finally. 

A Hoo-Hoo concatenation is in session this evening 
with an enthusiastic lot of kittens and a class of thirty 
prospective initiates. 


INSURANCE COMPANY’S MEETING. 


(Special telegram to the AMERICAN LUMBERMAN.) 
MINNEAPOLIS, MINN., Jan. 18.—At the meeting today 
of the Retail Lumbermen’s Insurance Association A. 
M. Sheldon, of Minneapolis, acting president, made a 
short address which was followed by the report of 
Secretary W. G. Hollis, which was as follows: 


Insurance Secretary’s Report. 


Some one has said that “statistics are of little value 
except as suggestions in this rapidly developing country of 
ours.” 

This seems to be true as applied to one feature of the 
growth of our business. Twelve years ago we thought that 
fifteen millions was about the limit that any one company 
could expect to reach on exclusively retail yard risks and 
that to accumulate that much would take at least twenty 
years. Now, after a dozen years only, we have more than 
fourteen and one-half millions in force and there seems to 
be no decrease in the volume of new business coming in all 
the time. 

Our net increase in 1905 was greater than in any previous 
year and the new year has started out in a way to indicate 
no modification of the pace. 

It is a matter of history that since the advent of this 
organization there have come into the field a number of 
other companies, all devoting themselves to the writing 
of lumber risks, and it is a pleasure to note that they have 
all been successful in varying degree and now two or three 
new ones are looming up on the horizon. These will be 
bidders for a share of the business in certain parts of the 
territory, but, unlike the reception usually given the un- 
weleccme new yard in any locality, we shall offer them the 
right hand of fellowship and bid them Godspeed to success. 
That they will get business goes without saying, for the 
retail lumber world has come to know that its success in 
codperation along this line has been phenomenal. Confi- 
dence now obtains where doubt and distrust confronted us 
at the beginning. It would be difficult at this date to find 
any part of the country, where retail lumber yards exist, 
which has not heard of our company and in which we 
could not easily get business if we were to indicate a 
willingness to write it. 

That we have far outgrown our sister organizations in 
volume of business is a matter of record, and I attribute 
this fact to three reasons: First, the absolute safety of our 
plan, which was original with us and which is unlike all 
others except two that have copied ours intact; second, to 
sur strict adherence to the rule to write no steam plants or 
wholesale risks of any kind; third—and I am not sure but 
what this is the greatest of the three—our persistent effort 
to make the badge of eligibility for participation in the 
savings offered by our company identification with and 
membership in some state or interstate association of lum 
ber dealers. 

This feature has made it a family affair which has 
seemed to strengthen our own lines, and the appreciation 
of this rule by our neighbor lumber associations and their 
efforts to reciprocate have been a splendid and ever in- 
creasing advertisement for us. 

I well remember that at the time of our first meeting 
for organization one of the daily newspaper men in writ- 
ing his report of the event said that “Secretary Hollis jug- 
gled some figures on the blackboard.” I felt a_ little 
touched about it at the time, for I was in such deadly 
earnest and spoke with a conviction born of months of deep 
study and the necessary work of tabulating a Lig lot of 
statistics that such an intimation reached the quick of 
a skin which was much thinner then than now. However, 
I was not so much hurt that I could not talk with the 
young man about it and I was overjoyed to find that he 
had not meant it for a “slam” at me; on the contrary, he 
had very much admired my proposition and “juggling” was 
the word which seemed to him to best express how clear 
and convincing my little “chalk talk’ had been to him. 
He confessed that he had never looked the word up in the 
dictionary but just used it out of his collection of good 
ones te use on occasions etc. On the strength therefore 
that my “juggling” of twelve years ago did not shatter 
anybody's confidence I think I will take the chance of inter- 
esting you and “juggle’ a few more. 

I assume that you are all sufficiently familiar with our 
plan so that when I outline the figures for a supposititious 
company on a plan identical with our own you will follow 





me readily. Wholesale risks, so-called—that is, saw mills 
and lumber—are so much larger propositions than retail 
lumber vards that no such risk would carry less than 


$50,000 insurance and many would carry several times that 


amount. Now suppose a company organized upon our plan 
should begin business with 200 risks of $50,000 each. Make 
this amount a maximum and minimum line—no_ policy 


greater and no policy less than $50,000. This would give 
an initial business of $10,000,000. We will say that the 
average rate would be 214 percent, and it would not vary 
much from that. This would make a cash deposit of $250,- 
000, enough at the outset to pay five maximum losses. Now 
suppose we make our rate of assessment on this deposit 5 
percent per month. This would be 60 percent per year 
and jn amount $150,000. The original deposit of $250,000 
would remain intact practically all the time so it could be 


(Concluded pn Page 38 N.) 
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WINTON 
W TINTON 
WIN TON 


The Most Carefully 
Manufactured Car in 
The World is the 


Winton Model “K” 


Observe the precautions taken to 
make it the safest and most service- 
able of motor cars: 


TEST OF STRENGTH.—We test 
exhaustively, on our Riehle Testing 
Machine, all materials in which 
strength is required. This machine 
exerts a strain up to 200,000 pounds 
(100 tons) per square inch, and by 
these tests we know that Winton ma- 
terial protects your safety a dozen 
times over. Note that we do not 
guess and take chances. Also note 
that we reject all material that does 
not satisfy our tests. Accordingly, 
material makers send us only their 
best products; the seconds go else- 
where. 

ACCURATE GRINDING.— We 
erind all our cylinders, pistons, piston 
rings, crank shafts, valves, universal 
couplings and transmission _ shafts, 
using tools that grind to the accuracy 
of 1-10000 of an inch. Only by grind- 
ing can we secure perfect fitting ma- 
chinery, absence of destructive fric- 
tion, the use and not the waste of 
power, lengthened life of working 
parts, and interchangeability of parts. 

INSPECTION.—We inspect every 
operation in the manufacture of Model 
K. By our system of factory reports 
we know exactly through whose hands 
each part passes, thus holding each 
employee directly responsible for his 
work, and by means of our corps of 
skilled inspectors, no mistakes can oc- 
cur without being detected and cor- 
rected. 


TEST OF WORKING PARTS.— 
We test all working parts of Model 
K—including engine, transmission, 
steering apparatus, running gear, etc., 
separately and assembled. These 
tests are so numerous and so thorough 
that it is impossible for any Model K 
to leave the Winton factory before it 
has been proved perfect. 

Grinding, testing and inspection are 
expensive operations; but our policy 
is to make the very best car on the 
market irrespective of price, and only 
by our extremely careful methods is 
perfection possible. 

Winton Model “K” insures your 
safety and gives you faithful service. 
For detailed information about it, 
write for catalogue No. Io. 





THE 


Winton Motor Carriage Co. 


Member A. L. A. M. 


CLEVELAND, OHIO, U.S.A. 








ASSOCIATION NEWS. 


PAP DDI II 


COMING ASSOCIATION MEETINGS. 

January 23—Northern Pine Manufacturers’ Association, 
Minneapolis, Minn. 

January 28-24—Southern Lumber Manufacturers’ Associ- 
ation, New Orleans, La. 

January 23-25—Southwestern Association of Lumber & 
Sash & Door Salesmen, Kansas City, Mo. 

January 28-25—Southwestern Lumbermen’s Association, 
Kansas City, Mo. 

January 24—National Lumber 
Washington, D. C. 

January 25—Southern Cypress Manufacturers’ Associa 
tion, New Orleans, La. 

January 209—Decatur District Retail 
Association, Decatur, III. 

January 30—Northwestern Ilemlock Manufacturers’ Asso 
ciation, Milwaukee, Wis. 

February 1-2—Southern Ilineis Lumber Dealers’ Associa 
tion, Cairo, Ill. 

February 6-7 
tion, Detroit. 

February 6-7—Retail Lumber Dealers’ Association of the 
State of New York, Bulfalo. 

February 6-8—Western Retail Lumbermen’s Association, 
Spokane, Wash. 

February 7-S— Nebraska 
Omaha. 

February 8—Southeastern Iowa Retail Lumbermen’s Asso 
ciation, Davenport. 

February 9-10—Twin ‘Territories Retail Lumber Dealers’ 
Association, Oklahoma City, QO. 'T. 

February 18-15—Ilinois umber 
Chicago. 

February 17 
Vortland. 

February 21-22 
nati, Ohio. 

February 28 and March 1-2—National Association of Box 
Manufacturers, Auditorium hotel, Chicago. 

March 6-8—Wisconsin Retail Lumber Dealers’ Association, 
Milwaukee. 

March 7-S— 
tion. 

March 7-S8—-Northwestern Lumber & Sash & Door Travel 
ing Salesmen’s Association, Milwaukee, Wis. 

March 7-S—Northwestern bowa Retail Lumbermen’s Asso 
ciation, Sioux City. 

March %—National Association Lumber & Sash & Door 
Salesmen, Incorporated, Chicago. 

March 14-15—North Carolina Vine Association, Incorpo 
rated, Norfolk, Va. 

March = 15—-New 


Exporters’ Association, 


Lumber Dealers’ 


Michigan Retail Lumber Dealers’ Associa 


Lumber Dealers’ Association, 


Dealers’ Association, 
Oregon Lumber Manufacturers’ Association, 


Ifardwood Dimension Association, Cincin 


National Wholesale Lumber Dealers’ Associa 


Hampshire Lumbermen’s  Asseciation, 


May 2.2 National Hardwoed Lumber Association, Mem 
phis, Tenn. 





BIG JOINT MEETING. 

Secretary J. E. Rhodes, acting in behalf of both the 
Mississippi Valley Lumbermen’s Association and the 
Wisconsin Valley Lumbermen's Association, has issued 
a circular announcing that the joint annual meeting of 
both organizations will be held in the West hotel. Min- 
neapolis, Tuesday, January 23, ‘*convening in different 
rooms on the parlor floor at 10:30 a. m.?? The call con- 
cludes as follows: 


January 10 it is open for business and, as we had pre 
viously arranged to hold these meetings there no change 
will be made or is necessary. 

At 2 p. m. the members of both associations will convene 
in the club room of the West hotel, when will be presented 
the report of the conference committee effecting the pro- 
posed consolidation, the ratification of which will create the 
Northern Vine Manufacturers’ Association, followed by the 
election of officers and the transaction of other business. 

After the adjournment of the first annual meeting of the 
Northern Vine Manufacturers’ Association meetings of the 
board of directors, bureau of grades and price list committee 
will be held. 

With the call is included the order of business, which 
is as follows: 

Call to order at 10:30 a, m., sharp. 

Minutes of fourteenth semiannual meeting. 

Address of President E. L. Carpenter. 

Report of Treasurer C. A. Smith. 

Report of Auditor R. I. Goodridge. 

Report of Secretary J. FE. Rhodes. 

Report on market conditions with statistics. 

Report of Chief Inspector Childs. 

Other business. 

Report of conference committee appointed with power to 
effect’ the consolidation of the Mississippi Valley Lumber- 
men’s Association and the Wisconsin Valley Lumbermen's 
Association will be presented at the joint session of both 
associations convening at 2 p. m. 

Adoption of constitution of Northern Pine Manufacturers’ 
Association. 

Election of officers, directors and committees. 

Installation of president. 

New business (subjects which have been presented for dis- 
cussion) : Revision of grades of Nos. 1 and 2 piece stuff; 
percentage of tamarack permissible; standard thickness; 
revision of terms of payment. 

Chair of “Applied Forestry and Practical Lumbering,” 
Yale Forest School. 

Special business. 

Adjournment. 

The board of directors of the Northern Pine Manu- 
facturers’ Association will convene in the club room of 
the West hotel immediately upon the adjournment of the 
afternoon meeting. The bureau of grades of the North- 
ern Pine Manufacturers’ Association will convene in the 
office of the association, Lumber Exchange, immediately 
upon adjournment of the afternoon meeting, as also will 
the price list committee of the Northern Pine Manufae- 
turers’ Association. 

The prospect of consolidation of the Mississippi Valley 
and Wisconsin Valley associations, two of the strongest 
lumbermen’s organizations in the country, and the grav- 
ity of the matters to be considered at the coming con- 
vention doubtless will assure an attendance practically 
representative of the full membership of both organiza- 
tions. 





CYPRESS MANUFACTURERS’ CONFERENCE. 

A cireular has been issued by Frederic Wilbert, presi- 
dent, and George E. Watson, secretary, for a meeting of 
the Southern Cypress Manufacturers’ Association to be 
held Thursday, January 25. The New St. Charles hotel, 

New Orleans, La., will be the scene of the conference 
and the call expresses the hope that ‘‘as a number of 

important matters will be presented at this meeting it 





Although the West hotel was slightly damaged by tire 


is earnestly hoped that there will be a full attendance.’’ 
Irom present indications the attendance at the meet- 
ing which, as indicated, will have important matters 
under consideration, will be a practically full repre- 
sentation of the membership of the association. 








DAVENPORT TO ENTERTAIN. 

Secretary C. M. Porter is sending out the formal 
announcement of the ninth annual meeting of the South- 
eastern Lowa Retail Lumbermen’s Association, which 
will be held at Davenport, Thursday, February 8, with 
headquarters at the St. James hotel. The first session 
will be held promptly at 10 o’cloeck and the afternoon 
session at 2. In the evening those in attendance will 
be tendered a complimentary theater party to witness 
a performance of ‘The Sambo Girl.’’? Secretary Por 
ter, in behalf of the association, extends an invitation 
not only to members but to all retailers in the district 
to attend. The Western Passenger Association has an 
nounced a rate of one and one-third fare under the cer- 
tificate plan, good from all points in Iowa south of a 
line dvawn along the southern boundary of Marshall 
county. The meeting promises to be one of the best 
in the history of the association and undoubtedly will 
be the occasion of a large attendance and much interest 
and entertainment. 





HEMLOCK MANUFACTURERS’ MEETING. 

A. R. Week, president, and I’. I. Worden, secretary, 
of the Northwestern Hemlock Manufacturers’ Associa 
tion have issued a circular call for the annual mecting 
of that organization designating the Pfister hotel, Mil- 
waukee, Wis., and Tuesday, January 30, as the place and 
time. The call states: 

We hope to see as many present as can possibly attend, 
This should be one of the largest and most important meet 
ings the association has held for years, as the business 
situation is such that everybody should be present and lend 
his voice and judgment to the proceedings and decisions 
of the meeting, 

We trust that you will invite any hemlock manufacturers 
in your vicinity who are not members of the association 
to come into the meeting at least and join in the delibera 
tions, and possibly get them to become members. The time 
is ripe when the membership of the association should and 
ean, by united effort, be inereased fully one-half in number. 

The first session is scheduled for 10:30 a. m. Janu- 
ary 50 and it is expected that practically the entire 
membership of the association will be represented at 
the coming annual which, from the matter slated for 


consideration, will be one of the most important in the 


organization’s history, 





WHOLESALERS MEET AND DINE. 

PHILADELPHIA, Pa., Jan. 15.—The annual meeting of 
the Philulelphia Wholesale Lumber Dealers’ Associa 
tion was held ‘Thursday evening of last week at the 
Union League and matters of considerable conse- 
quence to the trade were scted upon. Twenty-four 
of the most prominent wholesalers were the guests 
at a banquet preceding the business meeting. The 
menu was elaborate and the dinner was very much 
enjoyed. 

George F. Craig, the retiring president, presided at 
the dinner. Mr. Craig made a most interesting report 
reviewing the conditions of 1905 in the lumber trade. 
He referred to the adjustment of the differences be- 
tween Eli. B. Hallowell & Co. and the retailers’ asso 
ciation. He reported on the action of the committee 
assigned to represent the association before the In- 
terstate Commerce Commission regarding the car stake 
question. Resolutions were adopted by the whole- 
salers in memory of the late Col. Charles M. Betts and 
it was voted to have the resolutions adopted appro- 
priately engrossed. 

Following the banquet the association elected these 
officers for 1906, by acclamation: Robert G. Kay, 
president; B. Franklin Betts, vice president; F. 5. 
Underhill, secretary and treasurer. 

The following attended the dinner and annual 
meeting: George F. Craig, Robert B. Wheeler, Robert 
G. Kay, F. 8S. Underhill, Mr. Smith of Rawley & Smith, 
J. J. and Frank Rumbarger, Horace Reeves, Franklin 
Smith, Jr., E. S. Pennell, Samuel H. Shearer, Robert 
C. Lippincott, Eli B. Hallowell, R. W. Wistar, Fred C. 
Righter, William Parry, Owen M. Bruner, Ralph Sou- 
der, S. Ashton Souder, Henry C. Rielly, Ed. Coane 
and Horace G. Hazzard. 

3efore adjournment the association appointed a 
committee to take-up the subject of the delayed ad 
justment of freight claims for investigation and re 
port. The committee appointed comprises Henry ©. 
Rielly, Robert C. Lippincott and Horace Reeves. 





COAST BOXMAKERS INVADING THE EAST. 


PORTLAND, ORE., Jan. 13.—A meeting of the Northern 
Box Manufacturers’ Agency was held this week. Pres- 
ent were representatives of the Northwestern Lumber 
Company, Hoquiam, Wash.; Grays Harbor Commer- 
cial Company, Seattle, Wash.; Clatsop Mill Company, 
Astoria, Ore.; Astoria Box Company, Astoria; H. F. 
Davison, Hood River; Washington Mill Company, Spo- 
kane, Wash.; Standard Box & Lumber Company, Port- 
land; Multnomah Box & Lumber Company and Star 
Box Company, Portland; William Musser Lumber & 
Manufacturing Company, Spokane; St. Joe Lumber 
Company, Harrison, Idaho; Harrison Box & Electric 
Light Co. 

‘Agent Courtney says that the meeting took up the 
question of the eastern shipment of boxes. It is gen- 
erally agreed among eastern box manufacturers that 
competition from the coast must increase steadily and 
they are willing to acknowledge the rights of the 
coast manufacturer in that territory as legitimate com- 
petition. 

If. F. Prael, of the Clatsop Mill Company; C. M. 
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Crego, of the William Musser Lumber & Manufactur- 
ing Company and Sales Agent Courtney gave an ac- 
count of conditions in the east, as they found them on 
their recent trip. As a result of this campaign orders 
for 1,200 cars of box shooks have been placed with 
coast factories. The conditions of the box trade on the 
Pacific coast are fairly good. The steady increase in 
the fruit industry is making a larger market for boxes. 


CEMENT USERS IN CONCLAVE. 

MILWAUKEE, WIs., Jan. 13.—The National Associa- 
tion of Cement Users closed its second annual conven- 
tion yesterday after being in session four days. The 
convention proved very successful in point of attend- 
ance and in satisfactory results to the large number 
of exhibitors. Milwaukee’s contingent entertained the 
visitors at a smoker on Thursday at the Builders’ Club 
which was very largely attended and greatly enjoyed. 

3y a vote of the association it was decided to incor- 
porate under a charter from congress and a committee 
was appointed to take the necessary preliminary steps. 

The election of officers was held on Wednesday and 
resulted as follows: 

President—Richard L. Humphrey, Philadelphia. 

lirst vice president—Merrill Watson, New York. 

Second vice president—J. H. Fellows, Scranton, Pa. 

Third vice president-—O. U. Miracle, Minneapolis. 

Fourth vice president—A Monsted, Milwaukee. 

Vice presidents of sections—Streets, sidewalks and floors, 
W. W. Schouler, Newark, N. J.; reinforced concrete, C. §. 
Hall, Louisville; concrete blocks and cement products, M. 
S. Daniels, New York; art and architecture, Charles EK. Wat- 
son, Toronto; testing of cement and cement products, E. 8. 
Larned, Boston; machinery for cement users, W. W. Benson, 
New York; laws and ordinances, H. C. Henley, St. Louis; 
fireproofing and insurance, A. L. Johnson, St. Louis. 

lection of the secretary will be made by the execu- 
tive board some time in April. Several candidates are 
announced for the position, including the incumbent, 
Mr. Brown, of Indianapolis. 

The report of the secretary showed a membership of 
approximately 600 and many names were added to the 
list during the convention. 

A lively contest occurred over the selection of the city 
for the next convention. A test vote showed sentiment 
in favor of Chicago, but the matter was left to the 
executive board, which will canvass the situation and 
choose the place which offers the best facilities for hold- 
ing the convention and the exhibits. 

Many of the exhibitors left this evening for Minne- 
apolis, with their exhibits, to attend the convention of 
the Northwestern Cement Users’ Association to be held 
in that city next week. 








THE DENVER CONVENTION. 

DENVER, Cou., Jan. 12.—Among the most important 
actions taken by the Colorado & Wyoming Lumber Deal- 
ers’ Association at its second day’s session was a stand 
for a demurrage act and a determination to try to secure 
relief through the next legislature. A committee on leg- 
islation was appointed to take charge, composed of State 
Senator W. L. Clayton, of Greeley; President Hurlbut 
and Secretary Hemenway. The demurrage in Colorado 
is $1 a day a car after forty-eight hours, This hits the 
Jumber and coal men hard and is a big tax. With no 
law on the statute books of the state regarding demur- 
rage at this time the dealers realize that they are up 
against a hard fight. The mem‘ ers pledged themselves 
to stand back of the committee and the plan is to interest 
all the big industrial bodies in the state in this fight. 

The morning session January 10 was taken up with 
executive work. Bird Critchfield, of Lincoln, Neb., again 
addressed the meeting on the topic of mutual insurance. 
No definite action was taken by the convention, but it 
was generally understood that the associations of the 
two states will get together on a plan of insurance. 

It was erroneously stated by some of the local papers 
that the delegates made speeches denouncing the whole- 
salers for increasing their prices. President McAllister 
said that this was not true, as the retailers are on 
friendly relations with the Denver wholesalers. 

The resolutions committee, composed of P. A. Rice, 
J. T., Wallace and H. Larsen, presented a report. It 
commented upon the general prosperity of the business 
in the west and particularly urged the members to work 
for the association and induce all dealers to join. Reso- 
lutions of thanks were tendered the McPhee & McGin- 
nity, Hallack & Howard and Sayer-Newton companies, 
of Denver, for the handsome banquet and theater en- 
tertainment Tuesday night. 

The special committee named for the purpose pre- 
sented a set of resolutions on the death of Lafayette M. 
3utts, of Akron, Col., which were adopted. 

The convention adjourned without date and the board 
of directors immediately met and elected the following 
officers for 1906: 

President, E. W. Hurlbut, of Denver. 

Vice president, J. C. Hill, of Cripple Creek. 

Secretary, H. H. Hemenway, of Colorado Springs. 

Executive committee, H. H. Hemenway, 0. ©. Russell, of 
Denver, and V. C. Davenport, of Salida. 

Directors—First district, 1’. J. Black, of Wyoming, one 
year; O. O. Russell, of Denver, one year: U. J. Warren, of 
Fort Morgan, two years; W. IL. Clayton, of Greeley, two 
years. Second district. H. Hl. Hemenway, of Colorado 
Springs, one year: G. C. Hill, of Cripple Creek, one year; 
I. H. Fulgar, of Raton, N. M., two years; V. C. Davenport, 
of Salida, two years. Third district, H. Walrich, of Ala- 
mosa, one year; T. S. Ramey. of Grand Junction, one year: 
Charles E. Herr, of Durango, two years; W. W. Gibson, of 
Montrose, two years. 





THE BIG SOUTHWESTERN ANNUAL. 
KANSAS City, Mo., Jan. 17.—By the time this issue 
of the AMERICAN LUMBERMAN will reach its readers 
some of them will be ready to start for Kansas City for 
the Southwestern Lumbermen’s Association annual. 
Next week will be given over to the lumbermen at Kan- 
sas City and the attendance will be heavier than at 


any previous convention. The business program, as 
previously stated, will be unusually interesting. The 
entertainment committee states that its program is about 
completed and that some pleasant surprises are in store 
for the visitors. The Kansas City wholesalers will ex 
tend to their guests a royal welcome and the program 
contemplates some entertainment for each of the three 
nights the convention will be in session. 

About 115 people have booked reservations for the 
Cuban trip, which will start from Kansas City on the 
night of January 25, the last day of the convention, 
and this promises to be by far the finest excursion ever 
taken by the members of the Southwestern Lumbermen’s 
Association. 


MUTUAL INSURANCE PROGRESSING. 

WINNIPEG, MAN., Jan. 15.—One year’s operations 
has convinced the members of the Western Canada Retail 
Lumber Dealers’ Association, composed of dealers in 
Manitoba, Saskatchewan and Alberta, that the mutual 
system of insurance is the proper thing. The annual 
meeting of the association was held here this week, the 
sessions occupying parts of two days. Reports submit- 
ted by the officers showed that the assets were 
$18,321.88, with liabilities of $9,306.82; guarantee pre- 
miums for the year amounted to $8,032.07, with refunds 
of $468; paid assessments were $1,869.19 and unpaid 
assessments $488.89; interest was $318 and from the 
Western Canada Retail Lumber Dealers’ Association a 
loan of $9,000 was received. Other expenditures were 
exceedingly light, amounting to only $879.16. The com- 
pany is called the Retail Lumbermen’s Mutual Fire 
Insurance Company and is operated on similar lines 
to those of the Minnesota dealers’ organization. The 
officers elected were: President, J. A. Thompson; vice 
president, W. J. Bettingen; secretary-treasurer, Isaac 
Cockburn. 

The officers clected for the retail association were: 

President—D. Ek. Sprague. 

Vice President—T. Gibson. 

Secretary-Treasurer—-Isaac Cockburn. 

Directors—W. H. McWilliams, Winnipeg; W. J. Bet 
tingen, Winnipeg; ‘Thomas Miiliard, Glenboro; J. Davidson, 
Manitou; R. F. Hay, Arcola; D. Hl. MeDonald, Pleasant 
Ilills; J. Mergen, Sault Ste. Marie; W. Parrott, Saltcoats:; 
(. Melicke, Dundurn; G. Ih. Housser, Portage la Prairie: 
W. H. Dunean, Regina; J. E. Headerly, Dauphin; A. N. 
Shaw, Miami; I. Prince, Battleford; A. H. Clark, Edmon- 
ton; W. Cushing, Calgary; Il. Foulds, Carnduff; F. 
Lethbridge. 


Rogers, 

The business discussed at the session was of routine 
character, matters regarding prices being left to the 
incoming executive. The attendance was large and 
representative, the members present being as follows: 


J. C. Graham, Winnipeg. 
D. E. Sprague, Winnipeg. 


George I.. 


Stine, Rapid City. 
George F. 


tobinson, Crystal 


T. A. Cudahy, Winnipeg. City. 

J. A. Thompson, Winnipeg. S. McLean, Carman. 

II. Crowe, Winnipeg. Alfred B. Estiler, Melita. 
R. Robinson, Winnipeg. J. L. Campbell, Melita. 

I). Sinclair, Winnipeg. I’. Chappin, Hartney. 

II. McWilliams, Winnipeg. W. W. Fraser, Moose Jaw. 
W. J. Bettingen, Winnipeg. W. J. Robinson, Cartwright. 
C. A. Gingras, Winnipeg. George Rogers, Lethbridge. 
D. B. Sprague, Winnipeg. W. IF. Ramsay, Killarney. 


P. H. McIntosh, Winnipeg. E. W. Waukel, Oak River. 

E. D. Tennant, Winnipeg. Thomas Millard, Cypress 

H. Bryan, Winnipeg. River. 

A. D. Chisholm, Winnipeg. S. Casmere, Rathwell. 

George Deering, Winnipeg. M. 8S. Frisen, Gretna. 

A. B. McClelland, Winnipeg. W. H. Duncan, Regina. 

J. K. Robinson, Treherne. Joseph Baril, St. Jean Bap- 


A. Lemay, Treherne. tiste. 

Thomas Taylor, Boissevain. J. Headerly, Dauphin. 

A. 8S. Bower, Saskatoon. H. C. Graham, Brandon. 
H. Melicke, Dundurn. T. A. Burrows, Grandview. 
M. Craig, Strathclair. A. R. McDiarmid, Brandon. 
C. A. Melicke, Hanley. D. W. Jones, Roland. 

J. P. Preston, Glenewen. G. FE. Davidsen, Manitou. 


A. E. Downey, Swan Lake. H. McGlassen, Herbert. 
. F. Lewiston, Churchbridge. L. Arnett, Souris. 
Deeks, Somerset. L. Marks, Plum Coulee. 
B. Housser, Portage la W. A. Taylor, Dauphin. 
Prairie. D. F. Fraser, Letellier. 
J. H. Hooper, Canada Lum- A. D. Renaud, st. Pierre. 
ber Co. W. 8S. Burley, Neepawa. 


p> 
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NORTHWESTERN LUMBERMEN IN THE TROPICS. 

This week a number of prominent northwestern 
lumbermen, accompanied by their wives, made up a 
party to visit the Bahama islands. Doubtless pleasure 
was expected from the journey and the stay on the 
islands, but business was the main consideration. The 
party consisted of W. H. Gilbert, late of 
Wis., but now of Chicago; M. J. Scanlon, of Minneap 
olis; E. B. Putnam, of Eau Claire; 
of St. Paul; George C. Howe, of Duluth; John Lam- 
mers, of Stillwater, Minn., and their wives. 

Their first destination was Nassau, that beautiful 
winter resort off the Florida coast, but the main ob- 
ject of the trip was to examine the timber holdings 
secured by Mr. Gilbert about three vears ago in 
which now the other gentlemen named are also in 
terested. This is believed by its owners to be one of 
the most valuable timber holdings in the world. It 
consists of all the timber on three of the principal 
islands of the Bahama group. <A harbor with about 
twenty-five feet of water at low tide was found and 
there a mill has been erected with the necessary auxil- 
iary buildings and a logging road has been pushed out 
from it and operations begun. There is said to be 
considerable mahogany anc other tropical and semi- 
tropical woods, but the wood of chief value is a yellow 
pine especially adapted for railway ties, timbers ete. 

The members of this party have heen doing a good 
deal of quiet self congratulation on its value, present 
and prospective, and now those of them who have not 
seen it are going to find ont just what they have. It 
is pretty certain that there is between 3,000,000,000 
and 4,000,000,000 feet of pine in possession of these 
gentlemen, admirably located for manufacture and 
with unexcelled shipping facilities to Europe and 
South America. 


Ashland, | 





William O’Brien, | 
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[a= HARDWOODS. 


THE FIRM FROM WHOM 
YOU CAN GET 


Wisconsin Hardwood 
Lumber, 

Kiln-dried Winter Sawn 
Basswood Siding, 

Ceiling, Casing, Base, 

Kiln-Dried, End Match- 
ed Bored & Polished 
Hardwood Flooring, 

Hemlock, 

Cedar Posts & Poles. 


Mixed or 
Straight 


Cars 
of the following : 


WRITE FOR PRICES 


R. Connor Company, 
Marshfield, Wis. 





You Can Buy 
Less Than a Carload 


of flooring from us and yet get it deliv- 
ered at carload prices. If this appeals 
to you, drop us a line and we will 
quote you prices on 


MAPLE—BEECH—BIRCH 


FLOORING 


that should not fail to interest. A 
good stock enables us to fill all orders 
promptly. 


Cummer, Diggins & Co. 


Telecode used. CADILLAC, MICH. 











We are manufacturers 
and exporters of 


HARDWOOD 


CYPRESS, COTTONWOOD, OAK, 
POPLAR and RED GUM. Also 
staves, Conperage stock, box shooks, 
lath, shingles, etc. 


THE SOUTHWESTERN LUMBER & BOX CO 


605 Hibernia Bank Bidg.. NEW ORLEANS, LA. 




















PSL SASS IIIA AAAAALD ALAA, 


STAR AND BETTER 


SOFT YELLOW PINE FINISHING, 
Steam Kiln Dried. 


We Operate FIVE MODERN MILLING PLANTS, 
Capacity 300,000 Ft. Daily. 


AA PAA 


Timbers S4S to 14x30. 
MILLER & VIDOR LUMBER COMPANY, 
GALVESTON. TEXAS. 


PP PAALP PSPSPS PASS IS PLS AIPA 


| KELLEY LUMBER & SHINGLE CO, 


Northern Hardwoods, Hemlock and Pine 
lumber, Pine and Hemlock iath, White 
and Red Cedar shingles, Maple flooring 
and Cedar fence posts. 


PARAS ASSP LIS AAPAA AA LAAL ALLS LA 


























Traverse City, Mich. 
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GOSSLER BROS. 


HAMBURG, GERMANY. 
Offer Best Facilities for Selling All Kinds of 
American Soft and Hardwoods 
IN LOGS, LUMBER AND SQUARES. 


Credits opened with 
G. AMSINCK & CO., New York. 


Liberal Advances Against 
Consignments. 


3 


SARs PEs sprmsonmnm"1 


PAPAL PDEA PPP LPP PEF LIP IS SSS PPP INI NPNINENANNINENINENININN AIPA 


















Fcois. De Beukelaer 


Antwerp, Belgium. Rotterdam, Holland. 


Of all kieds Logs and Lumber. 


Oak, Walnut, Poplar, Cottonwood and Yellow Pine. 














Importer and Consignment Merchant 













Edward Chaloner & Co. 


WOOD BROKERS 








and Agents for ‘the : cate of A American 
Hardwood, Etc., in Logs and Lumber. 


36 Derby Rd. Sandhills, 
LIVERPOOL. 


Cable Address 
“CHALONER.” 
Codes used, ABC, Al, 
Lieber’s & Lumberman’s Telecode. 




















CODES:A BC, 4th & Sth Ed. Al Western Union. 
Lumberman, Zebra. 


BRYCE, JUNOR & WHITE, 


TIMBER BROKERS. 

Tele. Addresses: 

TALISMAN MOCCASIN 
Glasgow, Scotland, London, Eng., 





TRIGONAL 
Bristol. Eng. 




















CHURCHILL & SIM, 
TIMBER BROKERS 


for the sale of all descriptions of 
hard and soft woods. 


29 Clements Lane, 


London, E. C. 


2, Exchange St, East, 
LIVERPOOL. 











TH. H. LEYENAAR 


( FORMERLY J.C. & TH. H. LEYENAAR ) 

Selling Agents for All Kinds of 

American Lumber 
and Logs 


Pitch Pine, Cypress, 
North Carolina Pine, etc. 


ROTTERDAM, 
HOLLAND. 























COBBETT @ Co. 
Agents for American Timber 
and Lumber. 


Hamilton House, LONDON, E.C. 
Telegraphic Address, ‘‘HUSTINGS, London.” 


ct) : mh 




















1, 
SECA TAD FAD 
” AUL_ROSENBACHER 

rw ttem AMERICAN 


BANKER and DEALER 


in all kinds of HARDWOODS 


Cable Address 
“BACHROSE.” CONSIGNMENTS SOLICITED 
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THE RECORD. 


Se Ai ied 


Alabama. 

Birmingham— The Barnett Lumber & Manufacturing Com 
pany has filed articles of incorporation giving capital as 
$100,000. The company has bought out the A. J. Krebs 
Lumber Company. Officers: S. 'T. Barnett, president; J. II 
Scruggs, vice president and general manager, and J. M. 
Barnett, secretary. 

Hull—The interests of the Bates Lumber Company at this 
place have been sold at auction to F. W. Meeds for $18,000, 

Mobile—The Dog River Lumber Company is reported sell 
ing out to Mann, Watson & Co. 


Arkansas. 

atesville—A. M. Pease has bought the plant of the Mar 
tin-Massey Lumber Company. 

seirne——The Acme Handle & Manufacturing Company has 
been succeeded by the Acme Handle Company. 

Cabot—A. Hl. Chandler succeeds Duncan & Chandler. 

Jonesboro—The Varker Land & Timber Company has in 
corporated ; capital, $50,000. 

Little Rock—The Ward Lumber 
notice of withdrawal from this state. 


Company has filed a 


California. 
San Fraacisco—Edward FF. Niehaus & Co. have incorpo- 
rated with capital SLOO,V00. The Pacitic Pine Lumber 


Company is closing out to Pope & Talbot. The Oregon & 
Calitornia Lumber Company has filed articles of incorpora- 
tion giving capital as $200,000. Incorporators: H. E. Ven 
nell, A. G. MacFarland, W. M. Madden, J. H. Wilhelm and 
F. W. Carey. 
Colorado. 

Denver—-Harry EL. Newton, Andrew Fairbarin and others 
have incorporated the Newton Lumber & Mercantile Com 
pany with capital $500,000. 


Connecticut. 


Cabitol City Lumber 


gun business. 
Florida. 
Perry—-The Interstate Lumber 
porated with capital $200,000. 


Ilartford—-The Company has re 
cently bes 


Company has been incor 


Georgia. 

Atlanta—-The W. S. Pratt Lumber Company is reported 
out of business. Articles of incorporation have been filed 
by the Pine & Cypress Land Company, giving capital as 
$50,000. Incorporators: George W. Varrott, David Wood 
ward, Hloke Smith, W. Lb. Disbro and W. LB. Willingham. 

Covington—Thompson & Farmer are selling out to Luns 
ford & Miller. 

Dalton—A charter has been granted to the Independent 
Saw Mill Company with capital $1,000. 


Idaho. 
Filer—The Weeter Lumber Company has recently begun 
business. 

Illinois. 

Aurora—The Alexander Lumber Company has moved its 
offices here from Chicago. 

Buckley—B. E. Morgan has been 
Temple, 

Champaign—G. R. Petty & Co. have sold cut to the Dean 
& Bode Manufacturing Company, which has incorporated ; 
capital, $7,000. 

Chicago—The Heath-Witbeck Company has increased its 
eapital from $100,000 to $200,000, 

Joliet—The John Sime, jr., Company has chartered; capi- 
tal, $6,000. Incorporators: John Sime, jr., Herman Geor 
gens and Henry J. Sawyer. 

Christopher—T. PV. Harrison has embarked in the retail 
lumber business. 

Geneseo—Turner & Brown have been succeeded by the 
Turner Lumber Company. 

Mechanicsburg—O. HH. Fullenwider has engaged in the 
retail lumber business at this point. 


Indiana. 

Burrows—-The Wyatt Smith Lumber Company, of Cam 
den, has established a branch yard at this place under the 
style of the Burrows Lumber Company, which has been in- 
corporated with capital $10,000. Officers: J. P. Smith, 
president; S. P. Matthews, vice president, and O. W. Wyatt, 
secretary and manager. 

New Haven—The New Haven Lumber & Supply Company 
has recently begun business. 

New Richmond—The Big Four Coal & Lumber Company 
has sold out its stock to the New Richmond Lumber Com- 
pany. 

South Bend—B. O. 
J. Fogarty 
Company ; 


succeeded by KE. PV. 





Dorn, Robert A. Beyer 
have incorporated the South 
capital, $10,000. 


Indian Territory. 
Muskogee—-The Marshall-Merrill Lumber Company has 
been succeeded by the Marshall Lumber Company. 
Tulsa—-Crews & Carter have sold out. 


Iowa. 

Davenport—The Voss Bros. Manufacturing Company has 
filed a notice that its capital has been increased to $50,000. 
Dubuque—Ott-Meuser & Co. have dissolved partnership. 

Iowa City—The W. M. Stewart Lumber Company has 
recently incorporated ; capital, $100,000. 

Mason City—James Elder is selling out to J. W. 
Son. 

Mount Vernon—The Mount Vernon Lumber Company has 
recently begun business. 

Tama—The Stewart Lumber 
interests of F. W. Brokhausen. 

Warsaw—The [Peterson Lumber Company has succeeded 
the Cavin-Williams Lumber Company. 

Waterloo—The W. M. Stewart Lumber Company has been 
incorporated. 


and Edward 
Bend Cooperage 


Hill & 


Company has bought the 


Kansas. 
I:lmdale——-W. IF. Smith has embarked in the retail lumber 
business at this point. 
Isabel—The TI. M. 
begun business. 


Deal Lumber Company has _ recently 
Kentucky. 

Ashland—E. L. Saulsberry and John Burke have been 
admitted into partnership in the Giles-Wright Lumber Com- 
pany. The business will be continued under the same style. 

Louisiana. 

Lake Charles—The Southwestern Lumber & Exporting 
Company will shortly be incorporated with capital $50,000. 
Officers will be George Jurgens, president; Francis Martin, 
vice president, and Fred Muller, secretary-treasurer. 

Maine. 

Auburn—N. L. Page, of Alexandria, Minn., has bought a 
one-half interest in the Union Box & Lumber Company. 

Harmony—Bachellor & Caldwell have dissolved partner 


ship. 
Maryland. 
Baltimore—Ringsdorff & Houff have dissolved nartnership. 
Massachusetts. 


Fitchburg—E. A. 
business to Worcester. 

Westfield—Johnson & Hibbard is the style of a new part- 
nership recently formed here to conduct a general wood- 
working and house finishing business. 


Hardwick & Co. have removed their 


Michigan. 

Bellevue—-F. M. Mulvany has bought the Coulter Lumber 
Company's yards at this point. 

Detroit—Andrew Ross is dead. 

Grand Rapids—C. B. Field is dead. The 
Lumber Company has been reorganized under the name of 
the Michigan Elm Hoop Company, with capital $25,000. - 
The Grand Rapids Stave Company will be reorganized as the 
Grand Rapids Cooperage Company, with capital $50,006. 

Menominee—The Weidman & Clough Lumber Company has 
been succeeded by the R. M. Weidman Lumber Company. 

The saw mill of Donovan & O'Connor has been sold to the 
Peninsular Box & Lumber Company. It will be dismantled. 

Muskegon—'The Robert K. Mann Lumber Company has 
been organized with capital $200,000. Organizers: Frank 
Il. Smith, R. K. Mann, W. E. Watson, D. R. Lossing, Mobile, 
Ala., and W. D Baker, Grand Haven 

Standish—James Norn will discontinue business. 

Owosso—F. J. Twogood is selling out to G. W. Lord. 


Minnesota. 

Ivuluth——A. E. Wilson & Co. have been succeeded by M. C 
Holahan, C. N. Whiting and A. V. Holahan under the name 
of Holtahan & Whiting———-The Crow Wing Lumber Com 
pany has incorporated: capital, $150,000.  Incorporators : 
Theodore T. Hudson, Alfred Jacques and others. 

Minneapnolis—W. F. Edgerton, president of the Bruce 
Edgerton Lumber Company, is dead.——The McCullock- 
Kuhn-Atkinson Company, to engage in the wholesale sash 
and door business, has recently begun business. The com 
pany will handle the product of the R. C. Kuhn Sash & Door 
Company, La Crosse, Wis. Articles of incorporation have 
been filed by the Melone-Rowe Lumber Company, giving capi- 
tal as $25,000. Incorporators: Albert M. Melone, Frank A. 
Rowe, S. N. Rowe and others. The North Star Lumber 
Company has increased its capital from $50,000 to $500,000. 

Thief River Falls—The Pioneer Sash & Door Company 
has been granted a charter with capital $300,000. 

Wright— James Dunphy, John J. Cullen, A. V. Holahan 
and E. M. Cheever have incorporated under the style of the 
Dunphy Lumber Company with capital $10,000. 

Mississippi. 

Canton—The Virden-Stiles Lumber Company has been sue 
ceeded by the Stiles-Tull Lumber Company. 

Indianola—tThe Indianola Lumber Company has 
rated; capital, $10,000. 


Klm Hoop & 








incorpo- 


Missouri. 

Ifannibal—The United Planing Mill Company has in 
creased its capital from $5,000 to $10,000. 

Kansas City—-The Bowman-Hicks Lumber Company has 
filed an amendment to its articles of incorporation increas- 
ing its capital to $600,000. 

St. Louis—J. N. Woodbury has recently begun a whole 
sale and commission lumber business..——The Imse-Schilling 
Sash & Door Company has incorporated; capital, $50,000. 
Incorporators: R. C. Imse and Edward Schilling, 155 
shares: William Lothan, 150 shares; Fred Schilling and 
Thomas H. Newell, 20 shares each.- A charter has been 
granted to the Fred Heim Lumber Company with capital 
$50,000. Edward Gutgesell, Julius Gutgesell and others 
have incorporated the Gutgesell-Michel Lumber Company 
with capital $8,000. 

Montana. 

Bozeman—S. C. Kenyon has been succeeded by the Kenyon 

Noble Lumber Company. 


Nebraska. 
Amherst—W. L. Stickle has engaged in the retail lumber 
business here. 

Beaver City—<A charter has been issued to the Beaver City 
Lumber Company with capital $10,000. 

Havelock—Aspegren & Strand have recently incorporated 
under the name of the Aspegren & Strand Lumber Com 
pany, with capital $50,000. 

Orchard—Rost & Bowen have been succeeded by Fletcher 
& Bowen. 

New Jersey. 

Trenton—The Pittsburg & Southern Veneer Manufacturing 

Company has been incorporated with capital $500,000. 


New York. 

Jamestown—The Curtis Bros. Lumber Com- 
pany has incorporated; capital, $35 Incorporators : 
red M. Curtis, Don Allen Curtis and Frank G. Curtis. 

MeConnellsville—Frank S. Harden and Harden & Chris 
tian have been succeeded by the Frank S. Harden Company, 
which has ineorporated with capital $40,000. 

New Rochelle—The Hubbell Hardwood Door Company has 
been granted a charter with capital $20,000. 

New York—B. C. Good & Co. have incorporated; capital, 
$20,000.——Henry Schwarzwalder, BE. H. Herb and BH. A. 
Ilerb have incorporated under the name of Schwarzwalder & 
Sons, with capital $300,000..——The Iberville Lumber Com 
pany has recently begun a wholesale business._——The Albe 
marle Lumber Selling Association has been incorporated with 
capital $15,000 by William O. Gantz, John J. Kean and 
Charles Knauf. 

Newton—The Robert W. Higbie Company has been granted 
a charter upon a petition filed by Robert W. Higbie, S. R. 
Smith and J. E. Bickers; capital, $500,000. 

West Seneca—The West Seneca Lumber 
chartered; capital, $10,000. Directors: 
Joseph A. Smith and J. G. Bouley. 


North Carolina. 

Elizabeth City—-The Charles Creek Lumber venga | has 
incorporated with capital $50,000. Incorporators: Hi. 
‘Townsend, C. W. Hussey and A. T. Davis. 

Washington—Articles of incorporation have been filed by 
the Dixie Lumber Company, giving capital as $50,000. In- 
corporators: D. U. Martin, J. H. Davenport and others. 


North Dakota. 
It is reperted that the Langworthy Lumber 
remove its general offices to Minneapolis. 








Company has 
Samuel H. Mills, 


Courtenay- 
Company will 
Minn. 

Lakota—The Bartlett Lumber Company, to operate in 
Bartlett county, has been incorporated with capital $25,000 
by Simon Schmid, Bartlett; William C. Hagler, Lakota, and 
George L. Barrett, Lakota. 

Fingal—L. A. Page & Son have engaged in the retail 
lumber business. . 

Ohio. 


3urgoon—The Northern Hoop Company has incorporated ; 
capital, $15,000. Incorporators: H. B. Gregory, John H. 
Zeller, Frank B. Ernst and others. 

Cincinnati—The John R. Cochran Company is reported 
out of business. 

Cleveland—The Mills, Gray, Carleton Company has 
changed its style to the Mils-Carleton Company.- It is 
reported that Charles T. Austin has been appointed receiver 
for the Morrell & Ridenour Lumber Company. 

Columbus—The Sowers & Creith Lumber Company has 
changed its name to the Sowers Lumber Company. 

Steubenville—L. T. Moreland, president of the Union Lum 
ber Company, has sold his interests to W. S. Schammohorn. 

Youngstown—The Jacobs Lumber Company has incorpo- 
rated; capital, $75,000. 


Oklahoma Territory. 


Farmers’ Lumber Company has 





Snyder—The 
begun business. 

Wanette—T. B. Hogg & Son have sold out at this point 
to the Wanette Lumber Company and S. M. Gloyd. 

Oregon. 

Cottage Grove—The Dorena plant and its interests near 
this place have been sold to the Russell & Rogers Company. 

Eugene—Articles of incorporation have been filed by the 
Eugene Planing Mill Company, giving capital as $20,000. 
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Incorporators: C. F. Somers, Lawrence Jensen and Soren 
Jensen. : 
Pennsylvania. 

Duquesne—Ziegler Bros. have been succeeded by the Zieg 
ler Lumber Company. 

Johnstown—Frank M. Cober has bought the Esterly plan- 
ing mill. 

Jonestown—Gerhart & Kline succeed E. Gerhart & Son. 

Pittsburg—Willson Bros. have announced the establish 
ment of a hardwood department, which will be in charge of 
I. M. Balsely. 

Perkasie—J. G. Moyer has been succeeded by J. G. Moyer 
& Sons. 

Reading—C. C. Leader, E. G. Seller, F. G. Seller, William 
P. Zartman and others have formed the W. P. Zartman 
umber Company with capital $200,000. 


South Carolina. 

Columbia—The Scotia Lumber Company has been incorpo 
rated with capital $6,000 by M. L. Peeples, John G. Mason 
and W. A. Mason. ; 

Conway—The Burrows & Grout Lumber Company has 
incorporated with capital $10,000. 

South Dakota. 

Northville—Drisko & Smith have been succeeded by Wil- 
liam H. Drisko. 

Tennessee. 

Dayton—H. L. Reynolds has filed a petition in bankruptcy. 

Monterey—The interests of the Monterey Stave & Lum- 
ber Company at this place have been sold to George N. and 
John W. Welch for $30,900. 

Mountain City—A. M. Scutts has bought an interest in 
the Walter J. Wright Lumber Company. 

Wilder—A charter has been issued to the Central Ten- 
nessee Coal & Lumber Company. 

Texas. 

Bonham—tThe Steger Lumber Company has incorporated ; 
capital, $50,000. 

Eagle Pass—The Eagle Pass Lumber Company has _ in- 
creased its capital to $100,000. 

Paris—The Cummer Manufacturing Company has filed 
articles of incorporation giving capital as $40,000. Incorpo 
rators: Herbert H. Cummer, Alfred W. Newark, John K. 
Warren, R. F. Seott and F. R. Wenet. 

Virginia, 

Norfolk—The Norfolk Veneer Company has incorporated 
with capital $50,000. Incorporators: C. E. Herbert, C. T. 
Alexander and A. [B. Burgess. 

Ocran—G. L. Squires, R. R. Humphreys, J. F. Rellews and 
others have incorporated the Lancaster Lumber & Building 
Company with capital $15,000. 

Washington. 

Creston—The F. R. Woodbury Lumber Company is selling 
out at this point to the H. J. Mattes Lumber Company. 

North Bend—The North Bend Lumber Company has 
chartered; capital, $10,000. Incorporators: W. C. Weeks, 
R. W. Vinnedge and others. 

Sauk—The Boyd Shingle Company and the Sullivan Shin 
gle Company are closing out to the Green Shingle Company, 
of Sedro-Wooley. 

Seattle—The Money Creek Lumber Company has incorpo 
rated; capital, $30,000. F , 

Shelton—The Shelton Lumber & Manufacturing Company 
has been organized. ‘The company has bought the Simpson 
mill at Cloquallum and it will be removed to this point. 

Spokane—-A charter has been granted to the Hogan-Carey 
Lumber Company with capital $10,000. 

Tacoma—R. Land, E. J. Chapin and G. R. Eastman have 
filed articles of incorporation under the style of the West 
Coast Shingle Company with capital $25,000. 

Thornton—The Springston Lumber Company is reported 
selling out to the Potlatch Lumber Company, of Palouse. 

West Virginia. 

Bluefield—C. I. Bailey and J. L. Ray are reported to have 
sold their interest in the Deepwater Lumber Company to 
J. A. Wilkinson. 

Elkhurst—The Collins Lumber Company, of Charleston, 
has bought the plant of the Elkhurst Planing Mill Com- 
pany here. P 

Wisconsin. 

Brandon—George F. Wheeler has been succeeded by J. E. 
Johnson. 

Kempster—Meyer & Borth have been succeeded by Frank 
Borth. 

Reedsville—Leonard Zahn has bought the interest of 
A. II. Rusch at this point. 

British North America. 

Moyie, Man.—Donald Grant has sold the interests of the 
Moyie Lumber & Mill Company, Limited, to J. D. Arthur, 
of Winnipeg. ; 

Quebec, Que.—William Power and Robert Harcourt Smith 
have been admitted into partnership in the firm of W. & J. 
Sharples, and the business will be continued under the same 
name. 

St. John, N. B.—S. H. White, Walter J. Mills, H. P. 
Robinson and others wili shortly apply for incorporation 
papers under the style of the S H. White Company, Limited, 
with capital $298,000. 

Toronto, Ont.—D. M. Jermyn has been appointed perma- 
nent liquidator of the North Bruce Lumber Company. 

Wabigoon, Man.—E. Piegon has _ bought the McLennan 
mill at this place on the Canadian Pacific railroad. 


England. 

London—William C. Gellibrand_ has withdrawn from the 
irm of Gellibrand, Heywood & Co. The business will be 
‘ontinued under the same style-——-On January 1 Alexander 
Brilling Sim became a silent partner in the firm of Churchill 
& Sim. Alexander Chatterton Sim has been admitted into 
partnership in the whitewood department, and Herbert 
George Sharp into the hardwood and mahogany depart- 


ment. 
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Alabama. 
Portland—S. S. Boykin will build a saw mill here. 
California. 

San Francisco—The South San Francisco Mill & Lumber 
Company is building a planing mill in South San Francisco. 
Florida. 

Middlebury—The Scotland Mill Company is putting up a 
mill on MeGirt’s creek. 

Kentucky. 

Owensboro—The Owensboro Planing Mill Company has 
broken ground for a new mill which will be operated by 
electricity. , 

Louisiana. 

Verda—It is reported that D. C. Richards, of Shreveport, 
will erect a saw mill at this place with a daily capacity 
of 125,000 feet. 

Minnesota. 

Bassett—Colvin & Robb are building a mill near this 
point on the Iron Range railroad. 

Bemidjj—The Backus-Brooks Lumber Company has begun 
work on a saw mill on the American side of the Rainy 
river, which when completed will have an annual capacity 
of 150,000,000 feet. 

North Carolina. 

Elizabeth City—It is reported that the Dare Lumber 

Company, of Binghamton, N. Y., is contemplating establish- 


ing a lumber manufacturing plant in this vicinity with a 
capacity of about 50,000,000 feet a year. 
Ohio. 

Upper Sandusky—Pierman & Colter will tear down their 
saw mill at this place and will erect a much larger plant 
to take its place. 

Washington. 

Everett—Carlson Bros. are rebuilding their shingle mill 
destroyed by fire last fall. It will have a capacity of 
250,000 shingles a day. 

PABA Orn 
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California. 

Iresno—-Fire destroyed the Central California planing 

mill on January 4; ioss, $30,000, with $8,700 insurance, 
Mississippi. 

_ Hattiesburg—The Hattiesburg Blacksmith & Woodwork- 

ing Company’s plant burned recently at a loss of $5,000. 
New York. 

Payneville—The mill of the Stonybrook Boxboard Com- 
pany was consumed by fire January 11; loss, $150,000. 

Washington. 

Everett—The plant of the Seaside Shingle Mill, with the 
exception of the dry kiln, was destroyed by fire recently, 
entailing a loss estimated at $45,000, with $24,000 insur- 
ance. It will be rebuilt. s ‘ 

Wisconsin. 
_ Manitowoc—On January 13 the plant of the Wisconsin 
Veneering Company at this point, together with a quantity 
of stock, burned; loss is placed at $100,000, reported fully 
covered by insurance. 

Milwaukee—The Langenberger Construction Company suf- 
fered a loss of $2,000 from a fire in its planing mill Janu- 
ary 9; partially covered by insurance. 
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Wentworth Maxfield. 


Bancor, ME., Jan. 13.—The death of Wentworth Maxfield, 
who was one of the most prominent lumber operators in 
Maine, occurred at his. home Thursday afternoon at 1:30 
o'clock, 

Mr. Maxfield was born sixty-seven years ago in the little 
town of Argyle, Penobscot county, and received his early 
training in the common schools of that town. Surrounded 
by the influences of the forests and in the midst of one of 
the busiest lumber handling scenes on the Penobscot, he 
naturally when a very young man started in to operate 
along modest lines. He associated himself with such men 
as Samuel Low, S. C. Higgins and L. A. and F. B. Buzzell. 
Under the firm name of Lowe, Maxfield, Higgins & Buzzell, 
they became very active in all departments of the lumber 
industry with the exception of manufacturing. During the 
last few years that Mr. Maxfield was associated with this 
firm he had gradually built up extensive operations for him- 
self, and eventually decided to devote himself entirely to 
them. Mr. Lowe, however, kept with him and under the 
name of Lowe & Maxfield operations were conducted up to 
the time of Mr. Lowe’s death, a few years ago, since which 
time Mr. Maxfield has operated alone. 

For twenty-one years Mr. Maxfield has resided in Bangor, 
where he has enjoyed the confidence and respect of the busi- 
ness community. Although for several years his health 
had been failing he continued his logging operations with 
great energy and, last fall, sent 250 men and fifty pairs of 
horses into the woods. He came home from his camps to 
spend the holidays and a week ago was seized with his last 
illness. He is survived by his widow, who was Miss Abbie 
Burr, of Argyle, and two sisters. 

Mr. Maxfield was a big man on the Penobscot in the best 
of its lumbering days and his death removes a notable figure 
from the fast thinning ranks of the rugged oldtimers who 
made their mark in the days of the big pine and the ox sled. 





G. W. Blanchard. 


BanGor, ME., Jan. 13.—George W. Blanchard, of Auburn, 
died suddenly in Gorham, N. H., Tuesday morning, January 
%, of heart disease. Mr. Blanchard was a famous lumber- 
man, operating extensively in western Maine and New Hamp- 
shire. He was born in Andover, Me., April 21, 1851, and 
spent his boyhood in New Hampshire, where at the age of 
19 he operated a saw mill. 

It was when he was but 22 years of age that he made his 
first big lumber deal. This gave him the much needed finan- 
cial start and from that date his enterprises were conducted 
on a large scale. Forming a business connection with Mr. 
Twitchell, the lumber king of Milan, N. H., the two pur- 
chased enormous tracts of timber lands. Large forces 
of men were set at work cutting this timber, which was sold 
mostly to the Berlin pulp and lumber companies. In 1901 
Mr. Blanchard bought out the interests of his partner and 
in that year organized the concern known as the George 
W. Blanchard & Son Company, which owns more than 50,000 
acres of the best timber lands in northern New Hampshire. 
The main office is in Berlin and from there the operations 
are conducted. 

Mr. Blanchard married twice, his first wife having died 
in 1903. He left a widow and six children. 


aa 


John C. Conway. 


Houston, Tex., Jan. 15.—Another of the Old Guard of 
‘lexas has passed away. Thursday, January 12. occurred the 
death of John C, Conway, of Dallas. Mr. Conway was ill 
for a short time only. The funeral took place from St. 
Paul’s sanitarium Friday. At the time of his death he was 
a leading wholesale merchant of Dallas, president of the 
Quarles Company, of Fort Worth, and interested in several 
yards in northern Texas. 

Mr. Conway was born in Fredericksburg, Va., December 30, 
1854, and was a member of a famous old family in Virginia, 
‘Tennessee, Mississippi and Texas. He removed as a young 
man to Mississippi and after a few years came in 1883 to 
‘Texas, settling at Cleburne. As business grew a wholesale 
department was opened at Dallas, with Mr. Conway in 
charge. 

He married in 1891 Miss Tommis Johnson, of Paris, Tex., 
who with Gordon, an only daughter, 11 years old, survives 
him. Edward Gray Conway, of Memphis, Tenn., a brother, 
was with him at the last. Two other brothers reside at the 
old home. 








C. A. Doerr. 


PHILADELPHIA, [Pa., Jan. 15.—Charles A. Doerr, at one 
time a conspicuous and influential lumberman of this city 
but of late years retired, died suddenly last week at his 
residence, 1822 North Twenty-second street, at the age of 
§2 years. He began his career with his father in the 
woodworking firm cf Doerr, Son & Co. at Broad street and 
Fairmount avenue. After the mill was destroyed by fire, in 
1869, deceased located at Thirty-eighth and Spring Garden 
streets, adding a lumber yard. This establishment also was 
destroyed by fire, in 1880. Mr. Doerr has never since then 
been active in the lumber trade but has devoted his activi- 
ties to other businesses. 





POPLAR 


WE constantly carry large and well assorted stocks and have 
_ Shipping facilities that insure prompt service. If you are 
looking for the best in the market, 


Try Our Celebrated Brands 


‘Al A2 wa, Sh 
FOR EXPORT 


A line from you describing your requirements will bring our 
prices by return mail. 





Evidence of stock on hand and sample of a Poplar Board 
50 inches wide, without a single defect. 























WALNUT ONLY 


We manufacture and export walnut exclusively 
and constantly have ample stocks and high class 
lumber. We are always in the market for 


GOOD WALNUT LOGS. 


Lesh, Prouty & Abbott Co. | 


. Telecode used, EAST CHICAGO, IND. 
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Plain & Quartered Oak 
Our Specialities. 





Saw and Planing Mills, 
C.N.0.&T. P.andlL &A R. RS. 
Nicholasville, Ky. 


KY. NORTHERN RAILWAY, 


Simcoe, Ky. as 
rae Pump that always Works ~ 


because it is simple of construction—can't freeze or 
out of order, Will pump from ponds, pits, tube and 
driven wells and makes a first class fire pump. The 
Van Duzen Steam-Jet Pump 
is the lowest priced reliable steam-jet pump in 
the world, especially serviceable in saw mills 
and planing mills for elevating or forcing water. 
We will send one free for a 30 days’ trial to 
anyone mentioning the Am. Lum., 10sizes. Ask for 


Catalog25. THE E,W. VAN DUZEN CO., Cinclanati, 0. 
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James Webster & Brother 
BUYERS OF 


Logs, Rough and Dressed Lumber, Oak, Walnut 
Gum, Cottonwood, Etc. Handles of all De- 
scription. Tight and Slack Barrel Staves. 


Cable Address ''SAWMILL, LIVERPOOL.” H 
i ie & Zebra cas Used. Bootle, Liverpool, Eng. 








ALFRED DOBELL & CO. 
LIVERPOOL ~ ~ ENGLAND 








Selling Agents for Exporters of States 
Woods in Logs and Lumber. 


Auctioneers of Mahogany and other 
Furniture Woods. 


Cable Address, ‘‘Doble, Liverpool.’’ 











, 8 
Farnworth & Jardine 
WOOD BROKERS and MEASVRERS 


2 Dale St. and North Carriers Dock, 
BOOTLE, 


LIVERPOOL, England. 


Cable Address: 
Farnworth, Liverpool. 








John H. Burrell & Co. 
WwooD BROKERS 


and Agents forthe sale of American Hardwoods, 
Etc. in Logs and Lumber. 





12 and 13 Tower Buildings, North, Old Church Yard, 
LIVERPOOL, ENG. 


Telegraphic and Cable Address, ‘‘Burrwood, Liverpool.” 











Singleton, Dunn & Co. 


Agents for the Sale of All Kinds of American Logs and Lumber. 


27 Union Street, - GLASGOW, SCOTLAND. 


Cable Address, ‘* SINGLETONS,”’ Glasgow. 
Cable Codes: Telecode, Lieber’s, Zebra, A. B. C., A. 1. 





WRIGHT, GRAHAM & CO. 
7 Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon St., LONDON, E. C. 
Cable Address: ‘'Brakridge,’’ Glasgow. Cable Address: '' Nivarium '’ London. 
WOOD BROKERS. 


Agents for the sale of all kinds of American Hardwoods in Log, 
Lumber and Dimension Stock. White Pine, Pitch Pine, North Carolina 
Pine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage. 


CANT & KEMP, conch” 
WOOD BROKERS, 
Descriptions of Hard and Soft Woods. 


Edmiston & Mitchells, tinist. cisscov 
WOOD BROKERS, 


33 Renfield Street, GLASGOW, SCOTLAND. 
Cable Codes Used, A. B. C., Liebers, Telecode and Private. 

















HAPIN’S LUMBER RECKONER 
WORTH 


ONE OF THE MANY 
TESTIMONIALS. 


, , Laynesville, Ky. _—— 
“Enclosed please find check for $2 cover- 

ing Chapin’s Lumber Reckoner. The TIM ES 
time saved in figuring is WORTH TEN — 
TIMES the cost of the book.” TS 


Winton Lumber & Mfg. Co. 
Address COST 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


















THE EMPIRE STATE. 


i te hl 


THE METROPOLITAN DISTRICT. 


NEW York, Jan. 15.—The market does not appear to 
have recovered from tie usual holiday lull; at the 
same time business and ordeis are brisk and not the 
slightest apprehension is evident. Building permits 
are coming along in excellent shape and already have 
shown a substantial gain for the two weeks of the 
new year and a labor tieup seems improbable. All 
the markets are holding their own nicely and, while 
it was thought that the last advances would delay 
some business, the buying has been so free that those 
responsible for the increases say their acts have been 
justified by actual conditions. White pine lumber 
sales are not so plentiful as before the advance when 
dealers, anticipating what inevitably would result, 
stocked up for all they could stand, but in southern 
pine and spruce the scarcity of stocks has prevented 
much buying on the eld basis. Hardwoods are steadily 
improving, ¢xcept poplar, which would appear to be 
as backward as ever. City stocks of all lumber are in 
fair shape; at the same time none too large under the 
circumstances. As long as the present favorable 
weather conditions shall continue large contracts will 
be pushed and for this reason stocks in the spring will 
be low to cope with the demand that is expected to 
result from the large number of building permits 
recently issued. Out on Long Island and in northern 
New Jersey a good many frame houses are in course 
of erection and indications are that contractors will 
be as busy in the spring as they are now. 

Charles Hill, of the Northern Lumber Company, 
New York, accompanied by his hardwood manager, 
Albert Steinbach, is in the south looking over the com- 
pany’s various mill connections. They expect to re- 
turn the first of next week after stopping at the new 
North Carolina pine operations of the A. C. Tuxbury 
Lumber Company, of Charleston, 8. C., whose output 
is to be handled by the Northern Lumber Company. 
The hardwood department, in charge of Mr. Steinbach, 
is a recent addition. 

The lumber yard property at the foot of Broome 
street, East river, comprising a plot of fourteen lots, 
formerly used by Dannatt & Pell, in the hands of a 
receiver since July, has been purchased by R. Hoe & 
Co., printing press manufacturers. 

Among the incorporations for the week are: 

Jacob Froelich Cabinet Works, New York; capital, $10,000. 
The directors are Jacob Froelich and Charles Diirelam, New 
York, and W. C. Allan, Brooklyn. 

J. Schwartzwalder & Sons, 629 West Fifty-first street, 
incorporated under the laws of New York with an author- 
ized capital of $300,000, Manufacturers of cooperage. The 
directors are Ilenry Schwartzwalder, E. H. Herb and E. A, 
Herb, of New York. 

The Albemarle Lumber Selling Association, organized 
under the laws of New York to conduct a timber and lumber 
business in New York. Capital, $15,000;  incorporators, 
William ©. Gantz, Manhattan: John J. Kean, Brooklyn ; 
Charles Knauf, Westchester county. 

A new wholesale concern was organized Friday, known as 
the Iberville Lumber Company. ‘The directors are C. R. 
Christy, Sabatis, N. Y.; H. D. Cooper, of J. M. Aitkin & 
Co. Capital, $850,000. C. R. Christy is a member of the 
wholesale spruce firm of Christy, Moir & Co, 149 Broadway. 

Ernest McKenna, of the Pacific Lumber Company, 
reports a heavy demand for redwood, saying that if 
the market should continue to gain strength as it has 
during the past six weeks another advance will be 
inevitable. Yards that have been ordering a few 
thousand feet as trial shipments are buying full car- 
loads, saying that contractors, especially in sub- 
wban loealities, are favorably impressed with the 
qualitics of redwood and are substituting it freely for 
other kinds of lumber. 

Statistics of foreign commerce for the fiscal years 
ended June 30, 1905 and 1904, just compiled, show 
that the valve of timber which was classified as tim- 
ber by customs authority exported during the year 
ended 1904 was $13,827,209, whereas for the year ended 
1905 it amounted to $11,248,668. The amount of lum- 
ber in thousand feet for 1904 was 1,486,903; during 
1905, 1,333,224. Value of box shooks for 1905, $1,665,- 
397; 1904, $2,104,117. Number of staves during 1905, 
17,420,095; 1904, 48,286,285. Number of sash, doors 
and blinds, 1905, 1,433,037; 1904, 853,350. 

Arthur C. Campbeil, who looks after the local in- 
terests of W. C. Edwards & Co., Limited, Ottawa, Ont., 
and the Robinson-Edwards Lumber Company, of Bur- 
lington, Vt., manufacturers and wholesalers of Cana- 
dian white pine and spruce, has returned from a trip 
to Canada and says the outlook is good. He reports 
Canadian stocks in shipping condition as low, but that 
indications are that the mills will be able to get out a 
large amount of lumber during the season. Notwith- 
standing this, however, the Canadian market possesses 
most bullish tendencies. 

A. E. Lane, New York manager of the Seattle Cedar 
Lumber & Manufacturing Company, Seattle, Wash., 
finds a growing trade in red cedar, lumber, shingles 
ete. and says that prospects at the beginning of any 
year never were so bright as at this time. The com- 
pany’s mills are running right along and cater to a 
large class of eastern trade under Mr. Lane’s manage- 
ment. 

W. D. Mershon, metropolitan manager of Mershon, 
Schuette, Parker & Co., Saginaw, Mich., reports a 
strong white pine market, saying that prices are stiff 
with a tendency toward farther advances; that stocks 
generally in the northwest are extremely low, with an 
acute scarcity of box material. Manufacturing lines 
are very busy, with an abundance of trade under way 
and many orders on books to keep mills going for 
some time. 


J. Douglas Moir, of Christy, Moir & Co., reports that 
while state spruce is practically out of the market 
the buying is unusually free for this season of the 
year, bringing a good range of prices. Reports from 
northern New York indicate a most optimistic feeling 
on the part of manufacturers, while the outlook from 
a consumers’ point of view for the metropolitan mar- 
ket never has been better. 

A. E. Van Horn, representing the Red Cliff Lumber 
Company, was in town on Friday and Saturday look- 
ing over the company’s trade in this district. Here- 
after Mr. Van Horn will be stationed almost alto- 
gether in this market, taking care of the Red Cliff 
Lumber Company’s extensive trade here, which has 
grown to an enormous extent. 

Among the visitors for the week were: John N. 
Seatcherd, of Seatcherd & Son, Buffalo, N. Y.; J. Ran- 
dall Williams, of J. Randall Williams & Co., Philadel- 
phia, Pa.; I’. W. Dunnington, treasurer of the Virginia- 
Carolina Lumber Company, Lynchburg, Va.; John 
Coleman, Williamsport, Pa., and Robert C. Lippincott, 
Philadelphia. 

George R. Finch, of Finch, Pruyn & Co., Glens Falls, 
N. Y., a lumberman well known to the metropolitan 
trade, died suddenly Friday, January 12. 

Kk. M. Wiley, of the Wiley, Harker & Camp Company, 
reached New York last week after a delayed tour 
eaused by snow in New Mexico. The train on which 
Mr. Wiley was aboard was held up in the southwest 
from January 2 until January 5 and the passengers 
were unable to get any information from the officials 
in that neighborhood. After telegraphing to New 
York for assistance there was immediate response and 
with a little more delay Mr. Wiley was glad to get 
back again in good old New York. 

The Robert W. Higbie Lumber Company has been 
incorporated under the laws of New York with an 
authorized capital of $500,000. The directors are: 
Robert W. Higbie, a wholesale lumber dealer of 45 
3roadway; S. R. Smith, Freeport, N. Y., and J. E. 
Bickers, Newton Falls, N. Y. The company was 
formed to develop a timber tract at Newton Falls, St. 
Lawrence county. 





FROM WESTERN NEW YORK. 


BurraLo, N. Y., Jan. 16.—The Lumber Exchange at 
its January meeting passed resolutions on the death 
of James Stewart in which an especial regard for 
this sterling member of the trade in former years was 
shown. The membership was gratified to receive a no- 
tice from Secretary Perry, of the National associa- 
tion, stating that the car stake question had been set- 
tled by the allowance of 500 pounds in freight where 
stakes are used. A spirited discussion of the freight 
rate situation was had and addresses were heard from 
outsiders, but no action was taken. 

The state retail lumbermen are to meet here February 
6 and 7 and considerable effort has been made to give 
the visitors a sendoff. A committee has collected the 
wherewithal for a smoker and general entertainment to 
be given at the Ellicott Club on the first evening and 
everybody will be in for the banquet on the second 
evening. It is to be hoped that the occasion will not 
be attended with quite so much loss to local lumbermen 
as was the case two years ago. While the banquet was 
in progress January 24, 1904, the yard of White, Rider 
& Frost at North Tonawanda caught fire. The fine resi- 
dence of A. J. Elias in Butralo also was burned. 

B. F. Jackson will return this week from his trip 
through the West Indies and reports ahead that he 
feels like his old self again. 

From all the yards, especially where a big lot of 
lumber came in late, it is reported that the open weather 
has saved a lot of expense from shoveling snow. 

Building promises to go right along this winter, for 


a short cold snap will not suspend work more than’ 


temporarily. The week’s city building permits went 
up to thirty-three and with several good buildings the 
estimated cost was $143,722. The annual report of 
the bureau of buildings shows an estimated cost on per- 
mits to have been $7,390,257, an increase of 11 percent 
over 1904. 

Hurd Bros. report a good addition of southern pine 
timber to their white pine stock and a demand for 
everything in their line as good as the season will war- 
rant, with the outlook very favorable. 





THE TWO TONAWANDAS. 


NortH TONAWANDA, N. Y., Jan. 16.—William E. 
Lee, who has been engaged in the lumber business 
here during the last eight years, has accepted the man- 
agement of Silverthorne & Co.’s yellow pine plant at 
Ellisville, Miss., consisting of a saw mill, planing mill, 
dry kilns, railroad and 50,000 acres of timber a part 
o1 which has just been acquired. Mr. Lee began his 
new duties this month. Under Mr. Lee’s directions 
extensive improvements are being made about the 
plant; new boilers are being installed and the capac- 
ity of the mills increased considerably by the addi- 
tion of machinery. Mr. Lee has had extensive expe- 
rience as a lumberman. Before coming to the Tona- 
wandas he operated a saw mill in Minnesota and con- 
ducted a large business in Michigan. Mr. Lee’s 
family will take up their residence at Ellisville early 
in the spring. 

Edward H. Hubman, of Thompson, Hubman & 
Fisher, president of the Niagara County Retail Lum- 
ber Dealers’ Association since its organization, several 
years ago, has been chosen president of the board of 
education for the third consecutive time. Mr. Hub- 
man has been a member of the board during the last 
nine years and his services during that time have gone 
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far in placing the schools with which he is identified 
second to none. 

A wind that reached a velocity of nearly sixty-five 
miles an hour today destroyed many thousand feet of 
Jumber in the Tonawandas. Stock was blown from 
the piles and much of it was made useless for any 
other purpose than kindling wood. The Niagara river 
rose about five fect and the lumber on tne docks was 
lashed by the waves and considerably damaged. Work 
in the yards was impossible and the mills were forced 
to close. 

When William Ward, who will be the superintendent 
of the A. C. Tuxbury Lumber Company’s big plant 
at Charleston, 8S. C., went south last week he took 
with him a dozen experienced lumber handlers. Good 
Jumber handlers are reported scarce in the south and 
a poor man in the north is considered a big improve- 
ment over most of the men employed in ‘the south. 
By introducing the methods employed at the Tona- 

yandas in handling lumber at the Charleston plant 
the company hopes to get the southerners to handle 
the lumber to advantage. 

Charles B. Lentz, of the C. B. Lentz Lumber Com- 
pany, is interested in the Niagara Motor Boat Com- 
pany, incorporated recently. The company is erecting 
a big plant in this city and will begin the construction 
of motor boats on an extensive scale early in the 
spring. Orders have been taken for boats of special 
patterns and lengths. Among the first to order a boat 
was L. R. Vandervoort, of Smith, Fassett & Co. 

Local ereditors of the bankrupt lumber firm of 
Strong & Meckley, of Philadelphia, Pa., received their 
first dividend last week, consisting of 10 percent. 
Including this payment the creditors anticipate that 
they will receive between 40 and 50 cents on the dol- 
jar. When the firm went into bankruptcy some of the 
creditors did not think it worth while to make an 

ffort to get anything on their accounts. W. E. Kel- 
sey, of C. E. & W. E. Kelsey, this city, thought dif- 
ferently and it was through his energetic efforts that 
ivrangements were made whereby a dividend has been 
leclared, 
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THE KEYSTONE STATE. 


SMOKY CITY TRADE NOTES. 


PITTSBURG, PA., Jan. 15.—An interesting announce- 
nent came out through the filing of papers for the 
neorporation of the Columbia Lumber Company, of 
learfield, Pa., with a capital of $75,000. The an- 
ouncement wes authorized by incorporators who in- 
lude the Flint, Erving & Stoner Company, of Pitts- 
urg, which is entering for the first time into manu- 
acturing. For a long .time this company has been 
mony the largest exclusively wholesale lumber deal- 
vs of se TR eg The Columbia Lumber Company 
s to sueceed H. A. Thompson & Co., of Clearfield, and 
f the $75,000 capit 11 $32,500 has been paid in at the 
tart and the capital is to be increased in a short 
me. The officers of the company are: President, 
1. A. Thompson; vice president, J. B. Flint; secre- 
iry, E. H. Stoner, and treasurer, G. H. Thompson. 
he main offices are to remain in Clearfield and the 
pany is to have six mills at various points. 

Another note of special interest is the announce- 

ent from Willson Bros., Incorporated, of the estab- 

shment of a hardwood department in connection with 

s general business and the appointment of I. F. 
‘alsley, formerly with the Mead & Speer Company, 

its manager. A special office has been fitted up for 

e new department of the Willson Bros. Company in 

Farmers Bank building and the business is to be 
shed. 

Many of the wholesale and producing lumbermen of 

Pittsburg district are arranging to attend the an- 
ial convention of the Union Association of Lumber 
alers in Cleveland January 16 and 17, for which 
elaborate program has been prepared. 

In general trade conditions are steady and the mar- 

is being sustained. Open weather has prolonged 

e activity of the demand for all grades of lumber 

d dealers are finding themselves without any ac- 

mulated stocks for the spring trade. Yellow pine 

s become somewhat scarce and the demand from 

r and railroad companies is heavier than usual. Re- 
tailers generally in the Pittsburg district find stocks 

wer in their yards than usual and are counting on 

lacing some fair sized orders shortly. The hardwood 

trade has remained firm and active. Oak is being 
led for generously. Poplar is firm and chestnut 
selling better than for months. Lath are in active 
mand and prices are held rigidly at $5 for hemlock 
| $5.50 for white pine. The second advance in 

spruce of $2, authorized at the meeting in Baltimore, 

has been stimulating the buying of this stock and 

spruce men say that “January promises to be a record- 
reaker for the first month of a year. 

William Whitmer & Sons, Ine orporated, report that 
he Pittsburg branch office has enjoyed the results of 

much better car supply, and during the first half of 

anualy shipped at, the rate of over 300 cars a month 

id this percentage, it is morally certain, will be upheld 
d uring the remainder of the month unless bad weather 
shall interfere and delay railroad service. The hem- 
lock situation leads to predictions of a $25 base before 
summer, 

The Linehan Lumber Company notes a_ general 
movement among the retail trade to order stoc cks for 
yard purposes, and while there is no disposition to 
push business a steady current demand runs through 
all lists. The company intends to branch out consid- 
erably this year. Prices are believed to have a ten- 





dency upward, and car conditions have improved. 

The Kendall Lumber Company reports new busi- 
ness remaining at a higher status than for a long time 
at this season. The mills are all working hard and 
are unable to accumulate stock. With no hemlock of 
consequence in sight orders for this stock are being 
taken for future delivery only. While poplar is strong 
the opinion expressed is that it will not advance 
much. The influence of the central Pennsylvania hem- 
lock men in putting hemlock on a $20 base has not 
reached the general trade and it is not known as yet 
when it will show itself. 

Widespread interest and sympathy was expressed 
during the week over the death of W. W. Nicola. The 
offices of the Nicola Bros. Company were closed Fri- 
day during the time of the funeral in Cleveland. 

An interesting rumor reaching the trade here this 
week was the sale of the Coketon Lumber Company, of 
Fishing Hawk, W. Va., to J. M. Bemis & Son, of 
Bradford, Ps., consummated during the week. The 
transaction is said to have been completed in Phila- 
delphia and the proposition is said to be mainly oak 
and hemlock. The new owners will operate mills as 
soon as they can be installed. 

The white pine situation, according to the W. H. 
Schuette Company, has reached a stage that causes 
conservative men to hesitate. When it is possible for 
a dealer to secure a few cars of pine at a price be- 
low that of stovk for future delivery the trade must 
inevitably suffer unless a change shall be made. This 
is practically the condition today. Lake associations 
of pine men have advanced prices again from $2 to $4 
and of course Pittsburg will follow. General trade 
is satisfactory, but the greater part of the wholesale 
buying is on the sliding scale base and this offers 
the most reasonable basis for the present. 





QUAKER CITY NEWS. 

PHILADELPHIA, PaA., Jan. 15.—Since the beginning of 
the new year this market has seen no letup in the 
volume of business and no weakening of prices. On 
the contrary the most optimistic of the dealers have, 
they declare, every reason to felicitate themselves on 
the partial realization already of a prosperous new 
year. Prices still are advancing, with raises last week 
in West Virginia lumber, lath, flooring ete. Retailers 
have no complaints to make. 

Generally speaking the Quaker City trade had a 
busy time last week with the fourteenth annual meet- 
ing of the Pennsylvania Lumberman’s Association, the 
annual meeting of the Philadelphia Wholesale Lum- 
ber Dealers’ Association and a Hoo-Hoo concatena- 
tion. Besides, the local trade was well represented at 
the session in Washington of the Interstate Com- 
meree Commission and before the congressional com- 
mittee on the improvement of rivers and harbors. 

B. Franklin Betts, William M. McCormick, George 
I’. Craig and Robert F. Whitmer appeared before the 
Interstate Commeree Commission to urge favorable 
action on the appeal of the National Wholesale Lum- 
ber Dealers’ Association and the various lumber ex- 
changes and their trade bodies to force the railroads 
east of the Mississippi to properly equip their flat and 
gondola cars at their own expense. Mr. Betts stated 
upon his return that though the railroads were fight- 
ing hard against the concerted move of the lumbermen 
the latter had met with much encouragement and it 
seemed to the Philadelphia delegation to be only a 
question of to what extremes the commission would 
go in forcing a fulfillment of the demands of the lum- 
ber trade. 

At the meeting in Washington last week of the 
congressional joint committee on the improvement of 
the harbor of Philadelphia the trade here was repre- 
sented by S. B. Vrooman, of 8. B. Vrooman & Co. 
The committee was persuaded to have surveys made 
for a deepening of the Delaware river channel to a 
depth of thirty-five feet. 

3en S. Thomson, of the Wiley, Harker & Camp 
Company, asserts that the southern mills are sold 
out ahead for months. Very many are not in position 
to accept business. 

The value of building permits granted in this city 
last month as compared with the corresponding month 
of last year has increased 26 percent. For 1905 this 
city’s building enterprises aggregated $39,831,235, as 
compared with $28,967,730 for 1904. 

Charters were granted last week to the Hemlock 
Milling Company, of Bloomsburg, with a capital of 
$20,000, and the Gordon Lumber Company, to carry 
on a general lumber business, with a capital of $200,- 
000. The ineorporators of the latter company are 
Seranton dealers. 

The C. B. Good Company was incorporated in Cam- 
den last week to deal in lumber and other lands, ecapi- 
tal $20,000. The incorporators are Edward O. Kolb, 
John E. Sibble and Wilfred B. Wolcott. 

G. A. Glenn & Co. are making extensions and im- 
provements to their lumber sheds, 1517 to 1521 North 
Hutchinson street, tec meet the demands of an in- 
creasing business. 





A USEFUL SOUVENIR. 

Its manufacturer has recently adopted means for ex- 
ploitirg a popular brand of oak flooring that is literally 
brilliant. This is the ‘‘Acorn’’ brand, made by the 
Nashville Hardwood Flooring Company, of Nashville, 
Tenn., which is sending to its friends a match safe made 
of sterling silver and simulating an oak leaf surmounted 
by an acorn, the latter as a receptacle for matches. This 
is somewhat in the form of the trade mark of this fa- 
mous brand of flooring and will serve additionally to 
keep the patrons of the company in mind of its high 
grade output. 














H.M. BYLLESBY & CO. 


INCORPORATED 


ENGINEERS 


DESIGN, CONSTRUCT AND 
OPERATE RAILWAY, LIGHT, POWER AND 
HYDRAULIC PLANTS. 
EXAMINATIONS AND REPORTS 
NEw YorK LIFE BUILDING, CHICAGO, ILLINOIS. 


me TENNESSEE. “Oy 



































We Would 
Rather Show You 


than teil you about the super- 
ior service we render our cus- 
tomers, for we have found that 
this is the most satisfactory all 
around. Why not give us a chance this week to 
tell you about our attractive prices on 


Plain Oak 


Also quartered White Oak, Ash, Chestnut and 
Walnut, absolutely dry—all lengths and thick- 
nesses, Inquiries from consuming trade will re- 
ceive prompt attention We can ship at a mo- 
ment's notice. Ask for prices. 


Vestal Lumber & Mfg. Co., 


(INCORPORATED. ) 


KNOXVILLE, TENN. 
Band Mills at Knoxville and Baxter, Tenn. 6 














Write Us Fully 
About Your Needs 


and we will tell you whether we can 
fill them satisfactorily. If we under- 
take it youcan rest assured we'll not 
falldown. We pay special attention to 
foreien orders, in addition to our do- 
mestic trade, and this week are making 
special inducements on several thousand feet of 


CHESTNUT &%: 32: 


OUR <B: S$ BRAND 


Brvafpumber 


Cable Address “BRYAN” Bristol, Va.-Tenn. 








Codes Used: 





















Western Union, American Telecode, A.B.C.ith Ed. Private 

6 
Sheets NEUNdandanderdersrrsarsanea reenter? LerZerde rer rerrereeyrer rer ues bene igvisenconenrsenty rene 
s F. W. GILCHRIST, Pres, W. A. GILCHRIST, Vice-Pres. % 
Sy W. E. SMITH, Sec’y. & Treas. iz 
BY &% 
# Three St 
# Ihree States i 
pw 
af es 
: Lumber Company i 
ud @ 
He has moved its general headquarters 
2) to Memphis, and hereafter all cor- 
2) respondence should be addressed to 
J“ 
7] 
% Tennessee Trust Bldg., Memphis, Tenn. : 
‘ 





Oh hh A Ot it + 
Seaaeeaulaetaetaetaelae tae tablantaelai tanta lan aWatla Vat UNUM UMMA AN AUN MORONS 4 
KIMMINS, 


fw. J. CUDE, "2% 


Manufacturer Hardwood Lumber. 


DRY STOCK, 





Write me your wants. 








JOHN M. SMITH LUMBER CO. 
Main Office, NASHVILLE, TENN. Branch Office, DICKSON, TENN 
SPECIALTIES: 


LONG ASH, POPLAR PANELS. 


Two Band Saw Mills, Y AR DS—Nashville, Tenn.; Dickson, 


vepeey” eg Tenn.; White Bluff, Tenn.; Hohenwald. 
One Band Saw Mill, - Point R Al 
Clarksville, Tenn. Tenn.; Point Rock, Ala. 
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nd for Pamphlet. It tells the story, 
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» |, Office, GALVESTON, TEXAS. 
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of any kind either for wagon or 


b) 

Don t Buy a Scale coal until you have written the 
aa Osgood Peoples ‘ 
We make the most 
complete, accurate and 
sensitive scales on the 
market. Any capacity, 
platform or beam — Pit 
and Pitless. It will pay 
you to write us now if 

you are in the market. 


oscooD SCALE CO,, 301 Central Street, Binghamton, N. Y. 

















The L. & I. J. White Co., mre ace..§.Y; 
MACHINE KNIVES 


of every description: Planing, Molding, Veneer, Paper, Leather, Tobacco, ete. 





L.&1.J. WHITE. 


Jes js il 


KILN DRIED, NORTH 
CAROLINA AND 
LONG LEAF 


YELLOW PINE. 
| WEST VIRGINIA. “Saal 


Ef Se Hel 


LEWIS DILL & 

COMPANY, 

BALTIMORE, MD. 
WHOLESALE 
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If You Are 
Looking for Action 


we're it, for we have well filled sheds and 

arge assorted stocks that are merely 
iting your order. We know we can 
interes uin our prices and are willing for you 
to judge our service. Let us tell you this week 
what we're doing on 


Cherry «« Walnut 


or say RED and WHITE OAK, POPLAR. CHEST- 
NUT, ASH, HEMLOCK, all of which we have on 
hand. We manufacture detail interior trim and 
mouldings in all woods. A line from you is all 
that is necessary. 


Parr Lumber & Planing Mill Co. 


CLARKSBURG, W. VA. 


| Lae We'll Leave It 
\e Entirely With You 


to decide whether we are entitled to 
some of your business or not, but we 
do feel that your best interests demand 

| at least a trial. Why no let us quote 
you on some of the following : 


CHESTNUT 


300,000 Feet 5-4, 250,000 Feet 6-4, 
800,000 Feet 4-4, (Sound Wormy. ) 


























Our prices on the above are made to get orders. 
Want em? 


| 
| R. M. SMITH. 
|} J. H. P. SMITH. 


Smith & Company, 


PARKERSBURG, W. VA. 




















NORTH ATLANTIC COAST. 
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NEW ENGLAND TRADE NOTES. 

Boston, Mass., Jan. 15.—All the dealers throughout 
New England complain that the car shortage is worse 
than ever. A representative of the Pennsylvania Rail- 
road Company stated recently that that road has in 
cireulation 60,000 cars more than two years ago yet 
was so much worse off than then that it had reeently 
placed large orders for more cars. : 

James R. Kenyon, of Burrows & Kenyon, Provi- 
denee, R. I., was last week elected president of the 
Atlantic National bank of Providence, with which he 
has been connected as a director. 

Thomas Ripley, long known in this market as the 
representative of the Wheeler, Osgood Company, has 
been called back from the mill by the death of his 
father in Vermont. 

A meeting of the Rhode Island Lumber Dealers’ 
Association was held Wednesday evening, January 
10, at the Crown hotel, Providence, R. I. After rou 
tine business had been attended to Mr. Barker, a 
member of the Metropolitan Park Commission, gave 
an illustrated lecture on Rhode Island’s park sys- 
tem, laid out and projected, which was very interest- 
ing. 

William FI. Mooers, for twelve years manager for 
A. F. Leatherbee, has entered into a law partnership 
with Howard Mayhew Whitney, of Great Barrington. 

The EF. 8S. Decker Lumber Company, of Springfield, 
Mass., has been dissolved, Edward 8S. Decker remain- 
ing as sole owner. Frank C. Rice and Edward H. 
Hotchkiss have retired from the company. 

Harry C. Philbrick is on an extended southern trip. 
Mr. Philbrick started early in the month, but was 
called home owing to the death of his wife’s father. 

kK. A. Hardwick & Co., of Fitchburg, Mass., have 
moved their business to Worcester and have taken 
offices at 24 Washington square. They will conduet 
a wholesale business. No yard will be established at 
present. ‘The firm will supply lumber in earload lots 
direct to the trade. 

A. R. Eldredge, who has condueted a lumber busi- 
ness in Bourne, Mass., has retired. He has been in 
the lumber business in that town since 1878. The 
Eldredge Lumber Company will be conducted by F. 
B. Eldredge, C. A. Eldredge, W. O. Eldredge and H. 
H. Eldredge. 

The Okemo Lumber Company has purchased the 
Fullam & Adams timber lands at Ludlow, Vt., and 
Mount Holly. The timber will be manufactured by 
the I. G. Fullam & Sons Company. H. B. Clark, of 
Sweet, Clark & Co., Boston, will have charge of the 
Vermont part of the deal. 

Johnson & Hibbard is a new partnership which will 
conduct a general woodworking and _ housefinishing 
business in Westfield, Mass. 

Roberts & Corse, lumber and finish manufacturers, 
Orange, Mass., are making plans to increase their 
facilities in the spring. 

William A. Garno, wholesale and _ retail lumber 
dealer and box manufacturer, is about to retire from 
this line of business. 

Amasa Pratt, of Lowell, Mass., has been elected 
to the board of charities for four years. Early in life 
he entered the lumber business with his brother, M. C. 
Pratt. This partnership was continued until the death 
of his brother, in 1883. From that time until the 
formation of the Amasa Pratt Company he conducted 
the business under his own name. Mr. Pratt is one of 
Lowell’s foremost citizens. He is a director of the 
Union National bank and a member of the investment 
committee of the Central Savings bank. He is also a 
director in the Appleton mills, the Booth mills, Shaw 
Hosiery Company, Lowell Hosiery Company, Lowell 
Mutual Fire Insurance Company, Lowell Cemetery and 
Lowell General Hospital Association. He is a mem- 
ber of the Vesper, Country and Yorick clubs. 

Fred C, Clark has been elected a surveyor of lumber 
in Portland, Me. 

The Connecticut Valley Lumber 
build a pier at Maidstone, Vt. 

The Berkshire Lumber Company, of Pittsfield, Mass., 
has bought a large tract of timber land, largely maple. 

N. L. Page, of Alexandria, Minn., has bought a half 
interest in the Union Box & Lumber Company, of 
Auburn, Me. 


Company is to 





ON THE PENOBSCOT. 


BanGor, ME., Jan. 13.—The open winter prophets 
have reason to gloat over those whose observations of 
goose bones and muskrat dwellings indicated a cold 
season with plenty of snow. It is indeed an open win- 
ter that Maine has experienced thus far. The ice in 
the rivers and streams is thin and less than one-third 
the usual amount of snow has fallen. In Bangor nearly 
all vehicles are on wheels and the streets have only 
a thin coating of ice. The general aspect is that of late 
March. In the lumber woods, where up to a few weeks 
ago was from twelve to eighteen inches of snow, warm 
weather has ali but spoiled the sledding, so that yard- 
ing operations have been conducted with difficulty. A 
heavy snowfall is needed at once to make good hauling 
to the landings. 

The Miramichi Lumber Company completed last 
week the purchase of lands in New Brunswick known 
us the William Richards & Co., Limited, property, al- 
though the purchaser has been in possession of the 
property since October and has cut lumber’ on 
the tract. The president of the Miramichi Lumber 
Company is J. T. Rundle, of Chatham, N. B., and the 
Hon, Charles EK. Oak, of Bangor, is vice president and 


general manager. Members of the Miramichi Lumber 
Company deny the report that the purchase of the 
Richardson property was made in the interests of 
the International Paper Company. While a few stock- 
holders of the International Paper Company are in- 
terested in the Miramichi Lumber Company, the latter 
company is strictly independent of the other; neither is 
it true that the pulpwood to be cut and rossed by the 
Miramichi Lumber Company will go to the mills of the 
International Paper Company in this country. 

The last of the pine lots in western Maine are going. 
One down in Kennebunk, with what is estimated to be 
2,000,000 feet of old growth white pine, is to be cleared 
at once. 

The annual meeting of the Tracadie Lumber Com- 
pany was held Thursday. The old officers were re- 
elected as follows: President, F. W. Hill; treasurer, 
L. C. Tyler; directors, I. W. Hill, Hiram H. Fogg, 
Charles D. Stanford, R. H. Wing, W. H. Wentworth and 
H. F. Fogg. R. H. Wing was reélected general man- 
ager. The past year resulted in prosperity for the 
company, which conducted many big operations in New 
Brunswick. The mill at Tracadie was burned recently, 
but the loss is almost covered by insurance. The mill 
will not be rebuilt at present. This winter’s cut of 
logs will be sawed in portable mills. 

The schooner Helen B. Crosby, the eleventh and 
largest 4-master in the Crosby fleet, was launched at 
Bath Wednesday. The schooner will be managed by 
the Crosby Navigation Company, organized two weeks 
ago. She was built for the general coastwise trade, 
with a capacity of 2,700 tons, and cost about $90,000 
and registers 1,776 tons gross. She has a live oak frame 
and is given an Al rating for sixteen years. 

The Winter & Page Lumber Company has been organ 
ized at Auburn, Me., with a capital of $50,000. The 
president is Frank W. Winter, of Auburn, and the treas 
urer Nelson L. Page, of Boston. 

January 6 another of the few remaining tanneries in 
Maine was destroyed by fire—that of the Hancock 
Leather Company, in Riceville, eighteen miles east of 
3angor. The company is composed of James Rice of 
Bangor and his two sons—John H. and Frank X. Rice. 
The tannery and its equipment were worth $30,000, in- 
sured for $23,250; stock in process of tanning was 
valued at $15,000, insured for $11,500. The plant 
probably will be rebuilt somewhere on the line of the 
railroad just east of Bangor. Large quantities of hem 
lock bark are yet to be found in some parts of Maine, 
but the day of the tannery is past on account of the 
remoteness of the bark supply and cost of freighting. 


OVER THE CANADIAN BORDER. 


AT ONTARIO’S METROPOLIS. 

‘Toronto, ON’., Jan. 13.—As a result of the forestry 
convention held in Ottawa, Sir Wilfrid Laurier has 
promised to introduce legislation at the approaching 
session reserving all the timber lands other than those 
suited for settlement under the control of the federal 
government. Restrictions will be placed on the cutting 
of timber so that no more may be taken than actually 
is required for the needs of settlers. This legislation 
will apply to Manitoba, Saskatchewan, Alberta, the 
Yukon, the unorganized territories and a part of British 
Columbia. !n the older provinces the public lands are 
owned by the provincial governments. 

A winding-up order has been granted against the 
North Bruce Lumber Company on the request of several 
shareholders, D. M. Jermyn, of Wiarton, being ap- 
pointed liquidator. The company was_ incorporated 
about a year ago to operate in the North Bruce penin 
sula, where timber lands were purchased for $15,000. 
It was supposed at the time that these lands were worth 
several times the sum paid for them, but after the com 
pany had been in operation for some time the property 
was found to be comparatively worthless. The liabili 
ties are $16,000, with assets of $2,800 and the equity in 
the lands, which are mortgaged for $7,500. 

J. Hi. Callaghan, general storekeeper of the Canadian 
Pacific Railway Company, in a paper read this week 
before the Canadian Railway Club, Montreal, gave 
some interesting details as to the lumber consumed at 
the Angus shops in Montreal. He said that during 
the last ten months 2,350 carloads, equivalent to 28,188,- 
000 feet had been delivered at the shop, including 
spruce, pine, birch and oak, for freight car construc- 
tion and the rare and costly woods used for up-to-date 
passenger coaches. The stock of Jumber carried at the 
shops varies from 8,000,000 to 13,000,000 feet. 

The saw and shingle mill owned by the White Com 
pany at Lakefield, Ont., was burned January 6. The 
insurance is small. 

The Weller-Sills Company, Limited, Belleville, Ont., 
capital $20,000, has been incorporated to manufacture 
lumber ete. Provisional directors, Joseph B. Weller, 
John Tf. Sills and Russell D. Weller. 











NOTES FROM MANITOBA. 

WINNIPEG, MAN., Jan. 15.—Fort Frances, Ont., and 
International Falls, Minn., on the Rainy river, are 
going to be centers of great industrial activity, ac- 
cording to the plans of the Backus-Brooks syndicate, 
of Minneapolis, which is constructing a power dam 
across the Rainy river, a saw mill on the American 
side and a saw mill and pulp mill on the Canadian 
side. The intention is to have the power ready for 
distribution by next August. The cement works will 
give employment to 300 men and the machinery for 
this industry is being installed. E. C. Penniman, of 
Penniman & MeGuire, of Brooklyn, is at Fort Frances 
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arranging for more rapid construction. KH. W. Bae ekus, 
of Minneapolis, accompanied by Willian Flannigan 
and George McRae, of the same place, have completed 
an inspection of the work under way. Mr. Flannigan 
has the contract for the construction of the saw mill 
on the American side and McRae is superintendent of 
the company’s logging interests. The saw mill will 
be one of the largest in Minnesota, the output to be 
150,000,000 feet a year. It will be equipped with the 
latest machinery and will be operated by electricity 
generated at the dam. 

A. Sperling will establish a saw mill and planing 
mill at Swift, Minn., six miles east of Warroad, on the 
Canadian border. He has leased timber rights on lim- 
its for five years and will take out a heavy cut this 
winter. Machinery for the mills is on its way from 
an Indiana factory. Lack of shipping facilities has 
handicapped lumber operations in the district, but the 
Great Northern will build an extension to Swift next 
summer and development is looked for. 

A recent social event at Rainy River, Ont., was the 
marriage of Miss Maybelle Howe, daughter of R. A. 
Howe, chief mechanical engineer of the Rainy River 
company, and George Lawrie Andrews, of the office 
staff of the Rainy River company, formerly 
of Morden, Man. The ceremony was _ performed 
at the residence of the bride’s parents and 
umong the witnesses were J. A. Mathieu, manag- 
ing director of the Rainy River Lumber Company, and 
Mrs. G. 8. Parker, wife of the secretary of the com- 
pany. 

Dr. MeInnis, of MeInnis & Lyon, has left that city 
to visit his mill at the ‘‘Springs,’’ eighteen miles 
north of Morinville, where he has seventy-five men 
manufacturing lumber for the Edmonton market. The 
mill has been sawing 10,000 feet a day since early in 
the fall, but new machinery has been installed which 
brings the output up to 30,000 feet a day. Dr. Me- 
Innis has built a planing mill and sash factory at 
Ndmonton in which he purposes to finish the products 
of the mill. The building boom in Edmonton has 
ielped the lumber trade there immensely. 

ki. Pigeon, of LaPaige & Pigeon, of Winnipeg, who 
acquired the MeLennan mill at Wabigoon, on the 
Canadian Pacific east of Winnipeg, has gone to Wabi- 
roon with a large force of men which will be sent to 
the camps on Stormy lake to take out 2,000,000 feet 
for next summer’s sawing. The mill is to be over- 
liauled and its capacity increased to 40,000 feet a day. 

Creditors and shareholders of the Manitoba Lumber 
Company have objected to the appointment of T. 
Noble, of Carman, as permanent liquidator of the 
‘ompany and an application was accordingly made in 
ourt. It will be argued at a later date. 

Lumbermen who have camps in the area between 
XYenora and Fort William, along the main line of 

he Canadian Pacific railway, are complaining that 

ecent mild weather has melted the snow to such an 
xtent that hauling is done with great difficulty. The 
nowfall has been exceedingly light so far this season. 

John Busch, of Fort Frances, has secured a contract 

o deliver 1,000,000 feet of logs to Penniman & Me- 
iuire, contractors for the power dam. Walter Bidde- 

on has seeured a similar contract for balm of gilead, 
vhich hitherto has been considered of very little use 

ven as firewood. 

Edwin A. Phiney, head bookkeeper for the Rainy 

‘iver Lumber Company at Rainy River, has severed 

is connection with that company and returned to his 

mer home in Minneapolis. He has been succeeded 

y E. 8. Fairbanks, of Minneapolis. 

Engineers who are surveying a route for the Hud- 

m Bay railway from the Pass on the North Saskat- 

hewan river to Fort Churchill, on James bay, will 

ave to cut a line through 300 miles of forest which 
said to constitute one of the finest timber areas in 
orthern Canada. 





FROM FAR NEW BRUNSWICK. 
St. JouHn, N. B., Jan. 15.—Following is a compara- 
ive statement of the lumber exports from St. John 
' the United States for 1904 and 1905, showing a 
rge increase for the last year, due to the high price 
nd the more active market as compared with the 
illness of the British market. The statement is di- 
ided to show what is the product of New Bruns- 
ick logs, and what the product of Maine logs floated 
own the St. John river and sawn in mills here, owned 
Americans. 


Product of New Brunswick Logs. 
1904. 1905. 








| 4,114. 63 $ 1,172.00 
Sree erry a 3,059.03 
ath REN SE an eam aE ae 216,859.41 
I os. o vistas c's wb'ean cihgore 
iling Sa Ae alibi sy, aoa tact 7, 619. 40 17,533.2¢ 
Ae ee a 2,815.00 3,148. 00 
RN Se ar SO re ans eikiy o ia 31.553.04 56,988.00 
PRMONEY Skidylarsiace py acacsinie clan eBid 2,481.66 1,682.97 
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lotals Se ot ee 62 5.574. 20 S 906,281.61 
Product of Maine Logs. 
1904. 1905. 
Ong WMHEL.. . . 00 c00esccess $ 448,071.99 $ 646,837.‘ 
2 Re Sr eer res 52,401.00 y+ 760.8 
Smee, Oe PRET oe reer 36,602.78 2,749.38 
FD Se We a on-2. dk ae we Le = =8=——“—t«“—( 
CS ictdearkadeioas  Cobaekae 2,381.50 
| TT 539,184.43 § 779,729.70 
‘rand totals Pa $1,686,011.31 


This does not include any Adeneisin by rail, of 
which there was a small quantity. 

When the members of the tariff commission from 
Ottawa were in this province last week their attention 
was called to the question of an export duty on pulp- 


wood. At Neweastle, on the Miramichi, the Hon. J. 
P. Burchill, himself a mill owner, stated that con- 
tracts had been made with New Brunswick parties 
to supply 300,000 cords of pulpwood for American 
mills. Hitherto there had been practically no export 
of pulpwood from the province, and Mr. Burchill con- 
tended that an export duty should be imposed. This 
question was first brought before the tariff commis- 
sion in Quebee province, where a delegation of pulp 
and paper makers set forth that the pulpwood was 
worth only about $6 a cord and if manufactured into 
paper in Canada the product would sell at a high 
price. They wanted either an export duty or the 
export prohibited. On the other hand a strong dele- 
gation of Quebec farmers asserted that the cutting of 
pulpwood was about their only means of getting a few 
dollars in the winter seasons and they were opposed 
to the proposed export duty. The pulp and paper 
men meet this objection by proposing a rising scale 
of duties, to be small the first year and increased each 
year until a maximum is reached. There the matter 
rests. In New Brunswick are five pulp mills but no 
paper mill and the records of three of the pulp mills 
have not been very satisfactory. 

The Fredericton Boom Company lost almost $22,000 
on its operations on the St. John river last year. One 
cause of this was the great cost of rafting logs which 
came down in the fall of 1904 and got jammed. Other 
causes included the late arrival of many of the 1905 
logs last fall, when men were scarce and the days 
short. The average size of logs is smaller each year. 
The following are the directors: A. H. F. Randolph, 
Fredericton, president; E. L. Jewett, St. John, secre- 
tary; P. Glasier, R. F. Randolph, L. M. Jewett, George 
Dunn and J. A. Winslow. 

The Bay Shore Lumber Company, an American con- 
cern operating in St. John county and cutting about 
3,000,000 feet this winter, talks of building a tug and 
three barges to carry its product to the United States 
market. 

The sale of the Cushing Sulphite Fibre Company’s 
property here has been postponed for another two 
months, 





FROM THE CANADIAN SOUTHWEST. 


Vancouver, B. C., Jan. 12.—Interest centers at the 
moment about the movements of the lumbermen look- 
ing toward another rise.in price of the manufactured 
article. Under a strong upward tendency the mills 
are paying top notch figures for logs, and the quan- 
tity is comparatively small at that. The demand for 
large timber for railway construction is having a 
marked effect on the attitude of the manufacturers. It 
is, therefore, not surprising that an apparent deter- 
mination to increase the market price of lumber all 
around has been decided on. This week the Moun- 
tain Lumber Association, the organization of all the 
interior British Columbia mills, met at Nelson and in 
addition to ordinary business the members listened to 
argument from delegates of the Coast association urg- 
ing on them the advisability of increasing the price. 
As the coast mills a couple of months ago put up the 
price $1 a thousand and the mountain mills did not, 
the coast mills could hardly expect to make another 
increase stick without the codperation of the mountain 
association. The meeting, which was in the nature 
of an annual convention, made no decision to change 
prices. The annual election of officers occurred, F. W 
Jones, of Golden, being elected president and J. P. 
Wells secretary, with permanent headquarters at Nel- 
son. ‘The membership is increasing and the attend- 
ance at the recent meeting was the largest on record. 

Thursday, January 11, the British Lumbermen’s 
Association met in Vancouver and a rumor was cur- 
rent that the result would be an announcement that 
prices were to go up. Such an announcement has not 
yet been definitely made, though it is understood to 
have been seriously discussed, in view of the increas- 
ing prices on logs and the prospect that high figures 
for the raw material would continue. Another meet- 
ing of the association is to be held next week, when, 
it is likely, some result will be arrived at. Another 
rise of $1 is predicted. 

Semiofticial assurances of no possibility of the ex- 
port embargo being removed from logs cut in British 
Columbia have created a good deal of activity among 
millmen on the other side of the line who own timber 
limits in British Columbia. These men cannot begin 
to get returns if they cannot get logs to their mills 
in Washington. Far from seeing their way to re- 
moving the export embargo, the government will take 
steps to remove any flaws in the act which render it 
difficult to convict for offenses against the regula- 
tions. 

H. L. Jenkins, of Minneapolis and Blaine, Wash., 
is owner of the Monarch mill at the latter place. He 
has been acquiring timber interests in British Colum- 
bia with the intention primarily of importing some 
of the fine grade cedar he had secured to be cut up 
at his Blaine mill, just south of the international 
boundary. But Mr. Jenkins knows now that the law 
is to be more easily enforced, so he has come to the 
decision to build. He may begin operations very 
early. 

A Bellingham’ mill company has been endeavoring 
to secure cedar in British Columbia for its mills, but 
the decision of the government not to remove the regu- 
lations forbidding the export of cedar has caused 
President Loggie to look about for a suitable place 
for a mill site. He says that his company will build 
a cedar mill here soon. 

Thomas Morgan, James M. Hackett and other Grays 


harbor lumbermen have joined in a syndicate to-ac- | 


quire limits up the coast from Vancouver and build 
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Century Oak Flooring 


(LASTS 100 YEARS) 


ADVISE YOUR CUSTOMERS 





to buy 3 inch face, and use !2'4 percent less Flooring 
than 2 inch face. We have in stock for immediate 
shipment 


75,000 feet Ciear Quartered. 
100,000 feet Clear Plain. 
100,000 feet Select. 


YOU SAVE 
a big margin on prices—See? 


The M. B. Farrin Lumber Go. 


CINCINNATI. 











We Overcome 
All Obstacles 4 


when it comes to filling orders, and for that 
reason ‘'The man with the ax”’ isrecognized 
as headquarters for promptness and quality. 
If you want to improve your service, better 
let us quote you this week on 


RED and WHITE 


PLAIN and QUARTERED OAK 


all thicknesses and grades, Poplar, Ash, Gum, Chest- 
nut and Cottonwood, A line from you will bring 
our prices by return mail. What do you need? 


OUR BRAND 


DLA. Stone du. mbar E: 


Codes: A. B. C. 5th Edition, CINCINNATI, 
and Western Union. a OHIO 
Cable Address: **Tomstone. . 











You Can't 
Help Laughing 


at the way you used to worry 
about grades and deliveries 
once you get acquainted with 
our methods. We cut out all 
these troubles by constantly carrying large and well 
assorted stocks and you can bank on satisfaction going 
with every shipment. Just to get acquainted, better 
try some of our 





FAMOUS NO. 3 


Bevel and Drop Siding 


and mouldings or some of our poplar, chestnut, or 
plain and quartered oak. We feel confident we car 
give you the sort of service you want and would like a 
chance to demonstrate our abilit 


The Wiborg & Hanna Co. 


CINCINNATI, OHIO. 5 








Think it Out 
For Yourself 


and maybe figure a little just to see what 
you lose frequently by slow shipn 
and inferior grades. san t it about 
you were changing over to a firm that has 
a reputation for promptne sea? This week 
we are quoting some attractive prices on 


SOUTHERN RED AND WHITE 


PLAIN OAK 


exceptionally wide and well manufactured. Also 
Quartered White Oak, Poplar, Basswood, Chest- 
nut, Mahogany and Walnut. Inquiries are especi- 
ally solicited from the consuming trade. Tell us 
your wants. 


Duhlmeier Brothers, 


HARDWOOD DEPARTMENT, 
CINCINNATI, OHIO. 








Telecode. 
7 
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North Carolina 
Pine 


We cater to the dealers’ trade only 
and having a large stock on hand 
constantly can make prompt ship- 


ments. All stock kiln «dried — 
rough or dressed. Careful attention 
to orders. 


MOULDINGS 


of all Patterns 


JOHN L. ROPER LVMBER CO. 


Manufacturers, 


Philadelphia Office, 102 Girard Bldg. 
New York Qice 18 Browieay.  ~NOYfolk, Va. 





KILN DRIED FLOORING 
AND CEILING.  ~< “ 
ROUGH AND DRESSED 
TIMBER AND PLANK. 


Shipments by 
RAIL, SAIL OR STEAMER, 


Gummer Lumber Co. 


Northern Sales Office, 45 Broadway, New York, WALTER ADAMS, Mer ; 








Our Way of Selling 


direct explains in a large measure the attractive 
prices we are quoting. By knowing the class of 
stock each individual customer requires, we elimi- 
nate rejects and disputes, hence can afford to quote 
close. On your next order of 


Yellow Pine Lumber 


Why not give us a chance to acquaint you with our 





methods? Might mean additional profits and 
more business to us both. What do you say? A 
good stock insures quick service. 


CAMP & HINTON COMPANY, 


LUMBERTON, MISSISSIPPI. 














OUR MOTTO: 
‘PROMPT SHIPMENTS.’ 


Sw 


WHEN YOU WANT 


YELLOW PINE 


FINISH, FLOORING, CEILING, 
DROP SIDING, SHIPLAP or CAR 
MATERIAL place your orders with 


GEO. E. WOOD LUMBER CO. 


335 Adams St.. CHICAGO, 


Mills at Caryville, Florida. 











WHOLESALE 
LONG AND SHORT LEAF 
CHAMBER OF COMMERCE, 

CHICAGO. YARD STOCK, TIMBERS, 
AGRICULTURAL STOCK 


Branch Offices, AND FINISH. Desirable 
Montgomery, Ala. Mt. Olive, Miss. stock always in transit 


GEO.T. MICKLE 
LUMBER CO. 


SUITE 12'4 








Special Timber Bills Accepted for Quick Shipment. 























ov omnll during the coming summer. Not only will this 
concern ship lumber to the United States but the trade 
of northwestern Canada is attracting its attention. 

J.D. MeArthur, a prominent railway contractor of 
Winnipeg, has purchased from Donald Crant, the vet 
eran raiiway builder of Faribault, Minu., the inter 
ests of the Moyie Lumber & Milling Company, Lim 
ited. The mill is located at Moyie and with it go 
large and valuable timber limits comprising, it is es 
timated, over 200,000,000 feet of pine, fir and larch. 
The purchase price is said to be in the neighborhood 
of $150,000. The new owner will spend $100,0000 in 
improvements to the mill and stream. Mr. MeArthur 
owns also a controlling interest in the Porto Rieo Lau 
her Company, in the Kootenay. 

To secure the trade of the big erew of men em 
ploved at the Fraser River Sawmills at) Millside, two 
miles from the center of its city, the New Westmin 
ster Board of Trade is endeavoring to secure the build 
ing of an eleetrie line, The management of the Brit 
ish Columbia Mlectric Company states that it will cost 
$30,000 to build the two miles of road and that the 
traflie would) hardly justify the expenditure. Tt is, 
however, willing to meet the city half way in assum 
ing the cost. As the three municipalities in’ which 
the line would be situated will give free right of wary, 
it is thought that the estimate of cost is high. 

The first ship to load for foreign shipment ino the 
Fraser river ino many years is at the Fraser) River 
Mills taking on cargo, to be followed by others already 
chartered, 

The first ship to load lumber at the mills of the 
Nanaimo Lumber Company for foreign shipment 
the schooner Charles EB. Holmes--went ashore on the 
mud flats in Nanaimo because of dragging her an 
chor in a heavy gale. She was not damaged and will 
not have to be surveyed. 

A large consignment of Jumber and ties for the 
White Pass railway was taken north by the steamship 
Amur when she sailed for Skagway, a few days ago. 

Another shipment of turpentined piles) from Aus 
tralia was received recently for the dominion govern 
ment. The experiment of using the turpentined wood 
is with a view to testing it as against the ravages 
of the teredo, which attacks every other sort of wood 
so far tried. 





MICHIGAN. 


POOL LI I I 


THE SAGINAW VALLEY. 


Bay Ciry AND Saginaw, Micu., Jan. 16.—The winter 
has been exceedingly favorable for moving lumber by 
rail and cars have been more plentiful during the last 
week than before since last summer. Railroad officials 
say the eastern ronds are letting go of cars more freely 
than they were. 

The lumber industry on the Saginaw river made a 
fairly good showing Iust vear. The total amount manu 
factured last vear was 107,855,757 feet, of which 100, 
S54,111 feet was manufactured at Bay City. Only 
one saw mill—that of Bliss & Van Auken— was oper 
ated at Saginaw and it manufactured 7,101,646 feet of 
lumber. The total cut of cach mill on the river was: 

Bay Crry , 
Kneeland, Buell & Bigelow Company........... LOBOS OTS 








Kneclund-Digelow COMpany ....w coc ccc secccscne VY 2IS 358 
eg ae NE AI Ooo aio ee nis oracle e534 4 op ace wane 4 ny 
Kern Manufacturing Company.............5- . 20,487,320 


Campbell-Brown Lumber Company...........-- 10,119,000 
Ss. G. BM Gates..... Mee 6,062,000 
chs Oth ck acca eR 4,400,000 
Bee aie aN 8 015g) gv aiid igs Ca winrrg fares ese Ob OLET A 3.785.000 
B.O00 000 


NE cing ct Danercenic-$ a. 39 dca stl doers Pine eraser mae 100,854,111 
SAGINAW 

Bliss & Van Auken......... Seca eee eek a a eS T.101,646 

Total. BamiMaw VIVE WANG ooo oce 5 oes 00 dc sch 107,955,757 


The output is classified as follows: 
Bay City. Saginaw. 
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I as ice sis lacesen ea eee 
[Ps er re re 
ee ee. | ee ee re ere 


2,616,550 
4,485,096 


Zesides this 5,294,600 Inth and 1,055,750 shingles 
were manufactured. 

S. G. M. Gates operates a shingle mill near Roscom- 
mon eynd manufactured 3,000,000 shingles last season. 

The estate of L. Cornwall, of Saginaw, operates a 
saw mill at Wolverine and Jast season it manufactured 
500,000 feet of pine, +,500,000 of hemlock, 1,500,000 
of hardwood lumber and 2,000,000 lath. At the close 
of the season the firm had on hand 250,000 feet of pine, 
2,000,000 of hemlock and 300,600 of hardwoods. 

Tolfree & Co., of West Branch, manufactured 11,000,- 
000 shingles last year. 

The Gale Lumber Company, of West Branch, manu- 
factured last year 203,000 feet of pine lumber, 3,782,000 
of hemlock and 4,725,000 of hardwood lumber. At the 
close the company had on hand 55,000 feet of pine, 
1,835,000 of hemlock and 2,849,000 of hardwood. The 
company is calculating on a cut of 2,000,000 feet only 
this year, as its timber is almost exhausted. 

The Ottawa Hardwocd Company, of East Tawas, 
manufactured last year 500,000 feet of pine, 2,500,000 
of hemlock and 1,000,000 of hardwood lumber, and at 
the close had 225,000 feet of hardwood lumber on hand. 
The company estimates a cut of 4,000,000 this year. 

S. F. Derry & Co., of Millersburg, manufactured last 
year 490,000 feet of pine, 1,500,000 of hemlock and 
3,775,900 of hardwood lumber; also 400,000 shingles. 

Prescott, Miller & Co., of Rose City, manufactured 
last year 200,000 feet of pine, 3,000,000 of hemlock and 
1,000,000 of hardwoods and at the close had on hand 
500,000 feet of hardwood lumber. The firm also manufac- 


tured 3,000,000 shingles and estimates the output this 
year at 8,000,000) feet. 

The Richardson Lumber Company, Alpena, manufine 
tured Jast season 2,000,000 feet of pine, 10,000,000) of 
hemlock and 500,000 of hardwood Jumber, and at the 
close had 2,000,000 feet of hemlock on hand. The com 
pany manufactured 5,000,000 Jath also. 

The Moulthrop Lienber Company, of Bay City, operat- 
ing a saw mill at John ishind, manufactured 17,000,000 
feet of pine lumber and 7,000,000 lath last season. The 
company has 7,000,000 feet of lumber, all sold, on hand. 

Thomas Charlton, of Tonawanda, was in) Bay City 
last week. The finn of J. & T. Charlton is putting in 
00,000 feet of hemlock logs up near the straits this 
winter and buying as much more from farmers. 

say City parties have purchased the buildings owned 
by Alger, Smith & Co., at Black River, about twenty 
two miles south of Alpena. The deal ineluded the saw 
mill, boarding house, barns, tenenent houses and sheds. 
They have been torn down and the lumber shipped to 
jay City. The foundation piles are white pine and 
us sound as when driven, thirty years ago. They will 
he lifted from the water and manufactured into lumber, 
It is expected the purchasers will get more than 1,000, 
O00 feet of Jumber from this source, This is  praeti- 
cally all that is left of a once busy lumber town. — It 
Was the headquarters of the Lake Turow lumbering 
operations of Alger, Smith & Co. for more than twenty 
yeors and aside from operating a saw mill the firm 
raifted from TO,Q00,000 to TLO,000,000 feet of long 
logs annually from Black river down the Jakes every 
season for more than a score of vears. Now the town 
is dead; the stores are closed, so are the churches and 
the school. It is a deserted village. 

O. KH. Elsemore, formerly engaged in lumbering at 
Saginaw but now loented at Sudbury, Ont., where he is 
estimating pine timber, was in Saginaw last week on 
au hurried business trip. Te said: 

In fen years, at the rate pine timber is being cut, the pine 
timber will be exhausted in what is known as the Georgian 
bay district. ‘There are twenty saw mills around Georgian 
bay, with an average cutting capacity of 20,000,000 feet to 
the mill, or a total output of 400,000,000 feet annually, about 
70 percent of the entire output of Ontario. This means the 
stripping of the pine product of ten townships of thirty-six 
square miles each, having an average of 40,000,000 feet to 
the township, or forty townships with an average of 10, 
HOO.000 feet to the township, the latter being a more 
rational estimate. 

The Churchill Lumber Company, Alpena, is going to 
install a resaw in its mill before starting up in th 
spring. 

3ert: Bertram is cutting 500,000 feet of hardwood 
lumber at portable mills near Rogers City. 

A. ©, White has started his planing mill on night 
runs. He is loaded up with orders and finds it neces 
sary to run overtime, 

The shingle mill of Austin & Gowen, at Millersburg, 
is cutting 500,000 shingles for Charles Lindell. 

Quay & Sons, Cheboygan, manufactured 16,000,000 
shingles last season, 





FROM THE FURNITURE CITY. 

(kAND Ravips, Micn., Jan. 16.—Charles McClelland, 
of Grand Rapids, and other capitalists of Washington 
and Minveapolis have reorganized the Elm Hoop Lum 
her Company, of South Grand Rapids, under the nami 
of the Michigan Elm Hoop Company, capital $25,000, 
With #16,500 paid in. 

The Hanchett Swage Works, of Big Rapids, has 
fitted up new offices, which are nicely furnished. 

The Lumbermen’s Association of Grand Rapids held 
its annual meeting at the Hotel Cody last week and 
elected the following officers: President, C. F. Sweet: 
vice president, J. W. Ferdon; secretary, L. L. Skillman; 
treasurer, HI. C. Angell. The board of directors is 
composed of the officers and A. L. Dennis, Charles A. 
Phelps and N. J. G. Van Keulen. The matter of de 
layed shipments of lumber by rail was taken up and 
some complaints were heard of delays in transferring 
from one road to ancther. It is probable that an ap 
peal will be made to the next legislature for the enact 
ment of a law correcting this alleged abuse. 

Reports from northern Michigan indicate that con- 
ditions have been very favorable for logging operations 
during the past week, and that large quantities of tim 
ber are being moved. 

It is reported that the Michigan Cooperage Company 
owing to the light demand for barrel staves, has close: 
its plant at Standish for a few weeks. 

The South Side Lumber Company, of Traverse City, 
has installed new machinery during the past year and 
doubled its output. The company has plans for adding 
a flooring plant. 

F. M. Mulvany has bought the Weed-Coulter lumber 
yards at Bellevue. 

The Ludington Woodenware Company has started its 
plant again, after a shutdown for the purpose of in- 
stalling two boilers and making repairs. The butter 
dish factory will be started about March 1. The com- 
pany is using about 2,000,000 feet of logs a year and 
expects to increase this to 3,500,000 feet. 

The Pontiac Bending Company reports a brisk busi- 
ness. The company will be obliged to run its factory 
to its full capacity during 1906. A car of oak lumber 
received recently from West Virginia weighed 109,000 
pounds, freight charges on which were $179.85. The 
freight agent said that it is the heaviest car that ever 
came to Pontiac. . 

A. F. Anderson, of Cadillac, and G. A. Swanson, of 
Hobart, have bought the Daniel Dake mill at New 
Wexford and will operate under the name of the Wex- 
ford Lumber Company. Mr. Dake will retire from 
active lumbering operations. 

A Grand Rapids concern has the contract for install- 
ing an electric lighting plant at Hackley, Wis., for the 
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Ilackley-Phelps-Bonnell Company, consisting of a gen- 





tions were taken out last week, representing a cost of 


; ; erator, engine, switchboard and wiring for 200 lights. $70,000. 
{ Herman Rath, ef Ludington, is logging along the se sianipanlgpicsasiiateal 
/ main south branches of the Pere Marquette river, in MENOMINEE RIVER NOTES. 
Mason and Lake counties, and expects to put in be- MENOMINEE, Micu., Jan. 15.—The Girard Lumber 


tween 1,200,000 and 1,500,000 feet. 

Since the death of James A. Hunt, president of the 
Grand Rapids Stave Company, it has been decided to 
eorganize the company. Losses by fire had embarrassed 


Company, of Dunbar, Wis., has just installed a fine 
ood mill, which is claimed to be the first yet intro- 
duced into this part of the country. By the aid of this 
mill all of a tree can be utilized, except the leaves and 


) he company and at a meeting of the largest creditors it twigs. The smaller branches are cut up into firewood, 

. | as decided to form a corporation, to be known as the which is shipped to Milwaukee and Chicago. 

al ) irand Rapids Cooperage Company, capital $50,000, of The old saw mill belonging to Donovan and O’Connor, 

\ hich the heaviest stockholders are J. T. Wylie, of one of the first built on the river, is about to be torn 

" saginaw; James Innes, of Chatham, Ont.; J. T. Frazer, down, having been sold to the Peninsular Box & Lumber 

s f Montclair, N. J.; John Kinney, of Rapid City; John Company, of this city. This is the cighth out of Me 
loal, of Tlooper, and James R. Wylie, of this city. nominee’s ten early saw mills to be dismantled. 

| iiicers have been elected as follows: President, John James Roper, secretary and manager of the Roper 
I, Frazer; vice president, J. T. Wylie; treasurer, J. R. Lumber Company, of this city, narrowly escaped drown 

y Vvlie; secretary and general manager, FL J. La Clear. ing while skating on the bay Saturday afternoon. 





Messrs. Weidemann and Clough have dissolved part 


: IN THE UPPER PENINSULA. nership by mutual consent, R. M. Weidemann continuing 


the business here and Mr. Clough moving to Warren, 














I] CALUMET, Micu., Jan, 16.—Many saw mills are being Pa., where he will embark in the lumber business with 
r, it up in the upper peninsula, Lombard & Rittenhouse, his brother. 
ho are operating in cedar east of Sable Jake, near Logs are coming into Menominee by rail at the rate 
i- rand Marais, have begun the erection of a shingle and of about 40 or 50 carloads a day for the two saw 
t emiil, Jlale & Nevius, of Frankfort, who own timber mills here. The St. Paul and Wisconsin & Michigan 
fe nds in the vicinity of Chatham, Alger county, expect roads are running two logging trains a day each. 
\ tart their shingle and saw mill in a few weeks. The The Peshtigo Lumber Company probably was the only 
n w mill of Cook, Curtis & Miller at Grand Marais, company in Wisconsin that complied with the recently | —.__ . ‘ mes acini 
io iver county, has started operations; this marks the repealed Wisconsin law ordering that fishways be placed 
y | irt of the second hardwood manufacturing plant in in dams. The Peshtigo company was ordered to put 
n at place. Extensive repairs are being made to the in nine fishways, which probably would have cost $5,000, G U a F C yY PRE SS 
ni y inill at Halfway, Ontonagon county, recently pur- and did put in one Gam, at a cost of $500, when the | | 
> 


ased from the Schwartz estate by Charles R. Steir, law wes repealed, 


uf Shawnoo, Wis. Later a Jath mill will be installed. Hon, S. M. Stephenson, the veteran lumberman and | | LUMBER, SHINGLES 
is the Scott & Howe Lumber — of gee lizts former member of congress, is in very poor health and re 
sumed operations ai its saw mill plant. tis the an left today for Hot Springs, Ark. He was accompanied . , , 
" ition ic oak the amill night sak dee during the re by his daughter. = We carry on sticks at our Irvington 
iinder of the winter, This is the first winter that Wright Bros., the well known cedar dealers, have be- | | yard and mills in the south from 25 
. ving has been done hy the company, the mill here yun to enlarge the capacity of their mill by the addi- to 35,000,000 feet of Cypress Lum- 
un fore having been active only during the summers, isn ot mc machinery and an increased force of men. ber and are in the best position to 
to \. EK. Millington, general manzger of the Soanish Cook, Curtiss & Alger have opened at Grand Marais a | | uit dine’ etna siaiaaai Ww 
ve er Pulp & Paper Company, of Espanola, Ont., re mill for the manufacture of hardwood lumber. White a Gry tock promptly. e 
ix rts operations progressing satisfactorily. His seen pine is about exhausted in the Grand Marais district, solicit your inquiries. 
to ny has 250 men at work, producing 70 tons ol pulp but enough hardwood remains to last for ten or fif- 
ea ily, and the amount will be increased considerably teen years with the two mills now in operation. 


st spring. 


t rhe quantity of refuse accumulated in the last’ few cals S06 sepeiecd oh Minlonems te which tele- J. C. Turner Cypress Lbr. Co. 


phones are used in the logging camps throughout this 

















is has filled all available space at the Buckeye saw region. The practice began about nine years ago when uu ; , 

( ‘ +4 , sam aay the -s ¥ ;. es. 4 * aps “8 MANUFACTURERS AND WHOLFSALERS, 

h | at Gladstone and it has been found necessary to John Kiernan, superintendent of the Murphy Lumber = : 
fall a burner. Company, of Green Bay, built the first ine. Others have 

nd |. N. Bushong, of Gladstone, is president of — the followed and now all the larger camps have phones con Office, 1123 Broadway, 
thwestern Lumber Company, with headquarters at necting the various buildings and stations. Yards and Docks: 

ht Orleans and a large mill twenty miles up the Mis- Irvington-on-Hudson. NEW YORK. 











ippi river. The company has lands along the big 


r and farther west, in the Red river country. It WISCONSIN , 
‘f, | iufactures both Jumber and cooperage stock, as do e ye 


mills of the Northwestern Cooperage & Lumber Com 
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y in this state. 
‘he steamer Oregon, wrecked last October near Mar- CREAM CITY TRADE NOTES. 
ite, and subsequently ee to Leng gee ms a Prenat = ee wr “" Reco —— con- Wi J, Carter Lumber Company, 
scale by her owners, J. A. Calbick & Co., Neago, inue witho interruption because of weather condi- 
boat is lying in the Milwaukee river. tions, The building inspector is drawing up a set MANUFACTURERS 
ud, er 1,000,000 feet of pine timbers has within the last of building rules to cover the latest methods of con- YELLOW PINE 
on +4 , > . y/ . oar » . : ¢ 2 , ‘ "K 
days been received by Peppard & Co., at Marquette, struction work. 
“ use in their contract on the big ore docks under con- “. HW. Pratt came to Milwaukee from Winnipeg to SHORT LEAF FINISH, STEAM DRIED RIGH., 
me ction for the Duluth, South Shore & Atlantic rail- attend the convention of the National Association of SOFT AND BRIGHT. 
’ About 6,000,000 feet of fir will be received from Cement Users. He-says that while Winnipeg has a » * . 
hington. ; population of only 100,000 building permits were is Kansas City, Missouri. 
ne = pide sued last year aggregating $10,000,000. The Canadian 
l THE CITY OF THE STRAITS. Pacific is doing a vast amount of building at various 
4d Saar ; points along its line, which is largely responsible for 
nd ‘error, Micu., Jan. 16.—The Lumber Carriers’ As- the good shewing. 
t ; 


ition adjourned Wednesday last after transacting 


; ; Hi. P. Burdick, of Tacoma, Wash., but formerly a Manufacturers 
vt t appeared to be routine business. It has been — yesident of northern Wisconsin, has been in Milwau U1 aq A un Hf 0, and 
= ied, however, that a plan had been formulated for 





; kee recently. He says that all the western countiv is Wholesalers of 
A. purpose of eliminating competition between rival enjoying an era of unprecedented prosperity and that 
le > corviers and in cireulation are agreements which will the lumbering industry is the dominating one, All 
nd { 


eviewed at an adjourned meeting to be held Febru- the mills are being kept busy. Much of the L eniting LONG AND SHORT LEAF YELLOW PINE 



























































ne 6. These agreements are expected to be signed timber is being sent to China, Japan and the Philip- INQUIRIES PROMPTLY CARED FOR. 
P the boat owners, but not without exception. ~— pines. He notes a constantly inereasing demand for 
1 emplate the control of rates and embody many de- fir, which is as strong as oak but much lighter. 

' ; M. L. Scharf, of Haywood, Wis. is not inclined er MAIN OFFICES, 
soa © local longshoremen have signed contracts with to take seriously the stories told about the ravages of Telephone 1604 
ms Lumber Carriers’ Association for the season of wolves in the timber country. He says he has spent Harrison 546. Fisher Bidg., CHICAGO. 
= The changes in the schedule are slight and a twenty winters in the woods but has never yet seen 

jos feet understanding exists for the year. The Lumber — any one whose life was endangered by wolves. Owing 
ao ( iers’? Association held a successful meeting and an to a hounty of $20 a head for a pack of wolves to ~ — 

Be ease in membership was noted. The minimum rate — enter a town would be like a discovery of a gold mine LONG LEAF 
ee for cargoes between the head of the lakes and Lake for many of the woodsmen. 
nd } is proposed to be kept not lower than $2.50 a YELLOW PINE LUMBER 
ing thousand feet. ; er Waits IN AND ABOUT WAUSAU. (Kiln Dried, Dressed and Matched.) 
e Michigan Car Service Association has surren- Wausau, Wis., Jan. 16.—Hiram Dunfield and D. P. 
be dered to the Michigan Retail Lumber Dealers’ Asso- MeDonald, Wausau woods eruisers, departed last week Ceiling and Finishing Stock a Specialty. 

: min the matter of extending the time for the = for the forests of Alabama, where they are looking Bridge Building and Car Timber cut to order. Will be 
its ‘ov ing of ears after breaking bulk. An extension of ver timber lands in which Wausau parties are inter- Gutses States, Turecone Comme a ee 
in- 5 1 forty-eight hours to seventy-two hours has been  .cteg. Thev expect to be away from home for several ae ae aed 
ter feoured after a long and tedious fight made by Secre- wrieteal 3 J J WHITE Mc Comb City, Miss. 
om- tary Arthur L. Holmes in behalf of the lumber dealers. The Mosinee Land, Log & Timber Company started - i 5 lumberton, Miss. 
and rhe extension of time affects every shipper in Michi- its saw mill at Gardner’s last week. The mill jis 

xan. Penalties now can be more easily avoided and this doing good work thus far and will make a good show- ‘ 
inal is one of the most pleasant announcements that will be ing in the spring. 
ory made to the eonvention in February. The Jacob Mortenson Lumber Company started its Ryland & Brooks Lumber Co 
ber The manufacture of boxes by prison labor at the caw mill last week. : ° 
000 Jackson state prison has been abandoned. The local At its annual meeting held in this city last week 810 & 811 American Bidg , Cor Baltimore and South Sts., 
Lhe box manufacturers had fought against prison labor in jhe Star Lumber Company, of Upson, Iron county, BALTINORS, MD. 
ver this particular for several years. with office in this city, elected the following officers ALL KINDS OF SOUTHERN LUMBER. 

_ Andrew Ross, for forty years a well known lumber for the ensuing year: President, Charles E. Gill; vice 
pix “‘ealer in this city, died January 11 at the residence of president, Charles Gill; secretary and treasurer, H. 1. 

Vew lis sister, Mrs. D, C. Spaulding, at the age of 65. Wheeler. Charles Gill was made manager of the busi- 


: b] 
J ex- He had lived at Dryden, Mich. Mr. Ross was a civil ness at Upson, where the mill and timber are located. SAMPLE PAGES of the Lumberman $ Actuary 
rom «’ veteran and was connected closely with the develop- bie 


The company has its logging well under way and the 
ment of the retail lumber business in Detroit. mill is running day and night, and will ent 8,000,000 sent free upon request to any address 
tall- 


; Permits for thirty-one new buildings and five addi- feet of lumber this year. The company was fortunate | \MERICAN LUMBERMAN, 315 Dearborn St., CHICAGO 
the , 
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PERFECTLY 
MANUFACTURED 


Maple Flooring |} 


Having on hand constantly a 


ae 
large stock, we are able to ship 

all orders promptly. Satisfac- 

tion guaranteed. 


E. V. Babcock & Co., 


PITTSBURG, PA. 





Telecode used. 








“‘New Year's 
Resolution’ — 


Always get our prices 
onHARDWOODS 
before placing order. 


Linchan Lumber Company 


PITTSBURGH, PA. 

















Nicola Bros. Company, 


WHOLESALE LUMBER DEALERS, 
Pittsburg, Pa. 


DEALERS IN 


HEMLOCK, | 
HARDWOODS 
| and WHITE PINE. 


Our specialty: Mixed carload shipments from 
| our Cleveland yard. We can ship White Pine, 
Norway, Hemlock and White Pine and Norway 
Lath, also Hardwoods. Send your. inquiries. 


























a : 
Pardee & Curtin Lumber Co, 
HARDWOODS 


SUTTON, W. VA. 








General Office: 
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HARDWOOD LUMBERMEN 7.29%, j2%ciatseuace 


of the “Climax Tally Book.’ American Lumberman, Chicago, Ill. 





in getting its camps started in September and most 
of its logs on skids before the heavy snow came. 

A. H. Earle, representing Frank M. Creelman, of 
Chicago, dealer in southern hardwoods, was in this 
city last week looking over the hardwood stocks here- 
abouts and made some purchases for immediate ship- 
ment, finding just the kind of stock necessary to meet 
orders. 





IN THE HEMLOCK COUNTRY. 

MELLEN, Wis., Jan. 16.—Snow continues to fall and 
to make logging agreeable and expensive. With 
nearly four feet on the level in the woods it is ex- 
tremely difficult to keep the roads clear and get at 
the logs. 

3Zusiness has been first class here. The Foster-Lati- 
mer company has shipped nearly 1,500,000 feet of No. 
3 hemlock at the highest market figure and the de- 
mand for this grade of lumber seems just now to be in- 
creasing. The outlook for a rise in prices is good and 
it will be an unwise dealer who longer delays orders 
for summer and spring stocks. The demand for fin- 
ished lumber continues brisk and the planers are kept 
humming. 

The Scott & Howe mill at Hurley has begun its an- 
nual run and will have enough logs to keep it going 
wl winter. 

Shanagolden, the home of the Nash Lumber Com- 
pany, is very busy this year and the saw and planing 
mills sre putting out large amounts of lumber daily. 
The company is experiencing its share of the general 
lumber prosperity. 

The Medford Lumber Company is having great 
success with its steam log hauler and is putting in 
100,000 feet of lumber a day with it. When it starts 
for the landing it has a string of eight loaded sleds 
behind it, piled five and six tiers high with logs. 





WISCONSIN VALLEY NOTES. 

MERRILL, WIs., Jan. 16.—Little is to be said of the 
lumber trade situation this week. Shippers have been 
busy filling orders. Some difficulty has been experi- 
enced in getting cars enough. Demand for lumber of 
all kinds is increasing and orders are piling up. 

In the woods, although the snow is a little too deep 
for good skidding, the loggers are doing good busi- 
ness. The small loggers are hustling logs to the coun- 
try mills, and great activity prevails everywhere. 
Labor is plentiful and disposed to stay and work. 

George M. Anson, one ot the brightest of Merrill’s 
young lumbermen, is being urged by his friends to be- 
come a candidate for mayor at the spring elections. 
Indications are that Mr. Anson will receive the citi- 
zens’ nomination and be elected. He is a young man 
of splendid executive ability and will fill the mayor’s 
chair with credit to himself and the city. 

M. lL. Foss has started his mill at Foss’ Spur and 
is doing a good business. Mr. Foss expects to eut 
about 2,500,000 feet of lumber. 


LAKE SUPERIOR PORTS. 


rrr 


AT THE HEAD OF THE LAKES. 

DULUTH, MINN., Jan. 16.—With few sales of lum- 
ber this week prices remain very firm. The advance 
of the year is a most remarkable thing and is not 
appreciated by most persons not directly connected 
with the buying and selling of lumber stock on a con- 
siderable scale. It is in this market from $2.50 to $3 
above a year ago all along the line and lower grades 
have had even a greater raise than the upper qual- 
ities. The very lowest grade—No. 6 boards, practi- 
eally nothing but stuff that was of no value two years 
ago—is ‘selling for $7. No. 5 boards are bringing 
a high price and No. 4 are selling for $15. These 
figures are making many eastern buyers hold off and 
look around for substitutes and they are buying 
southern poplar and other goods for boxes. Western 
grades are coming in and there will be a decided eur- 
tailment of demand for northwestern white pine in a 
very short time. 

The great Brooks-Scanlon mill at Seanlon, which is 
running very heavily and will make a tremendous 
amount of lumber this year, has sold practically all its 
low and medium grades for the entire year, most of 
them to go east via this city. The amount of lum- 
ber sold so far from here is very large, the bulk of 
the cut, and of some classes of stock pretty nearly 
all, that makers expect to saw. 

Upon the retirement of E. T. Buxton from the presi- 
deney of the Bank of Commerce of Superior, who will 
move to Duluth and assist in the management of the 
affairs of the Red Cliff Lumber Company here, the di- 
rectors of the bank passed resolutions regretting that 
business requirements necessitated the step and ex- 
pressing pleasure that Mr. Buxton retains his interest 
in the bank and remains as vice president. The busi- 
ness of the Red Cliff Lumber Company has grown to 
such an extent that it required the time of Mr. Bux- 
ton, as well as of Mr. Gilbert, who has so successfully 
managed it during its career, and the company has 
hecome a very large and powerful institution. 

The St. Louis mill was the last to start. 

It is reported that the Duluth, Virginia & Winnipeg 
Railway Company has begun surveying for the line 
north from the present terminus to the boundary line 
and to a connection with the Canadian Northern for 
Winnipeg. Men and supplies are going in and the 
grading is to begin as soon as possible. 

The Diamond Match Company is putting in a branch 








factory at Hayward, which is almost ready for opera- 
tion. Indications are that the company means to 
carry on a large business there and the results of their 
operations already are apparent. 


ON THE UPPER MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Jan. 17.—The oldtime social 
features of the retail lumbermen’s conventions here have 
almost drepped out of sight. A few years ago the tray- 
cling salesmen’s organizations used to give an evening 
entertainment during the week and the manufacturers 
and jobbers in different lines kept open house in their 
oftices, welcoming everybody with a glass of punch 
or a souvenir of some kind. As the retailers’ associa- 
tion has grown bigger in a business way the social side 
has decreased in importance. Wholesale offices give a 
cordial weleome to their customers but no one is strain- 
ing himself in an effort to give a string of visitors a 
good time. The retailers as a rule do not care for it 
und the wholesalers have dropped it. They have also 
dropped the old tactics of rushing customers for orders 
during convention week, and this week the amount of 
orders placed is not much heavier than it was last week 
or will be next week. 

Producers and distributers of lumber have grown inde- 
pendent as the supply has grown scarce and _ prices 
firmer. They find that the lumber will sell if they keep 
it advertised, without any special effort in the way of a 
‘‘jolly.’’ The line yard trade has been on a strictly 
business basis for years. Retailers look around a little 
to get in touch with the market, but they do not display 
any overanxiety and the wholesaler acts the same way. 
The two factors are friendly, but independent. 

iiood snowfalls have improved conditions with white 
pine logging operators and, while trouble was threatened 
by a short thawing season, it did not reach the timber 
roads to any extent and colder weather has assured a 
continuance cf good logging roads. All contractors are 
putting in their best licks. 

The Backus-Brooks Lumber Company, which has large 
timber holdings on the line of the Minnesota & Inter- 
national, is contemplating putting in a large saw mill, 
either near the timber at Northome or at Bemidji, where 
the junction with the Great Northern gives excellent 
railroad facilities. The company sold its mill here a 
year ago to the Northland Pine Company, having run 
out of timber tributary to the Mississippi. Besides the 
holdings on the Minnesota & International the stock- 
holders of the company are heavily interested with the 
Shevlin companies on Rainy river. 

i. J. Lange, representing the Wisconsin Land & 
Lumber Company, of Hermansville, Mich., has opened 
temporary headquarters in Minneapolis at 716 Taumber 
Exehange, where he will handle their IXL flooring 
interests. Tle will remain not only during convention 
week but for a month or so longer. 

The Fulton & Libbey company maintained head- 
quarters during the convention at 328 Lumber Exchange. 
The Shevlin-Carpenter Lumber Company, by Stanley 
Raymond, weleomed visitors at 216 Lumber Exchange, 
and in the same quarters Mark Moulton and B. IF’. Har- 
ris held forth in the interests of the Crookston Lumber 
Company, of Bemidji, Minn. 

The MeCulloch-Kuhn-Atkinson Company is a new cor 
poration which has entered the sash and door field as 
wholesaler and jobber. It will market the product of 
the R. C. Kuhn Sash & Door Company, of La Crosse, 
Wis. The company has secured quarters in the Lumber 
Exchange in charge of Harry A. Atkinson, as sales 
manager. John McCulloch, the well known president of 
the John MeCulloch Lumber Company, and R. C. Kuhn, 
of La Crosse, are the other incorporators. The company 
will maintain a warehouse in Minneapolis. 

Ernest F. Smith, president of the Hennepin Lumber 
Company, one of the large line yard concerns here, has 
sold his interests in the firm of Smith & Zimmer, farm 
implement dealers, and in the Western Implement Com- 
pany. He will devote his time to the lumber business. 











ON THE ST. CROIX. 

STILLWATER, MINN., Jan. 16.—The syndicate of Min- 
nesota loggers that has acquired a concession of about 
2,000,000 acres of timber lands on three of the Bahama 
group of islands, mention of which has been made in the 
LUMBERMAN, has sent representatives to the scene to 
incorporate a company, which will be done at Nassau. 
At Jacksonville, Fla., they will charter a tug to make 
a eruise of the islands. The party left Sunday night and 
included Roscoe H. Bronson and A. J. Lammers, Still- 
water; William O’Brien and E. V. Putnam, St. Paul; 
Joseph Seanlon, Minneapolis; George Howe, Duluth; 
C. W. Gilbert, Ashland, and C. N. Nelson, Jr., of New 
York, formerly of this city and son of the president of 
the First National bank of Stillwater, the latter being 
now in Florida. 

The weather on the upper St. Croix has not been the 
best for logging operations. It was fine for cutting early 
in the season but the heavy fall of snow on soft ground 
left the roads and swamps in poor condition for haul- 
ing and as a consequence a large quantity of logs were 
skidded that have not yet been hauled. The cutting 
crews in the woods have been decreased and in any event 
the cut will be small this season. 

The box factories at South Stillwater are running 
steadily and have orders that make heavy shipments 
necessary. 

Robert E. Skeith, who was for a time associated with 
the Consolidated Lumber Company, is building extensive 
sheds in this city for use as a retail umber yard and 
will begin business in the near future. 
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SHORTLEAF PINE MANUFACTURERS IN CONFERENCE. 





Arkansas Lumbermen Hold a Businesslike Meeting— Official Reports Indicate Unprecedented 
Prosperity—Officers for the Association’s Second Year—Practical 
Sympathy with the Retail Trade. 





LirvLe Rock, ArK., Jan. 11.—The Arkansas Shortleaf 
Yellow Pine Association, whose membership represents 
more than half of the total output of the state, held its 
innual meeting in this city Wednesday, January 10. Of 
the nineteen manufacturers who are active members of 
the organization fourteen were represented. 

The meeting lasted only a few hours and outside of the 
‘lection of officers and the presentation of reports by 
President N. H. Clapp, jr., and Secretary O. O. Bright 
vas devoted to a general discussion of matters of interest 
to the members. 

The most important action taken, especially from the 
standpoint of the retailers, was the adoption of a resolu- 
tion intended to discourage the selling of lumber direct 
to the consumer. The resolution pledged the members to 
liscourage this practice by refusing to quote prices or 
sell to consumers where the business can be handled 
atisfactorily by a regular retail dealer. This action 
vas highly gratifying to the retailers of the state, who 
have been endeavoring to put an end to the practice for 

long time. The question has been discussed at every 
neeting of the Arkansas Retail Lumber Dealers’ Asso- 
iation and at the last annual meeting of that body, 

eld in Little Rock in September, a committee was ap- 
ointed to confer with the manufacturers and endeavor 
o seeure some action by the latter. 

At a short session held in the forenoon at the Capital 
otel the association elected officers and heard the reports 
f the retiring officers. 

Officers for the Year. 

A nominating committee consisting of A. W. Corkins, 
f Huttig; E. W. Bowers, of Eagle Mills, and B. E. 
\falpin, of Thornton, presented the names of the mem- 
hers whom it had decided to recommend for the vari- 
us offices and all were elected without opposition. The 
ew officers are as follows: 

President—C. V. Edgar, Fordyce. 

Vice president—C. E, Emmert, Draughon. 

Secretary and treasurer—Oliver O. Bright, Warren. 

Directors—C. V. Edgar, Fordyce; D. A. Kendall, Pine 
luff; H. H. Foster, Malvern; C. E. Emmert, Draughon, 

id A, W. Corkins, Huttig. 
The President’s Address. 

President Clapp delivered an address in which he re- 
ewed the work of the association since it. was organized, 
ne months.ago, and made a number of important recom- 
endations. His address was as follows: 

In March of, last year it seemed advisable to form an 
sociation of manufacturers in Arkansas for the purpose of 

ndling matters of common interest to all, for securing 

better manufacturing and marketing of shortleaf yel'ow 

ne and for the purpose of bringing closer together in a 

inl and business way the manufacturers of this state, 

ii the view that we might better understand each other, 

rn to work together with confidence and create an asso- 

ition which would have an organization sufficiently strong 
meet quickly and wisely the points outlined. 

\t our first meeting, in Pine Bluff, your directors (who 

re elected by the members) did me the honor of selecting 

as your first president, which was, I assure you, very 

ich appreciated. . 

\s has nearly always been the case with new associa 

us, it has been hard to arouse interest and enthusiasm. 

past year has heen, as we all know, a very prosperous 
for the shortleaf manufacturers. At no time has it been 
uestion of securing orders, of manufacturing certain sizes 
lengths; but rather one of getting the logs to ‘the mills 

(| filling orders, which have at all times accumulated 
ster than we could fill them. 

rhis has been a fortunate circumstance for each of us 

lividually, but rather an unfortunate one for the associa- 

n It has always been impossible to secure more than 

all proportion of members at our meetings. Personally 

m thankful that our business has been in so prosperous 
condition, but it has not given our association a chance to 

nonstrate whether or not it has developed sufficient 

ngth to handle the matters for which it was formed. 
Finish of the Future. 

rhere is no longer any doubt as to what wood is best 

ied to take the place of white pine for inside finish. We 

the next best finish and in large quantities. The people 
beginning to realize this fact. Our association should 

ill in its power to demonstrate it and should realize that 

the upper grades we are not getting anywhere near 
r true value. Much might be said on this point, but 
lice that we have the product, we have the quality, we 
make the demand; and the other man, you may rest 
ired, will not pay us the price unless we have faith in 
finish and ask what it is intrinsically worth. 

the advertising feature of yellow pine finish carried on 

the Southern Lumber Manufacturers’ Association has 
hn of great benefit to our members and I urge the heartiest 
neration of Arkansas manufacturers in this branch of 
work. 






For Practical Forestry. 

rhe lumbermen of Arkansas know very little about for 

Y nor are we giving the question the thought that it 

erves. In neglecting it we are neglecting the present 

eration, our children, our grandchildren and above all 

duty to this country, which is and should be maintained 

the leading lumber producing country of the world. 

rhe time is not far distant when we shall need practical 
esters in order that we may successfully carry on our 
‘tsiness, With this end in view some of our leading lum- 
men are working hard to endow a chair of forestry at 
‘le University, for which they desire to raise $150,000. 
\rge that our members give this subject careful thought 
( I know each of you will contribute to this work. 


Encourage the Officers. 

‘eptember 1 your board of directors decided on an assess- 
nt of 144 cent a thousand feet on shipments. ‘This prob- 
‘'y is as low as could be levied to maintain our present 
‘tcanization, which is paying a salaried secretary and trying 

Keep up the reports which we have made an effort to in 
tugurate. _The work in this department has naturally been 
“ 4 certain extent a repetition of that carried on by the 
Southern Immber Manufacturers’ Association, but it has 
‘tWways been the idea of the majority of our members that 
masmuch as we are an association within an association, 


‘ 


“= 


and considering that shortleaf lumber stands in a class by 
itself, statistics pertaining to our stocks and different con- 
ditions within our state would be beneficial. I urge that 
this meeting go on record regarding the future organization. 
Express an opinion as to whether these reports and salaried 
secretary are paying propositions, so that your president 
and board of directors may have the opinion of the associa- 
tion as a body in laying future plans. 

Association work cannot be carried on by one or even a 
dozen members. To make our state association a success 
all must take an interest in the work. Attend the meetings. 
Become acquainted with your neighbors, ‘Bring up subjects 
for discussion which are of live interest. If you are having 
trouble with any department of your plant tell some other 
member at some meeting and possibly he can help you out. 

Our interests are identical. We all manufacture prac- 
tically the same products, market in the same territory, have 
the same laws, the same class of labor and the same car 
shortage to contend with. Therefore I firmly believe that 
an association in which we are all interested and for which 
we all work cannot help being a benefit to all. 

In conclusion I extend my hearty thanks to the officers, 
directors and members for the support which you have 
rendered me during the first year of the existence of the 
Arkansas Shortleaf Yellow Pine Association. 


The Secretary’s Report. 


Secretary Bright also presented a report which covered 
the period of the association’s existence, as follows: 


The association has been organized a little over nine 
months. Twenty-one representatives of manufacturers of 
shortleaf yellow pine were present at the opening meeting. 
The membership list sent out in May contained the names 
of twenty-six manufacturers; nineteen of those are paying 
the regular monthly assessment. The object of the associa- 
tion was to secure the better manufacture, handling and 
marketing of shortleaf yellow pine lumber. 

Owing to the uncertainty as to the expenses of the asso- 
ciation the board of directors, April 1, levied an assessment 
of $1 a million feet on the 1904 cut of the members. The 
income from this assessment was spent largely for office 
fixtures etc. 'The second assessment of $1 was made June 1, 
the income defraying the expenses of the association until 
September 1, at which time the board of directors voted 
upen a monthly assessment of % cent a thousand, based on 
all shipments. November 1 notice was sent out that the 
October assessment would be passed, as sufficient funds were 
in the treasury to pay all expenses for November. 

The next general meeting was held May 17 in Little Rock. 
The secretary was instructed to secure information relative 
to the amount of panel stock sold and the price received 
for it, also to investigate among the manufacturers the man- 
ner in which 4-inch strips were handled, and to report his 
findings. The clearing house department formed at this 
meeting has been handling the monthly stock sheets of the 
members, issuing a summary on the last day of each month. 

In conclusion I will say that with a few exceptions all of 
the mills in the state have been visited with the view to 
interesting all the manufacturers in the work to be taken up 
by the association. The manufacturers now paying assess- 
ment represent about 60 percent of the output of the state. 


The committee on resolutions—Adam Triechmann, of 
Crossett; C. E. Emmert and E. W. Bowers—presented 
resolutions expressing the regret of the association over 
the death of H. C. Rule, secretary of the Gates Lumber 
Cempany and late vice president of the association, and 
also of Frank Kendall, of the Frank Kendall Lumber 
Company, of Hedron. 


To Sustain the Retailer. 


The committee also presented a resolution regarding 
the sale of lumber direct to consumers, which was 
adopted by the association, as follows: 


We, the members of the Arkansas Lumber Manufacturers’ 
Association, appreciating the value of coéperation in every 
branch of the lumber industry and recognizing the injustice 
imposed upon regular retail lumbermen by mills shipping 
direct to consumers in their respective territories, hereby 

Resolve, That we, as manufacturers, discourage this prac- 
tice by refusing to quote and sell to consumers whenever 
such business shall be handled by a recognized retail dealer; 
and believing that a stricter cbservance of trade ethics on 
the part of both manufacturers and retailers would prove 
mutually advantageous we earnestly hope that the retailers 
of Arkansas will effect a stronger organization within them- 
selves, or affiliate themselves with some other recognized 
retailers’ ussociation, which we believe will add dignity to 
this branch of the lumber industry as well as insure greater 
success for the development of all lumber interests within 
the state. It is further 

Resolved, That a copy of these resolutions be mailed to 
the secretary of the Arkansas Retailers’ Association, with a 
request that a copy be mailed to every retail lumberman in 
the state. 

Afternoon Session. 


In the afternoon the new president, Mr. Edgar, took 
the chair and made a brief address, thanking the members 
and expressing the hope that all manufacturers would 
give their hearty support to the new officers. 

The remainder of the meeting was devoted to a gen- 
eral discussion of matters which, it is expected, will be 
brought up at the annual meeting of the Southern Lum- 
ber Manufacturers’ Association at New Orleans during 
the present month. 

The members present were unanimous in indorsing the 
work that had been done by the association since it was 
formed and pledging their support during the coming 
year, fess 

The Attendance. 

Present at the meeting were: 

J. F. Forsythe, Bradley Lumber Co., Warren. 

Adam Treichmann, Crossett Lumber Co., Crossett. 
rd W. Bowers, Eagle Lumber Co., Eagle Mills. 

Cc. W. Niehuss. Edgar Lumber Co., Wesson. 

.. H. Newell, Edgar Lumber Co., Wesson. 

‘. V. Edgar, Fordyce Lumber Co., Fordyce. 

. I. Glassbrook, Freeman-Smith Lumber Co., Millville. 

J. L. Jamison, Hope Lumber Co., Hope. 

W. B. Ayars, Oak Leaf Lumber Co., Stroud. 

Cc. E. Emmert, Saline River Lumber Co., Draughon. 

N. H. Clapp, jr., Southern Lumber Co., Warren. 

B. E. Halpin, Stout-Greer Lumber Co., Thornton. 

A. W. Corkins, Union Saw Mill Co., Huttig. 

H. H. Foster, Wisconsin & Arkansas Lumber Co., Malvern. 
Oliver O, Bright, secretary, Warren. 


‘ 


( 
( 
( 








[m= PITTSBURG. “Sel 
SSS 














E ARE ALWAYS READY 

for large orders for long leaf 

timber bills for quick ship- 
ment. Can dress up to 18x 30 and 
cut up to 90 feet. 

Shipments from our own mill at 
Paxton, Fla., capacity 120,000 feet 
per day—heart stock a specialty—also 
car sills, decking, factory flooring and 
cross ties 


American Lumber & Mfg. Co. 


PITTSBURG, PA. 


Sole Agents for Florala Saw Mill Co., 
Paxton, Fla. 
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You Know the 
Simplest Way 


to prove these statements about 
superior service is to place an 
order. When you get the stuff 
you can easily decide the quality 
as well as the service. We be- 
lieve we can give you what you 
want at prices that are right and would like to 
quote you this week on 


N.C. PINE BOX 


Boards (Surfaced or Resawed.) 





No. 4 and 5 White Pine Boards, Spruce Box 
Boards, Yellow Pine, Poplar, Plain and Quar- 
tered Red and White Oak, Beech, Birch, 
Maple and Oak Flooring. We can ship ona 
moment's notice. What do you need? 


AA. M. Turner Lor. Co. 


. Pittsburg, Pa. 





























KILN DRIED — 
Mahogany, Quartered Oak, 
Hardwoods. 


BEST GRADES 


R.uJ.MUNHALL LUMBER CO. 


YARDS, PITTSBURG. PA. 








Save Your Money 


BY USING THE 


RED BOOK. 


PUBLISHED SEMI-ANNUALLY in JANUARY and JULY. 


= It contains a carefully prepared list of the 
4 buyers of lumber in car lots, both among the 
dealers and manufacturers. 
The book indicates their financial standing 
i] and manner of meeting obligations. Covers the Ss 
UNITED STATES and MANITOBA. = 
The trade recognizes this book as the au- 
thority on the lines it covers. 
A well organized Collection Department is 
also operated and the same is open to you. 


WRITE FOR TERMS. 
Lumbermen’s Credit Association, 
ESTABLISHED 1878, 


77 E. Jackson Bivd., CHICAGO, 
16 Beaver St., NEW YORK CITY. 


MENTION THIS PAPER. 
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CAREY’S 


MAGNESIA—FLEXIBLE—CEMENT 


ROOFING 


OLDEST COMPOSITION ROOFING 


SPECIFIED and USED BY ENGINEERS, ARC- 
HITECTS and CONTRACTORS EVERYWHERE, 
USED BY ALL RAILROAD COMPANIES ON 
THE LARGEST CONSTRUCTION WORK. 


THE MOST SUCCESSFUL ROOFING EVER 
APPLIED TO DRY KILNS, LUMBER SHEDS 
and SIMILAR BUILDINGS, SAMPLE MAILED 
UPON REQUEST. 


The Philip Carey Mfg. Co., 


Sole Manufacturers, 


40 Branches. LOCKLAND, OHIO. 























AIR DRIED. 

W. Va. Spruce, W. Va. 
Hemlock, all kinds Hard- 
woods, Export Lumber, 
Spars. 

Yellow Pine, White 
Pine, Va. Sap Pine, N.C. 
Pine, Cypress. 

KILN DRIED. 


CARLOADS 

















(INCORPORATED) 


PHILADELPHIA. 


Girard Trust Bldg., 





Wm. Whitmer & Sons, 


Bill Timbers fur- 
nished up to 50 ft. 
lengths. 

Eastern Spruce Lath. 

Facilities for working 
Flooring, Ceiling, Siding, 
Fencing, ecc. 


Prompt Shipments, 
Grades Guaranteed, 


ESTIMATES 
FURNISHED ON 
REQUEST. 




















Mills Now Running. 


ugg VENEERS 


1-§ to 1-100 Inch Thickness | 














We ean ship you the 
best sliced cut 


BAND SAWED HARDWOOD LUMBER 


Ask forSamples. Mills at Knoxville, Tenn. 


PHILADELPHIA VENEER & LUMBER CO., Inc. 


Sales Office, 817 N. Fifth Street, PHILADELPHIA. 





-— Jos. P. Dunwoody & Co.—- 
sy. waza WHOLESALE LUMBER 


8. Y. WARNER 
White and Yellow Pine, Spruce, Hemlock 


and Hardwoods. 
1016 Witherspoon Bidg., PHILADELPHIA, 








Wholesale Hardwoods 


OUR FACILITIES INSURE PROMPT AND SATISFACTORY SERVICE. 


SOBLE BROTHERS v0r'/ sozte. 


HARRY |. SOBLE. 
722 Land Title Bidg., Philadelphia. 


HARDWOODS 


We are eager to answer your inquiries. 


WISTAR, UNDERHILL & CO, Bea Bate Trust Bias. 














JANNEY-WHITING LUMBER CO. 


Wholesale Cash Buyers of 
SOUTHEPN AND 


Nontnern WHITE PINE & HARDWOODS, 


SQUARES, BALUSTER STOCK, ETC, 


and all 
There is no apparent worrying about future orders in 
any line of the lumber trade. 
cypress man was obtained the surprising estimate that 
the Louisiana evpress mills now have booked orders 
which will require from 1,800 to 2,000 cars to fill, so 
their unwillingness to 
is explained. The 


usual during the last 


cles. 


improvement is noted in some sections, 


corporators are C. E, 


Craigle and W. D. 
ret, of Eldorado, Ark.; ©, 
and ‘C. €. 


capacity of 100,000 feet daily. 
already located within a 


Verda. 


land Veneer & 
January 10, the following officers were elected for the 
ensuing year: 3: 

Kent, vice president; KE. D. Wagnalls, secretary-treas- 
urer, 
tetter. The 
strawherry boxes and is exporting much of its produet 


to Cuha. 


of the secretary of state, the Gulf States 











Yard and Office, 1151 Beach Street, Philadelphia, Pa 
. 


Pier 52 North V harves. 


SAMPLE PAGES of the Lumberman’s Actuary 


sent free upon request to any address 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 














THE CENTRAL SOUTH. 


CRESCENT CITY NEWS. 


New Or.eANs, La., Jan. 16. 





Trade continues brisk 
mills report an excellent volume of business. 
brom a well posted 


orders in 
yellow pine 


book advance easily 
people are in simi- 
Exports have been rather heavier than 
week. More ships are coming 
into the Joeal harhor than for many months; stocks 


lar shape. 


abroad have been exhausted, while the foreign buyers 
were waiting for iumber to fall in price, so that now 


replenishment of stock is imperatively demanded, and 


ocean rates are somewhat lower than they have ruled 


for a good while, causing activity in exporting ¢ir- 
Phe ear service is still unsatisfactory, although 
Many mills 


still report great difficulty in seeuring even a reason- 
able quota of the cars needed for loading. 


The charter of the Inda Pine Company which re 


cently bought the Lott & Perkins plant at Inda, Miss., 
has been filed in the oftiee of the secretary of state of 


New 


Louisiana, The company’s domicile is fixed at 


Orleans and it is capitalized at $800,000, 


The eharter of the Shreveport, Jonesboro & Natchez 


railroad, headquarters Jonesboro, Jackson parish, was 
also filed with the secretary of state yesterday. The 
company ) 
Jonesboro, southeasterly through the parishes of Winn, 
Caldwell, Catahoula and Coneordia, to Natchez, Miss. : 
thence northerly through the 


purposes the construction of a road from 


parishes of Jackson, 
Bienville, Bossier and Caddo to Shreveport. The in- 
Neeley, of St. Louis; W. W. 
R. Ramsev, of Camden, Ark.; J. 8. 
Hudson, of Joneshoro; R. N. Bar- 
W. Dodson, of Hlot Springs, 
Henderson, of Arkadelphia, Ark. 

Capt. W. L. Burton, of the Burton-Schwartz Lum 


Brown and W. 


ber Company, Burton, La., represented the Southern 
Cypress Manufacturers’ 
and equipment complaint hearing before the Interstate 
Commerce Commission at Washington last week. The 
other members of the committee found it 
to attend. 


Association at the car stake 


impossible 


It is reported that D.C. Richardson, of Shreveport, 
intends to ereet a saw mill near Verda, La., with a 
Six lumber plants are 
radius of three miles of 
At the annual stockholders’ 
Package Company, held at 


meeting of the Rose- 
Roseland 


Howard Bacon, president; Richard A. 


Directors—Howard Bacon, J. L. Palmer, KE. D. 
Wagnalls, Eh. D. Reichert, kK. A. Kent ana E. 8. Hos- 
company manufactures vegetable and 


By an amendment to its charter, filed at the office 
t Lumber 
Company, of New Orleans, changes its name to the 
Valley Lumber Company. 

The Whittet-Culton Cypress Company, incorporated 
under the laws of Wisconsin, has been authorized to 
do business in Louisiana. 

At a meeting of the exeeutive committee of the 
South Mississippi Lumbermen’s Association, held at 
Hattiesburg, January 9, an advance in prices of ear 
and construction material was recommended and 
changes in inspection rules were ordered. Present at 
the meeting were J. F. Wilder, chairman; J. R. Pratt, 
W.S. Glenn, A. G. Little, W. B. Follansbee and T. A. 
MeEheath. 

From St. Francisville, La., comes the news that Hall 
Bros., of Vicksburg, who some time ago obtained an 
option on a large tract of timber lands near Tunica, 
have closed the deal and will in a short time erect a 
saw mill plant at the Tuniea lower landing. Contracts 
have been let for a number of tenant houses, accord- 
ing to reports. 

Among Jumbermen who have visited New Orleans 
during the past week have been F. W. Pettibone, of 
the Kingston Lumber Company, Laurel, Miss.; T. C. 
Enochs, of the Great Southern Lumber Company, Fern- 
wood, Miss.; Rudolph Sondheimer, of the E. Sond- 
heimer Company, Memphis, Tenn.; C. S. Chesbro, of 
the Louis Werner Lumber Company, St. Louis; John 
Dellieux, of the Levert Lumber & Shingle Company, 
Plaquemine, La.; John A. Bruce, of the Owl Bayou 
Cypress Company, Strader. Mr. Bruee was en route 
home fiom a business visit to Cincinnati. 

Joseph Lallands, contracting freight agent of the 
Louisiana Railway & Navigation Company, with head- 
quarters in New Orleans, will on February 1 become 
commercial agent of the Southern Pacifie in this city. 
Mr. Lallande has established a fine record as a traftie 
man and has a number of warm friends in lumber 
circles. In his new position he will have charge of a 
large department to he organized for the purpose of 
building ap the local freight business of the line. 

In addition to the meetings of the Southern Lum 
her Manufacturers’ Association, to be held in New 
Orleans next week, and the Southern Cypress Manu- 
facturers’ Association, which will meet here January 
25 announeed that the Alabama Lumber 


ae, it is 
Manufacturers’ Association will hold a session here 


January 23. This gives New Orleans three lumber meet- 
ings in the space of four days. 

Exports during the week: 

Steamship Marianne, Trieste, Marseilles and Venice 
5,180) pieces pine lumber, 19,106 pieces oak lumber, 2,512 
pieces gum lumber, 678,127 pieces staves. 

Steamship St. Laurent, Wavre-—41,932 pipe staves, 6,036 
pieces ocak lumber, 4,200 extra claret staves, 3,365 pieces 
zum lumber, 1,192 pieces pine lumber, 7,534 p-eces yellow 
pine lumber. 

Steamship) Markomania, Viamburg—25,400) small 
OO pop.ar logs, 5,675 pieces walnut lumber. 

Steamship Grangewood, Hamburg—-6,762 pipe staves, 185 
poplar logs, 30 ash logs, 2 hiekory logs, 30) pieces pine 
jumber, 7.044 pieces oak lumber, 1,506 pieces gum lumber 

Steamship Nordhavet, Uull—-744 pieces ash lumber, 2,830 
pieces wainut lumber, 1,173 pieces oak lumber. 

Steamship Belgian, Liverpool (supplemental)—500) bun 
cles handles, 14,125 pieces hardwood lumber, 48 oak and 
ash logs. 

Steamship Lurcelsior, New 
staves, 10 cars lumber. 

Steamship Wanderer, Liverpool 
1.218 pieces gum lumber, S61 
o,197 ocak staves. 

Steamship Milwaukee, Liverpool 
3,440 pieces oak lumber, 
staves, 

Steamship) Auight Templar, Rotterdam and Bremen 
»,¢S2 pieces gum lumber, 16,928 pieces oak lumber, 12,846 
pieces pine lumber, 4.828 pieces cottonwood lumber, 2,28 
pieces ash lumber, 6,000 pipe staves, 82,563 claret staves, 
22.469 peces floor lumber, 2.568 pieces cottonwood lumber. 

Steamship Rathlin lead, Velfast--1,200 staves, 28 boxes 
handles, 1,555 pieces oak boards, 100 bundles poplar boards, 


staves 








York—2 cars logs, 2 cars 
3,540 pieces oak lumber, 
pieces cottonwood lumber, 





489 pieces ash lumber, 
o0 pieces gum lumber, 838,085 





cypress boards, 147 bundles walnut boards, 
walnut boards. 
Steamship Arkadia, Porto Rieo— 253 bundles ties. 
Steamship Lord Roberts, Dublin (supplemental)—10 cases 
handles, 315 bundles oak boards, 2,189 pieces pine boards, 
Steamship Sidra, Le.th— 4,282 pieces hardwood lumber. 
Steamship Lsparta, Vort) Limen (supplemental) —70,705 
fect: pine lumber, S,S81) pieces yellow pine lumber. 
Steamship Wensington, Liverpool (supplemental) 
logs. 34.980 staves. 
Steamship Belgian, Liverpool 
Steamship Nicaraguan, Liverpool ( ‘ . 
Steamship Hl Dorado, New York—1 car cedar blocks, 1 
ear holly logs, 2 cars staves. 
Steamship Amselm, Belize 
box material. 
Steamsh p Jamaica, 
pieces hardwood lumber. 
Steamsh.p Dorothy, Wamburg (supplemental)—2S ash 
log logs, 42 poplar logs, 133° persimmon logs, 032 


1,323 pieces 


10 oak 





(supplemental) —120 bundles 


Liverpool (supplemental) —-2,S00 





pieces pine lumber, 755 oak tank staves, 1,077 bundles 
handles. 
Steamship Southwaile, Wamburg—7,636 pieces walnut 


lumber, 55 logs. 

Steamship Warrior, Liverpool (supplemental) — 2,104 
pieces gum lumber, 3,551 pieces cak lumber, 1,053 pieces 
pine lumber, S77 bundles ash handles, 947 bundles stem 
handles, 1,017 pieces gum lumber, 656 pieces elm = lumber, 
604 packages handles, 542 bundles handles. 

Steamship Mechanician, Liverpool (supplemental) 2,831 
oak staves, 1,209 pieces pine lumber. 

Steamship /Htolia, Havre (supplemental) —2,500 oak pips 
staves, 200 oak staves, 484 pieces cak lumber, 1,078 bundles 
cak lumber, 1,905 pieces walnut lumber, 33 walnut logs. 

Steamship Trevidor, Iamburg (supplemental)—-725 pieces 
pine lumbcr. 

Steamship Michigan, London and Bremen (supplemental) 
7.42 pieces oak lumber, 1,500 bundles headings, 100 
cases pencil slats, 35.994 oak staves. 

Steamship Roath, London—13,000 feet elm lumber, 81,200 
feet oak lumber, 160.840 feet gum lumber. 

Steamship John HW. Barry, Aarhus 1,256 
lumber. 

Steamship Chalmette, 
terial. 

Steamship Nordharet, Hull (supplemental)— 23,262 pieces 
gum lumber, 27 boxes handles, 965 pieces oak lumber. 


MANUFACTURING PROJECTS IN LOUISIANA. 

New ORLEANS, LA., Jan. 16.—Here is a list of mills 
recently established, or to be established immediately, 
along the line of the Louisiana Railway & Navigation 
Company, which is now completing its mileage from 
Shrevepert to New Orleans: 


pieces — oak 


Havana 3,425 bundles box ma 





Germain & Boyd Lumber Company, to have its plant, a 
double band mill, in operation this month. The company 
will employ 500 people and will have an output of ten 
ears of lumber a day. 

Louisiana Sawmill Company, Limited, will have a single 
double cutting mill at Whitford and will ship six cars lum 
ber daily. ° 

Bradford-Kees Lumber Company expects to begin opera 
tions during the present month at Lofton. Will operate 
circular saw plant. 

Ed Rand Lumber Company has just begun the construc 
tion of its plant at Alexandria and will, it is understocd, 
begin shipments about July 1. This is a hardwood plant. 

Latt Lumber Company will locate a mill at some point 
between Colfax and Ravencamp. Work on plant to be 
begun in the near future. 

The Brooks-Scanlon Lumber Company, which recentl) 
bought the plant and holdings of the Banner Lumber 
Company at Kentwood, La., has begun the construc 
tion of a mill just east of its present plant which, whe 
completed, will give Kentwood one of the largest lumbe: 
plants in the south. The new mill will be equipped wit! 
two band saws and a gang rift saw and will have 
capacity of about 225,000 feet a day. This with the 
old mill, which has a capacity of 60,000 feet, will give 
the company a daily capacity of nearly 300,000 feet 
for every working day of the year. The new buildings 
are to be constructed as nearly as possible out of brick 
ard steel and will be as nearly fireproof as they can 
he made. The old plant is to be completely overhauled 
and put into thoroughly efficient shape. With these im- 
provements completed the working force of the concern 
will be quadrup!ed. The company is also erecting an 
office building near the Kentwood bank. 





FROM THE ALABAMA IRON CENTER. 

BIRMINGHAM, ALA., Jan. 16.—Lumber interests here 
report a strong market for almost every class of stock. 
Retailers are having an unusually good winter business 
and prices are stiff. Wholesale pine interests that are 
well represented in the Birmingham district say there 
has been no decline in business and that prices rule 
firm. Logging is somewhat difficult at the interior 
mills, as the heavy rains have interrupted hauling and 
work in the woods. 

Papers have been prepared for the incorporation of 
the Barnett Lumber & Manufacturing Company, suc 
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cessors to the A. J. Krebs Lumber Company. The paid 
up capital of the new concern will be $100,000 and the 
officers are: S. T. Barnett, president; J. 
former manager of the Warrior Manufacturing Com 
pany, vice president and general manager; J. M. Bar 
nett, secretary. The new company has acquired the 
entire interest of the A. S. Krebs Lumber Company 
at Fifth avenue and. Thirty-fifth street and in addition 
to this has purchased five acres adjoining, on which will 
be erected a modern ylant for the manufacture of sash, 
doors, frames, interior finishings, store and office fix 
The building will be of brick, 
100 by 150 feet, and dry kilns with a capacity of 40,000 
feet of dry lumber a day will be built. The A. J. 
Krebs Lumber Company has passed into the hands of 
Samuel T. Barnett, of the East Birmingham Realty 
Company. Mr. Barnett states that something in the 
neighborhood of $125,000 was involved, 

The Bates Lumber Company, Hull, Ala., has been sold 
at public outery. It was bought in by F. W. Meeds, 
of Tusealoosa, the price being $18,000. This is consid 
ered a most valuable piece of property, the timber land, 
mill, sawed timber and several houses considered. 


S. Scruggs, 


tures, boxes and barrels. 


J.B. Pace, of Bridgeport, Ala., is preparing to move 
his shuttle factory to Deeatur. The factory will be 
located on the river front near the Huntsville Lumbeo 
Company’s plant. 

G. B. Mitchell, of the Mitehell Lumber Company, 
North Birmingham, has bought from the Leeds Im 
provement Company a manufacturing site along the 
Southern Railway Company’s Jine and on the east fork 
of the Cahaba river in Leeds, Ala. and Mr. Mitchell 
will put into operation a new plant on the site of 
the present old saw mill. The saw mills, shingle mills 
ete. In the district about Leeds have all been doing well 
und have orders ahead, 

T. PL. Ayers, of Nashville, Tenn., has conveyed the 
timber and surface rights to 3,240 acres of land to P. 
). Browne, Henry Fitts, J. ©. Browne, Adam = Yerby 
ind Walter Smith, of Tuscaloosa, Ala., for $9,000. The 
and is located ten miles north of Tuscaloosa, on North 
river, and the proposed Mobile & Ohio branch will, if 
uit, pass through the heart of the tract. 

The H. L. Wood Lumber Company, Demopolis, Ala., 
vill build a saw and planing mill to replace a $20,000 
ant lost by fire a few days ago. 

The Holmes Lumber Company will remove its offices 
hout April 1 to the new saw and planing mills, situ 
ted somewhere in Bibb county, the exact location un- 
nown at present. The company has bought a_ tract 
t timber lands containing 60,000,000 feet and will put 
» a plant making a specialty of flooring, capacity 50,000 
et a day, 





FROM ALABAMA’S CAPITAL. 


\IontcomMeEry, ALA., Jan. 15.—With the beginning of 
e year comes a disposition to believe that twelve 
onths of good trade in every line are in sight. During 
e last fiscal year the gross earnings of the Alabama 
ilroads increased $250,000, the figures being as fol- 
ws: Gross earnings, $29,485,907.94, with operating ex 
nses of $22,435,057.60, leaving net earnings of 
',050,870.34, as compared with net earnings last year 
$6,485,416.76. This is important to Alabama lum- 
rmen because about 250 miles of new track constructed 
lows the lumbermen to get to timber that was not 
tuinable before the roads went in. 
It is now regarded as fairly certain that the pro- 
sed line of road from Hopewell to Montgomery will 
built. W. R. Sweeney, of Trenton, N. J., writes 
it the Vanderbilt Lumber & Southwestern Railway 
mpany has taken new interest in it. This company 
primarily interested in opening up the timber on 
route and while it will be glad to have the road 
hopes to get into the timber with an outlet to the sea 
the Alabama river. 
Every mail brings scores of letters asking for most 
the grades. Dressed stuff is in great demand, as 
ll as framing and the common grades. 


Car sidings 
timbers are hard to get and very high. Shingles 
scareer than ever and promise to keep high for an 
finite time. The mills have about moved up to the 
and seem disposed to get all that the market will 
d. However, there has been no movement yet for 
reased prices, because of no chance to get them in 
til orders of long standing were cleared away. The 
ills are busy and will be for three weeks on orders 
ken a month to six weeks ago. 
The ear situation is better. That meeting at Savan- 
ten days ago seems to have helped the situation 
ry much and since then there has been good moving 
the lumber on the lines. Lumbermen are working 
th the railroads, unloading as fast as the cars are 
in. Several of the local dealers said this week 
they have been better able to get cars than at 
time for months. 
‘he appointment of a committee by the Mississippi 
zislature to investigate the lumber interests owing 
a belief in a trust to buy up and hold the timber 
{ to keep prices up has caused a great deal of mer- 
ent in this territory. The laugh is on Mississippi 
ig this line anyway. ‘Ten years ago a law was 
‘sed by the legislature which became known far and 
'e as the Mississippi antitrust law. The first at- 
tempt to enforce it was aimed at the Southeastern Tar- 
it Association writing fire insurance in the South. It 
“as made a misdemeanor for the association to do any 
siness in the state. The consequence was contrary 
what was anticipated. The companies simply got 
‘ogether outside the state and agreed upon a schedule, 
ut kept it quiet. The disturbance was such as to gen- 
erally unsettle business and the rates went up until, 


when the fight was abandoned, the rates being paid in 
the state were a third to a half higher than before, be 
sides making a number of cities improve their fire 
departments. 

A list has been agreed upon by the price list commit 
tee of the South Mississippi Lumbermen’s Associa 
tion, taking in car stock and railroad material and 
other lines not covered by the manufacturers’ list of 
December 27. It is made up of quotations as gathered 
after a careful look over the field. 

The new mill of W. F. Fullington, at Gadsden, has 
begun to work. It has a capacity of 15,000 feet a day 
and will have a planing mill attached. 

An evidence of the high price of timber is found in 
the fact that last week W. H. Britton, of Florala, 
bought the trees on forty acres of land near Andalusia 
for $9,550, or about $20 an acre. Not long ago the 
timber, land and all, could have been bought for half 
that amount. 





MATTERS AT MOBILE. 


Mosi.k, ALA., Jan. 13.—Mills continue to turn down 
more orders than they accept and the tendency of the 
market is upward, The mills could easily contract their 
entire output for 1906, but they never were less inclined 
to contract. Railroad companies continue io be the 
heaviest buyers. 

Mills depending on the market for logs are run- 
ning about half time. Arrivals are of inferior quality 
and the supply will not inerease soon. Almost any kind 
and class of log is bought up readily at high prices. 

Another record was broken when sawn timber sold at 
264, cents. An enormous demand comes from all see 
tions and especially from coastwise points. 

Demand from the River Platte continue excellent, but 
the mills are not in position to accept any business. For 
prompt loading almost any price could be obtained. 

Demand for kiln dried saps is very urgent and com 
petition among the shippers to get stock is very keen. 
Values are advaneing and frequently a dollar above the 
market is paid. Demand from abroad is tremendous, but 
that at home is equally urgent. The output probably is 
\0 percent short of the demand, which will continue to 
increase. Prices are advancing, 

Demand for heartface floorings is about 50 percent 
ureater than the cut. The export shipper is utterly un- 
able to cope with values offered in the interior trade. 
The cut, like that of prime, will not increase. 

Cuban demand is active and values are stiffening. 
The Cuban buyers seem to realize that if they get pitch 
pine at all they will have to pay the prices obtaining 
in other markets. About 3,000,000 feet was placed on 
the Gulf this week at $17. The tendency is upward, but 
the mills are unable to book very much of this business, 

S. S. Boykin will buiid a saw mill at Portland, Ala. 





ON MISSISSIPPI SOUND. 


GULFPORT, MIss., Jan. 15.—At a meeting of the execu- 
tive committee of the South Mississippi Lumbermen’s 
Association January 9 it was decided to advance the 
price of car and railroad construction material. It is 
thought that this has been brought about by the excessive 
demand for these materials and the inability of the 
mills to supply them. The want of railroad building ma- 
terial handicaps the building of the projected railroads 
of the state more than any other cause, except perhaps 
the wet and cold weather. 

The entrance of the Gould system to the ports of the 
Gulf in this state is no longer to be concealed. A very 
pretty story was published several months ago which 
made Gulfport the future Mississippi terminal of the 
Gould system of railroads and now it looks as though 
this prophecy were to be fulfilled. Those not in position 
to know said that it was not tenable, but time proves all 
things. The story in outline was this: Capt. Joseph 
T. Jones is the sole owner of the Gulf & Ship Island 
railroad, with all its branches and terminals. John D. 
Rockefeller is the power behind the Gould system and he 
and Captain Jones are warm personal friends, if not 
relatives. They are at least business associates who work 
in the utmost harmony. The Gould system touches the 
Mississipppi river at Vidalia, across the river from 
Natchez. The Mississippi Central is to go to Natchez. 
That town is raising $50,000 to buy the right of way 
and terminals for the Mississippi Central and the offi- 
cers of the road have entered into bond with the city of 
Natchez for the completion of the road to that place. 
Captain Jones as well as being the owner of the Gulf 
& Ship Island railroad is the power behind the Missis- 
sippi Central. He is pushing the double tracking of the 
Gulf & Ship Island railroad with all possible haste. 
This double track is not a parallel track but branches 
or a series of branches that will make one continuous 
double of the original from Mendenhall to Gulfport. 
Gulfport is thirty miles nearer the Panama canal than is 
any other port in the southern states and will make as 
fine a grain port as it has a lumber port. Mr. Rocke- 
feller is a fast friend of Gulfport and many of his 
interests are being centralized here. He is the power be- 
hind the naval stores industries and the bulk of the 
shipments of turpentine and rosin go out from Gulf- 
port. Cottonseed oil will be another important product 
soon to be exported from here in vast quantities. The 
new transmississippi road coming into Gulfport will 
then open up a vast timber belt that has never echoed 
the sound of the logger’s tools nor the puff of a steam 
engine. 

From Hattiesburg the Mississippi Central will have 
another outlet to the sea, so it is surmised, through the 
port of Pascagoula. That port has a very progressive 
board of trade or business league and it has its eyes open 
for the good of the port. The Dennys at Moss Point, 
which is a part of the town of Pascagoula, are building 





By constantly keeping our stock 


of regular sized sash, doors, mould- 
ings, casings, columns, brackets, 
balusters, etc. complete, we can 
ship all orders promptly. 

We are exceptionally equipped 
to handle all kinds of special work 
and should like an oppor- 

tunity to estimate 


your plans. 








Next 30 Days 


Special Prices on 


White Cedar 
Shingles 


in straight or mixed cars with posts. 
Let us quote you. 


DULUTH LOG COMPANY, 


Wholesalers and Manufacturers. 


213-214 Palladio Building, DULUTH, MINN. 











White Cedar Shingles 


WE HAVE THEM IN ALL GRADES AND 
BELIEVE WE CAN MAKE IT WORTH 
YOUR WHILE TO PLACE YOUR 
ORDERS NOW. PRICES ON REQUEST. 


Mann, Watson & Co., 


MUSKEGON, MICHIGAN. 








WHITE CEDAR PILING 


POSTS, POLES AND SHINGLES 


MILLS AND YARDS: . : 
Spalding, Mich. Rexton, Mich. Sault Ste Marie, Mich. 


BRADLEY-WATKINS COMPANY 


729 Lumber Exchange 
MINNEAPOLIS MINNESOTA 
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Saw Mill, 
Shingle Mill, 


Ira Carley and Planing Mill. 
Ingalls, Mich. 


Hemlock, Pine and Hardwood Lumber, Lath, 
shingles, wood tan bark, cedar posts, poles and 
piling. 
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POSTS and 
SHINGLES 


WHITE CEDAR 


We have every facility for prompt shipments 
and the prices we are making, we believe will 
interest you. Can't we quote you ? 


The White Marble Lime Co. 


MANISTIQUE, MICHIGAN. 
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NORWAY PINE 
WHITE PINE and 


HEMLOCK LUMBER 
SHINGLES and LATH 





A line from you will bring our prices—or tell us your wants 
and trust to us to make the price right. 


Merrill Lumber Co. 


MERRILL, WIS. 
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A Question 
Vital Interest 


to most deale is that of delivery and 
tight here we want to si i 
our trong point for we 
large and well assorted stocks and can 
fll orders for either car or catgo shipment upon 
receipt Yell us your needs in 


norway PINE, 


that will interest 5 «_ We also make a specialty ot 
Long Norway Timbers. 


Flanner & Reeves, 


Manufacturers and Wholesalers, 


TOLEDO, OHIO. 





Dd. 1%, FLANNER 
H.W. REEVES 




















} to send us their inquiries, for we are in excellent 
| Position to Dame prices that are interesting and can 
ship in addition to 


HEMLOCK — MIXED CARS 


ot White Pine. Basswood and Hardwood Lumber, 
Lath and Shingles. 





We Want Close Buyers 





C.F. Stout Lumber Co., wiscgere: | 














THE 


Climax Tally Book 


For Tallying Hardwood. 


It is substantially bound in sheep, with stiff covers and 
round corners; the straps are of heavy leather, riveted on; the 
paper is of fine quality; the special ruling and printing are 
first class. Size of closed book, 4'4x 8% inches: 150 pages. 
In universal use. Send for full particulars, FREE. 


| American Lumberman, 


| 315 Dearborn Street, CHICAGO. 














a railroad to the northward and are putting down heavy 
rails and it looks as though it was expected that it 
would be a road for general traffic as well as logs. The 
matter of connecting this road with Hattiesburg would 
be a small one and in all probability it will be done. 

Exports of forest products for the past week: 

Sarkentine J/ector, for Cienfuegos, Cuba, with 376,000 
feet lumber, valued at 84,500; by the Guit Coast) Lumber 
Company. 

jark Defensor, Buenos Ayres. Argentina, 375.0000 feet 
lumber, $5,626; 180,000 feet joists and scantling, $2,697 ; 
If. Weston Lumber Coimpany. 

Schooner Robert Hiing, Port of Spain, 534.000; feet lum 
ber, $5,175; 160,000 feet joists and scantling, $2,487; 1. 
Weston Lumber Company. 

Steamship Malm, Cristobal, 1,054,000 feet lumber, S20,000 ; 
Camp & Hinton Company. 

Schooner James Slater, Mavana, 212,000 feet lumber, 
S2.881L; L. N. Dantzler Lumber Company. 

Schooner Gertrude Bartict, Uavana, 349.000 feet lumber, 
$4,095; HL. F. Sproul. 

Schooner Prosperare, Havana, $77,000 feet lumber, $5,758 ; 
Chicago Lumber & Coal Company. 

Schooner Nf. Maurice, Wavana, 

$3,724; Moragues Lumber Company 





P4000 feet lumber, 


Vessels in port: 


Steamships Sarmatia. Dunbarmoor, HMoraburg., Heinrich 
Gehrke, Nelvinhead, Delta, Horusbee, Zena and Newlands: 
ship Hlise; barks Torrens, Ennerdale, Petra, C. Bb. Lefergey. 
Pasquale Lauro, L. A. Van Romondt and Ellen; barkentines 
Frances and Hornet; schooners C. 7. Sibley, Frank T. Stin 
son, Sarah D. Fell, Empress, C, A. Phinney, Prosperarec, Eb. 
WU. Roberts, Hartney W., Mollie S. Look, Scotia, Fredrick 
A. Duggan, Mark Pe ndelton and «. IP. Dixon. 


SOUTH ATLANTIC COAST. 


IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, PLA. Jan. 1.—An embarrassinent to 
lumbermen here not heretofore spoken of is the delay in 
vetting cars from the mills to the waterside for trans 
shipment. A Jumberman remarked this morning that 
this was getting to be a very serious obstacle to prompt 
deliveries, He cited two cases. One of a carload of 
lumber shipped from Kingwood, Ga., October 30- last, 
and which arrived here November 13, the freight was 
paid on the 14th and the car was not actually delivered 
to the censignee until today; the reason given for the 
delay in delivery after its arrival was that the car was 
in bad condition. The other was of a car of lumber 
shipped from Lawty, Fla., only thirty-eight miles from 
Jacksonville, November 9, arrived on the 15th, freight 
paid on the 16th, and it has not been delivered vet, 
although er. it will be Monday. The railroad pre- 
sented a bill for #3 as transfer fee and the lumberman 
presented a counterclaim of $45 demurrage. The 
reasons given for these delays by the railroads are that 
they lack terminal facilities for delivering cars to the 
proper dock after arrival. As a matter of fact, how- 
ever, it frequently has occurred that cars have been 
sidetracked at points along the railroad, waiting for 
goodness knows what. 

The mills are about sixty days behind with orders. 
One order for 6-inch size was tendered a millman whose 
mill cuts about 75,000 feet a day, and although that is 
a choice cut he had to put off filling it for two months, 

Mills are sadly handicapped on account of the mis- 
erable and unsatisfactory labor conditions. The negroes 








are the laborers and they are getting more trifling every 
day. It is not a matter of wages, for the more wages 


they are paid the fewer days will they work. There is 
every reason to believe a supply of Italian laberers 
will be brought here soon. 

W. C. Brown, of Lexington, Fla., accidentally shot 
himself December 30 and died January 10. Ile had 
just started a small saw mill at Lexington. John HH. 
Braden has taken charge of it and will run it hereafter. 

The Seotland Mill Company, of Middleburg, is put- 
ting up a mill on MeGirt’s creek, about fifteen miles 
from this city, with a capacity of 75,000 feet a day. 

Reports come from Pensacola that sawn timber is 
higher than ever before in the history of that port. 
Timber of over thirty feet average sold this week for 
over V6 cents a foot, while widesirable and shorter tim 
ber readily brought 23 cents. Heretofore 20 cents inas 
been regarded as a big price for the best timber. 

Shipments of lumber since last report: 

Steamship lrapahoe, New York, 500,000 feet lumber. 

Steamship J/uron, New York, 40,000 feet lumber, 

Schooner Margaret B. Roper, Boston, 340.000 feet lumber. 

Steamship Algonquin, New York. GOO.000 feet limber. 

Steamship Chippeire, Beston, 500,000 feet lumber, 3.500 
ties, 2.500 bundles shingles. 

Schooner John H. Mau, New York, 
Jumber. 

Steamship Comanche, New York, 423.000 feet limber. 






317,000) feet cypress 





FROM THE OLD DOMINION. 

NorFOLK, VA., Jan, 17.—When inquiries are made for 
solid heart pine or heart face material, rift or slash, 
a smile goes around, for the inquiry generally gets 
into the mills, all of them, before the inquirer finds 
out just what he is up against. In other words, such 
material as this is searee; in fact, gold cannot buy it 

-it just simply isn’t in the trees any more. A resi- 
dence constructed of solid heart North Carolina pine, 
belonging to Mrs. J. W. Branning, owner of the con 
trolling interest in the Branning Manufacturing Com 
pany, of Edenton, N. C., was destroyed by fire at 
Edenton the early part of last week, together with 
nearly all of its contents, and while sympathies go 
out to the owner of such a residence lumbermen mourn 
the loss of the structure, for so very few of these are 
left that they like to point with pride to them, for 
unless destroyed in some manner they will stand as an 
almost immortal evidence of the stability of this class 
of material. Mrs. Branning’s loss will be in the 
neighborhood of $12,000 or $15,000, with about two- 
thirds insurance, but that isn’t the real loss; this lies 


in the fact that the building cznnot be duplicated, at 
least without much inconvenience, expense and a long, 
tiresome hunt for enough of this ‘class of material for 
a new building. 

The Charles Creek Lumber Company, of Elizabeth 
nity, N. C., is one of the latest ventures in the North 
Carolina pine lumber manufacturing business. The 
company has been incorporated with $50,000 capital, to 
manufacture all kinds of lumber, and the incorporat- 
ors are J. H. Townsend, C. W. Hussey and A. 'T. Davis, 
all of Elizabeth City. 

It is announced that the Dare Lumber Company, of 
Binghamton, N. Y., which owns considerable standing 
timber near Elizabeth City, N. ©., is arranging for 
the erection of an extensive lumber manufacturing 
plant to develop their properties. The outfit will con- 
sist of saw, planing and shingle mills to have a capac- 
ity of about 50,000,000 feet a vear and the lant will 
be located in the vicinity of Elizabeth City. 

At Fayettevile, N. C., the Oates & Olive Company 
has been organized to establish a 20,000) feet daily 
capacity mill at Ivanhoe, N. ©. The equipment for 
the outfit has been purchased and most of it: shipped 
and it is expected to have the plant in operation with 
in ninetv days. 

The Dixie Lumber Company has been incorporated 
at Washington, N. ©., with $50,000 capital, by J. HL. 
Davenport as the principal incorporator. 

The Norfolk Veneer Company has been incorpo 
rated, capital $150,000, to manufacture veneer 
and veneer novelties. The officers and incorporators 
are C. EF. Herbert, president; C. T. Alexander, vice 
president, and A. B. Burgess, secretary-treasurer, 





AT THE MARYLAND METROPOLIS. 

BALYIMORE, Mp., Jan. 16.—Cratification is expressed 
among Jumbermen here at the outcome of the efforts 
to secure from the railroads the abolition of the 
freight charge made on equipment of cars, the satis 
faction being all the greater sinee the result of the 
conference at Washington last week means the virtual 
backdown of the railroad companies from the position 
which they for a long time held. It is felt that the 
arbitration to be held in the near future will gain for 
the Jumbermen practieally everything they have con 
tended for, which will prove of farreaching benefit to 
the trade. 

It is reported from Grafton, W. Va., that J. M. 
Bemis & Sons, of Bedford, Pa., have purchased of the 
Rumbarger brothers the Coketon lumber plant at 
Fishing Hawk, W. Va., the consideration being $650,- 
000. This is said to be the largest lumber deal ever 
consummated in the vicinity of Grafton. During the 
last two years a railroad has been built, machinery 
has been placed in position and a large number of 
iwellings have been erected. All of this property is 
included in the deal. 

The Ritter Lumber Company, which has its main 
oftice at Columbus, Ohio, and is an extensive manufac 
turer of hardwoods, is having a run of bad luek. 
About ten days ago the dry kilns of its lumber plant 
at Panther, W. Va., were destroyed by fire and it was 
reported at the time that not less than 4,000,000 feet 
of dressed hardwoods had been burned. The night of 
January 12 fire broke out in the planing mill there, 
causing damage to the extent of $65,000. The mill, 
seven ears, the new Norfolk & Western railroad sta- 
tion and considerable freight were destroyed. The 
ticket office is housed in the commissary building of 
the company, until the station can be rebuilt. The 
cause of the fire is not known, but as the Thacker 
Mining Company’s new stable at Thacker was burned 
on the s same night incendiarism is suspected. 

Parker D. Dix, a member of the Surry Lumber Com 
pany, Union Trust building, who suffered a stroke of 
paralysis last summer, is reported to be better, but 
his condition continues to be unsatisfactory. He is at 
Nassau, having gone there in the hope that the mild 
climate will aid his recovery. 

A certificate of the inerease of the capital of the 
John J. Kidd Lumber Company from $10,000 to $30,- 
00U was filed for record last Monday. The company 
sueceeded the firm of John J. Kidd and has been pros 
perous. It is engaged in the hardwood business. 

It was recently reported from Baltimore that Alfred 
Dobell & Co., the well known wholesale lumbermen of 
Liverpool, had within a short time previous been plain- 
tiffs in a suit .against the Sterling-West Company, ot 

saltimore. This statement was entirely without founda 
tion, as Alfred Dobell & Co. have had no litigation 
with the Sterling-West Company nor have they been 
doing business with that concern. 





CHANGES IN FOREIGN CONCERNS. 

Direct advices to the AMERICAN LUMBERMAN from on 
Canadian and two English lumber concerns prominent 
in the trade indicate changes of note. From the firm ot 
W. &. J. Sharples, of Quebee, Montreal and Ottawa, it is 
announced by John Sharples that he has taken into part 
uership William Power and Robert Harcourt Smith. Th 
style of the firm will remain as heretofore. 

Alexander Billing Sim has become a silent partue! 
in the firm of Churchill & Sim, the extensive ‘wholesale 
lumbermen of London, England, and in the whitewood 
department of that firm Alexander Chatterton Sim, son 
of A. B. Sim, has been admitted to partnership. Her 
bert G. Sharp, the eldest son of Thomas George Sharp. 
has been admitted into partnership in the hardwood and 
mahogany department of the firm. 

Gellibrand, Heywood & Co., of 57 Gracechureh street, 
London, E. C., announce the satiate from the firm 
of William C. Gellibrand. The business will be con- 
ducted under the same title as heretofore. 
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THE SOUTHWEST. 


OPP PLP LILIA 


THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louis, Mo., Jan. 16.—Conditions throughout the 
country are very satisfactory. The demand for this 
time of year is unusual and prices do not show the usual 
winter weakness—in fact are extremely strong. Com- 
paratively few manufacturers seem to want any orders, 
even at the new list. With conditions as described in 
January what will they be in April and May? Some 
jobbers are placing large orders for shipment later, 
whenever they can get the mills to accept them, which 
indicates that they expect even higher prices. 

The Alf Bennett Lumber Company has opened a 
branch sales office at 731 Calumet building, Chicago, 
under the management of G. E. Grace, late of the Lyon 
Cypress Company. 

Many of the St. Louis manufacturers will accompany 
George K. Smith, secretary of the Southern Lumber 
Manufacturers’ Association, to New Orleans Sunday af- 
ternoon in a special car, these gentlemen going to attend 
the meeting next week at which some very interesting 
papers are to be read. 

It is desired to correct the rumor published last week 
to the effect that U. L. Clark would retire from the ac- 
tive management of the Detroit Timber & Lumber Com- 
pany and that the business of this company woulé be 
handled by a firm to be organized by employees of the 
Detroit Timber & Lumber Company. This rumor was 
found to be false and instead of preparing to retire Mr. 
Clark has been strengthening his southern interests by 
new investments and thereby preparing the company to 
‘arry out its present aggressive policy. 





THE MISSOURI-KANSAS DISTRICT. 

Kansas Crry, Mo., Jan. 16.—Mild weather is stimu- 
lating a demand for lumber unusual in early January. 
Line yard companies report that their yards are selling 
i good deal of stuff and that the trade is better than 
they had expected. Of course there is no extensive 
building being started at country points, and the 
farmers are taking advantage of the good weather to 
lo repairing that they could not get around to last 
fall and to do building that can be pushed through 
quickly. In the larger towns and cities, especially 
Kansas City, there is a greater demand for lumber than 
‘ver hefore at this time of year and the activity in 
milding is so great that lumber will move freely from 
the retail yards here through the entire winter, with 
nly temporary stoppages resulting from excessively 
old weather. There has been no severe weather of long 
nough duration to put a stop to building operations and 
is this climate is due for a certain amount of cold 
veather each year the lumber dealers are rather figuring 
that February and perhaps early March will be slow 
ionths. Banking on past experiences, the majority of 
he lumbermen of the southwest predict that the cold 
eather will arrive about the first of next week, when 
ie convention of the Southwestern association will 
ie held at Kansas City, as nearly every year the ther- 
nometer has stood at zero during the days of the 
imber dealers’ convention. 

Manufacturers and wholesalers of lumber are all very 
busy. The inquiry and demand has never been so 
strong during the fore part of January; producers of 
lumber are filled up with orders and oversold. The 
conditions warrant the expectation of very firm prices 
ill along the line, with the possibility of further ad- 
ances on some things. The dealers generally know 
his and those who did not place orders for spring 
stock in December are in many instances coming into 
the market now, for fear that any longer delay will 
result in their not being able to get the stock in time 
for spring trade. In spite of the fact that the manu- 
racturers are making no effort to secure business the 
lemand is abnormal and January business with the 
vholesalers here promises to be even heavier than that 
f December. The car shortage is severe, while bad 
weather is interfering with the operation of southern 
mills, Retailers say that it is very difficult to place 
orders for even moderately prompt shipment and that 
the situation has never before been anywhere near as 
bad in January. 

The W. R. Pickering Lumber Company is sending 
the following announcements to the trade: 

Effective February 1, 1906, R. E. Browne is appointed 
seneral sales agent of this company, with office at 319 
Keith & Perry building, Kansas City, Mo. 

Effective February 1, 1906, Willard E. Church is ap- 
ointed traffic manager of the W. R. Pickering Lumber 
Company, Pickering Land & Timber Company and Louisiana 
Central Lumber Company, with office at 319 Keith & Perry 
bnilding, Kansas City, Mo. 

Mr. Browne is well known in lumber circles and for 
several years has been chief clerk of the lumber sales 
‘lepartment of the Central Coal & Coke Company. Mr. 
“hurch leaves an important position in the freight traf- 
fic department of the Kansas City Southern railway. 

Fred H. Burnaby, who for some time has been in the 
Dallas office of the Central Coal & Coke Company, will 
remove to Kansas City February 1 to assume the posi- 
tion of chief clerk of the lumber sales department, suc- 
ceeding R. E. Browne. 





THE EAST TEXAS LUMBER CENTER. 


Houston, Tex., Jan. 15.—If the gods be willing and 
present indications realized January will be a record- 
breaker both in regard to shipments and price. While 
the railroads will not commit themselves positively they 
certainly have furnished plenty of ears in the past two 
weeks and hope to be able to continue the good work. 
Prices are the highest ever received here and while a 


great many thought the December 27 list too high it is 
a fact that orders have been received on this list. 
Texas trade continues excellent and it receives preference 
at the hands of a majority of Houston dealers. 

Recent mention was made of a complaint of the 
Houston Oil Company against the measurement of 
stumpage by the Kirby Lumber Company. Last week 
Judge Burns appointed a committee to serve with the 
special master, former Governor Sayers, to go over 
the properties and investigate the measurement of logs, 
waste ete. 

In the last issue of the AMERICAN LUMBERMAN men- 
tion was made of a deal whereby the Valley Lumber 
Company had purchased heavy timber properties in 
northern Texas. C. S. Hinkley, secretary of the com- 
pany, was in Houston last Saturday and said that the 
Valley Lumber Company was in a deal for the purchase 
of the Ragley Lumber Company at Timpson and about 
70,000 acres of timber lands. ‘The deal, however, he 
states, is off as they cannot come together. 

January 16 will bring the hearing before the Railroad 
Commission of Texas of the change in lumber rates, 
when prominent lumbermen from this city are slated 
to attend. 

The Hudson Lumber Company, of Jersey City, N. J., 
has acquired the pencil factory of Houston & Liggett, 
known in Houston as the Liggett company. The deal 
covers all properties and 500 cars of cedar logs. It is 
understood that this company represents one of the big 
pencil concerns of the east. The factory will be en- 
larged. S. Krouse, of the Hudson company, has been 
here several days looking after the transfer of the 
property. 

The statement of the cash receipts and disbursements 
of the Houston Oil Company of Texas was filed last 
week in the federal court, as follows: 








Balance as per statement rendered........... -$ 23,552.57 
PD Gh wkshorneds6 ens 50 oAeAs bak ad aes none 181,286.86 
SN dain Sib dh ni She steal i dh dp Gora dh sh sie bt $204,839.43 
eres 
Balance in South Texas National bank..... $ 2,040.40 


The statement of cash receipts and disbursements by 
the National City bank of New York in December in 
connection with the payment of Maryland Trust Com- 
pany timber certificates, principal, interest ete., was 
filed, as follows: 





talance with National City bank..............$ 3,030.54 
SE ahiace Auch sh cask ab eee Wash eS ohh wk abd ecece eine 365,657.33 
ee 
I iia Ss aed a a adied awe mut 1,149.46 
PORMOR Gh BABB nics ccccccdsnesssves ss Onreeee 


The monthly statement of the receivers of the Kirby 
Lumber Company, covering December, was filed with 
the clerk of the federal court last week, as follows: 


Balance from last report. .....ccsccccccesccs Hee 02207 
RN 5 0n5 55 abst eeuea Nkbede he des cReeeee 381,402.79 
ME canebniad shed ebbend enna sebhbeeamuee $532,325.46 
ENON, v-cdcsassucdeseviddmesawnan 370,397.98 
SG Riad cece ne dbe eae etee enwn $161,927.48 


Mention was made a short time ago of the opening 
of a large yard in Galveston. The company has recently 
been chartered for $10,000 as the Galveston Lumber 
Company. Incorporators, P. E. Parminter, of Beau- 
mont; Sam Fridner and A. D. Hall, of Galveston. 

The Steger Lumber Company, of Bonham, until re- 
cently owned by V. Steger, has been chartered as the 
Steger Lumber Company of Bonham and Ravenna, 
Tex., and Durant and Bennington, I. T. Capital, $50,000. 
Incorporators: Gus Steger, J. P. Steger, John W. Rus- 
sell, C. L. Bradford and V. J. J. Steger. 

8S. T. Swinford has associated himself with McClure, 
Keiley & Co. as expert adjuster in insurance losses. 
This will in nowise affect his lumber interests. 

J. J. Coleman, assistant general freight agent of the 
Santa Fe at Chicago, spent several days last week visit- 
ing the mills of this section. Mr. Coleman states that 
his road has been rather fortunate in the car shortage 
period and that the mills on his line have had no serious 
complaint, but that the movement so far in January 
was the best since September last and the month bids 
fair to be a recordbreaker. 





FROM A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEX., Jan. 15.—Lumber conditions in this 
district continue excellent and everyone is feeling exu- 
berant in consequence. Colonel Sam Park no sooner re- 
turned home from Chicago, where he closed the big deal 
for yellow pine lands, than he purchased a fine residence 
and last week superintended the moving of the Park 
family effects to the new domicile. It is also announced 
that a Beaumont man is at the head of a new lumber 
enterprise and this, with the new Kirby road through 
the virgin forests, indicates that things will be active all 
the year. 

R. M. Hollowell, general manager of the Industrial 
Lumber Company, states that the formation of the 
Southwestern Lumber Company, at Lake Charles last 
week, was simply for the purposes of transfer in the 
taking over of about 40,000 acres of yellow pine lands in 
Vernon, Rapides and Calcasieu parishes from the Wright- 
Blodgett Company, of Saginaw, Mich. Advices from 
Lake Charles say that deeds have been filed for 62,000 
acres of timber land in Calcasieu, Vernon and Rapides 
parishes, the consideration being $2,300,000. Deeds for 
28,000 acres remain to be filed, which will bring the total 
up to 90,000 acres, valued at $3,400,000, the biggest deal 
for timber land ever consummated in the south. 

C. L. Rutt, of the C. L. Rutt Lumber Company, has 
gone to Chicago for the purpose of perfecting arrange- 
ments for the organization of a saw mill company which 
has just been chartered, The company has an option on 








We Merely 
Want to Tell You 


that we always carry a large stock on 





hand and can fill all orders promptly. 
No use of telling you about our 
quality for everybody knows what 


Michigan Cork Pine 


is and a trial will convince you we know how to 
mill it. We can ship mixed cars or st aight cars of 


White Pine only on a moment's notice. 


Telecode used. 


E.B. Foss & Company, 


BAY CITY, MICHIGAN. 
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THERE IS NO OTHER AS 
SOFT AS SHOPPENAGONS 


CORK PINE 


Here is a choice lot ready for imme- 
diate shipment: 
85,000 Ft. 4-4 Shop and Better. 
121,000 Ft. 6-4 “ 
150,000 Ft. 8-4 “* 
117,000 Ft. 12-4 “* 
26,000 Ft. 16-4 “ 
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We are the exclusive manufacturers, 
Write today for prices. 


Salling, Hanson & Co., 


GRAYLING, MICH. 
We use Telecode. 


AAW AAA 
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For Prompt Shipment 


: MIXED CARS 
WHITE PINE 
, 





AND 


HEMLOCK 


Boards, Strips and Dimension. 
Especially Beveled Siding—All 
grades. White Pine Shingles, 
bright and dry, kept under cover. 





PLACE YOUR ORDERS WITH 


Rice Lake Lumber Co. 


RICE LAKE, WISCONSIN. 
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Any one of 
Our Customers 


could probably give you many rea- 
sons why they prefer our stock to 
that of others, but you can save 
time if you’re looking for good 
stock by writing us direct about 


LUMBER, LATH 
and SHINGLES 


We always carry a well manufactured stock of 
standard grade—as good as can be made—and 
should like to have your inquiries. 


Alexander Stewart Lumber Co., 


WAUSAU, WIS. 


a 











We use the Telecode. 


i, 














Our Specialty: 


WHITE PINE 
SHOP AND BETTER 
FACTORY STOCK 
And Thick Pattern Lumber. _' 





Johnson Lumber Co. 
Office, Room 18 Loan & Trust Building, 
MILWAUKEE, WIS. 


Long Distance Phone Main 355. Telecode Used. 



































OVR SPECIALTIES 


Pattern Lumber, 
Box Material, 
Factory Stock and 
Beveled siding, 


Wisconsin Gork Pine 


Cut full width and thickness. Mixed cars to retail trade 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 
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WHITE PINE and HEML 


LUMBER IN MIXED CARS, also 
LATH, SHINGLES, POSTS. 


Sawyer-Goodman Company, 


MARINETTE, WISCONSIN. 
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20,500 acres of shortleaf pine land and it is desired 
to consummate this without delay. The company is 
chartered as the Dayton Lumber Company, and the in- 
tention is to build a saw mill and tram about three miles 
from Dayton, with connections with the Southern Pacific 
at Dayton. The company is capitalized at $75,000, the 
officers being L. Fouts, of Esau, Ark., president; Charles 
Neimeyer, of Little Rock, Ark., vice president; C. L. 
Rutt, of Beaumont, secretary and treasurer. 

Things are moving along nicely with the Sabine Tram 
Company. Sales Agent Walden says that the company 
now has plenty of men, the shortage of cars has been 
relieved, and that orders—well, the hook is always full. 

The Nona Mills Company, Limited, reports that cars 
are easier than they have been for weeks and that in 
spite of the bad weather a few days ago logging condi- 
tions are not at all bad. 

Beaumont now has three retail lumber yards and busi- 
ness is brisk with every one of them, as the weather 
conditions have been such that there has been no letup 
in the building of residences here this winter. Several 
very fine ones are in course of erection. Excavation 
work has begun for the new Methodist Episcopal church. 
Work has also begun in the way of removing smaller 
buildings from the site to be occupied by the new Alamo 
building, opposite the postoffice, and this will require a 
large quantity of material, as the building will have a 
frontage of 215 feet and will be 125 feet deep. Col. 
John B. Goodhue is arranging to get the contractor at 
work on the New Crosby hotel, to cost about $180,000. 

The new shingle mill steamed up for a trial run a 
few hours last week and probably will make a start for 
regular business this week. 





THE CALCASIEU DISTRICT. 


LAKE CHARLES, La., Jan. 15.—The uninterrupted de- 
mand for all grades of lumber continues. Since the 
beginning ct the new year the call for lumber seems 
to have taken on a decided impetus, rather than a de- 
cline as many expected it would do. Sawing enough is 
ahead to keep the mills here running for the next ninety 
days should not another order be received. 

No improvement in stocks is seen in this district, with 
little likelihood of any accwnulation for some time. 

Manufacturers say that the ear service was worse 
during the latter part of 1905 than ever before and 
with so much business pressing fer shipment it worked 
an unusual hardship on them. 

The continued demand for railroad material is causing 
some comment. Never before have railroad companies 
been in the market for such large amounts of stock and 
apparently satisfied to pay the price asked. The heaviest 
buyers are among the car manufacturers, who are over- 
loading the mills with orders and inquiries. Millmen 
claim they have more orders on hand for sills, decking 
ete. than ever before and that almost as much business 
is being refused as they have on their books. 

The demand for floorings is holding its own so well 
that manufacturers are unable to make any accumula- 
tions and are not only sold ahead for months but are re- 
fusing many desirable orders. Mills in this district 
are well supplied with special bills, a great deal of this 
material going into Mexico. Business from Mexico has 
been steady for several months, with very little change 
in the active demand. 

An immense amount of business is being done here in 
yard stock for late shipmert, some as late as spring, and 
invariably the prices paid are those of the last list issued 
by the committee of values of the Southern Lumber Man- 
ufacturers’ Association. One heavy buyer said that he 
had traveled through three states and did not see suf- 
ficient stock on the yards of the various mills visited to 
satisfy his wants fur thirty days. 

The Hampton Logging & Lumber Company, Limited, 
is the title of the latest milling enterprise that will 
shortly begin business in this parish. The charter has 
been filed and the capital placed at $25,000. The incor- 
porators are Charles P. Hampton, of Vinton, president, 
treasurer and general manager; A. J. Perkins, Lake 
Charles, vice president; Benjamin Hampton, Lake 
Charles, secretary. The company has taken over the old 
property of the Toomey Lumber Company, which has 
had so many ups and downs within the past few years. 
The plant is being renovated, new machinery is being 
installed and a steam kiln being built. 





GOODRICH STEAMER BREAKS WINTER RECORD. 


Transportation on the Great Lakes has undergone 
many changes since the old days when all craft hurried 
into winter quarters on the approach of winter and the 
harbors, on the east shore of Lake Michigan at least, 
were sealed during the winter months, 

The Goodrich Transportation Company has come to 
recognize no close of navigation and is operating boats 
in winter as well as summer with nearly perfect regu- 
larity and with financial success. When the Atlanta 
left Muskegon for Chicago Monday evening, January 
15, she broke the record for continuous winter opera- 
tion from that port. In the winter of 1904-1905 the last 
trip from Muskegon was made January 13, while the 
last trip of the winter of 1905-1906 is not yet in sight. 
It is the company’s intention to operate the steamer as 
long as practicable. When the ice shall become too 
heavy in Muskegon lake the boat will run to Grand 
Haven only, connecting with Grand Rapids and Mus- 
kegon by interurban. Indications are that the steamer 
will be operated in this manner all winter. 

The practicability of winter transportation of pas- 
sengers and freight between Chicago and the east shore 
of Lake Michigan has thus been demonstrated and is 
another achievement added to many made by the Good- 
rich company. 


HARDWOOD DEPARTMENT. 


WITH THE MEMPHIS TRADE. 

Mempuis, TENN., Jan. 16.—The Tight Barrel Head 
ing Manufacturers’ Association has just coneladed its 
semiannual meeting in this city. It embraces in its 
membership the principal manufacturers in Arkansas, 
Mississippi, Tennessee and Kentucky, and controls about 
95 percent of the output of this product used in this 
country, valued annually at $4,000,000. The reports of 
those present indicate that the industry is in a healthy 
condition and that the outlook is satisfactory. The fol- 
lowing officers were elected: President, L. L. Curtis, 
of the William H. Coleman Company, Jackson, Tenn. ; 
vice president, H. Alfrey, of the Alfrey Heading Com- 
pany, Memphis; secretary, William M. Kennedy, of the 
Kennedy & Morelock Stave Company, Memphis. The 
next semiannual meeting will be held here in mid- 
summer. ‘ 

A prominent manufacturer of lumber at Helena, Ark., 
was in the city this week and he said that, in all of 
his experience, covering more than seventeen years, he 
had never seen such unfavorable conditions for logging 
and lumbering as he had witnessed during the past 
six or eight months. He declared that the mills were 
able to accomplish little and asserted that stocks of both 
dry lumber and that on sticks were unusually light 
throughout that section as a logical result of the 
prevalence of these conditions. 

The H. Alfrey Company has made application for a 
charter to manufacture heading to be used in tight 
barrels. The capital is placed at $400,000. The com- 
pany will operate mills at Jonesboro, Ark.; Brinkley, 
Ark.; Little Reck; Hope, Ark., and Clarksdale, Miss. 
The incorporators are H. Alfrey, who has been manu 
facturing heading for thirty years; W. I’. Alfrey, J. 
F. Dugger, Charles Hudson and F. W. Hurley. Th 
company, through the consolidation of the mills indi 
eated, becomes one of the largest in this line in the 
United States. Headquarters will be in the Tennessee 
Trust building, this city. 

Ben Thompson, of Paris, Tenn., has sold to K.P. 
Heatt, of Richmond, Ind., several tracts of land em 
bracing practically 2,000 acres, near Mansfield, Tenn., 
for $9,372. Considerable timber thereon will be worked 
up as rapidly as possible with a view to putting the 
entire tract into cultivation. 

The Anderson-Tully Company, of this city, has bought 
from the Ferguscn Company the 8,760 aeres of land 
recently acquired by the latter, the consideration being 
$250,000. The land lies in what is known as the Mis 
sissippi bottoms in Lauderdale county, west Tennessee. 
The Anderson-Tully Company, which manufactures cot- 
tonwood and gum lumber, box boards, boxes and box 
shooks, as well as veneer, already owned considerable 
land in that section and this purchase makes the con 
cern the largest timber land owner in that section, its 
holdings being about 25,000 acres. 

The timber department of the Bank of Commerce & 
Trust Company, of this city, has sold 4,000 aeres of 
timber lands in Chickasaw and Pontotoc counties, Mis 
sissippi, to the Parker-Joyner Stave Company, organ- 
ized recently at Pontotoc. The company, which is com 
posed of business men of Ripley, will begin cutting 
the timber with a view to manufacturing it into staves. 
It has an office at Pontotoe and will have an office in 
Memphis to lock after the selling end of the business. 

Dispatches to the Commercial Appeal from Paris, 
Tenn., say that the Paris Manufacturing & Implement 
Company has closed its doors as a result of the filing 
of a general ereditors’ bill by I. L. Diggs for the col- 
lection of an alleged indebtedness of about $1,500. The 
bill recites that the liabilities of the firm are approxi 
mately $16,000, with assets of only about $9,000. 











IN NORTHEASTERN TENNESSEE. 

BristoL, TENN., Jan. 18.—The Interstate Commerce 
Commission has just decided in favor of the Chesa 
peake & Ohio in the case of George Speigle & Co. 
against that road and the Pennsylvania. The case 
grew out of a ecmplaint that the defendants’ rates on 
oak lumber in earload lots to Philadelphia are un 
lawfully higher from Afton, Va., and points east 
thereof, to and ineluding Cordonsville, than those for 
the longer distances over the same line from Staunton 
and Basis City. While some of the courts in the va- 
rious states have held differently, it is generally ac- 
cepted by the judiciary of the several states of th 
south that under certain conditions a greater amount 
ean ke charged for a short haul than for a longe 
haul in another instance, on the ground that certain 
rates are the result of competition with other lines 
and absolutely necessary to allow of competing with 
other roads. 

Henry Bradley, of Abingdon, Va., has been ap- 
pointed by the Pee Dee River Lumber Company, of 
this city, as general manager, and left this week for 
Pee Dee, S. C., to enter upon his duties. Mrs. Brad- 
ley will follow her husband in a few days. 

C. A. Blubaugh, for forty years a well known Vir- 
ginia lumber manufacturer and promoter, died sud- 
denly while in the mountains of West Virginia look- 
ing over some timber lands at Falling Rock, W. Va. 
His home was in Louisa county, Virginia. 

The affairs of the Elliott-Herrick Lumber Company. 
of Bluefield, W. Va., are in the hands of a receiver. 
A eommissioner has been appointed and the assets of 
the company will be converted into cash and a prorata 
disbursement among the ereditors will be made. In 
connection with this failure Charles L. Snodgrass, a 
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civil officer of Bluefield, has been summoned to answer 
a charge of contempt of court for levying on a part 
of the lumber to satisfy a judgment creditor. 

The Stone-Huling Lumber Company has bought for 
$10,000 a lot in the business section of this city, 100 
by 150 feet, and will erect a buildtng which will be 
used for its general offices and showrooms. 

P. V. Widner has become manager of J. A. Wilkin- 
son’s new branch office at Bluefield, W. Va., and has 
entered upon his duties. Mr. Wilkinson has acquired 
all of the holdings of the Deepwater Lumber Company, 
of Bluefield, including 200 cars of stock ready for 
shipment, a 2,400-acre tract of well timbered land and 
four saw mills. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Jan. 16.—A deeree has been en- 
tered in the chancery court in which judgment for a 
large amount is given against the Waverly Timber & 
[ron Company in favor of L. B. Evans and W. A. Stin- 
nett. The decree recites that the company, through its 
president and manager, L. Sulzberger, acting through 
W. W. Forde & Co., contracted to sell 5,486 acres of 
land in Humphreys county to the complainants for $2.65 
an acre and that the contract was breached without 
proper cause. The court, therefore, decrees that Evans 
& Stinnett are entitled to recover the diference between 
the price of the land at the time the contract was 
breached, October 23, 1902, and when it was made. 

A real estate deal of unusual -importance was made 
in Paris, Tenn., when E. F. Hiatt, of the Dickinson 
Trust Company, of Richmond, Ind., purchased several 
tracts of land in Henry county, aggregating 1,800 acres. 
The timber has never been cut from much of it, and 
the whole makes an excellent range for cattle. 

The Nashville Hardwood Flooring Company reports 
a very successful year in 1905 and that the outlook 
for 1906 is gratifying indeed. 





KENTUCKY HARDWOOD NOTES. 


LouIsvILLE, Ky., Jan. 16.—It’s hardwood week in 
Louisville and the local people who are connected with 
hardwood lines are mingling with the members of the 
hardwood association, making it difficult to see just 
where the market is until the smoke shall clear away. 
The yellow pine market here is strictly a millman’s 
market now, the buying orders easily exceeding the 
supply in sight. The yardmen wince a little now and 
then at the new list, but they realize that there is not 
much chance to get around it and are buying with un- 
usual freedom for the time of year. 

The only wood material in the structural line that has 
not shown a decided advance in the face of active 
building operations and prospects for good times ahead 
is sash and doors. Sash and door prices never have 
been as good comparatively as those of yellow pine 
during the past season, but during the last two or 
three months, while piné has been advancing sharply, 
it looks as if sash and door people have been trying 
to see how close they can trim their profit margins. 

Tom Brown, of E. L. Hughes & Co., says competi- 
tion has been so sharp and prices have been so close 
on sash and doors that they have passed up a lot of 
business rather than meet the prices, preferring to hold 
their stock for the spring demand to letting it go now 
it some of the prices being made. They have booked 
. fair amount of business and are pleased with the 
success that has attended their birch veneer doors. They 
ire all fixed up in their new warehouse, which is with- 
sut question the finest sash and door warehouse ever 
built in Louisville, and are looking forward to a good 
run of business this spring. ; 

J. L. Berry, who operates a mill in South Louisville, 
says trade is very good and that his only serious worry 
is that logs are getting scarce and he is afraid that 
inless conditions in the woods shall improve he will have 
some trouble in getting logs. 

J. E. Buscher, of the Louisville Spoke & Bending 
‘ompany, says that deliveries of lumber in the country 
are slower than they were earlier in the fall, but he 
is well enough supplied with raw material in the fac- 
tory to be free from worry on that score. The de- 
mand for vehicle wood stock, he says, is showing signs 
of improvement and he thinks it will open up nicely by 
spring. 

William Boa, who has been known in the hardwood 
business of Louisville long enough to be a pioneer, is 
looking after lumber purchases for the American Car 
& Foundry Company. 





IN NORTHEASTERN KENTUCKY. 


ASHLAND, Ky., Jan. 16.—The Giles Wright Lumber 
company has taken in L.:Saulsberry and John Burke. 
Business will be continued under the same name and 
nanagement, with the exception that Mr. Saulsberry 
will take an active part in managing the sales and 
looking after the purchases, while Mr. Burke will be 
general office man. These men will add strength to the 
company, both being young men and conversant with 
all branches of the business. 

J. W. Riley, of Morehead, receiver of the Winton 
Lumber & Manufacturing Company, has sold one of 
the company’s stores on Middle Creek, near Preston- 
burg, Ky., to Walter Reynolds, a prominent lumberman 
of that. section. 

A. J. Crowell, who has been bookkeeper for the W. 
R. Vansant Lumber Company, has gone on the road and 
Mr. Vansant’s father, J. M. Vansant, of Paxton, IIl., 
has taken charge of the books. 

A call at the Kenova Poplar Manufacturing Com- 


pany’s office found everybody busy, with more orders 
booked than can be handled in a month. 





IN CENTRAL ARKANSAS. 

LITTLE Rock, ArRK., Jan. 15.—Manufacturers who 
were in the city attending the meeting of the Arkansas 
Shortleaf Yellow Pine Association declared that the 
lumber trade throughout the state is in a more prosper- 
ous condition than it has been in years. This is true in 
spite of the bad weather and other handicaps that lum- 
bermen have had to overcome during the past season. 
All of the millmen declared that they have had all they 
could do to keep up with their orders and that they 
had been unable to accumulate any considerable stock, 
although shipments have been delayed by reason of the 
car shortage. The manufacturers were generally of the 
opinion that the demand would not be diminished dur- 
ing the coming year and that conditions should be even 
better than they have been during the last twelve 
months, 

Nathan Thayer, of Evansville, Ind., one of the largest 
manufacturers of walnut timber in the country, and 
Otto W. MceCowen, of Detroit, Mich., have been in Fort 
Smith for the purpose of pushing the work on a walnut 
saw mill being erected there. The plant will cost about 
$20,000 and will have a capacity of about 20,000 feet of 
walnut timber a day. 

A. M. Pease has purchased the plant of the Martin- 
Massey Lumber Company at Batesville. The former 
proprietors will engage in lumber manufacturing and 
probably will erect a plant at Batesville. 

The Cache Lumber & Shingle Company has filed arti- 
cles of incorporation, capital $60,000. The incorpora- 
tors are: G. H. McLain, W. H. Peper, J. W. Harlan, 
E. L. Cosgrove, Albert Traiter, O. P. Line, V. G. Rep- 
logle, F. 8. Burtee, R. D. Regal, C. M. Wright, F. C. 
Cosgrove, C. C. Cosgrove, H. P. Haag, W. A. Snider and 
J. F. Brown. 

The Parker Land & Timber Company, of Jonesboro, 
has filed articles of incorporation, capital $50,000. The 
incorporators are L. 8. Parker, Z. Parker and J. C. 
Fisher, 

Articles of incorporation have been filed by the En- 
terprise Basket & Box Company, of Judsonia, which has 
a capital of $15,000. The company will manufacture 
wooden crates, boxes and baskets. C. H. Hoag and 
William F. Hoag are the incorporators. 

The Ward Lumber Company, of Michigan, has filed 
a notice of its withdrawal from this state. J. M. Stay- 
ton, of Newport, was state agent for the company. 

The C. B. Kelley Lumber Company has filed a cer- 
tificate of the appointment of H. G. MeBuney, of 
Homan, as agent for Arkansas. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Jan. 16.—In the local market, the 
lower grades of lumber were in stronger demand than 
the better qualities. It was only a matter of compari- 
son, for all grades were good and business was lively 
and up to the volume of the season before the holidays. 
Prices on plain oak common, ash and poplar were very 
firm. Conditions are such as to indicate that lumber- 
men who predicted a rise in prices all along the line 
will see their prophecies fulfilled. Unfavorable weather 
for logging and hauling has made it difficult for some 
of the local lumbermen to get stocks. 

Carlot receipts and shipments were: 


Re- Ship- | Re- Ship- 

ceipts. ments.| ceipts. ments. 

January 9..... 168 luY | January 13...... 147 15S 
January 10..... 212 159 | January 15...... 106 64 
January 11..... 174 165 | — — 
January 12..... 174 130 ee 981 785 
Week ended January 14, 1905, receipts, 959; shipments, 


750. 


The Freiberg Lumber Company has been formed to 
sueceed the R. E. Becker Lumber Company, involved 
in litigation a few months ago. The latter concern 
was bought in by Harry Freiberg, one of its members, 
who will become the leading spirit in the new organ- 
ization. He has been conducting the business under 
the new name for several weeks, but will incorporate it 
in a few days. Capital will be $75,000. 

The Ciolfo Sanitary Closet Company was incorporated 
at Columbus last Thursday with a capital of $250,000. 
The incorporators were L. E. Hays, J. H. Lauer, An- 
tonio CioJfo, Meola Valerio and Michael Kraus. 

The mills and lumber yards of the Newport & Day- 
ton Lumber Company, at Dayton, Ky., were visited by 
a fire Saturday night that caused a damage estimated 
at $5,000. No insurance. 

The following officers were elected for the Philip 
Carey Manufacturing Company at the annual meeting 
held last week: President, G. D. Crabbs; vice president 
and treasurer, R. B. Crabbs; secretary, E. L. Buse; 
general superintendent, W. J. Moeller; directors, W. J. 
Moeller, A. B. Crabbs, J. P. Stagg, N. H. Crabbs, J. 
E. Breeze, C. D. Crabbs and E. L. Buse. 

The Cincinnati Veneer Company has adopted plans 
for the erection of a handsome office building on the 
site of its plant at 1275 West Sixth street. The struc- 
ture will have two stories of pressed brick with cut stone 
trimmings and the interior finished in fine oak and 
mahogany. It will be 25 by 50 feet. 

Carriage makers are taking an active interest in the 
matter of good roads. At the monthly meeting of 
their club, held at the Grand hotel Friday night, they 
elected John McGrath, William Harvey and Henry Rat- 
terman delegates to attend the convention of the Good 
Roads Association, held at Columbus, Ohio, today. The 
president appointed committees to arrange tickets for 
the annual election of the club, to be held at the March 
meeting. The members enjoyed an elaborate dinner 
in connection with the meeting. 
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The Little 
We Might Tell You © 


here about our superior service and 
excellent quality probably wouldn't 
be enough to convince you we should have your 
business. A better way is to try our 


HEMLOCK 
LUMBER and LATH 


We have an annual capacity of 75,000,000 feet and 
constantly carry a good steck on hand. Special 
bills turned out with dispatch. Write us. 


Lackawanna Lumber Co., 


SCRANTON, PA. 























All Kinds of CAN LOAD 
eee /QMLOGN ap 
FOSTER LATIMER LUMBER 
MELLEN WIS. A 
ompt 3 AND > With White 
UL CAE 








’ Hemlock Lumber. 


George H. Mell, 
q KANE, PA. J 


[ HEMLock, 
HARDWOOD, 
LATH AND SHINGLES 


On Wisconsin Central Railway, near Glidden 




















The Nash Lumber Co.*wistexsin® 

















MIXED CARS OF 


HEMLOCK and WHITE PINE 


Our Stock is well assorted and dry. 


BASSWOOD SPECIALTIES INCLUDING SIDING, 
CEILING, CASING AND BASE. 


JOHN WEEK LUMBER CO., 


STEVENS POINT, WIS. 








it You Want Satisfaction | 


and prompt shipments, buy your 


““SHAKELESS” HEMLOCK, 


hardwoods, cedar posts, etc., of the 


| John R. Davis Lor. Co., "iP | 








Frank A. Cutting 


BOYER OF 


HEMLOCK 
BARK 


And the only Dealer who 
can furnish Cutting Patent 
Bark Cars for Shippers. 


79 Summer Street, BOSTON, MASS. 
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We Get Everything 


out ofa log that there is in it when 
it goes through our mill and that is 
the reason we can always ship 
promptly anything you want from 


Lath to Timbers 


Drop us a line telling us your wants 
and we will gladly quote you 
prices. We use the Telecode. 


C. A. Smith Lumber Co. 


General Office, Mill and Yard, 
44th Avenue North and Lyndale, 


Minneapolis, Minn. 


Branch Office, PEORIA, ILL. M. A. Magruder, Mer. 














Well Show You 
What We Mean 


by getting it to you quickly if 
you're ina hurry. We keep 
a large stock on hand for just such emer- 
gencies and if you order now you'll catch 
us with a well manufactured stock of 


70,000 ft. 3x12-16 White Pine Dry 
500,000 ft. 3x12-16 Norway Dry 


PRICES ON REQUEST. 


The SHEVLIN-CARPENTER CO. 


MINNEAPOLIS, MINN. 
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Pine Lumber 


We give special attention to mail orders 
from the trade and having a complete as- 
sortment can insure satisfactory service. 


Screened Saw Dust 
Send 


ee TTT 72% 


We can supply it in any quantity. 
us your inquiries. 


Carpenter-Lamb Co., "aR" 


MILL YARD: 30th Avenue and 
N. E. 


Marshall St. N. E. 


GENERAL OFFICE: 
712 Andrus Building. 
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Northland Pine Company, 


MINNEAPOLIS, MINNESOTA. 
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MANUFACTURERS OF 


NORTHERN PINE LUMBER. 





New Stock, Complete Assortment, Well Manu- 
Y factured. WeSolicit Your Orders. If You 
Buy Once You Will Come Again. 


STS 





COMM MUAUNUASUUAUAA AE 











Winona LumsBer Co. 








WHITE PINE PRODUCTS 
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WESTERN NEW YORK TRADE. 

Burra.o, N. Y., Jan. 16.—The city hardwood lumber 
yards are a trifle shy of owners this week, on account 
of the automobile show attraction in New York. The 
prospect is that when the Lumber Exchange shall take 
an outing by auto it will not need to borrow any rigs. 

G. Elias & Bro. are keeping up their specialty in 
yellow pine, especially timber, and have three men in 
the south buying stock, though the Buffalo yard is 
well supplied, as in other woods. 

The Standard Hardwood Lumber Company reports 
heavy orders for oak and chestnut and a lot of lumber 
coming north to meet them. 

H. A. Stewart, of I. N. Stewart & Bros., is buying 
cherry and oak in the south. The firm reports heavy 
sales of cherry at good prices. 





DRY HARDWOOD IN LIGHT SUPPLY. 

MADISON, WIs., Jan. 10.—It is my opinion that at 
the present time the stock of dry hardwood lumber in 
this north is inadequate to supply the demand—that is, 
before the new cut shall be in shipping condition all the 
dry stock will be gone and the holders will be able to 
realize better figures than the stock brought the past 
season. This is particularly true of ash, oak and bass- 
wood. While there is still considerable basswood in Wis- 
consin we find that the demand is picking up to such an 
extent that it will not last long. Ash and oak are practi- 
cally out of the market. The stock of elm, birch and 
maple seems to be ample for present requirements, with 
the exception possibly of thick maple. There is no 
question, in our opinion, but that the demands for elm 
and birch will pick up, at least present inquiries would 
indicate that the dry lumber would be very low before 
the new stock can come on the market. 

BritTINGHAM & YOUNG CoMPANY. 


CALIFORNIA. 


FROM THE GOLDEN GATE. 

SAN FrANcIsco, CAL, Jan, 13.—Redwood lumber ship- 
ments during the first two weeks of January were very 
meager, owing to the stormy weather which prevailed. 
The mills are cutting at a good rate and a very hopeful 
feeling prevails. All that is necessary is to maintain 
prices and convince the eastern market that orders can 
be filled promptly. The Redwood Manufacturers’ Com- 
pany, of Black Diamond, with its extensive plant, which 
is being enlarged, has done a great deal to make large 
eastern shipments feasible at short notice. 

Deliveries of recdiwood lumber from the northern coast 
counties of California during 1905 were 347,679,159 feet ; 
1904, 324,676,960; increase, 23,002,199 feet. Total ship- 
ments during December, 1905, were 35,513,563 feet, as 
against 31,304,618 during December, 1904; increase, 
4,208,945 feet. Shipments during the month from Hum- 
boldt and Del Norte counties to California ports 
amounted to 17,424,355 feet; to all other ports, 6,171,113 
feet. Shipments from Mendocino county to California 
ports amounted to 11,476,328 feet; to all other ports 
441,767 feet. From all three counties detailed ship- 
ments were: To Oregon and Washington, 143,385 feet; 
Mexico and Central America, 101,021 feet; Hawaiian 
islands, 449,957 feet; Australia and other oriental ports, 
4,731,115 feet; United States Atlantic ports, Europe and 
Africa, 1,187,402 feet. Total shipments for 1905 were 
the largest in the history of the redwood industry, 
which has shown a steady growth, each year’s produc- 
tion showing an increase over that of any preceding 
year since 1900. During 1905 total shipments to the 
bay of San Francisco were 232,031,529 feet; southern 
California, $4,535,998 feet; Oregon and Washington, 
506,368 feet; Mexico and Central America, 4,112,409 
feet; South America, 4,167,466 feet; Hawaiian islands, 
2,822,521 feet; Australia and other oriental ports, 16,- 
835,150 feet; United States, Atlantic ports, Europe and 
Africa, 2,667,918 feet. 

The Russell & Rogers Company, of San Francisco, has 








acquired the Dorena milling plant and over 1,000 acres. 


of fine timber land near Cottage Grove, Ore., with about 
50,000,000 feet of timber, a great part being fir. A 
small shingle mill is operated. 

Articles of incorporation have been prepared for the 
Chambers Lumber Company, of Cottage Grove, with a 
capital of $100,000. J. H. Chambers, Fred Russell and 
Mr. Rogers own the stock, which is fully paid up. Mr. 
Chambers, who has a one-third interest in the company, 
will have charge of the business, while Richard Hussey 
will be mill manager. About 300,000,000 feet of timber 
is contiguous to the mill that will come into the hands 
of this concern in the course of events, as this mill is 
the only one accessible. The saw mill is located on the 
Oregon & Southeastern railroad, a branch of the South- 
ern Pacific and is seven miles from the junction with 
the main line. It is a modern mill, built two years ago, 
but improvements will be made. Its capacity is 50,000 
feet daily. 

The new steam schooner J. B. Stetson, loading lumber 
at Port Gamble, will proceed to San Francisco to have 
her engines installed by the Risdon Iron Works. 

The Hammond Lumber Company’s steamer Francis 
H. Leggett, which was to tow the ship Copley to a 
northern port, was forced to leave San Francisco with- 
out her tow on account of the stormy weather. 

Thomas Pollard, jr., of Pollard & Co., San Francisco, 
has returned from Aberdeen, Wash., where he concluded 
arrangements to represent the Union Mill Company, of 
Aberdeen. The company will represent the Anderson 


Mill & Lumber Company, of Aberdeen, in San. Francisco. 


He found the mills on Grays harbor well supplied with 
orders and turning down some orders for dimension 
lumber. 

Robert D. Inman, president of the Inman-Paulsen 
Lumber Company, of Portland, is having plans prepared 
for a steam schooner, estimated to cost $80,000. The 
machinery will be constructed in San Francisco. The 
new craft will carry 800,000 feet of lumber. 

The Morehead Lumber Company has been incorporated 
at Stockton, Cal., and capitalized at $25,000, with $15,000 
subscribed by M. C. Dow and E. F., W. A., O. V. and 
W. H. Morehead. 

The Pacific Lumber Company’s mill at Scotia is ready 
to resume operations after being shut down two weeks 
for repairs. About 16,000,000 feet of logs is in the 
ponds and enough orders are on hand to keep the mill 
busy for months. Both eastern and offshore business 
prospects are excellent. The company has awarded a 
contract to Langford Bros., of Eureka, Cal., for the con- 
struction of eighteen large boilers to replace those in 
use. These will be installed two at a time, so as to avoid 
shutting down. 

The Oregon & California Lumber Company has been 
incorporated, with San Francisco as the principal place 
of business, by H. E. Pennell, A. G. McFarland, W. M. 
Madden, J. H. Wilhelm and F. W. Carey. Capital, 
$200,000. 

The South San Francisco Mill & Lumber Company is 
erecting a planing mill in South San Francisco. 

C. R. Johnson, president of the Union Lumber Com- 
pany, has been elected president of the Mendocino Lum- 
ber Company, the new $1,000,000 corporation that bought 
out the old Mendocino Lumber Company. 

Arthur Page says of freights: 

The dullness of the freight market in the first week of 
thes year has been decidedly broken into by the charters of 
eight vessels to load wheat to United Kingdom at union 
rates, and all from Puget sound. Coal freights from 
Australia are in steady demand at about 15s. We quote 
lumber freights on the coast at $4.25 San Francisco and 
Sy to $5.25 to southern California, and firm at these 
figures. For foreign the rates are steady, also, at 33s 9d 
Sydney, 537s 6d to 40s Melbourne, Adelaide or Port Pirie, 
47s 6d Fremantle, 40s to 41s 3d to China, 37s 6d to 40s 
Japan, 41s 3d to 42s 6d Valparaiso for orders, 2s 6d less 
direct, 40s Panama, $12 Manila, 50s to 52s 6d Buenos 
Ayres, 55s direct Africa, 57s 6d to 60s United Kingdom or 
continent, $15 to $15.50 New York and 45s to 47s 6d 
Caleutta. 

Latest lumber charters announced include: 






Steamer Llleric, Portland to Australia, chartered prior to 
arrival by J. J. Moore & Co., time charter. 

Ship Adderly, Chemainus, LB. C., to Sydney, 
account. 

Bark Hecla, Puget sound to Sydney, 33s 9d. 

Barkentine Amaranth, Portland to Manila, private terms. 

Ship Clan Buchanan, Puget sound to Melbourne, 36s 3d, 
by_J. J. Moore & Co. 

Bark Glencova, Puget sound or British Columbia to Fre 
mantle, 42s 6d, option ef Sydney 32s 6d, or Melbourne 35s. 
Chartered prior to arrival. 


owner's 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Los ANGELES, CAL., Jan. 12.—Continued dry weather 
has raised apprehension as to next season’s crops, as 
grazing is getting short and fruit growers have been 
obliged to irrigate their trees, which is an unusual thing 
at this season. But last night and this morning a light 
rain fell all over this section. But lumbermen, espe- 
cially, bank a good deal on weather conditions and the 
prospects of next season’s crops, which so largely de- 
pend upon the rainfall, and should the season prove dry 
much less building will be done next summer. 

Under ordinary conditions a dry winter will not affect 
the seaside resorts, for it is sunshine and sea water the 
resorters want instead of rain water. 

Prices remain firm and high, with an upward ten- 
dency. At wholesale prices remain at $16 for common 
fir and $19.50 for common redwood, and at retail they 
range from $21.50 to $22. As a rule lumbermen are 
still strong in the belief of a continuance of good times, 
barring the one possibility of a dry winter and spring. 

Building for the first week in the new year, only five 
days, was fair. The number of permits issued was 194, 
of a value of $303,159. This is certainly not bad and 
reports come in today that this week probably will do 
as well in proportion. As to the amount of building 
done last year something can be judged of the grand 
total in southern California when it is noted that Pasa- 
dena, with only about 20,000 inhabitants and almost 
purely a residence city and hotel resort, expended about 
$1,000,000 on new buildings in 1905. Redlands, River- 
side, Orange and San Bernardino and other.of the 
larger towns did as well in proportion and the total 
amount of building in southern California beat all 
former records. The use of lumber for a vast number 
of other purposes, such as irrigating, fencing, farm 
buildings, stables and above all for a large number of 
small but paying mining ventures of various kinds was 
remarkable. 

The report from San Pedro this morning is to the 
effect that only twenty-two cargoes of forest product 
were at the dock yesterday, and of this number several 
were for through shipment into the interior or to Ari- 
zona and New Mexico, and one at least for Mexico. 
This morning thirty-seven vessels are reported as due 
at this port. 

Local box factories continue busy. Every shop is 
working full force and scarcely able to keep up with 
orders. Everything looks promising. Almost everyone 
is busy stocktaking at present and not looking after 
sales, 


PPP PAPI II IL 


The new office building for the Studebaker Bros. 
Manufacturing Company, South Bend, Ind., is to be 
heated and ventilated by a fan system, the apparatus 
being furnished by the B. F. Sturtevant Company, Bos- 
ton, Mass, 
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THE PACIFIC NORTHWEST. 
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WESTERN WASHINGTON NEWS. 

Tacoma, WASH., Jan. 12.—The report of the collector 
of customs of the Puget sound district for December 
was issued yesterday. It shows foreign lumber ship- 
ments to have been 17,668,000 feet, a decrease as com- 
pared with the month in 1904 and 1903. 

Included in the Puget sound customs district are Ta- 
coma, Seattle, Ballard, Port Blakeley, Port Hadlock, 
Port Ludlow, Bellingham, Everett and, in fact, all mill 
ports on the American side of the Sound. Foreign lum- 
ber shipments for the calendar year 1905 amounted to 
221,812,000 feet; this is 14,022,000 feet less lumber 
than was shipped foreign from this district in 1904 
and in 1904 19,046,000 feet less was shipped foreign 
than in 1903. In 1903, the banner year for foreign ship- 
ments in the history of Puget sound, the total was 
254,880,000, an increase of 89,118,000 feet over 1902, 
which latter year showed a decrease of 21,176,200 as 
compared with 1901. It will be seen that the volume 
of foreign lumber shipments from Puget sound has been 
steadily decreasing since 1903. 

February, 1905, holds rank as the biggest month in the 
history of Puget sound for foreign lumber shipments, 
37,792,000 feet. February, 1904, ranks as the next 
biggest month with 28,133,000 feet, followed closely by 
August, 1904, with 27,519,000 feet. 

Voreign shipments for 1905 have averaged 18,492,667 
feet a month, as compared with an average of 19,652,- 
750 feet in 1904 and 21,240,000 feet for 1903, the 
banner year in this trade. 

Following is a comparative statement showing foreign 
Jumber shipments by months, for the last five years, 
compiled from records of the custom house: 

1903. 1902. 1901. 





py Peer eee 13,572,000 11,891,000 12,950,000 
February ..........- 25,403,000 5,501,000 13,906,000 
WN ee, ooo sae 18,900,000 6,089,000 13,011,000 
pre ree eer 23,409,000 11,515,000 17,078,000 
MY iio '6:0.6-6.4 96-0 eno 25,234,000 15,066,000 13,186,000 
DNs coe aiisai nates 23°741,000 14,344,000 — 12,993,000 
BE 666d KAS EA Cea 22,111,000 12,481,000 16,420,000 
BEBE co cr cvccesens 26,934,000 16,176,000 19,881,000 
September .......2+6 21,048,000 18,029,000 16,987,000 
eee 18,962,000 12,118,000 11,257,000 
November .......... 14,801,000 15,290,000 16,792,000 
Ibecember .........-- 20,756,000 17,262,000 11,478,000 

Totals .........254,.871,000 0 155,762,000 © 175,939,000 

1905. i904. 

NE ci ch encteew eee sod aes 11,185,000 3,500,000 
NONE FO aici caeseibeies aaa 37,792,000 28,133,000 
I ois. Bes care vere Ne 12,920,000 24,170,000 
| RST oe Te ene 20,253,000 20,141,000 
OR eee Le. 18,558,000 16,055,000 
Le 5 eee seth ke eo ae 14,518,000 25,113,000 
CE err mera a ene rer area 19,227,000 16,355,000 
OS SEER aE ee ERM erase 23,999,000 27,519,000 
SOMTOMDCE oon cscs ccc sceewsones 9,659,000 15,633,000 
OS er er ee ee 18,121,000 11,886,000 
ce eck keen eee 17,912,000 16,969,000 
5 ns ae bcd rele wes ee een 17,668,000 20,364,000 

Totals ..... 221,812,000 235,838,000 


Articles of incorporation of the West Coast Shingle 
Company were filed this week. The incorporators are R. 
I. and BK. J. Chapin and G. R. Eastman and the eapital 
is to be $25,900. 

Articles of incorporation of the North Bend Lum- 
her Company, ot North Bend, Wash., were filed W ednes- 
day. The incorporators are W. C. Weeks and R. W. 
Vinnedge and the capital is $10,000. : 

‘The Washington Manufacturing Company, of which 
August Von Boecklin is president, is to make still 
further improvements at its plant at East Twenty-fifth 
and I streets. Wednesday the company took out a 
permit to build a dry kiln, one story, 60 by 20 feet, to 
cost $1,200. This company has a first class plant and 
has been making several important improvements lately. 

R. W. Cady, of the Western Land & Timber Company, 
iidelity building, who broke his ankle by a fall several 
weeks ago, is able to be out again, although still on 
crutehes. The company is doing an extensive business 
in Washington and Oregon timber lands and reports a 
hig demand for timber. 

Everett G. Griggs, second vice-president and general 
manager of the St. Paul & Tacoma Lumber Company, 
was in Seattle yesterday on a short business trip. 

T. E. Ripley, vice president of the Wheeler, Osgood 
Company, who was called to Rutland, Vt., a few weeks 
ago by the sudden death of his father, is not expected 
home for a month or more. 

Clarence E. Hiil, of the Hill Lumber Company and 
one of the members of the executive committee of the 
Shingle Milis Bureau, says that the outlook for the shin- 
gle industry is brighter than ever before in its history. 
Ninety-five percent of the mills of the state, Mr. Hills 
says, are closed, shingle stocks are practically cleaned 
out and it will be at least another month before any 
more will be dry enough to ship. February 1 is the 
date set for the mills to resume cutting, but some of 
them will not get started by that time and of those 
that will start none of them will have output through 
the kilns for shipment inside of a couple weeks later. 

The Shelton Shingle & Manufacturing Company is the 
name of a corporation organized by citizens of Shelton 
who have subscribed $20,000 for the plant and have 
$5,000 more outside capital. What is known as the 
Simpson mill at Cloquallum, which has a 24-hour capacity 
of 400,000 shingles, has been purchased and will be 
moved to Shelton and running by March 15. 

W. N. Eaton and George Lovelace, of Shelton, have 
shipped to the Iowa State University a log nine feet 
nine inthes across the face, weighing close to 2,500 
pounds, as a specimen of Mason county timber. The log 
was quartered and crated and shipped on flat cars, the 
university paying the freight. : 

The Tacoma Fir Door Company has its new saw mill 





ready to receive the machinery. President John Snyder 
says the company has all the business it can do, with 
almost its entire output for 1906 sold. The new mill 
will enable the plant to increase its output. Mr. Snyder 
says that orders are coming from all over the United 
States, indicating that the fir door is growing in popu- 
larity. 
—_——eeeere 


NORTHERN WASHINGTON NOTES. 


EvERETY, WASH., Jan, 12.—With plenty of orders on 
the books at least one big concern here—the Clark- 
Nickerson Lumber Company—finds itself compelled to 
double force and cutput to cope with the demand. Be- 
ginning January 15 the Clark-Nickerson Lumber Com- 
pany intends using 150 extra men and increasing the 
output to 300,000 feet, virtually meaning a double pay- 
roll and output. The management will operate the mill 
twenty hours instead of ten hours, as at present. 

A noticeable easement in the car shortage situation is 
allowing shippers to catch up a little with their orders, 
a condition greeted with various emotions by lumbermen 
after the months of congestion, when an empty was 
almost worth its weight in gold. 

Washington fir is steadily and rapidiy reaching out 
into new territories as its excellence and usefulness is 
compelling recognition among eastern handlers and con- 
sumers. The Ferry-Baker Lumber Company this week 
sent its first fir into New England by shipping a carload 
to Boston. 

The log market is in splendid condition, says Frank 
Pendleton, of Pendleton & Gilkey, albeit that bad 
weather makes it impossible for many logs to be put in. 
Demand is good. The Washington Logging & Brokerage 
Company, composed of fully 90 percent of the producers 
in this state, has assurance that the demand during 
1906 will equal, if not surpass, its supply. James F. 
(iowen, of this city, heads the powerful organization. <A 
few millmen, caught short, are somewhat worried over a 
prospect of not being able to secure logs, though it is 
generally believed that lumbermen will not be called 
upon to face any such emergency. 

Hard to put down and out are the millmen these boom- 
ing days of prosperity; fire will not do it. A week ago 
the Seaside Shingle Company, owner of the largest 
straight shingle mill in the vicinity, was burned out. 
Today it is rebuilding. The new mill will, approxi- 
mately, be a duplicate of the destroyed plant. Its arma- 
ment—twelve uprights—is expected to give a daily ¢a- 
pacity of about 500,000. In addition a double block and 
i hand machine will handle second grade timber and 
take care of small stuff. The uprights are to be used 
principally to cut clears. Early in Mareh the mill will 
be producing. 

Another company which refuses to bow to ravishing 
flames is the Carlson Bros. Mill Company. This shingle 
plant was destroyed by fire last fall. The foundation 
has been put in shape and soon the new mill will be com- 
pleted. The equipment is to be eight uprights, giving a 
capacity of 250,000 a day. March 1 is the date set for 
completion. 

The owners of the Cascade Lumber & Shingle Com- 
pany with a thorcughly equipped plant in Snohomish, 
have taken over the ten-block mill of that place, sit 
uated in close proximity to its main plant. The shingle 
mill was owned by Ames & Patten and for a long time 
has remained idle. The Cascade management is having 
the purchase repaired preparatory to active cutting. 
This week the Cascade company elected the following 
officers for 1906: G. L. Turner, president and treas- 
urer; V. A. Marshall, vice president; Charles 8. La 
Forge, secretary and manager; C. S. La Forge, G. L. 
Turner, A. M. Bailey, V. A. Marshall and H. C. Come 
geys, trustees, 

After a year’s idleness the Marysville Mill Company 
has concluded that the game is too inviting to remain 
out of and is again manufacturing lumber and shingles 
under the management of Newton Jones, formerly act- 
ing in the same capacity with the Seaside Shingle Com- 
pany, of which concern’s trade the Marysville mill will 
take care. A wharf and gridiron are being constructed, 
for the company intends engaging in the cargo business, 
loading by lighter. 

A deplorable fatality occurred January 11, when Wil- 
liam Malone, a member of Stephens Bros. & Co., millmen 
of Monroe, lost his life in the company’s logging camp. 
The deceased was lying under his engine making repairs, 
when the locomotive started and crushed one leg. The 
unfortunate man died shortly after an operation. Mr. 
Malone was one of the best known loggers in the sec- 
tion and a man of wide popularity. He leaves a widow 
and family. 

Fred K. Baker will arrive home tomorrow morning 
from a month’s trip to Salt Lake City, Minneapolis and 
eastern points. Mr. Baker, aided by that executive 
foresight which is well known to the trade as being a 
long suit of the Ferry-Baker Lumber Company, left the 
fated West hotel in Minneapolis a few hours before the 
recent fire broke out. 

A deal is pending for the purchase of J. McCullough’s 
and Samuel Coombs’ shingle mills at Machias by the 
Balecom-Bartlett Lumber & Shingle Company. 

Nelson & Co. have opened a logging camp near Ma- 
chias. 

SBA BAAABE IO 


ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Jan. 12.—Lumbermen of this 
city say that business at this time exceeds all expec- 
tations. All of the mills are well supplied with orders, 
domestie and foreign, and these, with the local de- 
mand, give a good tone to lumber affairs. 

The Bellingham Bay Improvement Company’s mill 
is closed and will remain in that condition for a 
month. Meanwhile some very substantial improve- 
ments will be made—in fact the plant will be modern- 
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Handiest thing for the 
purpose you have ever 


seen. Every hard- 
Tall Book wood lumberman 
should have one. De- 


signed by a practical 
hardwood inspector who knew what was wanted. 
Bound in sheep with stiff covers, and thumb and 
finger straps. Size of book when closed, 44%x8% 
inches. Price, $ .75 per copy, $4 for six copies; 
$7.50 for 12 copies. For sale by 


American Lumberman, 
315 Dearborn St. CHICAGO. 











IS CALIFORNIA PINE. “Saag 




















{ CALIFORNIA 
WHITE PINE, 


Cedar and Redwood Lumber, rough 
or worked, kiln dried; Lap Siding 
and Redwood Shingles are a few of 
our specialties. 


Redwood Shingle Capacity 
400 M. Daily, Dry. 


LONG-BELL LUMBER CO., Kansas City, Mo. 
Exclusive Agts. for Kansas, Nebraska, 
lowa, Oklahoma and Indian Ter. 





Offices: 603-4-5-6-7 Claus Spreckles Bidg., 
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Our Whole Story— 
SATISFACTION. 





FIR, SPRUCE and PINE, 
RED CEDAR LUMBER and 
SHINGLES of High Grade. 


Located on the Pacific Coast we personally select our lumber. 






Being on the ground we can get better goods at iver prices than 
the inland dealer. 

We give you the benefit of our excellent business situation and 
our money-saving systems of he andlit iy Pacitic Coast Forest Prod- 


ucts Let us quote you ; ; 
Let us send you atrial shipment. We will treat you fairly. 


We use Telecode. 


Arrow Lumber & Shingle Co. 


328-329 Lumber Exchange, SEATTLE, WASH. 
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Delivered prices to any point in the United States 
quoted upon application. 


General Whos. Lumber Exchange Bidg., SEATTLE, WASH. 








20-521-522-523. 
Mills on G. N. Ry., N. P. Ry. and C. P. Ry. 
































ized. The eapacity of the planer and dry kilns will 
be doubled; the daily capacity of the former will be 
300,060 feet and of the latter 200,000 feet. When com 
pleted the saw mill will employ 350 men and its eapac 
itv will be about 360,000 feet daily. 

The Morrison Mill Company is at work on an ordet 
for 200,000 salmon boxes for delivery in Alaska. 

The plant of the Larson Lumber Company is well 
supplied with orders and business in general is brisk 
xround the mill. 

Siemons & Sons report business brisk in) lumber 
lines at their mill. 





IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Jan. 13.—Prices are stiffening and 
nearly all orders are for rush shipments. All consum 
ers are buying readily at the latest price list and or- 
ders are very plentiful. The mills are all working 
ward and many are refusing orders. The future looks 
Lright and exeept for some unexpected catastrophe 
the year will be a remarkable one in the western 
lumber business. The time is nearly here for resump 
tion of operations among the shingle mills and nearly 
all are preparing to start up. Some shingles are in 
store and some on the road, but it is generally be 
lieved that stocks are short enough to hold prices up 
to a reasonable figure. 

The cioss arm factory of the H. H. Martin Lumber 
Company is nearly completed and as soon as the ma 
chinery ean be installed it will be ready to hegin 
operating. 

Equipment of some kinds is a very little easier, but 
Northern Pacitie cars are rather hard to get and the 
recent snow probably will shorten the supply a little 
more for a week or two. 

E. F. Heisser and A. P. Henderson, of the E. F. 
Heisser Lumber Company, of Seattle, stopped over in 
Centralia between trains the last of the week. They 
report business good on the Sound and all the mills 
well supplied with orders. 

Prospects are improving for the shingle mill at 
Shelton, as part of the necessary capital has already 
been subseribed. 

John MeDonel, for nearly eighteen years an em 
plovee of the Simpson Mill Company at South Bend 
as boomman and log scaler, has resigned and will 
devote his entire time to the business of log scaling. 
He has made a record for himself and has won the 
confidence of the community. 

The new plant of the Fern Creek Lumber Company 
at Frances is nearly completed and the installing of 
machinery will begin this week. 





AT THE HEAD OF GRAYS HAREOR. 

ABERDEEN, WASH., Jan. 13.—M. R. Sherwood has as 
sumed active control of the management of the Union 
mill, having obtained a preponderance of interest at 
2 meeting of the stockholders this week. Thomas Pol- 
lard, jr., of San Francisco, and the Ande:son & Mid- 
dleton Mill Company will unite with Mr. Sherwood 
in enlarging the mill. The company’s capital has 
been increased from $40,000 to $100,000. Improve 
ments to cost $30,000 are planned, to be executed at 
once, which yill increase the capacity of the mill 
from 75,000 to 120,000 or 140,000 feet a day. Mr. 
Sherwood has resigned fiom the Retail Lumber Com- 
pany, and will assume charge of the mill February 1. 

J. E. Murray & Co., of Oakville, have acquired land 
near the railroad track and will put in a camp for 
loggers. This will be appreciated by the mer, as their 
present camp is at the saw mill, some distance from 
the logging operations. 

A general opinion among loggers and men con 
versant with lumber matters is that the price of 
cedar will advance to $9 within a short time. Ar- 
rangements are being made to reopen camps that have 
been closed for years, in order to take advantage of 
the higher prices anticipated. 

Edward Lowe, of Grand Rapids, Mich., has pur- 
chased of Cliff M. Weatherwax, president of the 
Chehalis County Logging & Timber Company, a quan- 
tity of timber land near Humptulips, Chehalis 
county. The price was $40,050—about $62 an acre. 
Mr. Weatherwax still holds large bodies of timber in 
this county. 

Last year 200,000,000 feet of logs was cut on the 
Hoquiam river and 50,000,000 on the Humptulips. The 
cut of the four mills for the year was 137,000,000 with 
192,000,000 shingles. 

The Polson Logging Company has filed deeds to 
twelve claims in townships 20 and 21, in range 10. 
The company owns a large body of timber in this 
section. 

William E. Harrington has sold to C. H. Jones, of 
the Northwestern Lumber Company, 320 acres of tim- 
ber land for $13,000, being at the rate of $44 an acre. 
The land is five miles south of Montisano. 

Changes and repairs recently made on the city water 
system made it necessary to close down the Aberdeen 
Lumber & Shingle Mill Saturday. 
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OREGON LUMBER NEWS. 


PORTLAND, ORE., Jan. 13.—James J. Hill, the railroad 
magnate, has promised to place a cement foundation 
under the Forestry building and when he was officially 
advised of this fact Mayor Lane signed the ordinance 
appropriating $14,000 for the purchase of the site. 
This settles a question that has long been a matter of 
controversy in Portland. 

W. E. Cook, Klamathon, Cal., left for his home 
today. Mr. Cook states that the recent purchase by 
the Weyerhaeuser Timber Company of the lands for- 
merly belonging to his father and others doubtless will 





he a great factor in the development of the timber 


interests of Klamath county. The Weed Lumber 
Company, of Weed, is pushing its railroad steadily 
towards Klamath Falls and expects to reach that place 
early in August. 

James Laidlaw & Co. have chartered the ship Clach 
mannanshire to load lumber at Portland for Port 
Pirie, Australia. It is estimated that she will be 
able to carry 1,300,000 feet of tir. Two other square 
riggers chartered to load lumber at Portland are the 
British ships Dee and Blythswood, The former is 
loading for Manila and the latter for China, and they 
are expected to be ready to sail the latter part of this 
month, Other lumber carriers in port loading foreign 
are the steamship Tottenham and bark Paramita. The 
Tottenham will take out 3,500,000 feet of fir. Half a 
dozen other large carriers are under charter to load 
lumber at this port for foreign countries, 


THE INLAND EMPIRE. 


IN THE PINE COUNTRY. 


SPOKANE, WASH., Jan. 13.—The favorable conditions 
fur logging operations in the Inland Empire which have 
continued almost uninterrupted from the beginning of 
the season have changed during the last two weeks. 
The weather man seems to have adopted the series 
method of delivering the snow and lumbermen = are 
anxiously awaiting the lust of the series. The snow in 
the foothills is alrendy too deep for good work, and the 
season in which the Inland Empire generally receives 
the greatest amount of snow has only begun. During 
the early part of the season conditions for banking a 
heavy crop of logs seened to be ideal, but the late 
changes in weather conditions make the outlook for an 
average crop doubtful. 

During the week the price of lumber products in local 
territory was advanced to correspond with the price 
being asked for eastern shipment and in some instances 
the prices for local shipment range higher. The market 
in general remains firm with no indications of a change 
ot attitude on the part of the manufacturer. Shipments 
have dropped off slightly, but not as much as is expected 
at this season of the vear. 

H. C. Ballantyne, formerly inspector of the Western 
se Shippers’ Association, has accepted a position with 
We Kelley & =e with headquarters at Chicago. Mr. 
soit athe left January 11 to meet Vilas Daugharty, the 
Chicago representative, at Baker City, Ore., where to 
gether they will look over the eastern Oregon stocks, 
With a prospect of making heavy purchases for their 
trade. 








KF. EK. Carlin, formerly an inspector connected with 


the Mississippi Valley Lumbermen’s Association Bu- 
reau of Grades, arrived in Spokane January 4 and as 
sumed his duties as chief inspeetor for the Western Pine 
Shippers’ Association. 

J. C. Hareleroad, of the Harcleroad-Westphal Mill 
Company, has sold his interest in the company. <A new 
company has been organized, including all of the other 
stockholders. The name of the new company is the 
Ideal Lumber & Mill Company and it is capitalized at 
$20,000. 

A rumor has been to the effect that the Shevlin-Clark 
limber Company had secured an option on the B. R. 
Lewis Lumber Company's saw mill and timber holdings. 
Mr. Lewis says that the report has no foundation and is 
aut a loss to know where it originated. The Shevlin 
Clark Timber Company expects to resume operations 
early in February but its plans have not been made 
publie. 

It has been reported that Kenneth Ross, manager of 
the Big Blackfoot Milling Company, has bought from 
Jeremiah Coliins, of Washington, D. C., 13,000 acres 
ot timber lands in the Blackfoot basin. 

J. P. MeGoldrick, who has been suffering during 
the last two weeks from an attack of pneumonia, is 
convalescing and is considered by his physician to be 
out of danger and well on the road to complete recovery. 

D. C. Bradford, of the Bradford-Kennedy Lumber 
Company, with headquarters at Omaha, Neb., and local 
ofhces in the Jamieson block, has been spending some 
time with the company’s local representative, Mr. New- 
meyer, in looking’ over Inland Empire stocks and get- 
ting more thoroughly acquainted with conditions. 

John O’Brien, of the John O’Brien Lumber Company, 
Somers, Mont., visited Spokane, January 8, and called 
on Secretary Xellogg, of the Western Pine Shippers’ 
Association, of which organization Mr. O’Brien is one 
of the directors. As Mr. O’Brien expected to leave for 
the south on Thursday and would be unable to attend 
the annual meeting of the association to be held Febru 
ary 5 and 6 some time was spent in reviewing the work 
of the year and looking into the future needs of the 
association. 

The Hope Lumber Company, of Hope, Ida., is plan- 
ning to build a large burner and install an electric light- 
ing plant preparatory to operating the mill night and 
day during the coming season. The company has a large 
quantity of logs banked on the driving streams and 
expects to make a good eut during the coming year. 


Aeron" 


The Nashville Hardwood Flooring Company, of Nash- 
ville, Tenn., has lately sent out to its customers a neat 
remembrance. it is an aluminum match safe, compris- 
ing an oak leaf to which is attached a receptacle for 
matches in the shape of an acorn. The latter is typical 
of the ‘‘Acorn’’ brand of hardwood flooring which 
Sales Manager D. S. Hutchison is so successfully intro- 
ducing to the lumber trade over the country. 
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DOORS AND MILLWORK. 


eo 


The area of high pressure in the sash and door in- 
dustry covers nearly the entire country. Occasionally 
a distributer is found who says that his business is not 
of unusual magnitude, but from most of the manufac- 
turers as well as distributers comes the yeport that 
trade is really of large proportions and in some eases 
of extraordinary volume. The open weather that has 
prevailed throughout the country, almost unprece- 
dented in its mildness, has encouraged builders and 
construction work has been going forward in all loeal- 
ities to an extent that is usually witnessed only in the 
fall or spring. Builders, however, have been con 
stantly fearful of a sudden stoppage of operations by 
some unexpected arctic blast and have therefore hur- 
ried their work along as rapidly as they could and in 
x corresponding degree have hurried up the delivery of 
their mill work and other building material. It is the 
general report that proposed operations are on a large 
scale and this has induced the heavy inquiry for carload 
lots at all distributing points, which has been the 
feature of the market since early in December. Viewing 
the entire field the activity that is shown at the factories 
and wholesale offices is unusual for the opening month 
of the year. 


Prices are evidently strengthening. When the ex 
load inquiry first developed last month values were 
exceedingly weak and many of those who were in 
clined to conservatism refused to accept orders at 
what they considered a losing figure. The heavy 
volume of inquiry and the persistent holding out 
of dealers for better prices finally had the effect of 
strengthening the market materially just before Chris 
mas. After New Year’s day another weakness oc 
curred in values and there was a general rush to sell 
regardless of price, but this week so heavy have been 
the inquiries and orders that a much better sentiment 
has prevailed and prices on earloads are at least 1 
percent gross over those ruling last month. As _ there 
is no symptom of falling off in orders yet shown the 
stronger feeling will doubtless continue. Prices on 
small lots are still weak in some territories, but the 
increased firmness of carload quotations is having its 
effect. 

Chieago distributers report a fine trade as a rule, 
although one or two say that they are not especially 
anxious for business at current quotations. Some of 
the wholesalers state that they are turning down more 
orders than they are accepting and now have on hand 
all that they can easily fill before spring. The general 
disposition on the part of Chicago dealers is to pick 
ut those orders that best suit their stocks and manu 
facturing facilities and let the rest go. That poliey 
is having a good effect in stimulating values here and 
making the market firmer elsewhere. Stocks in* the 
warehouses have been materially augmented in the 
past month or six weeks. 


While rumors at Kansas City are that an advance 
will be made on stock sizes of sash and doors in the 
near future the jobbers and manufacturers are still 
roing after the business hard and prices are very low, 
is compared with the quotations of last fall. Many 
lealers have stocked up liberally at the going prices 
ind will not want to buy much more for some time. 
he millwork trade is strong for January and the 
utlook for spring business is the best on record. 
rhe mills are running and have some unfilled contracts 
n hand, and it is likely that most of them will run 
teadily through the winter. 

There has been little real winter weather as yet in 
he northwest, and building has continued almost 
vithout interruption. The factories of Minneapolis 
ind St. Paul, Minn., had a steady run of orders for 
pecial work, which has prevented them from getting 
aught up at any time. Since the brief shutdown at 
he holiday season all the factories have resumed work 
is busy as ever and with a prospect of remaining so. 
(here is no trade to speak of from the country yards, 
ut it is expected to open within the month. 

+ 7 ~ 

\ll the sash, door and blind factories at Baltimore 
re busy on orders and are being operated to the limit 
f their capacity. Manufacturers there can see noth- 
ng but prosperity ahead and they are making hay 
vhile the sun shines. Building continues active in 
irge part because of the favorable weather condi- 
ions, and great quantities of material are being called 
ror. Investments in real estate are still oceupying the 
losest attention and many building projects are ma 
iring, which makes work for the sash factories. 

* * * 

Orders are plentiful in New York and vicinity and 
the building situation offers a most encouraging out- 
ook. Spring work has made rapid headway and as 
‘ong as the open weather continues there will be no 
lack of mill work orders. One large dealer states that 
sash and door men are not trying to get in orders 
for large blocks on the present basis of prices, and 
that as an instance one order for between 7,000 and 
5,000 windows for delivery in from four to six months 
was turned down flat, because it was believed there 
will be no trouble later on in getting better prices. 

~ * ~ 


The open weather has been of great advantage to 
the door and woodworking factories of Buffalo, N. Y., 
and they are running stronger than they usually do at 


this time of the year, with prospect of a short closed 
season for builders. Builders thus far have been able 
to continue operations almost without interruption. 
Architects report consideralLle work in hand and look 
for a year much more active than last. Dealers re- 
port a better demand for veneered doors for use in 
place of cheap pine doors. This change is received 
with favor, tor the material that goes into even the 
cheapest pine door is very high, having gone up lately, 
while veneer stock is as low as ever. 
~ ~ 

Dealers at Los Angeles, Cal., report a continuance of 
good business and good prospects for the year, except 
ing a possible continuance of somewhat unsatisfactory 
price conditions, although some dealers report they 
have no complaints to make. All appear to be doing 
a good trade and reports indicate a fair line of orders 
ahead, but at the same time the larger firms are look 
ing out for a possible curtailment of building, should 
the drought continue. AJl business in southern Cali- 
fornia as well as the farming communities is standing 
out with pails right side up to catch a drenching rain, 
if it will only come. The glass situation remains un 


LOGGING NOTES. 


UPPER PENINSULA NEWS. 

CALUMET, Micu., Jan. 16.—With two feet of snow 
logging operations are progressing steadily. While the 
weather 1s not cold, it has been possible to freeze the 
roads and keep the teams busy. 

The demand for woodsmen, so urgent during the early 
part of the wiuter, is falling off, nearly all the lumber 
camps in the peninsula being supplied with men. 

Logging operations along the ‘*Soo’’ branch of the 
Canadian Pacific railway are unusually heavy this win- 
ter. It is estimated that in the district around Blind 
river 3,000 men are employed in the logging camps with- 
in 100 square miles. Eddy Bros., with a mill at Blind 








River, Ont., and limits back of there, employ 1,500 men. 


The Cook Lumber Company, the Morgan Lumber Company, 
the Georgian Bay Lumber Company, Moore & MeDonald 
and the Carney Lumber Company have large forces at 
work, each employing 400 to S800 men, with the Wigg, 
Dyment and Loveland companies working in the vicinity 
of Thessalon, Ont. Year after year the camps where 
the timber is cut are moving back from the shores of 
Georgian bay and from the railway, and the result is 
longer and more difficult «lriving of logs in the spring. 

G. A. Bergland, of Milwaukee, Wis., is operating 
camps near Bergland, Lake Gogebice, where his mills 
and manufacturing piants are located. A thriving com- 
munity of considerable size has grown up around his 
industries in the last few years. 

J. J. Ramsay, in charge of the logging operations of 
the Holt Lumber Company, Oconto, Wis., in Ontonagon 
county, reports very satisfactory progress. The forces 
at the various camps number 500 men. 

Frank Roberts, of Negaunee, has taken a contract to 
get out mine timbers and logs for the Cleveland-Cliffs 
Iron Company. Most of the timber will be cut on the 
company’s land in section 13, north of Negaunee. 

J. C. Crooks, of Swanzy, has a force of twenty-five 
men getting out stull and other timber on a tract of 
land which he owns near Swanzy. 

The Miiler & MeCool Lumber Company, of Ottawa, 
Ort., is operating camps along the Algoma Central rail- 
way in the Algoma district. 

The Chippewa Cedar & Spruce Timber Company, of 
Sault Ste. Marie, has extensive tracts of timber in Chip- 
pewa county, where it is operating logging camps. 
Archie L. MeBean, formerly of Grand Marais and late 
of Kansas City, Mo., who has acquired an interest in 
the company, is in charge of the woods work. 





— 


IN NORTHEASTERN MICHIGAN. 


Bay Crry, Micu., Jan. 16.—With some snow in the 
lumbering districts the weather has been too soft to 
make good hauling, though every operator is making the 
most of the situation. rank Buell has seven camps at 
work cutting 6,000,006 feet of elm for Jackson & Wylie, 
8,000,000 of basswood for the Bousfield Company, of 
Bay City, 10,060,000 feet of mixed timber for Bliss 
& Van Auken, of Saginaw, and 20,000,000 feet of mixed 
logs for the Kneeland,, Buell & Bigelow mill at Bay 
City. 

Keys & Warboys are, putting in 1,500,000 feet of logs 
at their plant at Tower. 

Woodworth & O’Malley, of Bay City, let a contract to 
Charles Wood to cut, 4,000,000 feet of mixed logs on 
the north shore near’ St. Ignace. 

Mathew Heslip has 300,000 feet of hardwood logs on 
skids in Belknap township, Presque Isle county. 

Charles Schalk & Sons have 500,000 feet of logs on 
skids in Presque Isle :county. 

PBB OOOO 

The Advance Lumber Company, with general offices 
in the Rockefeller building, Cleveland, Ohio, has sold 
its Cleveland stock of hardwoods to the Worden Lumber 
& Manufacturing Company and. hefeafter will confine 
itself to operating in the wholesale white pine, yellow 
pine, hardwood and hemlock trade, shipping in car 
and cargo lots from its mills in the south. The Worden 
Lumber Company was incorporated in November, 1905, 
and is almost ready to begin business. It has one of 
the finest mills in northern Ohio, where it will manu- 
facture flooring, interior finish ete. 

LOBBBARO OOOO 

B. F. Croft, of Albion, Ind., well known as a hard- 
wood lumber manufacturer in that state, is sojourning 
in San Antonio, Tex., for the’ winter. 
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OOK in For Sale—*Business Opportunities” — Depart- 
mentfor one of the best saw and shingle mill proposi- 
tions on the North Pacitic Coast. New plant—rail 

and water shipping facilities 


A. B. GRAHAM, Trustee, 


ALASKA BUILDING, SEATTLE, WASH. 

















“We See Our Finish” 


and want you to, Fir or Spruce, 
superfine; with mixed cars of yard 
stock. Order early this time. You 
can make no mistake. There is no 
better place. 
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FIR, SPRUCE AND RED CEDAR 


LUMBER. 


If you are in the market for Red 
Cedar Siding in straight cars or 
mixed with Red Cedar Shingles it 
will pay you to write us. Weare 


QUICK SHIPPERS. 


J. §, Bennett Lumber Company, 











AMERICAN TIMBER 
COMPANY, 


Manufacturers and 
Shippers of 


Pacific Coast Lumber and Shingles. 


RAIL SHIPMENTS TO ANY POINT IN THE UNITED STATES. 


General Offices, 532-533-534 Lumber Exch. Bidg., 
SEATTLE, WASHINGTON. 


















PACIFIC 
COAST 


WASHINGTON 
RED CEDAR 


LUMBER—SHINGLES 


Manufacturer, Wholesale Dealer and Shipper. 


ROBERT S. WILSON, 


1211-1212-1215 Alaska Bldg.. SEATTLE, WASH. 









Books for Lumbermen. 


We handle a line of books valuable to lumbermen. 
Send for free descriptive booklet. 


AMEQICAN LUMBERMAN, 315 Dearborn St., CHICAGO, 
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We Cater to 
the Yard Trade 


and ship our products into 34 states. 


Write now for quotations on 


Washington 
Fir and Cedar 


in any form. 








Our prices will interest you. 


FERRY-BAKER LBR. CO. 








EVERETT, WASH. 











Weyerhaeuser 
Timber Co. 


WHOLESALE DEALERS IN 


Lands, Logs 


AND 


Lumber 


GENERAL OFFICE, 


TACOMA, WASHINGTON. 


Mills at Everett, Wash. 


FIR LUMBER 


Siding, Ceiling, Flooring and General 
Yard Stock. Weare manufacturers and 


CAR and CARGO SHIPPERS. 


The Mitchell 


Daily Capacity. 
100,000 Feet. 


Lumber Co., 
EVERETT, WASH. 
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MARQUETTE 


PORTLAND CEMENT 


MARQUETTE CEMENT MANUFACTURING CO. 
Marquette Building, Chicago. 








PAROID 
ROOFING 


“*The roofing of .quality ’’ 
“Lbumbermen all: over the country are 
making in Paroid one of their most 
profitable side lines. You can do it 
too. Ask for our proposition. 
F. W. BIRD & SON; Makers 
ESTABLISHED 1817. EAST WALPOLE, MASS. 


NEW YORK CHICAGO WASHINGTON 
CANADIAN FACTORY & OFFICE, HAMILTON, ONT. 














LOCAL AND PERSONAL. 


——eon—n_erey 


At the annual meeting of the United Employers’ 
Association of Wood Industries of Chicago, held at the 
Grand Pacific hotel, January 15, the following officers 
were elected for the ensuing year: J. W. Embree, presi- 
dent; W. O. King, vice president; W. W. Rathborne, 
treasurer; E. I. Hooper, secretary. 

C. L. Loetscher, of the 
turing Company, Dubuque, 
and doer circles over the country, was in Chicago on a 
brief business visit Wednesday last and was a weleome 
visitor at the LUMBERMAN office. Mr. Loetscher has 
charge of the manufacturing department of the com- 
pany and reports matters decidedly active in that line. 

C. F. Wiehe, of the Edward Hines Lumber Company, 
this city, returned Monday from a month’s visit in the 
south, where he has been engaged during the greater 
part of the time in paying taxes and adjusting matters 
relative to the timber lands owned by the Edward Hines 
Lumber Company in Mississippi. He spent the holidays 
with his family, who are staying during the winter at 
St.Petersburg, Fla. 

J. M. Schultz, of Schultz Bros. & Benedict, Old Col 
ony building, this city, has been confined to his residence 
for three weeks with an attack of the grippe, fol- 
lowed by malarial fever. This week Mr. Schultz is 
reported to have so much improved that he intends to 
start today (Saturday) for Albuquerque, N. M., accom- 
panied by his family, and will remain there probably 
several weeks for recuperation, after which he may 
visit the coast. 

W. J. Alexander, for some time superintendent 
of the Levert Lumber & Shingle Company, of Plaque- 
mine, La., has lately assumed the position of vice presi- 
dent and general manager of the Conkling Mill, Box & 
Lumber Company, of Dallas, Tex. Mr. Alexander has 
had an extensive experience in lumber and mill opera- 
tious and under his management the company may 
expect a continued prosperity. F. W. Boyle, who was 
formerly vice president and manager, continues with the 
company as secretary-treasurer. 


Farley & Loetscher Manufae- 
lowa, well known in sash 


H. B. Leavitt, of the Leavitt Lumber Company, Thir- 
ty-fourth street and Center avenue, this city, sailed 
from New York last Saturday for a trip to the West 
Indies. He will return by way of Mexico and expects 
to he absent six weeks. Mr. Leavitt’s company recently 
has leased the former yard of the Soper Lumber 
Company, at Twenty-second and Laflin streets, and 
after erecting «a shed with 2,000,000 feet capacity and 
making several other improvements will oceupy the yard 
and operate it in addition to its present yard on Center 
avenue, 

J. W. Cleland, of Deeatur, TD, 
traveling men in the central part of the state, January 
1 began selling lumber for J. W. Cleland. Mr. Cleland 
enters business for himself after having traveled the 
central Illinois territory for ten years, latterly for the 
Globe Lumber Company, Limited, of Yellow Pine, La., 
a Long-Bell concern, He will handle all kinds of lum- 
ber and building material specialties. Mr. Cleland has 
a host of friends among the retailers and the travel- 
ing men who will wish him a full measure of success 
in this venture. 

Walter Alexander, the well known lumberman of Wau- 
sau, Wis., lately has acquired an important interest in 
the First National Bank of Milwaukee, and at its an- 
nual meeting held last week Mr. Alexander was elected 
a director. Cyrus ©. Yawkey, also of Wausau, was 
elected last week a director of the Marshall & Ilsly 
bank at Milwaukee. These gentlemen are both men 
of large interests and excellent financial judgment and 
their advent in banking circles in the Cream City ean- 
not result otherwise than to the advancement of the 
business interests of the Wisconsin metropolis. 

Francis Beidler & Co., the extensive wholesale lumber 
firm of this city, have purchased the cut of lumber for 
1906 of the two mills of the Hamilton & Merryman 
Company, at Marinette, Wis. The deal comprises 35,- 
000,000 feet of lumber, 15,000,000 lath, 15,000,000 
shingles and 20,000 ties and the consideration approxi- 
mates $750,000. Francis Beidler & Co. have had this 
cut before, and their hundreds of customers appreciate 
its excellence. The lumber will be brought to Chicago 
by boat during the coming season of navigation. 

Frank N. Snell, of Milwaukee, Wis., well known in 
the wholesale trade of that state and elsewhere, passed 
through Chicago Tuesday last on his way south, where 
he will remain a week or ten days. Mr. Snell is a 
stockholder in the Tremont Lumber Company, of Tre- 
mont, La., in which he has been interested ever since 
its organization several years ago. His main purpose 
in going south is to attend the annual meeting of the 
company, which is to be held at Tremont the latter part 
of this week. He will then proceed to New Orleans, 
where he will attend the meeting of the Southern Lum- 
ber Manufacturers’ Association and that of the Southern 
Cypress Manufacturers’ Association, which are to be 
held in that city next week. 

Hans Forchheimer, son of the late Hugo Forchheimer, 
of Frankfort-on-the-Main, Germany, passed through 
Chicago Tuesday on his way to New York, whence he is 
to sail today (Saturday) by the steamship America, of 
the Hamburg-Ameriecan line, for Hamburg and Frank- 
fort. Mr. Forchheimer has been in this country during 
the greater part of the last year studying American 
lumber methods and familiarizing himself with the busi- 
nes in connection with the New Orleans office of his 


one of the better known 


coneern, Which is in charge of L. Haymann as manager. 
Mr. Forehheimer’s father died in Frankfort Sunday, 
January 7, of pneumonia, and it is in connection with 
the settlement of his estate that the gentleman is sum- 
moned to his home in Germany, where he may remain 
for several months. 

A. J. Carson, of Kalamazoo, Mich., one of the well 
known machinery men in the country and for many 
years connected with E. C. Atkins & Co., Ine., of In- 
‘lianapolis, Ind., has recently affiliated himself with the 
Wilkin-Challoner Company, of Oshkosh, Wis., and will 
handle that company’s specialties in various parts of 
the country. The Wilkin-Challoner Company now manu- 
factures a large quantity of saw mill equipment, in- 
cluding steam feeds, gangs, set works and Hoo-Hoo 
‘‘niggers,’’ and within a short time expects to be able 
to turn out a complete Jine of everything in the way 
of saw mill machinery. Mr. Carson will represent this 
concern at large. He has spent several weeks at the 
Oshkosh plant lately for the purpose of familiarizing 
himself with the company’s product and its methods of 
manufacturing. He started out on his first trip this 
week and is now visiting the trade in West Virginia 
and Virginia. 
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LUMBERMAN TURNED SHOWMAN. 

At the International tieater in Chicago, on a recent 
evening, a young lady with a voice was giving a very 
effective rendition of the current popular. hit, ‘*Can *t 
You See I’m Lonely? ??? accompanied by the usual stage 
flirtation, which she was directing toward a portly and 
handsome gentleman who, with a little boy, 
one of the upper boxes. ; 

‘“*Why, I know that man,’’ said the lady in the 
audience, ‘‘and he is a flirt, too. He was clerking in a 
drug store down on Umpty- “seventh street about a year 
ago and was going with a young lady down there ani 
he was m: arried all the while and nobody knew a thing 
about it.’ 

Just then the innocent subject of this somewhat caustic 
criticism arose in his box and in a deep mellow voice 
joined in a refrain with the stage singer. <A thick si- 
lence came from the lady for the space of several ticks 
of the clock, then the whis; ered comment, ‘‘I guess | 
was mistaken about it being the same man, but he looks 
enough like him.’’ 

As this conversation took place within the hearing of 
a little theater party composed of a number of the mem- 
bers of the AMERICAN LUMBERMAN’s staff it naturally 
provoked some little amusement; for the gentleman with 
the mellow voice was Al G. Flournoy, at one time con- 
nected with the AMERICAN LUMBERMAN, later engaged 
in the lumber business in Minneapolis and at the pres- 
ent time manager of the International theater in Chi- 
cago, formerly “Cleveland ’s theater, but which has re- 
cently reopened for the purpose of giving high class 
family vaudeville entertainments at popular prices. 

There is no very close obvious connection between the 
lumber business and the sti ige, although many lumber 
salesmen are reputed to be good actors. Mr. Flournoy’s 
histrionie ability was, however, evident of old to his 
associates, particularly in connection with various enter- 
tainment features of lumber conventions and notably 
at a certain lumber salesmen’s vaudeville in. Minneapolis 
the success of which is still fresh in the memory of those 
who were fortunate enough to behold it, 
ugo. 

The International theater is undoubtedly one of the 
safest buildings in Chicago and is comfortably and lux- 
uriantly appointed. The vaudeville attractions offered 
are of a high order of merit and wholesomeness and the 
appeal to the pocketbooks of persons of moderate means 
should be a successful one, for in Chicago are a vast 
multitude who are more in need of wholesome enter- 
tainment than are the majority of theater goers and yet 
who are not able often to afford $1.50 or $2 seats for 
the entire family. This playhouse made some attempts 
to fill this field under its former management, but failed 
through lack of resources. The International Theatrical 
Company, under whose control it now is open, has a large 
circuit of similar houses throughout the country and 
consequently has greater facilities for securing high 
class attractions than any single independent theater can 
command under present conditions in the theatrical field. 
The AMERICAN LUMBERMAN wishes Mr. Flournoy and his 
associates much success in the new enterprise. 


occupied 


several years 
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THE WEEKLY REGISTER. 


Among those interested in lumber or its kindred 
industries visiting Chicago during the week ended 
Wednesday, January 17, were the following: 
l.. N. Anson, Merrill, Wis. C.F. Loetscher, 
W. Alexander, Wausau, Wis. 


Dubuque, 
Iowa. 
Atlee, Fort Madison, N. W. McLeod, St. Louis, Mo. 


Ss... 

Iowa. W. G. Mather, Cleveland, 
I). W. Baird, Grand Rapids, Ohio. 

Mich. R. C. Menefee, Kansas City. 
G. J. Banderob, Oshkosh, Wis. N 


Mo. 
T. E. Brittingham, Madison, T. D. Merrill, Duluth, Minn. 
Wis. Kk. L. Myers, Newport, Neb. 
I. Kk. Hamilton, jr., Marinette, Ray Nye, Fremont, Neb. 


Wis. ‘. M. Peaslee, Dubuque, Towa. 
I. H. Hillman, Evansville, W. H. Roddis, Marshfield, Wis. 
Ind. E. P. Sawyer, Oshkosh, Wis. 


Horton, Winona, Minn. 7. =. 
[. C. Card, Laurel, Miss. Minn, 


I Shevlin, 
I 
I. O. Chase, Oshkosh, Wis. J. V. Smeaton, Ashland, Wis. 
I 
I 


Minneapolis, 


J. Cobbs, Cadillac, Mich. F. N. Snell, Milwaukee, Wis. 
t. I. Cooper, Memphis, Tenn. Miles Standish, San Francisco, 
J. W. Dempsey, Manistee, Cal. 

Mich. Cc. H. Stange, Merrill, Wis. 
I.. T. Dempsey, Manistee, H. L. Tibbits, Milwaukee, Wis. 

Mich. c. E. Turner, Wausau, Wis. 
N. Dempsey, Manistee, Mich. F R. Upham, Marshfield, Wis. 
a. oy Foster, Oshkosh, Wis. S. C. Wadley, Dubuque, Iowa. 
J. Jenks, Cleveland, Ohio. A. B. Wolvin, Duluth, Minn. 
ie Kirk, Cleveland, Ohio. J2 A. Wright, Merrill, Wis. 
I on Knapp, Menomonie, W. D. Young, Bay City, Mich. 

Ss. 
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THE JOHNSON-KNOX FAILURE. 


The bankruptcy proceedings against the Johnson & 
Knox Lumber Company, of this city, an account of 
which was given in last week’s issue of the LUMBER- 
MAN, were continued in the rooms of Referee of Bank- 
ruptey 8S. C. Eastman, Monadnock building, at 11 a. m. 
Monday, January 15. W. E. Caylor, L. D. Matthias and 
J. E. MacLeish represented the petitioning creditors, 
Mr. Caylor acting as chief counsel. A. A. Phillips was 
put on the stand and questioned regarding a statement 
signed by him which purported to show the financial 
condition of the company. This statement showed: 


Cagh Of Dame... ove occs cc nccceceevessesssece _O,eGawe 
ills receivable, good, Gue from customers...... 30,085.20 
Merchandise (at actual present cash value)..... 134,000.00 
Machinery AnG BELETES.....cccccsccccecscoccce 300.00 

DORE ioccc ca ces aanWiasedintaasjsdsus deep 
DE: BE: koncccdcesncdsecdveeersagesetsunns $111,138.65 
Bills payable to own banks...........+.see000% 10,060.00 
OPEN BCCOUMIS .ncccscccccceccrescveccesscerse 7,287.69 
CEE. Bo 6.00000 0000 6.0.6:0'0:0:5:0:400:6.0:6-00.6660 30,000.00 
FP PTET CPT TOT eT Te ee Cre Te 14,175.96 

ER OROE: is sos knoe shee dE KeR SAGES SSE $172,662.20 


Insurance on merchandise was given at $47,400. 

On being questioned regarding the company’s indebt- 
dness to the F. E. Creelman Lumber Company and the 
Florida Lumber Company Mr. Phillips stated that F. 
i. Creelman was indebted to the Johnson & Knox Lum- 
ber Company for advances on 2,200,000 feet of lumber 
it the rate of $17 a thousand—$37,400; these advances, 
iowever, having been made in the form of the com- 
pany’s paper, or at least a great part of them. 

The examiner then took up the period between August 
1, 1905, and the date of the company’s failure for the 
purpose of ascertaining the nature and extent of the 
osses which have resulted in bringing the “company 
rom a sound financial condition, according to the state- 
ment signed by Mr. Phillips, to the condition which 
hows an indebtedness of something like $70,000. 

Mr. Phillips gave the first of these losses as the 
Strong Milling Company, which amounted to $8,000; 
he National Hardwood Lumber Company, $2,000; 
llogg & Co., Phiiadelphia, $3,500; Hooper & Shaw 
Lumber Company, about $17,000; loss on maple piled 
n the Vinnedge yard, Chicago, $8,000; Hall Bros., 
2,000; the Florida Lumber Company, about $2,000. 
hese, aggregating $59,500, were given as the principal 
osses sustained in the four months. 

In their efforts to discover the alleged accommoda- 
ion paper outstanding between F. E. Creelman and 
hese companies the testimony is somewhat confusing, 
ut it appears that Mr. Creelman, the man who could 
nravel the matter, has not as yet been called to the 
tand. In one place, according to the testimony sup- 

ied the AMERICAN LUMBERMAN, they claim to have 

st $2,000 in the Florida Lumber Company deal and 
another place $22,000. Mr. Creelman, however, states 
at so far as the dealings of the Florida Lumber Com- 

‘ny and the Johnson & Knox Lumber Company are 

neerned the Florida Lumber Company shipped the 
‘ohnson & Knox company more lumber than it ever 

iid for, and if any loss was sustained by the John- 

n & Knox Lumber Company it was entirely owing to 

arket conditions; that the accommodation paper men- 

oned was paper advanced to the Florida Lumber Com- 
any on estimates of lumber on stakes, which was re- 

‘wed from time to time by the Florida Lumber Com- 

ny, and the failure of the Johnson & Knox Lumber 

mpany to pay the paper of the Johnson & Knox 
umber Company as it matured compelled the Florida 
umber Company to stop shipments of lumber and pay 
he paper of the Johnson & Knox Lumber Company 
hich it had discounted. As a matter of fact the 

‘tual money paid the Florida Lumber Company by the 
ohnson & Knox company did not exceed $20,000 on 

irchases representing over $40,000 and the Florida 

imber Company refused to make any further ship- 
ents. 

In some of the discussions between the attorneys and 

ie various witnesses examined in the bankruptcy pro- 

edings it was sought to be shown that a pact or a 

neern had been formed to take over the Johnson & 
nox business and that Mr. Creelman or Mr. Patten 

r others had taken stock in such concern which was 
‘o succeed the Johnson & Knox company. Mr. Creel- 
ian informs the LUMBERMAN that at no time was he 

stockholder in the Johnson & Knox company nor 

id he enter into any contract to pay any part of the 

mpany’s indebtedness and knows of no agreement 
utered into between W. S. Johnson and F. C. Patten 
for that purpose. He handled some of their accommo- 
lation paper to assist in paying their debts to himself 

r his company, as they had no credit, and a time came 

hen it seemed necessary to stop this method of doing 

isiness with the concern, which was losing ground 
ither than gaining through the accommodation and 
assistance which these transactions ought to have pro- 
luced, as the extensions and renewals were intended to 


give them an opportunity to reéstablish themselves, if 
possible, 





. In Louisiana. 

New ORLEANS, La., Jan. 16.—The Southern Saw Mill 

Company, of New Orleans, yesterday brought suit in the 
ederal court against the American Hardwood Company, of 
St. Louis, claiming $2,500 as commission due on a contract 
nder which the Southern company bought from F. C. 
Waller, of Alabama. under contract, 500,000 feet of white 
ash and 1,000,000 feet of poplar saw logs; said contract 
»eing made, it is alleged, at the solicitation of a represen- 
‘ative of the defendant company. 
_ The Picayune Lumber & Shingle Company, of Lake Provi- 
“ence, La., applied for and was granted a receiver January 
ll. Joseph LL. Fischer was appointed receiver and his 
bond was fixed at $10,000. It is reported that quarantines 
‘ast summer and the stringency of the money market caused 
the company to make its application and it is understood 
that the business will be liquidated. 


INDIANA HARDWOOD MEN’S ANNUAL. 
(Special telegram to the AMERICAN LUMBERMAN.) 


INDIANAPOLIS, IND., Jan. 18.—The seventh annual 
convention of the Indiana Hardwood Lumbermen’s As- 
sociation convened here this morning at the Grand hotel, 
with fifty delegates in attendance. Ralph May, of 
Evansville, presided in the absence of President J. C. 
Wood, of Muncie, because of the illness of the latter. 

Secretary J. M. Pritchard’s report showed a member- 
ship of 74, a gain since the last annual meeting of 12. 
Treasurer C. H. Barnaby reported a balance in the 
treasury of $220.09. 

J. M. Pritchard made a report of his participation in 
the Interstate Commerce Law Convention, held in Chicago 
in October last, as a delegate representing the associa- 
tion. In unanimously adopting his report the associa- 
tion put itself on record as approving of the actions of 
the ‘* Bacon’’ convention. 

The association indorsed the work of the National 
Hardwood Lumber Asosciation. To this an appropriate 
response was made by Earl Palmer, of Paducah, Ky., 
president of the latter organization. 

The election of officers followed, with these results: 

President—C. H. Barnaby, Greencastle. 

Vice president—Ralph May, Evansville. 

Secretary—J. Pritchard, Indianapolis. 

Treasurer—George H. Palmer, Sheridan. 

Directors—S. Burkholder, Crawfordsville; C. A. Wood, 
Muncie; James Buckley, Brookville; B. F. Swain, Sey- 
mour; Charles Kramer, Richmond. 

The convention closed tonight with a banquet, begin- 
ning at 7:30 o’clock, in the ordinary of the Grand hotel. 


HARDWOOD EXECUTIVE COMMITTEE MEETING. 
(Special telegram to the AMERICAN LUMBERMAN.) 


INDIANAPOLIS, IND., Jan. 18.—A meeting of the execu- 
tive committee of the National Hardwood Lumber Asso- 
ciation was held here today at the general offices of that 
organization in the Terminal building. Those present 
included Earl Palmer, of Paducah, Ky., president; O. O. 
Agler, Chicago, vice president; D. F. Clark, Minneapolis; 
W. H. Russe, Memphis; W. A. Bennett, Cincinnati. In 
conference with these gentlemen were W. W. Bonsack, of 
St. Louis, and W. 8. Darnell, of Memphis. 

Owing to the fact that a meeting of the Brotherhood 
of Locomotive Engineers is to be held in Memphis 
between the dates May 9 and May 30, which threatens 
to crowd the hotel accommodations of that city, the date 
of the annual meeting of the association was changed 
from May 17 and 18 to May 2 and 3. The other busi- 
ness transacted was merely of the routine order. 
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Eastern Office : 
HARRISON G. FOSTER, 
109 Lumber Exchange, Minneapolis, 
Minnesota, 


WASHINGTON 
FIR 

Lumber and 
Vertical Grain 


Flooring. 





RED CEDAR 
Lumber 
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We Sell Satisfaction 


with every order shipped, but never charge anything 
extra for it on invoice. If you want such service try 
us on 


FIR LUMBER, RED CEDAR 
SIDING and SHINGLES 


We are manufacturers and wholesalers. 


Eastman Lumber Co., 


210-11 Berlin Bidg., 
TACOMA, WASH. 


Mills at Summit, Wash., 
on N. P.R.R. 














. . . s 
One Million Red Cedar Shingles Daily 
iS NOW OUR CAPACITY. 
( Stars, Clears, Perfections and Eurekas.) 
MGhGRADE Shingleswe LEA LUMBER CO., 
make. MIXED CARS of TACOMA, WASH 


Shingles and Cedar Siding 
and Lumber a specialty. Mills at Olympia and Everett, Wash. 














Picking Out Good Hides 


takes a judge and 
that's the beginning 
of good belting. 


SCHIEREN 
BELTING 


is not only made of 
the very finest hides 
but is tanned in the 
best manner, and put 
together right. 
These points all 
contribute to the 
matchless quality of 
Schieren Belting. 
Send for our’ Dixie 
Belt Leather Book.” 


CHAS. A. SCHIEREN & CO., 43 Ferry St., New York., U.S.A. 


Chicago: 90 Franklin 8t. Denver: 1524 Sixteentn Bt. 
New York: 43 Ferry 8t. Hamburg, Germany: 
Pittsburg: 242. Third Ave. Pickhuben 4. 

Boston: 190 Lincoln 8t. Oak Leather Tanneries: 
Philadelphia: 224 No. Third 8t. Bristol, Tenn. 

Louis P. Rice & Co., New Oleans, La., Southern Agents. 
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The Finest Yellow 
Fir That Grows 


is found on the South Bend branch of the N, 
P. Ry. and the fact that we are located right in 
the midst of it explains the superiority of our 


LONG FIR TIMBERS 


Cross Arms, Railroad, Dock, 
and Bridge Building Material. 


Having a daily capacity of 150,000 feet, toe 
gether with excellent shipping facilities, we are 
able to render you prompt and satisfactory 
service. Let us hear from yoummaybe our 
prices will interest you. 


H. McCormick Lumber Co. 


McCORMICK, WASHINGTON. 


We use the Telecode. 





FIR LUMBER 


Car Shipments, 
Foreign and Domestic Cargoes. 


PORT BLAKELY MILL CO. 


PORT BLAKELY, WASH. 


Eastern Representative: 
W. W. VAWTER, 

542 Lumber Exchange, 
Minneapolis, Minn. 


San Francisco Offices: 
RENTON, HOLMES & CO., 
Mills Bldg. 














WIDE AND CLEAR Complete Stock of Porch 


Columns and Siding. 


Washington | 
Bed Cedar SHINGLES 


Lumber. | Write. Wire or 'Phone. 
Seattle Cedar Lumber Mfg. Co., 


**Maltese Cross,’’ Eurekas, 
Clears and Perfections. 


SEATTLE, 
WASH. 





























ONES GRAY’S HARBOR, WASH.“ 
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Wherever You Are Located 


we want your inquiries, for we cater tothe 
eastern rail trade and can ship cargo 
orders to any part of the world. Our 
equipment enables us to furnish a very 
superior quality of 


FIR, CEDAR, SPRUCE 
LUMBER FIR TIMBERS 


and our shipping facilities insure poems 
service. If you willdrop us a line describ- 
ing your wants we will gladly quote you 
prices. 


ANDERSON & MIDDLETON 
HN. ANDERSON, Pres't. LUMBER CO. 
A.W. MIDDLETON, V. P. & Sec’y 

Ss. M. ABERDEEN, WASH. 


. M. ANDERSON, Treas. 
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HERE is only one way to make and main- 
tain a reputation for high-grade goods—de- 
liver the ial It costs like smoke at times, 
but it pays in the long run, and we are glad we 
stuck to it. 


HOQUIAM, WASHINGTON. 


THE MARKETS. 


The month that 
mate enn be made of the start the lumber business is 
taking in 1906. The lull, such as there was, during the 
holiday week was scareely sufficient to enable manufac- 
turers and dealers to take a long breath. Since then 
buyers have come into the market for an amount of 
stuff that shows that stocks in the hands of retailers 
and consumers still are small and broken in assortment 
and that additional supplies are positively necessary. 
In respect to those kinds of lumber used for building and 
railroad purposes there scarcely has been any midwinter 
abatement of urgent requirement. The winter has been 
favorable to outdoor work, a fact that has helped to 
maintain the demand. There was a large accumulation 
of unfilled’ orders at the end of last year and this legacy 
is affording manufacturers and wholesalers a good deal 
ot business at the outset of the new year. This 
delayed business is being supplemented by many new 
orders, which are coming in as if the time were spring 
instead of midwinter. relief has come in the 
car situation, especially in the southwest and on the 
Pacific const, while the east still complains of shortage. 


has advanced enough so some esti 


Some 


The southern pine situation continues to command 
the markets in respeet to demand and prices. There 
searcely has been any letup in the demand for car ma- 
terial, which is giving 2 strong tone to the market. The 
mills of the middle Gulf states still are loaded up with 
orders for ear material and a movement is on foot for 
another advance in prices. In the same section the call 
for all heart flooring is far in excess of supply. From 
the Gulf Coast section comes an excessive call for kiln 
dried saps, while sawed timber for coastwise and foreign 
shipment is in such request that prices have an advane- 
ing tendency. The mills all over the south have sawing 
orders enough to last them for sixty days and are in- 
clined to go about taking further orders unless 
these should come from their regular trade or are espe- 
cially desirable. Rush orders are at a price premiun. 
Many orders are accepted with the proviso that they 
shall be ‘‘subject to previous sale’’; that is, they are 
not to be filled if others should offer higher prices for 
the lumber. Indications seem to point to an unprece 
dented demand this year and manufacturers are trying 
to adjust their operations to contend with such exces 
sive conditions, 


easy 


* 


The amount of northern pine that has been called for 
and is moving since January 1 is a surprise to the most 
experienced producers and dealers. In Chicago: the whole 
sale trade is positively heavy and of a volume that would 
be large at any season. At all points east of Chicago 
like conditions prevail. Of course in the extreme north 
west, where winter temperature and deep snows have 
prevailed, there is the usual quietude in the country re 
tail trade; but even on the upper Mississippi and in the 
Lake Superior country an unusval winter movement of 
lumber by rail and an urgent demand for box lumber 
and other specialties prevail. Throughout the northern 
pine field no trouble is found in disposing of anything 
in the shape of usable lumber, with no haggling about 
prices. Buyers take what they can get without much 
demur, though the prices they have to pay show advances. 
In the eastern cities dealers and factory men are buy 
ing only such white pine as they absolutely must have 
to keep business going, because prices are so high that 
they fear to put too much money into stock. But even 
with such cautious buying the demand is sufficient to 
keep up a brisk trade. In the Saginaw and Lake Erie 
markets a searching inquiry for box lumber goes on, 
with scarcely enough found to keep the factories sup- 
plied. The situation in respect to the entire northern 
pine trade is such that there can be little doubt about 
the maintenance of demand and prices for months and 
probably throughout the vear. 

The stote of the hemlock business continues favorable 
to producers. In Wisconsin dry stocks are becoming 
depleted and all stocks are broken in assortment. An 
unusually good winter trade is prevailing. In Michigan 
last year’s supplies have been well cleaned up and de- 
mand still is good. In Pennsylvania and the east gener- 
aily hemlock lumber is moving freely, scantling and 
joists in New York having been sold out to the verge of 
scarcity. Prices are maintained, with more prospect of 
further advances than that prices will remain stationary 
or recede. 

* * * 
The North Carolina pine business holds a strong posi- 
tion. Demand is equal to supply and it is with some 
difficulty that new orders can be placed, especially for 
those conditioned on a specified time for delivery. The 
mills generally are running with all the work ahead for 
which they have sawing capacity. Foreign demand is 
looking up to a degree. 

* * * 

The cypress business starts out for the year with condi- 
tions altogether favorable. All grades and forms are in 
demand. The call for shop lumber is not so urgent as 
last month, but the demand doubtless will recover now 
that the factories and building contractors are begin- 
ning the new year’s operations. A scarcity of shingles 
and lath prevails to such a degree that manufacturers 
refuse to ship by the entire carload, using such product 
in mixed orders only and for end loading. 

* * * 


The outlook for the hardwood trade during 1906 is 











considered better than that for last year. There is a 


shortage of the leading kinds of dry lumber, tor which 
the demand is active. Holders of good assorted stocks 
in the cities are having a good winter trade, with no 
abatement of the stress for plain sawed oak, while quar- 
ter sawed is looking up finely. In the east chestnut is so 
short in supply that it no longer can be substituted for 
plain oak as formerly. Black ash at Buffalo is worth as 
much or more than white ash, such is the demand for the 
former. In Michigan heavy contracts for maple to be 
sawed have been made and the prospect for all hardwoods 
native to the state is considered bright. A like condition 
prevails in Wisconsin. Poplar in Chicago, St. Louis 
and in the middle west seems to be doing relatively 
better than in the east. Mahogany in the east is going 
into large consumption, it being used so much as to cut 
into the demand for high grade oak and cherry. Birch 
continues to hold an important place in the market. 
Cottonwood and gum have a good and rising market. 


On the Pacific coast and in the Inland Empire the 
situation continues favorable to manufacturers. The mills 
still have plenty of orders and new business continues to 
flow in. Lately a considerable number of cargoes 
have been loaded out to go foreign, while  coast- 
wise trade keeps up encouragingly. The supply of red 
cedar shingles is diminishing on account of the idle- 
ness of 90 percent of the mills. The term of closure will 
continue until February 1. The pine mills of California 
are shut down for the winter and the supply of lumber 
is diminishing by reason of shipments eastward. Trade 
conditions in California are altogether favorable. 





Northern Pine. 





Chicago. The weather has been slightly less favor 
able at times, but there has been no apparent falling 
off in lumber demand at the Chicago wholesale and 
retail yards. Some of the retailers report their trade 
rather quiet as compared with a month ago, but tak- 
ing into consideration the fact that it is midwinter 
and that no trade of consequence is expected they are 
pretty well satisfied with what they are getting. The 
wholesale yards are doing a splendid business, some 
of them having about all the orders that they ean 
handle while inquiries are phenomenally heavy for this 
time of year and often involve large blocks of stock. 
The wholesalers are pursuing their usual course of 
accepting only such orders as are best adapted to their 
assortments and are getting full prices for everything. 
New price lists have been sent out during the week 
showing an advance of $1 on practically all items. 
The indifference of buyers with regard to prices is 
surprising, their only apparent consideration 
to secure the stock as quickly as possible. 

Something as to the great advance in prices that has 
occurred in white and norway pine in the last ten 
years is shown by a comparison made this week by a 
local firm of price lists issued in 1896 and 1906. In 
1896 short piece stuff was quoted at $10.50 f. 0. b. 
ears at the Chicago yards, while lists sent out this 
month quote the same item at $22.50; No. 1 12-inch 
boards were quoted ten years ago at $15 and now 
are $31; thick uppers were quoted at $50 and now at 
from $90 to $100, with sales of especially wide stock as 
high as $110. Hemlock sold at $8; now it is $18. 
Extra clear white pine shingles were then quoted at 
$2.40 and are now worth $3.40. Extra good white 
pine lath that were quoted at $1.60 are now worth 
$5.25, No. 1 mixed lath were selling in 1896 at $1.50 
and are now selling at $4.75. As a rule the comparison 
shows a general advance on all items of norway and 
white pine during the decade of 100 percent or more. 

The receipts of lumber and shingles at Chicago dur 
ing the first fortnight of the new year show a gain of 
14,726,000 feet of lumber, and a loss of 3,385,000 shin 
gles as compared with the same period in 1905. The 
shipments from Chicago during the corresponding 
period show a gain over last year of 3,844,000 feet of 
lumber and a loss in shingles of 3,423,000. It is thus 
seen that the receipts of lumber show a gain of 35 per 
cent and the shipments a gain of 14 percent over last 
year. As to the falling off in both receipts and ship 
ments of shingles it is explained by the increased 
handling of shingles direct from the mills to the re 
tailer in carload lots. 


being 


Chicago Lumber Receipts and Shipments. 
Reported by George F. Stone, secretary of the Board of 
Trade. 

RECEIPTS, WEEK ENDED JANUARY 13. 
Lumber. 
aatacsiaiseaate 26,490,000 
Ss sah Cara teen glo 20,036,000 


Shingles. 
4,713,000 
6,714,000 


1906 
1905 


Increase 
Decrease 


Fae ee re Pee ” 6,404.1 100 


MEK r RRR eRe howe 2,001,000 













VOTAL RECEIPTS, JANUARY 1 TO JANUARY 13. 
Lumber. Shingles. 
EES ee ICL ne a 56,025,000 9,190,000 
EN rien Sc oA ae a eae a 41,299,000 12,575,000 
BNR. seals. pacieindis.ccreainene po 7 ree rrr er 
NOD Sos aacauics acctakeees, heecosean 3,385,000 

SHIPMENTS, WEEK ENDED JANUARY 13. 

Lumber. Shingles. 
ee ne erie ere 15,855,000 4,337,000 
ESET reer eT eerie rare 14,402,000 7,518,000 
EE COE Tee LAGROe  l~ wakiswdee 


UMD. ckccKGeaKrcatbeacwe! mapeleaumies 3,181,000 


TOTAL SHIPMENTS, JANUARY 1 TO JANUARY 13. 





Lumber. Shingles. 

a as haha xh 4st ad a ea 32,515,000 9,561,000 
PI riaciiasiscoyiiedei aking. 6 eeioe tare insdis renee 28,671,000 12,984,000 
III Do Sing axgacc ote amarate lees 3,844,000 ..... ie 
DOCTORSE 2.060008 PERNT a peeween aie 3,423,000 
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Permits issued by the Chicago building department 
during the week ending January 17, were: 
CLass— No. _ Value. 


DO ae ee ee 12 $s 6.200 
$ 1,000 and under $ 5,000 ............ 45 107,300 

5,000 and under a 7 50.500 
10,000 and under 25,000 s 126,000 
25,000 and under RS ice ene Ce ain 4 106,000 
50,000 and under 100,000 ............ 1 55,000 
Board of education brick addition....... 1 100,000 
Board of education 3-story brick school. . 1 100,000 
Board of education brick addition....... i 100,000 

Nt tee oe eae ame te BE nd oak SO $ 801,000 
Totals preceding week.................. 7 701,150 
Totals corresponding week 1905......... 40 455,950 
Totals Jan. 1 to Jan. 17. 1906.......... 157 1,502,150 
‘Totals corresponding period 1905........149 1,200,450 
Totals corresponding period 1904........150 2,866,200 
Totals corresponding period 1903........119 839,300 
Totals corresponding pericd 1902...... 165 1,011,000 


eee 
Minneapolis, Minn. The business of the new year 
can hardly be said to have opened, but a seattering 
line of orders comes from the retail yards, which have 
done more winter business than ever. With good 
sleighing farmers have improved the opportunity to 
haul out stock for repaiis and small buildings. Local 
stocks are still fairly complete, but sales managers are 
guarding against a shortage in some items which would 
leave them in no shape to care for large assortments. 
The retail dealers of the northwest have been here in 
convention this week and all express themselves as 
pleased with the outlook for spring trade. They have 
done little buying, but will be in the market soon for 
spring stock. Reeecipts and shipments for the week 
ended January 15 were: 
Receipts. Shipments. 
3 


Ee ao eer 000 1,008,000 


I ob dibs wid kl Sibi aie eee le ee een 336,000 768,000 
I on ig og cetonsa sa eee ep aes 32,000 1,072,000 
Sree ye a ee 304,000 880,000 
SIN oii a5. 5 ww eewle aie we Keele Bee 400,000 T68,000 
Gre eee ee eee are 1,072,000 656,000 


2,912,000 5,152,000 
560,000 4,048,004 
coro EEE EE COT CO I 52,000 1,104,000 
Corresponding week last year....... 2 384,000 3,984,000 
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—eaeroereeeeee 
Saginaw Valley. The market continues strong and 
unchanged, with a good demand for all kinds of 
product. Bex stock is exceptionally strong. Sash 
and doors are moving briskly and firmly and prices 
are satisfactory to manufacturers. Some lumber is 
coming in by rail from other manufacturing points, 
—_orrore ee 
New York. On the lumber end of the white pine 
market is a little hesitancy about buying any large 
quantities and because of the high prices dealers are 
reluctant to order any more than is absolutely neces 
sary for immediate needs. Stocks seem to be very 
scarce and it is the general opinion that the last ad 
vanees were warranted by the prevailing conditions. 
Box material is very searce and brings good prices, 
while the manufacturing trade holds up unusually well. 
~~ 
North Tonawanda, N. Y. An inclination on the 
part of dealers to not seek stock for next season's 
consumption as early as formerly, is noted. While 
considerable lumber has been contracted for inquiries 
show that it totals much less than was recorded a year 
ago. The disposition to buy more sparingly has re- 
sulted from high prices. Dealers who have sold up 
closely on many items are bringing stock in by rail 
from Canada, but only where it is desired for imme- 
diate consumption. A decrease in demand has been 
noted. Prices are being maintained. 
OPO 
Buffalo, N. Y. Dealers say that their trade is almost 
as good as it was during the summer and that with- 
out much effort to make sales. A leading dealer is of 
the opinion that there will not be much more advance 
right away, though he believes that certain grades 
would stand a little raise on account of their scarcity. 
All the low grades are going just as fast as the dealers 
can get them on ears. 








Spruce. 





Buffalo, N. Y. Everything in the spruce line goes, 
so that the dealers in that line are eager to get more 
of it. One dealer reports some good purchases of Lake 
Superior, but is not sure but he has sold more than 
he has bought. Builders say it goes into houses as a 
substitute for white pine as it is cheaper. 

ad 

Boston, Mass. The list is still $24 for frames. In 
the majority of cases prices are being maintained 
firmly but a few of the smaller mills are said to be 
seeking early business by shading prices. The yards 
ire fairly well stocked for present needs and are not 
keen buyers for future delivery. 


White Cedar. 


Chicago. ‘The white cedar situation is steadily im- 
proving, although prices as yet are no higher. Long 
poles are practically out of the market and the shorter 
lengths are in unusually low supply. Stocks of posts 
have been steadily reduced and what was felt to be 
a great surplus at the close of the fall trade is now 
leemed barely adequate for the opening spring move 
ment. Logging conditions are reported unfavorable 
in many sections of the north and a less stock than 
had been anticipated is now thought to be the outcome 
of present operations. 








Minneapolis, Minn. Inquiry for posts is still active 
and sales for spring delivery are made frequently. 
Stock remaining in yards unsold that is dry enough 
to ship is running low and prices therefore are im- 
proving, from the producers standpoint. Dealers do 
not look for much buying for the next two months, as 
the large retailers seem to have filled their wants 
ahead of time. Little is dcing in poles and dry stocks 
for next spring are extremely searce and broken. Soft 
weather this week has added to the troubles in the 
woods, putting the swamps in worse shape than ever. 





Hardwoods. 





Chicago. Reports from the local wholesale oftices 
show a most gratifying condition of the hardwood 
market in general. Inquiries are heavy and carload 
shippers say that they are greatly bothered to secure 
enough dry stock fer the wants of their customers. 
Shipments are in increased volume as the car situation 
has eased up a little and the mills are in good shape 
to load and get the stock in transit. Dry lumber of 
all varieties is reported exceedingly scarce and prices 
generally show a steady firmness with occasional ad- 
vances on the more staple items. In the city there is 
an unusually good demand for carloads as well as for 
small lots from the vards, the retail dealers having 
about all the business they can easily handle with 
their facilities and greatly reduced stecks. All of the 
woodworking industries are running full, the imple- 
meut trade is heavy and prospects for the furniture 
business, judging from the large attendance at the 
expositions which are in progress in Chicago and else- 
where, are thought to indicate an inereased demand 
for the staple furniture woods later on. 

There is an even Jess supply of oak available than 


‘there has been during the past two months and still 


higher prices for firsts and seconds plain oak are 
believed to be inevitable. Cottonwood is especially 
strong, and buyers are prepared to pay inereased 
prices on all grades. A great searcity has developed 
in rock elm and values have recently advanced. Soft 
elm is in geod request at full prices. There is little 
change in other of the northern woods. 
nen 
Memphis, Tenn. Conditions show little change— 
a fair demand, with a good average business doing 
but no particular rush on the part of buyers. The 
recently improved demand from foreign markets is 
well maintained hut the bulk of the business still is 
in domestic channels, 
held firmly, with the trade indisposed to look for any 
recessions of consequence. Rainy weather is interfer- 
ing with production. Plain oak is an active and ever 
ready selier in both red and white and in all grades 
and thicknesses, likewise cypress, ash, cottonwood 
and gum. Quarter sawn white oak is very steady at 
prevailing prices. With a moderate demand for poplar 
offerings are not large. 
ooo 
Mobile, Ala. Everyone looks for 1906 to be the 
banner year in the trade. The mills are short of logs, 
with very little stock. Cypress is strong and in excel 
Jent demaud and the mills are running regularly. Ex- 
port business is limited only by the amount of stock 
to be had; shippers say they cannot get more than 
50 pereent of the stock they could sell, The stave 
business is enormous and one company has bought 
about 500,000 extra pipe staves alone and the aggre- 
gate sales will run up into the millions. Arrivals at 
the ports are light; at Mobile they consisted only of 
one smal! raft of cypress and one of tupelo. l 
~~ 
Minneapolis, Minn. The most active feature of the 
market is oak stocks, particularly timbers and car re 
pair material. The trade in finish lumber is quiet. 
as the factories have stock on hand for present needs 
and are buying in small quantities. Birch is the best 
seller, but flooring is moving fairly well. Country 
trade is very light. 
Oooo 
Saginaw Valley. Under a moderate movement prices 
are firm. All kinds of hardwood lumber appear to be 
in better form than a year ago and a good trade 
at firm prices is experienced. 


—_—_—e—eoeoeooere’ 


New York. Chestnut and birch probably are the 
strongest, but there is nothing slow about ash and 
plain oak, and quartered is more readily called for 
than a month ago. Maple in the thick sizes is consid- 
ered plentiful, and while the demand has stiffened a 
little prices have not responded accordingly. It has 
been intimated that manufacturers have rather low 
stocks, which probably will cause some advancement 
later. Indications for a good volume of trade are im- 
proving daily. 


North Tonawanda, N. Y. Maple, ash, birch and elm 
are reported in fair demand for the time of year, but 
some difticulty is being experienced in supplying the 
latter item, which was consumed extensively during 
the fall. All kinds of oak sell well and slight in- 
ereases in price from time to time do not appear to 
curtail business. While most dealers went into winter 
quarters with fair assortments they will be ready to 
receive and distribute considerable stock at the open- 
ing of navigation. 





—eeeee 
Buffalo, N. Y. The movement of most hardwoods 
is not heavy, but the feeling is strong and the trade 
certainly is in a healthy condition. It is generally 


Stocks are light and prices are- 
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There’s Good Money 
=z me, in FIR 
DOORS 


and the nice part about it is the 

| ease with which you can get it 
out. Everybody likes ‘em for 
they're equal to quartered oak 
and yet are as cheap as white 
pine. Pretty bard proposition 
to beat, eh’ Well, it’s acinch 
you would never regret put- 
ting them in stock. Because 
of its beautiful grain, color, 
hard surface, ivory like finish 
and its susceptibility fo al! 
kinds of staining prepara- 
tions, Fir can be made to har- 
monize with the richest sur- 
roundings. The special treat- 
ment to which we subject all 
the lumber used in our doors 
gives usa ftir door that will not 
shrink, warp or twist and thus 
satisfaction isguaranteed. We 
make trim to match. Also 
Western Pine Doors. 


| 


ite 


Our Prices are yours 
for the asking. 


| . CENTRAL SASH & 
ig DOOR CO. 


71 First St., PORTLAND, ORE. 
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about those doors from 
the west that we have 


Better Begin ives tare nace 
Thinking Now continuously for the 


past 16 years because a 
lot of your competitors are beginning to take a little stock 
in our slogan ** won’t shrink,-won’t warp, won’t 
swell, but will sell. They find that we are really talk- 
ing facts and that they can safely give their customers the 
same kind of talk when they back it with our 


hed Cedar Doors 


WE ALSO MANUFACTURE 


Soft Yellow Fir Doors 


as wellas cedar sash, mouldings, finish, siding, columns and 
shingles. Our fir doors are more than taking the place of 
eastern pine doors at a less price, and are stronger and 
more durable. If you are at all sceptical about the matter, 
write us direct or drop a line to our nearest representative 
and we will tell you all about our goods. 


The Wheeler, Osgood Co. 


TACOMA, WASHINGTON, 


Eatern Representatives: Harry Osgood, Box 913, Lincoln, Neb.; 
Harry L. Fuller, Broad Exchange Bldg., Boston; Langdon & Palmer, 
66 Broad St., New York. 





Sugar and White Pine 


DOORS—STOCK AND SPECIAL. 


We are manufacturers and cater to the Eastern 
Trade. Prepared to contract with eastern jobbers 
for large or small amounts. Write for prices, 
It will pay you. 
MADERA, 
WATKINS & THURMAN, catironnia. 








118”’ or 138°’ 
SQUARE 


Pine Pickets 


We constantly carry a good sized stock of the 
above and can fill orders without delay. We 
also manufacture 


WESTERN WHITE PINE 


doors, columns, mouldings, sash cuttings, fac- 
tory plank and Vard stock. Our prices will 
interest you 


Washington Mill Co. 


SPOKANE, 
WASH. 
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felt that plain oak must go up soon, as it is not only 
low in stock, but chestnut, which has been used in 
its place so largely for some time, is about exhausted 
and its price has gone up almost to that of oak. Birch 
has been used considerably for quarterea oak and the 
report is that mahogany is taking its place every- 
where, as it is also crowding cherry considerably, 
though cherry is too scarce to feel the competition 
very much. Black ash is higher than white. Elm is 
slow and basswood, thonugk as a rule said to be im- 
proving, eannot be said to be active. Maple is sell 
ing pretty well, but prices are low. 
~—eee—aeaee 

Boston, Mass. Trading is of fair proportion, consid- 
cring the season. Prices throughout the list are very 
firmly held. Maple flooring has developed consider- 
able strength and prospects are for a sharp advance. 
Offerings of inch white oak are very small and prices 
are firm at $52 to $54. Quartered oak is steady at 
$75 to $82 with a fair demand reported. Inch rough 
maple is ineving slowly. Chestnut is in fair call. 

ee 

Baltimore, Md. All the hardwoods in general use 
continue strong and active, prices showing an upward 
tendency and the demand for stocks being most 
urgent, Consumers are in the market in considerable 
numbers and virtually no unsold stocks are to be 
found. Weather conditions have been rather more fa- 
vorable than usual for manufacturing operations, but 
the car shortage imposes some impediments to distri- 
bution. The foreign situation is described as appre- 
clably better. 





Hemlock. 





Chicago. Wholesalers shipping from the north re 
port an excellent inquiry for hemlock from the coun- 
try as well as from the city yards. They say that 
northern steecks are much broken in) assortment and 
that there is as much firmness to prices as has been 
shown at any time previous. The recently issued 
price list is generally aecepted as representing the 
current market. Piece stuff is generally held at $15 
to #16 f. o. b. Wausau in lengths up to 16 feet, while 
IS-foot lengths are $1 more. Yard wholesalers in the 
city say they are getting in the neighborhood of $18 
for hemlock f. 0. b. ears on their loading tracks. No. 
1 hemlock lath are quoted at $3.50 on a Wausau rate 
and No. 2, $3. 

Saginaw Valley. The situation is very strong and 
with no stock to speak of in the hands of dealers and 
manufacturers piece stuff is quoted at #15 and boards 
#16. Some manufacturers have declined to hook more 
orders at present prices. 

BPO 

New York. A big eall for hemlock discloses a 
seareity of 2x4, 18 and 20. Demand for this size con- 
tinues unabated and mills are far behind with ship- 
ments. <A little falling off in orders was noticeable 
aut the holidays, but the market has resumed its activ- 
ty. 





North Tonawanda, N. Y. ‘The market is everything 
but dull. It has been vears sinee the volume of or- 
ders attained such proportions as now. Shippers still 
complain about the scarcity of cars. 


ae 

Buffalo, N. Y. The base price for this market is 
$18.50 and sales are so liberal at that as to suggest 
2 possibility of a further rise at any time. Some of 
the hemlock men have lake cargoes in and are happy. 

—aeeaeaeerwn 

Boston, Mass. Demand for inch eastern boards at 
$18.50 is very active and supplies are not large enough 
to keep the trade supplied. No. 2 Pennsylvania is 
strong at the reeent advance. 





Poplar. 





Chicago. Yard dealers report an active demand for 
poplar from the factories and say that stocks are not 
any too plentiful. Firsts and seconds are generally 
scarce and a stronger market is: promised. Advices 
received here from the Ohio river district are to the 
effect that logs are short at most of the mills and that 
some of them are anxiously awaiting the tides to 
bring down fresh supplies. Stocks are in good assort- 
ment at a few mil] points, but at many mills are badly 
broken. Demand has lately awakened materially, 
especially for firsts and seconds and culls and the 
tendency of the market is healthy. 


—_m~ 





New York. A fair demand is not much encourage- 
ment for the manufacturer who is trying to move his 
stocks. One authority gives as a reason for the dull 
trade that buyers and manufacturers who have been 
substituting some other woods for poplar will come 
back into line again only because it is difficult to buy 
the lumber used as a substitute. Plenty of stock is in 
evidence and prices are good from a buyer’s point of 
view. 


——eeee 


Buffalo, N. Y. Uncertainty over the future of the 


poplar trade continues. All sorts of opinions are to be 
had. Consumers and jobbers are in doubt whether it 
will be safe to put up the price of anything but firsts 
and seconds, but agree that they are so much lower 
than No. 1 cuts, with which they come most into com: 


petition, that they might safely advance. Stocks here 
are rather light. 


—_—eoeoeer 
Baltimore, Md. Some improvement in demand is 
being noted and prices show a slight upward tendency. 
The wood is likely to develop still more strength as 
the season shall advance. The export movement is bet- 
ter than it has been, which is attributable to a gen- 
eral revival of activity and a better outlook abroad. 


Pacific Coast Woods. 


San Francisco, Cal. Practically all of the white and 
sugar pine mills are closed for the winter. The car 
situation has improved and shipments can be made to 
supply the eastern demand. Domestic fir cargo condi- 
tions are favorable, as the eastern car trade prospects 
mean that prices will be maintained on the coast. The 
export mills have plenty of orders for fir and are pre- 
paring for a big year’s business. Offshore prospects 
are good for redwood lumber. San Francisco retailers 
are preparing to increase stocks. 











Tacoma, Wash. The rail demand for all kinds of 
stulf continues very active and the mills are still 
booked far ahead. In the cargo trade the west coast 
and Australian demand is picking up and several ear- 
goes have been bought lately. Two cargoes have gone 
to New York from the Sound via Cape Horn and a 
third is loading. Coastwise demand is fair. Lumber 
shipments foreign from Puget sound in 1905 were 
221,812,000 feet, as compared to 235,834,000 feet in 
1904. Prices are stiff all along the line. 


—_—eoeoeoroon—~—=rnr'Y 


Kansas City, Mo. All Pacific coast lumber is very 
firm and the markets are fully maintained. The mills 
are getting more business than they can handle 
promptly and dealers find it difficult to place orders 
for stock wanted promptly. Wholesalers here have 
done a heavy business of Jate in booking orders for 
lumber for shipment to arrive within sixty days, in 
time for spring trade, and expect a heavy demand 
right along, as there is no question that the demand 
for coast stock will be more active this season than 
ever before. The car shortage continues acute in the 
northwest. 

Chicago. Representatives of the Oregon and Wash- 
ington mills in this territory say that they are getting 
numerous inquiries for various classes of stock, prin- 
cipally still confined to car material. However, there 
is no such rush for this sort of lumber as prevailed 
during the last two months of the old year. Prices 
have been advanced on fir and this may serve to check 
the inflow of orders for a time. Idaho and eastern 
Washington shop and factory lumber is in good request, 
also California stock of the same character in 14% inch 
and thicker. Some redwood has been coming into this 
territory lately for finishing purposes and is received 
favorably. The western mills, especially those of the 
Puget Sound district, are still heavily loaded with 
old orders. An increasing number of inquiries for 
fir and spruce yard stock from line yard people is 
noted and lends added strength to the situation on the 
coast. 





Southern Pine. 


St. Louis, Mo. The market remains firm. Buyers 
report about 75 percent of the manufacturers asking 
straight December list prices. Many of the mills are 
tacking on the bottom of all quotations the clause 
‘*Subject to prior sale.’’ Many buyers are looking 
for another advance at the New Orleans meeting, as 
orders are beginning to come in very freely at full 
December list, one firm reporting an order for fifteen 
cars at the new list. Finish probably is the weakest 
item and is being offered in the large city markets, 
rough, in straight cars, at some slight concessions. 
Prices on finish in mixed ears to the country trade are 
very firm. There is a good demand for 6-inch No. 2 
and edge grain flooring, all grades. Demand for com- 
mon boards and dimension is very good, likewise for 
timbers and special stock. 


——e—eea—e—ereres’ 





Chicago. The only apparent limit to the movement 
of yellow pine is the amount of available stock and 
the rather variable supply of ears at mill points. 
Judging from the continual scramble shown on all 
sides for yellow pine, twice as much of the southern 
product could be absorbed as buyers are now able to 
get hold of. The railroad and car material men are 
skirmishing about briskly for anything that they can 
utilize in their line of manufacture, while general 
yard stock is still being sought for in hundred car 
lots by line yard and other large buyers. In the way 
of heavy timbers and flooring there is also a large 
amount of inquiry which is not all promptly satisfied, 
as the manufacturers are already so far behind their 
orders that they are not catching up in any rapid 
fashion. Setting over against this large demand from 
various sourees is the bad weather which has been 
experienced lately in the south, during which the 
mills have been seriously hampered in their opera- 
tions; also the ear shortage, which has abated in a 
degree, but not entirely. 

Prices are generally reported firm, but on finish are 
not quite so close to the list as are other items. There 
seems to be an abundance of finishing lumber at the 


small mills, which are urging their product on the 
market at a sacrifice to values. On flooring there is 
a pretty strong demand prevalent and prices are firm. 
Advices from the mills through their representatives 
here are to the effect that many manufacturers are 
not endeavoring to sell much stock at present, but are 
waiting for the trade to come forward with its re- 
quirements. The large mills especially are content to 
hold their stock for a time in anticipation of an early 
opening of spring demand. 


ewer 


Kansas City, Mo. Prices are being maintained with- 
out effort and the demand is unseasonably heavy. The 
manufacturers are badly oversold; yellow pine people 
are turning away business every day and are pick- 
ing their orders very carefully. They are trying to 
take care of their good customers in some way, but 
promises of prompt shipment are few, owing to bad 
weather, broken mill stocks and car shortage, which 
combine to make shipments of orders already booked 
very slow and to influence the manufacturers to turn 
away a large percentage of new business offered. Re- 
tailers say they never saw a time when it was so hard 
to place orders in mixed lots for fairly prompt ship- 
ment or when the manufacturers were less willing to 
quote on yard stock. The demand for railroad and car 
material also continues far in excess of the ability 
of the producers to handle it satisfactorily. 

—eeeaeaee 

New Orleans, La. Demand continues to exceed the 
willingness of manufacturers to accept orders and the 
premiums offered for prompt shipment of some items 
of car material have, it is understood, resulted in a 
demand from most of the mills sawing this stock for 
advanced prices. Yellow pine exports are increasing 
in volume. 

V——"_eer 

New York. Demand is heavy and more business is 
offered than ean be taken care of, especially where 
prompt shipments are a necessity. Prices are getting 
firmer all the time, but what worries the metropolitan 
dealer the most is ‘‘How soon can you promise ship- 
ment??? Mills in the south seem to be flooded with 
orders and complaint in New York is to the effect 
that manufacturers appear to be discriminating against 
shipments ordered to this -city, particularly in places 
where orders have been sent months ago. Construce- 
tion and dock work together with the reports that 
railroads will want heavier quantities of yellow pine 
than ever combine with the searcity of stocks to offer 
x discouraging situation for the consumer who needs 
his lumber immediately. 


——e—_—e—er—_—rrresv»Y 


Boston, Mass. Demand is moderate. In some in. 
stances high prices have checked buying beyond im- 
mediate needs, particularly in flooring. Stocks at the 
yards are average for the season. 





North Carolina Pine. 





Norfolk, Va. Matters have assumed a normal basis; 
wll the mills have returned to their maximum output 
and active operations in the logging camps are under 
way. Plenty of orders remain to be worked off, man) 
from last year and a good bunch of them coming in 
under date of 1906. Prices throughout the entire list 
ure being well maintained and no concessions are be- 
ing granted. Shipments are getting under way with 
some degree of freedom and while this month will fall 
short of what is considered a good month’s movement 
it is predicted that next month will show an improve- 
ment all around. Foreign business is more encourag- 
ing and some orders are being accepted where time 
and plenty of it is allowed. Local market is strong, 
demand active and building operations creating a good 
call for lumber which is being furnished at stiff prices. 


—_—_——eorraerrr 


Baltimore, Md. Lumber is being received here in 
fairly large quantities, while the distribution is suf 
ficiently large to take up the receipts, so that no sur 
plusage exists. The range of prices is very firm, 
figures being maintained at the level decreed by the 
manufacturers, who have a tight grip on the situa 
tion and are in a position to make the buyers meet 
their terms. The weather is still sufficiently warm to 
allow of building and much outdoor work is being 
done, which contributes to the strength of the mar 
ket. Conditions never were more acceptable to the 
manufacturers at this time of the year and every in- 
dieation is that the existing state of affairs will con 
tinue. 

Boston, Mass. The market is very firm and a fur- 
ther advance is expected at any time. Wholesalers are 
very much oversold; many have only undesirable lots 
to offer. One order of ten cars was turned down. The 
mill was instructed to mark the prices on the list sent 
and to ship the lumber when it could. Several other 
smal] orders have been turned down because mills 
could not get them out at the date wanted. 





Cypress. 





St. Louis, Mo. Prices are firm. Dry stock is not 
accumulating at the mills and thick uppers are very 
scarce. The demand for a shop grade, which has been 
unusual during the last few weeks, seems to have 
let up a little, but this uas in nowise affected the 














se Bete MTC CE: 


RES At 


A PONE 





er 








JANUARY 20, 1906. 


AMERICAN LUMBERMAN. 





69 





Demand for common lumber in all sections 
Lath remain 


price. 
seems to be picking up considerably. 
very scarce and are being held strictly at $4 at the 
mill, 


ee ee ee 

Kansas City, Mo. Orders are being taken on the 
new list and the dealers are taking the advance as a 
matter of course. January inquiry is noticeably 
stronger than usual at this time and the demand will 
be considerably greater than that of the same month 
last year. Dealers say that they are not having much 
trouble in placing mixed orders for yard stock, but 
that lath are scarce and it is next to impossible to get 
a mill to accept a carload order for them. Shipments 
are rather slow as the ear shortage is serious in the 
cypress country. All mills report plenty of orders and 
mill stocks are generally light. 





New Orleans, La. No changes in price have oe- 
curred, so far as can be learned, but it is altogether 
probable that the question of an advance may be con- 
sidered seriously at the meeting of 
tion to be held in New Orleans January 25, 
running full time and orders are abundant. 
of course sturdily maintained. 


the cypress associa- 
Mills are 
Prices are 


Chicago. Mill representatives here say that they 
are beginning to get nibbles on spring buying and in- 
dications point to an active request from retail yards 
through the middle west. The demand for factory and 
veneral mill work grades is in increasing volume, and 
uw large proportion of the orders recently booked are 
for those purposes. The mills are reported well sup- 
plied with orders and there is evidence of renewed 
strength in prices and a heavy demand through the 


spring. 
PQ 
New York. Following the holidays came a little 
lull, but this is believed to be temporary only. De- 
mand has been good from both factory and yard 
trade and prices have been satisfactory. At the same 
time no difficulty is found in getting orders filled 
promptly, notwithstanding some reports that stocks are 
extremely Jow at mill points. Inquiries are good and 
the probabilities are that this spring’s trade will ex- 
ceed that of previous years. 
—_——Seeerr 
Buffalo, N. Y. Cypress is so much lower than white 
pine that it sells especially well, the higher grades go- 
ing into house building very readily, as it takes paint 
well and works easily. The supply is still very fair. 





Boston, Mass. Inch, ones and twos, is still quoted 
at $45.50. There is considerable talk of higher prices, 
but nothing has materialized. Demand is fair only. 





Baltimore, Md. Manufacturers are making every 
endeavor to supply the demand for stocks, which is 
unexpectedly heavy. From all directions comes in- 
formation that an unusually brisk inquiry prevails and 
this, together with the added difficulties of getting 
lumber here, makes the market very active, with a 
tendency to higher prices. Builders and other con- 
sumers are in the market and business is all that can 
be desired, at least by the producer, who continues to 
have things his own way. 


Shingles and Lath. 


Chicago. ‘There is little or no demand just now for 
red cedar shingles, but a considerable inquiry exists, 
due to a desire on the part of retailers to shop around 
and see what they can do for their spring supply. 
Prices are nominally at $3.08 for extra 5s to 2s, but 
sales are effected usually at a somewhat less price. 
Stars are held at $2.66. White cedars are held at 
82.65 at the mill or about $2.80 to $2.85 at Chicago. 
No. 1 white pine lath are quoted at $4.50 at the miil 
and No, 2 at $3.75, while No. 3 lath, which are now 
sclling to some extent, are bringing $2.30 at the mill. 





Minneapoiis, Minn. Red cedar grades are on an 
even keel. The car shortage is still holding back de- 
iiveries and though orders are light there is no sur- 
plus of stock within reach to depress prices. Clears 
ire holding firm at $2.85 a thousand and stars at 
2.50, 

aan 

San Francisco, Cal. The heavy Coast demand for 
ereen redwood shingles continues. Storms have made 
deliveries short. Eastern inquiries for dry stuff are 
not so numerous as before winter set in, but the two 
large selling agencies are glad to have an opportunity 
to eateh up with their orders and are not changing 
prices, Fir lath are in ample supply to mect the re 
quirements of the building trade at $2.60 on the wharf 
San Francisco 

row 

Los Angeles, Cal. A batch of shingles came in early 
this week, but they were absorbed quickly. Talk is 
heard of an advance in the wholesale price to $2.30, 
while on the other hand some retailers are holding off 
for a 5-cent reduction. The rise probably will prevail 
because of the excellent consuming demand. The lath 
demand continues fully up to the supply; $3.30 to 
$3.35 is the prevailing wholesale price, with talk of a 
further 5-cent advance, but it is pretty hard to get 
much over $4 at retail, although the demand continues 
brisk, * 

—eoreee 

Tacoma, Wash. There is a pretty fair demand for 

red cedar shingles, with prices firm and tending up- 





ward. Stocks that are dried out are greatly depleted 
and shingles are scarce. Orders are being placed for 
shipment as soon as the mills shall start up. 


——_eOOeeOeernere 


Kansas City, Mo. Red cedar prices are very firm 
at $2.76 for stars and $3.13 for clears on a 60-cent 
freight rate, an advance of about 5 cents on stars 
since the first of the year. They are getting scarce 
on the coast and transit cars are by no means numer 
ous. The demand is rather heavier than the supply 
of transits and is likely to be until the mills shall get 
to pn The car shortage continues troublesome 
and few shingles are now coming via Minnesota Trans- 
fer, where the connecting lines are not supplying cars 
anywhere near fast enough to take the shingles as 
they arrive, and millions of them are piled up at the 
Transfer awaiting cars, and they are about as scarce 
that way as via Billings. 


eer 


New Orleans, La. Shortage continues in the supply 
of lath and of best shingles. Neither are being 
shipped in ear lots, orders being accepted only for 
mixed cars. Primes and lower grade shingles are in 
good demand and stocks at the mills gradually are being 
reduced. Prices are stiff. 





North Tonawanda, N. Y. With «a fair movement 
locally little business has been booked from other 
Dealers expect a much better demand wit! 
in another month, when orders for spring delivery wil! 
begin to appear, 


sources, 


—eoeeeae 
Boston, Mass. Yards have fair stocks, consequentl, 
their purchases are small, Lath have weakened a 
little because of a large increase in production. So 
many small mills have sprung into existence owing to 
the attractive prices that offerings are larger. 





Cooperage. 





Chicago. The market for tierves is very much de 
pressed owing to the increased use of other packayes 
for lard. Some life in the pork barrel trade is due to 
large receipts of hogs lately. No improvement has 
occurred in the cooper’s stock demand and movement 
since last report. Brokers report dull business all 
around, with features that are not encouraging for the 
immediate future. Conditions here seem to be less fa- 
vorable than at some outside points. 

“eee 

Los Angeles, Cal. Local coopers are still fully 
employed and are not complaining, but some falling 
off in the demand for vinegar and pickle barrels and 
kegs has been seen. Plenty of orders for wine and 
brandy barrels and fir asphaltum tierces are in hand. 
Prices remain practically unchanged on all kinds of 
cooper stock, including hoop steel from Pittsburg. 
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DEPARTMENT 





Advertisements will be inserted in this department 
at the following rates: 


For one week, - . * 25 cents a line. 
For two weeks, « - - 46 cents a line. 
For three weeks, > . ° 60 cents a line. 
For four weeks, «- . . - 765 cents a line. 


Nine words of orainary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday's paper. 


Wanted-Cmployees 


WANTED 
Strictly up-to-date, sober, hardworking sales manager for 
25-million yellow pine healthily located mill. Must be able 
to show results and furnish unexceptional references. State 
age, married or single, salary wanted, and when you could 
report for duty. 
Address 7. 2,” 








care AMERICAN LUMBERMAN, 


WANTED-—RETAIL YARD MANAGERS 
lor first class positions, American, German or Scandinavian 
experienced retail yard managers. Give references and ex- 
perience. Address ROGERS LUMBER COMPANY, 
Andrus Bldg., Minneapolis, Minn. 


WANTED-—BOOKKEEPER. 
Retail lumber yard in Chicago. Give particulars in first 
letter. Address “W. 41.” care AMERICAN LUMBERMAN. 








WANTED 
Sober, honest, accurate and rapid stenographer that is not 
afraid of hard work and has had experience in lumber busi- 
ness. Location at mill in healthy country. When applying 
state how soon you could come and give age, married or 
not, salary expected and references. 
Address “W. 27,” care AMERICAN LUMBERMAN, 


ESTIMATE CLERK AND CORRESPONDENT. 
Hligh class estimator to take charge of estimating depart- 
ment of wholesale sash and door company. Must be a good 


correspondent and thoroughly informed mill man. Good 
salary and respons sible position for the right man. 
Addre ss “W. 356,” care AMERICAN LUMBERMAN. 


WANTED-BY RETAIL LUMBERMAN 


In Southwest Missouri, an experienced bookkeeper; middle 
aged man. preferred Give reference and last employer ; 
must be of good habits. 

Address “W. 23,” care AMERICAN LUMBERMAN. 


FIRST CLASS GENERAL SUPT. 


For yellow pine operation in Louisiana; double band mill, 
planing mill and railroad. State age, experience and give 
references. Address “A. W. P.,”’ care AMERICAN LUMBERMAN 


WANTED 
Order and stock man for yellow pine mill cutting thirty 
million. Must be thoroughly posted in yellow pine and able 
to furnish best references as to character and ability. Loca 
tion is a healthy one. When answering give age, single or 
married, and salary wanted. 
Address “W. 28,” care AMERICAN LUMBERMAN 


- WANTED-FIRST CLASS MAN 


Capable of setting up and operating molding machine 


working house trim etc., to details. State age, references 
and wages wanted. 
Address “W. 14,” care AMERICAN LUMBERKMAN 


WE WANT A MAN TO REPRESENT US 
In New York and New England territories and want a 
strictly high class man to sell our poplar lumber in that dis 
trict. Address “W. 18,” care AMERICAN LUMBERKMAN 


WANTED-—BOOKKEEPER. 

A large retail lumber yard in New Mexico desires the 
services of an intelligent, agreeable, trustworthy, energetic 
young man familiar with the lumber business 

Address “Wo 3.” care AMERICAN LUMBERMAN 


WANTED-—ASSISTANT FOREMAN 


Qn sash, door, dressers and general millwork Capable ot 
laying out from plans and details and keeping orders on the 
move until completed. State age, experience and wages ex 
pected. Address “W. 15,° care AMERICAN LUMBERMAN 


HARDWOOD INSPECTOR AND BUYER 
Familiar with West Virginia. None but experienced. State 
where ene, salary wanted. with what section of the 
state you are “quainted, what amount of stock can be 
bought and shipped monthly ete. 

Address “W. 7," care AMERICAN LUMBERMAN. 

WANTED-—A PRACTICAL LUMBERMAN 
For saw mill in Idaho, to take charge of the lumber from 
the time it leaves the saw mill until run through planing 
mill and loaded cn cars One acquainted with the Idahe 
white and yellow pine and able.to invest some money in 
stock company 


Address “W. 10.° care AMERICAN LUMBERMAN 
WANTED—MANAGER FOR BRANCH YARD 
In St. Louis Must be a geod salesman. Give reference 

and state salary expected 
Addre SS “W. 46,” care AMERICAN LUMBERMAN 


WANTED-— ASSISTANT MANAGER 
With some experience in manufacturing and jobbing sash 
and door business, for general trade, with some knowledge ot 
costs and trade conditions and capable of meeting trade and 
supervising sales. Address, stating experience, age and ref- 
erences. “Pp. 12,” care AMERICAN LUMBERMAN. 


De WANTED-—BOOKKEEPERS. 


Two first class, ~~ ae coos agg bookkeepers for larg: 


retail yards in the west. Must be accurate, rapid and 
capable of taking entire cha urge of books. 
Address oo 33,” ¢ care AMERICAN LUMBERMAN 


WANTED-— Two Al RETAIL LUMBERMEN, 
One for large and one for small yard in the west Must 
be experienced, energetic and good salesmen. 
Address “R. 34,” care AMERICAN LUMBERMAN 


WANTED—COMPETENT LOGGING SUPT. 
H[ardwood mill in north La. Must be experienced, practica!, 
up-to-date and familiar with steam logging methods State 
age and salary expected. References required 

Address ‘R. 27,” care AMERICAN LUMBERMAN 
WANTED-—IN OUR HARDWOOD JOBBING 
Department, a bright young man for assistant. Must have 
had some experience, a good correspondent, and posted on 
source of supply as well as selling markets. We want a 
young man who has the ability to take full charge at times 
A good opportunity for the right man. No other need ap 
ply. State age, experience and salary. 

“HARDWOOD,” P. O. BOX 744, Pittsburg, Da 


SALESMAN WANTED 
To sell sash and doors in South Dakota. 
Address “R. 12,” care AMERICAN LUMBERMAN. 


WANTED-IMMEDIATELY; 

A single man to locate in western part of Virginia and 
ship hardwood lumber. Must thoroughly understand Na 
tional rules and give references, 

“R 


Address" t. 43,” care AMERICAN LUMBERMAN. 








-WANTED— LUMBERMEN 
To send gor our free booklet containing descriptive matte: 
regarding the various books we handle pertaining to th: 
lumber business. 

AMERICAN LUMBERMAN, 315 Dearborn S&t., Chicago 
WANTED-STENOGRAPHER AND BILL CLERK. 

Must be quick and accurate. Manufacturing plant in 
Kentucky. State experience and salary expected. 

Address ‘P. 5,” care AMERICAN LUMBERMAN 











WANTED-AN EXPERIENCED ASSISTANT 
In a retail sash and door establishment. 
Address “W. 40,” care AMERICAN LUMBERMAN. 





WANTED-—FIRST CLASS DRAUGHTSMAN 
For fixture and cabinet ae: one that can detail and 
make sketches. Address “W. * care AMERICAN LUMBERMAN. 


WANTED-—A JOINTER MAN. 
Only first class workman need apply. 
Address “W. 6,” care AMERICAN LUMBERMAN. 








WANTED-AT ONCE, A COMPETENT FILER 
For 54” Wickes gang. Applicants will — Wages ex 
pected and where and how long last employe 

CROSSETT LUMBER COMPANY, i Ark. 


- WANTED-—ASSISTANT MANAGER. 


Experienced sash and door man capable of conducting 


correspondence, supervising salesman, and wel! posted on 
southern and southwestern trade conditions. 
ing age, experience and references, 

“P, 14,” care AMERICAN LUMBERMAN, 


Address, stat- 
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AMERICAN LUMBERMAN. 


JANUARY 20, 1906. 





WANTED—TWO FIRST CLASS ACTIVE MEN 
To receive and load out carload business in a Chicago 
wholesale sash and door Co. Answer with reference and ex 
perience, “M. 9," care AMERICAN LUMBERMAN. 


WANTED— SUPERINTENDENT 
To take full charge of up to date redwood band saw mil! 
and planing mill on Pacific coast. Mill capacity 60 M = per 
day. Only first class man wanted. Reply, stating expe 
rience, qualifications and salary required, to 
P. O. BOX 535, San Francisco, Cal. 


WANTED—COMPETENT OPERATORS 
To run Barnhart loaders. Address 
CROSSETT LUMBER CO., Crossett, Ark. 


LUMBER SALESMEN. 


We want salesmen to represent us on commission for red 


wooed, red cedar, fir, spruce and western pine: we have full 
iine of these stocks for coast or storage shipment: satisfac 
iion to trade guaranteed: liberal commissions. 

Address "RK. OS care AMERICAN LV MBERMAN 


WANTED ON PUGET SOUND 
\ first class band saw filer who can handle two band mills 
in new and up to date saw mill. Must furnish some money, 
as I hold $10,000 in stock in this concern. Part cash and 
balance on long time if so desired. I must retire on account 
of old age and poor health. 
Address ‘H. 31," care AMERICAN LUMBERMAN. 


Wanted-Cmployment 


WANTED-—POSITION COMMISSARY MANAGER, 
Years of experience: hes ‘eference. 
ye Penal i & 0. ON 158, Lake City, Fla. 











ASSISTANT OR BRANCH MGR. IN CANADA. 
Young married Iman, thorough accountant, capable corre 
spondent, having practical woods and mill experience, wants 


position Territery trom Ontario to the Pacific coast pre 
rerred Would consider good yard proposition. 
Address ‘W. 42," care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS STORE MANAGER. 
fen years’ experience; $0 years old. Now managing store 
for large lumber concern. Annual sales, $75,000. Want 
connection with larger concern. References furnished from 
present and former employers. 
Address “N. A.,”? care AMERICAN LUMBERMAN. 


LUMBERMAN AND MINING ENGINEER 
Familiar with conditions in Old Mexico and Pacific coast 
states, will be open for engagement February 1. <A thor 
ough knowledg ze of timber lands, construction and operation 
of lumber manufacturing plants, railroads, steam skidders 
and loaders and the development of mining properties. 
High class references as manager and civil engineer. 


Address “AW. 39, care AMERICAN LUMBERMAN. 
WANTED- HARDWOOD POSITION 
Office, city or road ren years’ experience in northern and 
southern hardwoods References. 
Address “WW. 37." care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY BAND FILER 


Of long and varied experience in hardwood or frozen timber 
Am capable of handling mill of any capacit 
M. DEMOREST, Shettield, Mo. 


CIRCULAR OR BAND FILER 


Wants position. Steady and sober. Satisfaction guaranteed. 


Address BOX 247, Corydon, Ind. 
ENGINEER WITH CHIEF LICENSE 
Wants position. rood reference. State salary. 


Ii. BERGSVET, Brandon, Minn. 


WANTED TO MAKE CHANGE. 


Young married man, age 28, who is at present employed 
as general bookkeeper and sales agent for vellow pine manu- 
facturing concern, and who has had several years experience 
us stenographer, bookkeeper and salesman desires position 
with wholesale concern in healthy locality as sales agent, 
southern buyer, or would aecept combined place as book- 
keeper, stenographer and sales agent or buyer. Own type- 
writer and can furnish best of references. Vlease give full 
particulars and name salary you can pay. 

Address WW. 25." care AMERICAN LUMBERMAN 


WANTED TO CONTRACT WITH 
Some mill company to saw lath by thousand. 
Address W. 12.° care AMERICAN LUMBERMAN 


COMPETENT STENOGRAPHER WANTS 
Position. Six years’ experience in lumber work Rest ref 
erences trom former and present employers. 

Address “W. 20° care AMERICAN LUMBERMAN 


BAND SAW FILER WANTS POSITION. 
(;uarantee satisfaction under reasonable gee or ask 

nothing Address THOMAS MeC2 
#25 12th St.. Roek Island, Tl. 


BAND SAW FILER WANTS 
Permanent position in an up-to-date mill: can come at 
onee, and guarantee first-class results or forfeit wages. 
South preferred. Will bring Al recommendations as_ to 
character and ability : open and above board. 
Address “SAWS,” care AMERICAN LUMBERMAN. 


WANTED— POSITION AS MANAGER. 

An experienced Texas lumberman desires a position as 
manager of a yellow pine or hardwood mill or wholesale 
lumber office in the south 

Ad dress “W. 22.° care AMERICAN LUMBERMAN., 
WANTED— POSITION AS BOOKKEEPER, 
Lumber accountant and general office work ; young man: ex 

perienced. Address E. L.. BOX 387. Oneida. Tenn. 


WANTED— POSITION AS BAND SAWYER. 
Satisfaction guarenteed. 
Address “a. 2," care AMERICAN LUMBERMAN- 


- MACHINIST DESIRES POSITION. 
Sober and experienced lathe, planer and floor man. 
Address LOCK BOX 184, Pollock, La. 


WANTED POSITION 
By experienced Jumberman as traveling salesman or gen 
eral office man. 
Address “W. 1.° care AMERICAN LUMBERMAN 


WANTED-—POSITION AS OFFICE MAN 


In saw mill office M xperience, ability, references. 
Address “W. 4," care AMERICAN LUMBERMAN. 








WANTED-—POSITION AS MANAGER 
By a young man with ten years’ experience: Al office man. 
shipping clerk, sales agent, or any part of the business; sue- 
cessful with labor and result getter. References. 


Address “W. 5," care AMERICAN LUMBERMAN. 


WANTED— -A POSITION AT 
$1,500 per year by a man of 20 years’ thorough experience in 
wholesale and re tail trade. Could invest $3.000 if desired. 
Address “L. HT..." care AMERICAN LUMBERMAN. 


WANTED-POSITION 
As superintendent or as estimator by a man experienced in 
the manufacture of all kinds cf mill work and interior fin- 
ish. Used to handling all kinds of labor. 
Address “W. 440° care AMERICAN LUMBERMAN 


STENOGRAPHER WANTS POSITION 
With concern manufacturing lumber. Best reference present 
employers. Address “M. 17." care AMERICAN LUMBERMAN. 


A NO. 1! BAND SAWYER 
Desires a steady position in modern mill. 
Address “EL. 17° care AMERICAN LU MBERMAN 


BOOKKEEPER, EXPERIENCED 
In lumber and general office work, wants position. Good 
references. Sober and hardworking. No objection to small 
place. Address “Pp. 28,° care AMERICAN LUMBERMAN. 


BOOKKEEPER AND LUMBERMAN, 
live years’ experience in lumber business, part time In 
charge of sales department: 29 years of age; married; 
wants connection with lumber company with chance of 
promotion. Best re ferences 3. 
Address “P. 15," care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BAND SAW FILER. 
Filer of six years’ experience. Will guarantee satistfac- 
tion in every respect. Always have saws in best condition. 
Strictly sober. Good references, present employers included. 

Address “R. 35," care AMERICAN LUMBERMAN, 


WANTED—POSITION IN STORE OR OFFICE. 
Groceries, counter or stockroom preferred. Bookkeeper, 
stenogri ipher her typist. Experienced. References. 
PHEN KUINNET,. 1... 8. 6. Tower, Michigan. 


YOUNG MAN OF 26 

With three years’ experience assistant boukkeeper in sash 

and door oftice, wishes a position with a lumbering concern 
in or out of office; good references ; good habits. 

Address “R. 29," care AMERICAN I. UMBERMAN. 


-“WANTED— POSITION 
By experienced lumber salesman. Can give good references. 
Prefer coast firm. 
Address “R. 20,° care AMERICAN LUMBERMAN. 





WANT POSITION AS BAND SAW FILER. 
Can handle two or more mills. Will take any capacity 
or wood on merits of work. teferences No. 1. 
Address BOX 135, Belmore, Ohio. 


WANTED BY STRICTLY UP-TO-DATE 

Band saw filer, one band mill, with or without resaw. 
(iuarantee entire satis faction. 

Address “R. 10," care AMERICAN LUMBERMAN. 


HARDWOOD INSPECTOR 
Wants gags at once. References furnished. Seven years’ 
experience. Guarantee satisfaction. 
Address “R. 5," care AMERICAN LUMBERMAN. 


SAW FILER WANTS POSITION 
With good company. Good references. 
Address “R. 3,° care AMERICAN LUMBERMAN. 


WANTED—POSITION AS MILL MANAGER 
In south. Hardwood preferred. 
Address “R. 7," care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY 
Al all around saw mill man. gest of reference. Western 
states preferred. 
Address “Rh. S,° care AMERICAN LUMBERMAN. 
STRICTLY ‘NO. {| BAND SAWYER 
Wants position in modern mill. Good grader. Fast sawyer. 
Address “Rh. 28." care AMERICAN LUMBERMAN. 











A THOROUGHLY COMPETENT 
Saw mill foreman or Supt. desires either position at once. 
lave charge of double band at present and recommended by 
present employers. 8S years old; 15 years’ experience. Not 
a has been or drinke Simply business. No less than $150 
per month. Address “R. 95,’ care AMERICAN LUMBERMAN. 


A NO. | SAWYER WANTS POSITION. 
Best of references. 
Address “R. 96," care AMERICAN LUMBERMAN. 


BAND FILER AND SAWYER WANT POSITIONS. 
Both experienced men. Satisfaction guaranteed. tefer- 
ences furnished. South preferred. 


Address “R. 47,” care AMERICAN LUMBERMAN. 

















WANTED—A POSITION WITH LUMBER CO. 
Never drank intoxicating liquors of any kind and never will; 
36 years old; held the following salaried positions, em- 
ployed by lumber companies: Bookkeeper, accountant, aud- 
itor, manager, assistant to president and treasurer of the 
largest lumber corporation in Washington state, had entire 
charge of the large plant. The above positions I held for 12 
years. Have finest and best reference letters from all em- 
ployers. Have traveled for myself in every state in the 
Union and all over Canada, buying, selling and inspecting 
lumber for five years. Do not answer this ad unless sal- 
ary is $100 per month; can leave on five days’ notice. 

Address “Ix. 10,"" care AMERICAN LUMBERMAN. 


A MAN OF EXPERIENCE, 

Skilled in all the details about a first class saw mill and 
lumber business from stump to consumer; a man that can 
put his own hands to any part of the work, such as filing, 
millwrighting, management of men and work ete. is open 
for business in any capacity. Would as soon take a job fil- 
ing for a band mill or the management of a yellow pine 
saw mill plant. Address 

“CAPACITY,” care AMERICAN LUMBERMAN. 














TRAVELING SALESMAN WANTS | POSITION 
Salary or commission, lumber, shingles or millwork, by 
experienced sash and ‘Joor man, with established trade. 
Montana, Idaho, Utah, Colorado, Wyoming and Nebraska. 
Can estimate millwork from plans; or will accept manage 
ment of factory and lumber yard, wholesale or retail. 

Address BOX 173, Missoula, Mont. 


“WANTED-BY HARDWOOD INSPECTOR, 
A position in the sonth. 
Address BOX 4, Hohenwald, Tenn. 








LOG WOOD SUPT., LOG SCALER, 


Timber estimator, tram road, splash dam builder, timber 


cutter, cross-cut saw filer; capably filled; 17 years’ expe- 
rience. Reference furnished. 
ddress P. O. BOX 132, Jackson, Ky. 


WANTED—POSITION AS SHIPPING CLERK 
Or superintendent. Hustler. Best references. 
Address “H. 39,” care AMERICAN LUMBERMAN. 


BAND SAW FILER So POSITION. 
Ifas 18 years’ experience. Addre 
THOMAS PF. MERRETT, Waterford, N. Y. 


[ Wanted: Tinber-Tinber Lands | 


WANTED-—DIRECT FROM OWNERS, 

Good virgin pine, well blocked and well located, for inves- 
tors. Also an operation, saw mill and hardwoods, Tennessee, 
Kentucky, N. C.; good white oak and poplar essential. Also 
10,000 to 20,000 acres, same section, high class hardwoods. 
Also North Carolina pine. Address 

R. MANSON SMITH, Baltimore, Md 














WANTED-CYPRESS STUMPAGE. 
Want to buy good cypress stumpage direct from owner. 
LOCK BOX 81, C “ampbell, Mo. 


TIMBER LANDS. 


I have customers with the cash for good timber invest 
ments. Correspondence solicited. 


WILLIS If. GILBERT, 410 Fine Arts Bldg., Chicago, Ill 


WantedfunberShingles 


WANTED-—-PRICES 
On all kinds of lumber, also on small tracts of timber land. 
Will contract output of small mills. 
LOCK BOX NO. 486, Bluffton, Ohio. 














WANTED—RED OAK 
One inch 5-4 and 6-4 firsts and seconds common f. o. b. 
P. G. DODGE LUMBER co., 
2116 Lumber St., Chicago. 


your mill or Chicago. 


WANTED. 

to 8-4 chestnut, ail grades. 
to S-4 poplar, all grades. 
to 8-4 white oak. all grades. 
4-4 to 8-4 red cak, all grades, plain or quarter sawn. 

Can take large blocks of dry stock for prompt shipment. 
Will inspect at mil! and pay cash; also willing to contract 
tor above to be cut during 1906, paying 60 percent cash 
monthly as stock is piled. Only responsible mills will be 
considered. Address 
“HARDWOOD,” care AMERICAN LUMBERMAN 


WANTED TO BUY THE CUT 


Of a first-class mill that will manufacture a large quantity 


4 
4. 
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of cottonwood lumber. Will advance on stock as soon as 
put in pile on statements yee every thirty days. 
Address “W. 29,” care AMERICAN LUMBERMAN. 





WANTED-—POPLAR. 
300 M ft. 4%” No. 1 common poplar. 
200 M ft. 54” shipping cull poplar. 
Quote prices f, 0. b. cars Cincinnati. 

DUHLMEIER BROTHERS, Cincinnati, Ohio 
WANTED-YELLOW PINE MOULDING. 
Strips, in the rough, 1” thick by 1” to 8” in width, standard 
lengths, 10 to 16 ft., clear stock, kiln dried, bright sap no 

defect. Quoie best price. 

THE C. T. NELSON CO., Columbus, Ohio. 
WANTED-LUMBER CUT TO OUR LENGTHS, 
Suitable for crating vehicles. 

L. BURG CARRIAGE CO., Dallas City, Ill. 





WANTED—HARDWOOD MILL CULLS, 

Inch, 6-inch and up wide, cut in 6 and 8 foot lengths. Full 
information. Can use large amount if price is right. 

BOX NO. 477, Emporium, P: 


WANTED-VENEER CORES. 
We are in the market for soft whitewood veneer cores in 
carload lots. Will make yearly contracts for entire output. 
Address SOUTHERN WOOD SUPPLY CO., Hickman, Ky. 








WANTED—QUOTATIONS 
On hardwood delivered at Grand Rapids, Mich., and 
Chicago of dry stocks of all kinds, plain and ™4sawed oaks, 
4-4 and 8-4 black ash, 8, 10, 12-4 white ash, 4 and 8-4 soft 
elm. Nos. 2, 3 and 4 pine boards. Want the best pieces 
for the best pay. 
Address “R. 19," care AMERICAN LUMBERMAN. 


WANTED-—PLAIN AND QTD. OAK, ASH, 
Poplar and hickory of all thicknesses. We especially want 
some 14”, 2”, 3” and 4” plain red and white oak and 1” 
Qtd. white oak. Send list of what you have with best cash 
prices. Would also like to — from mills wishing to con 
tract = for future delive 

THE WESTERN, HARDW OOD LUMBER CO., 
Los Angeles, Cal. 








ent QUOTATIONS ON BED SLATS 
’6”x31%4"x13-16 S2S in cork, yellow pine or red gum, in 
m.. lots, delivered f. 0. b. Batesville, Indiana. 
WESTERN FURNITURE CO., Batesville, Ind. 


WANTED-—WALNUT AND POPLAR LOGS. 
Black walnut logs, 16-inch and up: yellow poplar export 
logs, 28-inch and up. Write full particulars what you have 
to offer and quote prices. We inspect at shipping points. 
pay spot cash. A. EULER, Mitchell Bldg., Cincinnati, O. 


WANTED-—ABOUT TEN CARS EACH 
i-4”, 6-4” and 8-4” strictly ge wormy chestnut. Cannot 
use ‘any shaky lumber. Quote f. o. b. cars Cincinnati. 
DUHLMEIER BROTHERS, Cincinnati, Ohio. 
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